


A premier independent investment 
banking advisory firm serving multinational 
corporations, financial sponsors, institutional investors, and 
wealthy individuals who seek truly objective advice, creativity 
and exceptional execution expertise.

Excellence 
The guiding principle of our team in everything we do

Integrity
Keeping our word and building long-lasting client-focused relationships

Experience
Top-tier senior talent serving each of our clients

Independence
Led by the best interests of our clients, unencumbered by proprietary conflicts of interest
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Financial Results
for the 12 months ended December 31
Adjusted pro forma
(Dollars in thousands)

  2009  2010  2011

Revenues

Investment Banking $287,265 $292,001 $419,654 

Investment Management 19,844 73,885 98,375

Other-Net 5,537 7,058 2,323

Net Revenues 312,646 372,944 520,352

Operating Income 62,308 67,026 105,845

Net Income Attributable to Evercore Partners Inc. $33,267 $38,122 $63,129

Financial Highlights
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The Financial Statement information in the shareholder letter and tables is presented on an Adjusted Pro Forma basis, which is an unaudited non-GAAP form of presentation. 
These measures should not be considered a substitute for, or superior to, measures of financial performance prepared in accordance with U.S. GAAP. Please see pages A-1 
through A-4 for a reconciliation of these amounts to their U.S. GAAP equivalents. 
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Dear Fellow Shareholders:
2011 was a year of milestones for Evercore. We substantially increased our scale 
in Europe and Asia with the acquisition of Lexicon Partners and expanded our 
presence in key sectors in the Americas with the addition of seven highly talented 
Senior Managing Directors. We also strengthened our global advisory alliance 
network with the addition of strategic relationships with Kotak in India and Woori 
Securities in South Korea. ABS Investment Management, a leading fund of hedge 
funds manager, joined our network of affiliated investment managers at the end of 
the year. And our early stage businesses in wealth management and equity research, 
sales and trading gained scale and market share.

Today Evercore is among the fastest growing publicly 
traded investment banking advisory firms, ending 2011 
as the 12th most active M&A advisor globally.  We ranked 
8th in the United States, ending the year in the top ten for 
the second time in our history. Assets under Management 
stand at $13 billion, as Evercore Wealth Management 
continues to be ranked among the fastest growing wealth 
management firms in the United States. Our Investment 
Banking and Investment Management businesses each 
delivered record revenues and operating income, driving 
substantial growth in returns to our shareholders. 

Investment Banking
Within Investment Banking we made progress in our 
quest to establish Evercore as the premier independent 
M&A, restructuring, strategic and capital markets 
advisor to leading corporations and financial sponsors.

M&A, Restructuring, Strategic & 
Capital Markets Advisory
We continued to broaden our Advisory capabilities in 
2011, focusing on strategically important industries and 
markets. In the Americas, we invested in building a world 
class Energy team and in broadening our Technology 
and Financial Institutions teams. The early returns on 
these investments are encouraging as we ended the year 
advising on four of the ten largest announced energy 
transactions and participating in several of the most 
significant announced transactions in the technology 
sector.    

The acquisition of Lexicon Partners greatly expands 
our ability to serve clients in both Europe and Asia, 
strengthening our Financial Institutions, Utilities and 
Infrastructure, and Energy teams. Further, the addition 
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of advisory strategic alliances with Kotak in India and 
Woori Securities in South Korea extends our geographic 
reach and client network.

Achieving our strategic objectives requires more than 
simply adding talent. We also focus on welcoming our 
new colleagues and ensuring that our entire team works 
collaboratively, leveraging all of our capabilities to meet 
the needs of our clients globally. Our commitment to 
teamwork is evident in every assignment we undertake 
and was distinctly evident in 2011 when we advised Fibra 
Uno on the structuring of the first publicly traded REIT 
in Mexico. Our team, comprised of real estate and capital 
markets experts in Mexico and the U.S., collaborated to 
design a structure that effectively addressed regulatory 
requirements and investor expectations, resulting in one 
of the most successful IPOs in Mexico in 2011.

Fibra Uno, the first REIT in Latin America, is one of 
many examples of our ability to deliver results for our 
clients.  In 2011 we were recognized for the quality and 
creativity of our work as the “Best Up-and-Comer” award 
from Global Finance, as part of the magazine’s feature: 
“World’s Best Investment Banks 2012.” Global Finance 
also recognized the Kinder Morgan-El Paso transaction 
as the “Best M&A Deal” of the year. And in Asia, we won 
FinanceAsia’s Deal of the Year for the Philippines for the 
Carmen Copper transaction.

Research, Sales & Trading
Our equity research, sales and trading initiative has been 
well received by institutional investors and the market 
share and revenues of this business have continued to 
increase. Our Research team now covers more than 
230 leading financial services, technology, media and 
telecommunications, and transportation/shipping 
companies. Our Sales and Trading team currently serves 
more than 250 of the most significant global investors 
and will continue to grow its client base in 2012. We 
remain committed to establishing this business as a solid 
contributor to earnings in the years to come.

Investment & Wealth Management
We continue to seek new opportunities to partner with 
high quality investment managers who share our values 
and approach to client service.  After considering a 
number of opportunities, we were excited to acquire a 

45% interest in ABS Investment Management, a fund of 
equity hedge funds manager.  

Evercore Wealth Management continued to grow, 
consistently adding new clients and increasing assets under 
management.   During the third quarter, we were pleased 
to expand this franchise with the addition of a team of 
experienced wealth managers covering the Midwest.

Our Institutional Asset Management businesses had 
mixed results in 2011 as volatile markets resulted 
in below benchmark performance for a number of 
strategies. Consequently, assets under management 
in these businesses declined. Our partners in these 
businesses are working hard to return to their above 
benchmark performance, delivering clients the service 
and results that they expect, and we are doing everything 
we can to support these businesses in their efforts to 
return to growth.

Financial Performance 
In 2011 we reported record revenues and operating 
income, driving enhanced returns to our shareholders 
with adjusted earnings per share increasing 56%. For the 
third consecutive year, we returned roughly 100% of our 
adjusted earnings to our shareholders through increased 
dividends and continued share buybacks.

These results were achieved while continuing to invest 
in the growth of our business, and we expect to benefit 
from these investments in 2012 and beyond. We remain 
keenly focused on growing revenues, controlling costs, 
and improving margins in each of our businesses. 

Looking Ahead
We enter 2012 in the midst of continuing improvement 
in many of the world’s financial markets and improving 
economic trends in several of the most important global 
economies.  In the early months of 2012, Evercore has 
continued to distinguish itself through its association 
with two of the most prominent transactions already 
announced this year, Kinder Morgan-El Paso’s sale of 
EP Energy Corp and the purchase of TransUnion by a 
group of financial sponsors. We continue to believe in 
the sustained recovery of the M&A markets and are 
confident that our growing reputation will enhance our 
strong position in the U.S. and increase our standing 
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globally. Our Restructuring team is benefiting from our 
expanded global footprint as they pursue opportunities in 
markets around the globe. And our Wealth Management 
and Investment Management businesses are benefiting 
from the recovery of the global equity markets, and are 
working hard to achieve strong investment performance 
and sustained growth in all strategies.  

Much has changed at our company in the past several 
years and, as we have said on many occasions, Evercore 
is no longer simply a small advisory boutique. We strive 
to become the premier independent investment banking 
advisory firm globally.  And while much has changed, one 

aspect of the firm remains the same since its founding 
more than 16 years ago: our commitment to Excellence 
and Integrity is the foundation for everything that we do, 
and always will be.

As is always the case, our ultimate success is driven most 
significantly by the quality and dedication of our people. 
We thank them for their efforts, their enthusiasm, and 
their commitment to our clients and to each other. We 
also thank our Board of Directors for their ongoing 
guidance and support. And most of all, we thank our 
clients for their continued trust in our services and 
confidence in our capabilities.

Sincerely,

Roger C. Altman

Executive Chairman

Evercore Partners Inc.

Ralph Schlosstein

President and Chief Executive Officer

Evercore Partners Inc.
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Investment Banking
Evercore is a premier independent investment bank providing advisory services 
for significant mergers, acquisitions, divestitures, restructurings, financings, 
public offerings and private placements, as well as high quality research, sales 
and trading execution that is unencumbered by proprietary conflicts of interest.

Our professionals serve as trusted senior advisors to 
our clients: helping them devise strategies for enhancing 
shareholder value, for optimally raising capital to meet 
investment and growth objectives, for proactively 
developing new ideas to execute their strategies and for 
executing the transactions that achieve our clients’ goals. 

2011 Review
2011 was a record year for our investment banking 
business and one in which we accomplished a number of 
strategic objectives:

•	 Investment	 banking	 revenues	 increased	 44%	 and	
operating income increased 45%

•	 We	 advised	 on	 the	 two	 largest	 announced	
transactions of the year (AIG’s recapitalization and 
Kinder Morgan’s acquisition of El Paso)

•	 We	 augmented	 significantly	 our	 international	
presence via the acquisition of Lexicon (Europe), 
and the addition of strategic alliances with Kotak 
(India) and Woori Securities (South Korea)

•	 We	 built	 out	 our	 energy	 practice	 in	 Houston	
and advised on four of the ten largest announced 
energy transactions of the year 

Our Advisory teams served clients across the globe and in 
multiple sectors, advising on 5 of the top 25 transactions 
globally. In addition to the transactions noted above, 
we advised Exelon on its acquisition of Constellation 
Energy, Southern Union on its sale to Energy Transfer 
Equity,	Lubrizol	on	 its	 sale	 to	Berkshire	Hathaway,	Old	
Mutual plc on the sale of its Nordic operations to Skandia 
Liv	and	ITOCHU	Corporation	on	the	acquisition,	along	
with KKR, of Samson Investment Company.

Our Restructuring team remained active serving clients 
in multiple industries, including shipping, real estate, 
energy, and technology, both in the U.S. and globally. 

Our Capital Markets team began the year strongly, 
participating in over a dozen capital markets transactions 
that raised over $3 billion for clients before liquidity 
in the capital markets deteriorated significantly in 
the second half of the year. Notably, we extended our 
equity capital raising capabilities to Mexico, serving as 
the lead local underwriter for the IPO of Fibra Uno, 
the first successful REIT offering in Mexico. We also 
advised a number of clients on a variety of issues related 
to the capital markets and aspects of capital formation. 
We believe that this capability is already allowing us to 
broaden and strengthen the strategic dialogue we have 
with our Advisory clients.

Through our continued growth and diversification we were 
able to serve 245 fee-paying clients in 2011, including 94 
from which we earned fees in excess of $1 million. In the 
fourth quarter of 2011 (the first full quarter that included 
Lexicon’s results), for the first time in our history we 
earned over 50% of our Investment Banking net revenues 
from clients outside of the United States.

Our Research-driven Equity Sales and Trading business 
achieved critical mass in 2011, ending the year with 
18 senior publishing analysts covering the technology, 
media and telecommunications, financial services and 
transportation sectors. The business has grown rapidly 
and is now providing research coverage of more than 230 
prominent companies and sales and trading services for 
more than 250 leading global investors. 
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Evercore Europe
The merger of the Evercore and Lexicon investment 
banking businesses in London provides critical mass and a 
platform for future growth in Europe and Asia, and expands 
our global industry practices with the addition of Lexicon’s 
financial institutions, utilities and infrastructure and energy 
expertise. On a combined basis, Evercore’s European 
Advisory business now comprises 75 bankers, including 10 
Senior Managing Directors and 8 Senior Advisors. 

People
2011 continued our track record for recruiting some of 
the best bankers in the business. Through our consistent 
addition of leading M&A professionals and continued 
investment in the Institutional Equities and Private Funds 
businesses, we have added 31 professionals during the year 
expanding our global team to more than 430 professionals. 

 

Since the beginning of 2011, our Advisory team has 
grown with the addition of Ray Strong, Shaun Finnie and 
Tim Carlson (Oil & Gas), Paul Deninger and Eric Mandl 
(Technology), Tony Magro (Industrial and Consumer), 
Tim Main (FIG) and Lloyd Sprung (Restructuring) as 
Senior Managing Directors. We also added senior industry 
expertise	 with	 Sean	 Murphy	 (Health	 Care)	 as	 a	 Senior	
Advisor.  This growth complemented the addition of seven 
Senior Managing Directors and eight Senior Advisors in 
conjunction with the Lexicon acquisition.

Strategic Alliances
By year-end 2011, Evercore had significantly expanded its 
global footprint by forming strategic alliances with world-class 
financial institutions to help serve our clients in geographies in 
which Evercore had not established its own offices including 
China, Japan, India, Korea and Argentina.  As these economies 
continue to expand and cross border deal activity grows, our 
ability to service our clients on a global basis will become an 
increasingly important part of our business.

In each region, not only do our partners occupy leading 
market positions but they share our philosophy of always 
serving clients first. In Asia, we have formed alliances 
with four of the leading domestic investment banking 
firms in their respective markets.

CITIC Securities in China – #1 equity and debt 
underwriter, top 5 M&A advisor, part of the largest 
financial conglomerate in China, CITIC Group

Mizuho Securities in Japan  – #1 M&A advisor, 
part of one of the top three financial institutions in Japan

Woori Investment & Securities in South Korea – 
top 5 M&A advisor 

Kotak Investment Banking in India – ranked 
best domestic investment bank since 2006 by 
FinanceAsia  

And in Latin America, we formed an alliance with Argentina-
based Quantum Finanzas, a boutique advisory firm.  

Performance
The Investment Banking business delivered record Net 
Revenues and Operating Income in 2011.

Operating Margins improved to 23% for the year, as the 
Institutional Equities and Private Funds businesses, while not 
yet profitable, began to achieve scale and grow revenues to 
levels needed to contribute positively to Operating Income.
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 421  

2009 2010 2011

Adjusted Pro Forma Net Revenues  
($ in millions) 

 91  

 66  

 96  

2009 2010 2011

Adjusted Pro Forma Operating Income  
($ in millions) 

 
The Financial Statement information in the shareholder letter and tables is presented on an Adjusted Pro Forma basis, which is an unaudited non-GAAP form of presentation. These 
measures should not be considered a substitute for, or superior to, measures of financial performance prepared in accordance with U.S. GAAP. Please see pages A-1 through A-4 for 
a reconciliation of these amounts to their U.S. GAAP equivalents. 

Adjusted Pro Forma Operating Income 
($ in millions)

The Financial Statement information in the shareholder letter and tables is presented on an Adjusted Pro Forma basis, which is an unaudited 
non-GAAP form of presentation. These measures should not be considered a substitute for, or superior to, measures of financial performance 
prepared in accordance with U.S. GAAP. Please see pages A-1 through A-4 for a reconciliation of these amounts to their U.S. GAAP equivalents.
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Strategy
We seek to be an outstanding partner to our affiliated 
managers, supporting their efforts to deliver superior 
investment returns and service to their clients and to 
attract new clients and funds.

We actively seek new partnerships with boutique 
investment managers focused on high value-added, high-
fee businesses. Such targets must have strong, repeatable 
investment processes and outstanding track records, 
as well as management teams of exceptional skill and 
experience who are interested in remaining active 
in their business. We will pursue and evaluate these 
opportunities to identify situations where Evercore can 
be an outstanding partner to the investment manager and 
where an investment in the target business will create 
significant value for Evercore’s shareholders.

The business encompasses three sectors: Institutional 
Asset Management; Wealth Management; and Private 
Equity. Across these sectors, Evercore manages more 
than $13 billion of assets from consolidated entities. 

2011 Review
We ended 2011 on a high note, acquiring a 45% non-
controlling interest in ABS Investment Management, LLC, 
an institutionally focused fund of equity long/short hedge 
funds manager with approximately $3.5 billion in assets 
under	management	and	offices	 in	Connecticut	and	Hong	
Kong and an affiliate office in Zurich.  ABS manages products 
with global and U.S. equity exposure, complementing the 
products and services currently offered to our Institutional 
and Wealth Management clients.   

Our Wealth Management team in the U.S. continued 
to add investment talent and build scale through both 
organic growth and a tactical acquisition, which 
strengthened our ability to serve the Midwest with the 

addition of an investment team in Minneapolis. Evercore 
Wealth Management managed more than $3.2 billion of 
assets nationwide at year-end. 

Evercore Trust Company sustained its leading position 
in the markets it serves in 2011, providing specialized 
investment management, independent fiduciary services, 
and trustee services to employee benefit plans and large 
multinational corporations with a total of $30.8 billion 
in assets under administration at year end.

Our institutionally-focused asset managers had a challenging 
year in 2011 as they adapted to volatile and changing 
markets. Atalanta Sosnoff experienced significant outflows 
as performance lagged versus its applicable benchmarks 
and active equity managers generally experienced asset 
outflows. Evercore Casa De Bolsa in Mexico saw a modest 
decline in AUM as trust related declines were not fully offset 
by inflows from other clients.

Private Equity continued to benefit from the strategic 
investment in Trilantic Capital Partners which delivered 
strong returns for the year. 

Performance
Investment Management reported record Net Revenues 
and Operating Income for fiscal 2011.  

Operating margins of 10% increased five-fold in 
comparison to the prior year.

Investment Management 
Evercore Investment Management comprises a set of companies, each highly-focused 
and attuned to serve the specific needs of their respective clients with customized 
investment advice and management expertise. The principal partners of each 
company own direct or indirect equity stakes in their operations. This ensures that 
our investment teams maintain their entrepreneurial focus and that their business 
interests remain aligned with the interests of their clients and of Evercore.
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