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STAND FOR

WE COME TO WORK EVERY DAY WITH ONE COMMON GOAL—TO 
DESIGN, BUILD, SELL AND SERVICE THE WORLD’S FINEST SCHOOL 
BUS. THAT’S WHAT WE DO—NO DISTRACTIONS, NO COMPETING 
PRIORITIES. WE ARE HEIRS TO A RICH LEGACY, ONE OF LISTENING  
TO OUR CUSTOMERS, EMBRACING THEIR NEEDS, AND DELIVERING 
INNOVATIONS THAT LEAD THE MARKET.

WE COMMIT OURSELVES TO FOUR DRIVING PRIORITIES—SAFETY, 
QUALITY, DURABILITY AND SERVICEABILITY. WE EMBODY THE 
INTERESTS OF EVERY CHILD THAT RIDES US, EVERY DRIVER THAT 
DRIVES US, EVERY SERVICE TECHNICIAN THAT SERVICES US AND 
EVERY DISTRICT THAT BUYS US. MORE THAN A BUSINESS, THIS 
WORK IS OUR HERITAGE, AND WE HAVE BEEN AT IT SINCE 1927—
THAT’S PURPOSE DRIVEN.
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OUR WINNING CULTURE

SEIZE OPPORTUNITIES 
AND ALWAYS STRIVE 

TO BE BETTER

TRUST, RESPECT, 
HONESTY AND 

INTEGRITY

ONE TEAM, ONE  
BLUE BIRD: COMMON 

VISION AND GOALS

SKILLED AND INSPIRED 
TEAM FOCUSED  
ON BUILDING A  

BETTER BUS

RELENTLESS FOCUS 
ON PRODUCT  

INNOVATION AND  
A DRIVE TO WIN

 EASY TO DO  
BUSINESS WITH  

AND UNDERSTAND 
CUSTOMER NEEDS
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Alternative-Fuel 
Powered Bus Sales
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504  
New alternative-fuel 
customers

11,317  
Type C&D sold, up 7%.  
14,440 including Micro Bird.

41%  
Growth in alternative-fuel 
powered bus sales

In 2017, we saw our sixth consecutive year of strong growth at Blue Bird 
and a number of “standout” achievements. We built a record number 
of buses in both our Fort Valley and Drummondville facilities and our 
unit sales were our highest in 15 years. We sold a record number of 
alternative-fuel powered buses and continue to be the clear leader in 
this segment with a third of our unit sales being powered by alternative-
fueled engines. Utilizing our strong free cash flow, we returned capital 
to our shareholders through our first-ever share repurchase program. 
We met our external guidance metrics and our share price grew by 
more than 40% during fiscal 2017, and has almost doubled since we 
became public in 2015. I would like to thank you, our shareholders,  
for your continued support and belief in us. After celebrating our 90th 
birthday last year, we are more excited than ever for our future as we 
implement aggressive plans to accelerate profit and margin growth. 
We might be 90 years old, but we’re just getting going!

CONTINUED PRODUCT LEADERSHIP
Throughout our 90 years, we have been synonymous with product leadership and 
innovation, and that stance will never change. We strive to be first-to-market with new, 
exciting and affordable products that provide real and measurable value to our cus-
tomers. 2017 was our first full year selling our new gasoline-powered Vision bus and 
sales exceeded expectations. Our combination of exclusive propane, gasoline 
and CNG-powered buses established a new sales record at 34% of our total 
sales volume, and significantly, unit sales were 41% higher than in 2016. More 
than 500 customers placed their first-ever orders for a specific Blue Bird alternative- 
fuel powered bus, with 90% of those customers having no prior experience with  
any alternative fuel. Now that’s exciting growth and a testament to our special and 
exclusive relationship with Roush CleanTech and Ford—and we aren’t stopping there! 

In 2017, we unveiled a full range of electric-powered school buses that will go on 
sale in 2018. Again, these unique products are exclusive to Blue Bird thanks to our 
partnership with Adomani and EDI, and are designed to deliver best-in-class power, 
range, durability and safety. Customer feedback in demon stration ride and drives 
has been outstanding, and with availability in Type A, C and D configurations, 
we will offer the broadest range of zero-emission buses. We are the undis-
puted leader in alternative-fuel powered buses and intend to keep it that way!
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We are also committed to providing diesel customers with 
the best possible choices and that means picking the best 
and most proven partners in Cummins, Allison and Eaton. 
We are excited to offer our customers the widest array 
of product choice in the industry, purpose-built to 
transport children safely and efficiently.

STRONG FINANCIAL HIGHLIGHTS
We built and sold just over 11,300 Type C and D buses in 
2017. Our top-line revenue of $991 million and Adjusted 
EBITDA of $69 million were in line with our guidance provided 
mid-year and represented a solid performance. From our 
Type A joint venture, we built and sold more than 3,100 
Micro Bird buses, which was a record result and an out-
standing achievement.

Our Adjusted Free Cash Flow of $43 million represented 
more than 50% of Adjusted EBITDA and is a strong feature 
of Blue Bird’s business model. For the first time, we utilized 
a portion of our free cash to return capital to our shareholders 
through a share-repurchase program, buying back $34 mil-
lion of stock in 2017. We also refinanced our term loan and 
revolving credit facility, lowering our interest rate by about  
4 points and saving $6 million annually in cash interest 
expense. This was a terrific job by Blue Bird’s finance and 
legal teams and our new lenders, led by BMO.

INVESTING IN OUR FUTURE
Since 2010, we have nearly doubled the number of buses 
being built in our Fort Valley production facility, thanks  
to the experience and capabilities of our outstanding  
workforce. We are now embarking on a significant upgrade 
to key areas of our plant to support future growth and to 
drive continuous improvements in quality and efficiency. 
Thus, the theme for 2018 at Blue Bird is “Investing in 
Our Future.”

This significant plant upgrade, together with a focused effort 
underway on cost structure improvements, aggressive effi-
ciency plans and continued product innovation and sales 
growth, is designed to accelerate our profit growth 
toward our mid-term goal of 10–12% EBITDA margin.

EXCITING OUTLOOK
This is an exciting time for the school bus industry. In fiscal 
2017, the North American school bus market reached 35,000 
units, the second highest annual level since 1985. With the 
solid outlook for housing prices and school bus funding, and 
increasing customer interest in replacing aging traditional- 
fueled buses with alternative-fueled buses, we are confident 
in a continued strong school bus market. We expect the 
2018 industry to be another year of at least near- 
record levels.

With the widest range of product offerings in the business, 
continued leadership in alternative-fuel powered buses and 
our resolute focus on strong business fundamentals—which 
we characterize simply as “Build a Better Bus”—we are 
well positioned for continued profitable growth in the  
years ahead! 

In conclusion, I would like to take this opportunity to thank 
all of our customers, employees, dealers, suppliers and 
shareholders for their continued support. 

One Team…One Focus...One Blue Bird,

Phil Horlock
President and Chief Executive Officer

  We might be  
90 years old,  
but we’re just  
getting going!”

“



4  // //  BLUE BIRD CORPORATION

COLLABORATING WITH OUR PARTNERS

BETTER BUS

At Blue Bird, we pride ourselves on collaborating with our supplier partners to ensure that our buses meet the highest 
standards of quality and safety, enabling secure transportation of our most precious cargo—the more than 26 million 
school children that ride on a school bus every day. Blue Bird carefully selects suppliers who share our passion for 
safety, quality and innovation and we work closely together to provide the finest possible bus that meets our customers’ 
unique needs.

“           For more than 25 years, Dana and Blue Bird have worked together to improve 
the safety, performance, and efficiency of school buses. As a past recipient of several 
Outstanding Supplier awards from Blue Bird, Dana’s top position as 2017 Supplier of the 
Year is a testament to our strong relationship with this leading manufacturer.”

Mark Wallace
Executive Vice President, Dana President, 
Dana Commercial Driveline Technologies
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The Most Rigorously Tested Bus
Blue Bird buses endure more standard durability 
and safety tests than any other school bus.  
100% of buses are certified to meet Colorado 
Rack, Kentucky Pole, and Altoona Tests.

Passenger Safety Cage
Blue Bird offers a one-piece roof bow system. 
This system is the backbone of our robust bus 
design and ensures safe student transportation.

Exceptional Driver Visibility
Blue Bird’s purpose-built chassis provides drivers 
with best-in-class visibility, allowing them to see a 
child 15% closer to the front of the bus compared 
with other makes of buses.

Competition

Blue Bird
Vision

45"

52.5"

Emissions Reductions
Blue Bird offers the broadest range of alternative- 
fuel powered buses, led by our propane-powered 
bus that is 4x cleaner than other propane buses.

SAFETY IS OUR #1 PRIORITY

90

Position of Force Application Plate

LH

2

2

6

5
7 3

8

1

4

Best-in-Class Turning Radius
Our purpose-built chassis allows us to provide 
best-in-class turning radius, virtually eliminating 
the need for buses to reverse during typical routes.

6

Zero-Maintenance Fasteners
Blue Bird utilizes Huck-Spin fasteners that will 
never require servicing throughout the life of the 
bus—just one more way that Blue Bird make 
routine service easier for customers.

8

1

3

Exterior Rub Rail Protection
Three steel rails are mounted above floor level to 
provide additional side-impact protection.

5

High-Floor Construction
School buses are built on high-floor chassis where 
riders walk up three steps to board. This raises 
passengers above the zone where the majority of 
crashes happen.

7

POWERED BY

CNG

POWERED BY

PROPANE

POWERED BY

GASOLINE

POWERED BY

CNG

POWERED BY

PROPANE

POWERED BY

GASOLINE

POWERED BY

POWERED BY

PROPANE

ELECTRICITY

POWERED BY

GASOLINE

4
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Blue Bird is committed to protecting the environment  
and maintaining our leadership position in the growing 
alternative-fuel powered bus space. Affordable product 
innovation that customers want and value, supported by 
the expertise of a dedicated and knowledgeable alternative- 
fuel technical sales team, have been key to our success.

Since 2012, Blue Bird, The Ford Motor Company and Roush 
CleanTech have exclusively partnered to bring modern, reli-
able and affordable alternative-fuel powered buses to the 
school bus industry by offering propane, CNG and gasoline 
options from a single 6.8L V10 engine architecture. In 2017, 
the fifth successful year of our partnership, Blue Bird sales 
of these buses grew 43% and represented 34% of total 
buses sold. We are proud of our achievements and look 
forward to continued innovation in the years ahead.

This year, Blue Bird entered into an exclusive partnership 
with Adomani and EDI to bring to market the first all- 
electric school bus to be produced by a major manufac-
turer. Blue Bird is introducing electric versions of the Type 
C and Type D buses, and will also be offering a Type A 
Micro Bird electric bus. 

We are presently demonstrating the capabilities of our 
electric buses with customers and will be offering all bus 
types for sale this year. With superior range, durability  
and zero-emissions, Blue Bird is excited to once again  
be first-to-market in offering the widest range of zero- 
emission school buses in the industry.

ALTERNATIVE FUEL PARTNERSHIPS

IN ALTERNATIVE FUELS
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COMING SOON IN 2018

2016

2007

1991–1994

2017

2012

CONSISTENTLY FIRST-TO-MARKET

Vision Gasoline and Vision  
CNG Launched

Gen 2 Propane Launched

Exclusive Partnership with 
ROUSH CleanTech and Ford 

Established to Launch Gen 3 
Propane Vision and 

Microbird

Gen 4 Low NOx 
Propane Launched

First Propane, CNG and 
Electric Blue Bird Buses

Electric All-American,  
Vision and Micro Bird

We believe strongly in being first-to-market with new and differentiating products that customers want 
and value, and where possible, are exclusive to Blue Bird. Our success with alternative-fuel powered 
school buses is one example of our leadership in this area.
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PARTNERSHIPS

“ “ “           While we have only been a 
dealer for 10 years, the partnership we 
have with Blue Bird has grown quickly 
and deeply. We’ve invested in people, 
facilities and equipment to better 
serve our customers, and the support 
from the Blue Bird team has been 
instrumental in our growth.”

Eric Arnold
Vice President/GM—Power Systems
Yancey Bros. Co.

           Blue Bird has the finest dealer 
network in the school bus industry. As  
a second generation dealer principal,  
I’m proud to work with the Dealer 
Advisory Council on behalf of all  
Blue Bird dealers to explore new  
strategic opportunities, enhance our 
strong dealer-factory partnership, and 
facilitate market share growth.”

Mollie Blagg
President, Western Bus Sales, Inc.  
& President, Blue Bird Dealer  
Advisory Council

           Blue Bird is more than a part-
nership for us—it is truly a part of our 
family’s legacy. Bryson Sales & Service 
has been a dealer for over 48 years 
starting with my great grandfather, and 
we currently service four states. We 
value our relationship with Blue Bird, 
and plan to continue the tradition of 
passing down ownership to future  
generations of Bryson’s.”

Brandon Bryson
President, Bryson Sales & Service  
of Washington

Just like Blue Bird, our dealers are focused on the school bus business and strive to deliver outstanding customer service. 
They are a key member of the Blue Bird family and we work together continuously to build and expand their capabilities to 
better serve our customers. We are delighted to see our dealers actively investing in their business for the benefit of the 
customers they serve. Yancey Bus Sales was our 2017 Dealer of the Year. Pictured above (left to right) are Steve Girardin, 
President and CEO of Micro Bird, Phil Horlock, President and CEO of Blue Bird, Shooter Roberts, Bus Sales Manager at 
Yancey, Eric Arnold, Vice President/GM of Power Systems at Yancey, and Mark Terry, Chief Commercial Officer at Blue Bird.
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OUR EXCLUSIVE DEALER NETWORK

DEALER HONOR ROLL

Blue Bird Values Lasting Partnerships

Our Blue Bird team is supported in the market by some 900 skilled dealership 
professionals—recognized in the industry as the school bus specialists—
many employed in second and third generation family-owned dealerships. 
With unsurpassed school bus knowledge and expertise, the entire Blue Bird 
and dealership team operates with one clear goal: To Build, Sell and Service 
the World’s Finest School Bus.

50+  
Dealers Worldwide

250+ 
Service Centers

50 years
Quebec

A. GIRARDIN

55 years
Wyoming

ELDER

56 years
Kansas

KANSAS TRUCK

55 years
Eastern Pennsylvania

MA BRIGHTBILL

56 years
Iowa

SCHOOL BUS SALES

70 years
Delaware

IG BURTON

56 years next month
Central, Southern and 
Northwestern Minnesota

NORTH CENTRAL

62 years
Northeastern Minnesota

UNITED TRUCK

51 years
Connecticut

SCHOOL LINES
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1 Total does not sum precisely due to rounding.

2 Reconciliation of non-GAAP measures is contained in the appendix following the 10-K.

3  Stock performance based on daily closing stock price from Bloomberg with 0% representing BLBD adjusted closing price on 10/02/16, the first day of FY2017. 

Note that FY2017 began on October 2, 2016 and ended on September 30, 2017.
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Propane-Powered Bus Sales
Parts
Bus
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OUR FUTURE

2017 FORM 10-K







This Annual Report on Form 10-K (this “Report”) of Blue Bird Corporation (“Blue Bird” or the “Company”) contains forward-
looking statements. Except as otherwise indicated by the context, references in this Report to “we,” “us” and “our” are to the 
consolidated business of the Company. All statements in this Report, including those made by the management of the Company, other 
than statements of historical fact, are forward-looking statements. These forward-looking statements are based on management’s 
estimates, projections and assumptions as of the date hereof and include the assumptions that underlie such statements. Forward-
looking statements may contain words such as “may,” “will,” “should,” “could,” “would,” “expect,” “plan,” “estimate,” “project,”
“forecast,” “seek,” “target,” “anticipate,” “believe,” “estimate,” “predict,” “potential” and “continue,” the negative of these terms, 
or other comparable terminology. Examples of forward-looking statements include statements regarding the Company’s future 
financial results, research and trial results, regulatory approvals, operating results, business strategies, projected costs, products,
competitive positions, management’s plans and objectives for future operations, and industry trends. These forward-looking statements 
relate to expectations for future financial performance, business strategies or expectations for our business. Specifically, forward-
looking statements may include statements relating to:

the future financial performance of the Company;
changes in the market for Blue Bird products; and
expansion plans and opportunities.

These forward-looking statements are based on information available as of the date of this Report (or, in the case of forward-looking
statements incorporated herein by reference, as of the date of the applicable filed document), and current expectations, forecasts and 
assumptions, and involve a number of judgments, risks and uncertainties. Accordingly, forward-looking statements should not be relied 
upon as representing our views as of any subsequent date, and we do not undertake any obligation to update forward-looking 
statements to reflect events or circumstances after the date they were made, whether as a result of new information, future events or 
otherwise, except as may be required under applicable securities laws. As a result of a number of known and unknown risks and 
uncertainties, our actual results or performance may be materially different than those expressed or implied by these forward-looking
statements.

Any expectations based on these forward-looking statements are subject to risks and uncertainties and other important factors, 
including those discussed in this Report, specifically the sections titled “Risk Factors” and “Management’s Discussion and Analysis of 
Financial Condition and Results of Operations.” Other risks and uncertainties are and will be disclosed in the Company’s prior and 
future SEC filings. The following information should be read in conjunction with the financial statements included in this Report.

Closing Date Business Combination
School Bus Holdings SBH

Seller
HCAC Sponsor

Purchase Agreement

Common Stock



Segment Information



Micro Bird





Reputation for safety, product quality/reliability/durability, and drivability

Alternative fuel leadership

Innovative product leadership

Strong distribution model

Highly-skilled and committed workforce

Strong management team



BBCS

Fleet Operators

Export Dealers

U.S. Government; Other Specialty Sales GSA

MFSAB





GHGs

U.S. EPA



Summary of Significant Accounting Policies and Recently Issued Accounting Standards

(dollars in millions)

You should carefully consider the following risk factors in addition to the other information included in this Report, including matters 
addressed in the section entitled “Cautionary Note Regarding Forward-Looking Statements.” We may face additional risks and 
uncertainties that are not presently known to us, or that we currently deem immaterial, which may also impair our business. The
following discussion should be read in conjunction with the financial statements and notes to the financial statements included in this 
Report.































(in thousands)



in thousands, except per share data



Share-Based Compensation



Factors Affecting Our Revenues

Property tax revenues

Student enrollment

Revenue mix e.g.

Strength of the dealer network

Pricing

Buying patterns of major fleets

Seasonality.

Factors Affecting Our Expenses and Other Items 

Cost of goods sold

Selling, general and administrative expenses



Interest expense

Income taxes

Equity in net income of non-consolidated affiliate



(in thousands of dollars)



Net sales

Cost of goods sold

Operating profit

Interest expense

Income tax expense

Adjusted EBITDA



(in thousands of dollars)

(in thousands of dollars)

Net sales



Cost of goods sold

Operating profit

Interest expense

Income tax expense

Adjusted EBITDA

(in thousands of dollars)



Background.

Indebtedness. 



Short-Term and Long-Term Liquidity Requirements 

Seasonality



Cash Flows

(in thousands of dollars)

Total cash provided by operating activities 

Total cash used in investing activities 

Total cash used in financing activities 

Free cash flow

(in thousands of dollars)



Commitments and Contractual Obligations

Guarantees, Commitments and Contingencies

Off-Balance Sheet arrangements 

Use of Estimates and Assumptions 

Revenue Recognition



Self-Insurance

Inventories

Goodwill and Intangible Assets



Pensions

Product Warranty Costs

Income Taxes



Recent Accounting Pronouncements 

Summary of Significant 
Accounting Policies and Recently Issued Accounting Standards, 

Interest Rate Risk

Commodity Risk

Currency Risk







(in thousands except for share data)



(in thousands except for share data)



(in thousands)



(in thousands)



(in thousands)



(in thousands except for share data)





Supplemental Financial Information,

Supplemental Financial Information, , Benefit Plans,

Debt,



Intangibles—Goodwill and Other



Debt

Foreign Exchange Contracts



Supplemental Financial Information,

Income Taxes

Guarantees, Commitments and Contingencies,

Segment Information

Balance Sheet Classification of Deferred Taxes, 

Intangibles—Goodwill and Other (Topic 350): Simplifying the Test 
for Goodwill Impairment



, Revenue from Contracts with Customers (Topic 
606): Narrow-Scope Improvements and Practical Expedients Revenue from Contracts 
with Customers (Topic 606): Identifying Performance Obligations and Licensing

Revenue from Contracts with Customers (Topic 606)

Leases (Topic 842)

in thousands of dollars

(in thousands of dollars)



(in thousands of dollars)

(in thousands of dollars)





Share-Based Compensation

(in thousands of dollars)

(in thousands of dollars)



(in thousands of dollars)

(in thousands of dollars)





(in thousands of dollars)



(in thousands of dollars)

(in thousands of dollars)



(in thousands of dollars)

(in thousands of dollars)



(in thousands of dollars)

(in thousands of dollars)

(in thousands of dollars)

(in thousands of dollars)



(in thousands of dollars)

Authorized Stock

Common Stock

 Business 
Combination, Subsequent Change in Control and Stock Repurchase

Convertible Preferred Stock

 Business Combination, Subsequent Change in Control and 
Stock Repurchase, 



Public Warrants

Placement Warrants

Warrant Exchange



(in thousands except share data)



Business Combination, Subsequent Change in Control and Stock Repurchase





(in thousands of dollars)

Plan Assets:

(in thousands of dollars)

Funded Status:

(in thousands of dollars)

Fair Value of Plan Assets:



(in thousands of dollars)

(in thousands of dollars)



(in thousands of dollars)



(in thousands of dollars)



(in thousands)

Fiscal 2016

Dismissal of Independent Registered Public Accounting Firm



Engagement of New Independent Registered Public Accounting Firm

BDO

Fiscal 2017



Internal Control – Integrated Framework (2013)

Proxy Statement











(in thousands of dollars)

(in thousands of dollars)



/s/ Philip Horlock 

/s/ Phil Horlock

/s/ Phil Tighe 

/s/ Gurminder S. Bedi

/s/ Chan Galbato

/s/ Douglas Grimm

/s/ Daniel J. Hennessy

/s/ Kevin Penn

/s/ Michael Sand

/s/ Alan H. Schumacher



 

End of 10-K 



(in thousands of dollars)

(in thousands of dollars) 



MANAGEMENT TEAM
Phil Horlock 
President and Chief Executive Officer
Phil Tighe 
Chief Financial Officer
Mark Terry 
Chief Commercial Officer
Tom Roberts 
Chief Administrative Officer
Paul Yousif 
General Counsel and  
Corporate Treasurer 

BOARD OF DIRECTORS
Kevin Penn—Chairman 
Managing Director,  
American Securities LLC
Daniel Hennessy—Vice Chairman 
Managing Partner, 
Hennessy Capital, LLC
Gurminder Bedi 
Former Vice President,  
Ford Motor Company
Chan Galbato 
Chief Executive Officer, Cerberus 
Operations & Advisory Company, LLC
Douglas Grimm 
President & Chief Operating Officer, 
Metaldyne
Phil Horlock 
President and Chief Executive Officer, 
Blue Bird Corporation

Michael Sand 
Principal, American Securities LLC
Alan Schumacher 
Former Member, Federal Accounting 
Standards Advisory Board
Corporate Office 
Blue Bird Corporation  
3920 Arkwright Road, 2nd Floor 
Macon, Georgia 31210 
(478) 825-2021
General Investor Inquiries 
Blue Bird Investor Relations 
3920 Arkwright Road, 2nd Floor 
Macon, Georgia 31210 
Phone: (478) 822-2315 
E-mail: investors@blue-bird.com
Transfer Agent 
Continental Stock Transfer &  
Trust Company 
17 Battery Place, New York, NY 10004 
Attn: Henry Farrell 
Phone: (212) 845-3277 
E-mail: hfarrell@continentalstock.com
Independent Registered Public 
Accounting Firm  
BDO USA, LLP 
1100 Peachtree Street NE, Suite 700 
Atlanta, GA 30309-4516 
Legal Counsel
Smith, Gambrell & Russell, LLP 
1230 Peachtree St. NE #3100 
Atlanta, GA 30309

DISCLAIMER
The information contained in this report has 
been prepared or obtained by the company from 
its books and records and other sources that the 
company believes to be reasonably accurate 
and reliable. However, such information neces-
sarily incorporates significant assumptions and 
estimates including, but not limited to, forward 
looking projections and other statements, that 
involve known and unknown risks, uncertainties 
and other important factors that could cause the 
actual results, performance or achievements of 
the company or the industry in which it operates, 
to differ materially from any future results,  
performance or achievements implied by such 
forward-looking statements.

Statements in this report that are forward- 
looking in nature are based on the company’s 
current beliefs regarding a large number of fac-
tors affecting the company’s business. Actual 
results may differ materially from expected 
results. There can be no assurance that (i) the 
company has correctly identified or assessed 
all of the factors affecting its business or the 
extent of their likely impact, (ii) the publicly 
available information on which the company’s 
analysis is based is complete or accurate,  
(iii) the company’s analysis is correct, or (iv) the 
company’s strategy, which is based in part on 
this analysis, will be successful.

INFORMATION

Annual Report Design by Curran & Connors, Inc. / www.curran-connors.com



LISTED ON NASDAQ: BLBD

2017 Annual Report

402 Blue Bird Blvd. 
Fort Valley, Georgia 31030 

(478) 825-2021 
www.blue-bird.com
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