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Financial Highlights

(in millions of U.S. dollars Years Ended Percentage
except per share data and ratios) December 31, 2007 December 31, 2006 Change

Net premiums written $11,979 $12,030 0%

Total revenues 14,154 13,328 6%

Income excluding net realized gains (losses)
and cumulative effect1 2,712 2,351 15%

Net income 2,578 2,305 12%

Diluted earnings per share 7.66 6.91 11%

Diluted income per share excluding net realized 
gains (losses) and cumulative effect1 8.07 7.05 14%

Combined ratio2 87.9% 88.1% NM

Total assets $72,090 $67,135 7%

Shareholders’ equity $16,677 $14,278 17%

Book value per share $ 48.89 $ 42.03 16%

Return on equity3 17.9% 18.5% NM

Five-Year Financial Performance
(2003-2007)

Income excluding net realized gains (losses)1 21.4%

Net income 14.8%

Shareholders’ equity 17.3%

Book value per share 13.4%

Average return on equity3 14.6%

Average combined ratio2 92.6%

(1) Income excluding net realized gains (losses), the cumulative effect of a change in accounting principle and the related
income tax, is a non-GAAP measure. We have chosen to make this disclosure because it enhances the understanding of 
our results from property and casualty operations as distinct from the fluctuations in the market value of invested assets. 
The latter is influenced by external economic factors such as changes in interest rates or in equity prices and by internal 
factors such as the timing recognition of realized gains or losses.

(2) The combined ratio is the sum of the loss and loss expense ratio, policy acquisition cost ratio and administrative 
expense ratio.

(3) Calculated using income excluding net realized gains (losses) and cumulative effect.
NM – not meaningful.
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ACE had an excellent year in 2007. In a period marked

by stress and volatility in the financial markets, declining

economic fundamentals and further softening in property

and casualty pricing, ACE distinguished itself with record

financial results. We continued to diversify and invest 

for the future, both organically and through acquisition,

by expanding our product offerings, geographic presence

and distribution capabilities.

We recorded more than $2.7 billion in net operating income – an increase of 15% over last year.

We grew book value per share, our most important measure of shareholder wealth creation, by

16%. Return on equity was almost 18%. Insurance is a long-term business, requiring patience,

and ACE is building an excellent track record: from 2003 to 2007, we have grown book value

per share at a compound annual rate of 13.4% and generated an average ROE of 14.6%. With

the objective of always earning a profit in our basic business of underwriting, the Company has

produced a cumulative underwriting profit since we were founded 22 years ago. Few insurance

companies can claim such a record, and last year we continued the streak with $1.5 billion 

of underwriting income and a combined ratio of 87.9%.

We are predominantly a global commercial property and casualty insurance company in the

business of assessing and taking risk. Whenever we consider risk, our objective is to understand

it and then get paid sufficiently to assume it. If either principle is not met, we walk away. While

we are not perfect, and we do make mistakes, we hold ourselves to this simple standard. We

apply this discipline to both sides of the balance sheet – the liability side, where we take consider-

able risk underwriting insurance, and the asset side, in managing our investment portfolio.

On the asset side of the balance sheet, we are basically conservative in our investment approach,

recognizing the substantial risk and inherent volatility we assume on the liability side of our 

business. We have said for the last four years that we believed the markets were not paying us

to take substantial duration risk or lower credit quality exposure. We purposely kept our portfolio

short and of a very high credit quality. We avoided complex instruments such as collateralized

debt obligations and collateralized loan obligations, where a lack of transparency prevented a

clear understanding of their underlying risk. From our perspective, in general, global credit market

underwriting standards and risk pricing simply had become too loose. This phenomenon is not

unlike what happens cyclically with insurance underwriting, when supply and demand are out 

of balance and chasing market share in the case of financial institutions – or absolute yield in 

the case of investors – becomes the overriding objective for many.

Our conservative investment strategy proved wise as we substantially avoided the fallout caused 

by the declining values in sub-prime mortgage-related securities. Our investment portfolio 

performed well in these conditions, and we ended the year with a positive mark-to-market position.

Overall, we produced $1.9 billion in investment income, with cash and invested assets increasing

14% to more than $42 billion. We are grateful to our investment management team under the

leadership of Tim Boroughs.

On the liability side of the balance sheet, the sub-prime crisis may be a sizable casualty event for

the commercial P&C industry, and particularly for those who have significant financial institution

exposure. While we are underwriters of financial institution business, it is not a significant part of

our portfolio. We will certainly have sub-prime-related losses, and our full-year 2007 loss ratio

To Our Shareholders



reflects that based on the facts at hand. It is early days, and this is an evolving story, much of it

yet to be told. I do not expect this to be a major event for ACE. 

Balance Sheet Strength and Flexibility

The Company ended the year with increased balance sheet strength – now approaching 

$20 billion in total capital. Net loss reserves increased $1.8 billion and now stand at $23 billion.

Strong loss reserves, plus tangible capital of $16.5 billion, speak to our ability to pay claims.

Given the long-term nature of our liabilities, this strength should give confidence to our clients

that we stand behind our promises.

We follow our own strategic course in terms of capital management. We did not engage in share

buy-back programs despite continued prodding from some in the investment community. At this

time in our history, given our balance sheet position and future vision of the Company, we view

share buy-backs as an inappropriate use of shareholder capital. We also did not weaken our 

balance sheet by raising debt-type capital instruments for the sole purpose of buying back equity

capital. This type of transaction makes no compelling financial sense to us. From our perspective,

we do not hold excess equity capital but rather have capital flexibility to execute our long-term

growth and diversification strategies and to manage the volatility associated with risk.  

Our strategy includes acquisitions that complement our plans for growth in select areas, and at the

end of 2007 we announced two of them – one that will significantly expand our product breadth

globally, and another that represents a promising new business for us in the United States. 

Combined Insurance Company

On December 17, we announced that we were acquiring Combined Insurance Company of

America from the Aon Corporation for $2.4 billion in cash. Founded in 1919 and headquartered

near Chicago, Combined sells a comprehensive range of personal accident and supplemental

health insurance. The company employs approximately 7,000 agents and serves approximately

four million policyholders in North America, Europe and the Asia Pacific region.

This transaction, which will close in the first half of 2008, essentially doubles ACE’s existing

accident and health (A&H) franchise – a business that is already large for us and a primary 

area of growth and focus around the world. Operating mostly in international markets, we 

have traditionally relied on direct response and brokerage channels for our distribution of these 

products. Combined brings an expertise and culture steeped in a complementary form of 

distribution – captive agency.

The addition of Combined represents a significant long-term growth opportunity. These products

focus on the lower-to-middle class, which is sizable and growing rapidly in many parts of the

world. Our vision is to export Combined’s distribution capability to the developing markets of

Latin America, Asia Pacific and other regions of the world where we already have an established

presence. We also see growth potential in the U.S., where a large portion of the population

remains underserved for insurance.

Some of the same favorable economic and social conditions impacting the growth of A&H are 

at play with our life insurance business, which operates in Asia Pacific, Latin America and the

Middle East. Countries with stable economies, a growing middle class and high savings rates are

favorable markets for life insurance, which grew significantly for ACE last year. We are planting

the seeds of the future with this business, which is still young and not yet contributing positively

to earnings, but will in the near future. Together, A&H and life insurance, with the addition of

Combined, will represent over 23% of the Company’s net premiums earned.

3
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Another consumer-focused business that has our attention is the high-net-worth personal lines

market. On December 20, we announced we were acquiring the personal lines business of the

Atlantic Companies, and the transaction closed in February 2008. While we acquired a relatively

modest-size book of business, more importantly, we gained the underwriting, claims, distribution

and customer support services of Atlantic – a capability that represents, in combination with ACE’s

complementary product suite, balance sheet and geographic presence, a formidable competitive

offering. Personal lines insurance for the more affluent segment of the population is a growing

market in both the U.S. and globally. Starting in the U.S., we will grow this business with

patience and a long-term view.

Thanks to strong earnings and a conservative balance sheet and capital management philosophy,

ACE begins 2008 well positioned to seize upon further opportunities around the world on both

the underwriting and investment sides of our business.

An Industry Awash in Capital

We are now well into a classic soft market, fueled by the industry’s stronger balance sheet, and

record earnings and cash flow. In any business, market conditions are about supply and demand,

and in our industry capital equals supply. With the industry awash in capital, bad behavior 

naturally follows as many companies lower their underwriting standards in pursuit of market

share and rationalize their way to growth. Many have benefited from positive development from

prior years’ reserves, and may in the future if positive loss trends continue. Moreover, ACE and

the industry experienced relatively light catastrophe losses in 2007, although not as light as the

previous year. But the good results from the past, along with relatively light CAT losses, simply

mask the deteriorating results of the business being written in the present. The lagging nature 

of our business – we sell a product when we don’t know its true price until years later – gives

license to kid yourself, or worse, if one chooses.

We recognize the cyclical nature of our business. ACE strives to maintain underwriting discipline –

we will not chase market share and knowingly destroy book value by writing business at an

underwriting loss. Our top line last year reflected this discipline. We purposely shrank a number

of our divisions rather than write business at unacceptable prices. Overall P&C insurance net 

premiums written were flat, increasing less than 2% in 2007. Retail lines grew modestly while

our wholesale insurance and reinsurance businesses shrank. This pattern is what one would

expect at this point in the cycle and we anticipated it.

While we are prepared for the soft market to continue through 2008 and beyond, we take 

confidence from a combination of product breadth and global presence that affords us many

opportunities around the world. We distribute our product expertise, particularly in specialty

classes where an underwriter makes a difference, through our own physical operations in 

more than 50 countries. This gives ACE a major competitive difference and provides valuable

diversification. More than half of our earnings come from outside the U.S.  

We are relatively unique in that we operate around the world as a local insurance company. In

other words, local ACE professionals write insurance business for local customers – we’re not

simply a foreign wholesale insurer transacting from a distant regional hub. Our network of offices

and people is undoubtedly one of our most valuable corporate assets, and we continue to grow it

strategically. We have substantial operations in the developed world – the U.K. and the continent

of Europe, for example, is our second largest market after the U.S. We also have considerable

presence throughout the developing world, where we believe there is significant opportunity 
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for growth now and in the future in the Asia, Latin America and the Middle East regions. As

economies in these areas of the world continue to grow, so do the number of businesses and 

the supporting infrastructure, both physical and legal, including evolving rules of law, consumer

rights and overall corporate responsibility. This translates into new commercial risks and a need

for insurance. Similarly, as the middle class develops in these markets, individual assets need 

to be protected, and products such as personal accident, supplemental health, life and personal

lines fill a growing need.

For example, we continued to expand and build on our already large presence in China by 

locating an ACE Tempest Re underwriting capability at Lloyd’s new operations in Shanghai. This

development complements the fast-growing P&C and life insurance activities we conduct via our

strategic investment in the Huatai group of insurance companies. In 2007, for example, Huatai

P&C net premiums increased 40% and produced an underwriting profit, whereas Huatai life

insurance premiums increased four-fold over last year and our number of

insurance agents doubled. Next to the United States, China is the country

with the greatest long-term growth opportunity for ACE.

Our expansion in territories such as these reflects the macroeconomic trends

taking place in the world. What we do is a mirror of global economic activity,

and our strategy is to capitalize on the new and evolving risks that are 

created from that activity – such as the commercial and infrastructure growth

in places like Latin America, Asia and the Middle East. An ACE international

energy unit, for example, was formed in London, with branch operations 

in all major regions, to address growing regional energy production and capital investment needs.

The unit offers upstream and downstream oil and gas, and power generation property coverage.

Similarly, a new international construction practice group was created to participate in the world’s

growing regional commercial construction and infrastructure activity – from a power plant in 

Brazil to a stadium in Beijing. Both units align new and existing ACE capabilities in technical

underwriting with the retail distribution platforms of regional and global broking operations.  

Important Industry Issues in Washington

I am pleased that members of Congress put aside their differences to pass a seven-year 

extension of the Terrorism Risk Insurance Program. The new bill continues the public-private

partnership that has successfully increased the availability and affordability of terrorism coverage

in the United States since that tragic September day in 2001. Significantly, the bill provides a

measure of financial certainty for American business and diminishes the financial impact from 

a catastrophic terrorist event. Our Government Affairs team in Washington, led by Patricia Henry,

played a leadership role in the development and passage of this bill, and I am grateful to them

for their efforts.

The current 50-state regulatory system in the U.S. is grossly inefficient, anticompetitive and 

simply an anachronism for those companies that operate nationally or globally as ACE does.

Fifty-state regulation is unnecessarily costly, disadvantaging both insureds and insurers, and it 

is also an international trade issue. If any other country required over 50 separate local offices 

to give approvals for a company to be licensed to sell its products, the U.S. would label it a trade

barrier and a violation of free market principles. And yet that is exactly what the U.S. imposes 

on all insurers that want to do business in the country. With the rest of the world moving in 

the direction of creating a uniform framework of regulatory standards, as represented by the

European Solvency II effort, and the notion of a home regulator for global companies, all with a

ACE begins 2008 well 

positioned to seize upon 

further opportunities around 

the world on both the 

underwriting and investment

sides of our business.
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goal of mutual recognition and coordination between country regulators, the U.S. lacks a mean-

ingful presence at the global bargaining table, let alone any ability to implement such standards.

And for a country that represents more than 40% of the global insurance industry, this is simply

not acceptable. We are strong proponents of greater federal involvement and an Optional Federal

Charter, which would complement the existing 50-state system for those companies that operate

more locally. While federal involvement is never a panacea, it’s better than what we have now.

Another issue of concern is isolationism. In this current U.S. election season, an increasing level

of populist and anti-business rhetoric paints global trade as a raw deal for America and labels

corporate interests as being fundamentally misaligned with those of the average citizen. Hand 

in glove is the misguided view that through global trade, countries and companies thrive at the

expense of citizens, when in fact global trade is a source of America’s current and future prosperity.

ACE cannot be successful, nor can we prosper individually as employees, if our Company cannot

compete freely and fairly. We all benefit from greater access to markets around the world.

Lastly, there is an ongoing political debate underway in the U.S. to determine how best to protect

the growing concentrations of values and economic activity in catastrophe-exposed areas. The

record losses of the 2004 and 2005 hurricane seasons brought into focus the size of the expo-

sures and limitations of insurance capacity in the heavily developed coastal areas of the country.

The resulting crisis in availability and affordability of both residential and commercial property

insurance coverage, and the volatility in insurer pricing and financial results, which swing from

record profits to record losses, have generated intense scrutiny of the role of government and the

private market in insuring against and recovering from natural disasters. While the tendency of

government is to create more regulation rather than support free markets, we believe a balanced

solution is possible where government involvement supports the private sector as the primary

source of capacity and complements the private sector for risks that truly exceed its capabilities.

Any solution, however, must tackle the issues of availability, affordability and volatility: 

1. Insurers must be permitted to charge rates that truly reflect the risk of loss. This will help

address availability.

2. Insurers should be permitted to set aside tax-deferred reserve accounts to fund future natural

catastrophes. This will increase the industry’s capacity to take risk, increase affordability and

help address volatility of insurer pricing and results.

3. The federal government should assume a role for those risks that exceed the industry’s 

wherewithal – for example, events that exceed $150 billion to $200 billion in insured losses.

4. Building and land use codes that mitigate losses must be adopted and vigorously enforced.

This will also help address affordability.

The Opportunities and Challenges Ahead

In my letter to you last year, I said that it was the opinion of the management team and many

across our organization that no greater problem confronts mankind than global warming, and that

we would embark on a plan of action to address this issue. We completed that plan, which covers

a number of areas including measurement of our carbon footprint and the efficiency of our internal

operations, our products and services addressing environmental risks and issues, our philanthropic

efforts focused on the environment, and a companywide employee participation program whose

goal is to make our offices a little greener. More details on these and all of our environmental

activities can be found in the ACE Environmental Report, which is posted on our website. 



As I look back on our accomplishments of the past year and, more importantly, look forward 

to the opportunities and challenges that lie ahead, I want to acknowledge and thank a number

of people. We are fortunate to have a Board of Directors that is knowledgeable, supportive and

engaged, and we welcome our newest director, Leo Mullin. We wish Brian Duperreault all the

best as he leaves the ACE board to assume the challenge of chief executive of Marsh & McLennan

Companies. My deepest appreciation and respect go to members of my senior management

team for their leadership and support – they are truly the best in the business – as well as the

entire ACE employee community for their tremendous commitment and dedication. ACE people

never cease to surprise me with their creativity, resourcefulness and resolve to win.

We face considerable uncertainty and volatility attendant with the continued unwinding of

excesses in the credit markets, and this will last for some time. This is directly impacting 

economic fundamentals in the U.S. and globally and comes on top of a soft commercial property 

and casualty market. In these times, we don’t wish for what could be but rather recognize reality, 

adjusting our strategy accordingly to manage through these conditions while we advance 

our long-term plans for the Company. We are confident in our ability to distinguish ourselves 

and outperform in any market.

Sincerely,

7

Evan G. Greenberg

Chairman and Chief Executive Officer
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The World of ACE With operations in more than 50 
countries, and business conducted with
clients from over 140 countries, ACE
truly spans the globe. At every moment
of the 24-hour day, somewhere on the 
face of the planet, ACE is deploying its
people and capital on behalf of clients.

This wealth of on-the-ground expertise,
coupled with the sweeping perspective 
of a global organization, enables us 
to fulfill our mission: insuring progress. 
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Finland
France
Germany
Gibraltar
Hong Kong
Hungary

Netherlands
New Zealand
Norway
Pakistan
Peru
Philippines
Poland

Indonesia
Ireland
Italy
Japan
Korea
Macao
Malaysia
Mexico

Canada
Chile
China
Colombia
Czech Republic
Denmark
Ecuador
Egypt

Argentina
Australia
Austria
Bahrain
Belgium
Bermuda
Brazil

Portugal
Puerto Rico
Russia
Saudi Arabia
Singapore
South Africa
Spain
Sweden

Switzerland
Taiwan
Thailand
United Arab Emirates
United Kingdom
United States
Vietnam



10

The ACE Group of Companies is one of the world’s leading providers of 

commercial property and casualty insurance and reinsurance. The Company

also has a major presence in the accident and health busi-

ness as well as a young and growing life insurance operation.

Whether it’s commercial property and casualty programs for

large or midsize corporations distributed through retail brokers,

excess and surplus lines distributed through wholesale 

brokers, personal accident and supplemental

health plans sold through telemarketing centers or individual

life insurance plans sold through agents, ACE is represented

around the world by a collection of market-leading franchises:

ACE USA is our retail broker-distributed business serving 

the United States and Canada with an extensive portfolio 

of traditional and specialty property and casualty insurance products.

Headquartered in Philadelphia, ACE USA has

a strong corporate customer franchise with

both Fortune 1000 corporations and growing

middle-market companies.

ACE International is our retail broker-distributed

business serving territories outside the U.S. and

Canada, offering both commercial property and casualty insurance and

personal accident lines. This franchise gives ACE a presence in all of the

major markets as well as the fastest-growing

economies in the world. ACE International

and ACE USA are the successor franchises 

to the famous Insurance Company of 

North America or INA – an industry icon 

that dates back more than 200 years.

Page 10, top to bottom: Andrew Peel, Chief Information Officer, ACE Overseas General, New York; Audrey Samers, 
Global Compliance and Business Ethics Officer, ACE Group, New York; Rob Huber, Southeast Regional Executive 
Officer, Atlanta, with Chris Maleno, President, Regional Operations, New York, and Pam Humphrey, Houston Regional
Executive Officer, ACE USA; Zehra Naqvi, Pakistan Country Manager, Karachi.
Page 11, top to bottom: Angela Tucker, Deputy Financial Controller, and Tom Worthington-White, Director of Financial
Planning and Analysis, ACE Limited, Bermuda; Samantha Froud, Group Financial Controller, ACE Limited, Bermuda; 
Michele Anne Minjoot, Communications and Marketing Manager, ACE Asia Pacific, Singapore. 
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ACE Westchester is our Atlanta-based wholesale broker-distributed 

business specializing in excess and surplus lines in North America. The

storied Westchester Fire Insurance Company was founded in 1837 and

acquired by ACE in 1998.

ACE Global Markets is a leading wholesale broker-distributed business 

and maintains a presence in both the greater London market as well 

as through an established syndicate on the

Lloyd’s trading floor.

ACE Bermuda is our original insurance franchise

dating back to 1985. This market leader writes

high-limit excess liability, property, political

risk and directors and officers insurance

worldwide, including the standard-setting Corporate Officers & Directors

Assurance program (CODA).

ACE Tempest Re is our global reinsurance brand, with operations in both

property and casualty and life reinsurance. The ACE Tempest Re

Group has offices in Bermuda, London, Montreal, Stamford

and Zurich, and maintains an underwriting presence at Lloyd’s

China Re in Shanghai.

ACE Life is our life insurance franchise, which distributes a

variety of life products to consumers through agents, bancas-

surance programs and other methods. Still in the early phases of develop-

ment, this business operates predominantly in the developing markets of

Asia, Latin America, the Middle East, and Eastern and Central Europe.   

The following pages describe ACE’s four major business

segments – Insurance-North American, Insurance-Overseas

General, Global Reinsurance, and Life Insurance and

Reinsurance – and explain how these franchises contributed

to our financial performance in 2007.
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of client recommendations. For

example, a client executive program

was developed whereby senior 

ACE executives are

assigned to serve 

as a single point of

contact and manage

relationships with over

200 of the company’s

largest clients.

ACE USA also

launched efforts to

broaden recognition of its capabilities

in the corporate risk segment. Some

120 brokers serving this segment

were invited to join regional producer

advisory boards, where they offered

suggestions about products, services,

and initiatives that could help ACE

deepen its penetration in the middle

market. A regional road show high-

lighting the total capabilities of the

ACE Group was conducted in nine

cities across the U.S. and attracted

more than 4,000 customers and

brokers. ACE USA also made 

further investments in its regional

infrastructure, establishing national

account and corporate risk segment

leaders in nine offices around the

country to coordinate the delivery 

of specialty products and services 

to multinational and domestic 

companies through local distribution

partners. ACE Westchester launched

its Diversified Risk segment for 

the middle market, which features 

rapid turnaround on submissions.

To increase efficiency, it also 

ACE’s presence in North America

includes ACE USA, a retail brokerage-

distributed business that provides 

a broad array of specialty property,

casualty, and accident and health

products and risk management

services to corporate clients across

the United States 

and Canada; ACE

Westchester, which

specializes in the

wholesale distribution

of property, inland

marine, casualty, 

professional lines,

agriculture and 

environmental liability products; and

ACE Bermuda, the original insurance

company of the ACE Group of

Companies, which writes high-level

excess liability, property, political 

risk and directors and officers 

insurance worldwide.

ACE USA’s client

advisory boards,

formed in 2006 and

comprised of risk

managers from more

than 100 of America’s

leading companies,

met again in 2007

both regionally and nationally to

discuss industry trends and serve 

as an important barometer for the

company’s strategies and initiatives.

ACE senior managers participated 

in the meetings and subsequently

supported the implementation 

“Superior service was a key differentiator
in a very competitive market in 2007.
As a result, we succeeded in boosting 
our retention rates in the vast majority 
of our lines. Strict underwriting discipline
coupled with increased retention 
rates contributed to our excellent 
bottom-line results.”

Insurance – 
North American

Brian Dowd
Chief Executive Officer, 
Insurance-North America



Page 12, top to bottom: Louis Gariepy, 
Chief Actuary, and Linda Greaves, Vice President,
Claims, ACE Bermuda; Stephen Haney, 
Vice President, Surety, ACE USA, Philadelphia; 
Karen Barkley, President and CEO, 
ACE Canada, Toronto.
Page 13, top to bottom: David Lupica,
President, Professional Risk, ACE Westchester,
Atlanta; Bruce Jervis, Senior Vice President,
Inland Marine, ACE USA, San Francisco, and
John Berger, Senior Vice President, Inland
Marine, ACE Westchester, Atlanta; Dorien
Smithson, Managing Director, National Sales,
Philadelphia, with Paul King, Eastern Regional
Vice President, Boston, and Minh Vu, Account
Manager, San Francisco, ESIS.
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made further investments in its 

IT infrastructure. ACE Bermuda 

used its upgraded submission 

tracking systems to improve its

speed to market.

The businesses of Insurance –

North American introduced a number

of new products in 2007. ACE USA’s

Global Property – Corporate Risk

Program covers the

domestic and global

exposures of midsize

and large U.S. com-

panies in a wide

range of industries.

Errors and omissions

(E&O) coverage for

the managed care

industry was also introduced during

the year. Meanwhile, ACE

Westchester continued to diversify

its business through new products

such as excess coverage for trucking

fleets, product liability insurance,

and an innovative directors and 

officers program for retired corporate

directors. ACE Bermuda enhanced

its state-of-the-art directors and 

officers program, CODA, by adding

coverage for independent directors,

a menu of flexible

coverage options and

a market-leading 

guarantee of policy

issuance at inception.

Elsewhere, ACE

Bermuda conferred

the new name of

ACE Bermuda International on 

its Dublin- and London-based 

subsidiary. Formerly known as ACE

European Markets, this unit provides

low-frequency, high-severity excess

capacity to European and inter-

national clients and follows the same

underwriting discipline and guide-

lines developed by ACE Bermuda

for its U.S. clients.

Underwriting discipline was once

again a key to Insurance – North

American’s strong performance in

2007. Prices declined in all markets,

but they fell most steeply in 

the excess and surplus segment.

ACE Westchester and

ACE Bermuda, for

example, walked away

from a large number

of transactions and

experienced a drop in

gross premiums writ-

ten. In soft markets,

however, ACE profes-

sionals accept this as the necessary

price for insisting on adequate 

margins for the business they write.

Net Premiums Written, 2003 to 2007
(in millions of U.S. dollars)

Net Premiums Earned
(Division Contribution for Full Year 2007)

ACE USA
(includes Canada)

70%

ACE Westchester 24%

ACE Bermuda 6%

2007 

2006 

2005 

2004 

2003 

$5,833

$5,940

$5,803

$5,424

$4,569



specialty lines wholesale brokers, based
in Norristown, Pennsylvania, exemplifies
the pattern. Partners Specialty, with
eight offices and 150 employees, places
coverage in virtually every line that
Westchester writes – casualty, property,
inland marine, environmental, and 
professional lines. 

As an important provider of capacity 
to the U.S. wholesale insurance market,
ACE Westchester works closely with 
brokers to craft solutions that will truly
protect client assets. Westchester’s 
relationship with Partners Specialty
Group, LLC, one of the largest U.S. 

Partners Specialty

Left: Louis Levinson, Senior Vice President,
Casualty, ACE Westchester, with 
Dan McDonnell, Chief Executive Officer,
Partners Specialty and Maureen Caviston,
President, Partners Specialty, at the 
ACE Center outside Philadelphia, where
Partners regularly holds business meetings.



“For many years, ACE Westchester 
has offered insurance solutions that
match the needs of our clients,” explains
Dan McDonnell, founder and CEO of
Partners Specialty. “And the value of
ACE’s financial security, coupled with

when losses occur. “In the environmental
arena, ACE is one of the few carriers
prepared to cover the transportation 
hazard that accompanies cleanup of 
a site – insuring the vehicles used to
transport environmental waste.”

superior, professional underwriting 
talent, is a winning combination that
gives us a competitive advantage.”

According to Maureen Caviston,
President of Partners Specialty, the 
firm also appreciates Westchester’s 
commitment to writing the kind of broad
coverage that will truly protect its clients



one of Saint-Gobain’s leading products 
is CertainTeed insulation, the relationship
with ACE and its predecessor firms 
dates back to 1985. Today, ACE provides
Saint-Gobain and its subsidiaries with auto
liability, workers compensation, general/
product liability, and umbrella coverage,
as well as claims administration services
through ESIS, an ACE USA subsidiary.

Saint-Gobain Corporation is the North
American holding company for France’s
Saint-Gobain, the world’s largest building
materials company. Founded in 1665 
as a manufacturer of glass for mirrors,
the parent company has expanded
beyond flat glass into the production 
and distribution of construction products,
packaging and high-performance 
materials. In North America, where 

Saint-Gobain

Left: Carmen Bodden, Director of Risk
Management, Saint-Gobain North America,
with Steven Reiss, Mid-Atlantic Regional
Executive Officer, ACE USA, and Michel
Rouffiac, Vice President, Risk Management,
Saint-Gobain Corporation, at the company’s
construction material warehouse in 
Blue Bell, Pennsylvania.



“Since 1985, much of our growth has
come through acquisitions,” says Carmen
Bodden, Director, Risk Management 
for Saint-Gobain in North America. 
“We were about a $1 billion company 
in 1985, but today we’re an $8 billion
company in the U.S. and Canada. ACE
has been a good partner through all this
growth because it has always allowed us

traditional industrial exposure in the
U.S., since they now distribute products
made by other manufacturers. “There
were additional premiums,” Bodden notes,
“but due to the change in risk these
were acceptable to us. Price is always
important when we purchase insurance,
but ultimately, we have to be sure that
we have the coverage we need.”

to roll new companies into our insurance
programs. ACE never stood in the way 
of getting the deals done.” 

In 2007, for example, Saint-Gobain
acquired Norandex, a distributor of 
exterior building products (primarily 
siding, doors, and windows). In addition
to almost doubling Saint-Gobain’s fleet,
the acquisition added nearly 10 percent
in sales and changed the company’s 
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products once again led the way.

ACE has well-honed skills in tailoring

accident and health, personal lines

and, increasingly, life insurance

products to meet the needs of cus-

tomers in specific markets. ACE also

has extensive experience distributing

products through such channels 

as credit card and utility bills, tele-

marketing, the Internet, and kiosks

in department stores. ACE’s P&C

business in Latin America grew 

as well. As countries in the region

stepped up their

exports to world

markets, ACE experi-

enced increased

demand for marine

cargo and product

liability coverage. 

In Mexico, personal

auto insurance was

an additional area of strength. 

In Europe, where P&C markets

became increasingly competitive in

2007, our A&H business was the

growth engine for ACE. Spain and

the Scandinavian countries were the

standouts. Russia, a new market for

ACE, was another area of strength,

as ACE’s property and professional

lines appealed both to indigenous

clients and to multinationals with

which ACE has broader relationships.

Insurance – Overseas General 

comprises ACE International, the

Company’s retail broker-distributed

business outside of North America,

and ACE Global Markets, a London-

based excess and surplus lines 

business that includes

a syndicate on the

Lloyd’s trading floor.

The businesses of

Insurance – Overseas

General write a 

variety of insurance

coverage, including

property, casualty,

professional lines, marine, energy,

aviation, political risk, construction

risk, accident and health, and 

specialty consumer-oriented

products. Our accident and health

business is mainly personal accident,

with some supplemental medical

coverage, paying fixed amounts,

and is therefore insulated from 

rising healthcare costs.

In Latin America, positive 

economic trends – a high level of

investment, an accumulation of 

foreign reserves, and a reduction 

of external debt loads

– created favorable

conditions for busi-

ness growth at ACE.

Consumer insurance

“Our excellent bottom-line results in 
2007 were a tribute to our underwriting
discipline in softening property and 
casualty markets. Our top-line growth
was a tribute to our diversification 
in both products and geography – our 
fast-growing accident and health (A&H) 
franchise, in particular. In 2007, we
shrank where we had to, and grew 
where we could.” 

Insurance – 
Overseas General

John Keogh
Chief Executive Officer, 
ACE Overseas General
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A number of innovative products

were introduced in Europe, such

as coverage for companies in the

renewable energy field, and ACE

Evolve, a policy for small and midsize

companies that are

beginning to develop

cross-border business.

ACE also planted the

seeds for extending

its environmental 

liability coverage from

the UK to Continental

Europe, as countries

there began to incorporate the

European Union’s environmental

directives into their own legislation. 

ACE grew strongly in the Middle

East and North Africa (MENA) region,

where trillions of investment dollars

are flowing into energy, desalination,

tourism, and major industrial and

infrastructure projects. Business 

was brisk in the ACE Bahrain office,

established in 2006. At least one

additional office will be established

in the United Arab

Emirates in 2008.

Insurance markets

in the Asia Pacific

region softened sub-

stantially during

2007, as the supply of insurance

capital outstripped demand. China

was the regional high point for 

ACE, where its strategic investment

in Huatai Insurance Company was

profitable for the sixth consecutive

year. Personal auto insurance 

was a major area of business

growth in China.

In a very difficult international

excess and surplus market, ACE

Global Markets shrank its top line

while still retaining some 90% 

of its clients during

2007. This result is

in keeping with ACE’s

stated objective to 

be disciplined under-

writers, which requires

shrinking certain

businesses when they

do not meet the Com-

pany’s margin standards. Brand

awareness for this business 

segment remained very high. 

Page 18, top to bottom: Dorothee Prunier, 
Underwriter, Environmental Risk, Paris, and 
Tom Hillier, Senior Underwriter, Environmental
Risk, London; Stanley Wong, Financial Lines Man-
ager, North Asia, Hong Kong; Fah Mahanavanont,
Chief Financial Officer, Thailand.
Page 19, top to bottom: Andy Hollenberg, 
Senior Vice President, Accident & Health, Europe,
London; Kiyotaka Shimada, Tokyo Branch
Manager; Jorge Luis Cazar, President and CEO,
ACE Latin America, with Rocio Higareda,
Regional Human Resources Manager, ACE 
Latin America, and Roberto Flores, Country
Manager, Mexico.

Net Premiums Written, 2003 to 2007
(in millions of U.S. dollars)

Net Premiums Earned
(Division Contribution for Full Year 2007)

ACE Europe 43%

ACE Asia Pacific 14%

ACE Far East 8%

ACE Latin 
America

14%

ACE Global 
Markets

21%

2007 

2006 

2005 

2004 

2003 

$4,568

$4,266

$4,195

$4,335

$3,773



added accident and health insurance
products that the retailer offers to its 
four million credit card holders in Chile.
“Before the relationship with ACE, we
were selling just two A&H products,”
says Rodrigo Heredia, Vice President,
Product and Marketing, Falabella Pro,
the insurance arm of Falabella. “Today,
we have six products, all of which 
are new – including hospital cash, 

More than a century ago, Salvatore
Falabella established a tailor shop in
Santiago, Chile. From that simple 
beginning, Falabella has grown into one
of the largest retailers in Latin America,
with stores selling everything from 
apparel and home furnishings to 
electronics and sporting goods. In 2003,
Falabella chose ACE as its partner in 
a drive to expand the lineup of value-

Falabella

Left: Juan Hermosilla, President of Falabella
Pro, with Juan Luis Ortega, Country
Manager, ACE Chile, Rodrigo Heredia, 
Vice President, Product and Marketing,
Falabella Pro, and Ignacio Borja, Vice
President, Accident & Health, ACE Latin
America, in a Falabella department store 
in downtown Santiago.



accidental death and cancer insurance.”
More recently, ACE has added certain
specialty personal lines to its offerings
with Falabella. 

The partnership is a broad one. In
addition to being a preferred insurance
provider, ACE collaborates with Falabella
on its strategic planning – recommending
which new products to introduce as well
as where, how and when they should 

The partnership is producing sizable
benefits. “Prior to the relationship with
ACE, A&H products had 25% to 30% 
penetration of our cardholders in Chile,”
notes Heredia. “Now, the penetration 
is 60% to 70%.” As Falabella expands 
its credit card business beyond Chile 
to Peru, Argentina and Colombia, ACE
has the local presence to serve as a
knowledgeable partner in each market. 

be offered. “ACE has brought a lot of
experience and knowledge of best 
practices,” explains Juan Hermosilla,
President of Falabella Pro. “ACE has been
helpful not just in product development
and marketing, but also in providing 
the right incentives to motivate our tele-
marketing and in-store sales forces. 
We also value ACE’s familiarity with the
Latin American business environment.”



petrochemical manufacturing and 
marketing; and shipping and property
investment. Since 2003, ACE has been
the lead insurer for Petronas’s onshore
and offshore core asset program, including
many forms of industrial property, 
catastrophe and casualty coverage. 

Over the last two decades, Petronas
has grown into a fully integrated oil and

Petronas, Malaysia’s national oil and 
gas company, is a Fortune Global 500
corporation with a full spectrum of oil
and gas operations in Malaysia and
around the world. Petronas’s extensive
businesses include upstream oil and gas
exploration and production; downstream
oil refining; marketing and distribution 
of petroleum products; gas processing,
liquefaction, and transmission;

Petronas

Left: Raziyah Yahya, General Manager, Risk
Management and Insurance Departments,
Petronas, with Raj Nanra, Country Manager,
ACE Malaysia, Roger Giddings, Executive
Vice President, ACE Global Energy, and
Marianne Sow, Assistant General Manager,
Property & Technical Lines, ACE Malaysia,
opposite the iconic Petronas Towers in
Kuala Lumpur.



gas company with interests in Europe,
Africa and the former Soviet Union 
as well as in Asia. “ACE has had the 
product and geographic breadth to grow
along with us,” says Raziyah Yahya,
General Manager, Risk Management and
Insurance Departments. “We’ve ventured
into more than 33 countries, and ACE
has been fully prepared to support us –
whether it is South Africa, Vietnam,

decided to establish our own captive 
as a means of managing our retention,”
Yahya explains. “At an early stage of 
the process, ACE came forward with 
initiatives focused on areas such as 
risk engineering and loss management
processes. We very much appreciated
the assistance we received. Our 
relationship with ACE is founded on 
trust and mutual respect.”

Indonesia or the UAE. And wherever 
we do business together, we know that
ACE professionals will understand and
honor our company’s exceptionally strong
record of managing risk.”  

ACE has also provided both advice and
reinsurance support to Petronas’s captive
insurance company. “Two years ago, we
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sustained its longstanding 

relationships with clients while

focusing on receiving adequate 

premium for the risks we assumed.

While overall business volume

declined for the year, ACE Tempest

Re generated record profitability due

to selective underwriting standards,

which translated into a combined

ratio that was among the very best

in our peer group. Notwithstanding

the fact that landfall activity from

Atlantic hurricanes

was benign in the

U.S., it is estimated

that worldwide 

property catastrophe

losses exceeded 

$20 billion in 2007. 

ACE Tempest Re’s

property catastrophe

loss ratio was less than 10% as 

our underwriters continued to

demonstrate sound judgment.

Diversification in both products

and geography has been a major

strategic objective for ACE Tempest

Re in recent years. ACE Tempest Re

Marketing its coverage worldwide

under the ACE Tempest Re brand,

the businesses of the Global

Reinsurance segment provide a

broad range of products to a diverse

array of primary 

property and casualty

insurers through

major business units

in Bermuda, North

America, Europe and

Asia. These units

include ACE Tempest

Re Bermuda, ACE

Tempest Re USA, ACE Tempest Re

Canada, ACE Tempest Re Europe,

which includes ACE’s Lloyd’s-based

reinsurance business and ACE

European Group’s property and

casualty reinsurance operations,

and ACE Tempest Re through

Lloyd’s China Re in China.

ACE Tempest Re’s underwriting

discipline was put to the test in

2007 as primary insurance 

companies retained more risk for

their own accounts and new entrants

to the reinsurance marketplace

brought additional capital to bear. 

As the year progressed, prices 

softened across all property and 

casualty reinsurance lines. In this 

environment, ACE Tempest Re 

“In 2007, ACE Tempest Re had record
earnings. Despite an increasingly 
competitive reinsurance market, we
maintained our underwriting discipline
and produced a combined ratio of 75.1%.
We continued to emphasize our service
to brokers and ceding companies by 
providing timely and consistent quotes,
fast and detailed review of contracts, 
and prompt claims payments.”

Global
Reinsurance

Jacques Bonneau
President and 
Chief Executive Officer, 
ACE Tempest Re Group
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further expanded and broadened 

its producer and ceding company

relationships in all of our offices. Our

marketing efforts were focused on

developing a systematic approach 

to identifying producers and ceding

companies in geographic regions

where our product array and 

capacity would solve client needs. In

Shanghai, for example, ACE Tempest

Re placed an experienced and 

market-knowledgeable underwriter

at Lloyd’s China Re. The indigenous

Chinese insurance market is growing

rapidly, which is creating opportunity

on the reinsurance side for both 

facultative and treaty business. 

ACE Tempest Re sees its presence

in China as an important long-term

investment in the future of this

promising market.

ACE Tempest Re offers a number

of alternative reinsurance structures

in order to help clients address 

their reinsurance

needs. This is easily

facilitated through

the extensive use of

integrated rating and

capital allocation

models, which allow

ACE Tempest Re 

underwriters to

quickly price alternative structures

for clients and their brokers. In 

addition, because of the conviction in

our technical analytical capabilities,

ACE Tempest Re underwriters are

prepared to commit

to writing 100% of 

a layer and do not

require the same

terms and conditions

as other participating

reinsurers as a con-

dition of our quote.

ACE Tempest Re

continued to look toward streamlin-

ing the contract review process to

provide contract certainty to clients

and received positive

feedback from 

brokers for our timely

claims practices. We

believe all of these

important service

characteristics, com-

bined with our strong

financial security and

ratings, make ACE Tempest Re 

a desired reinsurance partner.

Page 24, top to bottom: David C. Riek, Senior
Vice President, ACE Tempest Re USA, Stamford;
Kelvin Mateus, Assistant Vice President, with
Constantin Petalas, President, and Celine Marcotte,
Assistant Vice President, ACE Tempest Re
Canada, Montreal; Steve Roberts, Vice President,
Underwriting, International Casualty, and
Matthew Maddocks, Vice President, Underwriting,
Aviation, ACE Tempest Re Europe, London.
Page 25, top to bottom: Boris Zheng, Director 
of Underwriting, ACE Tempest Re at Lloyd’s
China Re, Shanghai; Carmel Daly, Actuary, 
ACE Tempest Re Europe, London; Brock Webel,
Chief Underwriting Officer, U.S. Property
Catastrophe, ACE Tempest Re Bermuda.

Net Premiums Written, 2003 to 2007
(in millions of U.S. dollars)

Product Key: 

 Property 
(short-tail) 

 Casualty 
(long-tail) 

 Other 
(specialty)

Net Premiums Earned
(Division Contribution for Full Year 2007)

ACE Tempest Re
Europe

19%

ACE Tempest Re
USA

53%

ACE Tempest Re
Bermuda

27%

ACE Tempest Re
Canada

1%

2007 

2006 

2005 

2004 

2003 

$1,197

$1,550

$1,546

$1,518

$1,229



ACE Tempest Re contributes importantly
to the company’s success. 

“Our first requirement in a reinsurer 
is financial strength,” says Claude Le
Bozec, Reinsurance Director at MMA.
“ACE is financially strong, and it is ready
to accept substantial amounts of our
risk. Our second requirement is breadth.
Today, ACE supports many classes of
MMA’s business.” The relationship was

Les Mutuelles du Mans Assurance 
Group (MMA) – a well-respected French
insurance company with a history dating
back 170 years – offers personal lines,
professional lines and life insurance. As 
a midsize mutual company operating
almost exclusively in France, MMA makes
active use of reinsurance to achieve its
risk management goals. Support from

MMA

Left: Eric Gutierrez, European Treaty
Underwriter, ACE Tempest Re Europe, 
and Claude Le Bozec, Reinsurance 
Director, MMA, at the Musée Automobile 
de la Sarthe and the Automobile Club 
de l’Ouest, which sponsors the annual 
24 Hours of Le Mans car race in Le Mans,
where MMA is headquartered.



launched in 1999, when a series of
European storms drove MMA to seek 
a new source of catastrophe coverage.
After 2000, when ACE Tempest Re 
began to diversify beyond the catastrophe
business, the relationship was able 
to expand. Currently, MMA obtains 
reinsurance coverage from a number of
ACE Tempest Re centers: Bermuda for

guidelines but also our claims 
management,” Mr. Le Bozec reports. 
“We are happy to meet this need,
because detailed knowledge is critical 
to building a long-term relationship that
will let us continue to grow together 
in a healthy partnership.” 

catastrophe coverage, London for marine
and other lines, and Zurich for motor,
property risk and general liability.

Open communication and clarity 
about strategy have enabled MMA and
ACE Tempest Re to maintain in-depth 
knowledge of each other’s capabilities
and appetites. “ACE Tempest Re requires
comprehensive information about our
portfolios – not just our underwriting



Allstate began to purchase property
catastrophe reinsurance in the aftermath
of Hurricane Katrina in 2005. Since
then, the relationship with ACE Tempest
Re Bermuda has steadily grown. “One 
of the things that makes us unique 
is simply the size of our purchase,” says
Jeff Cooper, Assistant Vice President,

The Allstate Corporation, the largest 
publicly held personal lines insurer in 
the United States, sells auto, property,
life and commercial insurance, among
other lines. A Fortune 100 company,
Allstate was founded in 1931 and has 
its headquarters in Northbrook, Illinois.

Allstate

Left: Erin Anderson, President and 
Chief Operating Officer, ACE Tempest Re
Bermuda, and Jeffrey J. Cooper, Assistant
Vice President, Protection Finance Group, 
Risk Transfer, Allstate, survey windstorm
damage in a residential neighborhood 
in Prattville, Alabama.  



Protection Finance Group, Allstate. 
“We need very material capacity com-
mitted from carriers that enjoy excellent
financial ratings. And we tend to buy on
a multi-year basis.” From the start, ACE
Tempest Re Bermuda was prepared to
support multi-year contracts with Allstate

Allstate cope with a large number of
claims. “At the end of the day, what we
really value is a multi-year relationship
with a consistency of both capacity and 
financial security,” Cooper explains.

and to help in structuring the appropriate
terms and conditions. 

Although Katrina was not a reinsurance
claims event for Allstate, Hurricane Rita,
which struck later in the same season,
was. Through the worst year in recent
catastrophe history, ACE Tempest Re
Bermuda demonstrated its ability to help



30

to the explosive growth in sales.

The addition of four more provinces

is planned in the 

first half of 2008.

Product innovation

has also contributed

importantly to this

growth. For example,

after gaining regula-

tory approval late 

in the year, ACE Life

introduced its Golden Wealth variable

annuity – a unique and innovative

product sold in the Taiwan market-

place. The product was designed

with help from product and invest-

ment specialists already on staff 

at ACE Tempest Life Re Bermuda.

In the Middle East, ACE Life

launched a leading-edge product,

called Investa, which can be 

sold in both Egypt and the United

Arab Emirates.

ACE Life also continued on its

path of geographic diversification,

opening an office in the UAE, 

establishing a London-based 

company that is authorized to 

write life insurance throughout the

European Union, and introducing

life insurance products across 

Latin America. 

ACE Life offers client-focused life

insurance and savings products to

consumers in Asia, the Middle East,

Europe and Latin America. ACE

Tempest Life Re Bermuda provides

solutions to the complex risk and

capital management challenges 

facing life insurers around the globe,

while ACE Tempest Life Re USA

brings traditional 

life reinsurance

capacity to the U.S.

marketplace.

In 2007, ACE 

Life continued its

expansion in the

emerging markets 

of Asia, where 

premiums and deposits in the

region increased more than fourfold,

with China, Taiwan, Thailand and

Vietnam leading the way. ACE Life

doubled its agency sales force 

from 5,000 in 2006

to over 10,000 in

2007. In China, four

provinces contributed

“Growth was well above expectations 
in 2007. We found innovative ways 
to distribute our products as we opened
new markets in Europe, the Middle East,
and Latin America. We continue to focus
on needs of middle-class individuals in 
the emerging markets.”

Life Insurance
and Reinsurance

Barry Jacobson
President, 
ACE International Life
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ACE Life uses multiple channels

to distribute its products, such as

captive agents, bancassurance, 

telemarketing, worksite marketing,

and brokers. In Europe, for example,

the company began telemarketing a

term life product in five countries to

customers who had already bought

accident and health insurance 

products from ACE.

In eight countries in

Latin America, ACE

has launched an 

initial set of Life 

product groups for

new and existing ACE

distribution, including

telemarketing and

direct marketing partners, ACE 

property and casualty brokers, and

Life brokers new to ACE. In Russia,

telemarketing, banks, and inter-

national and local brokers continue

to be the key distribution channels.

ACE Tempest Life Re Bermuda’s

primary focus continues to be 

reinsurance of variable annuity

guarantees. The company had solid

operating income from this business,

although increased turbulence in

the capital markets during the second

half of the year created some 

earnings volatility. This business

continues to be managed with a

long-term perspective, and occasional

short-term earnings volatility is

expected. ACE Tempest Life Re USA,

launched in 2006, enters reinsur-

ance transactions that help ceding

companies to manage mortality,

morbidity and lapse

risks embedded in

their books of busi-

ness. During 2007,

ACE Tempest Life Re

USA brought its 

professional team 

to full strength and

doubled its premium

volume. Over the course of the year,

the company closed transactions

with many of the top life writers in

the United States.

Page 30, top to bottom: Anton Kushner, 
Chief Executive Officer & General Director, with
Darya Fedorova, Product Development Manager,
and Anastasiya Konyaeva, Business Development
Director, ACE Life, Moscow; Thad Burr, Senior
Vice President & Regional Director, ACE Life 
Latin America Region, São Paulo; Marian Luongo,
Assistant General Counsel, ACE International Life,
Philadelphia.
Page 31, top to bottom: Debra Allen-Davis,
Assistant Controller, ACE Tempest Life Re USA,
Stamford, and Joe Bellanca, Controller, ACE
Tempest Life Re Bermuda; Alan Fieldus, 
Global Chief Actuary, ACE International Life,
Bangkok; Amy Chen, Assistant Vice President,
Bancassurance, ACE Life, Taipei. 

Operating Income, 2003 to 2007
(in millions of U.S. dollars)

Net Premiums Earned
(Product Contribution for Full Year 2007)

Life Reinsurance 76%

Life Insurance 24%

2007 

2006 

2005 

2004 

2003 

$166

$138

$100

$51

$16



products for Farmers agents across the
United States.

ACE Tempest Life Re Bermuda and
Farmers Life were brought together in
2005 by Guy Carpenter to help Farmers
Life develop an innovative critical illness
rider to stimulate additional sales from
the Farmers Life dedicated personal 
lines agency force. Ryan Larson, Chief
Actuary at Farmers Life, notes that ACE

Farmers New World Life Insurance
Company, based in Mercer Island,
Washington, is one of the leading life
insurance companies in the United
States. It is a member of the Farmers
Insurance Group of Companies, one 
of the top five U.S. casualty companies.
Farmers Life is a significant supplier 
of term and permanent life insurance 

Farmers 
New World Life

Left: Ayleene Hartman, Reinsurance Actuary,
Farmers Life, with Bruce Horton, Vice President
and Chief Marketing Officer, ACE Tempest 
Life Re USA, Jeffrey S. Gilmore, Senior Vice
President, Guy Carpenter & Company, LLC, 
and Ryan Larson, Chief Actuary, Farmers Life, 
at the picturesque Pike’s Place Market in
Seattle, Washington. Farmers New World Life
is headquartered in Seattle. 



supported Farmers Life with underwriting
expertise and pricing reviews prior to the
introduction of the new product. Since
that time, ACE has assisted in further
refining the product. Ryan states, “Two
years after the product was launched,
ACE Tempest Life Re Bermuda continues
to provide guidance in improving our
underwriting process without incurring
additional risk.”

provided coinsurance of our level term
substandard and facultative business, 
as well as excess of retention coverage
for our insurance captive.” 

With Guy Carpenter’s assistance, 
the businesses of ACE Tempest Life Re 
and Farmers Life have completed a 
series of reinsurance transactions that
helps Farmers Life meet its long-term
strategic goals.

The relationship has broadened into
other forms of reinsurance coverage as
well. “In 2005, ACE Tempest Life Re
Bermuda provided capacity through 
coinsurance of our level term products,”
explains Ayleene Hartman, Reinsurance
Actuary at Farmers Life. “Then in 
2007, ACE Tempest Life Re USA 



the large number of Egyptian expatriates
living in the UAE.

“The Egyptian community in the UAE
is a very promising market for us,” says
Arup Mukhopadhyay, Group Head Retail
Banking, Abu Dhabi Commercial Bank.
“Instead of offering them a generic 
product, ACE Life brought something 
tailored to their specific needs. At ADCB
we acknowledge that our customers 

As one of the largest banks in the 
United Arab Emirates, the Abu Dhabi
Commercial Bank seeks promising new
insurance products for its bancassurance
business. ACE Life, which opened 
its UAE office in June 2007, shortly
thereafter brought an interesting proposal
to the bank: Investa, a universal life
insurance policy targeted specifically at

Abu Dhabi
Commercial Bank

Left: Sami Sharif, Chief Executive Officer, 
ACE Life Middle East and Africa, standing
with Arup Mukhopadhyay, Group Head 
Retail Banking, Abu Dhabi Commercial Bank,
outside the bank with the skyline of Abu
Dhabi, one of the dynamic United Arab
Emirates, reflecting in the windows.



are partners, and we strive to provide
answers to customers’ needs and to 
treat every customer as an individual. 
As such, ADCB has positioned itself 
as a flexible facilitator that allows the 
customer to dictate what they want 
at any point in time. The partnership
with ACE Life aims to achieve this goal.”

Understanding the preferences of
Egyptian buyers, ACE designed an 

meets their need for a solid return on their
policy’s cash value,” says Mukhopadhyay.
“The product has been approved by the
insurance supervisory authority in Egypt
as well as the Ministry of Economy in 
the UAE, so policyholders moving back
to Egypt can bring their insurance with
them.” Over time, Investa may be adapted
to meet the needs of a broader customer
base in the UAE. 

insurance policy with a two-currency
structure. It is denominated in U.S. dollars
– a currency that, like many other people,
Egyptians trust – but the premiums are
paid in Egyptian pounds. While interest
rates on the U.S. dollar are currently 
low, rates of 8% to10% are available for
assets in Egyptian pounds. “Egyptians
are typically more savings oriented than
protection oriented, and this structure
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C A U T I O N A R Y S T A T E M E N T R E G A R D I N G F O R W A R D - L O O K I N G I N F O R M A T I O N

The Private Securities Litigation Reform Act of 1995 provides a “safe harbor” for forward-looking statements. Any written or
oral statements made by us or on our behalf may include forward-looking statements that reflect our current views with respect
to future events and financial performance. These forward-looking statements are subject to certain risks, uncertainties and
other factors that could, should potential events occur, cause actual results to differ materially from such statements. These
risks, uncertainties and other factors (which are described in more detail elsewhere herein and in other documents we file with
the Securities and Exchange Commission (SEC)) include but are not limited to:
• the failure of our acquisition of Combined Insurance Company of America (Combined) transaction to close, any difference in
the performance by Combined and its subsidiaries from what is currently expected by us, or the failure to realize anticipated
expense-related efficiencies from our acquisition of Combined;
• losses arising out of natural or man-made catastrophes such as hurricanes, typhoons, earthquakes, floods, hailstorms, wind-
storms, climate change, or terrorism which could be affected by:

• the number of insureds and ceding companies affected;
• the amount and timing of losses actually incurred and reported by insureds;
• the impact of these losses on our reinsurers and the amount and timing of reinsurance recoverables actually received;
• the cost of building materials and labor to reconstruct properties following a catastrophic event; and
• complex coverage and regulatory issues such as whether losses occurred from storm surge or flooding and related law-
suits.

• actions that rating agencies may take from time to time, such as changes in our claims-paying ability, financial strength, or
credit ratings or placing these ratings on credit watch negative or the equivalent;
• global political conditions, the occurrence of any terrorist attacks, including any nuclear, radiological, biological, or chemical
events, or the outbreak and effects of war, and possible business disruption or economic contraction that may result from such
events;
• the ability to collect reinsurance recoverables, credit developments of reinsurers, and any delays with respect thereto and
changes in the cost, quality, or availability of reinsurance;
• the occurrence of catastrophic events or other insured or reinsured events with a frequency or severity exceeding our esti-
mates;
• actual loss experience from insured or reinsured events and the timing of claim payments;
• the uncertainties of the loss-reserving and claims-settlement processes, including the difficulties associated with large
individual claims or catastrophe oriented results, assessing environmental damage and asbestos-related latent injuries, the
impact of aggregate-policy-coverage limits, and the impact of bankruptcy protection sought by various asbestos producers and
other related businesses and the timing of loss payments;
• judicial decisions and rulings, new theories of liability, legal tactics, and settlement terms;
• the effects of public company bankruptcies and/or accounting restatements, as well as disclosures by and investigations of
public companies relating to possible accounting irregularities, and other corporate governance issues, including the effects of
such events on:

• the capital markets;
• the markets for directors and officers (D&O) and errors and omissions (E&O) insurance; and
• claims and litigation arising out of such disclosures or practices by other companies;

• uncertainties relating to governmental, legislative, and regulatory policies, developments, actions, investigations, and treaties
which, among other things, could subject us to insurance regulation or taxation in additional jurisdictions or affect our current
operations;
• the actual amount of new and renewal business, market acceptance of our products, and risks associated with the
introduction of new products and services and entering new markets, including regulatory constraints on exit strategies;
• the competitive environment in which we operate, including trends in pricing or in policy terms and conditions, which may
differ from our projections and changes in market conditions that could render our business strategies ineffective or obsolete;
• developments in global financial markets, including changes in interest rates, stock markets and other financial markets, and
foreign currency exchange rate fluctuations, which could affect our statement of operations, investment portfolio, and financing
plans;
• the potential impact from government-mandated insurance coverage for acts of terrorism;
• the availability of borrowings and letters of credit under our credit facilities;
• changes in the distribution or placement of risks due to increased consolidation of insurance and reinsurance brokers;
• material differences between actual and expected assessments for guaranty funds and mandatory pooling arrangements;
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• the effects of investigations into market practices in the property and casualty (P&C) industry;
• changing rates of inflation and other economic conditions;
• the amount of dividends received from subsidiaries;
• loss of the services of any of our executive officers without suitable replacements being recruited in a reasonable time frame;
• the ability of our technology resources to perform as anticipated; and
• management’s response to these factors and actual events (including, but not limited, to those described above).

The words “believe”, “anticipate”, “estimate”, “project”, “should”, “plan”, “expect”, “intend”, “hope”, “will likely result”, or “will

continue”, and variations thereof and similar expressions identify forward-looking statements. You are cautioned not to place

undue reliance on these forward-looking statements, which speak only as of their dates. We undertake no obligation to pub-

licly update or review any forward-looking statements, whether as a result of new information, future events, or otherwise.
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P A R T I

ITEM 1. Business

General Development of Business

ACE Limited (ACE) is a Bermuda-based holding company incorporated with limited liability under the Cayman Islands Compa-
nies Law. ACE and its direct and indirect subsidiaries (collectively, the ACE Group of Companies, the Company, we, us, or our)
are a global property and casualty insurance and reinsurance organization. We provide a diversified range of products and
services to commercial and individual customers in more than 140 countries and jurisdictions.

We have grown our business through increased premium volume, expansion of product offerings and geographic reach,
and acquisition of other companies. On December 14, 2007, we entered into a stock purchase agreement with Aon Corpo-
ration, pursuant to which we have agreed to purchase all the outstanding shares of capital stock of Combined Insurance
Company of America (Combined) and fourteen Combined subsidiaries. The all cash purchase price is $2.4 billion, subject to
certain post-closing adjustments. Combined, which was founded in 1919 and headquartered in Glenview, Illinois, is a leading
underwriter and distributor of specialty individual accident and supplemental health insurance products that are targeted to
middle income consumers in the U.S., Europe, Canada, and Asia Pacific. Combined serves more than four million policy-
holders worldwide. We expect this transaction to be completed during the second quarter of 2008. We believe that this
acquisition will add balance and capability to our existing accident and health (A&H) business and offers meaningful oppor-
tunity for future revenue and earnings growth.

Employees

At December 31, 2007, there were approximately 10,000 employees in the ACE Group of Companies. We believe that
employee relations are satisfactory.

Customers

For most of the commercial lines of business that we offer, insureds typically use the services of an insurance broker. An
insurance broker acts as an agent for the insureds, offering advice on the types and amount of insurance to purchase and also
assisting in the negotiation of price and terms and conditions. We obtain business from the major international insurance
brokers and typically pay a commission to brokers for any business accepted and bound. Loss of all or a substantial portion of
the business provided by one or more of these brokers could have a material adverse effect on our business. We also use
direct marketing techniques in our personal accident lines, selling to consumers through affinity partnerships and financial
institutions. In our opinion, no material part of our business is dependent upon a single insured or group of insureds. We do
not believe that the loss of any one insured would have a material adverse effect on our financial condition or results of oper-
ations and no one insured or group of affiliated insureds account for as much as 10 percent of our consolidated revenues.

Competition

Competition in the domestic and international insurance and reinsurance marketplace is substantial. Competition varies by
type of business and geographic area. Competitors include other stock companies, mutual companies, alternative risk sharing
groups (such as group captives and catastrophe pools), and other underwriting organizations. These companies sell through
various distribution channels and business models, across a broad array of product lines, and with a high level of variation
regarding geographic, marketing and customer segmentation. We compete for business not only on the basis of price, but also
on the basis of availability of coverage desired by customers and quality of service. Our ability to compete is dependent on a
number of factors, particularly our ability to maintain the appropriate financial strength ratings as assigned by independent
rating agencies. Our strong capital position and global platform affords us opportunities for growth not available to smaller or
less diversified insurance companies. Competitive information by segment is included in each of the segment discussions.

Trademarks and Trade Names

We use various trademarks and trade names in our business. These trademarks and trade names protect names of certain
products and services we offer and are important to the extent they provide goodwill and name recognition in the insurance
industry. We use commercially reasonable efforts to protect these proprietary rights, including various trade secret and trade-
mark laws. One or more of the trademarks and trade names could be material to our ability to sell our products and services.
We have taken appropriate steps to protect our ownership of key names and we believe it is unlikely that anyone would be
able to prevent us from using names in places or circumstances material to our operations.
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Available Information

We make available free of charge through our Internet site (www.acelimited.com, under Investor Information / Financial
Reports or Investor Information / SEC – Section 16 Filings) our annual report on Form 10-K, quarterly reports on Form 10-Q,
current reports on Form 8-K, and amendments to those reports filed or furnished pursuant to Section 13 (a) or 15 (d) of the
Exchange Act (15 U.S.C. 78m(a) or 78o(d)) as soon as reasonably practicable after we electronically file such material with,
or furnish it to, the SEC.

We also make available free of charge through our Internet site (under Investor Information / Corporate Governance) our
Corporate Governance Guidelines, our Code of Conduct, and Charters for our Board Committees. These documents are also
available in print to any shareholder who requests them from our Investor Relations Department by:
Telephone: (441) 299-9283
Facsimile: (441) 292-8675
E-mail: investorrelations@ace.bm

Nothing on our Internet site should be considered incorporated by reference into this report.

Segment Information

We operate through the following business segments: Insurance – North American, Insurance – Overseas General, Global
Reinsurance, and Life Insurance and Reinsurance.

The following table sets forth an analysis of net premiums earned by segment for the years ended December 31, 2007,
2006, and 2005. Additional financial information about our segments, including gross premium written by geographic area, is
included in Note 16 to the Consolidated Financial Statements, under Item 8.

(in millions of U.S. dollars)

2007 Net
Premiums

Earned
Percentage

Change

2006 Net
Premiums

Earned
Percentage

Change

2005 Net
Premiums

Earned

Insurance – North American $ 6,007 5% $ 5,719 – $ 5,730
Insurance – Overseas General 4,623 7% 4,321 2% 4,239
Global Reinsurance 1,299 (14)% 1,511 (1)% 1,531
Life Insurance and Reinsurance 368 34% 274 10% 248

$ 12,297 4% $ 11,825 – $ 11,748

Insurance – North American

Background
The Insurance – North American segment comprises our P&C operations in the U.S., Canada, and Bermuda. This segment,
which accounted for approximately half of our consolidated 2007 net premiums earned, includes the operations of ACE USA
(including ACE Canada), ACE Westchester Specialty Group (ACE Westchester), ACE Bermuda, and various run-off operations.

ACE USA, our retail business, operates through several insurance companies using a network of offices throughout the
U.S. and Canada. These operations provide a broad array of P&C, A&H, and risk management products and services to a
diverse group of commercial and non-commercial enterprises and consumers. ACE USA is this segment’s largest operation and
represented approximately 70 percent of this segment’s net premiums earned in 2007.

ACE Westchester specializes in the wholesale distribution of excess, surplus, and specialty P&C products. ACE Bermuda
provides commercial insurance products on an excess basis to a global client base, covering risks that are generally low in
frequency and high in severity.

The run-off operations include Brandywine Holdings Corporation (Brandywine), Commercial Insurance Services (CIS),
residual market workers’ compensation business, pools and syndicates not attributable to a single business group, and other
exited lines of business. Run-off operations do not actively sell insurance products, but are responsible for the management of
existing policies and related claims.
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Products and Distribution
ACE USA primarily distributes its insurance products through a limited number of brokers. In addition to using brokers, certain
products are also distributed through channels such as general agents, independent agents, managing general agents, manag-
ing general underwriters, alliances, affinity groups, and direct marketing operations. These products include general liability,
excess liability, property, workers’ compensation, commercial marine, automobile liability, professional lines (D&O and E&O),
medical liability, aerospace, and A&H coverages, as well as claims and risk management products and services. ACE USA has
also established internet distribution channels for some of its products.

ACE USA’s on-going operations are organized into distinct business units, each offering specialized products and services
targeted at specific niche markets.
• ACE Risk Management offers a wide range of customized casualty products to respond to the needs of mid- to large-size
companies, including national accounts, irrespective of industry. These programs are designed to help insureds address the
significant costs of financing and managing risk for workers’ compensation and general and auto liability coverages. A variety
of program structures are offered to support each client’s risk financing needs including: large deductible captives, third-party
rent-a-captives, funded deductibles, and net present value and other risk financing structures. ACE Risk Management ceased
assuming securitization and financial guarantee exposure in 2004.
• ACE Global Underwriting Group, specializing in global programs and specialty coverages, provides comprehensive risk
management programs and services to mid- to large-size U.S.-based companies, not-for-profit, and government entities. The
group’s key products include global property, corporate risk property, inland marine, foreign casualty, commercial marine,
energy, and aerospace. In addition, this group provides specialty personal lines coverage for recreational marine distributed
through a network of specialty agents.
• ACE Casualty Risk offers products and services to a broad range of customers, ranging from middle market to the large multi-
national clients. Key coverages offered by ACE Casualty Risk include umbrella and excess liability, environmental risk for
commercial and industrial risks, and wrap-up programs which protect contractors and project sponsors with multi-risk cover-
age on large single- and multi-location construction projects. Small businesses can purchase workers’ compensation coverage
through this unit’s internet-based ACE Completesm product.
• ACE Professional Risk (Professional Risk) provides management liability and professional liability (D&O and E&O), as well as
surety products that are designed to meet the needs of our insureds.
• ACE Canada (ACE USA’s Canadian operations) offers a broad range of P&C products as well as Life and A&H coverage. ACE
Canada specializes in providing customized P&C and A&H products to commercial and industrial clients as well as to groups
and associations, operating nationally or internationally.
• ACE Accident & Health works with employers, travel agencies, and affinity groups to offer a variety of accident and other
supplemental insurance programs. Key products include Employee Benefit Plans (basic and voluntary accidental death and
dismemberment, limited medical insurance for vision, dental and prescription drugs), occupational accident, student accident,
and worldwide travel accident and global medical programs. ACE Accident & Health also provides specialty personal lines
products, including credit card enhancement programs (identity theft, rental car collision damage waiver, trip travel and pur-
chase protection benefits), and disaster recovery programs distributed through affinity groups.
• ACE Medical Risk offers a wide range of liability products for the healthcare industry. These include primary coverages for
professional liability and general liability for selected types of medical facilities, excess/umbrella liability for medical facilities,
primary and excess coverages for products liability for biotechnology and specialty pharmaceutical companies, and liability
insurance for human clinical trials.
• ESIS Inc. (ESIS), ACE USA’s in-house third-party claims administrator, performs claims management and risk control serv-
ices for organizations that self-insure P&C exposures. These services include comprehensive medical managed care, integrated
disability services and pre-loss control and risk management services. Additional insurance-related services are offered by
ESIS’s Recovery Services International, which provides salvage and subrogation and health care recovery services.

ACE Westchester offers wholesale distribution of property, inland marine, casualty, professional lines, and environmental
liability products. Through its Program division, ACE Westchester also provides coverage for agriculture business and specialty
programs, writing a variety of commercial coverages through program agents, including sports/leisure activities, farm, and
crop/hail insurance.

ACE Bermuda targets low-frequency, high-severity business on an excess of loss basis. Its principal lines of business are
excess liability, professional lines, excess property, and political risk, the latter being written on a subscription basis by Sover-
eign Risk Insurance Ltd. (Sovereign), a wholly owned managing agent. ACE Bermuda accesses its clients primarily through the
Bermuda offices of major, internationally recognized insurance brokers.
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Competitive Environment
ACE USA and ACE Westchester compete against a number of large, national carriers as well as regional competitors in certain
territories. The markets in which ACE USA and ACE Westchester compete are subject to significant cycles of fluctuating
capacity and wide disparities in price adequacy. We strive to offer superior service, which we believe has differentiated us from
our competitors. The ACE USA and ACE Westchester operations pursue a specialist strategy and focus on market opportunities
where we can compete effectively based on service levels and product design, while still achieving an adequate level of profit-
ability. A competitive advantage is also achieved through ACE USA’s innovative product offerings and our ability to provide
multiple products to a single client due to our nationwide local presence. An additional competitive strength of all our domestic
commercial units is the ability to deliver global products and coverage to customers in concert with our Insurance – Overseas
General segment. ACE USA has grown, in part, from the leveraging of cross-marketing opportunities with our other operations
to take advantage of our organization’s global presence. ACE Bermuda competes against international commercial carriers writ-
ing business on an excess of loss basis.

Insurance – Overseas General

Background
The Insurance – Overseas General segment accounted for 38 percent of consolidated 2007 net premiums earned. Insurance –
Overseas General consists of ACE International, our network of indigenous retail insurance operations, and the wholesale
insurance operations of ACE Global Markets, our London-based excess and surplus lines business that includes Lloyd’s Syndi-
cate 2488 (Syndicate 2488). ACE International maintains a presence in every major insurance market in the world and is
organized geographically along product lines that provide dedicated underwriting focus to customers. ACE Global Markets
offers an extensive product range through its unique parallel distribution of products via ACE European Group Limited (AEGL)
and Syndicate 2488. ACE provides funds at Lloyd’s to support underwriting by Syndicate 2488, which is managed by ACE
Underwriting Agencies Limited and had an underwriting capacity of £400 million in 2007. AEGL is London-based and regu-
lated by the Financial Services Authority, the U.K. insurance regulator. AEGL underwrites U.K. and Continental Europe
insurance and reinsurance business.

Products and Distribution
ACE International’s P&C business is generally written, on both a direct and assumed basis, through major international, region-
al, and local brokers. A&H and other consumer lines products are distributed through brokers, agents, direct marketing
programs, and sponsor relationships. Property insurance products include traditional commercial fire coverage as well as
energy industry-related and other technical coverages. Principal casualty products are commercial primary and excess casualty
and general liability. ACE International provides D&O and professional indemnity coverages. Marine cargo and hull coverages
are written in the London market as well as in marine markets throughout the world. The A&H insurance operations provide
products that are designed to meet the insurance needs of individuals and groups outside of U.S. insurance markets. These
products have been representing an increasing portion of ACE International’s business in recent years and include, but are not
limited to, accidental death, medical and hospital indemnity, and income protection coverages. ACE International’s personal
lines operations provide specialty products and services designed to meet the needs of specific target markets and include, but
are not limited to, property damage, auto, homeowners, and personal liability.

Following is a discussion of Insurance – Overseas General’s four regions of operations: ACE European Group (which is
comprised of ACE Europe and ACE Global Markets branded business), ACE Asia Pacific, ACE Far East, and ACE Latin America.
• ACE European Group is headquartered in London and offers a broad range of P&C and specialty coverages principally
directed at large and mid-sized corporations, as well as individual consumers. ACE European Group operates in every major
market in the European Union. Commercial products are principally distributed through brokers while consumer products
(mainly A&H) are distributed through brokers as well as through direct marketing programs. ACE European Group also has
operations in South Africa, Central and Eastern Europe, the Commonwealth of Independent States (the CIS), and the Middle
East and North Africa. Our operations in South Africa write P&C and A&H business. Central and Eastern Europe and the CIS
markets are serviced through our Warsaw and Moscow offices which were opened in 2005. The Middle East and North Africa
region includes insurance subsidiaries and joint ventures in Egypt, Saudi Arabia, Pakistan, and Bahrain. ACE Global Markets
primarily underwrites P&C insurance through Syndicate 2488 and AEGL. ACE Global Markets utilizes Syndicate 2488 to
underwrite P&C business on a global basis through Lloyd’s worldwide licenses. ACE Global Markets utilizes AEGL to under-
write similar classes of business through its network of U.K. and Continental Europe licenses, and in the U.S. where it is
eligible to write excess & surplus business. Factors influencing the decision to place business with Syndicate 2488 or AEGL
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include licensing eligibilities, capitalization requirements, and client/broker preference. All business underwritten by ACE
Global Markets is accessed through registered brokers. The main lines of business include aviation, property, energy, pro-
fessional lines, marine, political risk, and A&H.
• ACE Asia Pacific is headquartered in Singapore and has an extensive network of operations serving Australia, Hong Kong,
India, Indonesia, Korea, Macau, Malaysia, New Zealand, the Philippines, Singapore, Taiwan, Thailand, and Vietnam. ACE
Asia Pacific offers a broad range of P&C, A&H, and specialty coverages principally directed at large and mid-sized corporations
as well as individual consumers. This region also provides management, underwriting, and administrative support to our
equity investee, Huatai Insurance Company of China, Limited.
• ACE Far East is based in Tokyo and offers a broad range of P&C, A&H, and personal lines insurance products and services to
businesses and consumers in Japan, principally delivered through an extensive agency network.
• ACE Latin America includes business operations throughout Latin America and the Caribbean, including offices in Argentina,
Brazil, Chile, Colombia, Ecuador, Mexico, and Puerto Rico. ACE Latin America focuses on providing P&C, A&H, and specialty
personal lines insurance products and services to both large and small commercial clients as well as individual consumers.
ACE Latin America distributes its products through brokers (for its commercial business) and direct marketing and sponsored
programs (for its consumer business).

Competitive Environment
ACE International’s primary competitors include U.S.-based companies with global operations, as well as non-U.S. global car-
riers and indigenous companies in regional and local markets. For the A&H lines of business, locally-based competitors
include financial institutions and bank-owned insurance subsidiaries. Our international operations have the distinct advantage
of being part of one of the few international insurance groups with a global network of licensed companies able to write poli-
cies on a locally admitted basis. The principal competitive factors that affect the international operations are underwriting
expertise and pricing, relative operating efficiency, product differentiation, producer relations, and the quality of policyholder
services. A competitive strength of our international operations is our global network and breadth of insurance programs, which
assist individuals and business organizations to meet their risk management objectives. Insurance operations in over 50 coun-
tries also represent a competitive advantage in terms of depth of local technical expertise, accomplishing a spread of risk, and
offering a global network to service multi-national accounts.

ACE Global Markets is one of the preeminent international specialty insurers in London and is an established lead under-
writer on a significant portion of the risks underwritten, particularly within the aviation and marine lines of business. This
leadership position allows ACE Global Markets to set the policy terms and conditions of many of the policies written. All lines
of business face competition, depending on the business class, from Lloyd’s syndicates, the London market, and other major
international insurers and reinsurers. Competition for international risks is also seen from domestic insurers in the country of
origin of the insured. ACE Global Markets differentiates itself from competitors through long standing experience in its product
lines, its multiple insurance entities (Syndicate 2488 and AEGL), and the quality of its underwriting and claims service.

Global Reinsurance

Background
The Global Reinsurance segment, which accounted for 11 percent of consolidated 2007 net premiums earned, represents
ACE’s reinsurance operations comprising ACE Tempest Re Bermuda, ACE Tempest Re USA, ACE Tempest Re Europe, and
ACE Tempest Re Canada. Global Reinsurance markets its reinsurance products worldwide under the ACE Tempest Re brand
name and provides a broad range of coverages to a diverse array of primary P&C companies. Global Reinsurance has
expanded beyond catastrophe lines to become a leading global multi-line reinsurance business with underwriting offices in
Bermuda, Stamford, Montreal, London, and Zurich. This has reduced the volatility of ACE’s reinsurance operations by
diversifying Global Reinsurance’s business to offer a comprehensive range of products to satisfy client demand. We consider
an expanded product offering vital to competing effectively in the reinsurance market, but not at the expense of profitability.

Products and Distribution
Global Reinsurance services clients globally through its major units: ACE Tempest Re Bermuda, ACE Tempest Re USA, ACE
Tempest Re Europe, and ACE Tempest Re Canada. Through these operations, we are able to provide a complete portfolio of
products on a global basis to clients. Major international brokers submit business to one or more of these units’ underwriting
teams who have built strong relationships with both key brokers and clients by explaining their approach and demonstrating
consistently open, responsive, and dependable service.
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Through reinsurance intermediaries, ACE Tempest Re Bermuda principally provides property catastrophe reinsurance
globally to insurers of commercial and personal property. Property catastrophe reinsurance on an occurrence basis protects a
ceding company against an accumulation of losses covered by its issued insurance policies, arising from a common event or
occurrence. ACE Tempest Re Bermuda underwrites reinsurance principally on an excess of loss basis, meaning that its
exposure only arises after the ceding company’s accumulated losses have exceeded the attachment point of the reinsurance
policy. ACE Tempest Re Bermuda also writes other types of reinsurance on a limited basis for selected clients. Examples
include proportional property (reinsurer shares a proportional part of the premiums and losses of the ceding company) and per
risk excess of loss treaty reinsurance (coverage applies on a per risk basis rather than per event or aggregate basis), together
with specialty lines (catastrophe workers’ compensation and terrorism).

ACE Tempest Re USA writes all lines of traditional and specialty P&C reinsurance for the North American market, with a
focus on writing property per risk and casualty reinsurance, including medical malpractice and surety, principally on a treaty
basis, with a weighting towards casualty. This unit’s diversified portfolio is produced through reinsurance intermediaries.

ACE Tempest Re Europe provides treaty reinsurance of P&C business of insurance companies worldwide, with emphasis
on non-U.S. and London market risks. ACE Tempest Re Europe writes all lines of traditional and specialty reinsurance includ-
ing property, casualty, marine, aviation, and medical malpractice through our London- and Zurich-based divisions. The
London-based divisions of ACE Tempest Re Europe focus on the development of business sourced through London market
brokers and, consequently, write a diverse book of international business utilizing Lloyd’s global licensing and the Company
market licensing. The Zurich-based division focuses on providing reinsurance to continental European insurers via continental
European brokers.

ACE Tempest Re Canada commenced writing business in 2007, offering a full array of P&C reinsurance to the Canadian
market. ACE Tempest Re Canada provides its coverage through its Canadian company platform and also offers its clients
access to Lloyd’s Syndicate 2488.

Competitive Environment
The Global Reinsurance segment competes worldwide with major U.S. and non-U.S. reinsurers as well as reinsurance depart-
ments of numerous multi-line insurance organizations. Global Reinsurance is considered a lead reinsurer and is typically
involved in the negotiation and quotation of the terms and conditions of the majority of the contracts in which it participates.
Global Reinsurance competes effectively in P&C markets worldwide because of its strong capital position, the quality of service
provided to customers, the leading role it plays in setting the terms, pricing, and conditions in negotiating contracts, and its
customized approach to risk selection. The key competitors in our markets vary by geographic region and product line and we
have also experienced clients who are increasing their retention. Further, over the last several years, capital markets partic-
ipants have developed financial products intended to compete with traditional reinsurance. In addition, government sponsored
or backed catastrophe funds can affect demand for reinsurance.

Life Insurance and Reinsurance

Background
Life Insurance and Reinsurance, which accounted for three percent of consolidated 2007 net premiums earned, includes the
operations of ACE Tempest Life Re (ACE Life Re) and ACE International Life. ACE Life Re helps clients (ceding companies)
manage mortality, morbidity, lapse, and/or capital market risks embedded in their books of business. ACE Life Re comprises
two companies. The first is a Bermuda-based niche player in the life reinsurance market that provides reinsurance coverage to
other life insurance companies, focusing on guarantees included in certain fixed and variable annuity products. The second is
a U.S.-based traditional life reinsurance company licensed in 49 states and the District of Columbia, offering reinsurance
capacity for the individual life business utilizing yearly renewable term and coinsurance structures. ACE International Life pro-
vides traditional life insurance protection and investment and savings products to individuals in several countries including
China, Egypt, Taiwan, Thailand, Vietnam, the United Arab Emirates, and various Latin American countries.

Products and Distribution
ACE Life Re markets its products directly to clients as well as through reinsurance intermediaries. The marketing plan seeks to
capitalize on the relationships developed by our executive officers and underwriters with members of the actuarial profession
and executives at client companies. ACE Life Re targets potential ceding insurers that it believes would benefit from its
reinsurance products based on analysis of publicly available information and other industry data. In addition, reinsurance
transactions are often placed by reinsurance intermediaries and consultants. ACE Life Re works with such third party market-
ers in an effort to maintain a high degree of visibility in the reinsurance marketplace. ACE Life Re’s strategy and business does
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not depend on a single client or a few clients. To date, we have entered into reinsurance agreements with more than 30 cli-
ents. A significant percentage of our total revenue and income in Bermuda derives from our core line of business, which is
reinsurance of variable annuity guarantees. Our primary focus in the Bermuda operation remains the variable annuity line of
business, in which our main goals are to successfully manage the current portfolio while continuing expansion into interna-
tional variable annuity products and potential opportunities in new variable annuity guarantees and variable life products. In
the U.S., our core business is growing and is comprised of treaties with significant players in the U.S. individual life insurance
market. We will continue to grow this line by entering into reinsurance agreements that are consistent with our underwriting
and profit objectives.

ACE International Life offers a broad portfolio of products including whole life, endowment plans, individual term life,
group term life, personal accident, universal life, and variable annuity contracts. The policies written by ACE International Life
generally provide funds for dependents of insureds after death but many also have a savings component. ACE International
Life sells to consumers through a variety of distribution channels including agency, bancassurance and telemarketing through
affinity groups. We plan to continue to expand this business with a focus on opportunities in emerging markets that we believe
will ultimately result in strong and sustainable operating profits as well as favorable return on capital commitments after an
initial growth period.

Competitive Environment
Until recently, there had been little competition for ACE Life Re in the variable annuity reinsurance marketplace. After years of
being the only major reinsurer actively writing new reinsurance of variable annuity guarantees, new entrants have emerged.
We view the increased competition as a favorable development as long as the new entrants are rational and reasonable with
their pricing and underwriting. We believe their entry will create a viable reinsurance market for these risks that will give direct
writers the opportunity to evaluate reinsurance against alternative means of managing the variable annuity risk (such as
hedging). The life reinsurance market for traditional mortality risk is highly competitive as most of the reinsurance companies
are well established, have significant operating histories, strong claims-paying ability ratings, and long-standing client relation-
ships through existing treaties with ceding companies. ACE Life Re competes effectively by leveraging the strength of its client
relationships, underwriting expertise and capacity, and our brand name and capital position.

ACE International Life’s competition differs by location but generally includes multi-national insurers, and in some loca-
tions, local insurers, joint ventures, or state-owned insurers. ACE’s financial strength and reputation as an entrepreneurial
organization with a global presence gives ACE International Life a strong base from which to compete.

Underwriting

ACE is an underwriting company and we strive to emphasize quality of underwriting rather than volume of business or market
share. Our underwriting strategy is to employ consistent, disciplined pricing and risk selection in order to maintain a profitable
book of business throughout market cycles. Clearly defined underwriting authorities, standards, and guidelines are in place in
each of our local operations and global profit centers. Global product boards ensure consistency of approach and the
establishment of best practices throughout the world. Our priority is to help ensure adherence to criteria for risk selection by
maintaining high levels of experience and expertise in our underwriting staff. In addition, we employ a business review struc-
ture that helps ensure control of risk quality and conservative use of policy limits and terms and conditions.

Qualified actuaries in each region work closely with the underwriting teams to provide additional expertise in the under-
writing process. We use sophisticated catastrophe loss and risk modeling techniques designed to ensure appropriate spread of
risk and to analyze correlation of risk across different product lines and territories. This helps to ensure that losses are con-
tained within our risk tolerances and appetite for individual products lines, businesses, and ACE as a whole. We also purchase
reinsurance as a tool to diversify risk and limit the net loss potential of catastrophes and large or unusually hazardous risks.
For more information refer to “Insurance and Reinsurance Markets”, under Item 1A, “Catastrophe Exposure Management” and
“Natural Catastrophe Reinsurance Program”, under Item 7, and Note 4 to the Consolidated Financial Statements, under
Item 8.
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Reinsurance Protection

As part of our risk management strategy, we purchase reinsurance protection to mitigate our exposure to losses, including
catastrophes, to an acceptable level. Although reinsurance agreements contractually obligate our reinsurers to reimburse us for
an agreed-upon portion of our gross paid losses, this reinsurance does not discharge our primary liability to our insureds and,
thus, we remain liable for the gross direct loss. In certain countries, reinsurer selection is limited by local laws or regulations.
In those areas where there is more freedom of choice, the counterparty is selected based upon its financial strength, manage-
ment, line of business expertise, and its price for assuming the risk transferred. In support of this process, we maintain an ACE
authorized reinsurer list that stratifies these authorized reinsurers by classes of business and acceptable limits. This list is
maintained by our Reinsurance Security Committee (RSC), a committee comprised of senior management personnel, and a
dedicated reinsurer security team. Changes to the list are authorized by the RSC and recommended to the Chair of the Group
Risk Committee. The reinsurers on the authorized list and potential new markets are regularly reviewed, and the list may be
modified following these reviews. In addition to the authorized list, there is a formal exception process that allows authorized
reinsurance buyers to use reinsurers already on the authorized list for higher limits or different lines of business, for example,
or other reinsurers not on the authorized list if their use is supported by compelling business reasons for a particular
reinsurance program.

A separate policy and process exists for captive reinsurance companies. Generally, these reinsurance companies are estab-
lished by our clients or our clients have an interest in them. It is generally our policy to obtain collateral equal to the expected
losses that may be ceded to the captive. Where appropriate, exceptions to the collateral requirement are granted but only after
senior management review. Specific collateral guidelines and an exception process are in place for ACE USA and Insurance –
Overseas General, both of which have credit management units evaluating the captive’s credit quality and that of their parent
company. The credit management units, working with actuarial, determine reasonable exposure estimates (collateral
calculations), ensure receipt of collateral in a form acceptable to the Company, and coordinate collateral adjustments as and
when needed. Currently, financial reviews and expected loss evaluations are performed annually for active captive accounts
and as needed for run-off exposures. In addition to collateral, parental guarantees are often used to enhance the credit quality
of the captive.

In general, we seek to place our reinsurance with highly rated companies with which we have a strong trading relation-
ship. For more information refer to “Catastrophe Exposure Management” and “Natural Catastrophe Reinsurance Program”,
under Item 7, and Note 4 to the Consolidated Financial Statements, under Item 8.

Unpaid Losses and Loss Expenses

We establish reserves for unpaid losses and loss expenses, which are estimates of future payments of reported and unreported
claims for losses and related expenses, with respect to insured events that have occurred. The process of establishing loss
reserves for P&C claims can be complex and is subject to considerable variability as it requires the use of informed estimates
and judgments based on circumstances known at the date of accrual. These estimates and judgments are based on numerous
factors, and may be revised as additional experience and other data become available and are reviewed, as new or improved
methodologies are developed, or as current laws change. We have actuarial staff in each of our operating segments who ana-
lyze insurance reserves and regularly evaluate the levels of loss reserves, taking into consideration factors that may impact the
ultimate settlement value of the unpaid losses and loss expenses. Any such revisions could result in future changes in esti-
mates of losses or reinsurance recoverable and would be reflected in our results of operations in the period in which the
estimates are changed. Losses and loss expenses are charged to income as incurred. The reserve for unpaid losses and loss
expenses represents the estimated ultimate losses and loss expenses less paid losses and loss expenses, and comprises case
reserves and incurred but not reported (IBNR) loss reserves. With the exception of certain structured settlements, for which the
timing and amount of future claim payments are reliably determinable, our loss reserves are not discounted for time value. In
connection with these structured settlements, we carry reserves of $117 million, net of discount, at December 31, 2007.

We implicitly consider the impact of various forms of inflation, for example medical and judicial, in estimating the reserve
for unpaid losses and loss expenses. There is no precise method for subsequently evaluating the adequacy of the consideration
given to inflation, since claim settlements are affected by many factors.

During the loss settlement period, which can be many years in duration, additional facts regarding individual claims and
trends often will become known. As these become apparent, case reserves may be adjusted by allocation from IBNR without
any change in the overall reserve. In addition, the circumstances of individual claims or the application of statistical and
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actuarial methods to loss experience data may lead to the adjustment of the overall reserves upward or downward from time to
time. Accordingly, the ultimate settlement of losses may be significantly greater than or less than reported loss and loss
expense reserves.

We have considered asbestos and environmental (A&E) claims and claims expenses in establishing the liability for unpaid
losses and loss expenses and have developed reserving methods which incorporate new sources of data with historical experi-
ence to estimate the ultimate losses arising from A&E exposures. The reserves for A&E claims and claims expenses represent
management’s best estimate of future loss and loss expense payments and recoveries that are expected to develop over the
next several decades. We continuously monitor evolving case law and its effect on environmental and latent injury claims and
we monitor A&E claims activity quarterly and perform a full reserve review annually.

For each product line, management, in conjunction with internal actuaries, develops a “best estimate” of the ultimate set-
tlement value of the unpaid losses and loss expenses that it believes provides a reasonable estimate of the required reserve.
We evaluate our estimates of reserves quarterly in light of developing information and discussions and negotiations with our
insureds. While we are unable at this time to determine whether additional reserves, which could have a material adverse
effect upon our financial condition, results of operations, and cash flows, may be necessary in the future, we believe that our
reserves for unpaid losses and loss expenses are adequate as of December 31, 2007.

For more information refer to “Critical Accounting Estimates – Unpaid losses and loss expenses”, under Item 7 and Note 6
to the Consolidated Financial Statements, under Item 8.

The “Analysis of Losses and Loss Expenses Development” table shown below presents for each balance sheet date over
the period 1997-2007, the gross and net loss and loss expense reserves recorded at the balance sheet date and subsequent
payments from the net reserves. The reserves represent the amount required for the estimated future settlement value of
liabilities incurred at or prior to the balance sheet date and those estimates may change subsequent to the balance sheet date
as new information emerges regarding the ultimate settlement value of the liability. Accordingly, the table also presents
through December 31, 2007, for each balance sheet date, the cumulative impact of subsequent valuations of the liabilities
incurred at the original balance sheet date. The data in the table is presented in accordance with reporting requirements of the
SEC. This table should be interpreted with care by those not familiar with its format or those who are familiar with other trian-
gulations arranged by origin year of loss such as accident or underwriting year rather than balance sheet date, as shown
below. To clarify the interpretation of the table, we use the reserves established at December 31, 1999, in the following
example.

The top two lines of the table show for successive balance sheet dates the gross and net unpaid losses and loss expenses
recorded as provision for liabilities incurred at or prior to each balance sheet date. It can be seen that at December 31, 1999,
a reserve of $9.057 billion net of reinsurance had been established.

The upper (paid) triangulation presents the net amounts paid as of periods subsequent to the balance sheet date. Hence
in the 2000 financial year, $2.663 billion of payments were made from the December 31, 1999, reserve balance established
for liabilities incurred prior to the 2000 financial year. At the end of the 2007 financial year this block of liabilities had resulted
in cumulative net payments of $7.310 billion.

The lower triangulation within the table shows the revised estimate of the net liability originally recorded at each balance
sheet date as of the end of subsequent financial years. With the benefit of actual loss emergence and hindsight over the inter-
vening period, the net liabilities incurred as of December 31, 1999, are now estimated to be $10.492 billion, rather than the
original estimate of $9.057 billion. One of the key drivers of this change has been adverse development on latent claims that
we categorize as asbestos and environmental losses and other run-off liabilities covered under the National Indemnity Com-
pany (NICO) reinsurance treaties. Of the cumulative deficiency of $1.435 billion recognized in the seven years since
December 31, 1999, $368 million relates to non-latent claims and $1.067 billion relates to latent claims. The deficiency of
$1.435 billion was identified and recorded as follows; $45 million redundant in 2000, $8 million deficient in 2001, $558
million deficient in 2002, $149 million deficient in 2003, $874 million deficient in 2004, $121 million redundant in 2005,
$41 million deficient in 2006, and $29 million redundant in 2007.

Importantly, the cumulative deficiency or redundancy for different balance sheet dates are not independent and therefore,
should not be added together. In the last year, we have revised our estimate of the December 31, 1999, liabilities from
$10.521 billion to $10.492 billion. This favorable development of $29 million will also be included in each column to the
right of the December 31, 1999, column to recognize that this additional amount was also required in the reserves established
for each annual balance sheet date from December 31, 2000, to December 31, 2007.

The loss development table shows that our original estimate of the net unpaid loss and loss expense requirement at
December 31, 2006, of $22.008 billion has, with the benefit of actual loss emergence and hindsight, been revised to
$21.791 billion at December 31, 2007. This favorable movement of $217 million is referred to as prior period development
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and is the net result of a number of underlying movements both favorable and adverse. The key underlying movements are
discussed in more detail within the “Prior Period Development” section of Item 7.

In the table following certain recorded balances for accidents years 2006 and prior in Insurance – North American were
re-classified across accident years. This resulted in favorable development of approximately $155 million on accident years
2003-2005 and adverse development of $153 million on accident years 2002 and prior. Within Insurance – Overseas Gen-
eral long-tail lines, there was $23 million of favorable development on the 2003-2005 accident years following a change in
selection of actuarial methods. In addition, an update of our detailed annual evaluation of the excess exposures at Insurance –
Overseas General resulted in net favorable prior period development of $20 million which comprised strengthening of $45
million in accident year 2006 and $89 million in accident years 2003 and prior and a release of $154 million in accident
years 2004 and 2005.

The bottom lines of the table show the re-estimated amount of previously recorded gross liabilities at December 31,
2007, together with the change in reinsurance recoverable. Similar to the net liabilities, the cumulative redundancy or defi-
ciency on the gross liability is the difference between the gross liability originally recorded and the re-estimated gross liability at
December 31, 2007. For example, with respect to the gross unpaid loss and loss expenses of $16.713 billion for 1999, by
December 31, 2007, this gross liability was re-estimated to be $22.811 billion, resulting in the cumulative deficiency on the
gross liability originally recorded for the 1999 balance sheet year of $6.098 billion. This deficiency relates primarily to U.S.
liabilities, including A&E liabilities for 1995 and prior. The gross deficiency results in a net deficiency of $1.435 billion as a
result of substantial reinsurance coverage that reduces the gross loss; approximately $2.2 billion was covered by reinsurance
placed when the risks were originally written and $1.25 billion of the remaining liability has been ceded to NICO.

We do not consider it appropriate to extrapolate future deficiencies or redundancies based upon the table, as conditions
and trends that have affected development of the liability in the past may not necessarily recur in the future. We believe that
our current estimates of net liabilities appropriately reflect our current knowledge of the business profile and the prevailing
market, social, legal and economic conditions while giving due consideration to historical trends and volatility evidenced in our
markets over the longer term. The key issues and considerations involved in establishing our estimate of the net liabilities are
discussed in more detail within the “Critical Accounting Estimates – Unpaid losses and loss expenses” section of Item 7.

On July 2, 1999, we changed our fiscal year-end from September 30 to December 31. As a result, the information pro-
vided for the 1999 year is actually for the 15-month period from October 1, 1998, through December 31, 1999. Prior to
December 31, 1999, the net unpaid losses and loss expenses are in respect of annual periods ending on September 30 of
each year. We acquired Tarquin (a Lloyds managing agency) on July 9, 1998. The Tarquin acquisition was accounted for
using the pooling-of-interest method and, accordingly, loss experience prior to this acquisition is included in the table con-
sistent with the reporting of loss reserves in our restated 1996 and 1997 consolidated financial statements, as presented
subsequent to this acquisition. On January 2, 1998, we acquired ACE US Holdings; on April 1, 1998, we acquired CAT Lim-
ited; and on July 2, 1999, we acquired ACE INA (CIGNA’s P&C business). The unpaid loss information for ACE US Holdings,
CAT Limited, and ACE INA has been included in the table commencing in the year of acquisition. As a result, 1999 includes
net reserves of $6.8 billion related to ACE INA at the date of acquisition and subsequent development thereon. On April 28,
2004, we completed the sale of 65.3 percent of Assured Guaranty Ltd. (AGO). The historical loss information for AGO has
been removed from the table.
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Analysis of Losses and Loss Expenses Development

Years ended
September 30 Years ended December 31

(in millions of U.S.
dollars) 1997 1998 1999 (1) 2000 2001 2002 2003 2004 2005 2006 2007

Gross unpaid loss $ 2,112 $ 3,738 $16,713 $17,184 $20,555 $24,143 $26,605 $31,483 $35,055 $35,517 $ 37,112
Net unpaid loss 2,007 2,677 9,057 9,075 10,226 11,546 14,203 17,517 20,458 22,008 23,592
Net paid
(Cumulative)
As Of:

1 year later 337 1,018 2,663 2,380 2,627 2,610 2,747 3,293 3,711 4,038(2)

2 years later 925 1,480 4,023 3,798 4,598 4,185 4,770 5,483 6,487
3 years later 1,066 1,656 5,081 5,111 5,468 5,622 6,318 7,222
4 years later 1,171 1,813 6,116 5,406 6,588 6,815 7,711
5 years later 1,197 1,979 6,225 6,094 7,395 7,838
6 years later 1,235 2,035 6,742 6,528 7,913
7 years later 1,274 2,240 7,093 6,849
8 years later 1,414 2,294 7,310
9 years later 1,428 2,356
10 years later 1,475

Net Liability
Re-estimated
As Of:

End of year $ 2,007 $ 2,677 $ 9,057 $ 9,075 $10,226 $11,546 $14,203 $17,517 $20,458 $22,008 $ 23,592
1 year later 1,990 2,752 9,012 9,230 10,975 11,696 14,739 17,603 20,446 21,791
2 years later 1,915 2,747 9,020 9,883 11,265 12,731 14,985 17,651 20,366
3 years later 1,853 2,719 9,578 10,139 12,249 12,993 15,249 17,629
4 years later 1,833 2,704 9,727 11,014 12,432 13,307 15,532
5 years later 1,815 2,688 10,601 10,947 12,588 13,669
6 years later 1,828 2,826 10,480 11,112 12,720
7 years later 1,846 2,696 10,521 11,135
8 years later 1,773 2,674 10,492
9 years later 1,767 2,652
10 years later 1,779

Cumulative
redundancy/
(deficiency) on
net unpaid 228 25 (1,435) (2,060) (2,494) (2,123) (1,329) (112) 92 217

Cumulative
deficiency
related to A&E – (33) (1,067) (1,067) (1,062) (546) (546) (81) (81) (29)

Cumulative
redundancy/
(deficiency) on
net unpaid 228 58 (368) (993) (1,432) (1,577) (783) (31) 173 246

Gross unpaid
losses and loss
expenses end of
year $ 2,112 $ 3,738 $16,713 $17,184 $20,555 $24,143 $26,605 $31,483 $35,055 $35,517 $ 37,112

Reinsurance
recoverable on
unpaid losses 105 1,061 7,656 8,109 10,329 12,597 12,402 13,966 14,597 13,509 13,520

Net unpaid losses
and loss
expenses 2,007 2,677 9,057 9,075 10,226 11,546 14,203 17,517 20,458 22,008 23,592

Gross liability
re-estimated 1,799 4,255 22,811 23,875 27,807 28,875 29,958 32,070 34,409 34,972

Reinsurance
recoverable on
unpaid losses 20 1,603 12,319 12,740 15,087 15,206 14,426 14,441 14,043 13,181

Net liability
re-estimated 1,779 2,652 10,492 11,135 12,720 13,669 15,532 17,629 20,366 21,791

Cumulative
redundancy/
(deficiency) on
gross unpaid
losses 313 (517) (6,098) (6,691) (7,252) (4,732) (3,353) (587) 646 545

(1) The 1999 year is for the 15-month period ended December 31, 1999.
(2) This amount does not agree to the reconciliation of unpaid losses and loss expenses on the table following due to the accounting treatment of a novation of a retro-
active assumed loss portfolio transfer from 2002 resulting in the elimination of the deferred asset of $79 million and the reduction of the related reserve.
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Reconciliation of Unpaid Losses and Loss Expenses

Years ended December 31
(in millions of U.S. dollars) 2007 2006 2005

Gross unpaid losses and loss expenses at beginning of year $ 35,517 $ 35,055 $ 31,483
Reinsurance recoverable on unpaid losses (13,509) (14,597) (13,966)

Net unpaid losses and loss expenses at beginning of year 22,008 20,458 17,517
Sale of certain run-off subsidiaries – (472) –

Total 22,008 19,986 17,517

Net losses and loss expenses incurred in respect of losses occurring in:
Current year 7,568 7,082 8,485
Prior year (217) (12) 86

Total 7,351 7,070 8,571

Net losses and loss expenses paid in respect of losses occurring in:
Current year 1,975 1,748 2,076
Prior year 3,959 3,711 3,293

Total 5,934 5,459 5,369

Foreign currency revaluation and other 167 411 (261)

Net unpaid losses and loss expenses at end of year 23,592 22,008 20,458
Reinsurance recoverable on unpaid losses 13,520 13,509 14,597

Gross unpaid losses and loss expenses at end of year $ 37,112 $ 35,517 $ 35,055

Net losses and loss expenses incurred for the year ended December 31, 2007, were $7.4 billion, compared with $7.1 billion
and $8.6 billion in 2006 and 2005, respectively. Net losses and loss expenses incurred for 2007 and 2006 include $217
million and $12 million of net favorable prior period development, respectively, and 2005 includes $86 million of net adverse
prior period development. For more information, refer to the “Prior Period Development” section of Item 7.
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Investments

Our principal investment objective is to ensure that funds will be available to meet our primary insurance and reinsurance obliga-
tions. Within this broad liquidity constraint, the investment portfolio’s structure seeks to maximize return subject to specifically-
approved guidelines of overall asset classes, credit quality, liquidity, and volatility of expected returns. As such, our investment
portfolio is invested primarily in investment-grade fixed-income securities as measured by the major rating agencies.

The management of our investment portfolio is the responsibility of ACE Asset Management. ACE Asset Management, an
indirect wholly-owned subsidiary of ACE, operates principally to guide and direct our investment process. In this regard, ACE
Asset Management:
• conducts formal asset allocation modeling for each of the ACE subsidiaries, providing formal recommendations for the portfo-
lio’s structure;
• establishes recommended investment guidelines that are appropriate to the prescribed asset allocation targets;
• provides the analysis, evaluation, and selection of our external investment advisors;
• establishes and develops investment-related analytics to enhance portfolio engineering and risk control;
• monitors and aggregates the correlated risk of the overall investment portfolio; and
• provides governance over the investment process for each of our operating companies to ensure consistency of approach
and adherence to investment guidelines.

For the portfolio, we determine allowable, targeted asset allocation and ranges for each of the operating segments. These
asset allocation targets are derived from sophisticated asset and liability modeling that measures correlated histories of returns
and volatility of returns. Allowable investment classes are further refined through analysis of our operating environment, includ-
ing expected volatility of cash flows, overall capital position, regulatory, and rating agency considerations.

The Finance and Investment Committee of the Board of Directors approves asset allocation targets and reviews our invest-
ment policy to ensure that it is consistent with our overall goals, strategies, and objectives. Overall investment guidelines are
reviewed and approved by the Finance and Investment Committee to ensure that appropriate levels of portfolio liquidity, credit
quality, diversification, and volatility are maintained. In addition, the Finance and Investment Committee systematically
reviews the portfolio’s exposures to capture any potential violations of investment guidelines.

Within the guidelines and asset allocation parameters established by the Finance and Investment Committee, individual
investment committees of the operating segments determine tactical asset allocation. Additionally, these committees review all
investment-related activity that affects their operating company, including the selection of outside investment advisors, pro-
posed asset allocations changes, and the systematic review of investment guidelines.

For additional information regarding the investment portfolio, including breakdowns of the sector and maturity dis-
tributions, refer to Note 3 to the Consolidated Financial Statements, under Item 8.

Regulation

Our insurance and reinsurance subsidiaries conduct business globally, including in all 50 states of the United States and the
District of Columbia. Our businesses in each of these jurisdictions are subject to varying degrees of regulation and supervision.
The laws and regulations of the jurisdictions in which our insurance and reinsurance subsidiaries are domiciled require,
among other things, that these subsidiaries maintain minimum levels of statutory capital, surplus and liquidity, meet solvency
standards, and submit to periodic examinations of their financial condition. The complex regulatory environments in which
ACE operates are subject to change and are regularly monitored. The following is an overview discussion of regulations for our
operations in Bermuda, the U.S., and internationally.

Bermuda Operations

In Bermuda, our insurance subsidiaries are principally regulated by the Insurance Act 1978 (as amended) and related regu-
lations (the Act). The Act imposes solvency and liquidity standards as well as auditing and reporting requirements, and grants
the Bermuda Monetary Authority (the Authority) powers to supervise, investigate, and intervene in the affairs of insurance
companies. Significant requirements include the appointment of an independent auditor, the appointment of a loss reserve
specialist, and the filing of the Annual Statutory Financial Return with the Executive Member responsible for Insurance (the
Executive). The Executive is the chief administrative officer under the Act. We must comply with provisions of the Companies
Act 1981 regulating the payment of dividends and distributions. A Bermuda company may not declare or pay a dividend or
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make a distribution out of contributed surplus if there are reasonable grounds for believing that: (a) the company is, or would
after the payment be, unable to pay its liabilities as they become due; or (b) the realizable value of the company’s assets
would thereby be less than the aggregate of its liabilities and its issued share capital and share premium accounts. Further, an
insurer may not declare or pay any dividends during any financial year if it would cause the insurer to fail to meet its relevant
margins, and an insurer which fails to meet its relevant margins on the last day of any financial year may not, without the
approval of the Minister of Finance, declare or pay any dividends during the next financial year. In addition, some of ACE’s
Bermuda subsidiaries qualify as “Class 4” insurers and may not in any financial year pay dividends which would exceed 25
percent of their total statutory capital and surplus, as shown on their statutory balance sheet in relation to the previous finan-
cial year, unless they file a solvency affidavit at least seven days in advance.

The Executive may appoint an inspector with extensive powers to investigate the affairs of an insurer if he or she believes
that an investigation is required in the interest of the insurer’s policyholders or persons who may become policyholders. In
order to verify or supplement information otherwise provided to him, the Executive may direct an insurer to produce documents
or information relating to matters connected with the insurer’s business. If it appears to the Executive that there is a risk of the
insurer becoming insolvent, or that the insurer is in breach of the Act or any conditions of its registration under the Act, the
Executive may direct the insurer not to take on any new insurance business, not to vary any insurance contract if the effect
would be to increase the insurer’s liabilities, not to make certain investments, to realize certain investments, to maintain in, or
transfer to the custody of a specified bank certain assets, not to declare or pay any dividends or other distributions, or to
restrict the making of such payments and/or to limit its premium income.

The Act also requires the Authority to supervise persons carrying on insurance business, insurance managers, and inter-
mediaries with the aim of protecting the interests of clients and potential clients of such persons.

The Act requires every insurer to appoint a principal representative resident in Bermuda and to maintain a principal office
in Bermuda. The principal representative must be knowledgeable in insurance and is responsible for arranging the main-
tenance and custody of the statutory accounting records and for filing the annual Statutory Financial Return.

U.S. Operations

Our U.S. insurance subsidiaries are subject to extensive regulation and supervision by the states in which they do business.
The laws of the various states establish departments of insurance with broad authority to regulate, among other things: the
standards of solvency that must be met and maintained, the licensing of insurers and their producers, approval of policy forms
and rates, the nature of and limitations on investments, restrictions on the size of the risks which may be insured under a sin-
gle policy, deposits of securities for the benefit of policyholders, requirements for the acceptability of reinsurers, periodic
examinations of the affairs of insurance companies, the form and content of reports of financial condition required to be filed,
and the adequacy of reserves for unearned premiums, losses, and other purposes.

Our U.S. insurance subsidiaries are required to file detailed annual and quarterly reports with state insurance regulators in
each of the states in which they do business. In addition, our U.S. insurance subsidiaries’ operations and accounts are subject
to examination at regular intervals by state regulators.

All states have enacted legislation that regulates insurance holding companies. This legislation provides that each
insurance company in the system is required to register with the insurance department of its state of domicile and furnish
information concerning the operations of companies within the holding company system that may materially affect the oper-
ations, management, or financial condition of the insurers within the system. All transactions within a holding company
system must be fair and equitable. Notice to the insurance departments is required prior to the consummation of transactions
affecting the ownership or control of an insurer and of certain material transactions between an insurer and an entity in its
holding company system; in addition, certain transactions may not be consummated without the department’s prior approval.

Statutory surplus is an important measure utilized by the regulators and rating agencies to assess our U.S. insurance
subsidiaries’ ability to support business operations and provide dividend capacity. Our U.S. insurance subsidiaries are subject
to various state statutory and regulatory restrictions that limit the amount of dividends that may be paid without prior approval
from regulatory authorities. These restrictions differ by state, but are generally based on calculations incorporating statutory
surplus, statutory net income, and/or investment income.

The National Association of Insurance Commissioners (NAIC) has a risk-based capital requirement for P&C insurance
companies. This risk-based capital formula is used by many state regulatory authorities to identify insurance companies that
may be undercapitalized and which merit further regulatory attention. These requirements are designed to monitor capital
adequacy using a formula that prescribes a series of risk measurements to determine a minimum capital amount for an
insurance company, based on the profile of the individual company. The ratio of a company’s actual policyholder surplus to its
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minimum capital requirement will determine whether any state regulatory action is required. There are progressive risk-based
capital failure levels that trigger more stringent regulatory action. If an insurer’s policyholders’ surplus falls below the Man-
datory Control Level (70 percent of the Authorized Control Level, as defined by the NAIC), the relevant insurance commissioner
is required to place the insurer under regulatory control. However, an insurance commissioner may allow a P&C company
operating below the Mandatory Control Level that is writing no business and is running off its existing business to continue its
run-off. Brandywine is running off its liabilities consistent with the terms of an order issued by the Insurance Commissioner of
Pennsylvania. This includes periodic reporting obligations to the Pennsylvania Insurance Department.

In November 2002, the U.S. Congress passed the Terrorism Risk Insurance Act (TRIA), which was amended and restated
in 2005, and again in 2007. The 2007 TRIA extension renews the program for seven years, through 2014. TRIA was
enacted to ensure the availability of insurance coverage for certain types of terrorist acts in the U.S. and requires that qualifying
insurers offer terrorism insurance coverage in all P&C insurance policies on terms not materially different than terms applicable
to other losses. The U.S. federal government covers 85 percent of the losses from covered certified acts of terrorism, in excess
of a specified deductible amount calculated as a percentage of an affiliated insurance group’s prior year premiums on
commercial lines policies covering risks in the U.S. This specified deductible amount is 20 percent of such premiums for
losses occurring in the prior year. Further, to trigger coverage under TRIA, the aggregate industry P&C insurance losses result-
ing from an act of terrorism must exceed $100 million. In the 2007 extension, TRIA was expanded to apply to losses resulting
from attacks that have been committed by individuals on behalf of a foreign person or foreign interest, as well as acts of
domestic terrorism. Further, any such attack must be certified as an “act of terrorism” by the U.S. federal government, and
such decision is not subject to judicial review.

Our U.S. subsidiaries are also subject to the general laws of the states and other jurisdictions in which they do business.
Beginning in 2004, ACE and its subsidiaries and affiliates received numerous subpoenas, interrogatories, and civil inves-
tigative demands in connection with certain investigations of insurance industry practices. These inquiries have been issued by
a number of attorneys general, state departments of insurance, and other authorities, including the New York Attorney General
(NYAG), the Pennsylvania Department of Insurance, and the SEC. These inquiries seek information concerning underwriting
practices and non-traditional or loss mitigation insurance products. To the extent they are ongoing, ACE is cooperating and will
continue to cooperate with such inquiries. Information on the insurance industry investigations, including settlement agree-
ments and related matters, is set forth in Note 9 to the Consolidated Financial Statements, under Item 8.

International Operations

The extent of insurance regulation varies significantly among the countries in which the non-U.S. ACE operations conduct
business. While each country imposes licensing, solvency, auditing, and financial reporting requirements, the type and extent
of the requirements differ substantially. For example:
• in some countries, insurers are required to prepare and file quarterly financial reports, and in others, only annual reports;
• some regulators require intermediaries to be involved in the sale of insurance products, whereas other regulators permit
direct sales contact between the insurer and the customer;
• the extent of restrictions imposed upon an insurer’s use of foreign reinsurance vary;
• policy form filing and rate regulation vary by country;
• the frequency of contact and periodic on-site examinations by insurance authorities differ by country; and
• regulatory requirements relating to insurer dividend policies vary by country.

Significant variations can also be found in the size, structure, and resources of the local regulatory departments that over-
see insurance activities. Certain regulators prefer close relationships with all subject insurers and others operate a risk-based
approach.

ACE operates in some countries through subsidiaries and in some countries through branches of those subsidiaries. Local
capital requirements applicable to a subsidiary generally include its branches. Certain ACE companies are jointly owned with
local companies to comply with legal requirements for local ownership. Other legal requirements include discretionary licens-
ing procedures, compulsory cessions of reinsurance, local retention of funds and records, and foreign exchange controls. ACE’s
international companies are also subject to multinational application of certain U.S. laws.

Tax Matters

Refer to “Risk Factors”, under Item 1A below, and Note 2 m) to the Consolidated Financial Statements, under Item 8.
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ITEM 1A. Risk Factors

Factors that could have a material impact on our results of operations or financial condition are outlined below. Additional risks
not presently known to us or that we currently deem insignificant may also impair our business or results of operations as they
become known facts or as facts and circumstances change. Any of the risks described below could result in a significant or
material adverse effect on our results of operations or financial condition.

Business

Our financial condition could be adversely affected by the occurrence of natural and man-made disasters.

We have substantial exposure to losses resulting from natural disasters, man-made catastrophes, and other catastrophic
events. Catastrophes can be caused by various events, including hurricanes, typhoons, earthquakes, hailstorms, explosions,
severe winter weather, fires, war, acts of terrorism, political instability, and other natural or man-made disasters. The incidence
and severity of catastrophes are inherently unpredictable and our losses from catastrophes could be substantial. In addition,
climate conditions, primarily global temperatures, may be increasing, which may in the future increase the frequency and
severity of natural catastrophes and the losses resulting there from. The occurrence of claims from catastrophic events could
result in substantial volatility in our results of operations or financial condition for any fiscal quarter or year. Increases in the
values and concentrations of insured property may also increase the severity of these occurrences in the future. Although we
attempt to manage our exposure to such events through the use of underwriting controls and the purchase of third-party
reinsurance, catastrophic events are inherently unpredictable and the actual nature of such events when they occur could be
more frequent or severe than contemplated in our pricing and risk management expectations. As a result, the occurrence of
one or more catastrophic events could have a material adverse effect on our results of operations or financial condition. Refer
to “Catastrophe Exposure Management”, under Item 7 for more information.

If actual claims exceed our loss reserves, our financial results could be adversely affected.

Our results of operations and financial condition depend upon our ability to assess accurately the potential losses associated
with the risks that we insure and reinsure. We establish reserves for unpaid losses and loss expenses, which are estimates of
future payments of reported and unreported claims for losses and related expenses, with respect to insured events that have
occurred at or prior to the date of the balance sheet. The process of establishing reserves can be highly complex and is subject
to considerable variability as it requires the use of informed estimates and judgments. These estimates and judgments are
based on numerous factors, and may be revised as additional experience and other data become available and are reviewed,
as new or improved methodologies are developed, as loss trends and claims inflation impact future payments, or as current
laws or interpretations thereof change.

We have actuarial staff in each of our operating segments who analyze insurance reserves and regularly evaluate the lev-
els of loss reserves. Any such evaluations could result in future changes in estimates of losses or reinsurance recoverable and
would be reflected in our results of operations in the period in which the estimates are changed. Losses and loss expenses are
charged to income as incurred. Reserves for unpaid losses and loss expenses represent the estimated ultimate losses and loss
expenses less paid losses and loss expenses, and is comprised of case reserves and IBNR. During the loss settlement period,
which can be many years in duration for some of our lines of business, additional facts regarding individual claims and trends
often will become known. As these become apparent, case reserves may be adjusted by allocation from IBNR without any
change in overall reserves. In addition, application of statistical and actuarial methods may require the adjustment of overall
reserves upward or downward from time to time.

Included in our liabilities for losses and loss expenses are liabilities for latent claims such as A&E. These claims are princi-
pally related to claims arising from remediation costs associated with hazardous waste sites and bodily-injury claims related to
exposure to asbestos products and environmental hazards. The estimation of these liabilities is subject to many complex varia-
bles including: the current legal environment; specific settlements that may be used as precedents to settle future claims;
assumptions regarding multiple recoveries by claimants against various defendants; the ability of a claimant to bring a claim in
a state in which they have no residency or exposure; the ability of a policyholder to claim the right to non-products coverage;
whether high-level excess policies have the potential to be accessed given the policyholder’s claim trends and liability sit-
uation; payments to unimpaired claimants; and the potential liability of peripheral defendants.

Accordingly, the ultimate settlement of losses may be significantly greater or less than the loss and loss expense reserves
held at the date of the balance sheet. If our loss reserves are determined to be inadequate, we will be required to increase loss
reserves at the time of such determination and our net income will be reduced. If the increase in loss reserves is large enough,
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we could incur an operating loss and a reduction of our capital. Refer to “Asbestos and Environmental and Other Run-Off
Liabilities”, under Item 7 and Note 6 to the Consolidated Financial Statements, under Item 8.

The effects of emerging claim and coverage issues on our business are uncertain.

As industry practices and legislative, regulatory, judicial, social, and other environmental conditions change, unexpected and
unintended issues related to claims and coverage may emerge. These issues may adversely affect our business by either
extending coverage beyond our underwriting intent or by increasing the frequency and severity of claims. In some instances,
these changes may not become apparent until some time after we have issued insurance or reinsurance contracts that are
affected by the changes. As a result, the full extent of liability under our insurance or reinsurance contracts may not be known
for many years after a contract is issued.

The failure of any of the loss limitation methods we employ could have an adverse effect on our results of operations or financial

condition.

We seek to limit our loss exposure by writing a number of our insurance and reinsurance contracts on an excess of loss basis.
Excess of loss insurance and reinsurance indemnifies the insured against losses in excess of a specified amount. In addition,
we limit program size for each client and purchase third-party reinsurance for our own account. In the case of our assumed
proportional reinsurance treaties, we seek per occurrence limitations or loss and loss expense ratio caps to limit the impact of
losses ceded by the client. In proportional reinsurance, the reinsurer shares a proportional part of the premiums and losses of
the reinsured. We also seek to limit our loss exposure by geographic diversification. Geographic zone limitations involve sig-
nificant underwriting judgments, including the determination of the area of the zones and the inclusion of a particular policy
within a particular zone’s limits. Various provisions of our policies, such as limitations or exclusions from coverage or choice of
forum negotiated to limit our risks, may not be enforceable in the manner we intend. As a result, one or more catastrophic or
other events could result in claims that substantially exceed our expectations, which could have an adverse effect on our
results of operations or financial condition.

We may be unable to purchase reinsurance, and if we successfully purchase reinsurance, we are subject to the possibility of

non-payment.

We purchase reinsurance to protect certain ACE companies against catastrophes, to increase the amount of protection we can
provide our clients, and as part of our overall risk management strategy. Our reinsurance business also purchases some retro-
cessional protection. A retrocessional reinsurance agreement allows a reinsurer to cede to another company all or part of the
reinsurance that was originally assumed by the reinsurer. A reinsurer’s or retrocessionaire’s insolvency, or inability or unwill-
ingness to make timely payments under the terms of its reinsurance agreement with us, could have an adverse effect on us
because we remain liable to the insured. From time to time, market conditions have limited, and in some cases have pre-
vented, insurers and reinsurers from obtaining the types and amounts of reinsurance or retrocessional reinsurance that they
consider adequate for their business needs.

There is no guarantee our desired amounts of reinsurance or retrocessional reinsurance will be available in the market-
place in the future. In addition to capacity risk, the remaining capacity may not be on terms we deem appropriate or
acceptable or with companies with whom we want to do business. Finally, we face some degree of counterparty risk whenever
we purchase reinsurance or retrocessional reinsurance. Consequently, the insolvency, inability or unwillingness of any of our
present or future reinsurers to make timely payments to us under the terms of our reinsurance or retrocessional agreements
could have an adverse effect on us. At December 31, 2007, we had $14.4 billion of reinsurance recoverables, net of reserves
for uncollectible recoverables.

As part of the restructuring of INA Financial Corporation and its subsidiaries that occurred in 1996, Insurance Company
of North America (INA) was divided into two separate corporations: an active insurance company that retained the INA name
and continued to write P&C business and an inactive run-off company, now called Century Indemnity Company (Century). The
A&E exposures of substantially all of INA’s U.S. P&C companies, now our subsidiaries, were either allocated to Century (as a
result of the restructuring) or reinsured to subsidiaries of Brandywine, primarily Century. Certain of our subsidiaries are primar-
ily liable for A&E and other exposures they have reinsured to Century. As of December 31, 2007, the aggregate reinsurance
balances ceded by our active subsidiaries to Century were $1.5 billion. Should Century experience adverse loss reserve devel-
opment in the future and should Century be placed into rehabilitation or liquidation, the reinsurance recoverables due to
Century’s affiliates would be payable only after the payment in full of certain expenses and liabilities, including administrative
expenses and direct policy liabilities. Thus, the intercompany reinsurance recoverables would be at risk to the extent of the
shortage of assets remaining to pay these recoverables. While we believe the intercompany reinsurance recoverables from
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Century are not impaired at this time, we cannot assure you that adverse development with respect to Century’s loss reserves
will not result in Century’s insolvency, which could result in our recognizing a loss to the extent of any uncollectible
reinsurance from Century. For further information regarding our reinsurance exposure to Century, refer to “Asbestos and Envi-
ronmental and Other Run-Off Liabilities”, under Item 7.

Our net income may be volatile because certain products offered by our Life business expose us to reserve and fair value liability

changes that are directly affected by market factors.

Under reinsurance programs covering variable annuity guarantees, we assume the risk of guaranteed minimum death benefits
(GMDB) and guaranteed minimum income benefits (GMIB) associated with variable annuity contracts. Our net income is
directly impacted by changes in the reserves calculated in connection with the reinsurance of GMDB and GMIB liabilities. In
addition, our net income is directly impacted by the change in the fair value of the GMIB liability. The reserve and fair value
liability calculations are directly affected by market factors, the most significant of which are equity levels, interest rate levels,
and implied equity volatilities. ACE views our variable annuity reinsurance business as having a similar risk profile to that of
catastrophe reinsurance, with the probability of a cumulative long term economic net loss relatively small. However, in the
short run, adverse changes in market factors will have an adverse impact on both life underwriting income and our net
income, which may be material. Refer to the “Critical Accounting Estimates – Guaranteed minimum income benefits
derivatives”, under Item 7 and “Quantitative and Qualitative Disclosures about Market Risk – Reinsurance of GMIB and GMDB
guarantees”, under Item 7A for more information.

A failure in our operational systems or infrastructure or those of third parties could disrupt business, damage our reputation, and

cause losses.

ACE’s operations rely on the secure processing, storage, and transmission of confidential and other information in its computer
systems and networks. ACE’s business depends on effective information systems and the integrity and timeliness of the data it
uses to run its business. Our ability to adequately price products and services, to establish reserves, to provide effective and
efficient service to our customers, and to timely and accurately report our financial results also depends significantly on the
integrity of the data in our information systems. Although we take protective measures and endeavor to modify them as
circumstances warrant, our computer systems, software, and networks may be vulnerable to unauthorized access, computer
viruses or other malicious code, and other events that could have security consequences. If one or more of such events occur,
this potentially could jeopardize ACE’s or our clients’ or counterparties’ confidential and other information processed and stored
in, and transmitted through, our computer systems and networks, or otherwise cause interruptions or malfunctions in ACE’s,
its clients’, its counterparties’, or third parties’ operations, which could result in significant losses or reputational damage. ACE
may be required to expend significant additional resources to modify our protective measures or to investigate and remediate
vulnerabilities or other exposures, and we may be subject to litigation and financial losses that are either not insured against or
not fully covered by insurance maintained.

Despite the contingency plans and facilities we have in place, our ability to conduct business may be adversely affected
by a disruption of the infrastructure that supports our business in the communities in which we are located. This may include
a disruption involving electrical, communications, transportation, or other services used by ACE. These disruptions may occur,
for example, as a result of events that affect only the buildings occupied by ACE or as a result of events with a broader effect
on the cities where those buildings are located. If a disruption occurs in one location and ACE employees in that location are
unable to occupy its offices and conduct business or communicate with or travel to other locations, our ability to service and
interact with clients may suffer and we may not be able to successfully implement contingency plans that depend on
communication or travel.

Employee error and misconduct may be difficult to detect and prevent and could adversely affect our business, results of

operations, and financial condition.

Losses may result from, among other things, fraud, errors, failure to document transactions properly or to obtain proper
internal authorization, or failure to comply with regulatory requirements. It is not always possible to deter or prevent employee
misconduct and the precautions ACE takes to prevent and detect this activity may not be effective in all cases. Resultant losses
could adversely affect our business, results of operations, and financial condition.
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Financial Strength Ratings

A decline in our ratings could affect our standing among brokers and customers and cause our premiums and earnings to

decrease.

Ratings have become an increasingly important factor in establishing the competitive position of insurance and reinsurance
companies. The objective of these rating systems is to provide an opinion of an insurer’s financial strength and ability to meet
ongoing obligations to its policyholders. Our financial strength ratings reflect the rating agencies’ opinions of our claims paying
ability, are not evaluations directed to investors in our securities, and are not recommendations to buy, sell, or hold our secu-
rities. If our financial strength ratings are reduced from their current levels by one or more of these rating agencies, our
competitive position in the insurance industry could suffer and it would be more difficult for us to market our products. A
downgrade, therefore, could result in a substantial loss of business as insureds, ceding companies, and brokers move to other
insurers and reinsurers with higher ratings. We cannot give any assurance regarding whether or to what extent any of the rat-
ing agencies may downgrade our ratings in the future.

Loss of Key Executives

We could be adversely affected by the loss of one or more key executives or by an inability to attract and retain qualified

personnel.

Our success depends on our ability to retain the services of our existing key executives and to attract and retain additional quali-
fied personnel in the future. The loss of the services of any of our key executives or the inability to hire and retain other highly
qualified personnel in the future could adversely affect our ability to conduct our business. We do not maintain key person life
insurance policies with respect to our employees.

Many of our senior executives working in Bermuda, including our Chairman, President and Chief Executive Officer, our
Chief Financial Officer, our Chief Accounting Officer, our Chief Actuary, and our General Counsel, are not Bermudian. Under
Bermuda law, non-Bermudians (other than spouses of Bermudians and holders of permanent resident’s certificates) may not
engage in any gainful occupation in Bermuda without an appropriate governmental work permit. Our success may depend in
part on the continued services of key employees in Bermuda. A work permit may be granted or renewed upon showing that,
after proper public advertisement, no Bermudian (or spouse of a Bermudian or holder of a permanent resident’s certificate) is
available who meets the minimum standards reasonably required by the employer. The Bermuda government’s policy places a
six-year term limit on individuals with work permits, subject to certain exemptions for key employees. A work permit may be
issued with an expiry date that is one to five years later, and no assurances can be given that any work permit will be issued
or, if issued, renewed upon the expiration of the relevant term. It is possible that Bermuda could change its laws or policies in
a way that would make it more difficult for non-Bermudians to obtain work permits.

Reliance on Brokers

Since we depend on a few brokers for a large portion of our revenues, loss of business provided by any one of them could

adversely affect us.

We market our insurance and reinsurance worldwide primarily through insurance and reinsurance brokers. Marsh, Inc. and its
affiliates and Aon Corporation and its affiliates provided approximately 17 percent and 11 percent, respectively, of our gross
premiums written in the year ended December 31, 2007. Loss of all or a substantial portion of the business provided by one
or more of these brokers could have a material adverse effect on our business.

Our reliance on brokers subjects us to their credit risk.

In accordance with industry practice, we generally pay amounts owed on claims under our insurance and reinsurance con-
tracts to brokers, and these brokers, in turn, pay these amounts over to the clients that have purchased insurance or
reinsurance from us. Although the law is unsettled and depends upon the facts and circumstances of the particular case, in
some jurisdictions, if a broker fails to make such a payment, we might remain liable to the insured or ceding insurer for the
deficiency. Conversely, in certain jurisdictions, when the insured or ceding insurer pays premiums for these policies to brokers
for payment over to us, these premiums might be considered to have been paid and the insured or ceding insurer will no lon-
ger be liable to us for those amounts, whether or not we have actually received the premiums from the broker. Consequently,
we assume a degree of credit risk associated with brokers with whom we transact business. However, due to the unsettled and
fact-specific nature of the law, we are unable to quantify our exposure to this risk. To date, we have not experienced any mate-
rial losses related to these credit risks.
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Liquidity and Investments

Our investment performance may affect our financial results and ability to conduct business.

Our funds are invested by professional investment management firms under the direction of our management team in accord-
ance with investment guidelines approved by the Finance and Investment Committee of the Board of Directors. Although our
investment guidelines stress diversification of risks and conservation of principal and liquidity, our investments are subject to
market risks, as well as risks inherent in individual securities. The volatility of our loss claims may force us to liquidate secu-
rities, which may cause us to incur capital losses. Investment losses could significantly decrease our book value, thereby
affecting our ability to conduct business.

We may be adversely affected by interest rate changes.

Our operating results are affected by the performance of our investment portfolio. Our investment portfolio contains fixed
income investments and may be adversely affected by changes in interest rates. Volatility in interest rates could also have an
adverse effect on our investment income and operating results. For example, if interest rates decline, funds reinvested will earn
less than the maturing investment.

Interest rates are highly sensitive to many factors, including monetary and fiscal policies, and domestic and international
political conditions. Although we take measures to manage the risks of investing in a changing interest rate environment, we
may not be able to effectively mitigate interest rate sensitivity. Our mitigation efforts include maintaining a high quality portfolio
with a relatively short duration to reduce the effect of interest rate changes on book value. A significant increase in interest
rates could have an adverse effect on our book value. Refer to “Quantitative and Qualitative Disclosures about Market Risk –
Interest rate risk”, under Item 7A.

We may require additional capital in the future, which may not be available or may be available only on unfavorable terms.

Our future capital requirements depend on many factors, including our ability to write new business successfully and to estab-
lish premium rates and reserves at levels sufficient to cover losses. We may need to raise additional funds through financings.
Any equity or debt financing, if available at all, may be on terms that are not favorable to us. In the case of equity financings,
dilution to our shareholders could result, and in any case such securities may have rights, preferences, and privileges that are
senior to those of our Ordinary Shares. If we cannot obtain adequate capital on favorable terms, or at all, our business, operat-
ing results, and financial condition could be adversely affected.

Our investment portfolio has exposure to below investment-grade securities that have a higher degree of credit or default risk

which could adversely effect our results of operations and financial condition.

Our fixed income portfolio is primarily invested in high quality, investment-grade securities. However, we invest a smaller por-
tion of the portfolio in below investment-grade securities. These securities, which pay a higher rate of interest, also have a
higher degree of credit or default risk. These securities may also be less liquid in times of economic weakness or market dis-
ruptions. While we have put in place procedures to monitor the credit risk and liquidity of our invested assets, it is possible
that, in periods of economic weakness, we may experience default losses in our portfolio. This may result in a reduction of net
income and capital.

We could be adversely affected by a downgrade of the financial strength or financial enhancement ratings of any of AGO’s

insurance subsidiaries, and our net income may be volatile because AGO assumes credit derivatives which are marked-to-market

quarterly.

AGO is a Bermuda based holding company that provides, through its operating subsidiaries, credit enhancement products to
the public finance, structured finance, and mortgage markets. Our relationship with AGO is limited to our equity investment,
which had a carrying value of $392 million at December 31, 2007. We conduct no financial guaranty business directly or
with AGO and we retain no financial guaranty exposures with AGO.

The ratings assigned by the major rating agencies to AGO’s insurance subsidiaries are subject to periodic review and may
be downgraded by one or more of the rating agencies at any time. If the ratings of any of AGO’s insurance subsidiaries were
reduced below current levels by any of the rating agencies, it could have an adverse effect on the affected subsidiary’s com-
petitive position and its prospects for future business opportunities. In certain circumstances, a ratings downgrade may also
entitle a ceding company to recapture business ceded to an AGO subsidiary or, alternatively, to retroactively increase cession
commissions to an AGO subsidiary, either of which could result in a potentially significant negative impact to AGO earnings,
and, therefore, our proportionate share thereof.
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AGO’s net income and, therefore, our proportionate share thereof, may be volatile because a portion of the credit risk AGO
assumes is in the form of credit derivatives that are marked-to-market quarterly. Any event causing credit spreads on an under-
lying security referenced in a credit derivative in AGO’s portfolio either to widen or to tighten will affect the fair value of the
credit derivative and may increase the volatility of AGO’s earnings and, therefore, our proportionate share (24 percent) thereof.
For the year ended December 31, 2007, our other (income) expense included our equity in the net loss of AGO of $68 mil-
lion, primarily due to mark-to-market losses in AGO’s credit derivatives portfolio, our portion of which was $122 million. These
losses were recorded as realized losses by AGO.

Exchange Rates

Our operating results may be adversely affected by currency fluctuations.

Our functional currency is the U.S. dollar. Many of our non-U.S. companies maintain both assets and liabilities in local curren-
cies. Therefore, foreign exchange risk is generally limited to net assets denominated in those foreign currencies. Foreign
exchange risk is reviewed as part of our risk management process. Locally required capital levels are invested in home curren-
cies in order to satisfy regulatory requirements and to support local insurance operations. The principal currencies creating
foreign exchange risk are the British pound sterling, the euro, and the Canadian dollar. For the year ended December 31,
2007, approximately 10 percent of our net assets were denominated in foreign currencies. We may experience losses resulting
from fluctuations in the values of non-U.S. currencies, which could adversely impact our results of operations and financial
condition. Refer to “Quantitative and Qualitative Disclosures about Market Risk – Foreign currency exchange rate risk”, under
Item 7A.

Regulatory and Other Governmental Developments

The regulatory regimes under which we operate, and potential changes thereto, could have an adverse effect on our business.

Our insurance and reinsurance subsidiaries conduct business globally, including in all 50 states of the United States and the
District of Columbia. Our businesses in each of these jurisdictions are subject to varying degrees of regulation and supervision.
The laws and regulations of the jurisdictions in which our insurance and reinsurance subsidiaries are domiciled require,
among other things, that these subsidiaries maintain minimum levels of statutory capital, surplus, and liquidity, meet solvency
standards, and submit to periodic examinations of their financial condition. In some jurisdictions, laws and regulations also
restrict payments of dividends and reductions of capital. Applicable statutes, regulations, and policies may also restrict the abil-
ity of these subsidiaries to write insurance and reinsurance policies, to make certain investments, and to distribute funds. The
purpose of insurance laws and regulations generally is to protect insureds and ceding insurance companies, not our share-
holders. We may not be able to comply fully with, or obtain appropriate exemptions from, applicable statutes and regulations.
Failure to comply with or to obtain appropriate authorizations and/or exemptions under any applicable laws and regulations
could result in restrictions on our ability to do business or undertake activities that are regulated in one or more of the juris-
dictions in which we conduct business and could subject us to fines and other sanctions. In addition, changes in the laws or
regulations to which our insurance and reinsurance subsidiaries are subject could have an adverse effect on our business. In
addition, our ability to consummate our anticipated acquisition of Combined, as well as the timing of such consummation, is
subject to numerous regulatory approvals as well as other customary closing conditions.

Current legal and regulatory activities relating to insurance brokers and agents, contingent commissions and certain finite-risk

insurance products could adversely affect our business, results of operations, and financial condition.

As described in greater detail in Note 9 to the Consolidated Financial Statements, under Item 8, ACE has received numerous
regulatory inquiries, subpoenas, interrogatories, and civil investigative demands from regulatory authorities in connection with
pending investigations of insurance industry practices. ACE is cooperating and will continue to cooperate with such inquiries.
We cannot assure you that we will not receive any additional requests for information or subpoenas or what actions, if any,
any of these governmental agencies will take as a result of these investigations. Additionally, at this time, we are unable to
predict the potential effects, if any, that these actions may have upon the insurance and reinsurance markets and industry
business practices or what, if any, changes may be made to laws and regulations regarding the industry and financial report-
ing. Any of the foregoing could adversely affect our business, results of operations, and financial condition.

Events may result in political, regulatory, and industry initiatives which could adversely affect our business.

Government intervention has occurred in the insurance and reinsurance markets in relation to terrorism coverage both in the
U.S. and through industry initiatives in other countries. TRIA, which was enacted in 2002 to ensure the availability of
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insurance coverage for certain types of terrorist acts in the U.S., was extended in 2007 for seven years, through 2014. Refer
to “Regulation – U.S. Operations” for more information.

Government intervention and the possibility of future interventions has created uncertainty in the insurance and
reinsurance markets about the definition of terrorist acts and the extent to which future coverages will extend to terrorist acts.
Government regulators are generally concerned with the protection of policyholders to the exclusion of other constituencies,
including shareholders of insurers and reinsurers. While we cannot predict the exact nature, timing, or scope of possible gov-
ernmental initiatives, such proposals could adversely affect our business by:
• providing insurance and reinsurance capacity in markets and to consumers that we target;
• requiring our participation in industry pools and guaranty associations;
• expanding the scope of coverage under existing policies;
• regulating the terms of insurance and reinsurance policies; or
• disproportionately benefiting the companies of one country over those of another.

The insurance industry is also affected by political, judicial, and legal developments that may create new and expanded
theories of liability. Such changes may result in delays or cancellations of products and services by insurers and reinsurers,
which could adversely affect our business.

Our operations in developing nations expose us to political developments that could have an adverse effect on our business,

liquidity, results of operations, and financial condition.

Our international operations include operations in various developing nations. Both current and future foreign operations could
be adversely affected by unfavorable political developments including law changes, tax changes, regulatory restrictions, and
nationalization of ACE operations without compensation. Adverse actions from any one country could have an adverse effect
on our business, liquidity, results of operations, and financial condition depending on the magnitude of the event and ACE’s
net financial exposure at that time in that country.

Company Structure

Our ability to pay dividends and to make payments on indebtedness may be constrained by our holding company structure.

ACE Limited is a holding company and does not have any significant operations or assets other than its ownership of the
shares of its operating insurance and reinsurance subsidiaries. Dividends and other permitted distributions from our insurance
subsidiaries are our primary source of funds to meet ongoing cash requirements, including any future debt service payments
and other expenses, and to pay dividends to our shareholders. Some of our insurance subsidiaries are subject to significant
regulatory restrictions limiting their ability to declare and pay dividends. The inability of our insurance subsidiaries to pay divi-
dends in an amount sufficient to enable us to meet our cash requirements at the holding company level could have an adverse
effect on our operations and our ability to pay dividends to our shareholders and/or meet our debt service obligations.

ACE Limited is a Cayman Islands company with headquarters in Bermuda; it may be difficult for you to enforce judgments

against it or its directors and executive officers.

ACE Limited is incorporated pursuant to the laws of the Cayman Islands, and our principal executive offices are located in
Bermuda. In addition, certain of our directors and officers reside outside the United States, and all or a substantial portion of
our assets and the assets of such persons are located in jurisdictions outside the United States. As such, it may be difficult or
impossible to affect service of process within the United States upon those persons or to recover against us or them on judg-
ments of U.S. courts, including judgments predicated upon civil liability provisions of the U.S. federal securities laws.

ACE has been advised by Maples and Calder, its Cayman Islands counsel, that there is doubt as to whether the courts of
the Cayman Islands would enforce:
• judgments of U.S. courts based upon the civil liability provisions of the U.S. Federal securities laws obtained in actions

against ACE or its directors and officers, who reside outside the United States; or
• original actions brought in the Cayman Islands against these persons or ACE predicated solely upon U.S. Federal securities

laws.
ACE has also been advised by Maples and Calder that there is no treaty in effect between the United States and the

Cayman Islands providing for this enforcement, and there are grounds upon which Cayman Islands courts may not enforce
judgments of United States courts. Some remedies available under the laws of United States jurisdictions, including some
remedies available under the U.S. Federal securities laws, would not be allowed in Cayman Islands courts as these could be
contrary to that nation’s public policy.
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Insurance and Reinsurance Markets

Competition in the insurance and reinsurance markets could reduce our margins.

Insurance and reinsurance markets are highly competitive. We compete on an international and regional basis with major
U.S., Bermuda, European, and other international insurers and reinsurers and with underwriting syndicates, some of which
have greater financial, marketing, and management resources than we do. We also compete with new companies that con-
tinue to be formed to enter the insurance and reinsurance markets. In addition, capital market participants have recently
created alternative products that are intended to compete with reinsurance products. Increased competition could result in
fewer submissions, lower premium rates, and less favorable policy terms and conditions, which could reduce our margins.

Insurance and reinsurance markets are historically cyclical, and we expect to experience periods with excess underwriting

capacity and unfavorable premium rates.

The insurance and reinsurance markets have historically been cyclical, characterized by periods of intense price competition
due to excessive underwriting capacity as well as periods when shortages of capacity permitted favorable premium levels. An
increase in premium levels is often offset by an increasing supply of insurance and reinsurance capacity, either by capital pro-
vided by new entrants or by the commitment of additional capital by existing insurers or reinsurers, which may cause prices to
decrease. Any of these factors could lead to a significant reduction in premium rates, less favorable policy terms, and fewer
submissions for our underwriting services. In addition to these considerations, changes in the frequency and severity of losses
suffered by insureds and insurers may affect the cycles of the insurance and reinsurance markets significantly.

Charter Documents and Applicable Law

There are provisions in our charter documents that may reduce the voting rights and restrict the transfer of our Ordinary Shares.

Our Articles of Association generally provide that shareholders have one vote for each ordinary share held by them and are
entitled to vote at all meetings of shareholders. However, the voting rights exercisable by a shareholder may be limited so that
certain persons or groups are not deemed to hold 10 percent or more of the voting power conferred by our Ordinary Shares.
Under these provisions, some shareholders may have the ability to exercise their voting rights limited to less than one vote per
share. Moreover, these provisions could have the effect of reducing the voting power of some shareholders who would not
otherwise be subject to the limitation by virtue of their direct share ownership. In addition, our Board of Directors may decline
to register a transfer of any Ordinary Shares under some circumstances, including if a transfer would increase the ownership of
our Ordinary Shares by certain persons or groups to 10 percent or more.

Applicable laws may make it difficult to effect a change of control of our company.

Before a person can acquire control of a U.S. insurance company, prior written approval must be obtained from the insurance
commissioner of the state where the domestic insurer is domiciled. Prior to granting approval of an application to acquire con-
trol of a domestic insurer, the state insurance commissioner will consider such factors as the financial strength of the
applicant, the integrity and management of the applicant’s Board of Directors and executive officers, the acquirer’s plans for
the future operations of the domestic insurer, and any anti-competitive results that may arise from the consummation of the
acquisition of control. Generally, state statutes provide that control over a domestic insurer is presumed to exist if any person,
directly or indirectly, owns, controls, holds with the power to vote, or holds proxies representing 10 percent or more of the
voting securities of the domestic insurer. Because a person acquiring 10 percent or more of our Ordinary Shares would
indirectly control the same percentage of the stock of our U.S. insurance subsidiaries, the insurance change of control laws of
various U.S. jurisdictions would likely apply to such a transaction.

We and certain of our U.K. subsidiaries are subject to the regulatory jurisdiction of the Council of Lloyd’s. Lloyd’s imposes
an absolute prohibition on any person being a 10 percent controller of a corporate member without first notifying Lloyd’s and
receiving their consent. Because a person acquiring 10 percent or more of our Ordinary Shares would indirectly control the
same percentage of the stock of our subsidiary, that is a Lloyd’s corporate member, the Lloyd’s restrictions on becoming a
controller of a corporate member would likely apply to such a transaction.

Laws of other jurisdictions in which one or more of our existing subsidiaries are, or a future subsidiary may be, organized
or domiciled may contain similar restrictions on the acquisition of control of ACE.

While our Articles of Association limit the voting power of any shareholder to less than 10 percent, there can be no assur-
ance that the applicable regulatory body would agree that a shareholder who owned 10 percent or more of our Ordinary
Shares did not, because of the limitation on the voting power of such shares, control the applicable insurance subsidiary.
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These laws may discourage potential acquisition proposals and may delay, deter, or prevent a change of control of the
Company, including transactions that some or all of our shareholders might consider to be desirable.

U.S. persons who own our Ordinary Shares may have more difficulty in protecting their interests than U.S. persons who are

shareholders of a U.S. corporation.

The Companies Law (2004 Revision) of the Cayman Islands, which applies to us, differs in certain material respects from
laws generally applicable to U.S. corporations and their shareholders. These differences include the manner in which directors
must disclose transactions in which they have an interest, the rights of shareholders to bring class action and derivative law-
suits, and the scope of indemnification available to directors and officers.

Anti-takeover provisions in our charter and corporate documents could impede an attempt to replace our directors or to effect a

change of control, which could diminish the value of our Ordinary Shares.

Our Articles of Association contain provisions that may make it more difficult for shareholders to replace directors and could
delay or prevent a change of control that a shareholder might consider favorable. These provisions include a staggered Board
of Directors, limitations on the ability of shareholders to remove directors other than for cause, limitations on voting rights, and
restrictions on transfer of our Ordinary Shares. In addition, we have in place a shareholder rights plan which would cause
extreme dilution to any person or group that attempts to acquire a significant interest in the Company without advance appro-
val of our Board of Directors. These provisions may prevent a shareholder from receiving the benefit from any premium over
the market price of our Ordinary Shares offered by a bidder in a potential takeover. Even in the absence of an attempt to effect
a change in management or a takeover attempt, these provisions may adversely affect the prevailing market price of our Ordi-
nary Shares if they are viewed as discouraging takeover attempts in the future.

Taxation

We may become subject to taxes in Bermuda after March 28, 2016, which may have an adverse effect on our results of

operations and your investment.

The Bermuda Minister of Finance, under the Exempted Undertakings Tax Protection Act 1966 of Bermuda, as amended, has
given each of ACE Limited and its Bermuda insurance subsidiaries a written assurance that if any legislation is enacted in
Bermuda that would impose tax computed on profits or income, or computed on any capital asset, gain or appreciation, or any
tax in the nature of estate duty or inheritance tax, then the imposition of any such tax would not be applicable to those
companies or any of their respective operations, shares, debentures, or other obligations until March 28, 2016, except insofar
as such tax would apply to persons ordinarily resident in Bermuda or is payable by us in respect of real property owned or
leased by us in Bermuda. Given the limited duration of the Minister of Finance’s assurance, we cannot be certain that we will
not be subject to any Bermuda tax after March 28, 2016.

We may become subject to taxes in the Cayman Islands after January 31, 2026, which may have an adverse effect on our

results of operations and your investment.

Under current Cayman Islands law, we are not obligated to pay any taxes in the Cayman Islands on our income or gains. We
have received an undertaking from the Governor in Cabinet of the Cayman Islands pursuant to the provisions of the Tax Con-
cessions Law, as amended, that until January 31, 2026, (i) no subsequently enacted law imposing any tax on profits,
income, gains, or appreciation shall apply to us and (ii) no such tax and no tax in the nature of an estate duty or an
inheritance tax shall be payable on any of our Ordinary Shares, debentures, or other obligations. Under current law, no tax will
be payable on the transfer or other disposition of our Ordinary Shares. The Cayman Islands currently impose stamp duties on
certain categories of documents; however, our current operations do not involve the payment of stamp duties in any material
amount. The Cayman Islands also currently impose an annual corporate fee upon all exempted companies incorporated in the
Cayman Islands. Given the limited duration of the undertaking from the Governor in Cabinet of the Cayman Islands, we cannot
be certain that we will not be subject to any Cayman Islands tax after January 31, 2026.

ACE Limited and our Bermuda-based subsidiaries may become subject to U.S. tax, which may have an adverse effect on our

results of operations and your investment.

ACE Limited, ACE Bermuda Insurance Ltd., ACE Tempest Life Reinsurance Ltd., and our other Bermuda-based insurance
subsidiaries operate in a manner so that none of these companies should be subject to U.S. tax (other than U.S. excise tax on
insurance and reinsurance premium income attributable to insuring or reinsuring U.S. risks and U.S. withholding tax on some
types of U.S. source investment income), because none of these companies should be treated as engaged in a trade or busi-
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ness within the United States. However, because there is considerable uncertainty as to the activities that constitute being
engaged in a trade or business within the United States, we cannot be certain that the Internal Revenue Service (IRS) will not
contend successfully that any of ACE Limited or its Bermuda-based subsidiaries is/are engaged in a trade or business in the
United States. If ACE Limited or any of its Bermuda-based subsidiaries were considered to be engaged in a trade or business
in the United States, such entity could be subject to U.S. corporate income and additional branch profits taxes on the portion
of its earnings effectively connected to such U.S. business, in which case its results of operations and your investment could
be adversely affected.

If you acquire 10 percent or more of ACE Limited’s shares, you may be subject to taxation under the “controlled foreign

corporation” (the CFC) rules.

Under certain circumstances, a U.S. person who owns 10 percent or more of the voting power of a foreign corporation that is
a CFC (a foreign corporation in which 10 percent U.S. shareholders own more than 50 percent of the voting power or value of
the stock of a foreign corporation or more than 25 percent of a foreign insurance corporation) for an uninterrupted period of
30 days or more during a taxable year must include in gross income for U.S. federal income tax purposes such “10 percent
U.S. Shareholder’s” pro rata share of the CFC’s “subpart F income”, even if the subpart F income is not distributed to such 10
percent U.S. Shareholder if such 10 percent U.S. Shareholder owns (directly or indirectly through foreign entities) any of our
shares on the last day of our fiscal year. Subpart F income of a foreign insurance corporation typically includes foreign
personal holding company income (such as interest, dividends, and other types of passive income), as well as insurance and
reinsurance income (including underwriting and investment income) attributable to the insurance of risks situated outside the
CFC’s country of incorporation.

We believe that because of the dispersion of our share ownership, provisions in our organizational documents that limit
voting power, and other factors, no U.S. person or U.S. Partnership who acquires shares of ACE Limited directly or indirectly
through one or more foreign entities should be required to include our subpart F income in income under the CFC rules of the
IRS Code. It is possible, however, that the IRS could challenge the effectiveness of these provisions and that a court could
sustain such a challenge, in which case your investment could be adversely affected if you own 10 percent or more of ACE
Limited’s stock.

U.S. persons who hold shares may be subject to U.S. federal income taxation at ordinary income rates on their proportionate

share of our Related Person Insurance Income (RPII).

If the RPII of any of our non-U.S. insurance subsidiaries (each a “Non-U.S. Insurance Subsidiary”) were to equal or exceed 20
percent of that company’s gross insurance income in any taxable year and direct or indirect insureds (and persons related to
those insureds) own directly or indirectly through foreign entities 20 percent or more of the voting power or value of ACE Lim-
ited, then a U.S. person who owns any shares of ACE Limited (directly or indirectly through foreign entities) on the last day of
the taxable year would be required to include in its income for U.S. federal income tax purposes such person’s pro rata share
of such company’s RPII for the entire taxable year, determined as if such RPII were distributed proportionately only to U.S.
persons at that date regardless of whether such income is distributed. In addition, any RPII that is includible in the income of a
U.S. tax-exempt organization may be treated as unrelated business taxable income. We believe that the gross RPII of each
Non-U.S. Insurance Subsidiary did not in prior years of operation and is not expected in the foreseeable future to equal or
exceed 20 percent of each such company’s gross insurance income, and we do not expect the direct or indirect insureds of
each Non-U.S. Insurance Subsidiary (and persons related to such insureds) to directly or indirectly own 20 percent or more of
either the voting power or value of our shares, but we cannot be certain that this will be the case because some of the factors
which determine the extent of RPII may be beyond our control. If these thresholds are met or exceeded, and if you are an
affected U.S. person, your investment could be adversely affected.

U.S. persons who hold shares will be subject to adverse tax consequences if we are considered to be a Passive Foreign

Investment Company (PFIC) for U.S. federal income tax purposes.

If ACE Limited is considered a PFIC for U.S. federal income tax purposes, a U.S. person who owns any shares of ACE Limited
will be subject to adverse tax consequences, including subjecting the investor to a greater tax liability than might otherwise
apply and subjecting the investor to tax on amounts in advance of when tax would otherwise be imposed, in which case your
investment could be adversely affected. In addition, if ACE Limited were considered a PFIC, upon the death of any U.S.
individual owning shares, such individual’s heirs or estate would not be entitled to a “step-up” in the basis of the shares which
might otherwise be available under U.S. federal income tax laws. We believe that we are not, have not been, and currently do
not expect to become, a PFIC for U.S. federal income tax purposes. We cannot assure you, however, that we will not be
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deemed a PFIC by the IRS. If we were considered a PFIC, it could have adverse tax consequences for an investor that is sub-
ject to U.S. federal income taxation. There are currently no regulations regarding the application of the PFIC provisions to an
insurance company. New regulations or pronouncements interpreting or clarifying these rules may be forthcoming. We cannot
predict what impact, if any, such guidance would have on an investor that is subject to U.S. federal income taxation.

U.S. tax-exempt organizations who own our shares may recognize unrelated business taxable income.

A U.S. tax-exempt organization may recognize unrelated business taxable income if a portion of our insurance income is allo-
cated to the organization, which generally would be the case if either we are a CFC and the tax-exempt shareholder is a
10 percent U.S. shareholder or there is RPII, certain exceptions do not apply, and the tax-exempt organization, directly or
indirectly through foreign entities, owns any shares of ACE Limited. Although we do not believe that any U.S. persons or U.S.
Partnerships should be allocated such insurance income, we cannot be certain that this will be the case. Potential U.S.
tax-exempt investors are advised to consult their tax advisors.

The Organization for Economic Cooperation and Development and the European Union are considering measures that might

encourage countries to increase our taxes.

A number of multilateral organizations, including the European Union, the Organization for Economic Cooperation and
Development (OECD), the Financial Action Task Force, and the Financial Stability Forum (FSF) have, in recent years, identified
some countries as not participating in adequate information exchange, engaging in harmful tax practices, or not maintaining
adequate controls to prevent corruption, such as money laundering activities. Recommendations to limit such harmful practi-
ces are under consideration by these organizations, and a report published on November 27, 2001 by the OECD at the behest
of the FSF titled “Behind the Corporate Veil: Using Corporate Entities for Illicit Purposes”, contains an extensive discussion of
specific recommendations. The OECD has threatened non-member jurisdictions that do not agree to cooperate with the OECD
with punitive sanctions by OECD member countries, though specific sanctions have yet to be adopted by OECD member coun-
tries. It is as yet unclear what these sanctions will be, who will adopt them, and when or if they will be imposed. In an
April 18, 2002 report, updated as of June 2004, Bermuda was not listed as an uncooperative tax haven jurisdiction by the
OECD because it previously committed to eliminate harmful tax practices and to embrace international tax standards for trans-
parency, exchange of information, and the elimination of regimes for financial and other services that attract businesses with
no substantial domestic activity. We cannot assure you, however, that the action taken by Bermuda would be sufficient to
preclude all effects of the measures or sanctions described above, which, if ultimately adopted, could adversely affect Bermuda
companies such as us.

Changes in U.S. federal income tax law could adversely affect an investment in our shares.

Legislation is periodically introduced in the U.S. Congress intended to eliminate some perceived tax advantages of companies
(including insurance companies) that have legal domiciles outside the United States but have certain U.S. connections. It is
possible that legislative proposals could emerge in the future that could have an adverse impact on us or our shareholders. See
following risk factor for currently proposed legislation.

Currently, there is proposed legislation in the U.S. that could exclude our shareholders from advantageous capital gains rates.

Under current law, individual U.S. holders of ACE Limited shares are taxed on dividends at advantageous capital gains rates
rather than ordinary income tax rates. Currently, there is proposed legislation before both Houses of Congress that would
exclude shareholders of foreign corporations from this advantageous capital gains rate treatment unless either (i) the corpo-
ration is organized or created in a country that has entered into a “comprehensive income tax treaty” with the U.S. or (ii) the
stock of such corporation is readily tradable on an established securities market in the U.S. and the corporation is organized or
created in a country that has a “comprehensive income tax system” that the U.S. Secretary of the Treasury determines is sat-
isfactory for this purpose. ACE Limited would not satisfy either of these tests and, accordingly, if this legislation became law,
individual U.S. shareholders would no longer qualify for the advantageous capital gains rates on ACE Limited dividends.

ITEM 1B. Unresolved Staff Comments

There are currently no unresolved SEC staff comments regarding our periodic or current reports.
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ITEM 2. Properties

We maintain office facilities around the world including in North America, Bermuda, the U.K., Europe, Latin America, Asia,
and the Far East. Most of our office facilities are leased, although we own major facilities in Bermuda and Philadelphia. Man-
agement considers its office facilities suitable and adequate for the current level of operations.

ITEM 3. Legal Proceedings

Our insurance subsidiaries are subject to claims litigation involving disputed interpretations of policy coverages and, in some
jurisdictions, direct actions by allegedly-injured persons seeking damages from policyholders. These lawsuits, involving claims
on policies issued by our subsidiaries which are typical to the insurance industry in general and in the normal course of busi-
ness, are considered in our loss and loss expense reserves which are discussed in the P&C loss reserves discussion. In
addition to claims litigation, we and our subsidiaries are subject to lawsuits and regulatory actions in the normal course of
business that do not arise from or directly relate to claims on insurance policies. This category of business litigation typically
involves, among other things, allegations of underwriting errors or misconduct, employment claims, regulatory activity, or
disputes arising from our business ventures.

While the outcomes of the business litigation involving us cannot be predicted with certainty at this point, we are disput-
ing and will continue to dispute allegations against us that are without merit and believe that the ultimate outcomes of the
matters in this category of business litigation will not have a material adverse effect on our financial condition, future operating
results, or liquidity, although an adverse resolution of a number of these items could have a material adverse effect on our
results of operations in a particular quarter or fiscal year.

More information relating to legal proceedings is set forth in Note 9 to the Consolidated Financial Statements, under
Item 8.

ITEM 4. Submission of Matters to a Vote of Security Holders

No matters were submitted to a vote of stockholders during the fourth quarter of the fiscal year covered by this report.
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E X E C U T I V E O F F I C E R S O F T H E C O M P A N Y

The table below sets forth the names, ages, positions, and business experience of the executive officers of ACE Limited.

Name Age Position

Evan G. Greenberg 53 Chairman, President, Chief Executive Officer, and Director
John W. Keogh 43 Chief Executive Officer, ACE Overseas General
Brian E. Dowd 45 Chief Executive Officer, Insurance – North America
Philip V. Bancroft 48 Chief Financial Officer
Robert F. Cusumano 51 General Counsel and Secretary
Paul B. Medini 50 Chief Accounting Officer

Evan G. Greenberg has been a director of ACE since August 2002. Mr. Greenberg was elected Chairman of the Board of Direc-
tors in May 2007. Mr. Greenberg was appointed to the position of President and Chief Executive Officer of ACE in May 2004,
and in June 2003, was appointed President and Chief Operating Officer of ACE. Mr. Greenberg was appointed to the position
of Chief Executive Officer of ACE Overseas General in April 2002. He joined ACE as Vice Chairman, ACE Limited, and Chief
Executive Officer of ACE Tempest Re in November 2001. Prior to joining ACE, Mr. Greenberg was most recently President and
Chief Operating Officer of American International Group (AIG), a position he held from 1997 until 2000.

John W. Keogh joined ACE as Chief Executive Officer of ACE Overseas General in April 2006. Prior to joining ACE,
Mr. Keogh served as Senior Vice President, Domestic General Insurance of AIG, and President and Chief Executive Officer of
National Union Fire Insurance Company, AIG’s member company that specializes in D&O and fiduciary liability coverages.
Mr. Keogh joined AIG in 1986, and he had served in a number of senior positions there including as Executive Vice President
of AIG’s Domestic Brokerage Group, and as President and Chief Operating Officer of AIG’s Lexington Insurance Company unit.

Brian E. Dowd was appointed Chief Executive Officer of Insurance – North America in May 2006. In January 2005,
Mr. Dowd was named Chairman and Chief Executive Officer of ACE USA, Chairman of ACE Westchester and President of ACE
INA Holdings Inc. From 2002 until 2005, Mr. Dowd was President and Chief Executive Officer of ACE Westchester. In Jan-
uary 2004, he was elected to the position of Office of the Chairman of ACE INA Holdings Inc. – a position which Mr. Dowd
currently holds along with that of President. Mr. Dowd served as Executive Vice President, ACE USA Property Division from
1999 through 2001 when he was appointed President, ACE Specialty P&C Group. Mr. Dowd joined ACE in 1995.

Philip V. Bancroft was appointed Chief Financial Officer of ACE in January 2002. For nearly twenty years, Mr. Bancroft
worked for PricewaterhouseCoopers LLP. Prior to joining ACE, he served as partner-in-charge of the New York Regional
Insurance Practice. Mr. Bancroft had been a partner with PricewaterhouseCoopers LLP for 10 years.

Robert F. Cusumano was appointed General Counsel and Secretary of ACE in March 2005. Mr. Cusumano joined ACE
from the international law firm of Debevoise & Plimpton LLP, where he was a partner and a member of the firm’s Litigation
Department from 2003 to 2005. From 1990 to 2003, Mr. Cusumano was a partner with the law firm of Simpson Thatcher
and Bartlett.

Paul B. Medini was appointed Chief Accounting Officer of ACE in October 2003. For twenty-two years, Mr. Medini
worked for PricewaterhouseCoopers LLP. Prior to joining ACE, he served as a partner in their insurance industry practice.

30



PART II

ITEM 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

(a) Our Ordinary Shares, par value $0.041666667 per share, have been listed on the New York Stock Exchange since
March 25, 1993.

The following table sets forth the high and low closing sales prices of our Ordinary Shares per fiscal quarters, as reported
on the New York Stock Exchange Composite Tape for the periods indicated:

2007 2006

High Low High Low

Quarter ending March 31 $ 60.35 $ 53.22 $ 56.66 $ 52.01
Quarter ending June 30 $ 62.54 $ 57.21 $ 55.54 $ 48.18
Quarter ending September 30 $ 63.97 $ 54.23 $ 55.98 $ 48.99
Quarter ending December 31 $ 63.33 $ 56.83 $ 61.16 $ 54.09

The last reported sale price of the Ordinary Shares on the New York Stock Exchange Composite Tape on February 26, 2008
was $58.97.
(b) The approximate number of record holders of Ordinary Shares as of February 26, 2008 was 3,092.
(c) The following table represents dividends paid per Ordinary Share to shareholders of record on each of the following dates:

Shareholders of Record as of: Shareholders of Record as of:

March 31, 2007 $0.25 March 31, 2006 $0.23
June 30, 2007 $0.27 June 30, 2006 $0.25
September 30, 2007 $0.27 September 30, 2006 $0.25
December 31, 2007 $0.27 December 31, 2006 $0.25

ACE Limited is a holding company whose principal source of income is investment income and dividends from its operating
subsidiaries. The ability of the operating subsidiaries to pay dividends to us and our ability to pay dividends to our share-
holders are each subject to legal and regulatory restrictions. The declaration and payment of future dividends will be at the
discretion of the Board of Directors and will be dependent upon the profits and financial requirements of ACE and other fac-
tors, including legal restrictions on the payment of dividends and such other factors as the Board of Directors deems relevant.
Refer to Item 7. “Management’s Discussion and Analysis of Financial Condition and Results of Operations”.
(d) The following table provides information with respect to purchases by the Company of its Ordinary Shares during the three
months ended December 31, 2007:

Issuer’s Purchases of Equity Securities

Period

Total Number
of Shares

Purchased*

Average Price
Paid per

Share

Total Number
of Shares

Purchased as
Part of Publicly

Announced Plan**

Approximate Dollar
Value of Shares

that May Yet
Be Purchased

Under the Plan**

October 1, 2007 through October 31, 2007 4,111 $61.30 – $250 million
November 1, 2007 through November 30, 2007 794 $57.93 – $250 million
December 1, 2007 through December 31, 2007 6,997 $59.66 – $250 million

Total 11,902 – $250 million

* For the three months ended December 31, 2007, this column represents the surrender to the Company of 11,902 Ordinary Shares to satisfy tax withholding obligations
in connection with the vesting of restricted stock issued to employees.

** As part of ACE’s capital management program, in November 2001, the Company’s Board of Directors authorized the repurchase of any ACE issued debt or capital secu-
rities including Ordinary Shares, up to $250 million. At December 31, 2007, this authorization had not been utilized.
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(e) Set forth below is a line graph comparing the dollar change in the cumulative total shareholder return on the Company’s
Ordinary Shares from December 31, 2002, through December 31, 2007, as compared to the cumulative total return of the
Standard & Poor’s 500 Stock Index and the cumulative total return of the Standard & Poor’s Property-Casualty Insurance
Index. The chart depicts the value on December 31, 2003, 2004, 2005, 2006, and 2007, of a $100 investment made on
December 31, 2002, with all dividends reinvested.
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ITEM 6. Selected Financial Data

The following table sets forth selected consolidated financial data of the Company as of and for the years ended December 31,
2007, 2006, 2005, 2004, and 2003. These selected financial and other data should be read in conjunction with the Con-
solidated Financial Statements and related notes, under Item 8, and with Item 7. “Management’s Discussion and Analysis of
Financial Condition and Results of Operations”.

(in millions of U.S. dollars, except share, per share data,
and selected data) 2007 2006 2005 2004 2003

Operations data:
Net premiums earned $ 12,297 $ 11,825 $ 11,748 $ 11,110 $ 9,727
Net investment income 1,918 1,601 1,264 1,013 900
Net realized gains (losses) (61) (98) 76 197 265
Losses and loss expenses 7,351 7,070 8,571 7,690 6,167
Life and annuity benefits 168 123 143 175 182
Policy acquisition costs and administrative expenses 3,226 3,171 2,924 2,824 2,539
Interest expense 175 176 174 183 177
Other (income) expense 81 (35) (25) 9 34
Income tax expense 575 522 273 286 311

Income before cumulative effect 2,578 2,301 1,028 1,153 1,482
Cumulative effect of a change in accounting

principle (net of income tax) – 4 – – –

Net income 2,578 2,305 1,028 1,153 1,482
Dividends on Preferred Shares (45) (45) (45) (45) (26)
Dividends on Mezzanine equity – – – – (10)

Net income available to holders of Ordinary Shares $ 2,533 $ 2,260 $ 983 $ 1,108 $ 1,446

Diluted earnings per share before cumulative effect
of a change in accounting principle $ 7.66 $ 6.90 $ 3.31 $ 3.88 $ 5.25

Diluted earnings per share(1) $ 7.66 $ 6.91 $ 3.31 $ 3.88 $ 5.25

Balance sheet data (at end of period):
Total investments $ 41,779 $ 36,601 $ 31,842 $ 26,925 $ 22,555
Cash 510 565 512 498 559
Total assets 72,090 67,135 62,440 56,183 49,317
Net unpaid losses and loss expenses 23,592 22,008 20,458 17,517 14,674
Net future policy benefits for life and annuity

contracts 537 508 510 494 477
Long-term debt 1,811 1,560 1,811 1,849 1,349
Trust preferred securities 309 309 309 412 475
Total liabilities 55,413 52,857 50,628 46,338 40,494
Shareholders’ equity 16,677 14,278 11,812 9,845 8,823
Book value per share $ 48.89 $ 42.03 $ 34.81 $ 32.65 $ 29.53
Selected data
Loss and loss expense ratio(2) 61.6% 61.2% 74.5% 70.7% 64.6%
Underwriting and administrative expense ratio(3) 26.3% 26.9% 25.0% 25.6% 26.4%
Combined ratio(4) 87.9% 88.1% 99.5% 96.3% 91.0%

Net loss reserves to capital and surplus ratio(5) 144.7% 157.7% 177.5% 182.9% 171.7%
Weighted average shares outstanding – diluted 330,447,721 327,232,022 297,299,883 285,485,472 275,655,969
Cash dividends per share $ 1.06 $ 0.98 $ 0.90 $ 0.82 $ 0.74

(1) Diluted earnings per share is calculated by dividing net income available to holders of Ordinary Shares by weighted average shares outstanding – diluted.
(2) The loss and loss expense ratio is calculated by dividing the losses and loss expenses by net premiums earned excluding life insurance and reinsurance premiums. Net
premiums earned for life insurance and reinsurance were $368 million, $274 million, $248 million, $226 million, and $187 million for the years ended December 31,
2007, 2006, 2005, 2004, and 2003, respectively.
(3) The underwriting and administrative expense ratio is calculated by dividing the policy acquisition costs and administrative expenses by net premiums earned excluding
life insurance and reinsurance premiums.
(4) The combined ratio is the sum of the loss and loss expense ratio and the underwriting and administrative expense ratio.
(5) The net loss reserves to capital and surplus ratio is calculated by dividing the sum of the net unpaid losses and loss expenses and net future policy benefits for life and
annuity contracts by shareholders’ equity.

33



ITEM 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following is a discussion of our results of operations, financial condition, and liquidity and capital resources as of and for
the year ended December 31, 2007. This discussion should be read in conjunction with the Consolidated Financial State-
ments and related notes, under Item 8 of this Form 10-K.

Overview

ACE Limited (ACE) is a Bermuda-based holding company incorporated with limited liability under the Cayman Islands Compa-
nies Law. ACE and its direct and indirect subsidiaries are a global property and casualty (P&C) insurance and reinsurance
organization, servicing the insurance needs of commercial and individual customers in more than 140 countries and juris-
dictions. Our product and geographic diversification differentiates us from the vast majority of our competitors and has been a
source of stability during periods of industry volatility. Our long-term business strategy focuses on sustained growth in book
value achieved through a combination of underwriting and investment income. By doing so, we provide value to our clients
and shareholders through the utilization of our substantial capital base in the insurance and reinsurance markets.

Our senior management team is well-seasoned in the insurance industry and its attention to operational efficiency, main-
taining balance sheet strength, and enforcing strong underwriting and financial discipline across the whole organization has
laid the foundation for sustained earnings and book value growth. We are organized along a profit center structure by line of
business and territory that does not necessarily correspond to corporate legal entities. Profit centers can access various legal
entities, subject to licensing and other regulatory rules. Profit centers are expected to generate underwriting income and appro-
priate risk-adjusted returns. This corporate structure has facilitated the development of management talent by giving each profit
center’s senior management team the necessary autonomy within underwriting authorities to make operating decisions and
create products and coverages needed by its target customer base. We are an underwriting organization and senior manage-
ment is focused on delivering underwriting profit. We strive to achieve underwriting income by only writing policies which we
believe adequately compensate us for the risk we accept. We will not sacrifice underwriting income for growth. Distinction in
service is an additional area of focus and a means to set us apart from our competition.

As an insurance and reinsurance company, we generate gross revenues from two principal sources: premiums and invest-
ment income. Cash flow is generated from premiums collected and investment income received less paid losses and loss
expenses, policy acquisition costs, and administrative expenses. Invested assets are generally held in liquid, investment grade
fixed income securities of relatively short duration. We invest in equity securities in the U.S. and international markets. A small
portion of our assets are held in less liquid or higher risk assets in an attempt to achieve higher risk-adjusted returns. Claims
payments in any short-term period are highly unpredictable due to the random nature of loss events and the timing of claims
awards or settlements. The value of investments held to pay future claims is subject to market forces such as the level of inter-
est rates, stock market volatility, and credit events such as corporate defaults. The actual cost of claims is also volatile based
on loss trends, inflation rates, court awards, and catastrophes. We believe that our cash balance, our highly liquid invest-
ments, credit facilities, and reinsurance protection provide sufficient liquidity to meet any unforeseen claim demands that
might occur in the year ahead.

On December 14, 2007, we entered into a stock purchase agreement with Aon Corporation, pursuant to which we have
agreed to purchase all the outstanding shares of capital stock of Combined Insurance Company of America (Combined) and
fourteen Combined subsidiaries. The all-cash purchase price is $2.4 billion, subject to certain post-closing adjustments. Com-
bined, which was founded in 1919 and is headquartered in Glenview, Illinois, is a leading underwriter and distributor of
specialty individual accident and supplemental health insurance products that are targeted to middle income consumers in the
U.S., Europe, Canada, and Asia Pacific. Combined serves more than four million policyholders worldwide. We expect this trans-
action to be completed during the second quarter of 2008. We believe that this acquisition will add balance and capability to
our existing accident and health (A&H) business and offers meaningful opportunity for future revenue and earnings growth.

Outlook
The insurance industry is highly competitive with many companies offering similar coverage. The rates and terms and con-
ditions related to the products we offer have historically changed depending on the timing of the insurance cycle. During
periods of excess underwriting capacity, as defined by availability of capital, competition can result in lower pricing and less
favorable terms and conditions. Pricing and terms and conditions are generally more favorable during periods of reduced
underwriting capacity.
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The P&C industry is currently in a period of excess underwriting capacity and, as a result, prices are declining globally.
The rate of decline is accelerating in some classes and staying relatively flat in others. Overall, the market continues to become
more competitive and, given these conditions, we are focused on maintaining the levels of our renewals and writing less new
business. This is reflected in our net premiums written which decreased slightly in 2007, compared with 2006. Despite this
downward trend, we continue to see opportunity to expand our P&C business in the short- and longer-term in many places as
we adapt our business to take advantage of the macroeconomic trends (and the risks that accompany them) taking place
around the world. With considerable balance sheet strength, we also have the ability to grow both organically and
opportunistically though acquisitions. Our A&H business continues to do well, growing 18 percent in 2007, compared with
2006. We continue to see good long-term opportunity to grow our A&H franchise, particularly in the developing markets of
Asia Pacific and Latin America, among other territories. Our life insurance and reinsurance business also had a very good year
and together with A&H and the addition of Combined will represent close to 23 percent of our net premiums earned, on a pro-
forma basis.

The financial markets crisis, which was triggered by defaults of sub-prime mortgages in the third quarter of 2007, con-
tinues to dominate the landscape and is spreading to other forms of credit and beyond the U.S. This is contributing to a
significant slowdown in the U.S. economy, and possibly recession, and we believe this will have a global impact. At the same
time, there is the specter of inflation, and efforts to stimulate the U.S. economy may well increase the risk of inflation. Inflation
and recession can have an impact on P&C operating results (particularly revenue) and claims frequency and severity. The finan-
cial and economic conditions are deteriorating in the face of a soft and softening global P&C market. We are adjusting quickly to
ensure all levels of our underwriting organization, with the support of our claims and actuarial groups, focus on and manage risk
with a clear recognition of the environment. On the asset side of the balance sheet, our conservative investment posture has
served us well. Our exposure to sub-prime asset-backed securities was $135 million at December 31, 2007, which represented
less than one percent of our investment portfolio. Refer to “Investments” for more information. On the liability side of the balance
sheet, the sub-prime crisis will be a sizable casualty event for the commercial P&C industry and particularly for those who have
significant financial institution exposure. While we are underwriters of financial institution D&O and E&O business, it is not a
significant part of our portfolio. In fact, we are relatively modest participants in this segment of the market. We estimate the size
of the financial institutions market for D&O and E&O to be approximately $3-$4 billion in gross premiums written. ACE writes
approximately $188 million of gross premiums in connection with U.S. exposed business which gives us less than a four per-
cent market share. Our net premiums written are $143 million and our average net limit is $7.7 million for D&O and $3.2
million for E&O. All of the business is “claims made,” where determination of coverage is triggered by the date the insured first
becomes aware of a claim or potential claim, and all legal defense expenses incurred by the insurer in defending the insured are
covered under the policy. We may have losses from sub-prime-related events, and we have reflected that in our 2007 loss and
loss expense ratios as appropriate.

Insurance Industry Investigations and Related Matters

Information on the insurance industry investigations and related matters is set forth in Note 9 f) to the Consolidated Financial
Statements, under Item 8.

Critical Accounting Estimates

Our Consolidated Financial Statements include amounts that, either by their nature or due to requirements of accounting princi-
ples generally accepted in the U.S. (GAAP), are determined using best estimates and assumptions. While we believe that the
amounts included in our Consolidated Financial Statements reflect our best judgment, actual amounts could ultimately materi-
ally differ from those currently presented. We believe the items that require the most subjective and complex estimates are:
• unpaid loss and loss expense reserves, including asbestos and environmental (A&E) reserves;
• reinsurance recoverable, including a provision for uncollectible reinsurance;
• impairments to the carrying value of our investment portfolio;
• the valuation of deferred tax assets;
• the valuation of derivative instruments related to guaranteed minimum income benefits (GMIB);
• the valuation of goodwill; and
• the assessment of risk transfer for certain structured insurance and reinsurance contracts.

We believe our accounting policies for these items are of critical importance to our Consolidated Financial Statements.
The following discussion provides more information regarding the estimates and assumptions required to arrive at these
amounts and should be read in conjunction with the sections entitled: Prior Period Development, Asbestos and Environmental
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and Other Run-off Liabilities, Reinsurance Recoverable on Ceded Reinsurance, Investments, Net Realized Gains (Losses), and
Other Income and Expense Items.

Unpaid losses and loss expenses

As an insurance and reinsurance company, we are required, by applicable laws and regulations and GAAP, to establish loss
and loss expense reserves for the estimated unpaid portion of the ultimate liability for losses and loss expenses under the terms
of our policies and agreements with our insured and reinsured customers. The estimate of the liabilities includes provision for
claims that have been reported but unpaid at the balance sheet date (case reserves) and for future obligations from claims that
have been incurred but not reported (IBNR) at the balance sheet date (IBNR may also include a provision for additional devel-
opment on reported claims in instances where the case reserve is viewed to be insufficient). The reserves provide for liabilities
on the premium earned on policies as of the balance sheet date. The loss reserve also includes an estimate of expenses asso-
ciated with processing and settling these unpaid claims (loss expenses). At December 31, 2007, our unpaid loss and loss
expense reserves were $37.1 billion. With the exception of certain structured settlements, for which the timing and amount of
future claim payments are reliably determinable, our loss reserves are not discounted for time value. In connection with such
structured settlements, we carry reserves of $117 million (net of discount).

The table below presents a roll-forward of our unpaid losses and loss expenses for the indicated periods.

(in millions of U.S. dollars)
Gross

Losses
Reinsurance
Recoverable Net Losses

Balance at December 31, 2005 $ 35,055 $ 14,597 $ 20,458
Losses and loss expenses incurred 9,902 2,832 7,070
Losses and loss expenses paid (9,230) (3,771) (5,459)
Sale of certain run-off reinsurance subsidiaries (789) (317) (472)
Other (including foreign exchange revaluation) 579 168 411

Balance at December 31, 2006 35,517 $ 13,509 $ 22,008
Losses and loss expenses incurred 10,831 3,480 7,351
Losses and loss expenses paid (9,516) (3,582) (5,934)
Other (including foreign exchange revaluation) 280 113 167

Balance at December 31, 2007 $ 37,112 $ 13,520 $ 23,592

The process of establishing loss reserves for property and casualty claims can be complex and is subject to considerable varia-
bility as it requires the use of informed estimates and judgments based on circumstances known at the date of accrual. The
following table shows our total reserves segregated between case reserves (including loss expense reserves) and IBNR reserves
at December 31, 2007 and 2006.

2007 2006

(in millions of U.S. dollars) Gross Ceded Net Gross Ceded Net

Case reserves $ 15,625 $ 6,077 $ 9,548 $ 15,592 $ 6,135 $ 9,457
IBNR 21,487 7,443 14,044 19,925 7,374 12,551

Total $ 37,112 $ 13,520 $ 23,592 $ 35,517 $ 13,509 $ 22,008
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The following table segregates the loss reserves by line of business including property and all other, casualty, and personal
accident (A&H) at December 31, 2007 and 2006. In the table, loss expenses are defined to include unallocated and allocated
loss adjustment expenses. For certain lines, in particular ACE International and ACE Bermuda products, loss adjustment
expenses are included in IBNR and not in loss expenses.

2007 2006

(in millions of U.S. dollars) Gross Ceded Net Gross Ceded Net

Property and all other

Case reserves $ 2,901 $ 1,256 $ 1,645 $ 3,137 $ 1,306 $ 1,831
Loss expenses 230 55 175 167 34 133
IBNR 2,824 1,095 1,729 2,509 979 1,530

Subtotal 5,955 2,406 3,549 5,813 2,319 3,494

Casualty

Case reserves 8,747 3,150 5,597 8,889 3,255 5,634
Loss expenses 3,348 1,544 1,804 3,023 1,469 1,554
IBNR 18,070 6,193 11,877 16,926 6,268 10,658

Subtotal 30,165 10,887 19,278 28,838 10,992 17,846

A&H

Case reserves 370 68 302 351 69 282
Loss expenses 29 4 25 25 2 23
IBNR 593 155 438 490 127 363

Subtotal 992 227 765 866 198 668

Total

Case reserves 12,018 4,474 7,544 12,377 4,630 7,747
Loss expenses 3,607 1,603 2,004 3,215 1,505 1,710
IBNR 21,487 7,443 14,044 19,925 7,374 12,551

Total $ 37,112 $ 13,520 $ 23,592 $ 35,517 $ 13,509 $ 22,008

The judgments used to estimate unpaid loss and loss expense reserves require different considerations depending upon
the individual circumstances underlying the insured loss. For example, the reserves established for an excess casualty claim,
A&E claims, losses from major catastrophic events, or the IBNR for product lines will each require different assumptions and
judgments to be made. Necessary judgments are based on numerous factors and may be revised as additional experience and
other data become available and are reviewed, as new or improved methodologies are developed, or as current laws change.
Hence, ultimate loss payments will differ from the estimate of the ultimate liability made at the balance sheet date. Changes to
our previous estimates of prior period loss reserves can impact the reported calendar year underwriting results by worsening
our reported results if the prior year reserves prove to be deficient or improving our reported results if the prior year reserves
prove to be redundant. The potential for variation in loss reserves is impacted by numerous factors, which we explain below.

We establish loss and loss expense reserves to reflect our liabilities from claims for all of the insurance and reinsurance
business that we write. For those claims reported by insureds or ceding companies to us prior to the balance sheet date, case
reserves are established by claims personnel as appropriate based on the circumstances of the claim(s), standard claim han-
dling practices, and professional judgment. In respect of those claims that have been incurred but not reported prior to the
balance sheet date, there is by definition limited actual information to form the reserve estimate and reliance is placed upon
historical loss experience and actuarial methods to project the ultimate loss obligations and the corresponding amount of
IBNR. Furthermore, for our assumed reinsurance operation, Global Reinsurance, an additional case reserve may sometimes be
established above the amount notified by the ceding company if the notified case reserve is judged to be insufficient by Global
Reinsurance’s claims department (refer to “Assumed reinsurance” below).

We have actuarial staff within each of our operating segments who analyze loss reserves and regularly project estimates of
ultimate losses and the required IBNR reserve. IBNR reserve estimates are generally calculated by first projecting the ultimate
amount of expected claims for a product line and subtracting paid losses and case reserves for reported claims. The judgments
involved in projecting the ultimate losses may involve the use and interpretation of various actuarial projection methods as well
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as more qualitative factors that may impact the ultimate value of the losses such as actual loss experience, loss development
patterns, and industry data. In addition, since standard actuarial projection methods place reliance on the extrapolation of
historical data and patterns, the estimate of the IBNR reserve also requires judgment by actuaries and management to
consider the impact from more contemporary and subjective factors. Among some of the factors that might be considered are
changes in business mix or volume, changes in ceded reinsurance structures, reported and projected loss trends, inflation,
legal environment, and the terms and conditions of the contracts sold to our insured parties. Finally, adjustments may be
required to ensure that the derived IBNR reflects the exposure arising on the earned portion of premium as at the balance
sheet date.

Typically, for each product line, one or more standard actuarial reserving methods may be used to estimate ultimate
losses and loss expenses and from these estimates a single actuarial provisional estimate is selected. Exceptions to the use of
standard actuarial projection methods occur for individual claims of significance that require complex legal, claims, and actua-
rial analysis and judgment (i.e., A&E account projections or high excess casualty accounts in litigation). In addition, claims
arising from catastrophic events require evaluation based upon our exposure at the time of the event and the circumstances of
the catastrophe and its post-event impact that do not utilize standard actuarial loss projection methods.

The standard actuarial reserving methods may include, but are not necessarily limited to, paid and reported loss develop-
ment, expected loss ratio, and Bornhuetter-Ferguson methods. A general description of these methods is provided below. In
the subsequent discussion on short and long-tail business, reference is also made where appropriate to how consideration in
method selection impacted 2007 results. In addition to these standard methods, we may use other recognized actuarial meth-
ods and approaches depending upon the product line characteristics and available data. To ensure that the projections of
future loss emergence from historical loss development patterns are representative of the underlying business, the historical
loss and premium data is required to be of sufficient homogeneity and credibility. For example, to improve data homogeneity,
we may group product line data further by similar risk attribute (e.g., geography, coverage such as property versus liability
exposure, or origin year), project losses for these homogenous groups and then combine these results to provide the overall
product line estimate. The premium and loss data is aggregated by origin year (e.g., the year in which the losses were incurred
or “accident year”) and annual or quarterly periods subsequent to the origin year. Implicit in the standard accepted actuarial
methodologies that we generally utilize is the need for two fundamental assumptions: first, the expected loss ratio for each ori-
gin year (i.e., accident, report, or underwriting) and second, the pattern in which losses are expected to emerge over time for
each origin year.

The expected loss ratio for any particular origin year is selected giving consideration to a number of potential factors includ-
ing historical loss ratios adjusted for intervening premium and loss trends, industry benchmarks, the results of policy level loss
modeling at the time of underwriting, and other more subjective considerations of the product line and external environment as
noted above. For the more recent origin years, the expected loss ratio for a given origin year is established at the start of the
origin year as part of the planning process. This analysis is performed in conjunction with underwriters and management. The
expected loss ratio method arrives at an ultimate loss estimate by taking this estimate of the initial expected ultimate loss ratio
and multiplying by the corresponding premium base. This method is most commonly used for immature origin periods on
product lines where the actual paid or reported loss experience is not yet credible enough to override our initial expectations of
the ultimate loss ratio. In addition, the expected loss ratio may be modified should underlying assumptions such as loss trend
or premium rate changes differ from the original assumptions.

Our assumed paid and reported development patterns provide a benchmark against which the actual emerging loss experi-
ence can be monitored. Where possible, development patterns are selected based on historical loss emergence by origin year
with appropriate allowance for changes in business mix, claims handling process, or ceded reinsurance that are likely to lead
to a discernible difference between the rate of historical and future loss emergence. For product lines where the historical data
is viewed to have low statistical credibility, the selected development patterns will also reflect relevant industry benchmarks
and/or experience from similar product lines written elsewhere within ACE. This typically arises for product lines that are rela-
tively immature or with high severity/low frequency portfolios and for which our historical experience exhibits considerable
volatility and/or lacks credibility. The paid and reported loss development methods convert the assumed loss emergence pat-
tern to a set of multiplicative factors which are then applied to actual paid or reported losses to arrive at an estimate of ultimate
losses for each period. Due to their multiplicative nature, the paid and reported loss development methods magnify deviations
between actual and expected loss emergence. Therefore, these methods tend to be favored for more mature origin periods and
for those portfolios where the loss emergence has been relatively consistent over time.

The Bornhuetter-Ferguson method is essentially a combination of the expected loss ratio method and the loss develop-
ment method, under which the loss development method is given more weight as the origin year matures. This approach
allows a logical transition between the expected loss ratio method which is generally utilized at earlier maturities and the loss
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development methods which are favored at latter maturities. We usually apply this method using reported loss data although
paid data may be used.

The applicability of reserve methods will also be determined by the attachment point of the policy or contract with the
insured or ceding company. In the case of low attachment points typical of primary or working layer reinsurance, the experi-
ence will tend to be more frequency driven. These product types allow for the standard actuarial methods to be used in
determining loss reserve levels, as it is often customary to have the appropriate historical record and volume of claims experi-
ence to rely upon. In the case of high attachment points typical of excess insurance or excess of loss reinsurance, the
experience will tend to be severity driven, as only a loss of significant size will enter the layer. For structured or unique con-
tracts, most common to the financial solutions business (which we have ceased writing) and, to a lesser extent, our
reinsurance business, the standard actuarial methods need to be tempered with an analysis of each contract’s terms, original
pricing information, subsequent internal and external analyses of the ongoing contracts, market exposures and history, and
qualitative input from claims managers.

Our recorded reserves represent management’s best estimate of the provision for unpaid claims as of the balance sheet
date. Each product line has an actuarial reserve review performed and an actuarial provisional estimate is established at the
review’s conclusion. The process to select the actuarial provisional estimate, when more than one estimate is available, may
differ across product lines. For example, an actuary may base the provisional estimate on loss projections developed using an
incurred loss development approach instead of a paid loss development approach when reported losses are viewed to be a
more credible indication of the ultimate loss compared with paid losses. The availability of estimates by different projection
techniques will depend upon the product line, the underwriting circumstances, and the maturity of the loss emergence. For a
well-established product line with sufficient volume and history, the actuarial provisional estimate may be drawn from a
weighting of paid and reported loss development and/or Bornhuetter-Ferguson methods. However, for a new long-tail product
line for which we have limited data and experience or a rapidly growing line, the emerging loss experience will unlikely have
sufficient stability to allow selection of loss development or Bornhuetter-Ferguson methods and reliance will be placed upon
the initial expected loss ratio method as the actuarial provisional estimate until the experience matures.

The actuarial provisional estimate is then developed into management’s best estimate with collaboration with under-
writing, claims, legal, and finance departments and culminates with the input of reserve committees. Each business unit
reserve committee includes the participation of the relevant parties from actuarial, finance, claims, and executive management
and has the responsibility for finalizing and approving the estimate to be used as management’s best estimate. Reserves are
further reviewed by ACE’s Chief Actuary and senior management. The objective of such a process is to determine a single
estimate that we believe represents a better estimate than any other. Such an estimate is viewed by management to support
the most likely outcome of ultimate loss settlements and is determined based on several factors including, but not limited to:
• Segmentation of data to provide sufficient homogeneity and credibility for loss projection methods;
• Extent of internal historical loss data, and industry where required;
• Historical variability of loss estimates compared with actual loss experience;
• Perceived credibility of emerged loss experience; and
• Nature and extent of underlying assumptions.

Management does not build in any specific provision for uncertainty.
We do not calculate a range of loss reserve estimates for our individual loss reserve studies. In particular, ranges are not

necessarily a true reflection of the potential volatility between loss reserves estimated at the balance sheet date and the ulti-
mate settlement value of losses. This is due to the fact that an actuarial range is developed based on known events as of the
valuation date whereas actual volatility or prior period development has historically been reported in subsequent Consolidated
Financial Statements, in part from events and circumstances that were unknown as of the original valuation date. While we
believe that our recorded reserves are reasonable and represent management’s best estimate for each product line as of the
current valuation date, future changes to our view of the ultimate liabilities are possible. A five percent change in our net loss
reserves equates to $1.1 billion and represents 37 percent of our net income before taxes for 2007 and seven percent of
shareholders’ equity at December 31, 2007. Historically, including A&E reserve charges, our reserves, at times, have devel-
oped in excess of 10 percent of recorded amounts. Refer to “Analysis of Losses and Loss Expense Development”, under Item 1
for a summary of historical volatility between estimated loss reserves and ultimate loss settlements.

We perform internal loss reserve studies for all product lines at least once a year; the timing of such studies varies through-
out the year. External loss reserve studies are performed periodically and are compared to our internal results. Additionally, each
quarter for each product line, we review the emergence of actual losses relative to expectations used in reserving. If warranted
from findings in loss emergence tests, we will accelerate the timing of our product line reserve studies. Finally, external loss
reserve studies are performed annually and are compared to our internal results to ensure reasonability of internal findings.
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The time period between the date of loss occurrence and the final payment date of the ensuing claim(s) is referred to as
the “claim-tail”. The following is a discussion of specific reserving considerations for both short-tail and long-tail product lines.
In this section, we reference the nature of recent prior period development to give a high-level understanding of how these
considerations translate through the reserving process into financial decisions. Refer to “Segment Operating Results” for more
information on prior period development.

Short-tail business
Short-tail business generally describes product lines for which losses are usually known and paid shortly after the loss actually
occurs. This would include, for example, most property, personal accident, aviation hull, and automobile physical damage
policies that are written. There are some exceptions on certain product lines (e.g., workers’ compensation catastrophe) or
events (e.g., major hurricanes) where the event has occurred, but the final settlement amount is highly variable and not known
with certainty for a potentially lengthy period. Due to the short reporting development pattern for these product lines, our esti-
mate of ultimate losses from any particular accident period responds quickly to the latest loss data. We will typically assign
credibility to methods that incorporate actual loss emergence, such as the paid and reported loss development and
Bornhuetter-Ferguson methods, sooner than would be the case for long-tail lines at a similar stage of development from the
origin year. The reserving process for short-tail losses arising from catastrophic events typically involves the determination by
the claims department, in conjunction with underwriters and actuaries, of our exposure and likely losses immediately following
an event and the subsequent regular refinement of those losses as our insureds provide updated actual loss information.

For the 2007 accident year, the short-tail line loss reserves were typically established using the expected loss ratio
method for the non-catastrophe exposures. In addition, reserves were also established for losses arising on catastrophe activity
during 2007. The underlying calculation for the non-catastrophe portion requires initial expected loss ratios by product line, as
adjusted for actual experience during the progression of the 2007 calendar year. As previously noted, the derivation of initial
loss ratios incorporates actuarial assumptions on projections of prior years’ loss experience, past and future loss, and exposure
trends, rate adequacy of new and renewal business, and ceded reinsurance costs. In addition, we considered our view of
terms and conditions and the market environment, which by their nature tend to be more judgmental relative to other factors.
For our short-tail businesses taken as a whole, overall loss trend assumptions have not differed significantly relative to prior
years. Because there is some random volatility of non-catastrophe loss experience from year to year, we considered average
loss experience over several years when developing loss estimates for the current accident year. Therefore, while there has
been favorable loss development in recent years on non-catastrophe exposures, the effect of this favorable development on
expected loss ratios for the current accident year is relatively small. Further, other considerations, such as rate reductions and
broadening of terms and conditions in a competitive market somewhat offset this favorable effect.

In terms of prior accident years, the bulk of changes made in the 2007 calendar year arose from the 2006 and 2005
accident years. Specifically, the Insurance – Overseas General segment experienced $121 million of favorable development
due to lower than anticipated loss emergence on the 2005 and 2006 accident years and the Insurance –North American
segment experienced $115 million of adverse development related to 2004 and 2005 catastrophes. In both instances, these
prior period movements were primarily the result of changes to the ultimate loss estimates for the respective 2004 to 2006
accident years to better reflect the latest reported loss data rather than any changes to underlying actuarial assumptions such
as loss development patterns.

The process used to establish the 2007 year-end reserves for the 2004 and 2005 catastrophes involved a detailed review
by the claims department of the causation and coverage issues of each underlying claim. Given the unique circumstances
around the events, historical trends and loss development patterns are not applicable. As discussed in the prior period
development discussions under “Segment Operating Results”, the actual claims experience was worse than anticipated and, as
such, the ultimate loss estimates were revised to reflect that loss emergence. For the reserves covering the non-catastrophe-
related exposures in the 2006 and prior accident years, the change in ultimate loss reflected recognition of actual favorable
loss emergence rather than explicit changes to assumptions on the loss development patterns to project future loss emergence.
The actual non-catastrophe related loss emergence over 2005-2007 calendar years has been favorable but within a range of
expected outcomes and the experience from these years was considered when establishing the expectation of 2007 accident
year losses. For a detailed analysis of changes in assumptions related to prior accident year reserves during calendar year
2007, refer to “Prior Period Development”.
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Long-tail business
Long-tail business describes lines of business for which specific losses may not be known for some period and claims can take
significant time to emerge. This includes most casualty lines such as general liability, directors and officers’ liability (D&O) and
workers’ compensation. There are many factors contributing to the uncertainty and volatility of long-tail business. Among these
are:
• Our historical loss data and experience is often too immature and lacking in credibility to place reliance upon for reserving
purposes. Instead, we place reliance in our reserve methods on industry loss ratios or industry benchmark development pat-
terns that are anticipated to reflect the nature and coverage of the underwritten business and its future development. For such
product lines, actual loss experience is apt to differ from industry loss statistics that are based on averages as well as loss
experience of previous underwriting years;
• The inherent uncertainty around loss trends, claims inflation (e.g., medical and judicial) and underlying economic con-
ditions;
• The inherent uncertainty of the estimated duration of the paid and reporting loss development patterns beyond the historical
record requires that professional judgment be used in the determination of the length of the patterns based on the historical
data and other information;
• The inherent uncertainty of assuming historical paid and reported loss development patterns on older origin years will be
representative of subsequent loss emergence on newer origin years. For example, changes in establishing case reserves can
distort reported loss development patterns or changes in ceded reinsurance structures by origin year can distort the develop-
ment of paid and reported losses;
• The possibility of future litigation, legislative or judicial change that might impact future loss experience relative to prior loss
experience relied upon in loss reserve analyses;
• Loss reserve analyses typically require loss or other data be grouped by common characteristics in some manner. If data
from two combined lines of business exhibit different characteristics, such as loss payment patterns, the credibility of the
reserve estimate could be affected. Additionally, since casualty lines of business can have significant intricacies in the terms
and conditions afforded to the insured, there is an inherent risk as to the homogeneity of the underlying data used in perform-
ing reserve analyses; and
• The applicability of the price change data used to estimate ultimate loss ratios for most recent origin years.

As can be seen from the above, various factors are considered when determining appropriate data, assumptions, and
methods used to establish the loss reserve for the long-tail product lines. These factors will also vary by origin year for given
product lines. The derivation of loss development patterns from data and the selection of a tail factor to project ultimate losses
from actual loss emergence require considerable judgment, particularly with respect to the extent of historical loss experience
that provides credible support to changes in key reserving assumptions. Examples of the relationship between changes in his-
torical loss experience and key reserving assumptions are provided below.

For those long-tail product lines that are less claim frequency and more claim severity oriented, such as professional lines
and high excess casualty, we placed more reliance upon expert legal and claims review of the specific circumstance underlying
reported cases rather than loss development patterns. The assumptions used for these lines of business were updated in
response to new claim and legal advice judged to be of significance.

For the 2007 accident year, loss reserves were typically established through the application of individual product line ini-
tial expected loss ratios that require contemplation of assumptions similar in nature to those noted in the short-tail line
discussion. Our assumptions on loss trend and development patterns reflect reliance on our historical loss data provided the
length of history and homogeneity afford credibility. Given the recent growth on a number of product lines, such as general
casualty and financial lines, our historical loss data is less extensive and our assumptions require judgmental use of industry
loss trends and development patterns. We note that industry patterns are not always available to match the nature of the busi-
ness being written; this issue is particularly problematic for non-U.S. exposed lines. Given the underlying volatility of the long-
tail product lines and the lengthy period required for full paid and reported loss emergence, we typically assign little to no
credibility to actual loss emergence in the recent development periods. Accordingly, we generally used the initial expected loss
ratio method for the 2007 and immediately preceding origin years to establish reserves by product line. We monitor actual
paid and reported loss emergence with expected loss emergence for each key individual product line. While recent experience
has generally been favorable relative to our internal expectations, we do not yet believe experience is sufficiently credible for us
to consider moving to loss-based projection methods in setting reserves. Our best estimate based on information received to
date for our 2007 loss ratios reflect what we believe is our exposure to sub-prime losses (E&O and D&O).

Given the nature of long-tail casualty business and related reserving considerations, for the major long-tail lines in
Insurance – North American, Insurance – Overseas General, and Global Reinsurance, no changes of significance were made to
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the key actuarial assumptions for the loss trend (aside from changes to inflation assumptions), exposure trend, and loss devel-
opment patterns used to establish the 2007 accident year reserves relative to prior accident years.

Typically for the 2004-2006 accident years, to the extent that actual loss emergence in calendar year 2007 differed from
our expectation in the more recent origin years, the deviation was not seen as sufficiently credible, particularly given the vola-
tility and lengthy period for full loss emergence, to alter either our booked ultimate loss selections or the set of actuarial
assumptions underlying the reserving review for that particular portfolio. Such judgments were made with due consideration to
the factors impacting reserve uncertainty as discussed above. However, for some product lines, credibility was assigned to
emerging loss experience and this is discussed further below and in the section entitled “Prior Period Development”.

For more mature accident years, typically 2003 and prior, we used paid and reported loss patterns in the reserve setting
process on older accident years where sufficient credibility existed. For those lines lacking data credibility, we placed reliance
upon the latest benchmark patterns (where available) from external industry bodies such as Insurance Services Office (ISO) or
the National Council on Compensation Insurance, Inc. (NCCI). Accordingly, the assumptions used to project loss estimates will
not fully reflect our own actual loss experience until credibility is determined.

In contrast to short-tail lines, the prior period development in 2007 for long-tail lines of business arose across a number
of accident years in the Insurance – North American and Insurance – Overseas General segments, typically more removed
from the recent accident years. The movements were generally the result of actual loss emergence in calendar year 2007 that
differed materially from the expected loss emergence and these deviations were significant enough in certain product lines to
warrant revising the projections. The nature of the assumptions altered in 2007, and impacting the prior accident years, varies
by the specifics of each product line. For example, in Insurance – North American the alterations to estimates for national
account casualty and workers’ compensation lines involved retaining the original paid and reported loss development assump-
tions but assigning greater credibility to actual loss experience; i.e. more weight was given to paid and reported loss
development and Bornhuetter-Ferguson methods rather than the expected loss ratio methods on the 2002-2004 accident
years. This resulted in $21 million favorable development and $28 million adverse development for the casualty and workers’
compensation lines, respectively. Similarly, for Insurance – Overseas General, there was $23 million of favorable development
on the 2003-2005 accident years as more weight was given to paid and reported loss development and Bornhuetter-Ferguson
methods rather than the expected loss ratio methods. In addition, an update of our detailed annual evaluation of the excess
exposures at Insurance – Overseas General resulted in net favorable prior period development of $20 million which comprised
strengthening of $89 million in accident years 2003 and prior and $45 million in accident year 2006 and a release of $154
million in accident years 2004 and 2005.

While we believe our reserve for unpaid losses and loss expenses at December 31, 2007, is adequate, new information
or emerging trends different from assumptions may lead to future developments in ultimate losses and loss expenses sig-
nificantly greater or less than the reserve provided, which could have a material effect on future operating results. As noted
previously, our best estimate of required loss reserves for most portfolios is judgmentally selected for each origin year after
considering the results from any number of reserving methodologies rather than being a purely mechanical process. Therefore,
it is difficult to convey, in a simple and quantitative manner, the impact that a change to a single assumption will have on our
best estimate. In the examples shown below, we attempt to give an indication of the potential impact by isolating a single
change for a specific reserving method that would be pertinent in establishing the best estimate for the product line described.
We consider each of the following sensitivity analyses to represent a reasonably likely deviation in the underlying assumption.

Insurance – North American
Given the long reporting and paid development pattern, the tail factors used to project actual current losses to ultimate losses
for claims covered by our inactive middle market workers’ compensation business requires considerable judgment that could
be material to consolidated loss and loss expense reserves. Specifically, when applying the paid loss development method, a
one percent change in the tail factor (i.e., 1.04 changed to either 1.05 or 1.03) would cause a change of approximately $46
million, either positively or negatively, for the projected net loss and loss expense reserves. This is relative to recorded net loss
and loss expense reserves of approximately $285 million.

Our ACE Bermuda operations write predominantly high excess liability coverage on an occurrence-first-reported basis
(typically with attachment points in excess of $300 million and limits of $100 million gross or less) and D&O and other
professional-liability coverage on a claims-made basis (typically with attachment points in excess of $100 million and limits of
$50 million gross or less). Claims development for this business can vary significantly for individual claims and historically
could vary by as much as $50 million per claim for professional liability and $100 million per claim for excess liability
depending on the nature of the loss.
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Insurance – Overseas General
Certain long-tail lines, such as casualty and professional lines, are particularly susceptible to changes in loss trend and claim
inflation. Heightened perceptions of tort and settlement awards around the world are increasing the demand for these products
as well as contributing to the uncertainty of the reserving estimates. Our reserving methods rely on loss development patterns
estimated from historical data and while we attempt to adjust such factors for known changes in the current tort environment,
it is possible that such factors may not entirely reflect all recent trends in tort environments. For example, when applying the
reported loss development method, the lengthening by six months of our selected loss development patterns would increase
reserve estimates on long-tail casualty and professional lines by approximately $271 million. This movement is relative to
recorded net loss and loss expense reserves of approximately $3.4 billion.

Global Reinsurance
Typically, there is inherent uncertainty around the length of paid and reporting development patterns, especially for certain
casualty lines such as excess workers’ compensation or general liability, which may take up to 30 years to fully develop. This
uncertainty is accentuated by the need to supplement client development patterns with industry development patterns as justi-
fied by the credibility of the data. The underlying source and selection of the final development pattern can thus have a
significant impact on the selected net losses and loss expenses ultimate. For example, a twenty percent shortening or length-
ening of the development patterns used for U.S. long-tail lines would cause the loss reserve estimate derived by the reported
Bornhuetter-Ferguson method for these lines to change by approximately $140 million. This movement is relative to recorded
net loss and loss expense reserves of approximately $1.7 billion.

Assumed reinsurance
At December 31, 2007, net unpaid losses and loss expenses for the Global Reinsurance segment aggregated to $2.8 billion,
consisting of $750 million of case reserves and $2.0 billion of IBNR. In comparison, at December 31, 2006, net unpaid
losses and loss expenses for the Global Reinsurance segment aggregated to $2.6 billion, consisting of $778 million of case
reserves and $1.8 billion of IBNR.

For catastrophe business, we principally estimate unpaid losses and loss expenses on an event basis by considering vari-
ous sources of information, including specific loss estimates reported by our cedants, ceding company and overall industry loss
estimates reported by our brokers, and our internal data regarding reinsured exposures related to the geographical location of
the event. Our internal data analysis enables us to establish catastrophe reserves for known events with more certainty at an
earlier date than would be the case if we solely relied on reports from third parties to determine carried reserves.

For our casualty reinsurance business, we generally rely on ceding companies to report claims and then use that data as
a key input to estimate unpaid losses and loss expenses. Due to the reliance on claims information reported by ceding compa-
nies, as well as other factors, the estimation of unpaid losses and loss expenses for assumed reinsurance includes certain risks
and uncertainties that are unique relative to our direct insurance business. These include, but are not necessarily limited to,
the following:
• The reported claims information could be inaccurate;
• Typically, a lag exists between the reporting of a loss event to a ceding company and its reporting to us as a reinsurance
claim. The use of a broker to transmit financial information from a ceding company to us increases the reporting lag. Because
most of our reinsurance business is produced by brokers, ceding companies generally first submit claim and other financial
information to brokers, who then report the proportionate share of such information to each reinsurer of a particular treaty. The
reporting lag generally results in a longer period of time between the date a claim is incurred and the date a claim is reported
compared with direct insurance operations. Therefore, the risk of delayed recognition of loss reserve development is higher for
assumed reinsurance than for direct insurance lines; and
• The historical claims data for a particular reinsurance contract can be limited relative to our insurance business in that there
may be less historical information available. Further, for certain coverages provided by products, such as excess of loss con-
tracts, there may be relatively few expected claims in a particular year so the actual number of claims may be susceptible to
significant variability. In such cases, the actuary often relies on industry data from several recognized sources.

We mitigate the above risks in several ways. In addition to routine analytical reviews of ceding company reports to ensure
reported claims information appears reasonable, we perform regular underwriting and claims audits of certain ceding compa-
nies to ensure reported claims information is accurate, complete, and timely. As appropriate, audit findings are used to adjust
claims in the reserving process. We also use our knowledge of the historical development of losses from individual ceding
companies to adjust the level of adequacy we believe exists in the reported ceded losses.

43



On occasion, there will be differences between our carried loss reserves and unearned premiums reserves and the amount
of loss reserves and unearned premiums reserves reported by the ceding companies. This is due to the fact that we receive
consistent and timely information from ceding companies only with respect to case reserves. For IBNR, we use historical expe-
rience and other statistical information, depending on the type of business, to estimate the ultimate loss (see “Unpaid Losses
and Loss Expenses” for more information). We estimate our unearned premiums reserve by applying estimated earning pat-
terns to net premiums written for each treaty based upon that treaty’s coverage basis (i.e., risks attaching or losses
occurring). At December 31, 2007, the case reserves reported to us by our ceding companies were $723 million, compared
with the $750 million we recorded. Our policy is to post additional case reserves in addition to the amounts reported by our
cedants when our evaluation of the ultimate value of a reported claim is different than the evaluation of that claim by our
cedant.

Within the Insurance – North American segment, we also have exposure to certain liability reinsurance lines that have
been in run-off since 1994. Unpaid losses and loss expenses relating to this run-off reinsurance business resides within the
Brandywine Division of our Insurance – North American segment. Most of the remaining unpaid losses and loss expense
reserves for the run-off reinsurance business relate to A&E claims. (Refer to “Asbestos and Environmental and Other Run-off
Liabilities” for more information.)

Asbestos and environmental reserves
Included in our liabilities for losses and loss expenses are liabilities for asbestos and environmental claims and
expenses. These claims are principally related to claims arising from remediation costs associated with hazardous waste sites
and bodily-injury claims related to exposure to asbestos products and environmental hazards. The estimation of these liabilities
is particularly sensitive to the recent legal environment, including specific settlements that may be used as precedents to settle
future claims.

During 2007, we conducted a review of our consolidated A&E liabilities as of June 30, 2007. As a result of the internal
review, we concluded that our net loss reserves for the Brandywine operations, including A&E, were adequate and, therefore,
no change to the carried reserve was required. An internal review was also conducted during 2006 for our consolidated A&E
liabilities as of June 30, 2006. For that review, we concluded that our net loss reserves for the Brandywine operations, includ-
ing A&E, were adequate and, therefore, no change to the carried net reserve was required, while the gross loss reserves
increased by approximately $210 million.

In 2006, a team of external actuaries performed an evaluation as to the adequacy of the reserves of Century Indemnity
Company (Century). This external review was conducted in accordance with the Brandywine Restructuring Order, which
requires that an external actuarial review of Century’s reserves be completed every two years. The results of the external review
were addressed with the Pennsylvania Insurance Department and no changes to statutory-basis loss reserves were deemed
necessary. Our A&E reserves are not discounted and do not reflect any anticipated future changes in the legal, social, or eco-
nomic environment, or any benefit from future legislative reforms.

There are many complex variables that we consider when estimating the reserves for our inventory of asbestos accounts
and these variables may directly impact the predicted outcome. We believe the most significant variables relating to our A&E
reserves include assumptions regarding trends with respect to claim severity and the frequency of higher severity claims, the
ability of a claimant to bring a claim in a state in which they have no residency or exposure, the ability of a policyholder to
claim the right to non-products coverage, whether high-level excess policies have the potential to be accessed given the
policyholders claim trends and liability situation, and payments to unimpaired claimants and the potential liability of peripheral
defendants. Based on the policies, the facts, the law, and a careful analysis of the impact that these factors will likely have on
any given account, we estimate the potential liability for indemnity, policyholder defense costs, and coverage litigation
expense.

The results in asbestos cases announced by other carriers may well have little or no relevance to us because coverage
exposures are highly dependent upon the specific facts of individual coverage and resolution status of disputes among carriers,
policyholders, and claimants.

Refer to “Asbestos and Environmental and Other Run-off Liabilities” for more information.

Reinsurance recoverable

Reinsurance recoverable includes the balances due to us from reinsurance companies for paid and unpaid losses and loss
expenses, and is presented net of a provision for uncollectible reinsurance. The provision for uncollectible reinsurance is
determined based upon a review of the financial condition of the reinsurers and other factors. Ceded reinsurance contracts do
not relieve our primary obligation to our policyholders. Consequently, an exposure exists with respect to reinsurance recover-
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able to the extent that any reinsurer is unable to meet its obligations or disputes the liabilities assumed under the reinsurance
contracts. We determine the reinsurance recoverable on unpaid losses and loss expenses using actuarial estimates as well as a
determination of our ability to cede unpaid losses and loss expenses under existing reinsurance contracts.

The recognition of a reinsurance recoverable asset requires two key judgments. The first judgment involves our estimation
based on the amount of gross reserves and the percentage of that amount which may be ceded to reinsurers. Ceded IBNR,
which is a major component of the reinsurance recoverable on unpaid losses and loss expenses, is generally developed as part
of our loss reserving process and, consequently, its estimation is subject to similar risks and uncertainties as the estimation of
gross IBNR (refer to “Critical Accounting Estimates – Unpaid losses and loss expenses”). The second judgment involves our
estimate of the amount of the reinsurance recoverable balance that we may ultimately be unable to recover from reinsurers
due to insolvency, contractual dispute, or for other reasons. Amounts estimated to be uncollectible are reflected in a provision
that reduces the reinsurance recoverable asset and, in turn, shareholders’ equity. Changes in the provision for uncollectible
reinsurance are reflected in net income.

Although the contractual obligation of individual reinsurers to pay their reinsurance obligations is based on specific con-
tract provisions, the collectability of such amounts requires estimation by management. The majority of the balance we have
accrued as recoverable will not be due for collection until sometime in the future, in some cases, several decades from now.
Over this period of time, economic conditions and operational performance of a particular reinsurer may impact their ability to
meet these obligations and while they may continue to acknowledge their contractual obligation to do so, they may not have
the financial resources or willingness to fully meet their obligation to us.

To estimate the provision for uncollectible reinsurance, the reinsurance recoverable must first be determined for each
reinsurer. This determination is based on a process rather than an estimate, although an element of judgment must be
applied. As part of the process, ceded IBNR is allocated to reinsurance contracts because ceded IBNR is not generally calcu-
lated on a contract by contract basis. The allocations are generally based on premiums ceded under reinsurance contracts,
adjusted for actual loss experience and historical relationships between gross and ceded losses. If actual experience varies
materially from historical experience, including that used to determine ceded premium, the allocation of reinsurance recover-
able by reinsurer will change. While such change is unlikely to result in a large percentage change in the provision for
uncollectible reinsurance, it could, nevertheless, have a material effect on our net income in the period recorded.

Generally, we use a default analysis to estimate uncollectible reinsurance. The primary components of the default analysis
are reinsurance recoverable balances by reinsurer, net of collateral, and default factors used to estimate the probability that the
reinsurer may be unable to meet its future obligations in full. The definition of collateral for this purpose requires some judg-
ment and is generally limited to assets held in an ACE-only beneficiary trust, letters of credit, and liabilities held by us with the
same legal entity for which we believe there is a right of offset. We do not currently include multi-beneficiary trusts. However,
we have several reinsurers that have established multi-beneficiary trusts for which certain of our companies are beneficiaries.
The determination of the default factor is principally based on the financial strength rating of the reinsurer and a corresponding
default factor applicable to the financial strength rating. Default factors require considerable judgment and are determined
using the current financial strength rating, or rating equivalent, of each reinsurer as well as other key considerations and
assumptions. Significant considerations and assumptions include, but are not necessarily limited to, the following:
• For reinsurers that maintain a financial strength rating from a major rating agency, and for which recoverable balances are
considered representative of the larger population (i.e., default probabilities are consistent with similarly rated reinsurers and
payment durations conform to averages), the judgment exercised by management to determine the provision for uncollectible
reinsurance of each reinsurer is typically limited because the financial rating is based on a published source and the default
factor we apply is based on a default factor of a major rating agency applicable to the particular rating class. Default factors
applied for financial ratings of AAA, AA, A, BBB, BB, B, and CCC, are 0.5 percent, 1.2 percent, 1.9 percent, 4.7 percent, 9.6
percent, 23.8 percent and 49.7 percent, respectively. Because the model we use is predicated on the default factors of a
major rating agency, we do not generally consider alternative factors. However, when a recoverable is expected to be paid in a
brief period of time by a highly-rated reinsurer, such as certain property catastrophe claims, a default factor may not be
applied;
• For balances recoverable from reinsurers that are both unrated by a major rating agency and for which management is
unable to determine a credible rating equivalent based on a parent, affiliate, or peer company, we determine a rating equiv-
alent based on an analysis of the reinsurer that considers an assessment of the creditworthiness of the particular entity,
industry benchmarks, or other factors as considered appropriate. We then apply the applicable default factor for that rating
class. For balances recoverable from unrated reinsurers for which our ceded reserve is below a certain threshold, we generally
apply a default factor of 25 percent;
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• For balances recoverable from reinsurers that are either insolvent or under regulatory supervision, we establish a default
factor and resulting provision for uncollectible reinsurance based on specific facts and circumstances surrounding each com-
pany. Upon initial notification of an insolvency, we generally recognize expense for a substantial portion of all balances
outstanding, net of collateral, through a combination of write-offs of recoverable balances and increases to the provision for
uncollectible reinsurance. When regulatory action is taken on a reinsurer, we generally recognize a default factor by estimating
an expected recovery on all balances outstanding, net of collateral. When sufficient credible information becomes available, we
adjust the provision for uncollectible reinsurance by establishing a default factor pursuant to information received; and
• For captives and other recoverables, management determines the provision for uncollectible reinsurance based on the
specific facts and circumstances.

The following table summarizes reinsurance recoverables and the provision for uncollectible reinsurance for each type of
recoverable balance at December 31, 2007.

(in millions of U.S. dollars)

Total
Reinsurance

Recoverables

Recoverables
(Net of Usable

Collateral)

Provision for
Uncollectible
Reinsurance

Type
Reinsurers with credit ratings $ 11,452 $ 10,561 $ 232

Reinsurers not rated 708 583 259

Reinsurers under supervision and insolvent reinsurers 195 181 128

Captives 1,508 423 21

Other – structured settlements and pools 1,185 1,185 46

Total $ 15,048 $ 12,933 $ 686

At December 31, 2007, the use of different assumptions within our approach could have a material effect on the provision for
uncollectible reinsurance reflected in our Consolidated Financial Statements. To the extent the creditworthiness of our
reinsurers were to deteriorate due to an adverse event affecting the reinsurance industry, such as a large number of major
catastrophes, actual uncollectible amounts could be significantly greater than our provision for uncollectible reinsurance. Such
an event could have a material adverse effect on our financial condition, results of operations, and our liquidity. Given the
various considerations used to estimate our uncollectible provision, we cannot precisely quantify the effect a specific industry
event may have on the provision for uncollectible reinsurance. However, based on the composition (particularly the average
credit quality) of the reinsurance recoverable balance at December 31, 2007, we estimate that a ratings downgrade of one
notch for all rated reinsurers (i.e, from A to A- or A- to BBB+) could increase our provision for uncollectible reinsurance by
approximately $166 million or approximately one percent of the reinsurance recoverable balance, assuming no other changes
relevant to the calculation. While a ratings downgrade would result in an increase in our provision for uncollectible reinsurance
and a charge to earnings in that period, a downgrade in and of itself does not imply that we will be unable to collect all of the
ceded reinsurance recoverable from the reinsurers in question. Refer to Note 4 to the Consolidated Financial Statements,
under Item 8, for more information.

Investments

Our fixed maturity investments are classified as either “available for sale” or “held to maturity”. Our available for sale portfolio
is reported at fair value with changes in fair value reflected in shareholders’ equity as a separate component of accumulated
other comprehensive income. Fair value is determined using the quoted market price of these securities provided by either
independent pricing services, or when such prices are not available, by reference to broker or underwriter bid indications. We
regularly review our impaired investments (i.e., those debt securities for which fair value is below amortized cost or those
equity securities for which fair value is below cost) for a possible “other-than-temporary” impairment. If we believe a decline in
the value of a particular investment is temporary, we record the decline as an unrealized loss in our shareholders’ equity. If we
believe the decline is “other-than-temporary”, we write down the book value of the investment and record a realized loss in our
consolidated statement of operations. An impairment is considered “other-than-temporary” unless we have the ability and
intent to hold the investment to recovery of the cost of the investment, and evidence indicating the cost of the investment is
recoverable within a reasonable period outweighs evidence to the contrary. The determination as to whether or not the decline
is “other-than-temporary” principally requires the following critical judgments: i) the circumstances that require management to
make a specific assessment as to whether or not the decline is “other-than-temporary”, such as the time period an investment
has been in a loss position and the significance of the decline; and ii) for those securities to be assessed, whether we have the
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ability and intent to hold the security through an expected recovery period, absent a significant change in facts that would be
expected to have a material adverse effect on either the financial markets or the financial position of the issuer.

With respect to securities where the decline in value is determined to be temporary and the security’s value is not written
down, a subsequent decision may be made to sell that security and realize a loss. Subsequent decisions on security sales
could be made based on changes in liquidity needs (i.e., arising from a large insured loss such as a catastrophe), internal risk
management considerations, the financial condition of the issuer or its industry, market conditions, and new investment oppor-
tunities. Day to day management of the majority of our investment portfolio is outsourced to third-party investment managers.
The dynamic nature of portfolio management may result in a subsequent decision to sell the security and realize the loss
based upon new circumstances such as those related to the changes described above. We believe that subsequent decisions
to sell such securities are consistent with the classification of the majority of our portfolio as available for sale. The gross
unrealized loss at December 31, 2007, for all securities in a loss position was $391 million with $6 million in an unrealized
loss position for over 12 months ($4 million was related to fixed maturities held to maturity). Our net realized losses in 2007
included write-downs of $141 million of which $123 million was related to fixed maturities. This compares with write-downs
of $214 million and $88 million in 2006 and 2005, respectively. The impairments recorded in 2007 and 2006 were primar-
ily due to an increase in market interest rates from the date of security purchase and as such, were not credit-related.

Because our investment portfolio is the largest component of consolidated assets and a multiple of shareholders’ equity,
adverse changes in economic conditions subsequent to the balance sheet date could result in “other-than-temporary” impair-
ments that are material to our financial condition and operating results. Such economic changes could arise from overall
changes in the financial markets and specific changes to industries, companies, or foreign governments in which we maintain
relatively large investment holdings. Further, an increase in interest rates could result in an increased number of fixed matur-
ities for which we cannot support the intent to hold to recovery. More information regarding our process for reviewing our
portfolio for possible impairments can be found in the section entitled “Net Realized Gains (Losses)”.

Deferred tax assets

Many of our insurance businesses operate in income tax-paying jurisdictions. Our deferred tax assets and liabilities primarily
result from temporary differences between the amounts recorded in our Consolidated Financial Statements and the tax basis of
our assets and liabilities. We determine deferred tax assets and liabilities separately for each tax-paying component (an
individual entity or group of entities that is consolidated for tax purposes) in each tax jurisdiction.

At December 31, 2007, our net deferred tax asset was $1.1 billion. (Refer to Note 7 to the Consolidated Financial State-
ments, under Item 8, for more information). At each balance sheet date, management assesses the need to establish a
valuation allowance that reduces deferred tax assets when it is more likely than not that all, or some portion, of the deferred
tax assets will not be realized. The valuation allowance is based on all available information including projections of future
taxable income from each tax-paying component in each tax jurisdiction, principally derived from business plans and available
tax planning strategies. Projections of future taxable income incorporate several assumptions of future business and operations
that are apt to differ from actual experience. If, in the future, our assumptions and estimates that resulted in our forecast of
future taxable income for each tax-paying component proves to be incorrect, an additional valuation allowance could become
necessary. This could have a material adverse effect on our financial condition, results of operations, and liquidity. At
December 31, 2007, the valuation allowance of $41 million (including $24 million with respect to foreign tax credits) reflects
management’s assessment that it is more likely than not that a portion of the deferred tax asset will not be realized due to the
inability of certain foreign subsidiaries to generate sufficient taxable income or the inability to utilize foreign tax credits.

Guaranteed minimum income benefits derivatives

Under reinsurance programs covering living benefit guarantees, we assume the risk of guaranteed minimum income benefits
associated with variable annuity contracts. Our GMIB reinsurance product meets the definition of a derivative for accounting
purposes and is therefore carried at fair value with changes in fair value recognized in net realized gains (losses) in the period
of the change pursuant to Statement of Financial Accounting Standard No. 133, Accounting for Derivative Instruments and

Hedging Activities (FAS 133). We believe that the most meaningful presentation of these derivatives is to reflect cash inflows
or revenue as net premiums earned, and to record estimates of the average modeled value of future cash outflows as incurred
losses. For GMIB reinsurance, we recognize benefit reserves consistent with AICPA Statement of Position 03-1, Accounting

and Reporting by Insurance Enterprises for Certain Non-traditional Long-duration Contracts and for Separate Accounts (SOP
03-1). Changes in this reserve are included in life underwriting income. The incremental difference between fair value and
SOP 03-1 benefit reserves is reflected in other assets or other liabilities in the balance sheet and related changes in fair value
are reflected in net realized gains (losses) in the consolidated statement of operations. We generally hold these derivative con-
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tracts to maturity. Where we hold a derivative to maturity, the cumulative gains and losses will net to zero. Refer to Note 2j) to
the Consolidated Financial Statements, under Item 8, for further description of this product and related accounting treatment.
For a sensitivity discussion of the effect of changes in interest rates and equity indices on the fair value of GMIBs, and the
resulting impact on our net income, refer to Item 7A.

The fair value of GMIB reinsurance is estimated using an internal valuation model which includes the use of management
estimates and current market information. All of our treaties contain claim limits, which are factored into the valuation model.
The fair value depends on a number of factors, including changes in interest rates, changes in equity markets, changes in
market volatility, changes in policyholder behavior, and changes in policyholder mortality. The model and related assumptions
are continuously re-evaluated by management and enhanced, as appropriate, based upon improvements in modeling tech-
niques and availability of more timely market information, such as market conditions and demographics of in-force
annuities. Due to the inherent uncertainties of the assumptions used in the valuation models to determine the fair value of
these derivative products, actual experience may differ from the estimates reflected in our Consolidated Financial Statements,
and the differences may be material.

The two most significant policyholder behavior assumptions include lapse rates and annuitization rates using the guaran-
teed benefit (GMIB annuitization rate). Assumptions regarding lapse rates and GMIB annuitization rates differ by treaty but the
underlying methodology to determine rates applied to each treaty is comparable. The assumptions regarding lapse and GMIB
annuitization rates determined for each treaty are based on a dynamic calculation that uses several underlying factors. The
effect of changes in key market factors on assumed lapse and annuitization rates is principally based on historical experience
for variable annuity contracts as well as considerable judgment, particularly for newer benefits with limited historical experi-
ence.

A lapse rate is the percentage of in-force policies surrendered in a given calendar year. All else equal, as lapse rates
increase, ultimate claim payments will decrease. The GMIB annuitization rate is the percentage of policies for which the cus-
tomer will elect to annuitize using the guaranteed benefit provided under the GMIB. All else equal, as GMIB annuitization rates
increase, ultimate claim payments will increase, subject to treaty claim limits.

Key factors affecting the lapse rate assumption include investment performance and policy duration. We generally assume
that lapse rates increase with policy duration with a significant increase in rates after the end of the surrender charge period.
As investment performance of underlying fund investments declines, and guarantees become more valuable, lapse rates are
anticipated to decrease thereby increasing the expected value of claims on minimum guarantees and thus benefit reserves and
the incremental fair value liability.

Key factors affecting the GMIB annuitization rate include investment performance and interest rates after the GMIB wait-
ing period. As investment performance of underlying fund investments declines, the monthly income available to a
policyholder who annuitizes their account value falls; this makes the GMIB more valuable. As the GMIB becomes more val-
uable, our modeling assumes that annuitization rates will increase, resulting in higher benefit reserves and fair value liability.
The same is true in an environment where long-term interest rates are decreasing.

Net realized losses for 2007 included $185 million for GMIB reinsurance, compared with $nil in 2006 and net realized
gains of $18 million in 2005, excluding changes in the fair value of specific derivative instruments held to partially offset the
risk in the variable annuity guarantee reinsurance portfolio. These derivatives do not receive hedge accounting treatment. Refer
to “Net Realized Gains (Losses)” for more information.

Goodwill

Goodwill, which represents the excess of the cost of our acquisitions over the fair value of net assets we acquired, was $2.7
billion at December 31, 2007. The ACE INA acquisition resulted in approximately 80 percent of this balance. Goodwill is not
amortized but is subject to a periodic evaluation of impairment. It is our policy to test goodwill as well as other intangible
assets for impairments on an annual basis. The impairment tests in 2007, in the aggregate, show a fair value in excess of the
carrying value. Goodwill is assigned to applicable reporting units of acquired entities at acquisition. The most significant report-
ing units are the domestic and international divisions of ACE INA acquired in 1999; ACE Tempest Re’s catastrophe businesses
acquired in 1996 and 1998; and Tarquin Limited acquired in 1998. There are other reporting units that resulted from smaller
acquisitions that are also assessed annually. In our impairment tests, to estimate the fair value of a reporting unit, we princi-
pally use both an earnings model, which considers forecasted earnings and other financial ratios of the reporting unit as well
as relevant financial data of comparable companies to the reporting unit such as the relationship of price to earnings for recent
transactions and market valuations of publicly traded companies, and an analysis of the present value of estimated net cash
flows. We must assess whether the current fair value of our operating units is at least equal to the fair value used in the
determination of goodwill. In doing this, we make assumptions and estimates about the profitability attributable to our operat-
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ing segments, as this is important in assessing whether an impairment has occurred. If, in the future, our assumptions and
estimates made in assessing the fair value of acquired entities change, goodwill could be materially adjusted. This would
cause us to write-down the carrying value of goodwill and could have a material adverse effect on our results of operations in
the period the charge is taken.

Risk transfer

In the ordinary course of business, we both purchase (or cede) and sell (or assume) P&C reinsurance protection. In 2002, as
a matter of policy, we discontinued the purchase of all finite reinsurance contracts. For both ceded and assumed reinsurance,
risk transfer requirements must be met in order to use reinsurance accounting, principally resulting in the recognition of cash
flows under the contract as premiums and losses. If risk transfer requirements are not met, a contract is to be accounted for as
a deposit, typically resulting in the recognition of cash flows under the contract through a deposit asset or liability and not as
revenue or expense. To meet risk transfer requirements, a reinsurance contract must include both insurance risk, consisting of
underwriting and timing risk, and a reasonable possibility of a significant loss for the assuming entity. We also apply similar
risk transfer requirements to determine whether certain commercial insurance contracts should be accounted for as insurance
or a deposit. Contracts that include fixed premium (i.e., premium not subject to adjustment based on loss experience under
the contract) for fixed coverage generally transfer risk and do not require judgment.

Reinsurance and insurance contracts that include both significant risk sharing provisions, such as adjustments to pre-
miums or loss coverage based on loss experience, and relatively low policy limits as evidenced by a high proportion of
maximum premium assessments to loss limits, can require considerable judgment to determine whether or not risk transfer
requirements are met. For such contracts, often referred to as finite or structured products, we require that risk transfer be
specifically assessed for each contract by developing expected cash flow analyses at contract inception. To support risk trans-
fer, the cash flow analyses must support the fact that a significant loss is reasonably possible, such as a scenario in which the
ratio of the net present value of losses divided by the net present value of premiums equals or exceeds 110 percent. For pur-
poses of cash flow analyses, we generally use a risk-free rate of return consistent with the expected average duration of loss
payments. In addition, to support insurance risk, we must prove the reinsurer’s risk of loss varies with that of the reinsured
and/or support various scenarios under which the assuming entity can recognize a significant loss.

To ensure risk transfer requirements are routinely assessed, quantitative risk transfer analyses and memoranda supporting
risk transfer are developed by underwriters for all structured products. We have established protocols for structured products
that include criteria triggering an accounting review of the contract prior to quoting. If any criterion is triggered, a contract must
be reviewed by a committee established by each of our operating segments with reporting oversight, including peer review,
from our global Structured Transaction Review Committee.

With respect to ceded reinsurance, we entered into a few multi-year excess of loss retrospectively-rated contracts, princi-
pally in 2002, some of which remain in-force. These contracts principally provide severity protection for specific product
divisions. Because traditional one-year reinsurance coverage had become relatively costly, these contracts were generally
entered into to secure a more cost-effective reinsurance program. All of these contracts transferred risk and have been
accounted for as reinsurance. In addition, we maintain a few aggregate excess of loss reinsurance contracts that were princi-
pally entered into prior to 2003, such as the National Indemnity Company (NICO) contracts referred to in the section entitled,
“Asbestos and Environmental and Other Run-off Liabilities”. Subsequent to the ACE INA acquisition, we have not purchased
any retroactive ceded reinsurance contracts.

With respect to assumed reinsurance and insurance contracts, products giving rise to judgments regarding risk transfer
were primarily sold by our financial solutions business. Although we have ceased writing financial solutions business, several
contracts remain in-force and principally include multi-year retrospectively-rated contracts and loss portfolio transfers. Because
transfer of insurance risk is generally a primary client motivation for purchasing these products, relatively few P&C insurance
and reinsurance contracts have historically been written for which we concluded that risk transfer criteria had not been met.
For certain insurance contracts that have been reported as deposits, the insured desired to self-insure a risk but was required,
legally or otherwise, to purchase insurance so that claimants would be protected by a licensed insurance company in the event
of non-payment from the insured.

A significant portion of ACE Tempest Re USA’s business is written through quota share treaties (approximately $461 mil-
lion of net premiums earned in 2007, comprised of $324 million of first dollar quota share treaties and $137 million of excess
quota share treaties), some of which are categorized as structured products. Structured quota share treaties typically contain
relatively low aggregate policy limits, a feature that reduces loss coverage in some manner and a profit sharing provision.
Accounting standard setters for both GAAP and statutory reporting have undertaken projects to re-evaluate risk transfer guid-
ance, including accounting models that could ultimately require the bifurcation of structured quota share treaties into
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insurance and financing elements, and perhaps other quota share contracts not currently categorized as structured, into a
reinsurance and financing component. New guidance in this area has the potential to have a significant impact on the amount
of premiums and losses recognized under these contracts but we expect little impact to our net income.

Consolidated Operating Results – Years Ended December 31, 2007, 2006, and 2005

(in millions of U.S. dollars) 2007 2006 2005

Net premiums written $ 11,979 $ 12,030 $ 11,792
Net premiums earned 12,297 11,825 11,748
Net investment income 1,918 1,601 1,264
Net realized gains (losses) (61) (98) 76

Total revenues $ 14,154 $ 13,328 $ 13,088

Losses and loss expenses 7,351 7,070 8,571
Life and annuity benefits 168 123 143
Policy acquisition costs 1,771 1,715 1,663
Administrative expenses 1,455 1,456 1,261
Interest expense 175 176 174
Other (income) expense 81 (35) (25)

Total expenses 11,001 10,505 11,787

Income before income tax 3,153 2,823 1,301
Income tax expense 575 522 273
Cumulative effect of a change in accounting principle – 4 –

Net income $ 2,578 $ 2,305 $ 1,028

Net premiums written, which reflect the premiums we retain after purchasing reinsurance protection, decreased slightly in
2007, compared with 2006. During 2007, we experienced competitive conditions, particularly in our Global Reinsurance
segment, offset by favorable foreign exchange impact and growth in our international A&H business. Our ACE USA operations
reported modest growth driven primarily by specialty casualty and energy lines as well as professional risk and a large
assumed portfolio contract. ACE Westchester Specialty (ACE Westchester) reported a decrease in production due to very com-
petitive conditions on P&C lines. Net premiums written increased two percent in 2006, compared with 2005. The increase
was primarily driven by production gains in many of ACE USA’s and ACE Westchester’s businesses, A&H growth at ACE Inter-
national, and increased rates on short-tail lines at ACE Global Markets. These increases were partially offset by a decline in
international financial solutions business, which we have ceased writing. The 2005 year was impacted by net catastrophe-
related reinstatement premiums, which reduced net premiums written and earned by $68 million.

The following table provides a consolidated breakdown of net premiums earned by line of business for the years ended
December 31, 2007, 2006, and 2005.

(in millions of U.S. dollars) 2007
% of
total 2006

% of
total 2005

% of
total

Property and all other $ 3,787 31% $ 3,618 31% $ 3,560 30%
Casualty 6,464 52% 6,506 55% 6,698 57%
Personal accident (A&H) 1,678 14% 1,427 12% 1,242 11%

Total P&C 11,929 97% 11,551 98% 11,500 98%
Life 368 3% 274 2% 248 2%

Net premiums earned $ 12,297 100% $ 11,825 100% $ 11,748 100%

Net premiums earned reflect the portion of net premiums written that were recorded as revenues for the period as the exposure
period expires. Net premiums earned increased four percent in 2007, compared with 2006. This increase was primarily
related to increased production at ACE USA and ACE International as well as our life operations, partially offset by decreased
production at our Global Reinsurance segment. Net premiums earned were stable in 2006, compared with 2005 as increases
in A&H were offset by significant decreases in financial solutions business, which we have ceased writing.
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Net investment income increased 20 percent in 2007, compared with 2006, and 27 percent in 2006, compared with
2005. These increases were primarily due to investment of positive operating cash flows and net proceeds from our approx-
imately $1.5 billion public offering in October 2005, which have resulted in a higher overall average invested asset base.

In evaluating our P&C business, we use the combined ratio, the loss and loss expense ratio, the policy acquisition cost
ratio, and the administrative expense ratio. We calculate these ratios by dividing the respective expense amounts by net pre-
miums earned. We do not calculate these ratios for the life business as we do not use these measures to monitor or manage
that business. The combined ratio is determined by adding the loss and loss expense ratio, the policy acquisition cost ratio,
and the administrative expense ratio. A combined ratio under 100 percent indicates underwriting income and a combined ratio
exceeding 100 percent indicates underwriting losses.

The following table shows our consolidated loss and loss expense ratio, policy acquisition ratio, administrative expense
ratio, and combined ratio for the years ended December 31, 2007, 2006, and 2005.

2007 2006 2005

Loss and loss expense ratio 61.6% 61.2% 74.5%
Policy acquisition cost ratio 14.5% 14.6% 14.2%
Administrative expense ratio 11.8% 12.3% 10.8%
Combined ratio 87.9% 88.1% 99.5%

The following table shows the impact of catastrophe losses and prior period development on our loss and loss expense
ratio for the years ended December 31, 2007, 2006, and 2005.

2007 2006 2005

Loss and loss expense ratio, as reported 61.6 % 61.2 % 74.5 %
Catastrophe losses (1.3)% (0.1)% (11.4)%
Prior period development 1.8 % 0.1 % (0.7)%

Loss and loss expense ratio, adjusted 62.1 % 61.2 % 62.4 %

We recorded $159 million in net catastrophe losses in 2007, compared with $17 million in 2006, and $1.4 billion in 2005.
For 2007, our catastrophe losses were primarily related to floods in the U.K., Australia, and the U.S. and also include the
impact of European windstorm Kyrill. In 2005, the catastrophe losses were primarily associated with Hurricanes Katrina, Rita,
and Wilma.

Prior period development arises from changes to loss estimates recognized in the current year that relate to loss reserves
first reported in previous calendar years and excludes the effect of losses from the development of earned premium from pre-
vious accident years. We experienced $217 million of net favorable prior period development in 2007. This compares with
$12 million of net favorable prior period development in 2006, and $86 million of net adverse prior period development in
2005. The favorable prior period development in 2007 was the net result of several underlying favorable and adverse move-
ments; refer to “Prior Period Development”. Our loss and loss expense ratio was negatively impacted by an increase in current
year accident losses, reflecting current market conditions.

Our policy acquisition costs include commissions, premium taxes, underwriting, and other costs that vary with, and are
primarily related to, the production of premium. Administrative expenses include all other operating costs. For 2007, our policy
acquisition cost ratio was stable. A&H business typically incurs higher acquisition costs relative to other lines, and therefore,
our growth in this area has had a negative impact on our policy acquisition cost ratio. This increasing trend on our policy
acquisition costs was offset in 2007 by reduced ceding commission at ACE Tempest Re USA. Our policy acquisition cost ratio
increased in 2006 primarily due to changes in business mix and the favorable impact in 2005 of net premiums earned on
multi-year contracts in connection with the significant 2005 catastrophe losses which, generally, did not incur acquisition
costs.

Our administrative expenses in 2007 were stable compared with 2006, despite an adverse impact of foreign exchange.
We continue to focus on reducing expenses where possible. Our administrative expense ratio decreased in 2007, compared
with 2006, due to the increase in net premiums earned. For 2006, the administrative expense ratio increased, compared with
2005, primarily due to global expansion, including staff additions and infrastructure enhancements at ACE USA, ACE West-
chester, ACE Life, and ACE International. Administrative expenses in 2006 also include $80 million related to the settlement
with certain governmental agencies from their investigations of various insurance industry practices. For 2005, administrative
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expenses were reduced by the release of an accrual in Insurance – North American and higher net profits from ACE USA’s
ESIS (claims services) operation, which we include in administrative expenses.

Our effective income tax rate, which we calculate as income tax expense divided by income before income tax, is depend-
ent upon the mix of earnings from different jurisdictions with various tax rates. A change in the geographic mix of earnings
would change the effective income tax rate. Our effective tax rate on net income was 18 percent in 2007 and 2006, com-
pared with 21 percent in 2005. We decreased our liability for unrecognized tax benefits in the amount of $39 million in 2007
due primarily to a change in tax regulation. In 2005, a substantial portion of our catastrophe losses occurred in jurisdictions
where we do not incur income tax, causing our income to decline without a commensurate decrease in income tax expense.

The growth in our net income in 2007, compared with 2006, is reflective of the strength, diversity, and balance in our
organization. All of our segments contributed to our net income.

Prior Period Development

The favorable prior period development of $217 million during the year ended December 31, 2007, was the net result of
several underlying favorable and adverse movements. In the sections following the table below, significant prior period move-
ments within each reporting segment are discussed in more detail.

The following table summarizes prior period development, (favorable) and adverse, by segment and claim-tail attribute for
the years ended December 31, 2007 and 2006. Note that short-tail as used here includes the previously reported categories
of short-tail and specialty.

(in millions of U.S. dollars, except for percentages) Long-tail Short-tail Total

% of net
unpaid

reserves*

2007
Insurance – North American $ 39 $ (30) $ 9 0.1%

Insurance – Overseas General (53) (139) (192) 3.2%

Global Reinsurance 13 (47) (34) 1.3%

Total $ (1) $ (216) $ (217) 1.0%

2006
Insurance – North American $ 60 $ 5 $ 65 0.5%
Insurance – Overseas General 20 (92) (72) 1.3%
Global Reinsurance (3) (2) (5) 0.2%

Total $ 77 $ (89) $ (12) 0.1%

* Calculated based on the segment beginning of period net unpaid loss and loss expense reserves.

Insurance – North American

Insurance – North American incurred net adverse prior period development of $9 million in 2007, representing 0.1 percent of
the segment’s net unpaid loss and loss expense reserves at December 31, 2006. The net prior period development in 2007
was the net result of several underlying favorable and adverse movements, driven by the following principal changes:
• Net adverse development of $39 million on long-tail business including:

• Adverse development of $21 million due to an adjustment made in 2006 relating to IBNR reserves on commuted
ceded reinsurance contracts, identified and resolved during 2007;
• Adverse development of $33 million on two related specialty claims from a runoff financial guaranty program affecting
accident year 2000 due to adverse judicial rulings rendered during the 2007 calendar year;
• Adverse development on our estimates of future allocated claims expense on two separate portfolios of workers’ compen-
sation insurance totaling $28 million. This change in estimate affected our national accounts workers’ compensation
business (principally accident years 2002-2004) and a runoff portfolio of workers’ compensation servicing carrier busi-
ness (covering accident years 1996 and prior). For the national accounts business, the change was principally in our high
deductible portfolio. Based on analyses completed during 2007, we have increased our tail factor for allocated loss
adjustment expenses (ALAE) as well as our ratios of ALAE to loss used in our projection methodologies. Small movements
in these assumptions produce a leveraged increase in the loss estimates across a number of accident years;
• Adverse development on our estimates of ultimate loss on a collection of runoff professional liability and medical pro-
grams totaling $20 million. These increases were the direct result of a review of all open claims that was completed
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during 2007. This claims review identified a number of cases where adverse change in facts and circumstances led to a
significant deviation from our estimates of ultimate claim value;
• Favorable development in our estimate of ultimate loss and ALAE of $18 million in our surety business. This improve-
ment was heavily concentrated in the 2005 and 2006 accident years. In the 2007 calendar year, the level of late
reported claims and development on known claims for this portfolio was significantly below historical levels for this line of
business resulting in a reduction in all loss projection methods;
• Favorable development on our national accounts casualty business, primarily general liability, of $21 million for the
2002-2004 accident years. Development on these portfolios continues to be favorable relative to the original assumptions
used to price the products. Actual paid and incurred loss activity in 2007 has been lower than assumed in our prior pro-
jections and we have modified our estimates accordingly; and
• Favorable development of $25 million on our foreign casualty portfolio for the 2004 and prior accident years. This is
partly due to an adjustment for a reserve established in 2006 for a single large claim, but also due to low levels of
reported and paid loss activity on our foreign captive business. This particular line has net exposure on a per occurrence
basis excess of high deductibles/self-insured retentions and an aggregate basis excess of an aggregate attachment point.
Expected loss emergence patterns used in our 2006 review projected higher loss development for the 2004 and prior
accident years than emerged during 2007 prompting a reduction in our projection of ultimate losses.

• Net favorable development of $30 million on short-tail business including:
• Adverse development totaling $115 million relating to increases in our estimates of loss for the 2005 storms primarily
in our ACE Westchester operation but also some modest development in our offshore energy business. This development
was due primarily to a relatively small number of losses on excess policies with large exposed limits. These losses reached
settlement during 2007 for amounts in excess of our case reserves prompting adjustments to our projections of ultimate
losses. The claims handling associated with the 2005 hurricanes has involved complex and unique causation and cover-
age issues. These issues continue to be present and may have a further material adverse impact on our financial results;
• Favorable development of $33 million on ACE Westchester crop/hail business. This was the direct effect of recording
the final settlement of the 2006 pool year from the bordereau received during the 2007 calendar year;
• Favorable development of $52 million in our workers’ compensation business due to the absence of multi-claimant
events such as industrial accidents for the 2006 accident year. The majority of our exposure for these perils falls under
our national accounts high deductible line of business. We evaluate this exposure annually after the accident year has
closed allowing for the late identification of significant losses. Our review in 2007 of potential 2006 accident year losses
has led to a decrease in our estimate of the required provision for these claims;
• Favorable development in our estimates of ultimate losses for first party lines including property and auto physical
damage in our ACE Canada operations totaling $18 million, affecting primarily the 2006 accident year. Incurred loss
development during calendar year 2007 on the 2006 accident year was lower than historical averages which formed the
basis for our prior projections. Given the relatively short reporting pattern for this business, the actual loss emergence was
assigned credibility and the ultimate loss estimates revised accordingly;
• Favorable development in our estimates of ultimate loss of $19 million on our Canadian A&H portfolio. We have limited
historical experience for this product line. Losses were originally recorded using an expected loss ratio method. Actual loss
emergence in calendar year 2007 has proven to be more favorable than our prior projections. Given the relatively short
reporting pattern for this business, the actual loss emergence was assigned credibility and the ultimate loss estimates
revised accordingly; and
• Favorable development in our estimates of ultimate loss of $28 million on short tail, non-catastrophe losses in our ACE
Westchester property and inland marine product lines. Attritional incurred loss activity on the 2005 and 2006 accident
years in the 2007 calendar year was lower than historical averages which formed the basis for our prior projections.
Insurance – North American incurred net adverse prior period development of $65 million in 2006, representing 0.5

percent of the segment’s net unpaid loss and loss expense reserves at December 31, 2005. The net prior period development
in 2006 was the net result of several underlying favorable and adverse movements, driven by the following principal changes:
• Net adverse development of $60 million on long-tail business including:

• Adverse development of $57 million on a small number of run-off portfolios in the U.S. with predominantly middle
market workers’ compensation exposures from accident years 1996 and prior. In 2006, we lengthened the selected tail
factors due to an increasing trend observed in industry statistics published in 2006, and a modest deterioration in our
claims experience related to the medical cost component of individual claims that emerged since the prior study;
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• Adverse development of $42 million on the ACE Bermuda D&O book from report years 2000-2002 driven by case
estimate increases on large claims following significant events in the mediation process during 2006, including increased
plaintiff demands, settlement conferences, and court proceedings;
• Favorable development of $29 million on the ACE Bermuda excess liability book driven by the settlement of a single
claim in 2006 from the 1991 report year on terms more favorable than the assumptions used to establish the reserve.
The reserve was released following receipt of the ruling’s terms in 2006; and
• Favorable development of $13 million on large national account workers’ compensation business written by ACE USA.
We observed reported claims frequency in 2006 lower than anticipated.

• Net adverse development of $5 million on short-tail business including:
• Adverse development of $182 million related to property claims arising from 2005 catastrophes. The majority of this
increase is related to property losses from Hurricane Katrina. The nature and extent of Hurricane Katrina resulted in some
claims that increased over previously reported damage estimates. Factors leading to these increases included demand
surge and some impact to previously unimpaired layers of excess coverage;
• Favorable development on ACE Westchester’s crop/hail business of $60 million due to recording of the final settlement
of the 2005 crop results. In line with normal practice for this type of business, ACE did not receive final loss reports for
the 2005 year until 2006. Therefore, the prior period movements were direct results of the loss amounts within the initial
and final loss reports issued during the first and second quarters of 2006 being lower than our preliminary estimates;
• Favorable development of $51 million on ACE USA’s workers’ compensation short-tail catastrophe and industrial acci-
dent exposure arising from 2004 and 2005 accident years, due to favorable trends in reported loss development. For the
2004 and 2005 accident years, claims arising from industrial or travel accidents trended favorably in 2006 relative to
how earlier accident years had developed at the same period of maturity; and
• Net favorable development of $46 million related to the 2004 and 2005 accident years. This favorable activity was
primarily in our aerospace and surety lines of business. Both of these businesses are relatively new, in that as recently as
2002 our premium volume was minimal and we have grown these businesses significantly since then. During 2006, we
concluded the loss experience had become sufficiently credible, due to the degree of elapsed time, for us to begin to con-
sider loss based projection methods which resulted in favorable prior loss development of $14 million and $18 million,
respectively.

We experienced $103 million of net adverse prior period development in 2005, representing 0.9 percent of the segment’s net
unpaid loss and loss expense reserves at December 31, 2004.

Insurance – Overseas General

Insurance – Overseas General experienced net favorable prior period development of $192 million in 2007, representing 3.2
percent of the segment’s net unpaid loss and loss expense reserves at December 31, 2006. The net prior period development
for 2007 was the net result of several underlying favorable and adverse movements, driven by the following principal changes:
• Net favorable development of $53 million on long-tail lines of business including:

• Net favorable development of $33 million in the 2006 and prior accident years for Insurance – Overseas General long-
tail lines, primarily casualty and financial lines. This favorable prior period development was in response to the annual
review of long-tail lines completed during the year. There was $23 million of net favorable development for Insurance –
Overseas General on the 2003-2005 accident years driven by reductions in loss development method indications and
greater credibility being assigned to Bornhuetter-Ferguson projections versus expected loss ratio methods. This shift in
credibility weighting between reserving methods is common practice and allows for greater recognition of actual loss
emergence as accident years mature;
• Net favorable development of $20 million as a result of an update of the detailed annual evaluation of the excess
exposures in Insurance – Overseas General which comprised strengthening of $89 million in accident years 2003 and
prior, and $45 million in accident year 2006, and a release of $154 million in accident years 2004 and 2005; and
• Adverse development of $11 million in ACE Global Markets’ long-tail professional lines, primarily in years of account
1999-2003. This adverse prior period development was largely in response to claims department recommendations on
three accounts based on updated information received during the course of claim settlement in calendar year 2007.

• Net favorable development of $139 million on short-tail lines of business including:
• Favorable development of $84 million on short-tail property and fire lines primarily in the 2006 accident year in ACE
International. The favorable development during the past year was due in large part to shifting credibility away from
Bornhuetter-Ferguson methods and relying more heavily on loss development patterns as case incurred loss became a
more accurate predictor of ultimate loss. This shift in credibility tended to reduce indicated ultimate losses since, with
hindsight, our initial expected loss ratios have proven to be conservative;
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• Favorable development of $13 million on 2005 hurricane losses in ACE Global Markets. This adjustment was due to
the fact that after 24 months of development, it was concluded that there would be no new reported claims;
• Favorable development of $30 million on specialty A&H primarily in the 2005 and 2006 accident years in ACE Europe.
This favorable prior period development followed the completion of the regular reserve review and was driven by better
than expected loss experience relative to prior reserving assumptions. The favorable experience arose in direct marketing
A&H businesses across several countries with no particular underlying claim or loss emergence trend identifiable;
• Favorable development of $28 million on specialty marine, primarily in the 2005 and 2006 accident years in both ACE
International and ACE Global Markets. This favorable prior period development was largely in response to claims depart-
ment recommendations on several large claims based on updated information received during claim settlement in
calendar year 2007; and
• Adverse development of $9 million on specialty consumer lines, primarily in accident year 2006. This adverse develop-
ment was primarily driven by further deterioration of ACE International’s homeowner’s warranty business in Norway. The
indicated ultimate loss was revised upwards in 2007 in response to several key claim metrics underlying the reserve
estimate: number of reopened claims, loss adjustment expenses, and frequency and severity of late reported claims.

Insurance – Overseas General experienced net favorable prior period development of $72 million in 2006, representing 1.3
percent of the segment’s net unpaid loss and loss expense reserves at December 31, 2005. The net prior period development
for 2006 was the net result of several underlying favorable and adverse movements, driven by the following principal changes:
• Net adverse development of $20 million on long-tail lines of business including:

• Adverse development of $29 million on the ACE Global Markets’ professional lines portfolio. In 2006, we continued to
experience greater than expected reported loss activity related to years of account 2003 and prior, largely from claims
related to corporate failures, allegations of management misconduct, and accounting irregularities. As a result, we have
increased the expected ultimate loss ratios for these years in response to updated claim and legal information received in
2006 on specific cases;
• Adverse development of $14 million on asbestos liabilities, excluding a provision for uncollectible reinsurance, resulting
from the completion of our annual analysis of our international A&E exposures by a joint legal and actuarial team during
the fourth quarter of 2006; and
• Net favorable development of $23 million on ACE International’s non-A&E exposures from the 2002-2004 accident
years. This movement was driven by continued favorable loss emergence, most notably on the U.K. casualty and Asia
Pacific financial lines portfolios, as a result of favorable severity trends in 2006.

• Net favorable development of $92 million on short-tail lines of business including:
• Net favorable development of $111 million on short-tail property and fire lines, mainly related to accident years 2004
and 2005. The favorable development in 2006 was driven by lower than anticipated frequency and severity of late
reported property claims that emerged during 2006, and favorable development and settlement of several previously
reported large losses; and
• Net adverse development of $19 million on other short-tail business including aviation, A&H, marine, consumer lines,
and political risk. Most of the adverse development was driven by higher than expected loss activity in 2006 at ACE
Global Markets, primarily on accident years 2002 and prior.

We experienced $5 million of net adverse development in 2005, representing 0.1 percent of the segment’s net unpaid loss
and loss expense reserves at December 31, 2004.

Global Reinsurance

Global Reinsurance experienced net favorable prior period development of $34 million in 2007, representing 1.3 percent of
the segment’s net unpaid loss and loss expense reserves at December 31, 2006. The net prior period development recorded in
2007 was the net result of several underlying favorable and adverse movements. The largest adverse movement was related to
long-tail lines of business for ACE Tempest Re USA of $13 million mainly as a result of higher than expected claims reported
over the last few quarters primarily in the treaty years 2000-2005 for casualty and workers’ compensation business on several
accounts. Favorable movements of $47 million largely related to claim closings on short-tail property and other short-tail lines
of business primarily from treaty years 2005 and prior were recorded in 2007.

Global Reinsurance experienced net favorable prior period development of $5 million in 2006, representing 0.2 percent
of the segment’s net unpaid loss and loss expense reserves at December 31, 2005. The net prior period development in 2006
was the net result of several underlying favorable and adverse movements. The largest adverse movement was related to cata-
strophes from the 2005 accident year of $29 million as a result of increased loss reports from cedants. Favorable movements
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largely related to property business from accident years prior to 2005 and a number of small movements on different specialty
portfolios.

We experienced $22 million of net favorable prior period development in 2005, representing 1.4 percent of the segment’s
net unpaid loss and loss expense reserves at December 31, 2004.

Segment Operating Results – Years Ended December 31, 2007, 2006, and 2005
The discussions that follow include tables, which show our segment operating results for the three years ended December 31,
2007, 2006, and 2005. In presenting our segment operating results, we have discussed our performance with reference to
underwriting results, which is a non-GAAP measure. We consider this measure, which may be defined differently by other
companies, to be important in understanding our overall results of operations. Underwriting results are calculated by subtract-
ing losses and loss expenses, life and annuity benefits, policy acquisition costs, and administrative expenses from net
premiums earned. We use underwriting results and operating ratios to monitor the results of our operations without the impact
of certain factors, including net investment income, other (income) expense, interest expense, income tax expense, and net
realized gains (losses). We believe the use of these measures enhances the understanding of our results of operations by high-
lighting the underlying profitability of our insurance and reinsurance businesses. Underwriting results should not be viewed as
a substitute for measures determined in accordance with GAAP.

We operate through the following business segments: Insurance – North American, Insurance – Overseas General, Global
Reinsurance, and Life Insurance and Reinsurance. For more information on each of our segments refer to “Segment
Information”, under Item 1.

Insurance – North American

The Insurance – North American segment comprises our P&C operations in the U.S., Canada, and Bermuda. This segment
includes the operations of ACE USA (including ACE Canada), ACE Westchester, ACE Bermuda, and various run-off operations,
including Brandywine Holdings Corporation (Brandywine Holdings).

(in millions of U.S. dollars) 2007 2006 2005

Net premiums written $ 5,833 $ 5,940 $ 5,803
Net premiums earned 6,007 5,719 5,730
Losses and loss expenses 4,269 4,026 4,577
Policy acquisition costs 515 530 503
Administrative expenses 530 502 427

Underwriting income 693 661 223

Net investment income 1,034 876 698
Net realized gains (losses) 125 (83) 15
Other (income) expense 11 (2) 18
Income tax expense 468 352 235

Net income $ 1,373 $ 1,104 $ 683

Loss and loss expense ratio 71.1% 70.4% 79.9%
Policy acquisition cost ratio 8.6% 9.2% 8.8%
Administrative expense ratio 8.8% 8.8% 7.4%
Combined ratio 88.5% 88.4% 96.1%

Net premiums written for the Insurance – North American segment decreased two percent in 2007, compared with 2006.
This decrease was primarily due to a decline in new and renewal business at ACE Westchester, our wholesale operation,
which experienced very competitive conditions on P&C lines. ACE Westchester also reported a decrease in retention of gross
premiums written, primarily due to changes in business mix. ACE Bermuda reported a decrease in net premiums written pri-
marily due to a decline in assumed loss portfolio business as well as excess liability and professional lines, partially offset by
an increase in political risk writings in 2007, compared with 2006. ACE USA, this segment’s U.S.-based retail division,
reported modest growth driven primarily by specialty casualty and energy lines as well as professional risk and a large
assumed portfolio contract. These increases were partially offset by declines in production in ACE USA’s large account risk
management unit and the curtailment of middle market workers’ compensation writings in response to unfavorable market
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conditions. Net premiums written increased two percent in 2006 compared with 2005. This increase was primarily driven by
ACE USA which reported growth across many lines, including commercial property, energy, aerospace, and financial solutions.
ACE Bermuda reported a significant decline in its financial solutions business as net premiums written in 2005 were bolstered
by catastrophe-related reinstatement premiums on multi-year contracts. ACE Westchester reported modest growth driven pri-
marily by primary and excess casualty, inland marine, environmental, and professional risk business.

The following two tables provide a line of business and entity/divisional breakdown of Insurance – North American’s net
premiums earned for the years ended December 31, 2007, 2006, and 2005.

(in millions of U.S. dollars) 2007
% of
total 2006

% of
total 2005

% of
total

Line of Business

Property and all other $ 1,462 24% $ 1,289 22% $ 1,249 22%
Casualty 4,298 72% 4,228 74% 4,299 75%
Personal accident (A&H) 247 4% 202 4% 182 3%

Net premiums earned $ 6,007 100% $ 5,719 100% $ 5,730 100%

Entity/Division

ACE USA $ 4,196 70% $ 3,795 66% $ 3,666 64%
ACE Westchester 1,420 24% 1,465 26% 1,385 24%
ACE Bermuda 391 6% 459 8% 679 12%

Net premiums earned $ 6,007 100% $ 5,719 100% $ 5,730 100%

ACE USA’s net premiums earned increased 11 percent in 2007, compared with 2006. The increase was primarily driven by
the assumed loss portfolio contract noted above, as well as new business in the energy unit, and growth in specialty casualty
lines, including professional risk, umbrella excess, custom casualty, and environmental. ACE USA’s curtailment of middle
market worker’s compensation business partially offset these increases. ACE USA’s net premiums earned increased four per-
cent in 2006, compared with 2005. This increase was primarily driven by growth in specialty casualty and commercial
property lines.

ACE Westchester’s net premiums earned decreased three percent in 2007, compared with 2006. This decrease was
primarily due to lower production in casualty lines resulting from more competitive market conditions, partially offset by
increased crop/hail business, which benefited from higher commodity prices. ACE Westchester’s net premiums earned
increased six percent in 2006, compared with 2005. This increase was primarily driven by increased primary and excess
casualty, inland marine, environmental and professional risk business and also the negative impact of catastrophe-related
reinstatement premiums on the 2005 year.

ACE Bermuda’s net premiums earned decreased 15 percent in 2007, compared with 2006. The decrease was primarily
due to our curtailment of financial solutions business in 2006. ACE Bermuda’s net premiums earned decreased 32 percent in
2006, compared with 2005. This decrease was a result of the decline in financial solutions business, including the positive
impact on the prior year of catastrophe-related reinstatement premiums on multi-year contracts.

Insurance – North American’s loss and loss expense ratio increased in 2007, compared with 2006. The following table
shows the impact of catastrophe losses and prior period development on our loss and loss expense ratio for the years ended
December 31, 2007, 2006, and 2005.

2007 2006 2005

Loss and loss expense ratio, as reported 71.1 % 70.4 % 79.9 %
Catastrophe losses (0.3)% – (8.9)%
Prior period development (0.2)% (1.2)% (1.8)%

Loss and loss expense ratio, adjusted 70.6 % 69.2 % 69.2 %

Insurance – North American’s catastrophe losses were $16 million in 2007, compared with $nil in 2006, and $557 million
in 2005. Current year catastrophe losses were primarily associated with floods in the U.S. Catastrophe losses in 2005 were
significant and included losses from Hurricanes Katrina, Rita, and Wilma. Insurance – North American incurred net adverse
prior period development of $9 million in 2007. This compares with net adverse prior period development of $65 million and
$103 million in 2006 and 2005, respectively. Refer to “Prior Period Development” for more information. Insurance – North
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American’s loss and loss expense ratio was negatively impacted by an increase in current year accident losses, reflecting cur-
rent market conditions.

Insurance – North American’s policy acquisition cost ratio decreased in 2007 compared with 2006. The decrease was
primarily related to reductions in the policy acquisition cost ratio at ACE USA and ACE Westchester. For ACE USA, the decline
reflects higher ceding commissions as well as lower premium taxes due to reassessment of obligations for premium-based
assessments and guaranty funds. In addition, the assumed loss portfolio transfer contract, noted above, incurred low acquis-
ition costs, which is typical for these transactions. For ACE Westchester, the decline in the policy acquisition cost ratio was
primarily due to lower profit share commissions on crop business in 2007, compared with 2006. Insurance – North Ameri-
can’s policy acquisition cost ratio increased in 2006, compared with 2005, which benefited from premiums earned on multi-
year contracts which generally do not incur acquisition costs.

Administrative expenses increased in 2007, compared with 2006. This increase was primarily due to increased staffing
costs at ACE USA, as well as a $15 million decrease in net profits for ACE USA’s ESIS operation (third party claim services),
which we include in administrative expenses. The administrative expense ratio was stable in 2007, compared with 2006, as
net premiums earned increased. Administrative expenses increased in 2006, compared with 2005 as the 2005 year was
favorably impacted by the reduction of $42 million in various accruals determined not to be needed. Additionally, net profits
for ACE USA’s ESIS operation were $14 million lower in 2006, compared with 2005.

Insurance – Overseas General

The Insurance – Overseas General segment consists of ACE International, which comprises our network of indigenous
insurance operations, and the wholesale insurance operations of ACE Global Markets, our London market underwriting unit
including Lloyd’s Syndicate 2488. This segment has four regions of operations: ACE European Group, which is comprised of
ACE Europe and ACE Global Markets branded business, ACE Asia Pacific, ACE Far East, and ACE Latin America.

(in millions of U.S. dollars) 2007 2006 2005

Net premiums written $ 4,568 $ 4,266 $ 4,195
Net premiums earned 4,623 4,321 4,239
Losses and loss expenses 2,420 2,259 2,583
Policy acquisition costs 963 856 836
Administrative expenses 669 609 566

Underwriting income 571 597 254

Net investment income 450 370 319
Net realized gains (losses) (69) (16) 51
Other (income) expense (20) 10 16
Income tax expense 183 206 107

Net income $ 789 $ 735 $ 501

Loss and loss expense ratio 52.4% 52.3% 60.9%
Policy acquisition cost ratio 20.8% 19.8% 19.7%
Administrative expense ratio 14.5% 14.1% 13.4%
Combined ratio 87.7% 86.2% 94.0%

Insurance – Overseas General’s net premiums written increased seven percent in 2007, compared with 2006. Foreign
exchange impact on ACE International’s results accounted for most of this increase as both the euro and the pound sterling
strengthened significantly relative to the U.S. dollar during 2007 (refer to the table below for impact of foreign exchange on net
premiums written and earned). ACE International reported growth in A&H business in virtually all of its regions of operation,
particularly in Latin America, Europe, and Asia Pacific. On the P&C side, growth in continental Europe was more than offset by
a decline in net premiums written in the U.K. and Asia Pacific due to competitive conditions for new accounts and adverse
pricing on renewal business. ACE Global Markets reported increased reinsurance costs combined with rate decreases due to
competition in aviation, property, and financial lines, partially offset by increased production in energy, political risk, and A&H
lines. Insurance – Overseas General’s net premiums written increased two percent in 2006, compared with 2005. The 2005
year was impacted by catastrophe-related reinstatement premiums, which reduced net premiums written and earned by $38
million, primarily at ACE Global Markets.
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The following two tables provide a line of business and entity/divisional breakdown of Insurance – Overseas General’s net
premiums earned for the years ended December 31, 2007, 2006, and 2005.

(in millions of U.S. dollars) 2007
%of
total 2006

% of
total 2005

% of
total

Line of Business

Property and all other $ 1,697 37% $ 1,617 37% $ 1,609 38%
Casualty 1,495 32% 1,479 34% 1,570 37%
Personal accident (A&H) 1,431 31% 1,225 29% 1,060 25%

Net premiums earned $ 4,623 100% $ 4,321 100% $ 4,239 100%

Entity/Division

ACE Europe $ 1,999 43% $ 1,819 42% $ 1,865 44%
ACE Asia Pacific 631 14% 590 14% 545 13%
ACE Far East 365 8% 361 8% 378 9%
ACE Latin America 633 14% 521 12% 416 10%

ACE International 3,628 79% 3,291 76% 3,204 76%
ACE Global Markets 995 21% 1,030 24% 1,035 24%

Net premiums earned $ 4,623 100% $ 4,321 100% $ 4,239 100%

Insurance – Overseas General reported a seven percent increase in net premiums earned in 2007, compared with 2006. This
increase was primarily driven by a favorable foreign exchange impact on ACE International business. Net premiums earned for
this segment increased two percent in 2006, compared with 2005. In 2006, this segment experienced growth in A&H busi-
ness, offset by weakening market conditions for P&C business and higher reinsurance costs. Additionally, 2005 was impacted
by catastrophe-related reinstatement premiums of $38 million.

ACE International’s net premiums earned increased 10 percent in 2007, compared with 2006, primarily due to the
impact of foreign exchange. This segment continues to grow its A&H business which has offset weak market conditions for
U.K. and Asia Pacific P&C business, and higher reinsurance costs for certain lines. ACE Asia Pacific and ACE Latin America
reported increases in net premiums earned primarily driven by solid growth in A&H business. These regions have been suc-
cessfully utilizing unique and innovative distribution channels to grow their A&H customer base. ACE International reported a
three percent increase in net premiums earned in 2006, compared with 2005. This increase was primarily driven by growth
of A&H business, partially offset by weakness in P&C lines in the U.K.

ACE Global Markets’ net premiums earned decreased three percent in 2007, compared with 2006. This decrease was
primarily due to decreased production, higher reinsurance costs, and changes in business mix, specifically the growth of
energy lines which earn over a longer period than other types of business. Net premiums earned for ACE Global Markets were
stable in 2006, compared with 2005, as the decrease in catastrophe-related reinstatement premiums was offset by higher
reinsurance costs in 2006, particularly on aviation, energy, property, and marine lines.

Insurance – Overseas General conducts business internationally and in most major foreign currencies. The following table
summarizes the approximate effect of changes in foreign currency exchange rates on the growth of net premiums written and
earned for the years ended December 31, 2007 and 2006.

2007 2006

Net premiums written:

Growth in original currency 0.6% 2.7 %
Foreign exchange effect 6.5% (1.0)%

Growth as reported in U.S. dollars 7.1% 1.7 %

Net premiums earned:

Growth in original currency 0.7% 2.3 %
Foreign exchange effect 6.3% (0.4)%

Growth as reported in U.S. dollars 7.0% 1.9 %
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The following table shows the impact of catastrophe losses and prior period development on our loss and loss expense
ratio for the years ended December 31, 2007, 2006, and 2005.

2007 2006 2005

Loss and loss expense ratio, as reported 52.4 % 52.3 % 60.9 %
Catastrophe losses (2.0)% (0.1)% (5.2)%
Prior period development 4.2 % 1.7 % (0.1)%

Loss and loss expense ratio, adjusted 54.6 % 53.9 % 55.6 %

Net catastrophe losses for 2007 were $94 million, compared with $3 million and $201 million in 2006 and 2005,
respectively. In 2005, the catastrophe losses were primarily associated with Hurricanes Katrina, Rita, and Wilma. Insurance –
Overseas General incurred net favorable prior period development of $192 million and $72 million in 2007 and 2006,
respectively. This compares with net adverse prior period development of $5 million in 2005. Refer to “Prior Period Develop-
ment” for more information.

Insurance – Overseas General’s policy acquisition cost ratio has increased over the last three years primarily due to
changes in business mix at ACE International, specifically the growth of A&H business, which typically attracts higher commis-
sion rates than other business. The increasing impact on policy acquisition costs from A&H growth was partially offset by
increased ceding commissions on political, financial, and energy lines at ACE Global Markets. Insurance – Overseas General’s
administrative expense ratio increased in 2007, compared with 2006, primarily due to the impact of foreign exchange. Addi-
tionally, ACE International reported increased costs associated with its entrance into emerging markets, specifically Eastern
Europe and the Middle East, and in support of A&H growth at Asia Pacific. The increase in 2006, compared with 2005, was
primarily due to investments in global expansion including staff additions and infrastructure enhancements at ACE Interna-
tional.

Global Reinsurance

The Global Reinsurance segment represents ACE’s reinsurance operations, comprising ACE Tempest Re Bermuda, ACE Tem-
pest Re USA, ACE Tempest Re Europe, and ACE Tempest Re Canada. Global Reinsurance markets its reinsurance products
worldwide under the ACE Tempest Re brand name and provides a broad range of coverages to a diverse array of primary P&C
companies.

(in millions of U.S. dollars) 2007 2006 2005

Net premiums written $ 1,197 $ 1,550 $ 1,546
Net premiums earned 1,299 1,511 1,531
Losses and loss expenses 664 784 1,402
Policy acquisition costs 248 303 300
Administrative expenses 64 62 60

Underwriting income (loss) 323 362 (231)

Net investment income 274 221 173
Net realized gains (losses) 21 10 (4)
Interest expense – – 3
Other (income) expense 4 8 11
Income tax expense 32 38 11

Net income (loss) $ 582 $ 547 $ (87)

Loss and loss expense ratio 51.1% 51.8% 91.6%
Policy acquisition cost ratio 19.1% 20.1% 19.6%
Administrative expense ratio 4.9% 4.1% 3.9%
Combined ratio 75.1% 76.0% 115.1%

Global Reinsurance’s net premiums written decreased 23 percent in 2007, compared with 2006. During 2007, Global
Reinsurance experienced intense competition across all of its regions of operations, which resulted in our not renewing several

60



large policies, as well as clients increasing their retentions. Net premiums written for the Global Reinsurance segment were
stable in 2006 compared with 2005. For 2006, this segment benefited from increased rates on property catastrophe cover-
ages following two years of unprecedented hurricane activity, partially offset by lower casualty rates in Europe, and the
cancellation of a large property account in the U.S. The year ended December 31, 2005, was impacted by catastrophe-related
assumed reinstatement premiums, which increased net premiums written and earned by $46 million.

The following two tables provide a line of business and entity/divisional breakdown of Global Reinsurance’s net premiums
earned for the years ended December 31, 2007, 2006, and 2005.

(in millions of U.S. dollars) 2007
% of
total 2006

% of
total 2005

% of
total

Line of Business

Property and all other $ 285 22% $ 354 23% $ 354 23%
Casualty 671 52% 799 52% 829 54%
Property catastrophe 343 26% 358 25% 348 23%

Net premiums earned $ 1,299 100% $ 1,511 100% $ 1,531 100%

Entity/Division

ACE Tempest Re Bermuda $ 356 27% $ 367 24% $ 349 23%
ACE Tempest Re USA 693 53% 872 58% 887 58%
ACE Tempest Re Europe 241 19% 272 18% 295 19%
ACE Tempest Re Canada 9 1% – –% – –%

Net premiums earned $ 1,299 100% $ 1,511 100% $ 1,531 100%

Global Reinsurance’s net premiums earned decreased 14 percent in 2007, compared with 2006. This decrease was primarily
due to lower 2007 production at ACE Tempest Re Bermuda, ACE Tempest Re USA, and ACE Tempest Re Europe. ACE Tem-
pest Re Canada commenced writing business in 2007. Global Reinsurance’s net premiums earned decreased one percent in
2006, compared with 2005, primarily due to reduced assumed reinstatement premiums at ACE Tempest Re Bermuda and
ACE Tempest Re Europe and the cancellation of a large homeowner’s account at ACE Tempest Re USA.

The following table shows the impact of catastrophe losses and prior period development on our loss and loss expense
ratio for the years ended December 31, 2007, 2006, and 2005.

2007 2006 2005

Loss and loss expense ratio, as reported 51.1 % 51.8 % 91.6 %
Catastrophe losses (3.8)% (0.9)% (37.7)%
Prior period development 2.6 % 0.4 % 1.4 %

Loss and loss expense ratio, adjusted 49.9 % 51.3 % 55.3 %

Global Reinsurance recorded net catastrophe losses of $49 million in 2007. This compares with net catastrophe losses of $14
million and $601 million in 2006 and 2005, respectively. In 2005, the catastrophe losses were primarily associated with
Hurricanes Katrina, Rita, and Wilma. Global Reinsurance incurred net favorable prior period development of $34 million in
2007. This compares with net favorable prior period development of $5 million and $22 million in 2006 and 2005,
respectively. Refer to “Prior Period Development” for more information. The remaining decreases to the loss and loss expense
ratio in 2006 were primarily due to favorable current accident year experience on property business and changes in business
mix. In 2006, there was a greater proportion of property and property catastrophe business and pro-rata business, which
generally carries a lower loss ratio than excess of loss business.

Global Reinsurance’s policy acquisition cost ratio decreased in 2007, compared with 2006, primarily due to changes in
business mix, and lower ceding commissions at ACE Tempest Re USA. The policy acquisition cost ratio increased for Global
Reinsurance in 2006, compared with 2005, primarily due to higher ceding commissions at ACE Tempest Re USA and the
impact on the prior year of catastrophe-related assumed reinstatement premiums, which do not generate acquisition costs.
Administrative expenses have been stable over the last three years. The administrative expense ratio increased over the last
three years primarily due to the decrease in net premiums earned.
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Life Insurance and Reinsurance

Life Insurance and Reinsurance includes the operations of ACE Tempest Life Re (ACE Life Re) and ACE International Life (ACE
Life). We assess the performance of our life insurance and reinsurance business based on life underwriting income which
includes net investment income.

(in millions of U.S. dollars) 2007 2006 2005

Net premiums written $ 381 $ 274 $ 248
Net premiums earned 368 274 248
Life and annuity benefits 168 123 143
Policy acquisition costs 45 26 24
Administrative expenses 50 35 19
Net investment income 55 42 36

Life underwriting income 160 132 98
Net realized gains (losses) (164) (36) 19
Other (income) expense 1 – –
Income tax expense (benefit) (8) (6) (2)

Net income $ 3 $ 102 $ 119

Life underwriting income increased 21 percent in 2007, compared with 2006, primarily due to the profitability of the
Bermuda-based non-traditional reinsurance business and improvement in the profitability of run-off disability reinsurance
business. Additionally, there has been a slight decline in underwriting losses at ACE Life and the U.S.-based traditional life
reinsurance business due to growth in premiums and investment income during their early development. Net premiums
earned overall increased 34 percent in 2007, compared with 2006. Life Insurance and Reinsurance’s administrative expenses
increased primarily due to increased expenses to support business development opportunities at ACE Life and the U.S.-based
traditional life reinsurance business, which was launched in 2006. Net realized gains (losses) primarily consist of changes in
reported liabilities on GMIB reinsurance carried at fair value and, to a lesser extent, sales of invested assets. For 2007, sub-
stantially all of the realized loss related to an increase in reported liabilities on GMIB reinsurance resulting from adverse
financial market conditions, including a reduction in long-term interest rates, and an increase in implied volatility for both equi-
ties and interest rates. Life underwriting income increased 35 percent in 2006, compared with 2005. Net premiums earned
increased 10 percent primarily due to growth in variable annuity business at ACE Life Re and ACE Life’s international oper-
ations. Life and annuity benefits declined due to favorable experience on variable annuity business combined with a decrease
in group long-term disability business, which typically incurs higher benefit ratios than other types of business.

Net Investment Income

(in millions of U.S. dollars) 2007 2006 2005

Fixed maturities $ 1,773 $ 1,463 $ 1,170
Short-term investments 130 119 86
Equity securities 68 57 50
Other 25 26 22

Gross investment income 1,996 1,665 1,328
Investment expenses (78) (64) (64)

Net investment income $ 1,918 $ 1,601 $ 1,264

Net investment income is influenced by a number of factors, including the amounts and timing of inward and outward cash
flows, the level of interest rates, and changes in overall asset allocation. Net investment income increased 20 percent in
2007, compared with 2006, and 27 percent in 2006, compared with 2005. The increase in net investment income is
primarily due to several years of positive operating cash flows which have resulted in a higher overall average invested asset
base. The investment portfolio’s average market yield on fixed maturities was 5.3 percent at December 31, 2007, compared
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with 5.4 percent and 5.0 percent at December 31, 2006 and 2005, respectively. The following table shows the return on
average invested assets for the years ended December 31, 2007, 2006, and 2005.

(in millions of U.S. dollars) 2007 2006 2005

Average invested assets $ 38,804 $ 34,007 $ 29,118
Net investment income $ 1,918 $ 1,601 $ 1,264
Return on average invested assets 4.9% 4.7% 4.3%

Net Realized Gains (Losses)

We take a long-term view with our investment strategy and our investment managers manage our investment portfolio to
maximize total return within certain specific guidelines designed to minimize risk. The majority of our investment portfolio is
available for sale and reported at fair value. Our held to maturity investment portfolio is reported at amortized cost.

The effect of market movements on our available for sale investment portfolio impacts net income (through net realized
gains (losses)) when securities are sold or when “other-than-temporary” impairments are recorded on invested assets.
Additionally, net income is impacted through the reporting of changes in the fair value of derivatives, including financial
futures, options, swaps, and GMIB reinsurance. Changes in unrealized appreciation and depreciation on available for sale
securities, which result from the revaluation of securities held, are reported as a separate component of accumulated other
comprehensive income in shareholders’ equity.

The following table presents our pre-tax net realized gains (losses) for the years ended December 31, 2007, 2006, and
2005.

(in millions of U.S. dollars) 2007 2006 2005

Fixed maturities $ (98) $ (220) $ (45)
Equity securities 162 163 76
Foreign exchange gains (losses) 4 (13) –
Other 37 28 4
Sale of run-off reinsurance subsidiaries – (23) –
Derivatives:

Equity and fixed income derivatives (19) (18) 12
Fair value adjustment on insurance derivatives (147) (15) 29

Subtotal derivatives (166) (33) 41

Total net realized gains (losses) $ (61) $ (98) $ 76

Subject to investment guidelines approved by our Finance and Investment Committee of the Board of Directors (relating to
asset classes, credit quality, and liquidity), our investment managers generally have the ability to sell securities from our avail-
able for sale investment portfolio with the concurrence of ACE management when they determine that an alternative security
with comparable risks is likely to provide a higher investment return, considering the realized gain or loss on sale of the held
security and differential in future investment income. Often, sales of individual securities occur when investment managers
conclude there are changes in the credit quality of a particular security or, for other reasons, market value is apt to deteriorate.
Further, we may sell securities when we conclude it is prudent to reduce a concentration in a particular issuer or industry.
Therefore, securities sales volume may increase in a volatile credit market in which credit spreads and, thus, the market value
of fixed maturity investments are subject to significant changes in a short period of time. The interest rate environment will
tend to have a limited effect on securities sales volume but extreme conditions could have an effect on the magnitude of real-
ized gains or losses. For example, in a declining interest rate environment, the market value of securities increases, resulting in
a greater likelihood of net realized gains and we would, therefore, tend to reduce the average duration of our fixed maturity
investment portfolio. An increasing interest rate environment would tend to have the opposite effect. The effect of a high level
of realized losses or gains for a particular period will tend to be offset by increases or decreases in investment income,
respectively, in subsequent periods. From a liquidity perspective, our greatest risk is that we could be forced to sell a large
volume of securities at a loss (i.e., in a high interest rate environment) to meet operating needs and are, thus, unable to
reinvest proceeds to recoup such losses with future investment income (Refer to “Liquidity and Capital Resources” for more
information).
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In 2007, we recorded net realized losses of $166 million on derivative transactions. This compares with a net realized
loss of $33 million and a net realized gain of $41 million in 2006 and 2005, respectively. For a sensitivity discussion of the
effect of changes in interest rates and equity indices on the fair value of derivatives and the resulting impact on our net
income, refer to Item 7A.

We regularly review our investment portfolio for possible impairment based on criteria including economic conditions,
credit loss experience, and issuer-specific developments. If there is a decline in a security’s net realizable value, we must
determine whether that decline is temporary or “other-than-temporary”. If we believe a decline in the value of a particular
investment is temporary, we record it as an unrealized loss in our shareholders’ equity. If we believe the decline is “other-than-
temporary”, we write down the book value of the investment and record a net realized loss in our statement of operations. The
decision to recognize a decline in the value of a security carried at fair value as “other-than-temporary” rather than temporary
has no impact on our book value. Once a security is identified as having a potential “other-than-temporary” impairment, we
determine whether or not cost will ultimately be recovered and whether we have the intent and ability to hold the security until
an expected recovery period, absent a significant change in facts that is expected to have a material adverse financial effect on
the issuer.

The process of determining whether a decline in value is temporary or “other-than-temporary” requires considerable
judgment and differs depending on whether or not the security is traded on a public market as well as by type of security. We
review all of our fixed maturities and equity securities for potential impairment each quarter. Refer to Note 3 e) to the Con-
solidated Financial Statements, under Item 8, for criteria we consider in assessing potential impairment and for a table which
summarizes all of our securities in an unrealized loss position at December 31, 2007 and 2006.

Our net realized losses in 2007 included write-downs of $141 million as a result of conditions which caused us to con-
clude that the decline in fair value was “other-than-temporary”. This compares with write-downs of $214 million and $88
million in 2006 and 2005, respectively. The impairments were primarily due to an increase in market interest rates from the
date of security purchase and as such, were not credit-related.

A breakdown of write-downs by security type is included in Note 3 f) to the Consolidated Financial Statements, under
Item 8.

Other Income and Expense Items

Years Ended December 31
(in millions of U.S. dollars) 2007 2006 2005

Equity in net (income) loss of partially-owned companies $ 39 $ (60) $ (60)
Minority interest (income) expense 7 8 16
Federal excise tax 18 10 7
Other 17 7 12

Other (income) expense $ 81 $ (35) $ (25)

Other (income) expense is primarily comprised of our equity in net income of Assured Guaranty Ltd. (included in equity in net
income of partially-owned companies). During 2007, Assured Guaranty Ltd. (AGO) recorded mark to market losses in its credit
derivatives portfolio, our portion of which was $122 million. These losses were reported as realized losses by AGO. Our rela-
tionship with AGO is limited to our equity investment, which had a carrying value of $392 million at December 31, 2007. We
conduct no financial guaranty business directly or with AGO and we retain no financial guaranty exposures with AGO. For
more information, refer to Item 1A. Risk Factors under Liquidity and Investments. Other income and expense also includes
certain excise taxes incurred as a result of capital management initiatives. These transactions are considered capital in nature
and are excluded from underwriting results.

Investments

Our principal investment objective is to ensure that funds are available to meet our insurance and reinsurance obligations.
Within this broad liquidity constraint, the purpose of our investment portfolio’s structure is to maximize total return subject to
specifically approved guidelines of overall asset classes, credit quality, liquidity, and volatility of expected returns. Our invest-
ment portfolio is invested primarily in fixed income securities with an average credit quality of AA, as rated by the independent
investment rating service Standard and Poor’s (S&P). The portfolio is externally managed by independent, professional invest-
ment managers. The average duration of our fixed income securities, including the effect of options and swaps, was 3.5 years
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at December 31, 2007, compared with 3.3 years at December 31, 2006. We estimate that a 100 basis point (bps) increase
in interest rates would reduce our book value by approximately $1.3 billion. Our “Other investments” are principally comprised
of direct investments, investment funds, and limited partnerships. Our exposure to sub-prime asset backed securities was
$135 million at December 31, 2007, which represented less than one percent of our investment portfolio. We do not expect
any material investment loss from our exposure to sub-prime mortgages. We hold no collateralized debt obligations or
collateralized loan obligations in our investment portfolio.

The following table shows the fair value and cost/amortized cost of our invested assets at December 31, 2007 and 2006.

2007 2006

(in millions of U.S. dollars)
Fair

Value
Cost/

Amortized Cost
Fair

Value
Cost/

Amortized Cost

Fixed maturities available for sale $ 33,184 $ 32,994 $ 28,540 $ 28,389
Fixed maturities held to maturity 3,015 2,987 3,015 3,047
Short-term investments 2,631 2,631 2,456 2,456

38,830 38,612 34,011 33,892
Equity securities 1,837 1,618 1,713 1,372
Other investments 1,140 880 845 661

Total investments $ 41,807 $ 41,110 $ 36,569 $ 35,925

The fair value of our total investments increased $5.3 billion in 2007, compared with 2006, primarily due to the invest-
ment of $4.3 billion of positive cash flows in the current period.

The following tables show the market value of our fixed maturities and short-term investments at December 31, 2007
and 2006. The first table lists investments according to type and the second according to S&P credit rating.

2007 2006

(in millions of U.S. dollars)
Market
Value

Percentage of
Total

Market
Value

Percentage of
Total

Treasury $ 1,145 3% $ 1,322 4%
Agency 1,820 5% 2,207 7%
Corporate 9,015 23% 7,394 22%
Mortgage-backed securities 13,733 35% 11,346 33%
Asset-backed securities 1,150 3% 2,020 6%
Municipal 1,844 5% 809 2%
Non-U.S. 7,492 19% 6,457 19%
Short-term investments 2,631 7% 2,456 7%

Total $ 38,830 100% $ 34,011 100%

AAA $ 24,553 63% $ 22,471 66%
AA 3,747 10% 2,725 8%
A 4,590 12% 3,909 12%
BBB 3,297 8% 2,498 7%
BB 1,073 3% 943 3%
B 1,481 4% 1,365 4%
Other 89 – 100 –

Total $ 38,830 100% $ 34,011 100%

Municipal bond portfolio

With regard to our $1.8 billion municipal bond portfolio, financial guarantee companies insure approximately $850 million.
These investments are made based on the underlying credit of the issuer and, as such, any decline in value because of a
downgrade of bond insurers would be minimal. For example, without the AAA insurance guarantees, the average rating of this
portfolio would fall to AA from AA+, which would result in a nominal decline in value. We would expect a similar market
impact from the loss of AAA insurance guarantees on our $250 million in other investments wrapped by financial guarantors.
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Mortgage-backed and asset-backed securities

Additional details on the mortgage-backed and asset-backed components of our investment portfolio at December 31, 2007,
are provided below:

Mortgage-backed and Asset-backed Securities

Market Value

S&P Credit Rating

(in millions of U.S. dollars) AAA AA A BBB
BB

and below Total

Mortgage-backed securities

Residential mortgage-backed (RMBS)
GNMA $ 395 $ – $ – $ – $ – $ 395
FNMA 5,330 – – – – 5,330
Freddie Mac 2,287 – – – – 2,287

Total agency RMBS 8,012 – – – – 8,012
Non-agency RMBS 3,070 11 1 12 – 3,094

Total RMBS 11,082 11 1 12 – 11,106
Commercial mortgage-backed 2,611 3 10 3 – 2,627

Total mortgage-backed securities $13,693 $ 14 $ 11 $ 15 $ – $13,733

Asset-backed securities

Sub-prime $ 125 $ 2 $ 8 $ – $ – $ 135
Credit Cards 76 – 17 8 – 101
Autos 621 27 8 – – 656
Other 255 – 3 – – 258

Total asset-backed securities $ 1,077 $ 29 $ 36 $ 8 $ – $ 1,150

Mortgage-backed and Asset-backed Securities

Book Value

S&P Credit Rating

(in millions of U.S. dollars) AAA AA A BBB
BB

and below Total

Mortgage-backed securities

Residential mortgage-backed (RMBS)
GNMA $ 390 $ – $ – $ – $ – $ 390
FNMA 5,272 – – – – 5,272
Freddie Mac 2,259 – – – – 2,259

Total agency RMBS 7,921 – – – – 7,921
Non-agency RMBS 3,066 11 1 12 – 3,090

Total RMBS 10,987 11 1 12 – 11,011
Commercial mortgage-backed 2,574 3 10 3 – 2,590

Total mortgage-backed securities $13,561 $ 14 $ 11 $ 15 $ – $13,601

Asset-backed securities

Sub-prime $ 135 $ 2 $ 8 $ – $ – $ 145
Credit Cards 74 – 17 8 – 99
Autos 619 27 7 – – 653
Other 254 – 3 – – 257

Total asset-backed securities $ 1,082 $ 29 $ 35 $ 8 $ – $ 1,154
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Below-investment grade securities

In accordance with our investment process, we invest in below-investment grade securities through dedicated investment port-
folios actively managed by external investment managers that have investment professionals specifically dedicated to this asset
class. At December 31, 2007, our fixed income investment portfolio included below-investment grade and non-rated securities
which, in total, comprised approximately seven percent of our fixed income portfolio. We define a security as being below-
investment grade if it has an S&P credit rating of BB or less. Our below-investment grade and non-rated portfolio includes
approximately 800 issues, with the top 15 holdings making up approximately 12 percent of the $2.6 billion balance at
December 31, 2007. The greatest single exposure in this portfolio of securities is $28 million. Below-investment grade secu-
rities have different characteristics than investment grade corporate debt securities. Risk of loss from default by the borrower is
greater with below-investment grade securities. Below-investment grade securities are generally unsecured and are often sub-
ordinated to other creditors of the issuer. Also, issuers of below-investment grade securities usually have higher levels of debt
and are more sensitive to adverse economic conditions, such as recession or increasing interest rates, than are investment
grade issuers. We reduce the overall risk in the below-investment grade portfolio, as in all investments, through careful credit
analysis, strict investment policy guidelines, and diversification by issuer and/or guarantor as well as by industry.

Restricted Assets

We are required to maintain assets on deposit with various regulatory authorities to support our insurance and reinsurance
operations. These requirements are generally promulgated in the statutory regulations of the individual jurisdictions. The assets
on deposit are available to settle insurance and reinsurance liabilities. We also utilize trust funds in certain large transactions
where the trust funds are set up for the benefit of the ceding companies and generally take the place of letter of credit (LOC)
requirements. We also have investments in segregated portfolios primarily to provide collateral or guarantees for LOCs and debt
instruments. Refer to Notes 8 and 9 to the Consolidated Financial Statements, under Item 8, for more information.

The following table identifies the value of restricted assets at December 31, 2007 and 2006.

(in millions of U.S. dollars) 2007 2006

Deposits with U.S. regulatory authorities $ 1,068 $ 999
Deposits with non-U.S. regulatory authorities 2,101 1,968
Assets used for collateral or guarantees 1,116 1,045
Trust funds 4,349 3,008

$ 8,634 $ 7,020

The value of restricted assets increased 23 percent in 2007 compared with 2006, primarily due to an assumed loss portfolio
contract (written during the first quarter of 2007) and the increased use of trust funds in support of U.S. managed business
ceded by U.S. insurance entities of ACE USA to ACE Tempest Re Bermuda.

Reinsurance Recoverable on Ceded Reinsurance

The composition of our reinsurance recoverable at December 31, 2007 and 2006, is as follows:

(in millions of U.S. dollars) 2007 2006

Reinsurance recoverable on unpaid losses and loss expenses $ 13,990 $ 13,903
Provision for uncollectible reinsurance on unpaid losses and loss expenses (470) (394)

Reinsurance recoverable on unpaid losses and loss expenses, net of a provision for uncollectible reinsurance 13,520 13,509
Reinsurance recoverable on paid losses and loss expenses 1,050 1,316
Provision for uncollectible reinsurance on paid losses and loss expenses (216) (255)
Reinsurance recoverable on future policy benefits 8 10

Net reinsurance recoverable $ 14,362 $ 14,580

We evaluate the financial condition of our reinsurers and potential reinsurers on a regular basis and also monitor concen-
trations of credit risk with reinsurers. The provision for uncollectible reinsurance is required principally due to the failure of
reinsurers to indemnify us, primarily because of disputes under reinsurance contracts and insolvencies. Provisions have been
established for amounts estimated to be uncollectible.
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Asbestos and Environmental and Other Run-off Liabilities

Included in our liabilities for losses and loss expenses are amounts for A&E. These A&E liabilities principally relate to claims
arising from bodily-injury claims related to asbestos products and remediation costs associated with hazardous waste sites.
The estimation of these liabilities is particularly sensitive to future changes in the legal, social, and economic environment. We
have not assumed any such future changes in setting the value of our A&E reserves, which include provisions for both reported
and IBNR claims.

Our exposure to A&E claims principally arises out of liabilities acquired when we purchased Westchester Specialty in
1998 and the P&C business of CIGNA in 1999, with the larger exposure contained within the liabilities acquired in the CIGNA
transaction. In 1996, prior to our acquisition of the P&C business of CIGNA, the Pennsylvania Insurance Commissioner
approved a plan to restructure INA Financial Corporation and its subsidiaries (the Restructuring) which included the division of
Insurance Company of North America (INA) into two separate corporations: (1) an active insurance company that retained the
INA name and continued to write P&C business and (2) an inactive run-off company, now called Century Indemnity Company
(Century). As a result of the division, predominantly all A&E and certain other liabilities of INA were allocated to Century and
extinguished, as a matter of Pennsylvania law, as liabilities of INA. As part of the Restructuring, most A&E liabilities of various
U.S. affiliates of INA were reinsured to Century, and Century and certain other run-off companies having A&E and other
liabilities were contributed to Brandywine Holdings. As part of the 1999 acquisition of the P&C business of CIGNA, we
acquired Brandywine Holdings and its various subsidiaries. For more information refer to “Brandywine Run-Off Entities” below.

The table below presents a roll forward of our consolidated A&E loss reserves, allocated and unallocated loss expense
reserves for A&E exposures, and the provision for uncollectible reinsurance for the year ended December 31, 2007.

Asbestos Environmental Total

(in millions of U.S. dollars) Gross Net Gross Net Gross Net

Balance at December 31, 2006 $ 3,221 $ 1,611 $ 489 $ 433 $ 3,710 $ 2,044
Incurred activity – (6) – – – (6)
Payment activity (284) (115) (71) (40) (355) (155)
Foreign currency revaluation 5 2 – – 5 2

Balance at December 31, 2007 $ 2,942 $ 1,492 $ 418 $ 393 $ 3,360 $ 1,885

The A&E net loss reserves including allocated and unallocated loss expense reserves and provision for uncollectible
reinsurance at December 31, 2007, of $1.885 billion shown in the above table are comprised of $1.323 billion in reserves
held by Brandywine run-off companies, $224 million of reserves held by Westchester Specialty, $169 million of reserves held
by ACE Bermuda, $148 million of reserves held by Insurance – Overseas General, and $21 million of reserves held by active
ACE USA companies.

The net figures in the above table reflect third-party reinsurance other than reinsurance provided by NICO under three
aggregate excess of loss contracts described below (collectively, the NICO contracts). We exclude the NICO contracts as they
cover non-A&E liabilities as well as A&E liabilities. The split of coverage provided under the NICO contracts for A&E liabilities
as compared to non-A&E liabilities is entirely dependant on the timing of the payment of the related claims. Our ability to make
an estimate of this split is not practicable. We believe, instead, that the A&E discussion is best provided excluding the NICO
contracts, while separately discussing the NICO contracts in relation to the total subject business, both A&E and non-A&E,
covered by those contracts. With certain exceptions, the NICO contracts provide coverage for our net A&E incurred losses and
allocated loss expenses within the limits of coverage and above ACE’s retention levels. These exceptions include losses arising
from certain operations of Insurance – Overseas General and participations by ACE Bermuda as a co-reinsurer or retro-
cessionaire in the NICO contracts.

Brandywine run-off – impact of NICO contracts on ACE’s run-off liabilities

As part of the acquisition of CIGNA’s P&C business, NICO provided $2.5 billion of reinsurance protection to Century on all
Brandywine loss and allocated loss adjustment expense reserves and on the A&E reserves of various ACE INA insurance sub-
sidiaries reinsured by Century (in each case, including uncollectible reinsurance). The benefits of this NICO contract (the
“Brandywine NICO Agreement”) flow to the other Brandywine companies and to the ACE INA insurance subsidiaries through
agreements between those companies and Century. The Brandywine NICO Agreement was exhausted on an incurred basis in
the fourth quarter of 2002.
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The following table presents a roll forward of net loss reserves, allocated and unallocated loss adjustment expense
reserves, and provision for uncollectible reinsurance in respect of Brandywine operations only, including the impact of the
Brandywine NICO Agreement. The table presents Brandywine incurred activity for the year ended December 31, 2007.

Brandywine NICO
Coverage(3)

Net of NICO
Coverage(in millions of U.S. dollars) A&E(1) Other(2) Total

Balance at December 31, 2006 $ 1,503 $ 1,101 $ 2,604 $ 1,811 $ 793
Incurred activity (8) 33 25 – 25
Payment activity (172) (94) (266) (214) (52)

Balance at December 31, 2007 $ 1,323 $ 1,040 $ 2,363 $ 1,597 $ 766

(1) The balance at December 31, 2006, has been reduced by $25 million of provision for uncollectible reinsurance as this balance was unrelated to A&E exposures.

(2) Other consists primarily of workers’ compensation, non-A&E general liability losses, and provision for uncollectible reinsurance on non-A&E business.

(3) The balance at December 31, 2006, has been adjusted by $104 million to reflect a change in reporting to an incurred basis from a cash-received basis.

The Brandywine A&E incurred benefit of $8 million was a result of a recovery recorded on a casualty clash reinsurance cover.
The Brandywine Other incurred loss of $33 million is principally comprised of a reclassification of bad debt charges of $26
million from our active company run-off operations to Brandywine.

Reserve reviews

During 2007, we conducted an internal review of our consolidated A&E liabilities as of June 30, 2007. As a result of the
internal review, we concluded that our net loss reserves for the Brandywine operations, including A&E, were adequate and,
therefore, no change to the carried reserve was required. An internal review was also conducted during 2006 for our con-
solidated A&E liabilities as of June 30, 2006. For that review, we concluded that our net loss reserves for the Brandywine
operations, including A&E, were adequate and, therefore, no change to the carried net reserve was required, while the gross
loss reserves increased by approximately $210 million.

In 2006, a team of external actuaries performed an evaluation as to the adequacy of the reserves of Century. This external
review was conducted in accordance with the Brandywine Restructuring Order, which requires that an external actuarial
review of Century’s reserves be completed every two years. The results of the external review were addressed with the
Pennsylvania Insurance Department and no changes to statutory-basis loss reserves were deemed necessary. Our A&E
reserves are not discounted and do not reflect any anticipated future changes in the legal, social, or economic environment, or
any benefit from future legislative reforms.

Westchester Specialty – impact of NICO contracts on ACE’s run-off liabilities

As part of the acquisition of Westchester Specialty in 1998, NICO provided a 75 percent pro-rata share of $1 billion of
reinsurance protection on losses and loss adjustment expenses incurred on or before December 31, 1996, in excess of a
retention of $721 million (the 1998 NICO Agreement). NICO has also provided an 85 percent pro-rata share of $150 million
of reinsurance protection on losses and allocated loss adjustment expenses incurred on or before December 31, 1992, in
excess of a retention of $755 million (the 1992 NICO Agreement). At December 31, 2007, the remaining unused incurred
limit under the 1998 NICO Agreement was $488 million, which is only available for losses and loss adjustment expenses. The
1992 NICO Agreement is exhausted on an incurred basis.

The following table presents a roll forward of net loss reserves, allocated and unallocated loss adjustment expense
reserves, and provision for uncollectible reinsurance in respect of 1996 and prior Westchester Specialty operations that are the
subject business of the NICO covers. The table presents incurred activity for the year ended December 31, 2007.

Westchester Specialty NICO
Coverage(3)

Net of
NICO

Coverage(in millions of U.S. dollars) A&E(1) Other(2) Total

Balance at December 31, 2006 $ 221 $ 147 $ 368 $ 327 $ 41
Incurred activity – 2 2 – 2
Payment activity 3 (29) (26) (29) 3

Balance at December 31, 2007 $ 224 $ 120 $ 344 $ 298 $ 46

(1) The balance at December 31, 2006, has been reduced by $50 million of reinsurance recoverable as this balance was unrelated to A&E exposures.

(2) Other consists primarily of non-A&E general liability and products liability losses.

(3) The balance at December 31, 2006, has been adjusted by $19 million to reflect a change in reporting to an incurred basis from a cash-received basis.
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Reserving considerations

For asbestos, we face claims relating to policies issued to manufacturers, distributors, installers, and other parties in the chain
of commerce for asbestos and products containing asbestos. Claims can be filed by individual claimants or groups of claimants
with the potential for hundreds of individual claimants at one time. Claimants will generally allege damages across an
extended time period which may coincide with multiple policies for a single insured.

Environmental claims present exposure for remediation and defense costs associated with the contamination of property
as a result of pollution. It is common, especially for larger defendants, to be named as a potentially responsible party (PRP) at
multiple sites. Our environmental claim count definition is based on policyholder by site numbers. For example, if a policy-
holder were named as a PRP at 10 pollution sites, we would track this as 10 claim counts. In addition, should we have
multiple policyholders identified as PRP’s at the same waste site, each would constitute a separate claim count.

The table below summarizes count information for asbestos and environmental claims for the years ended December 31,
2007 and 2006, for direct policies only, and excludes claims from assumed reinsurance.

2007 2006

Asbestos (by causative agent)

Open at the beginning of year 1,391 1,349
Newly reported 87 80
Closed or otherwise disposed 309 38

Open at end of year 1,169 1,391

Environmental (by site)

Open at the beginning of year 6,424 6,902
Newly reported 206 220
Closed or otherwise disposed 1,498 698

Open at end of year 5,132 6,424

In 2007, the number of newly reported asbestos claims rose nine percent to 87, compared with 80 new claims in 2006. The
total pending asbestos claims decreased 16 percent to 1,169 at December 31, 2007, compared with 1,391 at December 31,
2006. This decrease in pending claims is influenced by the number of closings during the period. This decrease in claims was
attributable, in part, to the formal closing of files that had been inactive for some time. A review of the inactive files revealed
that payment was no longer sought on the files, therefore, the files were closed.

In 2007, the number of newly reported environmental claims continued the decline experienced in recent years. The
number of new sites in 2007 declined six percent to 206, compared with 220 in 2006. Total pending environmental claims
at December 31, 2007, declined 20 percent to 5,132, compared with 6,424 at December 31, 2006. This decrease in claims
was attributable, in part, to the formal closing of files that had been inactive for some time. A review of the inactive files
revealed that payment was no longer sought on the files, therefore, the files were closed.

The following table shows our gross and net survival ratios for our A&E loss reserves and ALAE reserves at December 31,
2007.

2007 Survival Ratios 2006 Survival Ratios

3 Year 1 Year 3 Year 1 Year

Gross Net Gross Net Gross Net Gross Net
Asbestos 10.2 10.7 10.6 10.6 10.9 10.5 8.8 7.6
Environmental 4.5 6.6 5.7 9.8 4.0 6.0 5.8 6.7
Total 8.9 9.3 9.6 10.4 8.9 8.9 8.3 7.4

The net ratios reflect third party reinsurance other than the aggregate excess reinsurance provided under the NICO contracts.
These survival ratios are calculated by dividing the asbestos or environmental loss and ALAE reserves by the average asbestos
or environmental loss and ALAE payments for the three most recent calendar years (3 year survival ratio), and by asbestos or
environmental loss and ALAE payments in 2007 (1 year survival ratio). The survival ratios provide only a very rough measure
of reserve adequacy and are significantly impacted by a number of factors such as aggressive settlement practices, variations
in gross to ceded relationships within the asbestos or environmental claims and levels of coverage provided. We, therefore,
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urge caution in using these very simplistic ratios to gauge reserve adequacy and note that the 1 year survival ratios, partic-
ularly, are likely to move considerably from year to year for the reasons just described.

Three year gross and net survival ratios remained relatively consistent with the comparable three year ratios at
December 31, 2006. The 1 year net survival ratio for asbestos increased to 10.6 from 7.6 in 2006. The 2006 net 1 year
survival ratio for asbestos was adversely affected by a favorable settlement that resulted in a full buyback of policy obligations
on a significant account that resulted in a large increase in payments for the year.

Brandywine run-off entities

In addition to housing a significant portion of our A&E exposure, the Brandywine operations include run-off liabilities related to
various insurance and reinsurance businesses. The following companies comprise ACE’s Brandywine operations: Century (a
Pennsylvania insurer), Century Re (a Pennsylvania insurer), and Century International Reinsurance Company Ltd. (a Bermuda
insurer (CIRC)). All of the Brandywine companies are direct or indirect subsidiaries of Brandywine Holdings.

The U.S.-based ACE INA companies assumed two contractual obligations in respect of the Brandywine operations in
connection with the Restructuring: a dividend retention fund obligation and a surplus maintenance obligation in the form of an
aggregate excess of loss reinsurance agreement. In accordance with the Brandywine restructuring order, INA Financial Corpo-
ration established and funded a dividend retention fund (the Dividend Retention Fund) consisting of $50 million plus
investment earnings. The full balance of the Dividend Retention Fund was contributed to Century as of December 31, 2002.
To the extent future dividends are paid by INA Holdings Corporation to its parent, INA Financial Corporation, and to the extent
INA Financial Corporation then pays such dividends to INA Corporation, a portion of those dividends must be withheld to
replenish the principal of the Dividend Retention Fund to $50 million within five years. In 2007, 2006, and 2005, no such
dividends were paid and, therefore, no replenishment of the Dividend Retention Fund occurred. The obligation to maintain and
to replenish the Dividend Retention Fund as necessary and to the extent dividends are paid is ongoing until ACE INA receives
prior written approval from the Pennsylvania Insurance Commissioner to terminate the fund.

In addition, an ACE INA insurance subsidiary provided reinsurance coverage to Century in the amount of $800 million
under an aggregate excess of loss reinsurance agreement (the Aggregate Excess of Loss Agreement) if the statutory capital and
surplus of Century falls below $25 million or if Century lacks liquid assets with which to pay claims as they become due, after
giving effect to the contribution of the balance, if any, of the Dividend Retention Fund. Coverage under the Aggregate Excess of
Loss Agreement was triggered as of December 31, 2002, following contribution of the balance of the Dividend Retention
Fund, because Century’s capital and surplus fell below $25 million at December 31, 2002.

Effective December 31, 2004, ACE INA Holdings contributed $100 million to Century in exchange for a surplus note.
After giving effect to the contribution and issuance of the surplus note, the statutory surplus of Century at December 31, 2007,
was $25 million and approximately $321 million in statutory-basis losses were ceded to the Aggregate Excess of Loss Agree-
ment. Century reports the amount ceded under the Aggregate Excess of Loss Agreement in accordance with statutory
accounting principles, which differ from GAAP by, among other things, allowing Century to discount its asbestos and environ-
mental reserves. For GAAP reporting purposes, intercompany reinsurance recoverables related to the Aggregate Excess of Loss
Agreement are eliminated upon consolidation. To estimate ACE’s remaining claim exposure under the Aggregate Excess of Loss
Agreement on a GAAP basis, we adjust the statutory cession to exclude the discount embedded in statutory loss reserves and
we adjust the statutory provision for uncollectible reinsurance to a GAAP basis amount. At December 31, 2007, approximately
$572 million in GAAP basis losses were ceded under the Aggregate Excess of Loss Agreement, leaving a remaining limit of
coverage under that agreement of approximately $228 million. At December 31, 2006, the remaining limit of coverage under
the agreement was $255 million. While we believe ACE has no legal obligation to fund losses above the Aggregate Excess of
Loss Agreement limit of coverage, ACE’s consolidated results would nevertheless continue to include any losses above the limit
of coverage for so long as the Brandywine companies remain consolidated subsidiaries of ACE.

Uncertainties relating to ACE’s ultimate Brandywine exposure

In addition to the Dividend Retention Fund and Aggregate Excess of Loss Agreement commitments described above, certain
ACE entities are primarily liable for asbestos, environmental, and other exposures that they have reinsured to Century. Accord-
ingly, if Century were to become insolvent and ACE were to lose control of Century, some or all of the recoverables due to
these ACE companies from Century could become uncollectible, yet those ACE entities would continue to be responsible to pay
claims to their insureds or reinsureds. Under such circumstances, ACE would recognize a loss in its consolidated statement of
operations. As of December 31, 2007, the aggregate reinsurance balances ceded by the active ACE companies to Century
were approximately $1.5 billion. At December 31, 2007, Century’s carried gross reserves (including reserves ceded by the
active ACE companies to Century) were $3.5 billion. We believe the intercompany reinsurance recoverables, which relate to
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liabilities payable over many years (i.e., 25 years or more), are not impaired at this time. A substantial portion of the liabilities
ceded to Century by its affiliates have in turn been ceded by Century to NICO and, as of December 31, 2007, approximately
$1.6 billion of cover remains on a paid basis. Should Century’s loss reserves experience adverse development in the future
and should Century be placed into rehabilitation or liquidation, the reinsurance recoverables due from Century to its affiliates
would be payable only after the payment in full of certain expenses and liabilities, including administrative expenses and direct
policy liabilities. Thus, the intercompany reinsurance recoverables would be at risk to the extent of the shortage of assets
remaining to pay these recoverables. As of December 31, 2007, losses ceded by Century to the active ACE companies and
other amounts owed to Century by the active ACE companies were approximately $523 million in the aggregate.

Sale of Certain Brandywine Companies

Refer to Note 9 i) to the Consolidated Financial Statements, under Item 8.

Catastrophe Management

We continue to closely monitor our catastrophe accumulation around the world and have significantly reduced our U.S. wind
exposure since 2005. Our modeled annual aggregate 1 in 100 year return period U.S. hurricane probable maximum loss, net
of reinsurance is approximately $918 million; i.e., there is a one percent chance that ACE’s losses incurred in any year from
U.S. hurricanes could be in excess of $918 million (or less than six percent of our total shareholders’ equity at December 31,
2007). We estimate that at such loss levels, aggregate industry losses are approximately $133 billion. If the 2005 hurricanes
were to recur, our net losses on an “as-if” basis would be 30 percent lower. ACE’s modeled losses reflect our in-force portfolio
and catastrophe reinsurance program as of October 1, 2007. The modeling estimates of both ACE and industry loss levels are
inherently uncertain owing to key assumptions. First, while the use of third-party catastrophe modeling packages to simulate
hurricane losses is prevalent within the insurance industry, the models are reliant upon significant meteorology and engineer-
ing assumptions to estimate hurricane losses. In particular, modeled hurricane events are not always a representation of actual
events and ensuing additional loss potential. Second, there is no universal standard in the preparation of insured data for use
in the models and the running of the modeling software. Third, we are reliant upon third-party estimates of industry insured
exposures and there is significant variation possible around the relationship between ACE’s loss and that of the industry follow-
ing an event. Fourth, we assume that our reinsurance recoveries following an event are fully collectible. These loss estimates
do not represent ACE’s potential maximum exposures and it is highly likely that ACE’s actual incurred losses would vary
materially from the modeled estimates.

Natural Catastrophe Reinsurance Program

ACE’s core catastrophe reinsurance program provides protection against natural catastrophes impacting its primary operations
(i.e., excluding assumed reinsurance) and consists of two separate towers.

First, for losses arising out of North America, our core traditional program renewed on January 1, 2008, and we pur-
chased $123 million part of $300 million excess of $200 million in coverage and we purchased $118 million part of $200
million excess of $300 million in coverage. We also purchased $9 million part of $100 million excess of $200 million
retention. The combined effect of our traditional program purchase is that we have 50 percent of $100 million excess of $200
million in coverage placed and we have 100 percent of $200 million excess of $300 million layer placed. In addition, we
have purchased a reinsurance treaty that provides $100 million part of $175 million in coverage for U.S. property perils other
than U.S. wind excess of $500 million. This cover essentially replaces a swap agreement that was effective at January 1,
2007, and provided us certain earthquake protection. Each program noted above has a single reinstatement available. In addi-
tion to the foregoing, we have in place a multi-year, peril specific program from a major reinsurer that is backed by their credit
worthiness and the issuance of fully collateralized catastrophe bonds. Under this multi-year coverage, we have $200 million of
U.S. hurricane coverage in excess of $504 million attachment point. In addition, we have purchased U.S. earthquake cover-
age with a territorial scope of California, the Pacific Northwest, and the central U.S. This cover is 25 percent of $200 million
of loss incurred in excess of $683 million attachment point. Finally, we also purchased a combined U.S. earthquake (covering
the three territories noted above) and U.S. hurricane top layer cover of $100 million part of $150 million of loss incurred in
excess of an $817 million attachment point. These multi-year programs do not have a reinstatement feature. To keep the
expected loss the same each year of these multi-year covers, the attachment point is adjusted annually, either up or down,
based upon an independent modeling firm’s review of the exposure data underlying each program. As noted above, we did not
renew the swap agreement and instead purchased a like amount of coverage in the traditional reinsurance marketplace. By
way of comparison, the 2007 program has potentially approximately $36 million less in coverage for U.S. hurricane and Cal-

72



ifornia earthquake than the expiring program. We consider our effective retention to be approximately $250 million but this
will depend upon the nature of the loss and the interplay between the underlying per risk programs and certain other cover-
ages purchased by individual business units.

Second, for losses arising outside of North America and effective July 1, 2007, our core program is made up of two lay-
ers. We have protection of $100 million from a single catastrophic event in excess of the retention of $50 million with two
reinstatements. In addition, we have another layer that provides $100 million in protection excess of $150 million with one
reinstatement. There is further protection above this core program for specific geographic regions, being $100 million excess of
$250 million for Asia Pacific and $150 million excess of $250 million for Europe. Each of these top layers has a single
reinstatement. In addition, there are various underlying per risk and catastrophe treaties underlying the core program’s
retention of $50 million. In comparison to the prior year, the core program and the specific layer for Asia Pacific were each
reduced by $50 million, and the Europe specific layer was increased by $50 million.

L i q u i d i t y a n d C a p i t a l R e s o u r c e s

Liquidity

Liquidity is a measure of a company’s ability to generate cash flows sufficient to meet short-term and long-term cash require-
ments of its business operations. As a holding company, ACE Limited possesses assets that consist primarily of the stock of its
subsidiaries and other investments. In addition to net investment income, our cash flows currently depend primarily on divi-
dends or other statutorily permissible payments. Historically, these dividends and other payments have come from ACE’s
Bermuda-based operating subsidiaries, which we refer to as our Bermuda subsidiaries.

As an insurance company, one of our principal responsibilities to our clients is to ensure that we have ready access to
funds to settle large unforeseen claims. We expect that positive cash flows from operations (underwriting activities and invest-
ment income) will be sufficient to cover cash outflows under most loss scenarios through 2008. To further ensure the
sufficiency of funds to settle unforeseen claims, we hold a certain amount of invested assets in cash and short-term invest-
ments and maintain available credit facilities (refer to the section entitled “Credit Facilities” below). In addition, for certain
insurance, reinsurance, or deposit contracts that tend to have relatively large and reasonably predictable cash outflows, we
attempt to establish dedicated portfolios of assets that are duration-matched with the related liabilities. With respect to the
duration of our overall investment portfolio, we manage asset durations to both maximize return given current market con-
ditions and provide sufficient liquidity to cover future loss payments. In a low interest rate environment, the overall duration of
our fixed maturity investments tends to be shorter and in a high interest rate environment, such durations tend to be longer.
Given the current low-rate environment, at December 31, 2007, the average duration of our fixed maturity investments (3.5
years) is less than the average expected duration of our insurance liabilities (3.8 years).

Despite our safeguards, if paid losses accelerated beyond our ability to fund such paid losses from current operating cash
flows, we might need to either liquidate a portion of our investment portfolio or arrange for financing. Potential events causing
such a liquidity strain could include several significant catastrophes occurring in a relatively short period of time or large scale
uncollectible reinsurance recoverables on paid losses (as a result of coverage disputes, reinsurers’ credit problems or,
decreases in the value of collateral supporting reinsurance recoverables). Additional strain on liquidity could occur if the
investments sold to fund loss payments were sold at depressed prices. Because each subsidiary focuses on a more limited
number of specific product lines than is collectively available from the ACE Group of Companies, the mix of business tends to
be less diverse at the subsidiary level. As a result, the probability of a liquidity strain, as described above, may be greater for
individual subsidiaries than when liquidity is assessed on a consolidated basis. If such a liquidity strain were to occur in a
subsidiary, we could liquidate a portion of the portfolio as well as be required to contribute capital to the particular subsidiary
and/or curtail dividends from the subsidiary to support holding company operations.

The payments of dividends or other statutorily permissible distributions from our operating companies are subject to the
laws and regulations applicable to each jurisdiction, as well as the need to maintain capital levels adequate to support the
insurance and reinsurance operations, including financial strength ratings issued by independent rating agencies, which are
discussed below. During 2007, we were able to meet all of our obligations, including the payment of dividends declared on
our Ordinary Shares and Preferred Shares, with our net cash flows and dividends received. Should the need arise, we generally
have access to the capital markets and other available credit facilities.

We assess which subsidiaries to draw dividends from based on a number of factors. Considerations such as regulatory
and legal restrictions as well as the subsidiary’s financial condition are paramount to the dividend decision. The legal
restrictions on the payment of dividends from retained earnings by our Bermuda subsidiaries are currently satisfied by the
share capital and additional paid-in capital of each of the Bermuda subsidiaries. In 2007, ACE Bermuda declared and paid
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dividends of $168 million. During 2006, ACE Bermuda and ACE Tempest Life Reinsurance declared and paid dividends of
$491 million and $125 million, respectively. We expect that a majority of our cash inflows in 2008 will be from our Bermuda
subsidiaries.

The payment of any dividends from ACE Global Markets or its subsidiaries is subject to applicable U.K. insurance laws
and regulations. In addition, the release of funds by Syndicate 2488 to subsidiaries of ACE Global Markets is subject to regu-
lations promulgated by the Society of Lloyd’s. ACE INA’s U.S. insurance subsidiaries may pay dividends, without prior
regulatory approval, subject to restrictions set out in state law of the subsidiary’s domicile (or, if applicable, “commercial
domicile”). ACE INA’s international subsidiaries are also subject to insurance laws and regulations particular to the countries in
which the subsidiaries operate. These laws and regulations sometimes include restrictions that limit the amount of dividends
payable without prior approval of regulatory insurance authorities.

ACE Limited did not receive any dividends from ACE Global Markets or ACE INA in 2007 and 2006. The debt issued by
ACE INA to provide partial financing for the ACE INA acquisition and for other operating needs is serviced by statutorily
permissible distributions by ACE INA’s insurance subsidiaries to ACE INA as well as other group resources.

Our consolidated sources of funds consist primarily of net premiums written, net investment income, and proceeds from
sales and maturities of investments. Funds are used primarily to pay claims, operating expenses, and dividends and to service
debt and purchase investments. After satisfying our cash requirements, excess cash flows from these underwriting and inves-
ting activities are invested.

Our insurance and reinsurance operations provide liquidity in that premiums are received in advance, sometimes sub-
stantially in advance, of the time claims are paid. Generally, cash flows are affected by claim payments that, due to the nature
of our operations, may be comprised of large loss payments on a limited number of claims and which can fluctuate sig-
nificantly from period to period. The irregular timing of these loss payments can create significant variations in cash flows from
operations between periods. Refer to “Contractual Obligations and Commitments” for our estimate for future claim payments by
period.

Sources of liquidity include cash from operations, routine sales of investments, and financing arrangements. The following
is a discussion of our cash flows for the years ended December 31, 2007 and 2006.
• Our consolidated net cash flows from operating activities were $4.7 billion in 2007, compared with $4.1 billion in
2006. These amounts reflect net income for each period, adjusted for non-cash items and changes in working capital. Net
income increased to $2.6 billion in 2007, compared with $2.3 billion in 2006. For 2007, significant adjustments included
increases in unpaid losses and loss expenses and unearned premiums of $838 million due to growth in our A&H line and a
decrease in reinsurance recoverable of $343 million. Net cash flows from operating activities in 2006 were negatively
impacted by increased catastrophe loss payments.
• Our consolidated net cash flows used for investing activities were $4.5 billion in 2007, compared with $3.8 billion in 2006.
For the indicated periods, net cash flows used for investing activities were related principally to net purchases of fixed matur-
ities. The 2006 year included the impact of the sale of the run-off companies which reduced cash and investments by
approximately $500 million.
• Our consolidated net cash flows used for financing activities were $253 million in 2007, compared with $284 million in
2006. Net cash flows used for financing activities in 2007 were primarily comprised of dividends paid on Ordinary Shares,
partially offset by proceeds from the exercise of options for Ordinary Shares.

Both internal and external forces influence our financial condition, results of operations, and cash flows. Claim settle-
ments, premium levels, and investment returns may be impacted by changing rates of inflation and other economic conditions.
In many cases, significant periods of time, ranging up to several years or more, may lapse between the occurrence of an
insured loss, the reporting of the loss to us, and the settlement of the liability for that loss. We believe that our cash balances,
cash flow from operations, routine sales of investments, and the liquidity provided by our credit facilities, as discussed below,
are adequate to meet expected cash requirements. As discussed under “Long-term Debt”, below, we have issued debt and
secured lender commitments totaling approximately $750 million in connection with our agreement to purchase Combined.
We expect the balance of the approximately $2.4 billion purchase price ($1.65 billion) to be funded using internally generated
resources.

In order to enhance cash management efficiency during periods of short-term timing mismatches between expected
inflows and outflows of cash by currency, in 2006, we entered into agreements with a bank provider to implement two
international multi-currency notional cash pooling programs. In each program, participating ACE entities establish deposit
accounts in different currencies with the bank provider and each day the credit or debit balances in every account are notion-
ally translated into a single currency (U.S. dollars) and then notionally pooled. The bank extends overdraft credit to any
participating ACE entity as needed, provided that the overall notionally-pooled balance of all accounts in each pool at the end
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of each day is at least zero. Actual cash balances are not physically converted and are not co-mingled between legal entities.
ACE entities may incur overdraft balances as a means to address short-term timing mismatches, and any overdraft balances
incurred under this program by an ACE entity would be guaranteed by ACE Limited (up to $150 million in the aggregate).
The dedicated credit facility previously available to ACE Limited was cancelled in November 2007, following the completion
of the renewed revolving credit facility discussed below, which was amended to allow same day draw downs for both
programs.

ACE Limited and its subsidiaries are assigned debt and financial strength (insurance) ratings from internationally recog-
nized rating agencies, including S&P, A.M. Best, Moody’s Investors Service, and Fitch. The ratings issued on our companies
by these agencies are announced publicly and are available directly from the agencies. Our Internet site, www.acelimited.com,
also contains some information about our ratings, which can be found under the Investor Information tab.

Financial strength ratings reflect the rating agencies’ opinions of a company’s claims paying ability. Independent ratings
are one of the important factors that establish our competitive position in the insurance markets. The rating agencies consider
many factors in determining the financial strength rating of an insurance company, including the relative level of statutory sur-
plus necessary to support the business operations of the company. These ratings are based upon factors relevant to
policyholders, agents, and intermediaries and are not directed toward the protection of investors. Such ratings are not recom-
mendations to buy, sell, or hold securities.

Debt ratings apply to short-term and long-term debt as well as preferred stock. These ratings are assessments of the like-
lihood that we will make timely payments of principal, interest, and preferred stock dividends.

It is possible that, in the future, one or more of the rating agencies may reduce our existing ratings. If one or more of our
ratings were downgraded, we could incur higher borrowing costs and our ability to access the capital markets could be
impacted. In addition, our insurance and reinsurance operations could be adversely impacted by a downgrade in our financial
strength ratings, including a possible reduction in demand for our products in certain markets.

Capital Resources

Capital resources consist of funds deployed, or available to be deployed, to support our business operations. The following
table summarizes the components of our capital resources at December 31, 2007 and 2006.

(in millions of U.S. dollars) 2007 2006

Short-term debt $ 372 $ 578
Long-term debt 1,811 1,560

Total debt 2,183 2,138

Trust preferred securities 309 309
Preferred Shares 557 557
Ordinary shareholders’ equity 16,120 13,721

Total shareholders’ equity 16,677 14,278

Total capitalization $ 19,169 $ 16,725

Ratio of debt to total capitalization 11.4% 12.8%
Ratio of debt plus trust preferred securities to total capitalization 13.0% 14.6%

We believe our financial strength provides us with the flexibility and capacity to obtain funds externally through debt or equity financ-
ing on both a short-term and long-term basis. Our ability to access the capital markets is dependent on, among other things, market
conditions and our perceived financial strength. We have accessed both the debt and equity markets from time to time.

Short-term Debt

Short-term debt at December 31, 2007, consisted of AUD $100 million ($87 million) of 7.81 percent senior notes due
December 2008, $250 million in aggregate principal amount of unsecured senior notes due October 2008 (classified under
long-term debt at December 31, 2006) and $35 million owed to brokers under a securities repurchase agreement. In April
2007, we repaid $500 million of indebtedness. During 2007, we executed a securities repurchase agreement with a counter-
party. Under this repurchase agreement, we agreed to sell securities and repurchase them at a date in the future for a
predetermined price.
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Long-term Debt

Our total long-term debt of $1.8 billion is described in detail in Note 8 to the Consolidated Financial Statements, under Item 8.
In February 2007, we issued, at a small discount, $500 million of 5.7 percent senior notes due 2017. We used the net pro-
ceeds from this issuance together with available cash to repay $500 million of indebtedness which matured in April 2007
(classified as short-term debt at December 31, 2006).

In connection with our agreement to purchase Combined, in February 2008, we issued, at a slight discount, $300 mil-
lion of 5.8 percent notes that mature in 2018. We have lender commitments for us to borrow $450 million in a five-year
private transaction with a bank syndicate at a fixed rate of approximately 4.15 percent. The borrowing is contingent on the
closing of the acquisition of Combined. We plan to use the net proceeds from both the bank loan and public issuance to pay a
portion of the purchase price of Combined.

The following instruments have specific collateral triggers. In 1998, ACE US Holdings issued $250 million of unsecured
senior notes that mature October 2008. In December 1999, ACE INA issued $300 million of unsecured subordinated notes
that mature December 2009; we repaid $100 million of this outstanding amount during 2002. We have a $450 million credit
default swap in place that has the economic effect of reducing our cost of borrowing associated with these two issuances. The
minimum collateral in connection with the credit default swap is $158 million. The actual collateral can be higher depending
on the credit quality of securities pledged.

Under these transactions, we would be required to provide collateral of $450 million if S&P downgraded our debt rating
to BB+ or lower or downgraded ACE Bermuda’s financial strength rating to BBB- or lower. Although there can be no assur-
ance, we believe it is unlikely that either of these two events will occur. In the event that we terminate either of the swaps
prematurely, we would be liable for certain transaction costs. The counter-party in each swap is a highly rated major financial
institution and management does not anticipate non-performance.

Trust Preferred Securities

The securities outstanding consist of $300 million of trust preferred securities due 2030, issued by a special purpose entity (a
trust) that is wholly owned by us. The sole assets of the special purpose entities are debt instruments issued by one or more of
our subsidiaries. The special purpose entity looks to payments on the debt instruments to make payments on the preferred
securities. We have guaranteed the payments on these debt instruments. The trustees of the trust include one or more of our
officers and at least one independent trustee, such as a trust company. Our officers serving as trustees of the trust do not
receive any compensation or other remuneration for their services in such capacity. The full $309 million of outstanding trust
preferred securities (calculated as $300 million as discussed above plus our equity share of the trust) is shown on our con-
solidated balance sheet as a liability. Additional information with respect to the trust preferred securities is contained in Note 8
to the Consolidated Financial Statements, under Item 8.

Ordinary Shares

Total shareholders’ equity increased $2.4 billion in 2007, primarily due to net income of $2.6 billion which was partially off-
set by dividends declared. Our ratios of debt to total capitalization and debt plus trust preferred securities to total capitalization
have decreased due to the increase in shareholders’ equity and stable debt and trust preferred securities.

As part of our capital management program, in November 2001, our Board of Directors authorized the repurchase of any
ACE issued debt or capital securities including Ordinary Shares, up to $250 million. At December 31, 2007, this authorization
had not been utilized. We generally maintain shelf capacity at all times in order to allow capital market access for refinancing
as well as for unforeseen capital needs. Our unlimited shelf registration expires in December 2008.

On January 12, 2007, and April 13, 2007, we paid dividends of 25 cents per ordinary share to shareholders of record
on December 29, 2006, and March 30, 2007, respectively. On July 13, 2007, October 12, 2007, and January 11, 2008,
we paid dividends of 27 cents per share to shareholders of record on June 29, 2007, September 30, 2007, and
December 31, 2007, respectively. We have paid dividends each quarter since we became a public company in 1993. How-
ever, the declaration, payment, and value of future dividends on ordinary shares is at the discretion of our Board of Directors
and will be dependent upon our profits, financial requirements, and other factors including legal restrictions on the payment of
dividends and such other factors as our Board of Directors deems relevant. Dividends on the preferred shares are payable
quarterly when, and if, declared by our Board of Directors, in arrears on March 1, June 1, September 1, and December 1 of
each year. We paid dividends of $4.875 per preferred share on March 1, 2007, June 1, 2007, September 1, 2007, and
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December 1, 2007, to shareholders of record on February 28, 2007, May 31, 2007, August 31, 2007, and November 30,
2007, respectively.

Contractual Obligations and Commitments

The table below shows our contractual obligations and commitments including our payments due by period at
December 31, 2007.

Payments Due By Period

(in millions of U.S. dollars) Total
Less than 1

Year 1-3 Years 4-5 Years
After 5
Years

Payment amounts determinable from the respective contracts

Deposit liabilities $ 351 $ 52 $ 82 $ 67 $ 150
Purchase obligations 380 58 175 103 44
Limited partnerships – funding commitments 606 291 315 – –
Operating leases 339 61 105 76 97
Short-term debt 372 372 – – –
Long-term debt 1,811 – 400 – 1,411
Trust preferred securities 309 – – – 309
Interest on debt obligations 1,941 157 267 233 1,284

Total obligations in which payment amounts are determinable from
the respective contracts 6,109 991 1,344 479 3,295

Payment amounts not determinable from the respective contracts

Estimated gross loss payments under insurance and reinsurance
contracts 37,112 9,037 10,107 5,519 12,449

Estimated payments for future life and annuity policy benefits 2,263 120 265 248 1,630

Total contractual obligations and commitments $ 45,484 $ 10,148 $ 11,716 $ 6,246 $ 17,374

The above table excludes the following items:
Pension Obligations: Minimum funding requirements for our pension obligations are immaterial over the next year. Sub-

sequent funding commitments are apt to vary due to many factors and are difficult to estimate at this time. Refer to Note 13 to
the Consolidated Financial Statements, under Item 8, for more information.

Preferred Shares: Our Preferred Shares, issued in 2003, have no fixed repayment terms. We may redeem the Preferred
Shares at any time after May 30, 2008, at a redemption value of $25 per depository share (each of which represent one-tenth
of one Preferred Share) or at any time under certain limited circumstances. Refer to Note 10 to the Consolidated Financial
Statements, under Item 8, for more information.

Liabilities for unrecognized tax benefits are recorded in accordance with issued FASB Interpretation No. 48, Accounting

for Uncertainty in Income Taxes—an interpretation of FASB Statement No. 109 (FIN 48). The FIN 48 liability for unrecog-
nized tax benefits was $157 million at December 31, 2007. We are unable to make a reasonably reliable estimate for the
timing of cash settlement with respect to these liabilities. Refer to Note 7 to the Consolidated Financial Statements, under
Item 8, for more information.

We have no other significant contractual obligations or commitments not reflected in the table above.

Deposit liabilities

Deposit liabilities include reinsurance deposit liabilities of $325 million and $311 million and contract holder deposit funds of
$26 million and $24 million at December 31, 2007 and 2006, respectively. The reinsurance deposit liabilities arise from
contracts we sold for which there is not a significant transfer of risk. At contract inception, the deposit liability is equal to net
cash we received. An accretion rate is established based on actuarial estimates whereby the deposit liability is increased to the
estimated amount payable over the term of the contract. The deposit accretion rate is the rate of return required to fund
expected future payment obligations. We periodically reassess the estimated ultimate liability and related expected rate of
return. Any resulting changes to the amount of the deposit liability are reflected as an adjustment to earnings to reflect the
cumulative effect of the period the contract has been in force, and by an adjustment to the future accretion rate of the liability
over the remaining estimated contract term.
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Additional information with respect to deposit liabilities is contained in Note 2 k) to the Consolidated Financial State-
ments, under Item 8.

Purchase obligations

We are party to enforceable and legally binding agreements to purchase certain services. Purchase obligations in the table
primarily comprise audit fees and agreements with vendors to purchase system software administration and maintenance serv-
ices.

Limited partnerships – funding commitments

In connection with our investments in limited partnerships, we have commitments that may require funding of up to $606
million over the next several years. The timing of the payment of these commitments is uncertain and will differ from our esti-
mated timing in the table.

Operating lease commitments

We lease office space in most countries in which we operate under operating leases that expire at various dates through
December 2033. We renew and enter into new leases in the ordinary course of business as required.

Estimated gross loss payments under insurance and reinsurance contracts

We are obligated to pay claims under insurance and reinsurance contracts for specified loss events covered under those con-
tracts. Such loss payments represent our most significant future payment obligation as a P&C insurance and reinsurance
company. In contrast to other contractual obligations, cash payments are not determinable from the terms specified within the
contract. For example, we do not ultimately make a payment to our counterparty for many insurance and reinsurance con-
tracts (i.e., when a loss event has not occurred) and if a payment is to be made, the amount and timing cannot be determined
from the contract. In the table above, we estimate payments by period relating to our gross liability for unpaid losses and loss
expenses included in the consolidated balance sheet at December 31, 2007, and do not take reinsurance recoverables into
account. These estimated loss payments are inherently uncertain and the amount and timing of actual loss payments are likely
to differ from these estimates and the differences could be material. Given the numerous factors and assumptions involved in
both estimates of loss and loss expense reserves and related estimates as to the timing of future loss and loss expense pay-
ments in the table above, differences between actual and estimated loss payments will not necessarily indicate a
commensurate change in ultimate loss estimates.

Estimated payments for future life and annuity policy benefits

We establish reserves for future policy benefits for life and annuity contracts including, but not limited to, guaranteed minimum
death benefits (GMDBs) and GMIBs. The amounts in the table are gross of fees or premiums due from the underlying con-
tracts. The liability for future policy benefits for life and annuity contracts presented in our balance sheet is discounted and,
with respect to GMIB reinsurance, reflected net of fees or premiums due from the underlying contracts, and with respect to
GMDB reinsurance, does not consider benefit payments related to future fees or premiums not recognized through the balance
sheet date. Accordingly, the estimated amounts in the table exceed the liability for future policy benefits for life and annuity
contracts presented in our balance sheet. Payment amounts related to these reserves must be estimated and are not determi-
nable from the contract. Due to the uncertainty with respect to the timing and amount of these payments, actual results could
materially differ from the estimates in the table.

Credit Facilities

As our Bermuda subsidiaries are not admitted insurers and reinsurers in the U.S., the terms of certain U.S. insurance and
reinsurance contracts require them to provide LOCs to clients. In addition, ACE Global Markets is required to satisfy certain
U.S. regulatory trust fund requirements which can be met by the issuance of LOCs. LOCs may also be used for general corpo-
rate purposes and for funds at Lloyd’s.
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The following table shows our credit facilities by credit line, usage, expiry date, and purpose at December 31, 2007.

(in millions of U.S. dollars) Credit Line1 Usage Expiry Date

Unsecured Liquidity Facilities

ACE Limited2 $ 500 $ 64 Nov. 2012
Other3 66 66 Various
Unsecured Operational LOC Facilities

ACE Limited 1,000 852 Nov. 2012
Unsecured Capital Facilities

ACE Limited4 595 409 Dec. 2013

Total $ 2,161 $ 1,391
(1) Certain facilities are guaranteed by operating subsidiaries and/or ACE Limited.

(2) May also be used for LOCs.

(3) These facilities are issued in the name of ACE European Group Limited, Lloyd’s Syndicate 2488, and Century Indemnity Reinsurance Company.

(4) Supports ACE Global Markets underwriting capacity for Lloyd’s Syndicate 2488.

In November 2007, we entered into a $500 million unsecured revolving credit facility expiring in November 2012. This
facility is available for general corporate purposes and the issuance of LOCs and replaced the existing $600 million revolving
credit facility. On the effective date of the new revolving credit facility, all outstanding LOCs issued under the replaced facility
were deemed to have been issued under the new revolving credit facility and the replaced facility terminated.

In November 2007, we entered into a $1 billion unsecured operational LOC facility expiring in November 2012. This
facility replaced two LOC facilities permitting up to $1.5 billion of LOCs. On the effective date of the new LOC facility, all out-
standing LOCs issued under the replaced facilities were deemed to have been issued under the new LOC facility and the
replaced facilities terminated.

In June 2007, Syndicate 2488 reduced the LOC balance supporting its funds at Lloyd’s in line with the requirements
promulgated by Lloyd’s. The associated facility amount was also reduced to £300 million. In November 2007, we gained
approval from our bank group to extend the term of the facility by one year to satisfy Syndicate 2488’s funding requirements
through 2010. LOCs issued under this facility will expire no earlier than December 2013.

With the exception of the LOC facilities noted under “Other”, the facilities in the table above require that we maintain cer-
tain covenants, all of which have been met at December 31, 2007. These covenants include (but are not limited to):
(i) Maintenance of a minimum consolidated net worth in an amount not less than the “Minimum Amount”. For the

purpose of this calculation, the Minimum Amount is an amount equal to the sum of the base amount (currently $9.6
billion) plus 25 percent of consolidated net income for each fiscal quarter, ending after the date on which the current
base amount became effective, plus 50 percent of any increase in consolidated net worth during the same period,
attributable to the issuance of Ordinary and Preferred Shares. The Minimum Amount is subject to an annual reset
provision.

(ii) Maintenance of a maximum debt to total capitalization ratio of not greater than 0.35 to 1. Under this covenant, debt
does not include trust preferred securities or mezzanine equity, except where the ratio of the sum of trust preferred
securities and mezzanine equity to total capitalization is greater than 15 percent. In this circumstance, the amount
greater than 15 percent would be included in the debt to total capitalization ratio.
At December 31, 2007, (a) the minimum consolidated net worth requirement under the covenant described in (i) above

was $10.2 billion and our actual consolidated net worth as calculated under that covenant was $16.1 billion and (b) our ratio
of debt to total capitalization was 0.11 to 1.

In addition to these covenants, the ACE Global Markets capital facility requires that collateral be posted if the financial
strength rating of ACE falls to S&P BBB+ or lower.

Our failure to comply with the covenants under any credit facility would, subject to grace periods in the case of certain
covenants, result in an event of default. This could require us to repay any outstanding borrowings or to cash collateralize
LOCs under such facility. A failure by ACE Limited (or any of its subsidiaries) to pay an obligation due for an amount exceeding
$50 million would result in an event of default under all of the facilities described above.

Recent Accounting Pronouncements

Refer to Note 2 r) to the Consolidated Financial Statements, under Item 8, for a discussion of recent accounting pronounce-
ments.
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Item 7A. Quantitative and Qualitative Disclosures about Market Risk

Market Sensitive Instruments and Risk Management

Market risk represents the potential for loss due to adverse changes in the fair value of financial instruments. We are exposed
to potential losses from various market risks including changes in interest rates, equity prices and foreign currency exchange
rates. Further, through the writings of certain products such as credit derivatives (through our approximately 24 percent
ownership of Assured Guaranty Ltd.) and GMIB and GMDB products, we are exposed to deterioration in the credit markets,
decreases in interest rates, and declines in the equity markets. Our investment portfolio consists of both fixed income and
equity securities, denominated in both U.S. dollars and foreign currencies, which are sensitive to changes in interest rates,
equity prices, and foreign currency exchange rates.

The majority of our fixed income and all of our equity securities are classified as available for sale and, as such, changes
in interest rates, equity prices, or foreign currency exchange rates will have an immediate effect on comprehensive income and
shareholders’ equity but will not ordinarily have an immediate effect on net income. Nevertheless, changes in interest rates
and equity prices affect consolidated net income when, and if, a security is sold or impaired. From time to time, we also use
investment derivative instruments such as futures, options, swaps, and foreign currency forward contracts to manage the dura-
tion of our investment portfolio and foreign currency exposures and also to obtain exposure to a particular financial market. In
addition, as part of our investing activity, we purchase “to be announced mortgage backed securities” (TBAs). These instru-
ments are recognized as assets or liabilities in our Consolidated Financial Statements and are sensitive to changes in interest
rates, foreign currency exchange rates, and equity security prices. Changes in the fair value of TBAs are included in net real-
ized gains (losses) and therefore have an immediate effect on both our net income and shareholders’ equity. At December 31,
2007 and 2006, our notional exposure to investment derivative instruments was $15 billion.

We seek to mitigate market risk using a number of techniques, including maintaining and managing the assets and
liabilities of our international operations consistent with the foreign currencies of the underlying insurance and reinsurance
businesses, thereby limiting exchange rate risk to net assets denominated in foreign currencies.

The following is a discussion of our primary market risk exposures at December 31, 2007. Our policies to address these
risks in 2007 were not materially different from 2006. We do not currently anticipate significant changes in our primary mar-
ket risk exposures or in how those exposures are managed in future reporting periods based upon what is known or expected
to be in effect in future reporting periods.

Interest rate risk – fixed income portfolio and debt obligations

Our fixed income portfolio and debt obligations have exposure to interest rate risk. Changes in investment values attributable to
interest rate changes are mitigated by corresponding and partially offsetting changes in the economic value of our insurance
reserves and debt obligations. We monitor this exposure through periodic reviews of our asset and liability positions.

The following table shows the impact on the market value of our fixed income portfolio of an increase in interest rates of
100 bps applied instantly across the yield curve (an immediate time horizon was used as this presents the worst case scenar-
io) at December 31, 2007 and 2006.

(in millions of U.S. dollars) 2007 2006

Fair value of fixed income portfolio $ 38,830 $ 34,011
Pre-tax impact of 100 bps increase in interest rates $ 1,281 $ 1,062
Percentage of total fixed income portfolio at fair value 3.3% 3.1%

Changes in interest rates will have an immediate effect on comprehensive income and shareholders’ equity but will not ordina-
rily have an immediate effect on net income.

Although our debt, Preferred Shares, and trust preferred securities (collectively referred to as debt obligations) are reported
at amortized value and not adjusted for fair value changes, changes in interest rates could have a material impact on their fair
value, albeit there is no immediate impact on our Consolidated Financial Statements. The following table shows the impact on
the market value of our debt obligations of a decrease in interest rates of 100 bps applied instantly across the yield curve (an
immediate time horizon was used as this presents the worst case scenario) at December 31, 2007 and 2006.
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(in millions of U.S. dollars) 2007 2006

Fair value of debt obligations $ 3,120 $ 3,219
Impact of 100 bps decrease in interest rates $ 236 $ 257
Percentage of total debt obligations at fair value 7.6% 8.0%

Variations in market interest rates could produce significant changes in the timing of prepayments due to prepayment options
available. For these reasons, actual results could differ from those reflected in the tables.

Equity price risk – equity portfolio

Our portfolio of equity securities, which we carry on our balance sheet at fair value, has exposure to price risk. This risk is
defined as the potential loss in fair value resulting from adverse changes in stock prices. In addition, we attain exposure to the
equity markets through the use of derivative instruments, which also have exposure to price risk. Our U.S. equity portfolio is
correlated with the S&P 500 index and changes in that index would approximate the impact on our portfolio. Our international
equity portfolio has exposure to a broad range of non-U.S. equity markets. The following table provides more information on
our exposure to equity price risk at December 31, 2007 and 2006.

(millions of U.S. dollars) 2007 2006

Fair value of equity securities $ 1,837 $ 1,713
Pre-tax impact of 10 percent decline in market prices for equity exposures $ 184 $ 171

Changes in the fair value of our equity portfolio are recorded as unrealized appreciation (depreciation) and are included as a
separate component of accumulated other comprehensive income in shareholders’ equity.

Foreign currency exchange rate risk

Many of our non-U.S. companies maintain both assets and liabilities in local currencies. Therefore, foreign exchange rate risk
is generally limited to net assets denominated in those foreign currencies. Foreign exchange rate risk is reviewed as part of our
risk management process. Locally required capital levels are invested in home currencies in order to satisfy regulatory require-
ments and to support local insurance operations regardless of currency fluctuations. The principal currencies creating foreign
exchange risk for us are the British pound sterling, the euro, and the Canadian dollar. The following table provides more
information on our exposure to foreign exchange rate risk at December 31, 2007 and 2006.

(millions of U.S. dollars) 2007 2006

Fair value of net assets denominated in foreign currencies $ 1,651 $ 1,251
Percentage of fair value of total net assets 9.9% 8.8%
Pre-tax impact on equity of hypothetical 10 percent strengthening of the U.S. dollar $ 150 $ 114

Reinsurance of GMDB and GMIB guarantees

Our net income is directly impacted by changes in the reserves calculated in connection with the reinsurance of variable
annuity guarantees, primarily GMDB and GMIB. These reserves are calculated in accordance with SOP 03-1 and changes in
these reserves are reflected as life and annuity benefit expense, which is included in life underwriting income. In addition, our
net income is directly impacted by the change in the fair value of the GMIB liability, which is classified as a derivative accord-
ing to FAS 133. The fair value liability established for a GMIB reinsurance contract represents the difference between the fair
value of the contract and the SOP 03-1 reserves. Changes in the fair value of the GMIB liability, net of associated changes in
the calculated SOP 03-1 reserve, are reflected as realized gains or losses.

The SOP 03-1 reserve and fair value liability calculations are directly affected by market factors, the most significant of
which are equity levels, interest rate levels, and implied equity volatilities. The table below shows the sensitivity, as of
December 31, 2007, of the SOP 03-1 reserves and fair value liability associated with the variable annuity guarantee
reinsurance portfolio. Note that the change in the fair value liability includes offsetting changes in the fair value of specific
derivative instruments held to partially offset the risk in the variable annuity guarantee reinsurance portfolio. These derivatives
do not receive hedge accounting treatment.
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(in millions of U.S. dollars)
10% Worldwide
Equity Decrease

Impact of 100
bp Decrease in
Interest Rates

Long-term
Equity Implied

Volatility Up 2%

Increase in SOP 03-1 reserves / Reduction in Life underwriting income $ 52 $ 12 $ –

Increase in fair value liability 27 122 24

Reduction in net income $ 79 $ 134 $ 24

The table above demonstrates, for example, that a 10 percent decrease in worldwide equities would reduce our life under-
writing income by $52 million and cause a net realized loss of $27 million, for a total reduction in net income of $79 million.

It should be noted that these sensitivities are not directly additive, because changes in one factor will affect the sensitivity
to changes in other factors and also, that the sensitivities do not scale linearly and may be proportionally greater for larger
movements in the market factors. The calculation of the SOP 03-1 reserve and fair value liability is based on internal models
that include assumptions regarding future policyholder behavior, including withdrawal, annuitization, and asset allocation.
These assumptions impact both the absolute level of the SOP 03-1 reserve and fair value liability as well as the sensitivities to
changes in market factors shown above.

ACE views our variable annuity reinsurance business as having a similar risk profile to that of catastrophe reinsurance,
with the probability of long-term economic loss relatively small. In the short run, adverse changes in market factors will have
an impact on both life underwriting income and net income. When evaluating these risks, we expect to be compensated for
taking both the risk of a cumulative long-term economic net loss, as well as the short-term accounting variations caused by
these market movements. Therefore, we evaluate this business in terms of its long-term economic risk/reward.

The ultimate risk is a long-term underperformance of investment returns, which can be exacerbated by a long-term reduc-
tion in interest rates. In the short run, adverse market movements of the magnitude shown above do not translate immediately
into a large increase in paid claims. In addition, while they do increase the probability of suffering long-term economic loss,
the probability is still small. Following a market downturn, continued market underperformance over a period of five to seven
years would eventually result in a higher level of paid claims as policyholders accessed their guarantees through death or
annuitization. However, if market conditions improved following a downturn, SOP 03-1 reserves and fair value liability would
fall reflecting a decreased likelihood of future claims, which would result in an increase in both life underwriting income and
net income.

From inception (July 2000) to December 31, 2007, the variable annuity guarantee reinsurance portfolio has produced
the following cumulative results, along with returns on equity in excess of 30 percent. Any increase in SOP 03-1 reserves and
fair value liability should be taken in context of these results:

Net premiums earned: $786 million
Claims paid: $32 million
SOP 03-1 reserves held at December 31, 2007: $198 million
Fair value GMIB liability held at December 31, 2007: $157 million
Life underwriting income: $581 million
Net Income: $390 million
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ITEM 8. Financial Statements and Supplementary Data

The financial statements and supplementary data required by Regulation S-X are included in this report on Form 10-K com-
mencing on page F-1.

ITEM 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

There have been no changes in, or any disagreements with, accountants on accounting and financial disclosure within the two
years ended December 31, 2007.

ITEM 9A. Controls and Procedures

The Company’s management, with the participation of the Company’s Chief Executive Officer and Chief Financial Officer, eval-
uated the effectiveness of the Company’s disclosure controls and procedures as defined in Rule 13(a) -15(e) and Rule 15(d)
-15(e) under the Securities Exchange Act of 1934 as of December 31, 2007. Based upon that evaluation, the Company’s
Chief Executive Officer and Chief Financial Officer concluded that the Company’s disclosure controls and procedures are effec-
tive in allowing information required to be disclosed in reports filed under the Securities and Exchange Act of 1934 to be
recorded, processed, summarized, and reported within time periods specified in the rules and forms of the SEC, and that such
information is accumulated and communicated to the Company’s management, including its Chief Executive Officer and Chief
Financial Officer, as appropriate to allow timely decisions regarding required disclosure.

There has been no change in the Company’s internal controls over financial reporting during the Company’s quarter ended
December 31, 2007, that has materially affected, or is reasonably likely to materially affect, the Company’s internal controls
over financial reporting. The Company’s management report on internal control over financial reporting is included on page F-3
and PricewaterhouseCoopers LLP’s audit report is included on page F-4.

ITEM 9A(T) . Controls and Procedures

Item not applicable.

ITEM 9B. Other Information

There is no information required to be disclosed in a report on Form 8-K that has not been reported.
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PART III

ITEM 10. Directors, Executive Officers and Corporate Governance

Information pertaining to this item is incorporated by reference to the sections entitled “Election of Directors”, “Corporate
Governance – Did our Officers and Directors Comply with Section 16(a) Beneficial Ownership Reporting in 2007?”, “Corporate
Governance – How are Directors Nominated?”, and “Corporate Governance – The Committees of the Board – The Audit Com-
mittee” of the definitive proxy statement for the 2008 Annual General Meeting of Shareholders which will be filed with the SEC
not later than 120 days after the close of the fiscal year pursuant to regulation 14A.

Code of Ethics

The Company has adopted a Code of Conduct, which sets forth standards by which all ACE employees, officers, and directors
must abide as they work for the Company. The Company has posted this Code of Conduct on its Internet site
(www.acelimited.com, under Investor Information / Corporate Governance / Code of Conduct). The Company intends to dis-
close on its Internet site any amendments to, or waivers from, its Code of Conduct that are required to be publicly disclosed
pursuant to the rules of the SEC or the New York Stock Exchange.

ITEM 11. Executive Compensation

This item is incorporated by reference to the sections entitled “Executive Compensation” of the definitive proxy statement for
the 2008 Annual General Meeting of Shareholders which will be filed with the SEC not later than 120 days after the close of
the fiscal year pursuant to regulation 14A.

ITEM 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

The following table presents securities authorized for issuance under equity compensation plans at December 31,
2007:

Plan Category

Number of securities to
be issued upon exercise
of outstanding options,

warrants, and rights

Weighted-average
exercise price of

outstanding
options, warrants,

and rights

Number of securities
remaining available for
future issuance under
equity compensation

plans (1)

Equity compensation plans approved by security holders (2) 11,239,657 $ 42.19 10,171,353
Equity compensation plans not approved by security

holders (3) 31,158 16.19 –

Total 11,270,815 $ 42.12 10,171,353

(1) These totals include securities available for future issuance under the following plans:

i. ACE Limited 2004 Long-Term Incentive Plan. (the “2004 LTIP”) A total of 15,000,000 Ordinary Shares of the Company are authorized to be issued pursuant to awards
made as options, stock appreciation rights, stock units, performance shares, performance units, restricted stock, and restricted stock units. The maximum number of
shares that may be delivered to participants and their beneficiaries under the 2004 LTIP shall be equal to the sum of: (i) 15,000,000 shares; and (ii) any shares that
are represented by awards granted under the ACE Limited 1995 Long-Term Incentive Plan, the ACE Limited 1995 Outside Directors Plan, the ACE Limited 1998 Long-
Term Incentive Plan, and the ACE Limited 1999 Replacement Long-Term Incentive Plan (the “Prior Plans”) that are forfeited, expired, or are canceled after the effective
date of the 2004 LTIP of February 25, 2004, without delivery of shares or which result in the forfeiture of the shares back to the Company to the extent that such
shares would have been added back to the reserve under the terms of the applicable Prior Plan. As of December 31, 2007, a total of 8,978,166 shares remain avail-
able for future issuance under this plan.

ii. ACE Limited 1998 Long-Term Incentive Plan. A total of 21,252,007 shares were authorized to be issued pursuant to awards made as options, stock appreciation
rights, stock units, performance shares, performance units, restricted stock, and restricted stock units; the number of shares available for awards other than options
and stock appreciation rights was 3,232,485 shares. This plan only remains in effect with respect to outstanding awards made pursuant to this plan. Future awards
will be made pursuant to the 2004 LTIP.

iii. ACE Limited 1995 Long-Term Incentive Plan. Shares were authorized to be issued in an amount determined by a formula described in footnote (2) below pursuant to
awards to be made as options, stock appreciation rights, and restricted stock. This plan only remains in effect with respect to outstanding awards made pursuant to
this plan. Future awards will be made pursuant to the 2004 LTIP.
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iv. ACE Limited 1999 Replacement Long Term Incentive Plan. A total of 4,770,555 shares were authorized to be issued pursuant to awards to be made as options, stock
appreciation rights, stock units, performance shares, performance units, restricted stock, and restricted stock units. This plan only remains in effect with respect to
outstanding awards made pursuant to this plan.

v. ACE Limited 1995 Outside Directors Plan. Shares were authorized to be issued in an amount determined by a formula described in footnote (2) below pursuant to
awards made as options, restricted stock, and unrestricted stock. This plan only remains in effect with respect to outstanding awards made pursuant to this plan.
Future awards will be made pursuant to the 2004 LTIP.

vi. Employee Stock Purchase Plan. A total of 3,000,000 shares are authorized for purchase at a discount. As of December 31, 2007, 1,193,187 shares remain available
for future issuance under this plan.

(2) This plan category includes shares issuable pursuant to the following plans that authorize shares based on a formula:

i. ACE Limited 1995 Long-Term Incentive Plan. The total number of shares available for awards under this plan in any fiscal year was five percent of the adjusted average
of the outstanding Ordinary Shares of the Company, as that number is determined by the Company, to calculate fully diluted earnings per share for the preceding fiscal
year, reduced by any shares of stock granted pursuant to awards under this plan and any shares of stock subject to any outstanding award under this plan. This plan
only remains in effect with respect to outstanding awards made pursuant to this plan. Future awards will be made pursuant to the 2004 LTIP.

ii. ACE Limited 1995 Outside Directors Plan. The total number of shares available for awards under this plan in any fiscal year was 0.5 percent of the adjusted average of
the outstanding Ordinary Shares of the Company, as that number was determined by the Company, to calculate fully diluted earnings per share for the preceding fiscal
year, reduced by any shares of stock granted pursuant to awards under the Plan and any shares of stock subject to any outstanding award under the plan. This plan
only remains in effect with respect to outstanding awards made pursuant to this plan. Future awards will be made pursuant to the 2004 LTIP.

(3) This plan category consists of the following plan:

ACE Limited 1999 Replacement Stock Plan. This plan authorized awards to persons employed by the Company in conjunction with the Company’s acquisition of
Capital Re Corporation as replacement for Capital Re Corporation awards. A total of 31,158 options with a weighted average exercise price of $16.19 are outstanding
as replacement awards under this plan. This plan also permitted awards to employees or other persons providing services to the Company or its subsidiaries. A total of
25,000 options with a weighted average exercise price of $36.30 are outstanding as new awards made to employees of the Company or its subsidiaries under this
plan. This plan only remains in effect with respect to outstanding awards made pursuant to this plan.

Additional information is incorporated by reference to the section entitled “Information About our Ordinary Share Ownership” of
the definitive proxy statement for the 2008 Annual General Meeting of Shareholders which will be filed with the SEC not later
than 120 days after the close of the fiscal year pursuant to regulation 14A.
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ITEM 13. Certain Relationships and Related Transactions and Director Independence

This item is incorporated by reference to the sections entitled “Corporate Governance – What Is Our Related Party Transactions
Approval Policy and What Procedures Do We Use to Implement It?”, “Corporate Governance – What Related Person Trans-
actions Do We Have?”, and “Corporate Governance – Director Independence” of the definitive proxy statement for the 2008
Annual General Meeting of Shareholders which will be filed with the SEC not later than 120 days after the close of the fiscal
year pursuant to regulation 14A.

ITEM 14. Principal Accounting Fees and Services

This item is incorporated by reference to the section entitled “Ratification of Appointment of Independent Registered Public
Accounting Firm – Independent Auditor Fee Information” and “Ratification of Appointment of Independent Registered Public
Accounting Firm – Pre-Approval Policy of Audit and Non-Audit Services” of the definitive proxy statement for the 2008 Annual
General Meeting of Shareholders which will be filed with the SEC not later than 120 days after the close of the fiscal year
pursuant to regulation 14A.
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P A R T I V

ITEM 15. Exhibits, Financial Statement Schedules

(a) Financial Statements, Schedules, and Exhibits

1. Consolidated Financial Statements Page

– Management’s Responsibility for Financial Statements and Internal Control over Financial Reporting F-3
– Report of Independent Registered Public Accounting Firm F-4
– Consolidated Balance Sheets at December 31, 2007 and 2006 F-5
– Consolidated Statements of Operations and Comprehensive Income for the years ended December 31, 2007,

2006, and 2005 F-6
– Consolidated Statements of Shareholders’ Equity for the years ended December 31, 2007, 2006 and 2005 F-7
– Consolidated Statements of Cash Flows for the years ended December 31, 2007, 2006 and 2005 F-9
– Notes to Consolidated Financial Statements F-10

2. Financial Statement Schedules

– Schedule I – Summary of Investments – Other Than Investments in Related Parties F-69
– Schedule II – Condensed Financial Information of Registrant (Parent Company Only) F-70
– Schedule IV – Supplemental Information Concerning Reinsurance F-73
– Schedule VI – Supplementary Information Concerning Property and Casualty Operations F-74

Other schedules have been omitted as they are not applicable to ACE, or the required information has been included in the
Consolidated Financial Statements and related notes.

3. Exhibits

Incorporated by Reference

Exhibit
Number Exhibit Description Form

Original
Number Date Filed

SEC File
Reference

Number
Filed

Herewith

3.1 Memorandum of Association of the Company 10-K 3.1 December 18, 1998 001-11778

3.2 Articles of Association of the Company 10-K 3.2 December 18, 1998 001-11778

3.3 Special Resolutions adopted January 22, 2002
increasing the number of authorized Ordinary
Shares and Other Shares

10-K 3.3 March 18, 2002 001-11778

3.4 Resolutions of a committee of the Board of Direc-
tors of ACE Limited establishing the terms of the
7.80 percent Cumulative Redeemable Preferred
Shares, Series C, of ACE Limited

8-K 4.1 May 30, 2003 011-11778

4.1 Memorandum of Association of the Company 10-K 3.1 December 18, 1998 001-11778

4.2 Articles of Association of the Company 10-K 3.2 December 18, 1998 001-11778

4.3 Special Resolutions adopted January 22, 2002
increasing the number of authorized Ordinary
Shares and Other Shares

10-K 3.3 March 18, 2002 001-11778

4.4 Resolutions of a committee of the Board of Direc-
tors of ACE Limited establishing the terms of the
7.80 percent Cumulative Redeemable Preferred
Shares, Series C, of ACE Limited

8-K 4.1 May 30, 2003 001-11778
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Incorporated by Reference

Exhibit
Number Exhibit Description Form

Original
Number Date Filed

SEC File
Reference

Number
Filed

Herewith

4.5 Specimen certificate representing Ordinary
Shares

10-K 4.3 March 18, 2002 001-11778

4.6 Amended and Restated Rights Agreement
between ACE Limited and Mellon Investor Serv-
ices LLC, Rights Agent, dated December 20,
2001

10-K 10.59 March 18, 2002 001-11778

4.7 Indenture, dated March 15, 2002, between
ACE Limited and Bank One Trust Company,
N.A.

8-K 4.1 March 22, 2002 001-11778

4.8 Senior Indenture, dated August 1, 1999, among
ACE INA Holdings, Inc., ACE Limited and Bank
One, N.A. (formerly The First National Bank of
Chicago), as trustee

S-1 4.5 August 12, 1999 333-78841

4.9 Indenture, dated November 30, 1999, among
ACE INA Holdings, Inc. and Bank One Trust
Company, N.A., as trustee

10-K 10.38 March 29, 2000 001-11778

4.10 Supplemental Indenture No. 1, dated
December 6, 1999, among ACE INA Holdings,
Inc. and Bank One Trust Company, N.A., as
trustee

10-K 10.39 March 29, 2000 001-11778

4.11 Supplemental Indenture No. 2 and waiver,
dated February 16, 2000, among ACE INA
Holdings, Inc. and Bank One Trust Company,
N.A., as trustee

10-K 4.11 March 16, 2006 011-11778

4.12 Supplemental Indenture No. 3, dated December
21, 2007, by and between ACE INA Holdings
Inc., and The Bank of New York

X

4.13 Indenture, dated December 1, 1999, among
ACE INA Holdings, Inc., ACE Limited and Bank
One Trust Company, National Association, as
trustee

10-K 10.41 March 29, 2000 001-11778

4.14 Indenture, dated October 27, 1998, between
ACE US Holdings, Inc. and The Bank of New
York, as successor trustee

10-K 10.37 December 18, 1998 011-11778

4.15 Supplemental indenture and waiver, dated
February 16, 2000, between ACE US Holdings,
Inc. and The Bank of New York, as successor
trustee

10-K 4.14 March 16, 2006 011-11778

4.16 Supplemental indenture No. 2, dated June 1,
2003, between ACE US Holdings, Inc. and The
Bank of New York, as successor trustee

10-K 4.15 March 16, 2006 011-11778

4.17 Supplemental indenture No. 3, dated September
1, 2004, between ACE US Holdings, Inc. and
The Bank of New York, as successor trustee

10-K 4.16 March 16, 2006 011-11778
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Incorporated by Reference

Exhibit
Number Exhibit Description Form

Original
Number Date Filed

SEC File
Reference

Number
Filed

Herewith

4.18 Supplemental indenture No. 4, dated December
21, 2007, made by and between ACE US Hold-
ings, Inc., and The Bank of New York

X

4.19 Amended and Restated Trust Agreement, dated
March 31, 2000, among ACE INA Holdings,
Inc., Bank One Trust Company, National
Association, as property trustee, Bank One
Delaware Inc., as Delaware trustee and the
administrative trustees named therein

10-K 4.17 March 16, 2006 011-11778

4.20 Common Securities Guarantee Agreement, dated
March 31, 2000

10-K 4.18 March 16, 2006 011-11778

4.21 Capital Securities Guarantee Agreement, dated
March 31, 2000

10-K 4.19 March 16, 2006 011-11778

10.1 Amendment dated January 30, 2008, amend-
ing the Information Technology Services
Agreement, dated June 29, 1999, among ACE
INA Holdings Inc. and International Business
Machines Corporation

X

10.2* Second Amended and Restated Indemnification
Agreement in the form executed between the
Company and directors and/or officers

10-Q 10.1 August 7, 2007 011-11778

10.3 Amendment and waiver to the Stock Purchase
Agreement dated January 26, 2006, among
Century Indemnity Company, ACE INA Interna-
tional Holdings, Ltd. and Randall & Quilter
Investment Holdings Limited

10-K 10.5 March 16, 2006 001-11778

10.4 Stock Purchase Agreement dated December 14,
2007, between ACE Limited and Aon Corpo-
ration

X

10.5 Assurance of Discontinuance and Voluntary
Compliance with the Office of the New York
Attorney General, the Office of the Attorney
General of the State of Illinois and the Attorney
General of the State of Connecticut

8-K 10.1 April 28, 2006 001-11778

10.6 Stipulation with the New York State Department
of Insurance

8-K 10.2 April 28, 2006 001-11778

10.7 Settlement Agreement dated May 9, 2007,
between ACE Group Holdings, Inc., and certain
of its subsidiaries, and the Pennsylvania
Insurance Department and the Pennsylvania
Office of the Attorney General.

8-K 10.1 May 14, 2007 001-11778

10.8 Consulting Services Agreement by and between
GTS Consulting, LLC and ACE American
Insurance Company

10-Q 10.1 November 8, 2006 001-11778
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Incorporated by Reference

Exhibit
Number Exhibit Description Form

Original
Number Date Filed

SEC File
Reference

Number
Filed

Herewith

10.9 Amendment to the Consulting Services Agree-
ment by and between GTS Consulting LLC and
ACE American Insurance Company

10-Q 10.1 November 7, 2007 001-11778

10.10 Seventh Amendment and Restatement Agree-
ment dated November 17, 2006, relating to a
letter of credit facility originally dated November
19, 1999, among ACE Limited, ACE Bermuda
Insurance Ltd., ACE Tempest Reinsurance Ltd.,
Citigroup Global Markets Limited, and Barclays
Capital as lead arrangers and ING Bank, as co-
arranger, and Citibank International plc, as
agent and security trustee and certain financial
institutions

10-K 10.9 March 1, 2007 001-11778

10.11 First amendment dated June 22, 2007, amend-
ing the Credit Agreement dated December 13,
2005, among ACE Australia Holdings PTY Lim-
ited, ACE Limited, various financial institutions
and The Royal Bank of Scotland plc as agent

10-Q 10.2 August 7, 2007 001-11778

10.12 Amendment and Restatement Agreement dated
December 14, 2007, relating to the Credit
Agreement originally dated December 13, 2005,
and amended June 22, 2007, among ACE
Australia Holdings PTY Limited, ACE Limited,
and The Royal Bank of Scotland plc and HSBC
Securities (USA) Inc. as lead arrangers and cer-
tain other financial institutions

X

10.13 Amended and Restated Credit Agreement, dated
December 14, 2007, amending the Credit
Agreement originally dated December 13, 2005,
and amended June 22, 2007, among ACE
Australia Holdings PTY Limited, ACE Limited,
and The Royal Bank of Scotland plc and HSBC
Securities (USA) Inc. as lead arrangers and cer-
tain other financial institutions

X

10.14 Credit Agreement for £100,000,000 dated
December 13, 2005, among ACE European
Holdings NO.2 Limited, ACE Limited, and The
Royal Bank of Scotland plc and HSBC Securities
(USA) Inc. as lead arrangers and certain other
financial institutions

10-K 10.8 March 16, 2006 001-11778

10.15 First amendment dated June 22, 2007, amend-
ing the Credit Agreement dated December 13,
2005, among ACE European Holdings NO.2
Limited, ACE Limited, ACE Limited, various
financial institutions and The Royal Bank of
Scotland plc as agent

10-Q 10.5 August 7, 2007 001-11778
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10.16 Amended and Restated Credit Agreement for
$600,000,000 dated December 15, 2005,
among ACE Limited, certain subsidiaries, vari-
ous lenders and J.P. Morgan Securities and
Barclays Capital as joint lead arrangers and joint
bookrunners

10-K 10.9 March 16, 2006 001-11778

10.17 First amendment dated June 22, 2007, amend-
ing the Amended and Restated Credit Agreement
dated December 15, 2005, among ACE Lim-
ited, certain subsidiaries thereof, various lenders
and JPMorgan Chase Bank, N.A., as Admin-
istrative Agent

10-Q 10.6 August 7, 2007 001-11778

10.18 Second Amended and Restated Reimbursement
Agreement for $1,000,000,000 Unsecured
Letter of Credit Facility, dated as of November 8,
2007, among ACE Limited, certain subsidiaries,
various lenders and Wachovia Capital Markets,
LLC and Banc of America Securities LLC as joint
lead arrangers and joint bookrunners

8-K 10.1 November 14, 2007 001-11778

10.19 First amendment dated June 22, 2007, amend-
ing the unsecured Amended and Restated
Reimbursement Agreement dated July 1, 2005,
among ACE Limited, certain subsidiaries thereof,
various lenders and Wachovia Bank, National
Association, as administrative agent

10-Q 10.3 August 7, 2007 001-11778

10.20 Second Amended and Restated Credit Agree-
ment for $500,000,000 dated as of
November 8, 2007, among ACE Limited, cer-
tain subsidiaries, various lenders and J.P.
Morgan Securities Inc. and Barclays Capital as
joint lead arrangers and joint bookrunners

8-K 10.2 November 14, 2007 001-11778

10.21 First amendment dated June 22, 2007, amend-
ing the secured Amended and Restated
Reimbursement Agreement dated July 1, 2005,
among ACE Limited, certain subsidiaries thereof,
various lenders and Wachovia Bank, National
Association, as administrative agent

10-Q 10.4 August 7, 2007 001-11778

10.22* Letter agreement, dated May 17, 2006, setting
forth Brian Duperreault’s compensation
arrangements.

10-Q 10.3 August 7, 2006 001-11778

10.23* Employment Terms dated October 29, 2001,
between ACE Limited and Evan Greenberg

10-K 10.64 March 27, 2003 001-11778

10.24* Employment Terms dated November 2, 2001,
between ACE Limited and Philip V. Bancroft

10-K 10.65 March 27, 2003 001-11778
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10.25* Executive Severance Agreement between ACE
Limited and Philip Bancroft, effective January 2,
2002

10-Q 10.1 May 10, 2004 001-11778

10.26* Employee note from Brian Dowd, dated May 28,
2002

10-K 10.36 March 16, 2005 001-11778

10.27* Employment Terms dated February 25, 2005,
between ACE Limited and Robert Cusumano

10-K 10.21 March 1, 2007 001-11778

10.28* Employment Terms dated April 7, 2003,
between ACE Limited and Paul Medini

10-K 10.22 March 1, 2007 001-11778

10.29* Employment Terms dated April 10, 2006,
between ACE and John Keogh

X

10.30* Executive Severance Agreement between ACE
and John Keogh

X

10.31* ACE Limited Executive Severance Plan as
adopted effective March 29, 2006

10-Q 10.1 May 5, 2006 001-11778

10.32* Description of Executive Officer cash compensa-
tion for 2007

X

10.33* Director compensation under the ACE Limited
2004 Long-Term Incentive Plan

10-K 10.25 March 1, 2007 001-11778

10.34* ACE Limited Annual Performance Incentive Plan S-1 10.13 January 21, 1993 33-57206

10.35* ACE Limited Elective Deferred Compensation
Plan as amended and restated effective Jan-
uary 1, 2005

10-K 10.24 March 16, 2006 001-11778

10.36* ACE USA Officer Deferred Compensation Plan
(as amended through January 1, 2001)

10-K 10.25 March 16, 2006 001-11778

10.37* ACE Limited Supplemental Retirement Plan (as
amended and restated effective July 1, 2001)

10-Q 10.1 November 14, 2001 001-11778

10.38* Amendments to the ACE Limited Supplemental
Retirement Plan and the ACE Limited Elective
Deferred Compensation Plan

X

10.39* Amendment to the ACE Limited Supplemental
Retirement Plan

X

10.40* ACE USA Supplemental Employee Retirement
Savings Plan (as amended through the Second
Amendment)

10-K 10.30 March 1, 2007 001-11778

10.41* ACE USA Supplemental Employee Retirement
Savings Plan (as amended through the Third
Amendment)

10-K 10.31 March 1, 2007 001-11778

10.42* The ACE Limited 1995 Outside Directors Plan
(as amended through the Seventh Amendment)

10-Q 10.1 August 14, 2003 001-11778
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10.43* ACE Limited 1995 Long-Term Incentive Plan (as
amended through the Third Amendment)

10-K 10.33 March 1, 2007 001-11778

10.44* ACE Limited 1998 Long-Term Incentive Plan (as
amended through the Fourth Amendment)

10-K 10.34 March 1, 2007 001-11778

10.45* ACE Limited 1999 Replacement Long-Term
Incentive Plan

10-Q 10.1 November 15,
1999

001-11778

10.46* ACE Limited Rules of the Approved U.K. Stock
Option Program

10-Q 10.2 February 13, 1998 001-11778

10.47* ACE Limited 2004 Long-Term Incentive Plan (as
amended through the Second Amendment)

10-K 10.37 March 1, 2007 001-11778

10.48* Form of Restricted Stock Award Terms under the
ACE Limited 2004 Long-Term Incentive Plan

8-K 10.2 September 13,
2004

001-11778

10.49* Revised Form of Restricted Stock Award Terms
under the ACE Limited 2004 Long-Term
Incentive Plan.

10-Q 10.3 November 8, 2006 001-11778

10.50* Form of Restricted Stock Unit Award Terms
under the ACE Limited 2004 Long-Term
Incentive Plan

8-K 10.3 September 13, 2004 001-11778

10.51* Revised Form of Restricted Stock Unit Award
Terms under the ACE Limited 2004 Long-Term
Incentive Plan.

10-Q 10.4 November 8, 2006 001-11778

10.52* Form of Incentive Stock Option Terms under the
ACE Limited 2004 Long-Term Incentive Plan

8-K 10.4 September 13, 2004 001-11778

10.53* Form of Non-Qualified Stock Option Terms
under the ACE Limited 2004 Long-Term
Incentive Plan

8-K 10.5 September 13, 2004 001-11778

10.54* Form of Performance Based Restricted Stock
Award Terms under the ACE Limited 2004
Long-Term Incentive Plan, as updated through
May 4, 2006

10-Q 10.3 May 5, 2006 001-11778

10.55* Revised Form of Performance Based Restricted
Stock Award Terms under the ACE Limited
2004 Long-Term Incentive Plan

10-Q 10.2 November 8, 2006 001-11778

10.56* Form of Restricted Stock Unit Award Terms (for
outside directors) under the ACE Limited 2004
Long-Term Incentive Plan

10-Q 10.2 November 7, 2007 001-11778

12.1 Ratio of earnings to fixed charges and preferred
share dividends calculation

X

21.1 Subsidiaries of the Company X

23.1 Consent of PricewaterhouseCoopers LLP X
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31.1 Certification Pursuant to Section 302 of The
Sarbanes-Oxley Act of 2002

X

31.2 Certification Pursuant to Section 302 of The
Sarbanes-Oxley Act of 2002

X

32.1 Certification Pursuant to 18 U.S.C. Section
1350, As Adopted Pursuant to Section 906 of
The Sarbanes-Oxley Act of 2002

X

32.2 Certification Pursuant to 18 U.S.C. Section
1350, As Adopted Pursuant to Section 906 of
The Sarbanes-Oxley Act of 2002

X

* Management Contract or Compensation Plan
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S I G N A T U R E S

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused
this report to be signed on its behalf by the undersigned, thereunto duly authorized.

ACE Limited

By: /S/ PHILIP V. BANCROFT

Philip V. Bancroft

Chief Financial Officer

February 28, 2008

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following per-
sons on behalf of the registrant and in the capacities and on the dates indicated.

Signature Title Date

/S/ EVAN G. GREENBERG

Evan G. Greenberg

Chairman, President, Chief Executive
Officer; Director

February 28, 2008

/S/ PHILIP V. BANCROFT

Philip V. Bancroft

Chief Financial Officer
(Principal Financial Officer)

February 28, 2008

/S/ PAUL B. MEDINI

Paul B. Medini

Chief Accounting Officer
(Principal Accounting Officer)

February 28, 2008

/S/ MICHAEL G. ATIEH

Michael G. Atieh

Director February 28, 2008

/S/ MARY A. CIRILLO

Mary A. Cirillo

Director February 28, 2008

/S/ BRUCE L. CROCKETT

Bruce L. Crockett

Director February 28, 2008

/S/ ROBERT M. HERNANDEZ

Robert M. Hernandez

Director February 28, 2008

/S/ JOHN A. KROL

John A. Krol

Director February 28, 2008

/S/ PETER MENIKOFF

Peter Menikoff

Director February 28, 2008

/S/ LEO F. MULLIN

Leo F. Mullin

Director February 28, 2008

/S/ THOMAS J. NEFF

Thomas J. Neff

Director February 28, 2008

/S/ ROBERT RIPP

Robert Ripp

Director February 28, 2008

/S/ DERMOT F. SMURFIT

Dermot F. Smurfit

Director February 28, 2008

/S/ GARY M. STUART

Gary M. Stuart

Director February 28, 2008
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M A N A G E M E N T ’ S R E S P O N S I B I L I T Y F O R F I N A N C I A L S T A T E M E N T S A N D

I N T E R N A L C O N T R O L O V E R F I N A N C I A L R E P O R T I N G

Financial Statements

The consolidated financial statements of ACE Limited were prepared by management, who are responsible for their reliability
and objectivity. The statements have been prepared in conformity with accounting principles generally accepted in the United
States of America and, as such, include amounts based on informed estimates and judgments of management. Financial
information elsewhere in this annual report is consistent with that in the consolidated financial statements.

The Board of Directors, operating through its Audit Committee, which is composed entirely of directors who are not offi-
cers or employees of the Company, provides oversight of the financial reporting process and safeguarding of assets against
unauthorized acquisition, use or disposition. The Audit Committee annually recommends the appointment of an independent
registered public accounting firm and submits its recommendation to the Board of Directors for approval.

The Audit Committee meets with management, the independent registered public accountants and the internal auditor;
approves the overall scope of audit work and related fee arrangements; and reviews audit reports and findings. In addition, the
independent registered public accountants and the internal auditor meet separately with the Audit Committee, without
management representatives present, to discuss the results of their audits; the adequacy of the Company’s internal control; the
quality of its financial reporting; and the safeguarding of assets against unauthorized acquisition, use or disposition.

The consolidated financial statements have been audited by an independent registered public accounting firm, Pricewa-
terhouseCoopers LLP, who were given unrestricted access to all financial records and related data, including minutes of all
meetings of the Board of Directors and committees of the Board. The Company believes that all representations made to our
independent registered public accountants during their audits were valid and appropriate.

Internal Control Over Financial Reporting

The management of ACE Limited (ACE) is responsible for establishing and maintaining adequate internal control over financial
reporting. Pursuant to the rules and regulations of the Securities and Exchange Commission, internal control over financial
reporting is a process designed by, or under the supervision of our Chief Executive Officer and Chief Financial Officer to provide
reasonable assurance regarding the reliability of financial reporting and the preparation of our consolidated financial statements
for external purposes in accordance with accounting principles generally accepted in the United States of America.

As of December 31, 2007, management has evaluated the effectiveness of ACE’s internal control over financial reporting
based on the criteria for effective internal control over financial reporting established in “Internal Control – Integrated
Framework,” issued by the Committee of Sponsoring Organizations of the Treadway Commission. Based on this evaluation, we
have concluded that ACE’s internal control over financial reporting was effective as of December 31, 2007.

PricewaterhouseCoopers LLP, the independent registered public accounting firm that audited the consolidated financial
statements of ACE included in this Annual Report, has issued a report on the effectiveness of the Company’s internal controls
over financial reporting as of December 31, 2007. The report, which expresses an unqualified opinion on the effectiveness of
ACE’s internal control over financial reporting as of December 31, 2007, is included in this Item under “Report of Independent
Registered Public Accounting Firm” and follows this statement.

/S/ EVAN G. GREENBERG

Evan G. Greenberg
Chairman and Chief Executive Officer

/S/ PHILIP V. BANCROFT

Philip V. Bancroft
Chief Financial Officer
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R E P O R T O F I N D E P E N D E N T R E G I S T E R E D P U B L I C A C C O U N T I N G F I R M

To the Board of Directors and Shareholders of ACE Limited:

In our opinion, the accompanying consolidated balance sheets and the related consolidated statements of operations and
comprehensive income, shareholders’ equity, and cash flows present fairly, in all material respects, the financial position of
ACE Limited and its subsidiaries (the “Company”) at December 31, 2007 and December 31, 2006, and the results of their
operations and their cash flows for each of the three years in the period ended December 31, 2007 in conformity with
accounting principles generally accepted in the United States of America. In addition, in our opinion, the financial statement
schedules listed in the index appearing under Item 15 (2) present fairly, in all material respects, the information set forth
therein when read in conjunction with the related consolidated financial statements. Also in our opinion, the Company main-
tained, in all material respects, effective internal control over financial reporting as of December 31, 2007, based on criteria
established in Internal Control – Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission (COSO). The Company’s management is responsible for these financial statements and financial statement
schedules, for maintaining effective internal control over financial reporting and for its assessment of the effectiveness of
internal control over financial reporting, included in Management’s Responsibility for Financial Statements and Internal Control
Over Financial Reporting appearing under Item 15 (1). Our responsibility is to express opinions on these financial statements,
on the financial statement schedules, and on the Company’s internal control over financial reporting based on our integrated
audits. We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United
States). Those standards require that we plan and perform the audits to obtain reasonable assurance about whether the finan-
cial statements are free of material misstatement and whether effective internal control over financial reporting was maintained
in all material respects. Our audits of the financial statements included examining, on a test basis, evidence supporting the
amounts and disclosures in the financial statements, assessing the accounting principles used and significant estimates made
by management, and evaluating the overall financial statement presentation. Our audit of internal control over financial report-
ing included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness
exists, and testing and evaluating the design and operating effectiveness of internal control based on the assessed risk. Our
audits also included performing such other procedures as we considered necessary in the circumstances. We believe that our
audits provide a reasonable basis for our opinions.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reli-
ability of financial reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles. A company’s internal control over financial reporting includes those policies and procedures
that (i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dis-
positions of the assets of the company; (ii) provide reasonable assurance that transactions are recorded as necessary to permit
preparation of financial statements in accordance with generally accepted accounting principles, and that receipts and
expenditures of the company are being made only in accordance with authorizations of management and directors of the
company; and (iii) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or
disposition of the company’s assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

Philadelphia, Pennsylvania
February 28, 2008
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C O N S O L I D A T E D B A L A N C E S H E E T S

ACE Limited and Subsidiaries

December 31, 2007 and 2006
(in millions of U.S. dollars, except share and per share data)

December 31
2007

December 31
2006

Assets

Investments
Fixed maturities available for sale, at fair value (amortized cost – $32,994 and $28,389)

(includes hybrid financial instruments of $282 and $277) $ 33,184 $ 28,540
Fixed maturities held to maturity, at amortized cost (fair value – $3,015 and $3,015) 2,987 3,047
Equity securities, at fair value (cost – $1,618 and $1,372) 1,837 1,713
Short-term investments, at fair value and amortized cost 2,631 2,456
Other investments (cost – $880 and $661) 1,140 845

Total investments 41,779 36,601
Cash 510 565
Securities lending collateral 2,109 2,171
Accrued investment income 416 352
Insurance and reinsurance balances receivable 3,540 3,580
Reinsurance recoverable 14,362 14,580
Deferred policy acquisition costs 1,121 1,077
Prepaid reinsurance premiums 1,600 1,586
Goodwill 2,731 2,731
Deferred tax assets 1,087 1,165
Investments in partially-owned insurance companies (cost – $686 and $727) 773 789
Other assets 2,062 1,938

Total assets $ 72,090 $ 67,135

Liabilities

Unpaid losses and loss expenses $ 37,112 $ 35,517
Unearned premiums 6,227 6,437
Future policy benefits for life and annuity contracts 545 518
Insurance and reinsurance balances payable 2,843 2,449
Deposit liabilities 351 335
Securities lending payable 2,109 2,171
Payable for securities purchased 1,798 1,286
Accounts payable, accrued expenses, and other liabilities 1,825 1,541
Income taxes payable 111 156
Short-term debt 372 578
Long-term debt 1,811 1,560
Trust preferred securities 309 309

Total liabilities 55,413 52,857

Commitments and contingencies

Shareholders’ equity

Preferred Shares ($1.00 par value, 2,300,000 shares authorized, issued, and outstanding) 2 2
Ordinary Shares ($0.04 par value, 500,000,000 shares authorized;

329,704,531 and 326,455,468 shares issued and outstanding) 14 14
Additional paid-in capital 6,812 6,640
Retained earnings 9,080 6,906
Deferred compensation obligation 3 4
Accumulated other comprehensive income 769 716
Ordinary Shares issued to employee trust (3) (4)

Total shareholders’ equity 16,677 14,278

Total liabilities and shareholders’ equity $ 72,090 $ 67,135

See accompanying notes to consolidated financial statements
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C O N S O L I D A T E D S T A T E M E N T S O F O P E R A T I O N S A N D C O M P R E H E N S I V E I N C O M E

ACE Limited and Subsidiaries

For the years ended December 31, 2007, 2006, and 2005
(in millions of U.S. dollars, except per share data) 2007 2006 2005

Revenues

Gross premiums written $ 17,740 $ 17,401 $ 16,811
Reinsurance premiums ceded (5,761) (5,371) (5,019)

Net premiums written 11,979 12,030 11,792
Change in unearned premiums 318 (205) (44)

Net premiums earned 12,297 11,825 11,748
Net investment income 1,918 1,601 1,264
Net realized gains (losses) (61) (98) 76

Total revenues 14,154 13,328 13,088

Expenses

Losses and loss expenses 7,351 7,070 8,571
Life and annuity benefits 168 123 143
Policy acquisition costs 1,771 1,715 1,663
Administrative expenses 1,455 1,456 1,261
Interest expense 175 176 174
Other (income) expense 81 (35) (25)

Total expenses 11,001 10,505 11,787

Income before income tax and cumulative effect of a change in accounting
principle 3,153 2,823 1,301

Income tax expense 575 522 273

Income before cumulative effect of a change in accounting principle 2,578 2,301 1,028
Cumulative effect of a change in accounting principle – 4 –

Net income $ 2,578 $ 2,305 $ 1,028

Other comprehensive income (loss)

Unrealized appreciation (depreciation) arising during the period (3) 289 (251)
Reclassification adjustment for net realized (gains) losses included in net income 27 64 (135)

24 353 (386)
Change in:

Cumulative translation adjustment 105 135 (139)
Pension liability adjustment (4) 20 8

Other comprehensive income (loss), before income tax 125 508 (517)
Income tax (expense) benefit related to other comprehensive income items (60) (113) 115

Other comprehensive income (loss) 65 395 (402)

Comprehensive income $ 2,643 $ 2,700 $ 626

Basic earnings per share before cumulative effect of a change in accounting
principle $ 7.79 $ 7.01 $ 3.36

Cumulative effect of a change in accounting principle – 0.01 –

Basic earnings per share $ 7.79 $ 7.02 $ 3.36

Diluted earnings per share before cumulative effect of a change in accounting
principle $ 7.66 $ 6.90 $ 3.31

Cumulative effect of a change in accounting principle – 0.01 –

Diluted earnings per share $ 7.66 $ 6.91 $ 3.31

See accompanying notes to consolidated financial statements
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C O N S O L I D A T E D S T A T E M E N T S O F S H A R E H O L D E R S ’ E Q U I T Y

ACE Limited and Subsidiaries

For the years ended December 31, 2007, 2006, and 2005
(in millions of U.S. dollars) 2007 2006 2005

Preferred Shares

Balance – beginning and end of year $ 2 $ 2 $ 2

Ordinary Shares

Balance – beginning of year 14 13 12
Shares issued – 1 1

Balance – end of year 14 14 13

Additional paid-in capital

Balance – beginning of year 6,640 6,569 4,905
Net shares (redeemed) issued under employee share- based compensation plans (17) (14) 52
Exercise of stock options 65 67 140
Share-based compensation expense 100 88 –
Tax benefit on share-based compensation expense 24 4 –
Reclassification of unearned stock grant compensation – (69) –
Cumulative effect of a change in accounting principle – (5) –
Issuance of new shares – – 1,465
Other – – 7

Balance – end of year 6,812 6,640 6,569

Unearned stock grant compensation

Balance – beginning of year – (69) (57)
Reclassification of unearned stock grant compensation – 69 –
Net issuance of restricted stock under employee share-based compensation plans – – (68)
Amortization – – 56

Balance – end of year – – (69)

Retained earnings

Balance – beginning of year 6,906 4,965 4,249
Effect of adoption of FIN 48 (22) – –
Effect of adoption of FAS 155 12 – –

Balance – beginning of year, adjusted for effect of adoption of new accounting
principles 6,896 4,965 4,249

Net income 2,578 2,305 1,028
Dividends declared on Ordinary Shares (349) (319) (267)
Dividends declared on Preferred Shares (45) (45) (45)

Balance – end of year 9,080 6,906 4,965

Deferred compensation obligation

Balance – beginning of year 4 6 12
Decrease to obligation (1) (2) (6)

Balance – end of year $ 3 $ 4 $ 6

See accompanying notes to consolidated financial statements
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C O N S O L I D A T E D S T A T E M E N T S O F S H A R E H O L D E R S ’ E Q U I T Y (continued)

ACE Limited and Subsidiaries

For the years ended December 31, 2007, 2006, and 2005
(in millions of U.S. dollars) 2007 2006 2005

Accumulated other comprehensive income

Net unrealized appreciation (depreciation) on investments
Balance – beginning of year $ 607 $ 317 $ 634
Effect of adoption of FAS 155 (12) – –

Balance – beginning of year, adjusted for effect of adoption of new accounting
principle 595 317 634

Change in year, net of income tax (expense) benefit of $(23), $(63), and $69 1 290 (317)

Balance – end of year 596 607 317

Cumulative translation adjustment
Balance – beginning of year 165 73 164
Change in year, net of income tax (expense) benefit of $(39), $(43), and $48 66 92 (91)

Balance – end of year 231 165 73

Pension liability adjustment
Balance – beginning of year (56) (58) (64)
Change in year, net of income tax benefit (expense) of $2, $(7), and $(2) (2) 13 6
Minimum pension liability due to adoption of FAS 158, net of income tax

(expense) benefit of $(25) in 2006 – 45 –
Pension liability adjustment due to adoption of FAS 158, net of income tax

(expense) benefit of $30 in 2006 – (56) –

Balance – end of year (58) (56) (58)

Accumulated other comprehensive income 769 716 332

Ordinary Shares issued to employee trust

Balance – beginning of year (4) (6) (12)
Decrease in Ordinary Shares 1 2 6

Balance – end of year (3) (4) (6)

Total shareholders’ equity $ 16,677 $ 14,278 $ 11,812

See accompanying notes to consolidated financial statements
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C O N S O L I D A T E D S T A T E M E N T S O F C A S H F L O W S

ACE Limited and Subsidiaries

For the years ended December 31, 2007, 2006, and 2005
(in millions of U.S. dollars) 2007 2006 2005

Cash flows from operating activities

Net income $ 2,578 $ 2,305 $ 1,028
Adjustments to reconcile net income to net cash flows from operating activities:

Net realized (gains) losses 61 98 (76)
Amortization of premium/discount on fixed maturities (6) 10 90
Deferred income taxes 25 57 (15)
Unpaid losses and loss expenses 1,194 700 4,589
Unearned premiums (356) 343 79
Future policy benefits for life and annuity contracts 27 (3) 12
Insurance and reinsurance balances payable 298 41 103
Accounts payable, accrued expenses, and other liabilities 242 66 19
Income taxes payable (72) (18) (46)
Insurance and reinsurance balances receivable 155 (226) (227)
Reinsurance recoverable 343 766 (1,367)
Deferred policy acquisition costs (10) (114) (7)
Prepaid reinsurance premiums 35 (137) (46)
Other 187 217 172

Net cash flows from operating activities 4,701 4,105 4,308

Cash flows used for investing activities

Purchases of fixed maturities available for sale (48,118) (41,195) (32,309)
Purchases of fixed maturities held to maturity (324) (533) –
Purchases of equity securities (929) (841) (654)
Sales of fixed maturities available for sale 40,816 33,939 24,441
Sales of equity securities 863 927 492
Maturities and redemptions of fixed maturities available for sale 3,232 3,409 2,390
Maturities and redemptions of fixed maturities held to maturity 365 543 174
Net (payments made on) proceeds from the settlement of investment derivatives (16) (40) 12
Sale of subsidiary (net of cash sold of $2 in 2006) – (2) 7
Other (419) 23 (146)

Net cash flows used for investing activities (4,530) (3,770) (5,593)

Cash flows (used for) from financing activities

Dividends paid on Ordinary Shares (341) (312) (253)
Dividends paid on Preferred Shares (45) (45) (45)
Net (repayment of) proceeds from short-term debt (465) (300) (146)
Net proceeds from issuance of long-term debt 500 298 262
Proceeds from exercise of options for Ordinary Shares 65 67 140
Proceeds from Ordinary Shares issued under ESPP 9 8 8
Tax benefit on share-based compensation expense 24 – –
Repayment of trust preferred securities – – (103)
Net proceeds from issuance of Ordinary Shares – – 1,465

Net cash flows (used for) from financing activities (253) (284) 1,328

Effect of foreign currency rate changes on cash and cash equivalents 27 2 (29)

Net (decrease) increase in cash (55) 53 14
Cash – beginning of year 565 512 498

Cash – end of year $ 510 $ 565 $ 512

Supplemental cash flow information
Taxes paid $ 561 $ 477 $ 338
Interest paid $ 177 $ 186 $ 167

See accompanying notes to consolidated financial statements
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N O T E S T O C O N S O L I D A T E D F I N A N C I A L S T A T E M E N T S

ACE Limited and Subsidiaries

1. General

ACE Limited (ACE or the Company) is a holding company incorporated with limited liability under the Cayman Islands Compa-
nies Law and maintains its corporate business office in Bermuda. The Company, through its various subsidiaries, provides a
broad range of insurance and reinsurance products to insureds worldwide. ACE operates through the following business seg-
ments: Insurance – North American, Insurance – Overseas General, Global Reinsurance, and Life Insurance and Reinsurance.
These segments are described in Note 16.

On December 14, 2007, the Company entered into a stock purchase agreement with Aon Corporation, pursuant to which
ACE has agreed to purchase all the outstanding shares of capital stock of Combined Insurance Company of America
(Combined) and fourteen Combined subsidiaries for $2.4 billion in cash. Combined is a leading underwriter and distributor of
specialty individual accident and supplemental health insurance products that are targeted to middle income consumers in the
U.S., Europe, Canada, and Asia Pacific. The acquisition, which is subject to regulatory approvals and customary closing con-
ditions, is expected to be completed during the second quarter of 2008. The purchase price for the transaction is subject to
certain post-closing adjustments and ACE expects to finance the transaction by a combination of available cash and new pri-
vate and public long-term debt. Refer to Note 22.

2. Significant accounting policies

a) Basis of presentation

The accompanying consolidated financial statements have been prepared in accordance with accounting principles generally
accepted in the United States of America (GAAP) and include the accounts of the Company and its subsidiaries. All significant
intercompany accounts and transactions have been eliminated. Certain items in the prior year financial statements have been
reclassified to conform to the current year presentation.

The preparation of financial statements in conformity with GAAP requires management to make estimates and assump-
tions that affect the reported amounts of assets and liabilities, disclosure of contingent assets and liabilities at the date of the
financial statements, and the reported amounts of revenues and expenses during the reporting period. The Company’s princi-
pal estimates include:
• unpaid losses and loss expense reserves, including asbestos and environmental (A&E) reserves;
• reinsurance recoverable, including a provision for uncollectible reinsurance;
• impairments to the carrying value of the investment portfolio;
• the valuation of deferred tax assets;
• the valuation of derivative instruments related to guaranteed minimum income benefits (GMIB);
• the valuation of goodwill; and
• the assessment of risk transfer for certain structured insurance and reinsurance contracts.

While the amounts included in the consolidated financial statements reflect the Company’s best estimates and assump-
tions, these amounts could ultimately be materially different from the amounts currently recorded in the consolidated financial
statements.

b) Premiums

Premiums are generally recognized as written upon inception of the policy. For multi-year policies for which premiums written
are payable in annual installments, only the annual premium is included as written at policy inception due to the ability of the
insured/reinsured to commute or cancel coverage within the term of the policy. The remaining annual premiums are included
as written at each successive anniversary date within the multi-year term.

For property and casualty (P&C) insurance and reinsurance products, premiums written are primarily earned on a pro-rata
basis over the terms of the policies to which they relate. Unearned premiums represent the portion of premiums written appli-
cable to the unexpired portion of the policies in force. For retrospectively-rated policies, written premiums are adjusted to
reflect expected ultimate premiums consistent with changes to reported losses, or other measures of exposure as stated in the
policy, and earned over the coverage period of the policy. For retrospectively-rated multi-year policies, the amount of premiums
recognized in the current period is computed, using a with-and-without method, as the difference between the ceding enter-
prise’s total contract costs before and after the experience under the contract as of the reporting date. Accordingly, for
retrospectively-rated multi-year policies, additional premiums are generally written and earned when losses are incurred.
Mandatory reinstatement premiums assessed on reinsurance policies are written and earned in the same period as the loss
event that gives rise to the reinstatement premiums.
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N O T E S T O C O N S O L I D A T E D F I N A N C I A L S T A T E M E N T S (continued)

ACE Limited and Subsidiaries

Reinsurance premiums from traditional life and annuity policies with life contingencies are generally recognized as rev-
enue when due from policyholders. Traditional life policies include those contracts with fixed and guaranteed premiums and
benefits. Benefits and expenses are matched with such income to result in the recognition of profit over the life of the con-
tracts.

The Company underwrites retroactive loss portfolio transfer (LPT) contracts in which insured loss events have occurred
prior to the inception of the contract. These contracts are evaluated to determine whether they meet the established criteria for
reinsurance accounting and, if so, at inception, written premiums are fully earned and corresponding losses and loss expenses
recognized. The contracts can cause significant variances in gross premiums written, net premiums written, net premiums
earned, and net incurred losses in the years in which they are written. Reinsurance contracts sold not meeting the established
criteria for reinsurance accounting are recorded using the deposit method.

Reinsurance premiums assumed are based on information provided by ceding companies supplemented by the Compa-
ny’s own estimates of premium for which ceding company reports have not yet been received. The information used in
establishing these estimates is reviewed and subsequent adjustments are recorded in the period in which they are determined.
These premiums are earned over the coverage terms of the related reinsurance contracts and can range from one to three
years.

c) Policy acquisition costs

Policy acquisition costs consist of commissions, premium taxes, and underwriting and other costs that vary with, and are
primarily related to, the production of premium. Acquisition costs are deferred and amortized over the period in which the
related premiums are earned. Deferred policy acquisition costs are reviewed to determine if they are recoverable from future
income, including investment income. If such costs are determined to be unrecoverable, they are expensed in the period this
determination is made.

Advertising costs are expensed as incurred except for direct-response campaigns, principally related to personal accident
(A&H) business produced by the Insurance – Overseas General segment, which are deferred and recognized over the expected
future benefit period in accordance with Statement of Position 93-7, Reporting on Advertising Costs. For individual direct-
response marketing campaigns that the Company can demonstrate have specifically resulted in incremental sales to customers
and such sales have probable future economic benefits, incremental costs directly related to the marketing campaigns are
capitalized. Deferred marketing costs are reviewed regularly for recoverability and amortized over the expected economic future
benefit period. The expected future benefit period is evaluated periodically based on historical results and adjusted pro-
spectively. The amount of deferred marketing costs reported in deferred policy acquisition costs was $282 million and $216
million at December 31, 2007 and 2006, respectively. The amortization expense for deferred marketing costs was $91 mil-
lion, $52 million, and $66 million for the years ended December 31, 2007, 2006, and 2005, respectively.

d) Reinsurance

In the ordinary course of business, the Company’s insurance subsidiaries assume and cede reinsurance with other insurance
companies. These agreements provide greater diversification of business and minimize the net loss potential arising from large
risks. Ceded reinsurance contracts do not relieve the Company of its primary obligation to its policyholders.

For both ceded and assumed reinsurance, risk transfer requirements must be met in order to obtain reinsurance status for
accounting purposes, principally resulting in the recognition of cash flows under the contract as premiums and losses. To meet
risk transfer requirements, a reinsurance contract must include insurance risk, consisting of both underwriting and timing risk,
and a reasonable possibility of a significant loss for the assuming entity. To assess risk transfer for certain contracts, the
Company generally develops expected discounted cash flow analyses at contract inception. If risk transfer requirements are not
met, a contract is accounted for using the deposit method. Deposit accounting requires that consideration received or paid be
recorded in the balance sheet as opposed to premiums written or losses incurred in the statement of operations and any
non-refundable fees earned based on the terms of the contract. Refer to Note 2 k).

Reinsurance recoverable includes the balances due from reinsurance companies for paid and unpaid losses and loss
expenses that will be recovered from reinsurers, based on contracts in force, and is presented net of a provision for
uncollectible reinsurance that has been determined based upon a review of the financial condition of the reinsurers and other
factors. The method for determining the reinsurance recoverable on unpaid losses and loss expenses incurred but not reported
(IBNR) involves actuarial estimates as well as a determination of the Company’s ability to cede unpaid losses and loss
expenses under its existing reinsurance contracts. The provision for uncollectible reinsurance is based on an estimate of the
amount of the reinsurance recoverable balance that the Company will ultimately be unable to recover due to reinsurer
insolvency, a contractual dispute, or any other reason. The valuation of this provision includes several judgments including
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N O T E S T O C O N S O L I D A T E D F I N A N C I A L S T A T E M E N T S (continued)

ACE Limited and Subsidiaries

certain aspects of the allocation of reinsurance recoverable on IBNR claims by reinsurer and a default analysis to estimate
uncollectible reinsurance. The primary components of the default analysis are reinsurance recoverable balances by reinsurer,
net of collateral, and default factors used to determine the portion of a reinsurer’s balance deemed uncollectible. The definition
of collateral for this purpose requires some judgment and is generally limited to assets held in an ACE-only beneficiary trust,
letters of credit, and liabilities held by the Company with the same legal entity for which it believes there is a right of offset.
The determination of the default factor is principally based on the financial strength rating of the reinsurer and a default factor
applicable to the financial strength rating. Default factors require considerable judgment and are determined using the current
financial strength rating, or rating equivalent, of each reinsurer as well as other key considerations and assumptions. The more
significant considerations include, but are not necessarily limited to, the following:
•For reinsurers that maintain a financial strength rating from a major rating agency, and for which recoverable balances are
considered representative of the larger population (i.e., default probabilities are consistent with similarly rated reinsurers and
payment durations conform to averages), the financial rating is based on a published source and the default factor is based on
published default statistics of a major rating agency applicable to the reinsurer’s particular rating class. When a recoverable is
expected to be paid in a brief period of time by a highly rated reinsurer, such as certain property catastrophe claims, a default
factor may not be applied;
•For balances recoverable from reinsurers that are both unrated by a major rating agency and for which management is
unable to determine a credible rating equivalent based on a parent, affiliate, or peer company, the Company determines a rat-
ing equivalent based on an analysis of the reinsurer that considers an assessment of the creditworthiness of the particular
entity, industry benchmarks, or other factors as considered appropriate. The Company then applies the applicable default fac-
tor for that rating class. For balances recoverable from unrated reinsurers for which the ceded reserve is below a certain
threshold, the Company generally applies a default factor of 25 percent;
•For balances recoverable from reinsurers that are either insolvent or under regulatory supervision, the Company establishes a
default factor and resulting provision for uncollectible reinsurance based on specific facts and circumstances surrounding each
company. Upon initial notification of an insolvency, the Company generally recognizes expense for a substantial portion of all
balances outstanding, net of collateral, through a combination of write-offs of recoverable balances and increases to the provi-
sion for uncollectible reinsurance. When regulatory action is taken on a reinsurer, the Company generally recognizes a default
factor by estimating an expected recovery on all balances outstanding, net of collateral. When sufficient credible information
becomes available, the Company adjusts the provision for uncollectible reinsurance by establishing a default factor pursuant to
information received; and
•For other recoverables, management determines the provision for uncollectible reinsurance based on the specific facts and
circumstances of that dispute.

The methods used to determine the reinsurance recoverable balance, and related provision for uncollectible reinsurance,
are regularly reviewed and updated and any resulting adjustments are reflected in earnings in the period identified.

Prepaid reinsurance premiums represent the portion of premiums ceded to reinsurers applicable to the unexpired cover-
age terms of the reinsurance contracts in force.

The value of reinsurance business assumed of $137 million and $220 million at December 31, 2007 and 2006,
respectively, included in Other assets in the accompanying consolidated balance sheets, represents the excess of estimated
ultimate value of the liabilities assumed under retroactive reinsurance contracts over consideration received. The value of
reinsurance business assumed is amortized and recorded to losses and loss expenses based on the payment pattern of the
losses assumed. The unamortized value is reviewed regularly to determine if it is recoverable based upon the terms of the
contract, estimated losses and loss expenses, and anticipated investment income. If such amounts are estimated to be
unrecoverable, they are expensed in the period identified.

e) Investments

The Company’s fixed maturity investments are classified as either “available for sale” or “held to maturity”. The Company’s
available for sale portfolio is reported at fair value, being the quoted market price of these securities provided by either
independent pricing services or, when such prices are not available, by reference to broker or underwriter bid indications. The
Company’s held to maturity portfolio includes securities for which the Company has the ability and intent to hold to maturity or
redemption and is reported at amortized cost. Equity securities are classified as available for sale and are recorded at fair value
based on quoted market prices. Short-term investments comprise securities due to mature within one year of the date of pur-
chase. Short-term investments include certain cash and cash equivalents, which are part of investment portfolios under the
management of external investment managers.
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N O T E S T O C O N S O L I D A T E D F I N A N C I A L S T A T E M E N T S (continued)

ACE Limited and Subsidiaries

Other investments is principally comprised of other direct equity investments, investment funds, limited partnerships, life
insurance policies, and trading securities. Except for trading securities, other investments over which the Company cannot
exercise significant influence are carried at fair value with changes in fair value recognized through accumulated other
comprehensive income. For these investments, investment income and realized gains are recognized as related distributions
are received. The fair value of investment funds is based on the net asset value as advised by the fund. Life insurance policies
are carried at policy cash surrender value. Trading securities are recorded on a trade date basis and carried at fair value. Unre-
alized gains and losses on trading securities are reflected in Net investment income.

Investments in partially-owned insurance companies represent direct investments in which the Company has significant
influence and, as such, meet the requirements for equity accounting. The Company reports its share of the net income or loss
of the partially-owned insurance companies in Other (income) expense.

Realized gains or losses on sales of investments are determined on a first-in, first-out basis. Unrealized appreciation
(depreciation) on investments is included as a separate component of accumulated other comprehensive income in share-
holders’ equity. The Company regularly reviews its investments for possible impairment based on: i) certain indicators of an
impairment, including the amount of time a security has been in a loss position, the magnitude of the loss position, and
whether the security is rated below an investment grade level; ii) the period in which cost is expected to be recovered, if at all,
based on various criteria including economic conditions, credit loss experience, and other issuer-specific developments; and
iii) the Company’s ability and intent to hold the security to the expected recovery period. If there is a decline in a security’s net
realizable value, a determination is made as to whether that decline is temporary or “other-than-temporary”. If it is believed
that a decline in the value of a particular investment in the available for sale portfolio is temporary, the decline is recorded as
an unrealized loss in shareholders’ equity. If it is believed that the decline is “other-than-temporary,” the Company writes down
the book value of the investment and records a realized loss in the consolidated statement of operations. The new cost basis is
then amortized up to the amount recoverable based on anticipated future cash flow through Net investment income.

The Company may sell invested assets subsequent to the balance sheet date which were considered either temporarily or
“other-than-temporarily” impaired at the balance sheet date. Subsequent decisions on security sales could be made based on
changes in liquidity needs (i.e., arising from a large insured loss such as a catastrophe), internal risk management consid-
erations, the financial condition of the issuer or its industry, market conditions, and new investment opportunities. The
dynamic nature of portfolio management may result in a subsequent decision to sell the security and realize the loss based
upon new circumstances such as those related to the changes described above. The Company believes that subsequent deci-
sions to sell such securities are consistent with the classification of the majority of the portfolio as available for sale.

The Company utilizes futures, options, swaps, and foreign currency forward contracts for the purpose of managing certain
investment portfolio risk and exposures. Refer to Note 9 for additional discussion of the objectives and strategies employed.
These instruments are derivatives and reported at fair value, generally using publicly quoted market prices, and recorded in the
accompanying consolidated balance sheets in Accounts payable, accrued expenses, and other liabilities with changes in
market value included in Net realized gains (losses) in the consolidated statements of operations. Collateral held by brokers
equal to a percentage of the total value of open futures contracts is included in Short-term investments.

Net investment income includes interest and dividend income together with amortization of fixed maturity market pre-
miums and discounts and is net of investment management and custody fees. For mortgage-backed securities, and any other
holdings for which there is a prepayment risk, prepayment assumptions are evaluated and revised as necessary. Any adjust-
ments required due to the resultant change in effective yields and maturities are recognized prospectively. Prepayment fees or
call premiums that are only payable to the Company when a security is called prior to its maturity are earned when received
and reflected in Net investment income.

The Company engages in a securities lending program from which it generates net investment income from the lending of
certain of its investments to other institutions for short periods of time. The market value of the loaned securities is monitored
on a daily basis, with additional collateral obtained or refunded as the market value of the loaned securities changes. The
Company’s policy is to require collateral consisting of fixed maturities and/or cash equal to 102 percent of the fair value of the
loaned securities. The collateral is held by a third party custodian, and the Company has the right to access the collateral only
in the event that the institution borrowing the Company’s securities is in default under the lending agreement. As a result of
these restrictions, the Company considers its securities lending activities to be non-cash investing and financing activities. An
indemnification agreement with the lending agent protects the Company in the event a borrower becomes insolvent or fails to
return any of the securities on loan. The fair value of the securities on loan is included in fixed maturities and equity securities.
The securities lending collateral is reported as a separate line in total assets with a corresponding liability related to the
Company’s obligation to return the collateral plus interest.
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N O T E S T O C O N S O L I D A T E D F I N A N C I A L S T A T E M E N T S (continued)

ACE Limited and Subsidiaries

Similar to securities lending arrangements, securities sold under agreements to repurchase are accounted for as collateral-
ized investments and borrowings and are recorded at the contractual repurchase amounts plus accrued interest. Assets to be
repurchased are the same, or substantially the same, as the assets transferred and the transferor, through right of substitution,
maintains the right and ability to redeem the collateral on short notice. The fair value of the underlying securities is included in
fixed maturities and equity securities. In contrast to securities lending programs, the Company’s use of cash received is not
restricted. The Company reports its obligation to return the cash as short-term debt.

f) Cash

Cash includes cash on hand and deposits with an original maturity of three months or less at time of purchase. Cash held by
external money managers is included in Short-term investments.

g) Goodwill

Goodwill represents the excess of the cost of acquisitions over the fair value of net assets acquired and is not amortized. For
purposes of annual impairment evaluation, goodwill is assigned to the applicable reporting unit of the acquired entities giving
rise to the goodwill. Goodwill recorded in connection with investments in partially-owned insurance companies is recorded in
Investments in partially-owned insurance companies and is also measured for impairment annually. Impairment tests are per-
formed annually for each acquired entity giving rise to goodwill, or more frequently if circumstances indicate that a possible
impairment has occurred. In the Company’s impairment tests, to estimate the fair value of a reporting unit, both an earnings
model, that considers forecasted earnings and other financial ratios of the reporting unit as well as relevant financial data of
comparable companies to the reporting unit such as the relationship of price to earnings for recent transactions and market
valuations of publicly traded companies, and an analysis of the present value of estimated net cash flows are used.

h) Unpaid losses and loss expenses

A liability is established for the estimated unpaid losses and loss expenses of the Company under the terms of, and with
respect to, its policies and agreements. These amounts include provision for both reported claims (case reserves) and IBNR
claims. The methods of determining such estimates and establishing the resulting liability are reviewed regularly and any
adjustments are reflected in operations in the period in which they become known. Future developments may result in losses
and loss expenses materially greater or less than recorded amounts. Except for net loss and loss expenses reserves of $117
million, representing structured settlements for which the timing and amount of future claim payments are reliably determi-
nable, the Company does not discount its P&C loss reserves.

Included in unpaid losses and loss expenses are liabilities for A&E claims and expenses. These unpaid losses and loss
expenses are principally related to claims arising from remediation costs associated with hazardous waste sites and bodily-
injury claims related to asbestos products and environmental hazards. The estimation of these liabilities is particularly sensitive
to changes in the legal environment, including specific settlements that may be used as precedents to settle future claims.
However, ACE does not anticipate future changes in laws and regulations in setting its A&E reserve levels.

Prior period development arises from changes to loss estimates recognized in the current year that relate to loss reserves
first reported in previous calendar years and excludes the effect of losses from the development of earned premiums from pre-
vious accident years. For purposes of analysis and disclosure, management views prior period development to be changes in
the nominal value of loss estimates from period to period and excludes changes in loss estimates that do not arise from the
emergence of claims, such as those related to uncollectible reinsurance, interest, unallocated loss adjustment expenses, or
foreign currency. Accordingly, specific items excluded from prior period development include the following: gains/losses related
to foreign currency translation that affect both the valuation of unpaid losses and loss expenses; losses recognized from the
early termination or commutation of reinsurance agreements that principally relate to the time value of money; changes in the
value of reinsurance business assumed reflected in losses incurred but principally related to the time value of money; and
losses that arise from changes in estimates of earned premiums from prior accident years. Except for foreign currency revalua-
tion, which is disclosed separately, these items are included in current year losses.

i) Future policy benefits for life and annuity contracts

The development of assumed life and annuity policy reserves requires management to make estimates and assumptions regard-
ing mortality, morbidity, lapse, expense, and investment experience. Such estimates are primarily based on historical
experience and information provided by ceding companies. Actual results could differ materially from these estimates.
Management monitors actual experience, and where circumstances warrant, will revise its assumptions and the related reserve
estimates. These revisions are recorded in the period they are determined.
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j) Assumed reinsurance programs involving minimum benefit guarantees under annuity contracts

The Company reinsures various death and living benefit guarantees associated with variable annuities issued primarily in the
United States. Each reinsurance treaty covers variable annuities written during a limited period, typically not exceeding two
years. The Company generally receives a monthly premium during the accumulation phase of the covered annuities (in-force)
based on a percentage of the underlying accumulated account values. Depending on an annuitant’s age, the accumulation
phase can last many years. To limit the Company’s exposure under these programs, all reinsurance treaties include aggregate
claim limits and many include an aggregate deductible.

The guarantees which are payable on death, referred to as guaranteed minimum death benefits (GMDB), principally cover
shortfalls between accumulated account value at the time of an annuitant’s death and either i) an annuitant’s total deposits; ii)
an annuitant’s total deposits plus a minimum annual return; or iii) the highest accumulated account value attained during any
policy anniversary date. In addition, a death benefit may be based on a formula specified in the variable annuity contract that
uses a percentage of the growth of the underlying contract value. Reinsurance programs covering GMDBs are accounted for
pursuant to Statement of Position 03-1, Accounting and Reporting by Insurance Enterprises for Certain Nontraditional Long-

Duration Contracts and for Separate Accounts (SOP 03-1). Pursuant to SOP 03-1, liabilities for the GMDBs are based on
cumulative assessments or premiums to date multiplied by a benefit ratio that is determined by estimating the present value of
benefit payments and related adjustment expenses divided by the present value of cumulative assessment or expected fees
during the contract period. In the event the Company was to anticipate an ultimate loss on the business over the in-force
period of the underlying annuities, an additional liability would be established to recognize such losses.

Under reinsurance programs covering living benefit guarantees, the Company assumes the risk of GMIBs associated with
variable annuity contracts. The GMIB risk is triggered if, at the time the contract holder elects to convert the accumulated
account value to a periodic payment stream (annuitize), the accumulated account value is not sufficient to provide a guaran-
teed minimum level of monthly income. The Company’s GMIB reinsurance product meets the definition of a derivative for
accounting purposes and is therefore carried at fair value with changes in fair value recognized in income in the period of the
change pursuant to Financial Accounting Standard (FAS) No. 133, Accounting for Derivative Instruments and Hedging Activ-

ities (FAS 133) and classified as described below. As the assuming entity, the Company is obligated to provide coverage until
the expiration of the underlying annuities. Premiums received under the reinsurance treaties are classified as premium.
Expected losses allocated to premiums received are classified as life and annuity benefits and valued pursuant to SOP 03-1,
similar to GMDB reinsurance. Other changes in fair value, principally arising from changes in expected losses allocated to
expected future premiums, are classified as realized gains (losses). As fair value generally represents the cost to exit a business
and thus includes a risk margin, the Company may recognize a realized loss for other changes in fair value during a given
period due to adverse changes in the capital markets (i.e., declining interest rates and/or declining equity markets) even when
the Company continues to expect the business to be profitable. Management believes this presentation provides the most
meaningful disclosure of changes in the underlying risk within the GMIB reinsurance programs for a given reporting period.
Refer to Note 4 c).

k) Deposit assets and liabilities

Deposit assets arise from ceded reinsurance contracts purchased by the Company that do not transfer significant underwriting
or timing risk. Under deposit accounting, consideration received or paid, excluding non-refundable fees, is recorded as a
deposit asset or liability in the balance sheet as opposed to ceded premiums and losses in the statement of operations. Interest
income on deposits, representing the consideration received or to be received in excess of cash payments related to the deposit
contract, is earned based on an effective yield calculation. The calculation of the effective yield is based on the amount and
timing of actual cash flows as of the balance sheet date and the estimated amount and timing of future cash flows. The effec-
tive yield is recalculated periodically to reflect revised estimates of cash flows. When a change in the actual or estimated cash
flows occurs, the resulting change to the carrying amount of the deposit asset is reported as income or expense. Deposit assets
of $131 million and $160 million at December 31, 2007 and 2006, respectively, are reflected in Other assets in the balance
sheets and the accretion of deposit assets related to interest pursuant to the effective yield calculation is reflected in Net
investment income in the statement of operations.

Non-refundable fees are earned based on the terms of the contract considering facts and circumstances specific to each
contract. Non-refundable fees paid but unearned are reflected in Other assets in the balance sheet and earned fees are
reflected in Other (income) expense in the statement of operations.

Deposit liabilities include reinsurance deposit liabilities of $325 million and $311 million and contract holder deposit
funds of $26 million and $24 million at December 31, 2007 and 2006, respectively. The reinsurance deposit liabilities arise
from contracts sold by the Company for which there is not a significant transfer of risk. At contract inception, the deposit
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liability is equal to net cash received by the Company. An accretion rate is established based on actuarial estimates whereby
the deposit liability is increased to the estimated amount payable over the term of the contract. The deposit accretion rate is
the rate of return required to fund expected future payment obligations. The Company periodically reassesses the estimated
ultimate liability and related expected rate of return. Any resulting changes to the amount of the deposit liability are reflected as
an adjustment to earnings to reflect the cumulative effect of the period the contract has been in force, and by an adjustment to
the future accretion rate of the liability over the remaining estimated contract term.

The contract holder deposit funds represent a liability for investment contracts sold that do not meet the definition of an
insurance contract under FAS No. 97, Accounting and Reporting by Insurance Enterprises for Certain Long-Duration Con-

tracts and for Realized Gains and Losses from the Sale of Investments. The investment contracts are sold with a guaranteed
rate of return. The proceeds are then invested with the intent of realizing a greater return than is called for in the investment
contracts.

l) Translation of foreign currencies

Financial statements of the Company’s foreign divisions are valued in foreign currencies, referred to as the functional currency.
Under FAS No. 52, Foreign Currency Translation, functional currency assets and liabilities are translated into the reporting
currency, U.S. dollars, using period end rates of exchange and the related translation adjustments are recorded as a separate
component of accumulated other comprehensive income. Functional statement of operations amounts expressed in functional
currencies are translated using average exchange rates. Gains and losses resulting from foreign currency transactions are
recorded in Net realized gains (losses).

m) Income taxes

Income taxes have been provided for in accordance with the provisions of FAS No. 109, Accounting for Income Taxes (FAS
109), for those operations which are subject to income taxes. Refer to Note 7. Deferred tax assets and liabilities result from
temporary differences between the amounts recorded in the consolidated financial statements and the tax basis of the Compa-
ny’s assets and liabilities. Such temporary differences are primarily due to the tax basis discount on unpaid losses and loss
expenses, unearned premiums reserves, foreign tax credits, deferred policy acquisition costs, net unrealized appreciation on
investments, and un-remitted foreign earnings. The effect on deferred tax assets and liabilities of a change in tax rates is
recognized in income in the period that includes the enactment date. A valuation allowance against deferred tax assets is
recorded if it is more likely than not that all, or some portion, of the benefits related to deferred tax assets will not be realized.

n) Earnings per share

Basic earnings per share is calculated using the weighted-average shares outstanding. All potentially dilutive securities includ-
ing unvested restricted stock, stock options, warrants, and convertible securities are excluded from the basic earnings per
share calculation. In calculating diluted earnings per share, the weighted-average shares outstanding is increased to include all
potentially dilutive securities. The incremental shares from assumed conversions are not included in computing diluted loss per
share amounts as these shares are considered anti-dilutive. Basic and diluted earnings per share are calculated by dividing net
income available to ordinary shareholders by the applicable weighted-average number of shares outstanding during the year.

o) Cash flow information

Purchases and sales or maturities of short-term investments are recorded net for purposes of the statements of cash flows and
are included with fixed maturities.

p) Derivatives

The Company recognizes all derivatives as either assets or liabilities in the consolidated balance sheets which are measured at
the fair value of the instrument. The Company participates in derivative instruments in two principal ways as follows:
(i) To sell protection to customers as an insurance or reinsurance contract that meets the definition of a derivative under FAS
133. For 2007 and 2006, the reinsurance of GMIBs was the Company’s primary product falling into this category. Refer to
Note 2 j) above for a description of this product and related accounting treatment; and
(ii) To mitigate financial risks, principally arising from investment holdings, products sold, or assets and liabilities held in for-
eign currencies. For these instruments, changes in assets or liabilities measured at fair value are recorded as realized gains or
losses in the consolidated statement of operations.

The Company did not designate any derivatives as accounting hedges during 2007, 2006, or 2005.
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q) Share-based compensation

Effective January 1, 2006, the Company accounts for share-based compensation plans in accordance with FAS No. 123
(Revised), Share-Based Payment (FAS 123R). This statement requires all companies to measure and record compensation
cost for all share-based payment awards (including employee stock options) at grant-date fair value. Prior to the adoption of
FAS 123R, the Company accounted for its share-based compensation plans in accordance with Accounting Principles Board
Opinion No. 25 Accounting for Stock Issued to Employees (APB 25). In accordance with APB 25, the Company did not
recognize compensation expense for employee stock options in net income, as all options granted under those plans had an
exercise price equal to the market value of the underlying Ordinary Shares on the date of the grant. In addition, the Company
did not recognize expenses related to its employee stock purchase plan (ESPP). Upon adopting FAS 123R on January 1,
2006, the Company began recognizing expenses related to employee stock options and its ESPP. For additional details relating
to share-based compensation and the cumulative effect of the change in accounting principle, refer to Note 12.

r) New accounting pronouncements

Adopted in 2007

Accounting for uncertainty in income taxes
In July 2006, the FASB issued FASB Interpretation No. 48, Accounting for Uncertainty in Income Taxes – an interpretation of

FASB Statement No. 109 (FIN 48). FIN 48 clarifies the accounting for uncertainty in tax positions by prescribing a financial
statement recognition threshold and measurement attribute for uncertain tax positions taken or expected to be taken in a tax
return. Further, FIN 48 expands the required disclosures associated with such uncertain tax positions. The Company adopted
FIN 48 as of January 1, 2007, and the cumulative effect of adoption resulted in a reduction to retained earnings of $22 mil-
lion. For additional information regarding the adoption of FIN 48, refer to Note 7.

Accounting for certain hybrid financial instruments
In February 2006, the FASB issued FAS No. 155, Accounting for Certain Hybrid Financial Instruments – an amendment of

FASB Statements No. 133 and 140 (FAS 155). FAS 155 permits fair value re-measurement of an entire hybrid financial
instrument that contains an embedded derivative that otherwise would require bifurcation; establishes a requirement to eval-
uate interests in securitized financial assets for either freestanding derivatives or embedded derivatives requiring bifurcation;
narrows the scope exemption applicable to interest-only strips and principal-only strips from FAS 133; and clarifies that con-
centrations of credit risk in the form of subordination are not embedded derivatives. In December 2006, the FASB issued
implementation guidance, Statement 133 Implementation Issue B40 Embedded Derivatives: Application of Paragraph 13(b)

to Securitized Interests in Prepayable Financial Assets (DIG B40), which limits the circumstances in which prepayment risk
within a securitized interest would be considered an embedded derivative. To facilitate transition, securitized interests issued
before June 30, 2007, containing insignificant embedded derivatives are not subject to paragraph 13(b).

ACE adopted FAS 155, as amended for the FASB implementation guidance DIG B40, as of January 1, 2007. The adop-
tion of FAS 155 did not have a material impact on the Company’s financial condition or results of operations. Upon adopting
FAS 155 on January 1, 2007, the Company elected to apply the option provided in FAS 155 related to hybrid financial
instruments to $277 million of convertible bond investments within ACE’s available for sale portfolio. Since the convertible
bonds were previously carried at fair market value, the election did not have an effect on shareholders’ equity. However, the
election resulted in a reduction of accumulated other comprehensive income and an increase in retained earnings of $12 mil-
lion as of January 1, 2007. The $12 million of net unrealized gains is comprised of securities with unrealized gains of $14
million and unrealized losses of $2 million.

Accounting by insurance enterprises for deferred acquisition costs in connection with modifications or exchanges of insurance contracts
In September 2005, the Accounting Standards Executive Committee issued Statement of Position 05-1, Accounting by

Insurance Enterprises for Deferred Acquisition Costs in Connection with Modifications or Exchanges of Insurance Contracts

(SOP 05-1). SOP 05-1 provides guidance on accounting by insurance enterprises for deferred acquisition costs on internal
replacements of insurance and investment contracts. SOP 05-1 defines an internal replacement as a modification in product
benefits, features, rights, or coverages that occurs by the exchange of a contract for a new contract, or by amendment,
endorsement, or rider to a contract, or by the election of a feature or coverage within a contract. SOP 05-1 is effective for
internal replacements occurring in fiscal years beginning after December 15, 2006. The adoption of SOP 05-1 effective Jan-
uary 1, 2007, did not have a material impact on the Company’s financial condition or results of operations.
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To be adopted after 2007

Fair value measurements
In September 2006, the FASB issued FAS No. 157, Fair Value Measurements (FAS 157). FAS 157 is effective for financial
statements issued for fiscal years beginning after November 15, 2007, and interim periods within those fiscal years. FAS 157
focuses on how to measure fair value and establishes a three-level hierarchy for both measurement and disclosure purposes.
The fair value hierarchy gives the highest priority to quoted prices in active markets and the lowest priority to unobservable
data. Under FAS 157, fair value measurements would be separately disclosed by level within the fair value hierarchy. FAS
157 does not expand the use of fair value measurement to any new circumstances. The Company does not expect the adop-
tion of FAS 157 to have a material impact on its financial condition or results of operations.

Fair value option
In February 2007, the FASB issued FAS No. 159, The Fair Value Option for Financial Assets and Financial Liabilities (FAS
159). FAS 159 permits an entity to irrevocably elect fair value on a contract-by-contract basis as the initial and subsequent
measurement attribute for many financial assets and liabilities and certain other items including insurance contracts. FAS 159
is effective for fiscal years beginning after November 15, 2007. At the time of adoption, the effect of the first re-measurement
to fair value would be a cumulative effect adjustment to the opening balance of retained earnings. Subsequent to adoption,
changes in fair value related to financial assets or liabilities for which the fair value option is exercised, would be recognized in
earnings and any upfront costs expensed. Consequently, while there would be no impact to the Company’s book value, vola-
tility due to changes in the value of the investment portfolio would be recorded in realized gains (losses) in the consolidated
statement of operations. The Company may elect the fair value option for certain of its available for sale securities. Given that
these securities are already reported at fair value, the Company does not expect the adoption of FAS 159 to have a material
impact on its financial condition although it could have a material effect on the results of operations in periods subsequent to
adoption, if elected.

Income tax benefits of dividends on share-based payment awards
In October 2006, the FASB issued Emerging Issues Task Force (EITF) Issue No. 06-11, Accounting for Income Tax Benefits

of Dividends on Share-Based Payment Awards (EITF 06-11). EITF 06-11 provides guidance on the treatment of realized
income tax benefits arising from dividend payments to employees holding equity shares, non-vested equity share units, and
outstanding equity share options. EITF 06-11 shall be applied prospectively to the income tax benefits of dividends on equity-
classified employee share-based payment awards that are declared in fiscal years beginning after December 15, 2007. The
Company is currently evaluating the impact, if any, of adopting EITF 06-11. The Company does not expect the adoption of
EITF 06-11 to have a material impact on the Company’s financial condition or results of operations.

Business combinations
In December 2007, the FASB issued FAS 141 (Revised), Business Combinations (FAS 141R). FAS 141R provides a defi-
nition of the “acquirer” in a business combination, broadens the application of the acquisition method to all business
combinations where one entity obtains control over one or more businesses, and establishes principles and requirements for
how an acquirer recognizes and measures the identifiable assets acquired, liabilities assumed, and any noncontrolling interest
in the “acquiree”; recognizes and measures the goodwill acquired in the business combination or a gain from a bargain pur-
chase; and discloses information to enable users to evaluate the nature and financial effects of the business combination. FAS
141R shall be applied prospectively to business combinations for which the acquisition date is on or after the beginning of the
first annual reporting period beginning on or after December 15, 2008. The Company does not expect the adoption of FAS
141R to have a material impact on the Company’s financial condition or results of operations.

Noncontrolling interests
In December 2007, the FASB issued FAS 160, Noncontrolling Interests in Consolidated Financial Statements – an Amend-

ment of ARB No. 51 (FAS 160). FAS 160 established accounting and reporting standards that require that ownership
interests in subsidiaries held by parties other than the parent be presented in the consolidated statement of shareholders’
equity separately from the parent’s equity; the consolidated net income attributable to the parent and noncontrolling interest be
presented on face of the consolidated statements of operations; changes in a parent’s ownership interest while the parent
retains controlling financial interest in its subsidiary be accounted for consistently; and sufficient disclosure that identifies and
distinguishes between the interests of the parent and noncontrolling owners. FAS 160 is effective for fiscal years, and interim
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periods within those fiscal years, beginning on or after December 15, 2008. The Company does not expect the adoption of
FAS 160 to have a material impact on the Company’s financial condition or results of operations.

3. Investments

a) Fixed maturities

The fair values and amortized costs of and the gross unrealized appreciation (depreciation) related to fixed maturities at
December 31, 2007 and 2006, are as follows:

2007 2006

(in millions of
U.S. dollars)

Amortized
Cost

Gross
Unrealized

Appreciation

Gross
Unrealized

Depreciation Fair Value
Amortized

Cost

Gross
Unrealized

Appreciation

Gross
Unrealized

Depreciation Fair Value

Available for sale

U.S. Treasury and
agency $ 2,020 $ 56 $ (3) $ 2,073 $ 2,513 $ 18 $ (7) $ 2,524

Foreign 7,418 109 (98) 7,429 6,406 47 (50) 6,403
Corporate securities 9,669 130 (138) 9,661 8,757 111 (25) 8,843
Mortgage-backed

securities 12,680 160 (29) 12,811 10,331 67 (14) 10,384
States, municipalities,

and political
subdivisions 1,207 10 (7) 1,210 382 6 (2) 386

$ 32,994 $ 465 $ (275) $ 33,184 $ 28,389 $ 249 $ (98) $ 28,540

Held to maturity

U.S. Treasury and
agency $ 868 $ 24 $ – $ 892 $ 1,015 $ – $ (10) $ 1,005

Foreign 63 – – 63 55 – (1) 54
Corporate securities 505 3 (4) 504 577 2 (8) 571
Mortgage-backed

securities 921 4 (3) 922 976 – (14) 962
States, municipalities,

and political
subdivisions 630 4 – 634 424 1 (2) 423

$ 2,987 $ 35 $ (7) $ 3,015 $ 3,047 $ 3 $ (35) $ 3,015

Mortgage-backed securities issued by U.S. government agencies are combined with all other to be announced mortgage
derivatives held (refer to Note 9 a) (iii)) and are included in the category, “Mortgage-backed securities”. Approximately 58
percent of the total mortgage-backed securities at December 31, 2007 and 2006, are represented by investments in U.S.
government agency bonds. The remainder of the mortgage exposure consists of collateralized mortgage obligations and
non-government mortgage-backed securities, the majority of which provide a planned structure for principal and interest
payments and carry a rating of AAA by the major credit rating agencies.
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Fixed maturities at December 31, 2007 and 2006, by contractual maturity, are shown below. Expected maturities could differ
from contractual maturities because borrowers may have the right to call or prepay obligations, with or without call or prepay-
ment penalties.

2007 2006

(in millions of U.S. dollars) Fair Value Amortized Cost Fair Value Amortized Cost

Available for sale; maturity period

Due in 1 year or less $ 1,192 $ 1,176 $ 985 $ 987
Due after 1 year through 5 years 8,970 8,867 8,743 8,714
Due after 5 years through 10 years 6,643 6,635 6,020 5,969
Due after 10 years 3,568 3,636 2,408 2,388

20,373 20,314 18,156 18,058
Mortgage-backed securities 12,811 12,680 10,384 10,331

$ 33,184 $ 32,994 $ 28,540 $ 28,389

Held to maturity; maturity period

Due in 1 year or less $ 322 $ 321 $ 197 $ 198
Due after 1 year through 5 years 1,325 1,309 1,310 1,323
Due after 5 years through 10 years 376 367 477 481
Due after 10 years 70 69 69 69

2,093 2,066 2,053 2,071
Mortgage-backed securities 922 921 962 976

$ 3,015 $ 2,987 $ 3,015 $ 3,047

b) Equity securities

The gross unrealized appreciation (depreciation) on equity securities at December 31, 2007 and 2006, is as follows:

(in millions of U.S. dollars) 2007 2006

Equity securities – cost $ 1,618 $ 1,372
Gross unrealized appreciation 311 349
Gross unrealized depreciation (92) (8)

Equity securities – fair value $ 1,837 $ 1,713

c) Other investments

Other investments over which the Company cannot exercise significant influence are carried at fair value with changes in fair
value reflected in other comprehensive income. Partially-owned investment companies over which the Company has sig-
nificant influence are carried under the equity method of accounting. Life insurance policies are carried at policy cash
surrender value. Trading securities are carried at fair value with changes in fair value reflected in net income. At December 31,
2007, trading securities included $54 million of equity securities and $5 million of fixed maturities, compared with $50 mil-
lion and $13 million, respectively, at December 31, 2006. The Company maintains rabbi trusts, the holdings of which include
all of these life insurance policies and trading securities. Refer to Note 11 e).

Other investments at December 31, 2007 and 2006, are as follows:

2007 2006

(in millions of U.S. dollars) Fair Value Cost Fair Value Cost

Investment funds $ 347 $ 227 $ 308 $ 220
Limited partnerships 482 427 215 187
Partially-owned investment companies 61 71 44 48
Life insurance policies 88 88 82 82
Trading securities 59 49 63 57
Other 103 18 133 67

Total $ 1,140 $ 880 $ 845 $ 661
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d) Investments in partially-owned insurance companies

Investments in partially-owned insurance companies at December 31, 2007 and 2006, are comprised of the following:

2007 2006

Company
(in millions of U.S. dollars) Carrying Value

Ownership
Percentage Carrying Value

Ownership
Percentage

Freisenbruch-Meyer $ 9 40.0% $ 7 40.0%
Intrepid Re Holdings Limited 80 38.5% 77 38.5%
Assured Guaranty Ltd. 392 23.9% 469 28.4%
Huatai Insurance Company 192 22.1% 151 22.1%
Rain and Hail Insurance Services, Inc. 81 20.2% 65 20.2%
Huatai Life Insurance Company 15 20.0% 16 20.0%
Island Heritage 4 11.0% 4 11.0%

Total $ 773 $ 789

Using a quoted market price, the fair value of the Company’s investment in Assured Guaranty Ltd. was $508 million and
$510 million at December 31, 2007 and 2006, respectively.

e) Gross unrealized loss

As of December 31, 2007, there were 5,094 fixed maturities out of a total of 14,475 fixed maturities in an unrealized loss
position. The largest single unrealized loss in the fixed maturities was $3.7 million. There were 470 equity securities out of a
total of 1,180 equity securities in an unrealized loss position. The largest single unrealized loss in the equity securities was
$5.2 million. There were no securities that had been in a loss position for the previous nine consecutive months with a market
value of less than 80 percent of amortized cost, or cost for equity securities. Most of the fixed maturities in an unrealized loss
position were investment grade securities for which fair value declined due to increases in market interest rates from the date
of purchase.

The following tables summarize, for all securities in an unrealized loss position at December 31, 2007 and 2006
(including securities on loan), the aggregate fair value and gross unrealized loss by length of time the security has continuously
been in an unrealized loss position.

0 – 12 Months Over 12 Months Total

December 31, 2007
(in millions of U.S. dollars) Fair Value

Gross
Unrealized Loss Fair Value

Gross
Unrealized Loss Fair Value

Gross
Unrealized Loss

U.S. Treasury and agency $ 193 $ (2.5) $ 31 $ (0.1) $ 224 $ (2.6)

Foreign 3,435 (97.3) 135 (0.9) 3,570 (98.2)

Corporate securities 3,951 (138.5) 235 (3.6) 4,186 (142.1)

Mortgage-backed securities 2,967 (29.8) 139 (1.7) 3,106 (31.5)

States, municipalities, and
political subdivisions 569 (7.1) 16 (0.2) 585 (7.3)

Total fixed maturities 11,115 (275.2) 556 (6.5) 11,671 (281.7)

Equities 589 (92.5) – – 589 (92.5)

Other investments 101 (16.3) – – 101 (16.3)

Total $ 11,805 $ (384.0) $ 556 $ (6.5) $ 12,361 $ (390.5)
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Included in the “0 – 12 Months” and “Over 12 Months” aging categories at December 31, 2007, are fixed maturities held to
maturity with combined fair values of $361 million and $318 million, respectively. The associated gross unrealized losses
included in the “0 – 12 Months” and “Over 12 Months” aging categories are $3 million and $4 million, respectively.

0 – 12 Months Over 12 Months Total

December 31, 2006
(in millions of U.S. dollars) Fair Value

Gross
Unrealized Loss Fair Value

Gross
Unrealized Loss Fair Value

Gross
Unrealized Loss

U.S. Treasury and agency $ 1,647 $ (12.8) $ 320 $ (4.3) $ 1,967 $ (17.1)
Foreign 4,289 (50.0) 67 (0.8) 4,356 (50.8)
Corporate securities 3,863 (26.2) 410 (6.9) 4,273 (33.1)
Mortgage-backed securities 3,817 (15.7) 840 (12.7) 4,657 (28.4)
States, municipalities, and

political subdivisions 525 (2.7) 31 (0.7) 556 (3.4)

Total fixed maturities 14,141 (107.4) 1,668 (25.4) 15,809 (132.8)
Equities 210 (8.1) – – 210 (8.1)
Other investments 8 (2.1) – – 8 (2.1)

Total $ 14,359 $ (117.6) $ 1,668 $ (25.4) $ 16,027 $ (143.0)

Included in the “0 – 12 Months” and “Over 12 Months” aging categories at December 31, 2006, are fixed maturities held to
maturity with combined fair values of $1.2 billion and $1.6 billion, respectively. The associated gross unrealized losses
included in the “0 – 12 Months” and “Over 12 Months” aging categories were $11 million and $24 million, respectively.

Each quarter, the Company reviews all of its securities in an unrealized loss position (impaired securities), including fixed
maturity securities, securities on loan, equity securities, and other investments, to determine whether the impairment is “other-
than-temporary”. Initially, the Company identifies those impaired securities to be specifically evaluated for a potential “other-
than-temporary” impairment (OTTI). In this process, the following is considered by type of security:

Fixed maturities and equity securities, including securities on loan
A security that meets any of the following criteria is evaluated for a potential OTTI:
• securities that have been in a loss position for the previous eleven consecutive months;
• those securities that have been in a loss position for the previous nine consecutive months and market value is less than 80
percent of amortized cost, or cost for equity securities;
• those securities that are rated below investment grade by at least one major rating agency; or
• those securities subject to EITF 99-20, Recognition of Interest Income and Impairment on Purchased Beneficial Interests

and Beneficial Interests That Continue to Be Held by a Transferor in Securitized Financial Assets, with contractual cash flows
including asset-backed securities, whenever there is an adverse change in the amount or timing of cash flows or indications of
a change in credit.

The Company evaluates all other fixed maturity and equity securities for a potential OTTI when the unrealized loss at the
balance sheet date exceeds a certain scope, based on both a percentage (i.e., market value is less than 80 percent of amor-
tized cost, or cost for equity securities) and aggregate dollar decline, and/or certain indicators of an OTTI are present including:
• a significant economic event has occurred that is expected to adversely affect the industry in which the issuer participates;
• recent issuer-specific news that is likely to have an adverse affect on operating results and cash flows; or
• a missed or late interest or principal payment related to any debt issuance.

For those securities identified as having a potential OTTI based on the above criteria, the Company estimates a reasonable
period of time in which market value is expected to recover to a level in excess of cost, if at all. For fixed maturity securities,
factors considered include:
• the degree to which any appearance of impairment is attributable to an overall change in market conditions such as interest
rates rather than changes in the individual factual circumstances and risk profile of the issuer;
• the performance of the relevant industry sector;
• the nature of collateral or other credit support;
• whether an issuer is current in making principal and interest payments on the debt securities in question;
• the issuer’s financial condition and the Company’s assessment (using available market information) of its ability to make
future scheduled principal and interest payments on a timely basis; and
• current financial strength or debt rating, analysis, and guidance provided by rating agencies and analysts.
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For equity securities, factors considered include:
• whether the decline appears to be related to general market or industry conditions or is issuer-specific; and
• the financial condition and near-term prospects of the issuer, including specific events that may influence the issuer’s operations.

Securities will be assessed to have an OTTI if cost is not expected to be recovered or the Company does not have the abil-
ity and specific intent to hold the security until its expected recovery. The Company typically makes this latter assessment
when such intent is considered inconsistent with management’s investment objectives, such as maximizing total return.

Other investments
With respect to other investments that are not traded in a public market, such as venture capital investments funds, the portfo-
lio managers, as well as the Company’s internal valuation committee, consider a variety of factors in determining whether or
not the investment should be evaluated for OTTI. Indicators of impairment include:
• the fund has reported losses for two consecutive fiscal years;
• a significant economic event has occurred that is expected to adversely affect an industry for which the fund has significant
exposure to; and
• recent issuer-specific news that is expected to adversely affect a significant holding in the fund.

For those investments identified as having a possible OTTI, the Company determines a reasonable period of time in which
market value is expected to recover to a level in excess of cost, if at all. Factors considered include:
• recent trends in financial performance and future expectations of financial performance based on the underlying assets held
in the portfolio and market conditions affecting those assets;
• an analysis of whether fundamental deterioration has occurred; and
• the fund’s most recent financing event.

These investments will be assessed to have an OTTI if cost is not expected to be recovered or it is concluded that the
Company does not have the ability and specific intent to hold the security until its expected recovery.

f) Net realized gains (losses) and change in net unrealized appreciation (depreciation) on investments

Net realized gains (losses) and the change in net unrealized appreciation (depreciation) on investments for the years ended
December 31, 2007, 2006, and 2005, are as follows:

(in millions of U.S. dollars) 2007 2006 2005

Fixed maturities
Gross realized gains $ 257 $ 131 $ 152
Gross realized losses (232) (153) (129)
Other-than-temporary impairments (123) (198) (68)

(98) (220) (45)
Equity securities
Gross realized gains 200 182 122
Gross realized losses (22) (9) (30)
Other-than-temporary impairments (16) (10) (16)

162 163 76
Other investments gains (losses) 39 34 8
Write-down of other investments (2) (6) (4)
Foreign currency gains (losses) 4 (13) –
Futures, option contracts, and swaps (19) (18) 12
Fair value adjustment on insurance derivatives (147) (15) 29
Sale of certain run-off reinsurance subsidiaries – (23) –

Net realized gains (losses) (61) (98) 76

Change in net unrealized appreciation (depreciation) on investments
Fixed maturities available for sale 51 139 (457)
Fixed maturities held to maturity (3) (5) 10
Equity securities (122) 114 23
Other investments 73 101 21
Investments in partially-owned insurance companies 25 4 17
Income tax (expense) benefit (23) (63) 69

Change in net unrealized appreciation (depreciation) on investments 1 290 (317)

Total net realized gains (losses) and change in net unrealized appreciation
(depreciation) on investments $ (60) $ 192 $ (241)
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g) Net investment income

Net investment income for the years ended December 31, 2007, 2006, and 2005, was derived from the following sources:

(in millions of U.S. dollars) 2007 2006 2005

Fixed maturities $ 1,773 $ 1,463 $ 1,170
Short-term investments 130 119 86
Equity securities 68 57 50
Other 25 26 22

Gross investment income 1,996 1,665 1,328
Investment expenses (78) (64) (64)

Net investment income $ 1,918 $ 1,601 $ 1,264

h) Restricted assets

The Company is required to maintain assets on deposit with various regulatory authorities to support its insurance and
reinsurance operations. These requirements are generally promulgated in the statutory regulations of the individual juris-
dictions. The assets on deposit are available to settle insurance and reinsurance liabilities. The Company also utilizes trust
funds in certain large transactions where the trust funds are set up for the benefit of the ceding companies and generally take
the place of letter of credit (LOC) requirements. The Company also has investments in segregated portfolios primarily to provide
collateral or guarantees for LOCs and debt instruments described in Notes 8 and 9. At December 31, 2007, restricted assets
of $8.3 billion are included in fixed maturities and short-term investments. The remaining balance is included in equity secu-
rities and cash. The components of the fair value of the restricted assets at December 31, 2007 and 2006, are as follows:

(in millions of U.S. dollars) 2007 2006

Deposits with U.S. regulatory authorities $ 1,068 $ 999
Deposits with non-U.S. regulatory authorities 2,101 1,968
Assets used for collateral or guarantees 1,116 1,045
Trust funds 4,349 3,008

$ 8,634 $ 7,020

4. Reinsurance

a) Consolidated reinsurance

The Company purchases reinsurance to manage various exposures including catastrophe risks. Although reinsurance agree-
ments contractually obligate the Company’s reinsurers to reimburse it for the agreed-upon portion of its gross paid losses, they
do not discharge the primary liability of the Company. The amounts for net premiums written and net premiums earned in the
consolidated statements of operations are net of reinsurance. Direct, assumed, and ceded premiums for the years ended
December 31, 2007, 2006, and 2005, are as follows:

(in millions of U.S. dollars) 2007 2006 2005

Premiums written
Direct $ 14,464 $ 13,892 $ 13,240
Assumed 3,276 3,509 3,571
Ceded (5,761) (5,371) (5,019)

Net $ 11,979 $ 12,030 $ 11,792

Premiums earned
Direct $ 14,673 $ 13,562 $ 13,106
Assumed 3,458 3,461 3,654
Ceded (5,834) (5,198) (5,012)

Net $ 12,297 $ 11,825 $ 11,748
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For the years ended December 31, 2007, 2006, and 2005, the Company recorded reinsurance recoveries on losses and loss
expenses incurred of $3.5 billion, $2.8 billion, and $4.7 billion, respectively.

b) Reinsurance recoverable on ceded reinsurance

The composition of the Company’s reinsurance recoverable at December 31, 2007 and 2006, is as follows:

(in millions of U.S. dollars) 2007 2006

Reinsurance recoverable on unpaid losses and loss expenses $ 13,990 $ 13,903
Provision for uncollectible reinsurance on unpaid losses and loss expenses (470) (394)

Reinsurance recoverable on unpaid losses and loss expenses, net of a provision for uncollectible
reinsurance 13,520 13,509

Reinsurance recoverable on paid losses and loss expenses 1,050 1,316
Provision for uncollectible reinsurance on paid losses and loss expenses (216) (255)
Reinsurance recoverable on future policy benefits 8 10

Net reinsurance recoverable $ 14,362 $ 14,580

The Company evaluates the financial condition of its reinsurers and potential reinsurers on a regular basis and also monitors
concentrations of credit risk with reinsurers. The provision for uncollectible reinsurance is required principally due to the failure
of reinsurers to indemnify ACE, primarily because of disputes under reinsurance contracts and insolvencies. Provisions have
been established for amounts estimated to be uncollectible.

The following table shows a breakdown of the Company’s reinsurance recoverable on paid losses and loss expenses at
December 31, 2007 and 2006.

2007 2006

Category
(in millions of U.S. dollars)

Recoverable
Amount Provision

% of
Recoverable

Amount
Recoverable

Amount Provision

% of
Recoverable

Amount

General collections $ 789 41 5.2% $ 932 $ 53 5.7%
Other 261 175 67% 384 202 52.6%

Total $ 1,050 216 20.6% $ 1,316 $ 255 19.4%

General collections balances represent amounts in the process of collection in the normal course of business, for which the
Company has no indication of dispute or credit-related issues.

The other category includes amounts recoverable that are in dispute or are from companies who are in supervision,
rehabilitation, or liquidation for the Brandywine Group and active operations. The Company’s estimation of this reserve consid-
ers the merits of the underlying matter, the credit quality of the reinsurer, and whether the Company has received collateral or
other credit protections such as multi-beneficiary trusts and parental guarantees.

The following tables provide a listing, at December 31, 2007, of the Company’s largest reinsurers with the first category
representing the top 10 reinsurers and the second category representing the remaining reinsurers with balances greater than
$20 million. The third category includes amounts due from approximately 1,400 companies, each having balances of less
than $20 million. The provision for uncollectible reinsurance for these three categories is principally based on an analysis of
the credit quality of the reinsurer and collateral balances. The next category, mandatory pools and government agencies,
includes amounts backed by certain state and federal agencies. In certain states, insurance companies are required by law to
participate in these pools. The fifth category, structured settlements, includes annuities purchased from life insurance compa-
nies to settle claims. Since the Company retains the ultimate liability in the event that the life company fails to pay, it reflects
the amount as a liability and a recoverable for GAAP purposes. The next category, captives, includes companies established
and owned by the Company’s insurance clients to assume a significant portion of their direct insurance risk from the Company
(they are structured to allow clients to self-insure a portion of their insurance risk). It is generally the Company’s policy to
obtain collateral equal to expected losses; where appropriate, exceptions are granted but only with review and approval at a
senior officer level. The final category, other, includes amounts recoverable that are in dispute or are from companies that are
in supervision, rehabilitation, or liquidation. The Company establishes its provision for uncollectible reinsurance in this cat-
egory based on a case by case analysis of individual situations including credit and collateral analysis and consideration of the
Company’s collection experience in similar situations.
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Breakdown of Reinsurance Recoverable
(in millions of U.S. dollars) 2007 Provision % of Gross

Categories

Top 10 reinsurers $ 7,627 $ 99 1.3%

Other reinsurers balances greater than $20 million 3,375 170 5.0%

Other reinsurers balances less than $20 million 728 83 11.4%

Mandatory pools and government agencies 562 3 0.5%

Structured settlements 551 16 2.9%

Captives 1,507 21 1.4%

Other 698 294 42.1%

Total $ 15,048 $ 686 4.6%

Top 10 Reinsurers (net of collateral)
American International Group Hannover Group
Berkshire Hathaway Insurance Group Lloyd’s of London
Chubb Insurance Group Munich Re Group
Equitas Swiss Re Group
Everest Re Group XL Capital Group

Other Reinsurers Balances Greater Than $20 million (net of collateral)
AGRI General Ins Co Dow Chemical Co Platinum Underwriters
AIOI Insurance Group Dukes Place Holdings PMA Capital Corporation
Allianz Electric Insurance Company Power Corp Of Canada
Allied World Assurance Group Enstar Group Ltd Renaissance Re Holdings Ltd
Allstate Group Fairfax Financial Royal & Sun Alliance Insurance Group
Arch Capital Federal Crop Insurance Corp SCOR Group
Aspen Insurance Holdings Ltd. FM Global Group Sompo Japan Group
AVIVA Plc Globale Rueckversicherungs-ag (Globale Re) Tawa UK Ltd.
AXA Hartford Insurance Group Toa Reinsurance Company
Brit Insurance Holdings Plc Independence Blue Cross Group Travelers Companies Inc
CIGNA IRB – Brasil Resseguros S.A. Group Trenwick Group
CNA Insurance Companies Liberty Mutual Insurance Companies White Mountains Insurance Group
Dominion Insurance Co Ltd. Millea Holdings WR Berkley Corp

Partner Re Zurich Financial Services Group

c) Assumed reinsurance programs involving minimum benefit guarantees under annuity contracts

The presentation of income and expenses relating to GMDB and GMIB reinsurance for the years ended December 31, 2007,
2006, and 2005, is as follows:

(in millions of U.S. dollars) 2007 2006 2005

GMDB

Net premiums earned $ 125 $ 104 $ 71
Life and annuity benefits expense $ 49 $ 45 $ 34

GMIB

Net premiums earned $ 107 $ 95 $ 86
Life and annuity benefits expense $ 27 $ (1) $ 4
Realized gains (losses) $ (185) $ – $ 18

Fair value components
Gain (loss) recognized in income $ (105) $ 96 $ 100
Net cash received (disbursed) $ 107 $ 95 $ 85
Net decrease (increase) in liability $ (212) $ 1 $ 15
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At December 31, 2007, reported liabilities for GMDB and GMIB reinsurance were $137 million and $225 million,
respectively, compared with $97 million and $13 million, respectively, at December 31, 2006. The reported liability for GMIB
reinsurance in 2007 and 2006 includes a fair value adjustment of $157 and ($28) million, respectively. Reported liabilities
for both GMDB and GMIB reinsurance are determined using internal valuation models. Such valuations require considerable
judgment and are subject to significant uncertainty. The valuation of these products is subject to fluctuations arising from,
among other factors, changes in interest rates, changes in equity markets, changes in credit markets and, for GMIB
reinsurance, changes in the allocation of the investments underlying annuitant’s account value and assumptions regarding
future policyholder behavior. These models and the related assumptions are continually reviewed by management and
enhanced, as appropriate, based upon improvements in modeling techniques and availability of more timely information, such
as market conditions and demographics of in-force annuities.

At December 31, 2007, the Company’s net amount at risk from its GMDB and GMIB reinsurance programs was $1.5
billion and $14 million, respectively, compared with $776 million and $10 million, respectively, at December 31, 2006. For
the GMDB programs, the net amount at risk is defined as the excess, if any, of the current guaranteed value over the current
account value. For the GMIB programs, the net amount at risk is defined as the excess, if any, of the present value of the
minimum guaranteed annuity payments over the present value of the annuity payments assumed (under the terms of the
reinsurance contract) to be available to each policyholder.

5. Goodwill

The following table details goodwill by reporting segment at December 31, 2007 and 2006.

(in millions of U.S. dollars) 2007 2006

Insurance – North American $ 1,192 $ 1,192
Insurance – Overseas General 1,174 1,174
Global Reinsurance 365 365

$ 2,731 $ 2,731

6. Unpaid losses and loss expenses

Property and casualty

The Company establishes reserves for the estimated unpaid ultimate liability for losses and loss expenses under the terms of its
policies and agreements. These reserves include estimates for both claims that have been reported and for IBNR, and include
estimates of expenses associated with processing and settling these claims. The process of establishing reserves for P&C
claims can be complex and is subject to considerable variability as it requires the use of informed estimates and judgments.
The Company’s estimates and judgments may be revised as additional experience and other data become available and are
reviewed, as new or improved methodologies are developed, or as current laws change. The Company continually evaluates its
estimates of reserves in light of developing information and in light of discussions and negotiations with its insureds. While the
Company believes that its reserves for unpaid losses and loss expenses at December 31, 2007, are adequate, new information
or trends may lead to future developments in ultimate losses and loss expenses significantly greater or less than the reserves
provided. Any such revisions could result in future changes in estimates of losses or reinsurance recoverable, and would be
reflected in the Company’s results of operations in the period in which the estimates are changed.
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The reconciliation of unpaid losses and loss expenses for the years ended December 31, 2007, 2006, and 2005, is as fol-
lows:

(in millions of U.S. dollars) 2007 2006 2005

Gross unpaid losses and loss expenses – beginning of year $ 35,517 $ 35,055 $ 31,483
Reinsurance recoverable on unpaid losses (13,509) (14,597) (13,966)

Net unpaid losses and loss expenses – beginning of year 22,008 20,458 17,517
Sale of certain run-off reinsurance subsidiaries – (472) –

Total 22,008 19,986 17,517

Net losses and loss expenses incurred in respect of losses occurring in:
Current year 7,568 7,082 8,485
Prior year (217) (12) 86

Total 7,351 7,070 8,571

Net losses and loss expenses paid in respect of losses occurring in:
Current year 1,975 1,748 2,076
Prior year 3,959 3,711 3,293

Total 5,934 5,459 5,369

Foreign currency revaluation and other 167 411 (261)

Net unpaid losses and loss expenses – end of year 23,592 22,008 20,458
Reinsurance recoverable on unpaid losses 13,520 13,509 14,597

Gross unpaid losses and loss expenses – end of year $ 37,112 $ 35,517 $ 35,055

Net losses and loss expenses incurred include $217 million and $12 million of net favorable prior period development in
2007 and 2006, respectively and $86 million of net adverse prior period development in 2005.

Insurance – North American incurred net adverse prior period development of $9 million in 2007, representing 0.1 per-
cent of the segment’s net unpaid loss and loss expense reserves at December 31, 2006. The net prior period development in
2007 was the net result of several underlying favorable and adverse movements, driven by the following principal changes:
• Net adverse development of $39 million on long-tail business including:

• Adverse development of $21 million due to an adjustment made in 2006 relating to IBNR reserves on commuted
ceded reinsurance contracts, identified and resolved during 2007;
• Adverse development of $33 million on two related specialty claims from a run-off financial guaranty program affecting
accident year 2000 due to adverse judicial rulings rendered during the 2007 calendar year;
• Adverse development on the estimates of future allocated claims expense on two separate portfolios of workers’ compen-
sation insurance totaling $28 million. This change in estimate affected the national accounts workers’ compensation
business (principally accident years 2002–2004) and a run-off portfolio of workers’ compensation servicing carrier busi-
ness (covering accident years 1996 and prior). For the national accounts business, the change was principally in the high
deductible portfolio. Based on analyses completed during 2007, ACE USA has increased the tail factor for allocated loss
adjustment expenses (ALAE) as well as the ratios of ALAE to loss used in its projection methodologies. Small movements
in these assumptions produce a leveraged increase in the loss estimates across a number of accident years;
• Adverse development on the estimates of ultimate loss on a collection of run-off professional liability and medical pro-
grams totaling $20 million. These increases were the direct result of a review of all open claims that was completed
during 2007. This claims review identified a number of cases where adverse change in facts and circumstances led to a
significant deviation from the estimates of ultimate claim value;
• Favorable development in the estimate of ultimate loss and ALAE of $18 million in the surety business. This improve-
ment was heavily concentrated in the 2005 and 2006 accident years. In the 2007 calendar year, the level of late
reported claims and development on known claims for this portfolio was significantly below historical levels for this line of
business resulting in a reduction in all loss projection methods;
• Favorable development on the national accounts casualty business, primarily general liability, of $21 million for the
2002-2004 accident years. Development on these portfolios continues to be favorable relative to the original assumptions
used to price the products. Actual paid and incurred loss activity in 2007 has been lower than assumed in ACE USA’s
prior projections and estimates have been modified accordingly; and
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• Favorable development of $25 million on the foreign casualty portfolio for the 2004 and prior accident years. This is
partly due to an adjustment for a reserve established in 2006 for a single large claim, but also due to low levels of
reported and paid loss activity on foreign captive business. This particular line has net exposure on a per occurrence basis
excess of high deductibles/self-insured retentions and an aggregate basis excess of an aggregate attachment point.
Expected loss emergence patterns used in the 2006 review projected higher loss development for the 2004 and prior
accident years than emerged during 2007 prompting a reduction in the projection of ultimate losses.

• Net favorable development of $30 million on short-tail business including:
• Adverse development totaling $115 million relating to increases in estimates of loss for the 2005 storms primarily in
the ACE Westchester Specialty Group (ACE Westchester) operation but also some modest development in the offshore
energy business. This development was due primarily to a relatively small number of losses on excess policies with large
exposed limits. These losses reached settlement during 2007 for amounts in excess of the case reserves prompting
adjustments to projections of ultimate losses. The claims handling associated with the 2005 hurricanes has involved
complex and unique causation and coverage issues. These issues continue to be present and may have a further material
adverse impact on financial results;
• Favorable development of $33 million on ACE Westchester crop/hail business. This was the direct effect of recording
the final settlement of the 2006 pool year from the bordereau received during the 2007 calendar year;
• Favorable development of $52 million in workers’ compensation business due to the absence of multi-claimant events
such as industrial accidents for the 2006 accident year. The majority of the exposure for these perils falls under the
national accounts high deductible line of business. The Company evaluates this exposure annually after the accident year
has closed allowing for the late identification of significant losses. The review in 2007 of potential 2006 accident year
losses has led to a decrease in the estimate of the required provision for these claims;
• Favorable development in the estimates of ultimate losses for first party lines including property and auto physical
damage in the ACE Canada operations totaling $18 million, affecting primarily the 2006 accident year. Incurred loss
development during calendar year 2007 on the 2006 accident year was lower than historical averages which formed the
basis for the prior projections. Given the relatively short reporting pattern for this business, the actual loss emergence was
assigned credibility and the ultimate loss estimates revised accordingly;
• Favorable development in the estimates of ultimate loss of $19 million on the Canadian A&H portfolio. There is limited
historical experience for this product line. Losses were originally recorded using an expected loss ratio method. Actual loss
emergence in calendar year 2007 has proven to be more favorable than prior projections. Given the relatively short report-
ing pattern for this business, the actual loss emergence was assigned credibility and the ultimate loss estimates revised
accordingly; and
• Favorable development in the estimates of ultimate loss of $28 million on short tail, non-catastrophe losses in the ACE
Westchester property and inland marine product lines. Attritional incurred loss activity on the 2005 and 2006 accident
years in the 2007 calendar year was lower than historical averages which formed the basis for prior projections.
Insurance – North American incurred net adverse prior period development of $65 million in 2006, representing 0.5

percent of the segment’s net unpaid loss and loss expense reserves at December 31, 2005. The net prior period development
in 2006 was the net result of several underlying favorable and adverse movements, driven by the following principal changes:
• Net adverse development of $60 million on long-tail business including:

• Adverse development of $57 million on a small number of run-off portfolios in the U.S. with predominantly middle
market workers’ compensation exposures from accident years 1996 and prior. In 2006, the selected tail factors were
lengthened due to an increasing trend observed in industry statistics published in 2006, and a modest deterioration in
claims experience related to the medical cost component of individual claims that emerged since the prior study;
• Adverse development of $42 million on the ACE Bermuda D&O book from report years 2000-2002 driven by case
estimate increases on large claims following significant events in the mediation process during 2006, including increased
plaintiff demands, settlement conferences, and court proceedings;
• Favorable development of $29 million on the ACE Bermuda excess liability book driven by the settlement of a single
claim in 2006 from the 1991 report year on terms more favorable than the assumptions used to establish the reserve.
The reserve was released following receipt of the ruling’s terms in 2006; and
• Favorable development of $13 million on large national account workers’ compensation business written by ACE USA.
ACE USA observed reported claims frequency in 2006 lower than anticipated.

• Net adverse development of $5 million on short-tail business including:
• Adverse development of $182 million related to property claims arising from 2005 catastrophes. The majority of this
increase is related to property losses from Hurricane Katrina. The nature and extent of Hurricane Katrina resulted in some
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claims that increased over previously reported damage estimates. Factors leading to these increases included demand
surge and some impact to previously unimpaired layers of excess coverage;
• Favorable development on ACE Westchester’s crop/hail business of $60 million due to recording of the final settlement
of the 2005 crop results. In line with normal practice for this type of business, ACE did not receive final loss reports for
the 2005 year until 2006. Therefore, the prior period movements were direct results of the loss amounts within the initial
and final loss reports issued during the first and second quarters of 2006 being lower than preliminary estimates;
• Favorable development of $51 million on ACE USA’s workers’ compensation short-tail catastrophe and industrial acci-
dent exposure arising from 2004 and 2005 accident years, due to favorable trends in reported loss development. For the
2004 and 2005 accident years, claims arising from industrial or travel accidents trended favorably in 2006 relative to
how earlier accident years had developed at the same period of maturity; and
• Net favorable development of $46 million related to the 2004 and 2005 accident years. This favorable activity was
primarily in the aerospace and surety lines of business. Both of these businesses are relatively new, in that as recently as
2002, premium volume was minimal and these businesses have grown significantly since then. During 2006, we con-
cluded the loss experience had become sufficiently credible, due to the degree of elapsed time, to begin considering loss
based projection methods which resulted in favorable prior loss development of $14 million and $18 million, respectively.
Insurance – North American experienced $103 million of net adverse prior period development in 2005, representing 0.9

percent of the segment’s net unpaid loss and loss expense reserves at December 31, 2004.
Insurance – Overseas General experienced net favorable prior period development of $192 million in 2007, representing

3.2 percent of the segment’s net unpaid loss and loss expense reserves at December 31, 2006. The net prior period develop-
ment for 2007 was the net result of several underlying favorable and adverse movements, driven by the following principal
changes:
• Net favorable development of $53 million on long-tail lines of business including:

• Net favorable development of $33 million in the 2006 and prior accident years for Insurance – Overseas General long-
tail lines, primarily casualty and financial lines. This favorable prior period development was in response to the annual
review of long-tail lines completed during the year. There was $23 million of net favorable development for Insurance –
Overseas General on the 2003-2005 accident years driven by reductions in loss development method indications and
greater credibility being assigned to Bornhuetter-Ferguson projections versus expected loss ratio methods. This shift in
credibility weighting between reserving methods is common practice and allows for greater recognition of actual loss
emergence as accident years mature;
• Net favorable development of $20 million as a result of an update of the detailed annual evaluation of the excess
exposures in Insurance – Overseas General which comprised strengthening of $89 million in accident years 2003 and
prior and $45 million in accident year 2006 and a release of $154 million in accident years 2004 and 2005; and
• Adverse development of $11 million in ACE Global Markets’ long-tail professional lines, primarily in years of account
1999-2003. This adverse prior period development was largely in response to claims department recommendations on
three accounts based on updated information received during the course of claim settlement in calendar year 2007.

• Net favorable development of $139 million on short-tail lines of business including:
• Favorable development of $84 million on short-tail property and fire lines primarily in the 2006 accident year in ACE
International. The favorable development during the past year was due in large part to shifting credibility away from
Bornhuetter-Ferguson methods and relying more heavily on loss development patterns as case incurred loss became a
more accurate predictor of ultimate loss. This shift in credibility tended to reduce indicated ultimate losses since, with
hindsight, the initial expected loss ratios have proven to be conservative;
• Favorable development of $13 million on 2005 hurricane losses in ACE Global Markets. This adjustment was due to
the fact that after 24 months of development, it was concluded that there would be no new reported claims;
• Favorable development of $30 million on specialty A&H primarily in the 2005 and 2006 accident years in ACE Europe.
This favorable prior period development followed the completion of the regular reserve review and was driven by better
than expected loss experience relative to prior reserving assumptions. The favorable experience arose in direct marketing
A&H businesses across several countries with no particular underlying claim or loss emergence trend identifiable;
• Favorable development of $28 million on specialty marine, primarily in the 2005 and 2006 accident years in both ACE
International and ACE Global Markets. This favorable prior period development was largely in response to claims depart-
ment recommendations on several large claims based on updated information received during claim settlement in
calendar year 2007; and
• Adverse development of $9 million on specialty consumer lines, primarily in accident year 2006. This adverse develop-
ment was primarily driven by further deterioration of ACE International’s homeowner’s warranty business in Norway. The
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indicated ultimate loss was revised upwards in 2007 in response to several key claim metrics underlying the reserve
estimate: number of reopened claims, loss adjustment expenses, and frequency and severity of late reported claims.
Insurance – Overseas General experienced net favorable prior period development of $72 million in 2006, representing

1.3 percent of the segment’s net unpaid loss and loss expense reserves at December 31, 2005. The net prior period develop-
ment for 2006 was the net result of several underlying favorable and adverse movements, driven by the following principal
changes:
• Net adverse development of $20 million on long-tail lines of business including:

• Adverse development of $29 million on the ACE Global Markets’ professional lines portfolio. In 2006, ACE Global
Markets continued to experience greater than expected reported loss activity related to years of account 2003 and prior,
largely from claims related to corporate failures, allegations of management misconduct, and accounting irregularities. As
a result, Insurance – Overseas General has increased the expected ultimate loss ratios for these years in response to
updated claim and legal information received in 2006 on specific cases;
• Adverse development of $14 million on asbestos liabilities, excluding a provision for uncollectible reinsurance, resulting
from the completion of the annual analysis of international A&E exposures by a joint legal and actuarial team during the
fourth quarter of 2006; and
• Net favorable development of $23 million on ACE International’s non-A&E exposures from the 2002-2004 accident
years. This movement was driven by continued favorable loss emergence, most notably on the U.K. casualty and Asia
Pacific financial lines portfolios, as a result of favorable severity trends in 2006.

• Net favorable development of $92 million on short-tail lines of business including:
• Net favorable development of $111 million on short-tail property and fire lines, mainly related to accident years 2004
and 2005. The favorable development in 2006 was driven by lower than anticipated frequency and severity of late
reported property claims that emerged during 2006, and favorable development and settlement of several previously
reported large losses.
• Net adverse development of $19 million on other short-tail business including aviation, A&H, marine, consumer lines,
and political risk. Most of the adverse development was driven by higher than expected loss activity in 2006 at ACE
Global Markets, primarily on accident years 2002 and prior.
Insurance – Overseas General experienced $5 million of net adverse development in 2005, representing 0.1 percent of

the segment’s net unpaid loss and loss expense reserves at December 31, 2004.
Global Reinsurance experienced net favorable prior period development of $34 million in 2007, representing 1.3 percent

of the segment’s net unpaid loss and loss expense reserves at December 31, 2006. The net prior period development recorded
in 2007 was the net result of several underlying favorable and adverse movements. The largest adverse movement was related
to long-tail lines of business for ACE Tempest Re USA of $13 million mainly as a result of higher than expected claims
reported over the last few quarters primarily in the treaty years 2000-2005 for casualty and workers’ compensation business
on several accounts. Favorable movements of $47 million largely related to claim closings on short-tail property and other
short-tail lines of business primarily from treaty years 2005 and prior were recorded in 2007.

Global Reinsurance experienced net favorable prior period development of $5 million in 2006, representing 0.2 percent
of the segment’s net unpaid loss and loss expense reserves at December 31, 2005. The net prior period development in 2006
was the net result of several underlying favorable and adverse movements. The largest adverse movement was related to cata-
strophes from the 2005 accident year of $29 million as a result of increased loss reports from cedants. Favorable movements
largely related to property business from accident years prior to 2005 and a number of small movements on different specialty
portfolios.

Global Reinsurance experienced $22 million of net favorable prior period development in 2005, representing 1.4 percent
of the segment’s net unpaid loss and loss expense reserves at December 31, 2004.

Asbestos and environmental and other run-off liabilities

Included in the liabilities for losses and loss expenses are amounts for A&E. These A&E liabilities principally relate to claims
arising from bodily-injury claims related to asbestos products and remediation costs associated with hazardous waste sites.
The estimation of these liabilities is particularly sensitive to future changes in the legal, social and economic environment. The
Company has not assumed any such future changes in setting the value of A&E reserves, which include provisions for both
reported and IBNR claims.

The Company’s exposure to A&E claims principally arises out of liabilities acquired when it purchased Westchester Spe-
cialty in 1998 and the P&C business of CIGNA in 1999, with the larger exposure contained within the liabilities acquired in
the CIGNA transaction. In 1996, prior to the acquisition of the P&C business of CIGNA, the Pennsylvania Insurance Commis-
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sioner approved a plan to restructure INA Financial Corporation and its subsidiaries (the Restructuring) which included the
division of Insurance Company of North America (INA) into two separate corporations: (1) an active insurance company that
retained the INA name and continued to write P&C business and (2) an inactive run-off company, now called Century
Indemnity Company (Century). As a result of the division, predominantly all A&E and certain other liabilities of INA were allo-
cated to Century and extinguished, as a matter of Pennsylvania law, as liabilities of INA. As part of the Restructuring, most
A&E liabilities of various U.S. affiliates of INA were reinsured to Century, and Century and certain other run-off companies
having A&E and other liabilities were contributed to Brandywine Holdings Corporation (Brandywine Holdings). As part of the
1999 acquisition of the P&C business of CIGNA, the Company acquired Brandywine Holdings and its various subsidiaries.
Refer to the “Brandywine Run-Off Entities” section below for additional information.

The table below presents a roll forward of consolidated A&E loss reserves, allocated and unallocated loss expense reserves
for A&E exposures and the provision for uncollectible reinsurance, for the year ended December 31, 2007.

Asbestos Environmental Total

(in millions of U.S. dollars) Gross Net Gross Net Gross Net

Balance at December 31,
2006 $ 3,221 $ 1,611 $ 489 $ 433 $ 3,710 $ 2,044

Incurred activity – (6) – – – (6)
Payment activity (284) (115) (71) (40) (355) (155)
Foreign currency revaluation 5 2 – – 5 2

Balance at December 31,

2007 $ 2,942 $ 1,492 $ 418 $ 393 $ 3,360 $ 1,885

The A&E net loss reserves including allocated and unallocated loss expense reserves and provision for uncollectible
reinsurance at December 31, 2007, of $1.885 billion shown in the above table are comprised of $1.323 billion in reserves
held by Brandywine run-off companies, $224 million of reserves held by Westchester Specialty, $169 million of reserves held
by ACE Bermuda, $148 million of reserves held by Insurance – Overseas General, and $21 million of reserves held by active
ACE USA companies.

Net figures in the above table reflect third-party reinsurance other than reinsurance provided by National Indemnity
Company (NICO) under three aggregate excess of loss contracts described below (collectively, the NICO contracts). The NICO
contracts are excluded as they cover non-A&E liabilities as well as A&E liabilities. The split of coverage provided under the
NICO contracts for A&E liabilities as compared to non-A&E liabilities is entirely dependant on the timing of the payment of the
related claims. The Company’s ability to make an estimate of this split is not practicable. The Company believes, instead, that
the A&E discussion is best provided excluding the NICO contracts, while separately discussing the NICO contracts in relation to
the total subject business, both A&E and non-A&E, covered by those contracts. With certain exceptions, the NICO contracts
provide coverage for the net A&E incurred losses and allocated loss expenses within the limits of coverage and above ACE’s
retention levels. These exceptions include losses arising from certain operations of Insurance – Overseas General and partic-
ipations by ACE Bermuda as a co-reinsurer or retrocessionaire in the NICO contracts.

Brandywine run-off – impact of NICO contracts on ACE’s run-off liabilities
As part of the acquisition of the CIGNA P&C business, NICO provided $2.5 billion of reinsurance protection to Century on all
Brandywine loss and allocated loss adjustment expense reserves and on the A&E reserves of various ACE INA insurance sub-
sidiaries reinsured by Century (in each case, including uncollectible reinsurance). The benefits of this NICO contract (the
Brandywine NICO Agreement) flow to the other Brandywine companies and to the ACE INA insurance subsidiaries through
agreements between those companies and Century. The Brandywine NICO Agreement was exhausted on an incurred basis in
the fourth quarter of 2002.
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The following table presents a roll forward of net loss reserves, allocated and unallocated loss adjustment expense
reserves, and provision for uncollectible reinsurance in respect of Brandywine operations only, including the impact of the
Brandywine NICO Agreement. The table below presents Brandywine incurred activity for the period ended December 31,
2007.

Brandywine NICO
Coverage(3)

Net of NICO
Coverage(in millions of U.S. dollars) A&E(1) Other(2) Total

Balance at December 31, 2006 $ 1,503 $ 1,101 $ 2,604 $ 1,811 $ 793
Incurred activity (8) 33 25 – 25
Payment activity (172) (94) (266) (214) (52)

Balance at December 31, 2007 $ 1,323 $ 1,040 $ 2,363 $ 1,597 $ 766

(1)The balance at December 31, 2006, has been reduced by $25 million of provision for uncollectible reinsurance as this balance was unrelated to A&E exposures.
(2) Other consists primarily of workers’ compensation, non-A&E general liability losses, and provision for uncollectible reinsurance on non-A&E business.
(3) The balance at December 31, 2006, has been adjusted by $104 million to reflect a change in reporting to an incurred basis from a cash-received basis.

The Brandywine A&E incurred benefit of $8 million was a result of a recovery recorded on a casualty clash reinsurance cover.
The Brandywine Other incurred loss of $33 million is principally comprised of a reclassification of bad debt charges of $26
million from the active company run-off operations to Brandywine.

Reserve reviews
During 2007, the Company conducted a review of its consolidated A&E liabilities as of June 30, 2007. As a result of the
internal review, the Company concluded that its net loss reserves for the Brandywine operations, including A&E, were
adequate and, therefore, no change to the carried reserve was required. An internal review was also conducted during 2006
for the consolidated A&E liabilities as of June 30, 2006. For that review, the Company concluded that its net loss reserves for
the Brandywine operations, including A&E, were adequate and, therefore, no change to the carried net reserve was required,
while the gross loss reserves increased by approximately $210 million.

In 2006, a team of external actuaries performed an evaluation as to the adequacy of the reserves of Century. This external
review was conducted in accordance with the Brandywine Restructuring Order, which requires that an external actuarial
review of Century’s reserves be completed every two years. The results of the external review were addressed with the
Pennsylvania Insurance Department and no changes to statutory-basis loss reserves were deemed necessary. The Company’s
A&E reserves are not discounted and do not reflect any anticipated future changes in the legal, social, or economic environ-
ment, or any benefit from future legislative reforms.

Westchester Specialty – impact of NICO contracts on ACE’s run-off liabilities
As part of the acquisition of Westchester Specialty in 1998, NICO provided a 75 percent pro-rata share of $1 billion of
reinsurance protection on losses and loss adjustment expenses incurred on or before December 31, 1996, in excess of a
retention of $721 million (the 1998 NICO Agreement). NICO has also provided an 85 percent pro-rata share of $150 million
of reinsurance protection on losses and allocated loss adjustment expenses incurred on or before December 31, 1992, in
excess of a retention of $755 million (the 1992 NICO Agreement). At December 31, 2007, the remaining unused incurred
limit under the 1998 NICO Agreement was $488 million which is available only for losses and loss adjustment expenses. The
1992 NICO Agreement is exhausted on an incurred basis.

The following table presents a roll forward of net loss reserves, allocated and unallocated loss adjustment expense
reserves, and provision for uncollectible reinsurance in respect of 1996 and prior Westchester Specialty operations that are the
subject business of the NICO covers. The table below presents incurred activity for the period ended December 31, 2007.

Westchester Specialty NICO
Coverage(3)

Net of NICO
Coverage(in millions of U.S. dollars) A&E(1) Other(2) Total

Balance at December 31, 2006 $ 221 $ 147 $ 368 $ 327 $ 41
Incurred activity – 2 2 – 2
Payment activity 3 (29) (26) (29) 3

Balance at December 31, 2007 $ 224 $ 120 $ 344 $ 298 $ 46

(1) The balance at December 31, 2006, has been reduced by $50 million of reinsurance recoverable as this balance was unrelated to A&E exposures.
(2) Other consists primarily of non-A&E general liability and products liability losses.
(3) The balance at December 31, 2006, has been adjusted by $19 million to reflect a change in reporting to an incurred basis from a cash-received basis.
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Brandywine run-off entities
In addition to housing a significant portion of the A&E exposure, the Brandywine operations include run-off liabilities related to
various insurance and reinsurance businesses. The following companies comprise ACE’s Brandywine operations: Century (a
Pennsylvania insurer), Century Re (a Pennsylvania insurer), and Century International Reinsurance Company Ltd. (a Bermuda
insurer (CIRC)). All of the Brandywine companies are direct or indirect subsidiaries of Brandywine Holdings.

The U.S.-based ACE INA companies assumed two contractual obligations in respect of the Brandywine operations in
connection with the Restructuring: a dividend retention fund obligation and a surplus maintenance obligation in the form of an
aggregate excess of loss reinsurance agreement. In accordance with the Brandywine restructuring order, INA Financial Corpo-
ration established and funded a dividend retention fund (the Dividend Retention Fund) consisting of $50 million plus
investment earnings. The full balance of the Dividend Retention Fund was contributed to Century as of December 31, 2002.
To the extent future dividends are paid by INA Holdings Corporation to its parent, INA Financial Corporation, and to the extent
INA Financial Corporation then pays such dividends to INA Corporation, a portion of those dividends must be withheld to
replenish the principal of the Dividend Retention Fund to $50 million within five years. In 2007, 2006, and 2005, no such
dividends were paid and therefore, no replenishment of the Dividend Retention Fund occurred. The obligation to maintain and
to replenish the Dividend Retention Fund as necessary and to the extent dividends are paid is ongoing until ACE INA receives
prior written approval from the Pennsylvania Insurance Commissioner to terminate the fund.

In addition, an ACE INA insurance subsidiary provided reinsurance coverage to Century in the amount of $800 million
under an aggregate excess of loss reinsurance agreement (the Aggregate Excess of Loss Agreement) if the statutory capital and
surplus of Century falls below $25 million or if Century lacks liquid assets with which to pay claims as they become due, after
giving effect to the contribution of the balance, if any, of the Dividend Retention Fund. Coverage under the Aggregate Excess of
Loss Agreement was triggered as of December 31, 2002, following contribution of the balance of the Dividend Retention
Fund, because Century’s capital and surplus fell below $25 million at December 31, 2002.

Effective December 31, 2004, ACE INA Holdings contributed $100 million to Century in exchange for a surplus note.
After giving effect to the contribution and issuance of the surplus note, the statutory surplus of Century at December 31, 2007,
was $25 million and approximately $321 million in statutory-basis losses were ceded to the Aggregate Excess of Loss Agree-
ment. Century reports the amount ceded under the Aggregate Excess of Loss Agreement in accordance with statutory
accounting principles, which differ from GAAP by, among other things, allowing Century to discount its asbestos and environ-
mental reserves. For GAAP reporting purposes, intercompany reinsurance recoverables related to the Aggregate Excess of Loss
Agreement are eliminated upon consolidation. To estimate ACE’s remaining claim exposure under the Aggregate Excess of Loss
Agreement on a GAAP basis, the Company adjusts the statutory cession to exclude the discount embedded in statutory loss
reserves and adjusts the statutory provision for uncollectible reinsurance to a GAAP basis amount. At December 31, 2007,
approximately $572 million in GAAP basis losses were ceded under the Aggregate Excess of Loss Agreement, leaving a
remaining limit of coverage under that agreement of approximately $228 million. At December 31, 2006, the remaining limit
of coverage under the agreement was $255 million. While we believe ACE has no legal obligation to fund losses above the
Aggregate Excess of Loss Agreement limit of coverage, ACE’s consolidated results would nevertheless continue to include any
losses above the limit of coverage for so long as the Brandywine companies remain consolidated subsidiaries of ACE.

Uncertainties relating to ACE’s ultimate Brandywine exposure
In addition to the Dividend Retention Fund and Aggregate Excess of Loss Agreement commitments described above, certain
ACE entities are primarily liable for asbestos, environmental, and other exposures that they have reinsured to Century. Accord-
ingly, if Century were to become insolvent and ACE were to lose control of Century, some or all of the recoverables due to
these ACE companies from Century could become uncollectible, yet those ACE entities would continue to be responsible to pay
claims to their insureds or reinsureds. Under such circumstances, ACE would recognize a loss in its consolidated statement of
operations. As of December 31, 2007, the aggregate reinsurance balances ceded by the active ACE companies to Century
were approximately $1.5 billion. At December 31, 2007, Century’s carried gross reserves (including reserves ceded by the
active ACE companies to Century) were $3.5 billion. We believe the intercompany reinsurance recoverables, which relate to
liabilities payable over many years (i.e., 25 years or more), are not impaired at this time. A substantial portion of the liabilities
ceded to Century by its affiliates have in turn been ceded by Century to NICO and, as of December 31, 2007, approximately
$1.6 billion of cover remains on a paid basis. Should Century’s loss reserves experience adverse development in the future
and should Century be placed into rehabilitation or liquidation, the reinsurance recoverables due from Century to its affiliates
would be payable only after the payment in full of certain expenses and liabilities, including administrative expenses and direct
policy liabilities. Thus, the intercompany reinsurance recoverables would be at risk to the extent of the shortage of assets
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remaining to pay these recoverables. As of December 31, 2007, losses ceded by Century to the active ACE companies and
other amounts owed to Century by the active ACE companies were approximately $523 million in the aggregate.

7. Taxation

Under current Cayman Islands law, ACE Limited is not required to pay any taxes on its income or capital gains. If a Cayman
Islands law were to be enacted that would impose taxes on income or capital gains, ACE Limited has received an undertaking
from the Governor in Cabinet that would exempt it from such taxation until January 2026. Under current Bermuda law, ACE
Limited and its Bermuda subsidiaries are not required to pay any taxes on its income or capital gains. If a Bermuda law were
to be enacted that would impose taxes on income or capital gains, ACE Limited and the Bermuda subsidiaries have received
an undertaking from the Minister of Finance in Bermuda that would exempt such companies from Bermudian taxation until
March 2016.

Income from the Company’s operations at Lloyd’s is subject to United Kingdom corporation taxes. Lloyd’s is required to
pay U.S. income tax on U.S. connected income (U.S. income) written by Lloyd’s syndicates. Lloyd’s has a closing agreement
with the Internal Revenue Service (IRS) whereby the amount of tax due on this business is calculated by Lloyd’s and remitted
directly to the IRS. These amounts are then charged to the accounts of the Names/Corporate Members in proportion to their
participation in the relevant syndicates. The Company’s Corporate Members are subject to this arrangement but, as U.K.
domiciled companies, will receive U.K. corporation tax credits for any U.S. income tax incurred up to the value of the equiv-
alent U.K. corporation income tax charge on the U.S. income.

ACE Group Holdings and its respective subsidiaries are subject to income taxes imposed by U.S. authorities and file a
consolidated U.S. tax return. Should ACE Group Holdings pay a dividend to the Company, withholding taxes would apply.
Currently, however, no withholding taxes are accrued with respect to such un-remitted earnings as management has no
intention of remitting these earnings. The cumulative amount that would be subject to withholding tax, if distributed, as well as
the determination of the associated tax liability are not practicable to compute; however, such amount would be material to the
Company. Certain international operations of the Company are also subject to income taxes imposed by the jurisdictions in
which they operate.

The Company is not subject to income taxation other than as stated above. There can be no assurance that there will not
be changes in applicable laws, regulations, or treaties which might require the Company to change the way it operates or
become subject to taxation.

The income tax provision for the years ended December 31, 2007, 2006, and 2005, is as follows:

(in millions of U.S. dollars) 2007 2006 2005

Current tax expense $ 550 $ 465 $ 288
Deferred tax expense (benefit) 25 57 (15)

Provision for income taxes $ 575 $ 522 $ 273

The weighted-average expected tax provision has been calculated using pre-tax accounting income (loss) in each jurisdiction
multiplied by that jurisdiction’s applicable statutory tax rate. A reconciliation of the difference between the provision for income
taxes and the expected tax provision at the weighted-average tax rate for the years ended December 31, 2007, 2006, and
2005, is provided below.

(in millions of U.S. dollars) 2007 2006 2005

Expected tax provision at weighted-average rate $ 599 $ 484 $ 322
Permanent differences:
Tax-exempt interest and DRD, net of proration (18) (8) (7)
Net withholding taxes 18 21 12
Other (25) 32 12
Fines and penalties 1 18 –
Sale of run-off reinsurance subsidiaries – (25) –
Goodwill – – 3
American Jobs Creation Act – – (69)

Total provision for income taxes $ 575 $ 522 $ 273
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The components of the net deferred tax assets as of December 31, 2007 and 2006, are as follows:

(in millions of U.S. dollars) 2007 2006

Deferred tax assets
Loss reserve discount $ 754 $ 751
Unearned premiums reserve 132 137
Foreign tax credits 703 672
Investments 117 133
Provision for uncollectible balances 134 106
Loss carry-forwards 45 24
Other, net – 34

Total deferred tax assets 1,885 1,857

Deferred tax liabilities
Deferred policy acquisition costs 111 98
Unrealized appreciation on investments 153 129
Un-remitted foreign earnings 483 430
Other, net 10 –

Total deferred tax liabilities 757 657

Valuation allowance 41 35

Net deferred tax assets $ 1,087 $ 1,165

The valuation allowance of $41 million at December 31, 2007, and $35 million at December 31, 2006, reflects manage-
ment’s assessment, based on available information, that it is more likely than not that a portion of the deferred tax assets will
not be realized due to the inability of certain foreign subsidiaries to generate sufficient taxable income or the inability to utilize
foreign tax credits. Adjustments to the valuation allowance are made when there is a change in management’s assessment of
the amount of deferred tax assets that are realizable.

At December 31, 2007, the Company has a U.S. capital loss carry-forward of $124 million which, if unutilized, will
expire in the year 2011 and a foreign tax credit carry-forward in the amount of $99 million which, if unutilized, will expire in
the years 2011-2016.

The Company adopted the provisions of FIN 48 on January 1, 2007. As a result of the adoption of FIN 48, the Company
recognized a reduction to opening retained earnings of $22 million. This cumulative effect of adopting FIN 48 is comprised of
a $20 million increase in the liability for unrecognized tax benefits and a $2 million after-tax adjustment to interest payable.
The Company’s total unrecognized tax benefit as of the adoption date was $196 million. A reconciliation of the beginning and
ending amount of unrecognized tax benefits for 2007 is as follows:

(in millions of U.S. dollars)

Balance at January 1, 2007 $ 196
Additions based on tax positions related to the current year 1
Reductions for tax positions of prior years (40)

Balance at December 31, 2007 $ 157

The reduction for tax positions taken in prior years primarily results from a change in the tax regulations during the three
months ended March 31, 2007.

Included in the balance at December 31, 2007, is $1 million of unrecognized tax benefits for which the ultimate deducti-
bility is highly certain but for which there is uncertainty about the timing of such deductibility. Because of the impact of
deferred tax accounting, other than interest and penalties, an unfavorable resolution of these temporary items would not affect
the annual effective tax rate but would accelerate the payment of cash to the taxing authority to an earlier period. Con-
sequently, the total amount of unrecognized tax benefits as of December 31, 2007, that would affect the effective tax rate, if
recognized, is $112 million. The total amount of unrecognized tax benefits as of December 31, 2007, that would reduce
goodwill if recognized prior to the adoption of FAS 141R is $44 million.
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The Company recognizes accruals for interest and penalties, if any, related to unrecognized tax benefits in income tax expense.
As of December 31, 2007, the Company has recorded $8 million in liabilities for tax-related interest in its consolidated bal-
ance sheet.

The IRS has completed examinations of the Company’s federal tax returns for taxable years through 2001. The outcome
of the examinations did not have a material effect on the Company’s financial condition or results of operations. The IRS com-
pleted its field examination of the Company’s federal tax returns for 2002, 2003, and 2004 during the three months ended
September 30, 2007, and has proposed several adjustments principally involving transfer pricing and other insurance-related
tax deductions. The Company subsequently filed a written protest with the IRS indicating the Company’s intent to appeal sev-
eral of the proposed adjustments and anticipates that the case will be referred to the IRS Appeals Division during the first
quarter of 2008. While it is reasonably possible that a significant increase or decrease in the Company’s unrecognized tax
benefits could occur in the next twelve months, given the uncertainty regarding the timing and possible outcomes of the
appeals process, a current estimate of the range of reasonably possible changes cannot be made. The Company expects the
IRS to commence its field examination for tax years 2005 and later during the first quarter of 2008. With few exceptions, the
Company’s significant U.K. subsidiaries remain subject to examination for tax years 2006 and later.

8. Debt

The following table outlines the Company’s debt as of December 31, 2007 and 2006.

(in millions of U.S. dollars) 2007 2006

Short-term debt

Australia Holdings due 2008 $ 87 $ 78
ACE US Holdings senior notes due 2008 250 –
Reverse repurchase agreement 35 –
ACE Limited senior notes due 2007 – 500

$ 372 $ 578

Long-term debt

ACE INA subordinated notes due 2009 $ 201 $ 202
ACE European Holdings due 2010 199 197
ACE INA senior notes due 2014 499 499
ACE INA senior notes due 2017 500 –
ACE INA debentures due 2029 100 100
ACE INA senior notes due 2036 298 298
Other 14 14
ACE US Holdings senior notes due 2008 – 250

$ 1,811 $ 1,560

Trust preferred securities

ACE INA capital securities due 2030 $ 309 $ 309

a) Short-term debt

As described below, at December 31, 2007, short-term debt consisted of an $87 million, 7.8 percent note due December
2008, $250 million in aggregate principal amount of unsecured senior notes maturing in October 2008, and $35 million
owed to brokers under a securities repurchase agreement. The Company’s commercial paper programs that used revolving
credit facilities as back-up facilities and provided for up to $600 million in commercial paper issuance for each of ACE Limited
and ACE INA Holdings, Inc. were cancelled during the fourth quarter of 2007.

In December 2005, Australia Holdings PTY Ltd. entered into an AUD $100 million ($87 million) syndicated unsecured
two-year term loan agreement due December 2007. In December 2007, this term loan agreement was renewed with essen-
tially the same terms for a further 12 months and therefore expires in December 2008. The obligation of the borrower under
the loan agreement is guaranteed by ACE Limited.
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During the year, the Company executed a securities repurchase agreement with a counterparty. Under this repurchase
agreement, the Company agreed to sell securities and repurchase them at a date in the future for a predetermined price. At
December 31, 2007, short-term debt consisted of $35 million of amounts owed to brokers under the securities repurchase
transaction.

b) ACE US Holdings senior notes

In 1998, ACE US Holdings issued $250 million in aggregate principal amount of unsecured senior notes maturing in October
2008. The senior notes are callable subject to certain call premiums. Simultaneously, the Company entered into a notional
$250 million swap transaction that has the economic effect of reducing the cost of debt to the consolidated group, excluding
fees and expenses, to 6.47 percent for ten years. This rate may increase by up to 0.50 percent depending on certain financial
ratios of ACE US Holdings. The minimum collateral in connection with the swap transaction is $88 million. The actual
collateral can be higher depending on the credit quality of securities pledged. In the event that the Company terminates the
swap prematurely, the Company would also be liable for certain transaction costs. The swap counterparty is a highly-rated
major financial institution and the Company does not anticipate non-performance.

c) ACE INA subordinated notes

In 1999, ACE INA issued $300 million of 11.2 percent unsecured subordinated notes maturing in December 2009. The
subordinated notes are callable subject to certain call premiums. Simultaneously, the Company entered into a notional $300
million swap transaction that has the economic effect of reducing the cost of debt to the consolidated group, excluding fees
and expenses, to 8.41 percent for ten years. During 2002, the Company repaid $100 million of these notes and swaps, and
incurred debt prepayment expenses of $25 million ($17 million, after-tax). The minimum collateral in connection with the
swap transaction is $70 million. In the event that the Company terminates the swap prematurely, the Company would be
liable for certain transaction costs. The swap counterparty is a highly-rated major financial institution and the Company does
not anticipate non-performance.

d) ACE European Holdings notes

In December 2005, ACE European Holdings No. 2 Ltd. entered into a £100 million ($199 million) syndicated five-year term
loan agreement due December 2010. The loan agreement is unsecured and repayable on maturity. The interest rate on the
loan is 5.25 percent. The obligation of the borrower under the loan agreement is guaranteed by ACE Limited.

e) ACE INA notes and debentures

In June 2004, ACE INA issued $500 million of 5.875 percent notes due June 2014. These notes are redeemable at any time
at ACE INA’s option subject to a “make-whole” premium plus 0.20 percent. The notes are also redeemable at par plus accrued
and unpaid interest in the event of certain changes in tax law. The notes do not have the benefit of any sinking fund. These
senior unsecured notes are guaranteed on a senior basis by the Company and they rank equally with all of the Company’s
other senior obligations. They also contain a customary limitation on lien provisions as well as customary events of default
provisions which, if breached, could result in the accelerated maturity of such senior debt.

In February 2007, ACE INA issued $500 million of 5.7 percent notes due February 2017. These notes are redeemable at
any time at ACE INA’s option subject to a “make-whole” premium plus 0.20 percent. The notes are also redeemable at par
plus accrued and unpaid interest in the event of certain changes in tax law. These notes do not have the benefit of any sinking
fund. These senior unsecured notes are guaranteed on a senior basis by the Company and they rank equally with all of the
Company’s other senior obligations. They also contain a customary limitation on lien provisions as well as customary events of
default provisions which, if breached, could result in the accelerated maturity of such senior debt.

In 1999, ACE INA issued $100 million of 8.875 percent debentures due August 2029. Subject to certain exceptions, the
debentures are not redeemable before maturity and do not have the benefit of any sinking fund. These unsecured debentures
are guaranteed on a senior basis by the Company and they rank equally with all of ACE INA’s other senior indebtedness.

In May 2006, ACE INA issued $300 million of 6.7 percent notes due May, 2036. These notes are redeemable at any
time at ACE INA’s option subject to a “make-whole” premium plus 0.20 percent. The notes are also redeemable at par plus
accrued and unpaid interest in the event of certain changes in tax law. These notes do not have the benefit of any sinking
fund. These senior unsecured notes are guaranteed on a senior basis by the Company and they rank equally with all of the
Company’s other senior obligations. They also contain a customary limitation on lien provisions as well as customary events of
default provisions which, if breached, could result in the accelerated maturity of such senior debt.
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f) ACE Limited senior notes

In March 2002, ACE Limited issued $500 million of 6.0 percent notes due April 2007. These senior unsecured notes were
repaid by the Company in April 2007.

g) ACE INA capital securities

In 2000, ACE Capital Trust II, a Delaware statutory business trust, publicly issued $300 million of 9.7 percent Capital Secu-
rities (the Capital Securities). At the same time, ACE INA purchased $9.2 million of common securities of ACE Capital Trust II.

The Capital Securities mature in April 2030. Distributions on the Capital Securities are payable semi-annually. ACE Capi-
tal Trust II may defer these payments for up to ten consecutive semi-annual periods (but no later than April 1, 2030). Any
deferred payments would accrue interest semi-annually on a compounded basis if ACE INA defers interest on the Subordinated
Debentures due 2030 (as defined below).

The sole assets of ACE Capital Trust II consist of $309 million principal amount of 9.7 percent Junior Subordinated Defer-
rable Interest Debentures (the Subordinated Debentures due 2030) issued by ACE INA. The Subordinated Debentures due
2030 mature in April 2030. Interest on the Subordinated Debentures due 2030 is payable semi-annually. ACE INA may defer
such interest payments (but no later than April 1, 2030), with such deferred payments accruing interest compounded semi-
annually. ACE INA may redeem the Subordinated Debentures due 2030 in the event certain changes in tax or investment
company law occur at a redemption price equal to accrued and unpaid interest to the redemption date plus the greater of
(i) 100 percent of the principal amount thereof, or (ii) the sum of the present value of scheduled payments of principal and
interest on the debentures from the redemption date to April 1, 2030. The Capital Securities and the ACE Capital Trust II
Common Securities will be redeemed upon repayment of the Subordinated Debentures due 2030.

The Company has guaranteed, on a subordinated basis, ACE INA’s obligations under the Subordinated Debentures due
2030, and distributions and other payments due on the Capital Securities. These guarantees, when taken together with the
Company’s obligations under expense agreements entered into with ACE Capital Trust II, provide a full and unconditional
guarantee of amounts due on the Capital Securities.

h) Other long-term debt

In August 2005, due to favorable low-interest terms, ACE American borrowed $10 million from the Pennsylvania Industrial
Development Authority (PIDA) at a rate of 2.75 percent due September 2020. The proceeds from PIDA were restricted for
purposes of defraying construction costs on a new office building. Principal and interest are payable on a monthly basis. The
current balance outstanding is $9 million.

In addition, in 1999, ACE American assumed a CIGNA loan of $8 million borrowed from the City of Philadelphia under
the Urban Development Action Grant with an imputed rate of 7.1 percent due December 2019. The current amount out-
standing is $5 million.

9. Commitments, contingencies, and guarantees

a) Derivative instruments

The Company maintains positions in derivative instruments such as futures, options, swaps, and foreign currency forward
contracts for which the primary purposes are to manage duration and foreign currency exposure, yield enhancement, to obtain
an exposure to a particular financial market, or to limit equity and interest rate exposure in the GMDB and GMIB block of
business. In addition, the Company also purchases to be announced mortgage-backed securities as part of its investing activ-
ities. The Company records changes in market value of these instruments as realized gains (losses) in the consolidated
statements of operations. None of the derivatives are used as hedges for accounting purposes.
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The following table outlines the notional values of certain derivative instruments at December 31, 2007 and 2006.

(in millions of U.S. dollars) 2007 2006

Foreign exchange forward contracts $ 1,104 $ 970
Future contracts on money market instruments 9,520 8,619
Future contracts on notes and bonds 998 738
Interest rate swaps 850 2,270
Credit default swaps 420 –
Options on money market instruments 758 559
Options on notes and bond futures 1,099 50
Options on equity market futures 1,050 1,050
Options on interest rate swaps – 2,000

Total notional value of derivatives $ 15,799 $ 16,256

Derivatives on money market instruments have a duration of approximately 3 months regardless of the maturity date of the
derivative.

(i) Foreign currency exposure management

The Company uses foreign currency forward contracts (forwards) to minimize the effect of fluctuating foreign currencies. The
forwards purchased are not specifically identifiable against cash, any single security, or groups of securities denominated in
those currencies and, therefore, do not qualify as hedges for financial reporting purposes. All realized and unrealized contract
gains and losses are reflected in Net realized gains (losses) in the consolidated statements of operations. At December 31,
2007, the contractual amount of the forwards was $1.103 billion, the fair value of the underlying foreign currencies was
$1.104 billion, and the fair value of the forwards was $1 million. At December 31, 2006, the contractual amount of the for-
wards was $968 million, the fair value of the underlying foreign currencies was $970 million, and the fair value of the
forwards was $2 million.

(ii) Duration management and market exposure

Futures

Exchange traded bond and note futures contracts may be used in fixed maturity portfolios as substitutes for ownership of the
bonds and notes without significantly increasing the risk in the portfolio. Investments in futures contracts may be made only to
the extent that there are assets under management not otherwise committed.

Futures contracts give the holder the right and obligation to participate in market movements, determined by the index or
underlying security on which the futures contract is based. Settlement is made daily in cash by an amount equal to the change
in value of the futures contract times a multiplier that scales the size of the contract. At December 31, 2007 and 2006, the
contract notional amounts of $10.5 billion and $9.4 billion, respectively, with market values of $18 million and $(3) million,
respectively, reflect the net extent of involvement the Company had in bond and note futures. The fair value of these exchange
traded contracts is based on the closing value on the respective exchanges.

Interest rate swaps

An interest rate swap is a contract between two counterparties in which interest payments are made based on a notional princi-
pal amount, which itself is never paid or received. At December 31, 2007 and 2006, the notional principal amounts were
$850 million and $2.3 billion, respectively, and the market values were $6 million and $4 million, respectively. Under the
terms of an interest rate swap, one counterparty makes interest payments based on a fixed interest rate and the other counter-
party’s payments are based on a floating rate. Interest rate swap contracts are used in the portfolio as protection against
unexpected shifts in interest rates, which would affect the fair value of the fixed maturity portfolio. By using swaps in the
portfolio, the overall duration or interest rate sensitivity of the portfolio can be reduced.
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Credit default swaps

A credit default swap is a bilateral contract under which two counterparties agree to isolate and separately trade the credit risk
of at least one third-party reference entity. At December 31, 2007, the notional principal amount was $420 million and the
market value was $5 million. Under a credit default swap agreement, a protection buyer pays a periodic fee to a protection
seller in exchange for a contingent payment by the seller upon a credit event (such as a default or failure to pay) related to the
reference entity. When a credit event is triggered, the protection seller either takes delivery of the assets for the principal
amount or pays the protection buyer the difference between the fair value of assets and the principal amount. The Company
buys credit default swaps to mitigate global credit risk exposure from time to time.

Options

Option contracts may be used in the portfolio as protection against unexpected shifts in interest rates, which would thereby
affect the duration of the fixed maturity portfolio. By using options in the portfolio, the overall interest rate sensitivity of the
portfolio can be reduced. Option contracts may also be used as an alternative to futures contracts in the Company’s synthetic
equity strategy as described above. Another use for option contracts may be to limit exposure to a severe equity market
decline, which would cause an increase in expected claims and therefore reserves for GMDB and GMIB reinsurance business.
An option contract conveys to the holder the right, but not the obligation, to purchase or sell a specified amount or value of an
underlying security at a fixed price. The price of an option is influenced by the underlying security, expected volatility, time to
expiration, and supply and demand.

For long option positions, the maximum loss is the premium paid for the option. The maximum credit exposure is repre-
sented by the fair value of the options held. For short option positions, the potential loss is the same as having taken a position
in the underlying security. Short call options are backed in the portfolio with the underlying, or highly correlated, securities and
short put options are backed by uncommitted cash for the in-the-money portion. The long options had a maximum loss of $70
million as of December 31, 2007 and 2006, of which $0.1 million has already been recognized as realized losses. The long
options had a maximum credit exposure of $70 million as of December 31, 2007, and $48 million as of December 31,
2006. The Company holds a notional amount of $2.9 billion and a market value of $63 million at December 31, 2007. At
December 31, 2006, the notional amount was $1.7 billion and the market value was $48 million. The majority of the option
positions held at December 31, 2007 and 2006, have short-term expiration dates. In addition, the Company held option posi-
tions on interest rate swaps totaling $2 billion, and a market value of $0.8 million at December 31, 2006. All options except
those on interest rate swaps are exchange traded based on closing values on the relevant exchange.

The credit risk associated with the above derivative financial instruments relates to the potential for non-performance by
counterparties. Although non-performance is not anticipated, in order to minimize the risk of loss, management monitors the
creditworthiness of its counterparties. The performance of exchange traded instruments is guaranteed by the exchange on
which they trade. For non-exchange traded instruments, the counterparties are principally banks which must meet certain cri-
teria according to the Company’s investment guidelines. These counterparties are required to have a minimum credit rating of
AA- by Standard and Poor’s or Aa3 by Moody’s. In addition, certain contracts require that collateral be posted once
pre-determined thresholds are breached as a result of market movements.

(iii) To be announced mortgage-backed securities (TBA)

By acquiring a TBA, the Company makes a commitment to purchase a future issuance of mortgage-backed securities. For the
period between purchase of the TBA and issuance of the underlying security, the Company’s position is accounted for as a
derivative in the consolidated financial statements. At December 31, 2007 and 2006, the Company had TBA’s with market
values of $1.4 billion and $1 billion, respectively, and corresponding par amounts of $1.4 billion and $1.1 billion,
respectively.

(iv) Convertible security investment

A convertible bond is a debt instrument that can be converted into a predetermined amount of the issuer’s equity at certain
times prior to the bond’s maturity. The convertible option is an embedded derivative which is marked-to-market with changes
in fair value recognized in Net realized gains (losses). The debt host instrument is classified in the investment portfolio as
available for sale. Effective January 1, 2007, the Company adopted FAS 155 and, consequently, changes in the fair value of
the host instrument are recognized in Net realized gains (losses). The Company purchases convertible bonds for their total
return and not specifically for the conversion feature.
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b) Concentrations of credit risk

The investment portfolio is managed following prudent standards of diversification. Specific provisions limit the allowable hold-
ings of a single issue and issuer. The Company believes that there are no significant concentrations of credit risk associated
with its investments. The Company’s three largest exposures by issuer as of December 31, 2007, were General Electric
Company, Citigroup Inc., and Morgan Stanley. The Company’s largest exposure by industry as of December 31, 2007, was
financial services.

The Company markets its insurance and reinsurance worldwide primarily through insurance and reinsurance brokers. The
Company assumes a degree of credit risk associated with brokers with whom it transacts business. During the year ended
December 31, 2007, approximately 17 percent of the Company’s gross premiums written were generated from or placed by
Marsh, Inc. and its affiliates and 11 percent by AON Corporation and its affiliates. Both of these entities are large, well estab-
lished companies and there are no indications that either of them is financially troubled. No other broker and no one insured
or reinsured accounted for more than ten percent of gross premiums written in the three years ended December 31, 2007,
2006, or 2005.

c) Other investments

The Company invests in limited partnerships with a carrying value of $528 million included in Other investments. In con-
nection with these investments, the Company has commitments that may require funding of up to $606 million over the next
several years.

d) Credit facilities

In November 2007, the Company entered into a $500 million unsecured revolving credit facility expiring in November 2012.
This facility is available for general corporate purposes and the issuance of LOCs and replaced the existing $600 million
revolving credit facility. On the effective date of the new revolving credit facility, all outstanding LOCs issued under the replaced
facility were deemed to have been issued under the new revolving credit facility and the replaced facility terminated. At
December 31, 2007, the outstanding LOCs issued under the renewed facility were $64 million. There were no other drawings
or LOCs issued under this facility. This facility requires that the Company and/or certain of its subsidiaries continue to maintain
certain covenants, including a minimum consolidated net worth covenant and a maximum leverage covenant, which have
been met at December 31, 2007.

In March 2007, the Company renewed its $50 million, 364 day credit facility. This facility was available to cover short-
term aggregate net debit positions across the notional cash pooling accounts of the Company held with a bank provider. This
facility was cancelled in November 2007, following the completion of the renewed revolving credit facility discussed above
which was amended to allow same day draw downs if needed.

e) Letters of credit

In November 2007, the Company entered into a $1 billion unsecured operational LOC facility expiring in November
2012. This facility replaced two LOC facilities permitting up to $1.5 billion of LOCs. On the effective date of the new LOC
facility, all outstanding LOCs issued under the replaced facilities were deemed to have been issued under the new LOC facility
and the replaced facilities terminated. At December 31, 2007, $852 million of this facility was utilized.

In November 2006, to satisfy funding requirements of the Company’s Lloyd’s of London (Lloyd’s) Syndicate 2488
through 2009, the Company renewed its syndicated, uncollateralized LOC facility in the amount of £380 million ($754
million). In June 2007, Syndicate 2488 reduced the LOC balance supporting its funds at Lloyd’s in line with the requirements
promulgated by Lloyd’s. The facility amount was also reduced to £300 million ($595 million). In November 2007, the Com-
pany gained approval from its bank group to extend the term of the facility by one year, to satisfy Syndicate 2488’s funding
requirements through 2010. LOCs issued under this facility will expire no earlier than December 2013. At December 31,
2007, £206 million ($409 million) of this facility was utilized.

These facilities require that the Company and/or certain of its subsidiaries continue to maintain certain covenants, includ-
ing a minimum consolidated net worth covenant and a maximum leverage covenant, which have been met at December 31,
2007.

f) Legal proceedings

(i) Claims and other litigation
The Company’s insurance subsidiaries are subject to claims litigation involving disputed interpretations of policy coverages
and, in some jurisdictions, direct actions by allegedly-injured persons seeking damages from policyholders. These lawsuits,
involving claims on policies issued by the Company’s subsidiaries which are typical to the insurance industry in general and in
the normal course of business, are considered in the Company’s loss and loss expense reserves. In addition to claims litigation,
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the Company and its subsidiaries are subject to lawsuits and regulatory actions in the normal course of business that do not
arise from, or directly relate to, claims on insurance policies. This category of business litigation typically involves, amongst
other things, allegations of underwriting errors or misconduct, employment claims, regulatory activity, or disputes arising from
business ventures. In the opinion of ACE’s management, ACE’s ultimate liability for these matters is not likely to have a
material adverse effect on ACE’s consolidated financial condition, although it is possible that the effect could be material to
ACE’s consolidated results of operations for an individual reporting period.

(ii) Subpoenas
Beginning in 2004, ACE and its subsidiaries and affiliates received numerous subpoenas, interrogatories, and civil inves-
tigative demands in connection with certain investigations of insurance industry practices. These inquiries have been issued by
a number of attorneys general, state departments of insurance, and other authorities, including the New York Attorney General
(NYAG), the Pennsylvania Department of Insurance, and the Securities and Exchange Commission (SEC). These inquiries seek
information concerning underwriting practices and non-traditional or loss mitigation insurance products. To the extent they are
ongoing, ACE is cooperating and will continue to cooperate with such inquiries. ACE conducted its own investigation that
encompassed the subjects raised by the NYAG and the other state and federal regulatory authorities. The investigation was
conducted by a team from the firm of Debevoise & Plimpton LLP headed by former United States Attorney Mary Jo White and
operated under and at the direction of the Audit Committee of the Board of Directors. ACE’s internal investigations pertaining to
underwriting practices and non-traditional or loss mitigation insurance products are complete.

(iii) Settlement agreements
On April 25, 2006, ACE reached a settlement with the Attorneys General of New York, Illinois, and Connecticut and the New
York Insurance Department pursuant to which ACE received from these authorities an Assurance of Discontinuance (AOD).
Under the AOD, these regulators agreed not to file certain litigation against ACE relating to their investigation of certain busi-
ness practices, and ACE agreed to pay $80 million ($66 million after tax) without admitting any liability, and to adopt certain
business reforms. Of that $80 million, $40 million was paid to the three settling Attorneys General as a penalty. The remain-
ing $40 million was placed in a fund allocated for distribution to eligible policyholders who execute a release of certain claims
they may have against ACE. Approximately $39 million of this $40 million has been distributed to such policyholders. Under
the AOD, ACE first may use the sums remaining to settle these or similar types of policyholder claims, and then shall use any
sums remaining after such settlements to provide additional amounts to those policyholders who initially executed the release.
ACE has used the remaining sums to settle similar policyholder claims. A total of $80 million was recorded in administrative
expenses in the quarter ended March 31, 2006.

On May 9, 2007, ACE and the Pennsylvania Insurance Department (Department) and the Pennsylvania Office of Attorney
General (OAG) entered into a settlement agreement. This settlement agreement resolves the issues raised by the Department
and the OAG arising from their investigation of ACE’s underwriting practices and contingent commission payments. As a result
of this settlement agreement, ACE made a $9 million payment to the Department and agreed to comply with the business
practice guidelines that ACE established in 2004 to assure ongoing antitrust compliance in its operations.

On October 24, 2007, ACE entered into a settlement agreement with the Attorneys General of Florida, Hawaii, Maryland,
Massachusetts, Michigan, Oregon, Texas, West Virginia, and the District of Columbia, and the Florida Department of Financial
Services and Office of Insurance Regulation. The agreement resolves investigations of ACE’s underwriting practices and con-
tingent commission payments. Under the agreement, ACE paid $4.5 million without admitting any liability, and agreed to keep
in place certain business reforms already in effect.

(iv) Business practice-related litigation
ACE, ACE INA Holdings, Inc., and ACE USA, Inc., along with a number of other insurers and brokers, were named in a series
of federal putative nationwide class actions brought by insurance policyholders. The Judicial Panel on Multidistrict Litigation
(JPML) consolidated these cases in the District of New Jersey. On August 1, 2005, plaintiffs in the New Jersey consolidated
proceedings filed two consolidated amended complaints – one concerning commercial insurance and the other concerning
employee benefit plans. The employee benefit plans litigation against ACE has been dismissed.

In the commercial insurance complaint, the plaintiffs named ACE, ACE INA Holdings, Inc., ACE USA, Inc., ACE American
Insurance Co., Illinois Union Insurance Co., and Indemnity Insurance Co. of North America. They allege that certain brokers
and insurers, including certain ACE entities, conspired to increase premiums and allocate customers through the use of “B”
quotes and contingent commissions. In addition, the complaints allege that the broker defendants received additional income
by improperly placing their clients’ business with insurers through related wholesale entities that acted as intermediaries
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between the broker and insurer. Plaintiffs also allege that broker defendants tied the purchase of primary insurance to the
placement of such coverage with reinsurance carriers through the broker defendants’ reinsurance broker subsidiaries. The
complaint asserts the following causes of action against ACE: Federal Racketeer Influenced and Corrupt Organizations Act
(RICO), federal antitrust law, state antitrust law, aiding and abetting breach of fiduciary duty, and unjust enrichment.

On November 29, 2005, ACE and other property and casualty insurer defendants filed motions to dismiss the commercial
insurance complaint. On February 13, 2006, plaintiffs filed motions to certify a class in the commercial insurance case (this
motion has been fully briefed and is pending). On October 3, 2006, the Court ruled on defendants’ motions and held that the
McCarran Ferguson Act did not apply as a defense to the allegations, but the Court also held that plaintiffs had not adequately
alleged an antitrust conspiracy or a RICO enterprise and directed plaintiffs to submit supplemental pleadings. Plaintiffs filed
their supplemental pleadings on October 25, 2006. On November 30, 2006, defendants filed a renewed motion to dismiss.
On April 5, 2007, the Court granted defendants’ renewed motion and dismissed the consolidated complaint without prejudice
for failure to state a claim under either the Sherman Act or the RICO statutes. The Court permitted plaintiffs one final oppor-
tunity to re-plead and an amended complaint was filed on May 22, 2007. The amended complaint purported to add several
new ACE defendants: ACE Group Holdings, Inc., ACE US Holdings, Inc., Westchester Fire Insurance Company, INA Corpo-
ration, INA Financial Corporation, INA Holdings Corporation, ACE Property and Casualty Insurance Company, and Pacific
Employers Insurance Company. Plaintiffs also added a new antitrust claim against Marsh, ACE, and other insurers based on
the same allegations as the other claims but limited to excess casualty insurance. On June 21, 2007, defendants moved to
dismiss the amended complaint and moved to strike the new parties that plaintiffs attempted to add to that complaint. The
Court granted defendants’ motions to dismiss and dismissed plaintiffs’ antitrust and RICO claims with prejudice on August 31,
2007, and September 28, 2007, respectively. By order dated September 28, 2007, the Court declined to exercise supple-
mental jurisdiction over plaintiffs’ state law claims and dismissed those claims without prejudice. On October 10, 2007,
plaintiffs filed a Notice of Appeal of the antitrust and RICO rulings to the United States Court of Appeals for the Third Circuit.
Plaintiffs filed their opening brief with the Third Circuit Court of Appeals on February 19, 2008. Defendants’ brief is currently
due on March 20, 2008.

In New Cingular Wireless Headquarters LLC et al. v. Marsh & McLennan Companies, Inc. et al. (Case No. 06-5120;
United States District Court for the District of New Jersey), a non-class-action lawsuit filed in the Northern District of Georgia
on April 4, 2006, but later transferred to the District of New Jersey for coordination with the consolidated cases described
above, the plaintiffs named the following entities: ACE Ltd., ACE American Ins. Co., ACE USA, Inc., ACE Bermuda Ins. Co.
Ltd., Illinois Union Ins. Co., Pacific Employers Ins. Co., and Lloyd’s of London Syndicate 2488 AGM, along with a number of
other insurers and brokers. The plaintiffs are insurance policyholders who allege that the defendants conspired to increase
premiums and allocate customers through the use of “B” quotes and contingent commissions. The plaintiffs assert the follow-
ing causes of action against ACE: RICO, federal antitrust law, inducement to breach of fiduciary duty, unjust enrichment, and
fraud. All proceedings in this action are stayed pending a ruling by the Court on certain motions in the employee benefits liti-
gation referenced above (in which ACE is not a party). Most of the defendants in this action and the other consolidated actions
in the District of New Jersey have asked the Court to continue the stay until the United States Court of Appeals for the Third
Circuit rules on plaintiffs’ appeal of the August 31, 2007, and September 28, 2007, antitrust and RICO rulings.

ACE, ACE INA Holdings, Inc., ACE USA, Inc., and ACE American Insurance Co., along with a number of other insurers
and brokers, have been named in Avery Dennison Corp. v. Marsh & McLennan Companies, Inc. et al. (Case No. 07-00757)
(filed February 13, 2007, in the District of New Jersey). The allegations in this case are also similar to the allegations in the
consolidated federal actions identified above. On April 3, 2007, the court issued an order consolidating this case with the
consolidated federal actions identified above. As addressed in the preceding paragraph, all proceedings in this action are cur-
rently stayed.

ACE USA, Inc., along with a number of other insurers and Marsh, has been named as a defendant in Henley Manage-
ment Co., Inc. et al v. Marsh, Inc. et al. (Case No. 07-2389) (filed May 27, 2007, in the District of New Jersey). The
allegations in this case are similar to the allegations in the consolidated federal actions identified above. On July 11, 2007, the
Court issued an order consolidating this case with the consolidated federal actions. As addressed in the preceding two para-
graphs, all proceedings in this action are currently stayed.

Lloyd’s of London Syndicate 2488 AGM, along with a number of other Lloyd’s of London Syndicates and various brokers,
has been named as a defendant in two actions: Lincoln Adventures LLC et al. v. Those Certain Underwriters at Lloyd’s, Lon-
don Members of Syndicates 0033 et al. (Case No. 07-60991) (filed July 13, 2007, in the Southern District of Florida), and
Supreme Auto Transport LLC et al. v. Certain Underwriters of Lloyd’s of London, et al. (Case No. 07-6703) (filed July 25,
2007, in the Southern District of New York). The allegations in these putative class-action lawsuits are similar to the allega-
tions in the consolidated federal actions identified above, although these lawsuits focus on alleged conduct within the London
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insurance market. On December 11, 2007, the JPML transferred both of these lawsuits to the above-referenced multidistrict
litigation in the District of New Jersey for coordination. As addressed in the preceding paragraphs, all proceedings in these
actions are currently stayed.

ACE American Insurance Co., ACE Bermuda Insurance Ltd., and Westchester Surplus Lines Insurance Co., along with a
number of other insurers and brokers, have recently been named in Sears, Roebuck & Co. et al. v. Marsh & McLennan
Companies, Inc. et al. (Case No. 07-2535) (filed October 12, 2007, in the Northern District of Georgia). The allegations in
this case are similar to the allegations in the consolidated federal actions identified above. On November 19, 2007, the JPML
transferred this lawsuit to the above-referenced multidistrict litigation in the District of New Jersey for coordination. As
addressed in the preceding paragraphs, all proceedings in this action are currently stayed.

Illinois Union Insurance Company, an ACE subsidiary, has been named in a state court class action: Van Emden
Management Corporation v. Marsh & McLennan Companies, Inc., et al. (Case No. 05-0066A; Superior Court of Massachu-
setts) (filed January 13, 2005). The allegations in this case are similar to the allegations in the federal class actions identified
above. The Van Emden case has been stayed pending resolution of the consolidated proceedings in the District of New Jersey
or until further order of the Court.

ACE American Insurance Co., an ACE subsidiary, has been named in a state court lawsuit in Florida: Office Depot, Inc. v.
Marsh & McLennan Companies, Inc. et al. (Case No. 502005CA004396; Circuit Court of the 15th Judicial Circuit in Palm
Beach County Florida) (filed June 22, 2005). The allegations in this case are also similar to the allegations in the federal class
actions identified above. The trial court originally stayed the Office Depot case pending resolution of the consolidated proceed-
ings in the District of New Jersey. The Florida Court of Appeals then remanded the case to the trial court with instructions to
reconsider whether a stay should be granted. On February 23, 2007, the trial court declined to grant another stay and ordered
the defendants to respond to the complaint within the next twenty days. On March 15, 2007, defendants filed a motion to
dismiss the complaint. On September 24, 2007, the court denied defendants’ motion to dismiss. Defendants answered the
complaint on October 31, 2007. Discovery is ongoing.

ACE, ACE American Insurance Co., ACE Property & Casualty Insurance Co., Insurance Company of North America, and
Westchester Fire Insurance Co., along with a number of other insurance companies and Marsh, have been named in a state
court lawsuit filed by the Ohio Attorney General: State of Ohio, ex. rel. Marc E. Dann, Attorney General v. American Int’l Group,
Inc. et al. (Case No. 07-633857) (filed August 24, 2007, in the Court of Common Pleas in Cuyahoga County, Ohio). The
allegations in this case are similar to the allegations in the federal actions identified above. ACE filed a motion to dismiss the
complaint on November 16, 2007. The Ohio Attorney General filed a response on December 21, 2007, and ACE replied on
January 11, 2008. Oral argument on defendants’ motions to dismiss is scheduled for March 31, 2008. Discovery is currently
stayed pending the earlier of May 2008 or a ruling on defendants’ motions to dismiss.

ACE was named in four putative securities class action suits following the filing of a civil suit against Marsh by the NYAG
on October 14, 2004. The suits were consolidated by the JPML in the Eastern District of Pennsylvania. The Court has
appointed as lead plaintiffs Sheet Metal Workers’ National Pension Fund and Alaska Ironworkers Pension Trust. Lead plaintiffs
filed a consolidated amended complaint on September 30, 2005, naming ACE, Evan G. Greenberg, Brian Duperreault, and
Philip V. Bancroft as defendants. Plaintiffs allege that ACE’s public statements and securities filings should have revealed that
insurers, including certain ACE entities, and brokers allegedly conspired to increase premiums and allocate customers through
the use of “B” quotes and contingent commissions and that ACE’s revenues and earnings were inflated by these practices.
Plaintiffs assert claims solely under Section 10(b) of the Securities Exchange Act of 1934 (the Exchange Act), Rule 10(b)-5
promulgated thereunder, and Section 20(a) of the Securities Act (control person liability).

On October 28, 2005, ACE and the individual defendants filed a motion to dismiss the consolidated securities actions.
Defendants argued that plaintiffs had not adequately alleged any actionable misrepresentations under the securities laws, and
that defendants could not be held liable for any failures to disclose information. Defendants also argued that the individual
defendants could not be held liable for statements they did not make; that plaintiffs had not adequately pled defendants’
knowledge of any misstatements; and that plaintiffs had not adequately pled loss causation. Plaintiffs have filed a response
and the motion remains pending.

ACE has been named as a defendant in a derivative suit filed in Delaware Chancery Court by shareholders of Marsh seek-
ing to recover damages for Marsh and its subsidiary, Marsh, Inc., against officers and directors of Marsh, American
International Group Inc. (AIG), AIG’s chief executive officer, and ACE. The suit alleges that the defendants breached their fidu-
ciary duty to and thereby damaged Marsh and Marsh, Inc. by participating in a bid rigging scheme and obtaining “kickbacks”
in the form of contingent commissions, and that ACE knowingly participated in the alleged scheme. The case is currently
stayed.
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ACE, ACE USA, Inc., ACE INA Holdings, Inc., and Evan G. Greenberg, as a former officer and director of AIG and current
officer and director of ACE, have been named in one or both of two derivative cases brought by certain shareholders of AIG.
One of the derivative cases was filed in Delaware Chancery Court, and the other was filed in federal court in the Southern Dis-
trict of New York. The allegations against ACE concern the alleged bid rigging and contingent commission scheme as similarly
alleged in the federal commercial insurance cases. Plaintiffs assert the following causes of action against ACE: breach of fidu-
ciary duty, aiding and abetting breaches of fiduciary duties, unjust enrichment, conspiracy, and fraud. AIG appointed a Special
Litigation Committee (SLC) to investigate these derivative cases. On June 13, 2007, in the AIG derivative case pending in
Delaware Chancery Court, the SLC filed an amended complaint against certain defendants and a motion to terminate certain
defendants. Neither ACE nor Evan G. Greenberg was named in either the amended complaint or the motion to terminate. The
shareholder plaintiffs have taken the position that their complaint is still operative and proper against ACE, Evan G. Greenberg,
and certain other defendants who were not named in the SLC’s amended complaint or motion to terminate. On July 6, 2007,
ACE and Evan G. Greenberg each moved to dismiss the shareholders plaintiffs’ complaint. A new complaint was filed on Sep-
tember 28, 2007. ACE and Evan G. Greenberg each moved to dismiss the shareholder plaintiffs’ amended complaint on
November 30, 2007. On February 12, 2008, the Delaware Chancery Court ordered defendants to coordinate certain portions
of the briefing on their respective motions to dismiss and then re-file the motions to dismiss. Discovery in the Delaware action
is stayed pending resolution of the claims against AIG in a pending securities fraud lawsuit (in which ACE is not a party). The
New York action is stayed pending resolution of the Delaware action.

In all of the above-referenced lawsuits, plaintiffs seek compensatory and in some cases special damages without specify-
ing an amount. As a result, ACE cannot at this time estimate its potential costs related to these legal matters and, accordingly,
no liability for compensatory damages has been established in the consolidated financial statements.

ACE’s ultimate liability for these matters is not likely to have a material adverse effect on ACE’s consolidated financial
condition, although it is possible that the effect could be material to ACE’s consolidated results of operations for an individual
reporting period.

g) Lease commitments

The Company and its subsidiaries lease office space in the countries in which they operate under operating leases which
expire at various dates through December 2033. The Company renews and enters into new leases in the ordinary course of
business as required. Total rent expense with respect to these operating leases for each of the years ended December 31,
2007 and 2006, was $72 million and $84 million for the year ended December 31, 2005. Future minimum lease payments
under the leases are expected to be as follows:

(in millions of U.S. dollars)

Year ending December 31
2008 $ 61
2009 57
2010 48
2011 42
2012 34
Later years 97

Total minimum future lease commitments $ 339

h) Acquisition of business entities

Pursuant to the restructuring order that created Brandywine, the active ACE INA insurance subsidiaries are obligated to provide
reinsurance coverage to Century Indemnity in the amount of $800 million under an aggregate excess of loss reinsurance
agreement if the capital and surplus of Century Indemnity falls below $25 million or if Century Indemnity lacks liquid assets
with which to pay claims as they become due. Refer to Note 6 for additional disclosure.
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i) Sale of certain run-off reinsurance subsidiaries

On July 3, 2006, the Company completed the sale of ACE American Reinsurance Company (ACE American Re), Brandywine
Reinsurance Company (UK) Ltd (BRUK), and Brandywine Reinsurance Company S.A.-N.V. to Randall & Quilter Investment
Holdings Limited (R&Q). Subsequent to the sale, the Company maintains the following obligations related to the three compa-
nies:
• In connection with the sale, a subsidiary of the Company issued an aggregate reinsurance agreement to ACE American Re
providing 70 percent coverage of up to $50 million in losses above net undiscounted reserves of $346 million, including the
provision for uncollectible reinsurance, held by ACE American Re on July 3, 2006. The coverage is payable only if, and to the
extent, ACE American Re surplus falls below $25 million at the time losses covered by this agreement become due and
payable;
• Prior to the sale, the Company entered into a claims servicing agreement with a third party vendor that covers several Bran-
dywine entities including ACE American Re. In connection with the sale, ACE agreed to retain this obligation for a specified
period and the Company will continue to pay fees arising from the servicing of ACE American Re claims. Accordingly, at
December 31, 2007, the Company has a liability of $25 million related to this obligation;
• Prior to the sale of BRUK, the Company guaranteed certain insurance policies issued by BRUK (the BRUK Guarantee).
Subsequent to the sale, the BRUK Guarantee remains in force. As part of the transaction, R&Q has agreed to indemnify the
Company in the event the Company is required to make payment under the BRUK Guarantee; however, the Company has not
been relieved of its obligation to perform under the BRUK Guarantee. At December 31, 2007, the unpaid loss and loss
expense reserves covered by the BRUK Guarantee were approximately $28 million.

10. Preferred Shares

In 2003, the Company sold 20 million depositary shares in a public offering, each representing one-tenth of one of its 7.8
percent Cumulative Redeemable Preferred Shares, for $25 per depositary share. Underwriters exercised their over-allotment
option which resulted in the issuance of an additional three million depositary shares. Net proceeds from the sale of the Pre-
ferred Shares were $557 million.

The shares have an annual dividend rate of 7.8 percent with the first quarterly dividend paid on September 1, 2003. The
shares are not convertible into or exchangeable for the Company’s Ordinary Shares. The Company may redeem these shares at
any time after May 30, 2008, at a redemption value of $25 per depositary share or at any time under certain limited circum-
stances. At December 31, 2007, the Company had not redeemed any shares.

11. Shareholders’ equity

a) Shares issued and outstanding

Following is a table of changes in Ordinary Shares issued and outstanding for the years ended December 31, 2007, 2006,
and 2005:

2007 2006 2005

Opening balance 326,455,468 323,322,586 284,478,525
Shares issued, net 1,213,663 947,373 33,899,576
Exercise of stock options 1,830,004 1,982,560 4,727,981
Shares issued under Employee Stock Purchase Plan 205,396 202,949 216,504

Ending balance 329,704,531 326,455,468 323,322,586

Ordinary Shares issued to employee trust

Opening balance (166,425) (221,675) (462,175)
Shares redeemed 49,194 55,250 240,500

Ending balance (117,231) (166,425) (221,675)

In October 2005, the Company completed a public offering of 32.91 million Ordinary Shares (which included the over-
allotment option of 4.29 million Ordinary Shares) at a price per share of $45.58, for total gross proceeds of approximately
$1.5 billion.
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Ordinary Shares issued to employee trust are the shares issued by the Company to a rabbi trust for deferred compensation
obligations as discussed in Note 11 e) below.

b) ACE Limited securities repurchase authorization

In November 2001, the Board of Directors authorized the repurchase of any ACE issued debt or capital securities, including
ACE’s Ordinary Shares, up to an aggregate total of $250 million. These purchases may take place from time to time in the
open market or in private purchase transactions. At December 31, 2007, this authorization had not been utilized.

c) General restrictions

The holders of the Ordinary Shares are entitled to receive dividends and are allowed one vote per share provided that, if the
controlled shares of any shareholder constitute ten percent or more of the outstanding Ordinary Shares of the Company, only a
fraction of the vote will be allowed so as not to exceed ten percent. Generally, the Company’s directors have absolute discretion
to decline to register any transfer of shares. All transfers are subject to the restriction that they may not increase to ten percent
or higher the proportion of issued Ordinary Shares owned by any shareholder.

d) Dividends declared

Dividends declared on Ordinary Shares amounted to $1.06, $0.98, and $0.90 per Ordinary Share for the years ended
December 31, 2007, 2006, and 2005, respectively. Dividends declared on Preferred Shares amounted to $45 million for
each of the years ended December 31, 2007, 2006, and 2005.

e) Deferred compensation obligation

The Company maintains rabbi trusts for deferred compensation plans principally for employees and former directors. The
shares issued by the Company to the rabbi trusts in connection with deferrals of share compensation are classified in share-
holders’ equity and accounted for at historical cost in a manner similar to treasury stock. These shares are recorded in Ordinary
Shares issued to employee trust and the obligations are recorded in Deferred compensation obligation. Changes in the fair
value of the shares underlying the obligations are recorded in Accounts payable, accrued expenses, and other liabilities and
the related expense or income is recorded in Administrative expenses.

The rabbi trust also holds other assets, such as fixed maturities, equity securities, and life insurance policies. These assets
of the rabbi trust are consolidated with those of the Company and reflected in Other investments. Except for life insurance poli-
cies which are reflected at cash surrender value, these assets are classified as trading securities and reported at fair value with
changes in fair value reflected in Net investment income. Except for obligations related to life insurance policies which are
reflected at cash surrender value, the related deferred compensation obligation is carried at fair value and reflected in Accounts
payable, accrued expenses, and other liabilities with changes reflected as a corresponding increase or decrease to Other
(income) expense.

12. Share-based compensation

The Company has share-based compensation plans which currently provide for awards of stock options, restricted stock, and
restricted stock units to its employees and members of the Board of Directors. The Company accounts for its share-based
compensation plans in accordance with FAS 123R, which was adopted by the Company effective January 1, 2006. FAS
123R requires all companies to measure and record compensation cost for all share-based payment awards (including
employee stock options) at grant-date fair value. Prior to the adoption of FAS 123R, the Company accounted for its share-
based compensation plans in accordance with APB 25. In accordance with APB 25, the Company did not recognize
compensation expense for employee stock options in net income, as all options granted under those plans had an exercise
price equal to the market value of the underlying Ordinary Shares on the date of the grant. In addition, the Company did not
recognize expenses related to its ESPP. Upon adopting FAS 123R on January 1, 2006, the Company began recognizing
expenses related to employee stock options and its ESPP. FAS 123R also requires that the excess tax benefits of deductions
resulting from share-based compensation expense be classified as cash flows from financing activities. Prior to the adoption of
FAS 123R, the Company presented all tax benefits of deductions resulting from share-based compensation expense as operat-
ing cash flows.

In adopting FAS 123R, the Company applied the modified prospective method. Under this method, beginning on Jan-
uary 1, 2006, the Company recognizes compensation expense for all share-based payments granted, modified, or settled after
January 1, 2006, as well as for any awards that were granted prior to January 1, 2006, for which the requisite service had
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not been provided as of January 1, 2006 (i.e., unvested awards). Unvested awards are expensed consistent with the valuation
used in previous disclosures of the pro forma effect of FAS 123. The Company used the Black-Scholes option-pricing model to
measure the pro forma effect of FAS 123 and to determine the fair value of share compensation under FAS 123R.

The Company principally issues restricted stock grants and stock options on a graded vesting schedule. Prior to the adop-
tion of FAS 123R, the Company recognized compensation cost for restricted stock grants with only service conditions that have
a graded vesting schedule on a straight-line basis over the requisite service period for each separately vesting portion of the
award as if the award was, in-substance, multiple awards. Upon adopting FAS 123R, the Company recognizes compensation
costs for both restricted stock grants and stock options on this basis. Further, prior to the adoption of FAS 123R, forfeitures
were recognized as they occurred. Upon adopting FAS 123R, an estimate of future forfeitures is incorporated into the determi-
nation of compensation cost for both restricted stock grants and stock options. At January 1, 2006, the cumulative effect of
this change in accounting principle was $4 million, net of income tax. This effect related to the recognition of expected for-
feitures on restricted stock grants that had not vested as of January 1, 2006.

The following table outlines the Company’s net income available to holders of Ordinary Shares and basic and diluted earn-
ings per share for the year ended December 31, 2005, had the compensation cost been determined in accordance with the
fair value method recommended in FAS 123. The reported and pro forma net income and basic and diluted earnings per share
for the years ended December 31, 2007 and 2006, are the same since share-based compensation expense is calculated
under the provisions of FAS 123R. The amounts for the years ended December 31, 2007 and 2006, are included in the table
below only to provide the detail for a comparative presentation to the year ended December 31, 2005.

(in millions of U.S. dollars, except per share data) 2007 2006 2005

Net income available to holders of Ordinary Shares:
As reported $ 2,533 $ 2,260 $ 983
Add: Share-based compensation expense included in reported net income, net of

income tax 77 68 46
Deduct: Compensation expense, net of income tax 77 68 61

Pro forma net income $ 2,533 $ 2,260 $ 968

Basic earnings per share:
As reported $ 7.79 $ 7.02 $ 3.36
Pro forma $ 7.79 $ 7.02 $ 3.31

Diluted earnings per share:
As reported $ 7.66 $ 6.91 $ 3.31
Pro forma $ 7.66 $ 6.91 $ 3.26

The application of FAS 123R resulted in incremental share-based compensation expense for the cost of stock options and
shares issued under the ESPP of $23 million ($21 million after tax or $0.06 per basic and diluted share) and $20 million
($18 million after tax or $0.05 per basic and diluted share) for the years ended December 31, 2007 and 2006, respectively,
that would not have otherwise been recognized. Prior to the adoption of FAS 123R, share-based compensation expense for
restricted stock was recognized in net income. For the years ended December 31, 2007 and 2006, the expense for the
restricted stock was $77 million ($57 million after tax) and $65 million ($49 million after tax), respectively.

During 2004, the Company established the ACE Limited 2004 Long-Term Incentive Plan (the 2004 LTIP). Once the
2004 LTIP was approved by shareholders, it became effective February 25, 2004. It will continue in effect until terminated by
the Board. This plan replaced the ACE Limited 1995 Long-Term Incentive Plan, the ACE Limited 1995 Outside Directors Plan,
the ACE Limited 1998 Long-Term Incentive Plan, and the ACE Limited 1999 Replacement Long-Term Incentive Plan (the
Prior Plans) except as to outstanding awards. Under the 2004 LTIP, a total of 15,000,000 Ordinary Shares of the Company
are authorized to be issued pursuant to awards made as stock options, stock appreciation rights, performance shares,
performance units, restricted stock, and restricted stock units. The maximum number of shares that may be delivered to partic-
ipants and their beneficiaries under the 2004 LTIP shall be equal to the sum of: (i) 15,000,000 shares; and (ii) any shares
that are represented by awards granted under the Prior Plans that are forfeited, expired, or are canceled after the effective date
of the 2004 LTIP, without delivery of shares or which result in the forfeiture of the shares back to the Company to the extent
that such shares would have been added back to the reserve under the terms of the applicable Prior Plan. As of December 31,
2007, a total of 8,978,166 shares remain available for future issuance under this plan.
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The Second Amendment to the ACE Limited ESPP was approved by shareholders on May 18, 2006. This amendment
increased the number of Ordinary Shares available for issuance under the ESPP by 1,500,000 shares to 3,000,000 Ordinary
Shares. As of December 31, 2007, a total of 1,193,187 Ordinary Shares remain available for issuance under the ESPP.

Stock options

The Company’s 2004 LTIP provides for grants of both incentive and non-qualified stock options principally at an option price
per share of 100 percent of the fair market value of the Company’s Ordinary Shares on the date of grant.

Stock options are generally granted with a 3-year vesting period and a 10-year term. The stock options vest in equal
annual installments over the respective vesting period, which is also the requisite service period. Included in the beginning of
year balance are 5-year cliff vest options of 100,000, 150,000, 125,000, and 150,000 issued, respectively, in 2002, 2003,
2004, and 2006. There were 5,200 5-year cliff vest options granted in August 2007.

Included in the Company’s share-based compensation expense in the year ended December 31, 2007, is the cost related
to the unvested portion of the 2004-2007 stock option grants. The fair value of the stock options was estimated on the date of
grant using the Black-Scholes option-pricing model that uses the assumptions noted in the following table. The risk-free inter-
est rate is based on the U.S. Treasury yield curve in effect at the time of grant. The expected life (estimated period of time from
grant to exercise date) was estimated using the historical exercise behavior of employees. For 2005 and prior options,
expected volatility was based on historical volatility for a period equal to the stock option’s expected life, ending on the date of
grant, and calculated on a monthly basis. For 2007 and 2006 options, expected volatility was calculated as a blend of
(a) historical volatility based on daily closing prices over a period equal to the expected life assumption, (b) long-term historical
volatility based on daily closing prices over the period from ACE’s initial public trading date through the most recent quarter,
and (c) implied volatility derived from ACE’s publicly traded options.

The fair value of the options issued is estimated on the date of grant using the Black-Scholes option-pricing model, with
the following weighted-average assumptions used for grants for the years indicated:

2007 2006 2005

Dividend yield 1.78% 1.64% 1.89%
Expected volatility 27.43% 31.29% 22.36%
Risk-free interest rate 4.51% 4.60% 3.88%
Forfeiture rate 7.5% 7.50% 5.00%
Expected life 5.6 years 6 years 4 years

The following table shows changes in the Company’s stock options for the years ended December 31, 2007, 2006, and
2005:

Number of
Options

Weighted
Average

Exercise Price

Options outstanding, December 31, 2004 16,237,718 $ 33.83
Granted 1,606,001 $ 44.43
Exercised (4,727,981) $ 47.85
Forfeited (471,977) $ 39.70

Options outstanding, December 31, 2005 12,643,761 $ 36.53
Granted 1,505,215 $ 56.29
Exercised (1,982,560) $ 33.69
Forfeited (413,895) $ 39.71

Options outstanding, December 31, 2006 11,752,521 $ 39.43
Granted 1,549,091 $ 56.17
Exercised (1,830,004) $ 35.73
Forfeited (200,793) $ 51.66

Options outstanding, December 31, 2007 11,270,815 $ 42.12

Options exercisable, December 31, 2007 8,127,808 $ 38.04
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The weighted-average remaining contractual term was 5.3 years for the stock options outstanding and 4.34 years for the stock
options exercisable at December 31, 2007. The total intrinsic value was approximately $221 million for stock options out-
standing and $193 million for stock options exercisable at December 31, 2007. The weighted-average fair value for the stock
options granted for the year ended December 31, 2007 was $15.76. The total intrinsic value for stock options exercised dur-
ing the years ended December 31, 2007 and 2006, was approximately $44 million and $43 million, respectively.

The amount of cash received during the year ended December 31, 2007, from the exercise of stock options was $65
million.

Restricted stock

The Company’s 2004 LTIP also provides for grants of restricted stock. The Company generally grants restricted stock with a
4-year vesting period, based on a graded vesting schedule. The restricted stock is granted at market close price on the date of
grant. Included in the Company’s share-based compensation expense in the year ended December 31, 2007, is a portion of
the cost related to the unvested restricted stock granted in the years 2003 to 2007.

The following table shows changes in the Company’s restricted stock for the years ended December 31, 2007, 2006,
and 2005:

Number of
Restricted Stock

Weighted
Average Grant-

Date Fair Value

Unvested restricted stock, December 31, 2004 2,871,164 $ 37.85
Granted 1,785,589 $ 44.45
Vested and issued (943,246) $ 37.24
Forfeited (224,839) $ 39.95

Unvested restricted stock, December 31, 2005 3,488,668 $ 41.26
Granted 1,632,504 $ 56.05
Vested and issued (1,181,249) $ 40.20
Forfeited (360,734) $ 44.04

Unvested restricted stock, December 31, 2006 3,579,189 $ 48.07
Granted 1,818,716 $ 56.45
Vested and issued (1,345,412) $ 44.48
Forfeited (230,786) $ 51.57

Unvested restricted stock, December 31, 2007 3,821,707 $ 53.12

Under the provisions of FAS 123R, the recognition of deferred compensation, a contra-equity account representing the amount
of unrecognized restricted stock expense that is reduced as expense is recognized, at the date restricted stock is granted is no
longer permitted. Therefore, upon adoption of FAS 123R, the amount of deferred compensation that had been reflected in
Unearned stock grant compensation was reclassified to Additional paid-in capital in the Company’s consolidated balance
sheet.

Restricted stock units

The Company’s 2004 LTIP also provides for grants of other awards, including restricted stock units. The Company generally
grants restricted stock units with a 4-year vesting period, based on a graded vesting schedule. Each restricted stock unit repre-
sents the Company’s obligation to deliver to the holder one share of Ordinary Shares upon vesting. During 2007, the Company
awarded 108,870 restricted stock units to officers of the Company and its subsidiaries with a weighted-average grant date fair
value of $56.29. During 2006, 83,370 restricted stock units, with a weighted-average grant date fair value of $56.36, were
awarded to officers of the Company and its subsidiaries. During 2005, 80,550 restricted stock units, with a weighted-average
grant date fair value of $44.59, were awarded to officers of the Company and its subsidiaries.
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The Company also grants restricted stock units with a 1-year vesting period to non-management directors. Delivery of
Ordinary Shares on account of these restricted stock units to non-management directors is deferred until six months after the
date of the non-management directors’ termination from the Board. During 2007, 29,676 restricted stock units were awarded
to non-management directors. These units will vest in May 2008. During 2006, 23,092 restricted stock units were awarded
to non-management directors. These units vested in May 2007. During 2005, 26,186 restricted stock units were awarded to
non-management directors. These units vested in May 2006.

ESPP

The ESPP gives participating employees the right to purchase Ordinary Shares through payroll deductions during consecutive
“Subscription Periods.” Annual purchases by participants are limited to the number of whole shares that can be purchased by
an amount equal to ten percent of the participant’s compensation or $25,000, whichever is less. The ESPP has two six-month
Subscription Periods, the first of which runs between January 1 and June 30 and the second of which runs between July 1
and December 31 of each year. The amounts that have been collected from participants during a Subscription Period are used
on the “Exercise Date” to purchase full shares of Ordinary Shares. An Exercise Date is generally the last trading day of a Sub-
scription Period. The number of shares purchased is equal to the total amount, as of the Exercise Date, that has been collected
from the participants through payroll deductions for that Subscription Period, divided by the “Purchase Price”, rounded down
to the next full share. Effective for the second Subscription Period of 2007, the Purchase Price is 85 percent of the fair market
value of an Ordinary Share on the Exercise Date. Prior to the second Subscription Period of 2007, the Purchase Price was
calculated as the lower of (i) 85 percent of the fair market value of an Ordinary Share on the first day of the Subscription Peri-
od, or (ii) 85 percent of the fair market value of an Ordinary Share on the Exercise Date. Participants may withdraw from an
offering before the exercise date and obtain a refund of the amounts withheld through payroll deductions. Pursuant to the
provisions of the ESPP, during 2007, 2006, and 2005, employees paid $9.7 million, $8.3 million, and $7.8 million,
respectively, to purchase 205,396 shares, 202,949 shares, and 216,504 shares, respectively.

The fair value of the offering of the Subscription Period ended June 30, 2007, was calculated using the Black-Scholes
option-pricing model that used the following assumptions: a dividend yield of 1.66%, risk-free interest rate of 4.5%, expected
volatility of 19%, and an expected life of 6 months. The risk-free interest rate is based on the U.S. Treasury yield curve.
Expected volatility was based on an average of historical and implied volatility. The weighted-average fair value of the Compa-
ny’s ESPP rights was $12.55 for the June 30, 2007, ESPP offering.

As of December 31, 2007, unrecognized compensation expense related to the unvested portion of the Company’s
employee share-based awards was approximately $117 million and is expected to be recognized over a weighted-average
period of approximately 1.96 years.

The Company generally issues shares for the exercise of stock options, for restricted stock, and for shares under the ESPP
from un-issued reserved shares.

13. Pension plans

The Company provides pension benefits to eligible employees and their dependents through various defined contribution plans
and defined benefit plans sponsored by the Company. The defined contribution plans include a capital accumulation plan
(401(k)) in the United States. The defined benefit plans consist of various plans offered in certain jurisdictions outside of the
United States and Bermuda.

Defined contribution plans (including 401(k))

Under these plans, employees’ contributions may be supplemented by ACE matching contributions based on the level of
employee contribution. These contributions are invested at the election of each employee in one or more of several investment
portfolios offered by a third party investment advisor. In addition, the Company may provide additional matching contributions,
depending on its annual financial performance. Expenses for these plans totaled $76 million, $74 million, and $67 million for
the years ended December 31, 2007, 2006, and 2005, respectively.

F-52



N O T E S T O C O N S O L I D A T E D F I N A N C I A L S T A T E M E N T S (continued)

ACE Limited and Subsidiaries

Defined benefit plans

The Company maintains non-contributory defined benefit plans that cover certain employees, principally located in Europe and
Asia. The Company does not provide any such plans to U.S.-based employees. The Company accounts for pension benefits
using the accrual method, consistent with the requirements of FAS No. 87, Employers’ Accounting for Pensions. Benefits
under these plans are based on employees’ years of service and compensation during final years of service. All underlying
defined benefit plans are subject to periodic actuarial valuation by qualified local actuarial firms using actuarial models in
calculating the pension expense and liability for each plan. The Company uses December 31 as the measurement date for its
defined benefit pension plans.

In September 2006, the FASB issued FAS No. 158, Employers’ Accounting for Defined Benefit Pension and Other Post-

retirement Plans, an amendment of FASB Statements No. 87, 88, 106, and 132(R) (FAS 158). FAS 158 requires an
employer to recognize the over-funded or under-funded status of a defined benefit postretirement plan as an asset or liability in
its balance sheet and to recognize changes in funded status through comprehensive income in the year in which the changes
occur. The Company funds the plans at the amount required by local tax and legal requirements.

The Company adopted the recognition provisions of FAS 158 as of December 31, 2006. Upon adoption of FAS 158, the
Company derecognized the additional minimum pension liability and the related intangible asset through a net benefit to
shareholders’ equity. The initial impact of the adoption of FAS 158 due to unrecognized prior service costs and net actuarial
gains or losses of $11 million is recognized by the Company as a component of accumulated other comprehensive income in
shareholders’ equity. The accrued pension liability of $85 million at December 31, 2007, and $97 million at December 31,
2006, is included in Accounts payable, accrued expenses, and other liabilities.

The defined benefit pension plan contribution for 2008 is expected to be $21 million. The estimated net actuarial loss for
the defined benefit pension plans that will be amortized from accumulated other comprehensive income into net benefit costs
over the next year is $4 million.

Benefit payments were approximately $16 million and $12 million for 2007 and 2006, respectively. Expected future
payments are as follows:

Year ending December 31
(in millions of U.S. dollars)

2008 $ 19
2009 18
2010 19
2011 21
2012 23
2013-2017 114

14. Fair value of financial instruments

In the normal course of business, the Company invests in various financial assets, incurs various financial liabilities, and
enters into agreements involving derivative securities. Fair values are disclosed for all financial instruments, for which it is
practicable to estimate fair value, whether or not such values are recognized in the consolidated balance sheets. Fair values of
financial instruments are based on quoted market prices where available. Fair values of financial instruments for which quoted
market prices are not available are based on estimates using present value or other valuation techniques. These techniques are
significantly affected by the assumptions used, including the discount rates and the estimated amounts and timing of future
cash flows. In such instances, the derived fair value estimates cannot be substantiated by comparison to independent markets
and are not necessarily indicative of the amounts that would be realized in a current market exchange. Certain financial
instruments, particularly insurance contracts, are excluded from fair value disclosure requirements.

The following methods and assumptions were used by the Company in estimating the fair value of financial assets and
liabilities:
(i) Fair values of fixed maturities with active markets are based on quoted market prices. For fixed maturities that trade in less
active markets, fair values are obtained from independent pricing services. Fair values of fixed maturities are principally a func-
tion of current interest rates. Care should be used in evaluating the significance of these estimated market values which can
fluctuate based on such factors as interest rates, inflation, monetary policy, and general economic conditions.
(ii) Fair values of equity securities with active markets are based on quoted market prices. For other equity securities, fair val-
ues are based on external market valuations.
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(iii) The carrying value of short-term investments approximates fair value due to the short maturities of these investments.
(iv) Fair values for other investments, principally other direct equity investments, investment funds, and limited partnerships
are based on the net asset value or financial statements provided by the investment manager.
(v) Fair values for investments in partially-owned insurance companies are based on the financial statements provided by
those companies used for equity accounting and for equity securities with active markets are based on quoted market prices.
(vi) Where practical, fair values for short-term debt, long-term debt, and trust preferred securities are estimated using dis-
counted cash flow calculations based upon the Company’s incremental borrowing rates for similar types of borrowings with
maturities consistent with those remaining for the debt being valued.
(vii) For investment derivative instruments, including futures, options, and swaps, the Company is generally able to obtain
quoted market prices to determine fair value.
(viii) The fair value of GMIB reinsurance is estimated using an internal valuation model. Inputs to the model include a number
of factors such as valuation date yield curve, volatility assumptions, asset class correlations, allocation of investments under-
lying annuitant account value, and policyholder behavior assumptions. This model and the related assumptions are regularly
re-evaluated by management and enhanced, as appropriate, based upon improvements in modeling techniques and avail-
ability of more timely market information, such as market conditions and demographics of in-force annuities.

The carrying values and fair values of financial instruments at December 31, 2007 and 2006, were as follows:

2007 2006

(in millions of U.S. dollars) Fair Value Carrying Amount Fair Value Carrying Amount

Financial assets:
Fixed maturities available for sale $ 33,184 $ 33,184 $ 28,540 $ 28,540
Fixed maturities held to maturity 3,015 2,987 3,015 3,047
Equity securities 1,837 1,837 1,713 1,713
Short-term investments 2,631 2,631 2,456 2,456
Other investments 1,140 1,140 845 845
Investments in partially-owned insurance companies 889 773 830 789
Investment derivative instruments 10 10 9 9
Other derivative instruments 94 94 70 70

Financial liabilities:
Short-term debt 378 372 579 578
Long-term debt 1,862 1,811 1,645 1,560
Trust preferred securities 387 309 409 309
Guaranteed minimum income benefits 225 225 13 13

15. Other (income) expense

The following table details the components of Other (income) expense as reflected in the consolidated statements of operations
for the years ended December 31, 2007, 2006, and 2005.

(in millions of U.S. dollars) 2007 2006 2005

Equity in net (income) loss of partially-owned companies $ 39 $ (60) $ (60)
Minority interest expense 7 8 16
Federal excise tax 18 10 7
Other 17 7 12

Other (income) expense $ 81 $ (35) $ (25)
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In 2007, 2006, and 2005, equity in net (income) loss of partially-owned companies includes $68 million, $(57) million, and
$(68) million, respectively, of (income) loss related to Assured Guaranty Ltd. Certain excise taxes incurred as a result of capital
management initiatives are included in Other (income) expense. As these are considered capital transactions, they are
excluded from underwriting results.

16. Segment information

The Company operates through the following business segments: Insurance – North American, Insurance – Overseas General,
Global Reinsurance, and Life Insurance and Reinsurance. These segments distribute their products through various forms of
brokers, agencies, and direct marketing programs. Additionally, Insurance – North American has formed internet distribution
channels for some of its products. Global Reinsurance, Insurance – North American, and Life Insurance and Reinsurance have
established relationships with reinsurance intermediaries.

The Insurance – North American segment comprises the P&C operation in the U.S., Canada, and Bermuda. This segment
includes the operations of ACE USA (including ACE Canada), ACE Westchester, ACE Bermuda, and various run-off operations.
ACE USA provides a broad array of P&C, A&H, and risk management products and services to a diverse group of commercial
and non-commercial enterprises and consumers. ACE Westchester specializes in the wholesale distribution of excess, surplus,
and specialty P&C products. ACE Bermuda provides commercial insurance products on an excess basis to a global client base,
covering risks that are generally low in frequency and high in severity. The run-off operations include Brandywine Holdings
Corporation (Brandywine), Commercial Insurance Services, residual market workers’ compensation business, pools and syndi-
cates not attributable to a single business group, and other exited lines of business. Run-off operations do not actively sell
insurance products, but are responsible for the management of existing policies and related claims.

The Insurance – Overseas General segment consists of ACE International (excluding its life insurance business) and the
wholesale insurance operations of ACE Global Markets, our London-based excess and surplus lines business that includes
Lloyd’s Syndicate 2488. ACE International, our ACE INA network of indigenous retail insurance operations, maintains a pres-
ence in every major insurance market in the world and is organized geographically along product lines that provide dedicated
underwriting focus to customers. ACE Global Markets offers an extensive product range through its unique parallel distribution
of products via ACE European Group Limited (AEGL) and Lloyd’s Syndicate 2488. ACE provides funds at Lloyd’s to support
underwriting by Syndicate 2488 which is managed by ACE Underwriting Agencies Limited. AEGL, our London-based,
FSA-U.K. regulated company, underwrites U.K. and Continental Europe insurance and reinsurance business. The reinsurance
operation of ACE Global Markets is included in the Global Reinsurance segment. The Insurance – Overseas General segment
has four regions of operations: the ACE European Group (which is comprised of ACE Europe and ACE Global Markets branded
business), ACE Asia Pacific, ACE Far East, and ACE Latin America. Companies within the Insurance – Overseas General
segment write a variety of insurance products including property, casualty, professional lines (D&O and E&O), marine, energy,
aviation, political risk, specialty personal lines, consumer lines products, and A&H (principally accident and supplemental
health).

The Global Reinsurance segment represents ACE’s reinsurance operations comprising ACE Tempest Re Bermuda, ACE
Tempest Re USA, ACE Tempest Re Europe, and ACE Tempest Re Canada. These divisions provide a broad range of property
catastrophe, casualty, and property reinsurance coverages to a diverse array of primary P&C companies.

The Life Insurance and Reinsurance segment includes the operations of ACE Tempest Life Re (ACE Life Re) and ACE Inter-
national Life. ACE Life Re provides reinsurance coverage to other life insurance companies as well as marketing traditional life
reinsurance products and services for the individual life business. ACE International Life provides traditional life insurance
protection, investments and savings products to individuals in several countries including Thailand, Vietnam, Taiwan, China,
Egypt, the United Arab Emirates, and various Latin American countries.

Corporate and Other (Corporate) includes ACE Limited and ACE INA Holdings, Inc. and intercompany eliminations. In
addition, Corporate includes the Company’s proportionate share of Assured Guaranty Ltd.’s earnings reflected in Other
(income) expense. Included in Losses and loss expenses are losses incurred in connection with the commutation of ceded
reinsurance contracts that resulted from a differential between the consideration received from reinsurers and the related
reduction of reinsurance recoverable, principally related to the time value of money. Due to the Company’s initiatives to reduce
reinsurance recoverable balances and thereby encourage such commutations, losses recognized in connection with the
commutation of ceded reinsurance contracts are generally not considered when assessing segment performance and accord-
ingly, are directly allocated to Corporate. Additionally, the Company does not consider the development of loss reserves related
to the September 11 tragedy in assessing segment performance as these loss reserves are managed by Corporate. As such, the
effect of the related loss reserve development on net income is reported within Corporate.
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For segment reporting purposes, certain items have been presented in a different manner than in the consolidated finan-
cial statements. The following tables summarize the operations by segment for the years ended December 31, 2007, 2006,
and 2005.

Statement of Operations by Segment

For the year ended
December 31, 2007
(in millions of U.S. dollars)

Insurance –
North

American

Insurance –
Overseas
General

Global
Reinsurance

Life Insurance
and

Reinsurance
Corporate and

Other
ACE

Consolidated

Gross premiums written $ 9,840 $ 6,291 $ 1,218 $ 391 $ – $ 17,740

Net premiums written 5,833 4,568 1,197 381 – 11,979

Net premiums earned 6,007 4,623 1,299 368 – 12,297

Losses and loss expenses 4,269 2,420 664 – (2) 7,351

Life and annuity benefits – – – 168 – 168

Policy acquisition costs 515 963 248 45 – 1,771

Administrative expenses 530 669 64 50 142 1,455

Underwriting income (loss) 693 571 323 105 (140) 1,552

Net investment income 1,034 450 274 55 105 1,918

Net realized gains (losses) 125 (69) 21 (164) 26 (61)

Interest expense – – – – 175 175

Other (income) expense 11 (20) 4 1 85 81

Income tax expense (benefit) 468 183 32 (8) (100) 575

Net income (loss) $ 1,373 $ 789 $ 582 $ 3 $ (169) $ 2,578

Statement of Operations by Segment

For the year ended
December 31, 2006
(in millions of U.S. dollars)

Insurance –
North

American

Insurance –
Overseas
General

Global
Reinsurance

Life Insurance
and

Reinsurance
Corporate and

Other
ACE

Consolidated

Gross premiums written $ 9,663 $ 5,897 $ 1,567 $ 274 $ – $ 17,401
Net premiums written 5,940 4,266 1,550 274 – 12,030
Net premiums earned 5,719 4,321 1,511 274 – 11,825
Losses and loss expenses 4,026 2,259 784 – 1 7,070
Life and annuity benefits – – – 123 – 123
Policy acquisition costs 530 856 303 26 – 1,715
Administrative expenses 502 609 62 35 248 1,456

Underwriting income (loss) 661 597 362 90 (249) 1,461

Net investment income 876 370 221 42 92 1,601
Net realized gains (losses) (83) (16) 10 (36) 27 (98)
Interest expense – – – – 176 176
Other (income) expense (2) 10 8 – (51) (35)
Income tax expense (benefit) 352 206 38 (6) (68) 522
Cumulative effect of a change

in accounting principle – – – – 4 4

Net income (loss) $ 1,104 $ 735 $ 547 $ 102 $ (183) $ 2,305
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Statement of Operations by Segment

For the year ended
December 31, 2005
(in millions of U.S. dollars)

Insurance –
North

American

Insurance –
Overseas
General

Global
Reinsurance

Life Insurance
and

Reinsurance
Corporate and

Other
ACE

Consolidated

Gross premiums written $ 9,189 $ 5,775 $ 1,599 $ 248 $ – $ 16,811
Net premiums written 5,803 4,195 1,546 248 – 11,792
Net premiums earned 5,730 4,239 1,531 248 – 11,748
Losses and loss expenses 4,577 2,583 1,402 – 9 8,571
Life and annuity benefits – – – 143 – 143
Policy acquisition costs 503 836 300 24 – 1,663
Administrative expenses 427 566 60 19 189 1,261

Underwriting income (loss) 223 254 (231) 62 (198) 110

Net investment income 698 319 173 36 38 1,264
Net realized gains (losses) 15 51 (4) 19 (5) 76
Interest expense – – 3 – 171 174
Other (income) expense 18 16 11 – (70) (25)
Income tax expense (benefit) 235 107 11 (2) (78) 273

Net income (loss) $ 683 $ 501 $ (87) $ 119 $ (188) $ 1,028

Underwriting assets are reviewed in total by management for purposes of decision-making. The Company does not allocate
assets to its segments.

The following tables summarize the net premiums earned of each segment by product offering for the years ended
December 31, 2007, 2006, and 2005.

Year ended December 31, 2007
(in millions of U.S. dollars)

Property &
All Other Casualty

Life, Accident &
Health

ACE
Consolidated

Insurance – North American $ 1,462 $ 4,298 $ 247 $ 6,007

Insurance – Overseas General 1,697 1,495 1,431 4,623

Global Reinsurance 628 671 – 1,299

Life Insurance and Reinsurance – – 368 368

$ 3,787 $ 6,464 $ 2,046 $ 12,297

Year ended December 31, 2006

Insurance – North American $ 1,289 $ 4,228 $ 202 $ 5,719
Insurance – Overseas General 1,617 1,479 1,225 4,321
Global Reinsurance 712 799 – 1,511
Life Insurance and Reinsurance – – 274 274

$ 3,618 $ 6,506 $ 1,701 $ 11,825

Year ended December 31, 2005

Insurance – North American $ 1,249 $ 4,299 $ 182 $ 5,730
Insurance – Overseas General 1,609 1,570 1,060 4,239
Global Reinsurance 702 829 – 1,531
Life Insurance and Reinsurance – – 248 248

$ 3,560 $ 6,698 $ 1,490 $ 11,748
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The following table summarizes the Company’s gross premiums written by geographic region. Allocations have been made on
the basis of location of risk.

Year Ended North America Europe
Asia

Pacific/Far East Latin America

2007 58% 26% 11% 5%

2006 63% 24% 9% 4%

2005 61% 25% 10% 4%

17. Earnings per share

The following table sets forth the computation of basic and diluted earnings per share for the years ended December 31,
2007, 2006, and 2005.

(in millions of U.S. dollars, except share and per share data) 2007 2006 2005

Numerator:
Net income before cumulative effect of a change in accounting principle $ 2,578 $ 2,301 $ 1,028
Dividends on Preferred Shares (45) (45) (45)

Net income available to holders of Ordinary Shares before cumulative effect of a
change in accounting principle 2,533 2,256 983

Cumulative effect of a change in accounting principle – 4 –

Net income available to holders of Ordinary Shares $ 2,533 $ 2,260 $ 983

Denominator:
Denominator for basic earnings per share:
Weighted-average shares outstanding 324,938,327 321,768,672 292,401,343
Denominator for diluted earnings per share:
Share-based compensation plans 5,509,394 5,463,350 4,898,540

Adjusted weighted average shares outstanding and assumed conversions 330,447,721 327,232,022 297,299,883

Basic earnings per share:

Earnings per share before cumulative effect of a change in accounting principle $ 7.79 $ 7.01 $ 3.36
Cumulative effect of a change in accounting principle – 0.01 –

Earnings per share $ 7.79 $ 7.02 $ 3.36

Diluted earnings per share:

Earnings per share before cumulative effect of a change in accounting principle $ 7.66 $ 6.90 $ 3.31
Cumulative effect of a change in accounting principle – 0.01 –

Earnings per share $ 7.66 $ 6.91 $ 3.31

Excluded from adjusted weighted average shares outstanding and assumed conversions is the impact of securities that would
have been anti-dilutive during the respective years. For the years ended December 31, 2007, 2006, and 2005, the potential
anti-dilutive share conversions were 233,326, 319,397, and 129,902, respectively.

18. Related party transactions

The ACE Foundation – Bermuda is an unconsolidated not-for-profit organization whose primary purpose is to fund charitable
causes in Bermuda. The Trustees are principally comprised of ACE management. The Company maintains a non-interest bear-
ing demand note receivable from the ACE Foundation – Bermuda, the balance of which was $34 million and $37 million, at
December 31, 2007 and 2006, respectively. The receivable is included in Other assets in the accompanying consolidated
balance sheets. The borrower has used the related proceeds to finance investments in Bermuda real estate, some of which
have been rented to ACE employees at rates established by independent, professional real estate appraisers. The borrower
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uses income from the investments to both repay the note and to fund charitable activities. Accordingly, the Company reports
the demand note at the lower of its principal value or the fair value of assets held by the borrower to repay the loan, including
the real estate properties.

19. Statutory financial information

The Company’s insurance and reinsurance subsidiaries are subject to insurance laws and regulations in the jurisdictions in
which they operate. These regulations include restrictions that limit the amount of dividends or other distributions, such as
loans or cash advances, available to shareholders without prior approval of the insurance regulatory authorities.

There are no statutory restrictions on the payment of dividends from retained earnings by any of the Bermuda subsidiaries
as the minimum statutory capital and surplus requirements are satisfied by the share capital and additional paid-in capital of
each of the Bermuda subsidiaries.

The Company’s U.S. subsidiaries file financial statements prepared in accordance with statutory accounting practices
prescribed or permitted by insurance regulators.

Statutory accounting differs from GAAP in the reporting of certain reinsurance contracts, investments, subsidiaries, acquis-
ition expenses, fixed assets, deferred income taxes, and certain other items. The statutory capital and surplus of the U.S.
subsidiaries met regulatory requirements for 2007, 2006, and 2005. The amount of dividends available to be paid in 2008,
without prior approval from the state insurance departments, totals $691 million.

The combined statutory capital and surplus and statutory net income of the Bermuda and U.S. subsidiaries as of and for
the years ended December 31, 2007, 2006, and 2005, are as follows:

Bermuda Subsidiaries U.S. Subsidiaries

(in millions of U.S. dollars) 2007 2006 2005 2007 2006 2005

Statutory capital and surplus $ 8,799 $ 7,605 $ 6,486 $ 5,321 $ 4,431 $ 3,374
Statutory net income $ 1,288 $ 1,527 $ 670 $ 873 $ 724 $ 412

As permitted by the Restructuring discussed previously in Note 6, certain of the Company’s U.S. subsidiaries discount certain
A&E liabilities, which increased statutory capital and surplus by approximately $140 million, $157 million, and $255 million
as of December 31, 2007, 2006, and 2005, respectively.

The Company’s international subsidiaries prepare statutory financial statements based on local laws and regulations.
Some jurisdictions impose complex regulatory requirements on insurance companies while other jurisdictions impose fewer
requirements. In some countries, the Company must obtain licenses issued by governmental authorities to conduct local
insurance business. These licenses may be subject to reserves and minimum capital and solvency tests. Jurisdictions may
impose fines, censure, and/or criminal sanctions for violation of regulatory requirements.
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20. Information provided in connection with outstanding debt of subsidiaries

The following tables present condensed consolidating financial information at December 31, 2007 and 2006, and for the
years ended December 31, 2007, 2006, and 2005 for ACE Limited (the “Parent Guarantor”) and its “Subsidiary Issuer”, ACE
INA Holdings, Inc. The Subsidiary Issuer is an indirect wholly-owned subsidiary of the Parent Guarantor. Investments in sub-
sidiaries are accounted for by the Parent Guarantor under the equity method for purposes of the supplemental consolidating
presentation. Earnings of subsidiaries are reflected in the Parent Guarantor’s investment accounts and earnings. The Parent
Guarantor fully and unconditionally guarantees certain of the debt of the Subsidiary Issuer.

Condensed Consolidating Balance Sheet at December 31, 2007

(in millions of U.S. dollars)

ACE Limited
(Parent Co.
Guarantor)

ACE INA
Holdings, Inc.

(Subsidiary
Issuer)

Other ACE
Limited

Subsidiaries and
Eliminations(1)

Consolidating
Adjustments(2)

ACE Limited
Consolidated

Assets

Investments $ 62 $ 20,671 $ 21,046 $ – $ 41,779

Cash – 310 251 (51) 510

Insurance and reinsurance balances receivable – 2,961 579 – 3,540

Reinsurance recoverable – 16,742 (2,380) – 14,362

Goodwill – 2,254 477 – 2,731

Investments in subsidiaries 16,669 – – (16,669) –

Due from (to) subsidiaries and affiliates, net 174 45 (45) (174) –

Other assets 14 6,346 2,808 – 9,168

Total assets $ 16,919 $ 49,329 $ 22,736 $ (16,894) $ 72,090

Liabilities

Unpaid losses and loss expenses $ – $ 28,984 $ 8,128 $ – $ 37,112

Unearned premiums – 4,930 1,297 – 6,227

Future policy benefits for life and annuity
contracts – – 545 – 545

Short-term debt 51 87 285 (51) 372

Long-term debt – 1,811 – – 1,811

Trust preferred securities – 309 – – 309

Other liabilities 191 6,199 2,647 – 9,037

Total liabilities 242 42,320 12,902 (51) 55,413

Total shareholders’ equity 16,677 7,009 9,834 (16,843) 16,677

Total liabilities and shareholders’ equity $ 16,919 $ 49,329 $ 22,736 $ (16,894) $ 72,090

(1) Includes all other subsidiaries of ACE Limited and intercompany eliminations.
(2) Includes ACE Limited parent company eliminations.
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Condensed Consolidating Balance Sheet at December 31, 2006

(in millions of U.S. dollars)

ACE Limited
(Parent Co.
Guarantor)

ACE INA
Holdings, Inc.

(Subsidiary
Issuer)

Other ACE
Limited

Subsidiaries and
Eliminations(1)

Consolidating
Adjustments(2)

ACE Limited
Consolidated

Assets

Investments $ 69 $ 18,926 $ 17,606 $ – $ 36,601
Cash 13 213 339 – 565
Insurance and reinsurance balances receivable – 2,843 737 – 3,580
Reinsurance recoverable – 15,188 (608) – 14,580
Goodwill – 2,254 477 – 2,731
Investments in subsidiaries 14,157 – – (14,157) –
Due from (to) subsidiaries and affiliates, net 714 – – (714) –
Other assets 26 6,245 2,807 – 9,078

Total assets $ 14,979 $ 45,669 $ 21,358 $ (14,871) $ 67,135

Liabilities

Unpaid losses and loss expenses $ – $ 26,864 $ 8,653 $ – $ 35,517
Unearned premiums – 5,001 1,436 – 6,437
Future policy benefits for life and annuity

contracts – – 518 – 518
Due to subsidiaries and affiliates, net – 467 (467) – –
Short-term debt 500 78 – – 578
Long-term debt – 1,310 250 – 1,560
Trust preferred securities – 309 – – 309
Other liabilities 201 5,589 2,148 – 7,938

Total liabilities 701 39,618 12,538 – 52,857

Total shareholders’ equity 14,278 6,051 8,820 (14,871) 14,278

Total liabilities and shareholders’ equity $ 14,979 $ 45,669 $ 21,358 $ (14,871) $ 67,135

(1) Includes all other subsidiaries of ACE Limited and intercompany eliminations.
(2) Includes ACE Limited parent company eliminations.
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Condensed Consolidating Statement of Operations

For the year ended December 31, 2007
(in millions of U.S. dollars)

ACE Limited
(Parent Co.
Guarantor)

ACE INA
Holdings, Inc.

(Subsidiary
Issuer)

Other ACE
Limited

Subsidiaries
and

Eliminations(1)

Consolidating
Adjustments(2)

ACE Limited
Consolidated

Net premiums written $ – $ 7,033 $ 4,946 $ – $ 11,979

Net premiums earned – 7,193 5,104 – 12,297

Net investment income 14 935 969 – 1,918

Equity in earnings of subsidiaries 2,633 – – (2,633) –

Net realized gains (losses) 21 – (82) – (61)

Losses and loss expenses – 4,724 2,627 – 7,351

Life and annuity benefits – 43 125 – 168

Policy acquisition costs and administrative
expenses 87 1,835 1,324 (20) 3,226

Interest expense (income) (10) 165 12 8 175

Other (income) expense 10 14 57 – 81

Income tax expense 3 462 110 – 575

Net income $ 2,578 $ 885 $ 1,736 $ (2,621) $ 2,578

Condensed Consolidating Statement of Operations

For the year ended December 31, 2006
(in millions of U.S. dollars)

ACE Limited
(Parent Co.
Guarantor)

ACE INA
Holdings, Inc.

(Subsidiary
Issuer)

Other ACE
Limited

Subsidiaries
and

Eliminations(1)
Consolidating

Adjustments(2)
ACE Limited
Consolidated

Net premiums written $ – $ 6,609 $ 5,421 $ – $ 12,030
Net premiums earned – 6,630 5,195 – 11,825
Net investment income 6 805 790 – 1,601
Equity in earnings of subsidiaries 2,412 – – (2,412) –
Net realized gains (losses) 11 (58) (51) – (98)
Losses and loss expenses – 4,199 2,871 – 7,070
Life and annuity benefits – 14 109 – 123
Policy acquisition costs and administrative

expenses 115 1,812 1,281 (37) 3,171
Interest expense (income) – 156 (1) 21 176
Other (income) expense 2 14 (51) – (35)
Income tax expense 8 425 89 – 522
Cumulative effect of a change in accounting

principle 1 2 1 – 4

Net income $ 2,305 $ 759 $ 1,637 $ (2,396) $ 2,305

(1) Includes all other subsidiaries of ACE Limited and intercompany eliminations.
(2) Includes ACE Limited parent company eliminations.
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Condensed Consolidating Statement of Operations

For the year ended December 31, 2005
(in millions of U.S. dollars)

ACE Limited
(Parent Co.
Guarantor)

ACE INA
Holdings, Inc.

(Subsidiary
Issuer)

Other ACE
Limited

Subsidiaries and
Eliminations(1)

Consolidating
Adjustments(2)

ACE Limited
Consolidated

Net premiums written $ – $ 6,893 $ 4,899 $ – $ 11,792
Net premiums earned – 6,903 4,845 – 11,748
Net investment income 6 649 609 – 1,264
Equity in earnings of subsidiaries 1,180 – – (1,180) –
Net realized gains (losses) (6) 30 52 – 76
Losses and loss expenses – 4,751 3,820 – 8,571
Life and annuity benefits – 5 138 – 143
Policy acquisition costs and administrative

expenses 135 1,647 1,181 (39) 2,924
Interest expense 16 137 17 4 174
Other (income) expense – 10 (35) – (25)
Income tax expense (benefit) 1 303 (31) – 273

Net income $ 1,028 $ 729 $ 416 $ (1,145) $ 1,028

(1) Includes all other subsidiaries of ACE Limited and intercompany eliminations.
(2) Includes ACE Limited parent company eliminations.
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Condensed Consolidating Statement of Cash Flows

For the year ended December 31, 2007
(in millions of U.S. dollars)

ACE Limited
(Parent Co.
Guarantor)

ACE INA
Holdings, Inc,

(Subsidiary
Issuer)

Other ACE
Limited

Subsidiaries and
Eliminations(1)

ACE Limited
Consolidated

Net cash flows from operating activities $ 241 $ 1,612 $ 2,848 $ 4,701

Cash flows from (used for) investing activities

Purchases of fixed maturities available for sale – (18,092) (30,026) (48,118)

Purchases of fixed maturities held to maturity – (319) (5) (324)

Purchases of equity securities – (603) (326) (929)

Sales of fixed maturities available for sale 3 15,127 25,686 40,816

Sales of equity securities – 456 407 863

Maturities and redemptions of fixed maturities available for sale – 1,764 1,468 3,232

Maturities and redemptions of fixed maturities held to maturity – 256 109 365

Net proceeds from (payments made on) the settlement of
investment derivatives 14 – (30) (16)

Advances (to) from affiliates 496 – (496) –

Other (6) (166) (247) (419)

Net cash flows from (used for) investing activities 507 (1,577) (3,460) (4,530)

Cash flows from (used for) financing activities

Dividends paid on Ordinary Shares (341) – – (341)

Dividends paid on Preferred Shares (45) – – (45)

Net repayment of short-term debt (449) – (16) (465)

Net proceeds from issuance of long-term debt – 500 – 500

Proceeds from exercise of options for Ordinary Shares 65 – – 65

Proceeds from Ordinary Shares issued under ESPP 9 – 9

Advances (to) from affiliates – (483) 483 –

Tax benefit on share-based compensation expense – 21 3 24

Net cash flows from (used for) financing activities (761) 38 470 (253)

Effect of foreign currency rate changes on cash and cash
equivalents – 24 3 27

Net (decrease) increase in cash (13) 97 (139) (55)

Cash – beginning of year 13 213 339 565

Cash – end of year $ – $ 310 $ 200 $ 510

(1) Includes all other subsidiaries of ACE Limited and intercompany eliminations.
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Condensed Consolidating Statement of Cash Flows

For the year ended December 31, 2006
(in millions of U.S. dollars)

ACE Limited
(Parent Co.
Guarantor)

ACE INA
Holdings, Inc.

(Subsidiary
Issuer)

Other ACE
Limited

Subsidiaries and
Eliminations(1)

ACE Limited
Consolidated

Net cash flows from operating activities $ 502 $ 2,033 $ 1,570 $ 4,105

Cash flows used for investing activities

Purchases of fixed maturities available for sale – (13,159) (28,036) (41,195)
Purchases of fixed maturities held to maturity – (474) (59) (533)
Purchases of equity securities – (508) (333) (841)
Sales of fixed maturities available for sale 12 9,279 24,648 33,939
Sales of equity securities – 427 500 927
Maturities and redemptions of fixed maturities available for sale – 1,836 1,573 3,409
Maturities and redemptions of fixed maturities held to maturity – 445 98 543
Net proceeds from (payments made on) the settlement of

investment derivatives 11 – (51) (40)
Capitalization of subsidiaries (15) – 15 –
Advances (to) from affiliates (237) – 237 –
Sale of subsidiary (net of cash sold of $2) – (2) – (2)
Other 2 (134) 155 23

Net cash flows used for investing activities (227) (2,290) (1,253) (3,770)

Cash flows from (used for) financing activities

Dividends paid on Ordinary Shares (312) – – (312)
Dividends paid on Preferred Shares (45) – – (45)
Repayment of short-term debt – (300) – (300)
Net proceeds from issuance of long-term debt – 298 – 298
Proceeds from exercise of options for Ordinary Shares 67 – – 67
Proceeds from Ordinary Shares issued under ESPP 8 – – 8
Advances (to) from affiliates – 194 (194) –

Net cash flows from (used for) financing activities (282) 192 (194) (284)

Effect of foreign currency rate changes on cash and cash
equivalents – 2 – 2

Net increase (decrease) in cash (7) (63) 123 53
Cash – beginning of year 20 276 216 512

Cash – end of year $ 13 $ 213 $ 339 $ 565

(1) Includes all other subsidiaries of ACE Limited and intercompany eliminations.
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Condensed Consolidating Statement of Cash Flows

For the year ended December 31, 2005
(in millions of U.S. dollars)

ACE Limited
(Parent Co.
Guarantor)

ACE INA
Holdings, Inc.

(Subsidiary
Issuer)

Other ACE
Limited

Subsidiaries and
Eliminations(1)

ACE Limited
Consolidated

Net cash flows from operating activities $ 497 $ 2,631 $ 1,180 $ 4,308

Cash flows used for investing activities

Purchases of fixed maturities available for sale – (14,767) (17,542) (32,309)
Purchases of equity securities – (353) (301) (654)
Sales of fixed maturities available for sale 22 10,279 14,140 24,441
Sales of equity securities – 279 213 492
Maturities and redemptions of fixed maturities available for sale – 1,361 1,029 2,390
Maturities and redemptions of fixed maturities held to maturity – 138 36 174
Net proceeds from (payments made on) the settlement of

investment derivatives (5) – 17 12
Capitalization of subsidiaries (1,279) 125 1,154 –
Advances (to) from affiliates subsidiaries (503) – 503 –
Sale of subsidiary (net of cash sold of $Nil) – – 7 7
Other (33) (28) (85) (146)

Net cash flows used for investing activities (1,798) (2,966) (829) (5,593)

Cash flows from (used for) financing activities

Dividends paid on Ordinary Shares (253) – – (253)
Dividends paid on Preferred Shares (45) – – (45)
Repayment of short-term debt – – (146) (146)
Net proceeds from issuance of long-term debt – 262 – 262
Proceeds from exercise of options for Ordinary Shares 140 – – 140
Proceeds from Ordinary Shares issued under ESPP 8 – – 8
Repayment of trust preferred securities – (103) – (103)
Net proceeds from issuance of Ordinary Shares 1,465 – – 1,465
Advances (to) from affiliates – 247 (247) –

Net cash flows from (used for) financing activities 1,315 406 (393) 1,328

Effect of foreign currency rate changes on cash and cash
equivalents – (21) (8) (29)

Net increase (decrease) in cash 14 50 (50) 14
Cash – beginning of year 6 226 266 498

Cash – end of year $ 20 $ 276 $ 216 $ 512

(1) Includes all other subsidiaries of ACE Limited and intercompany eliminations.
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N O T E S T O C O N S O L I D A T E D F I N A N C I A L S T A T E M E N T S (continued)

ACE Limited and Subsidiaries

21. Condensed unaudited quarterly financial data

(in millions of U.S. dollars, except per share data)

Quarter Ended
March 31,

2007

Quarter Ended
June 30,

2007

Quarter Ended
September 30,

2007

Quarter Ended
December 31,

2007

Net premiums earned $ 3,082 $ 3,008 $ 3,150 $ 3,057

Net investment income 451 471 492 504

Net realized gains (losses) 16 (11) — (66)

Total revenues $ 3,549 $ 3,468 $ 3,642 $ 3,495

Losses and loss expenses $ 1,860 $ 1,793 $ 1,910 $ 1,788

Life and annuity benefits $ 36 $ 33 $ 39 $ 60

Net income $ 701 $ 649 $ 656 $ 572

Basic earnings per share $ 2.13 $ 1.96 $ 1.98 $ 1.72

Diluted earnings per share $ 2.10 $ 1.93 $ 1.95 $ 1.69

(in millions of U.S. dollars, except per share data)

Quarter Ended
March 31,

2006

Quarter Ended
June 30,

2006

Quarter Ended
September 30,

2006

Quarter Ended
December 31,

2006

Net premiums earned $ 2,805 $ 2,906 $ 3,088 $ 3,026
Net investment income 369 390 414 428
Net realized gains (losses) 7 (7) (113) 15

Total revenues $ 3,181 $ 3,289 $ 3,389 $ 3,469

Losses and loss expenses $ 1,680 $ 1,748 $ 1,818 $ 1,824

Life and annuity benefits $ 28 $ 34 $ 29 $ 32

Income before cumulative effect of a change in accounting
principle $ 485 $ 573 $ 578 $ 665

Net income $ 489 $ 573 $ 578 $ 665

Basic earnings per share before cumulative effect of a change in
accounting principle $ 1.48 $ 1.75 $ 1.76 $ 2.03

Basic earnings per share $ 1.49 $ 1.75 $ 1.76 $ 2.03

Diluted earnings per share before cumulative effect of a change
in accounting principle $ 1.45 $ 1.72 $ 1.73 $ 1.99

Diluted earnings per share $ 1.46 $ 1.72 $ 1.73 $ 1.99
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N O T E S T O C O N S O L I D A T E D F I N A N C I A L S T A T E M E N T S (continued)

ACE Limited and Subsidiaries

22. Subsequent event

In February 2008, ACE INA issued $300 million of 5.8 percent senior notes due March 2018. These notes are redeemable at
any time at ACE INA’s option subject to a “make-whole” premium plus 0.35 percent. The notes are also redeemable at par
plus accrued and unpaid interest in the event of certain changes in tax law. These notes do not have the benefit of any sinking
fund. These senior unsecured notes are guaranteed on a senior basis by the Company and they rank equally with all of the
Company’s other senior obligations. They also contain a customary limitation on lien provisions as well as customary events of
default provisions which, if breached, could result in the accelerated maturity of such senior debt.
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S C H E D U L E I

ACE Limited and Subsidiaries

S U M M A R Y O F I N V E S T M E N T S – O T H E R T H A N I N V E S T M E N T S I N R E L A T E D P A R T I E S

December 31, 2007
(in millions of U.S. dollars)

Cost or
Amortized Cost Fair Value

Amount at
which shown in

the
balance sheet

Fixed maturities available for sale:

Bonds:
U.S. Treasury and agency $ 2,020 $ 2,073 $ 2,073

Foreign 7,418 7,429 7,429

Corporate securities 9,669 9,661 9,661

Mortgage-backed securities 12,680 12,811 12,811

States, municipalities, and political subdivisions 1,207 1,210 1,210

Total fixed maturities 32,994 33,184 33,184

Fixed maturities held to maturity:

Bonds:
U.S. Treasury and agency 868 892 868

Foreign 63 63 63

Corporate securities 505 504 505

Mortgage-backed securities 921 922 921

States, municipalities, and political subdivisions 630 634 630

Total fixed maturities 2,987 3,015 2,987

Equity securities:

Common stock:
Public utilities 48 59 59

Banks, trust, and insurance companies 238 235 235

Industrial, miscellaneous, and all other 1,332 1,543 1,543

Total equity securities 1,618 1,837 1,837

Short-term investments 2,631 2,631 2,631

Other investments 880 1,140 1,140

Total investments – other than investments in related parties $ 41,110 $ 41,807 $ 41,779
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S C H E D U L E I I

ACE Limited and Subsidiaries

C O N D E N S E D F I N A N C I A L I N F O R M A T I O N O F R E G I S T R A N T

BALANCE SHEETS (Parent Company Only)

December 31, 2007 and 2006
(in millions of U.S. dollars) 2007 2006

Assets

Investments in subsidiaries and affiliates on equity basis $ 16,669 $ 14,157
Short-term investments 3 6
Other investments, at cost 59 63

Total investments 16,731 14,226

Cash – 13
Other assets 14 26
Due from subsidiaries and affiliates, net 174 714

Total assets $ 16,919 $ 14,979

Liabilities

Accounts payable, accrued expenses, and other liabilities $ 102 $ 120
Dividends payable 89 81
Short-term debt 51 500

Total liabilities 242 701

Shareholders’ equity

Preferred Shares 2 2
Ordinary Shares 14 14
Additional paid-in capital 6,812 6,640
Retained earnings 9,080 6,906
Deferred compensation obligation 3 4
Accumulated other comprehensive income 769 716
Ordinary Shares issued to employee trust (3) (4)

Total shareholders’ equity 16,677 14,278

Total liabilities and shareholders’ equity $ 16,919 $ 14,979
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S C H E D U L E I I (continued)

ACE Limited and Subsidiaries

C O N D E N S E D F I N A N C I A L I N F O R M A T I O N O F R E G I S T R A N T

STATEMENTS OF OPERATIONS (Parent Company Only)

For the years ended December 31, 2007, 2006, and 2005
(in millions of U.S. dollars) 2007 2006 2005

Revenues

Investment income, including intercompany interest income (expense) $ 22 $ 27 $ 11
Equity in net income of subsidiaries and affiliates 2,633 2,412 1,180
Net realized gains (losses) 21 11 (6)

2,676 2,450 1,185

Expenses

Administrative and other expenses 100 124 136
Interest expense (income) (2) 21 21

98 145 157

Net income $ 2,578 $ 2,305 $ 1,028
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S C H E D U L E I I (continued)

ACE Limited and Subsidiaries

C O N D E N S E D F I N A N C I A L I N F O R M A T I O N O F R E G I S T R A N T

STATEMENTS OF CASH FLOWS (Parent Company Only)

For the years ended December 31, 2007, 2006, and 2005
(in millions of U.S. dollars) 2007 2006 2005

Cash flows from operating activities

Net income $ 2,578 $ 2,305 $ 1,028
Adjustments to reconcile net income to net cash flows from for operating

activities:
Equity in net income of subsidiaries and affiliates (2,633) (2,412) (1,180)
Dividends received from subsidiaries 168 616 580
Net realized (gains) losses (21) (11) 6
Amounts due to subsidiaries and affiliates, net 90 (8) 41
Accounts payable, accrued expenses, and other liabilities 4 (18) 9
Accrued interest on advances from affiliate 7 (4) (7)
Other 48 34 20

Net cash flows from operating activities 241 502 497

Cash flows from (used for) investing activities

Sales of fixed maturities available for sale 3 12 22
Net proceeds from (payments made on) the settlement of investment derivatives 14 11 (5)
Capitalization of subsidiaries – (15) (1,279)
Advances (to) from affiliates 496 (237) (503)
Other (6) 2 (33)

Net cash flows from (used for) investing activities 507 (227) (1,798)

Cash flows (used for) from financing activities

Dividends paid on Ordinary Shares (341) (312) (253)
Dividends paid on Preferred Shares (45) (45) (45)
Net repayment of short-term debt (449) – –
Proceeds from exercise of options for Ordinary Shares 65 67 140
Proceeds from Ordinary Shares issued under ESPP 9 8 8
Net proceeds from issuance of Ordinary Shares – – 1,465

Net cash flows (used for) from financing activities (761) (282) 1,315

Net (decrease) increase in cash (13) (7) 14
Cash – beginning of year 13 20 6

Cash – end of year $ – $ 13 $ 20
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S C H E D U L E I V

ACE Limited and Subsidiaries

S U P P L E M E N T A L I N F O R M A T I O N C O N C E R N I N G R E I N S U R A N C E

Premiums Earned

For the years ended December 31, 2007, 2006, and 2005
(in millions of U.S. dollars)

Direct
Amount

Ceded To
Other

Companies

Assumed
From Other
Companies Net Amount

Percentage of
Amount

Assumed to
Net

2007 $ 14,673 $ 5,834 $ 3,458 $ 12,297 28%

2006 $ 13,562 $ 5,198 $ 3,461 $ 11,825 29%

2005 $ 13,106 $ 5,012 $ 3,654 $ 11,748 31%
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S C H E D U L E V I

ACE Limited and Subsidiaries

S U P P L E M E N T A R Y I N F O R M A T I O N C O N C E R N I N G P R O P E R T Y A N D C A S U A L T Y O P E R A T I O N S

As of and for the years ended December 31, 2007, 2006, and 2005
(in millions of U.S. dollars)

Deferred
Policy

Acquisition
Costs

Net Reserves
for Unpaid

Losses
and Loss
Expenses

Unearned
Premiums

Net
Premiums

Earned

Net
Investment

Income

Net Losses and Loss
Expenses

Incurred Related to

Amortization
of Deferred

Policy
Acquisition

Costs

Net Paid
Losses

and Loss
Expenses

Net
Premiums

WrittenCurrent Year
Prior
Year

2007 $ 1,109 $ 23,592 $ 6,215 $ 11,929 $ 1,863 $ 7,568 $ (217) $ 1,726 $ 5,934 $ 11,598

2006 $ 1,074 $ 22,008 $ 6,434 $ 11,551 $ 1,559 $ 7,082 $ (12) $ 1,689 $ 5,459 $ 11,756

2005 $ 926 $ 20,458 $ 5,880 $ 11,500 $ 1,228 $ 8,485 $ 86 $ 1,639 $ 5,369 $ 11,544
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Exhibit 23.1

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We hereby consent to the incorporation by reference in the Registration Statements on Form S-3 (Nos. 333-130378,
333-118722, 333-78841, 333-60985 and 333-88482), S-4 (No. 333-90927) and Form S-8 (Nos. 333-116532, 333-1400,
333-1402, 333-1404, 333-46301, 333-72299, 333-82175, 333-93867, 333-72301, 333-61038, 333-86102, 333-134504 and
333-103701) of ACE Limited our report dated February 28, 2008, relating to the financial statements, financial state-
ment schedules, and the effectiveness of internal control over financial reporting, which appears in this Form 10-K.

PRICEWATERHOUSECOOPERS LLP

Philadelphia, Pennsylvania
February 28, 2008



Exhibit 31.1

CERTIFICATION PURSUANT TO
SECTION 302 OF

THE SARBANES-OXLEY ACT OF 2002

I, Evan G. Greenberg, certify that:

1) I have reviewed this annual report on Form 10-K of ACE Limited;

2) Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state
a material fact necessary to make the statements made, in light of the circumstances under which such
statements were made, not misleading with respect to the period covered by this report;

3) Based on my knowledge, the financial statements, and other financial information included in this report,
fairly present in all material respects the financial condition, results of operations and cash flows of the regis-
trant as of, and for, the periods presented in this report;

4) The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure
controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over
financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures
to be designed under our supervision, to ensure that material information relating to the registrant,
including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for external purposes in accordance
with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of
the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that
occurred during the registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the
case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’s internal control over financial reporting; and

5) The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s Board
of Directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record, proc-
ess, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a sig-
nificant role in the registrant’s internal control over financial reporting.

Date February 28, 2008

/s/ Evan G. Greenberg

Chairman and Chief Executive Officer



Exhibit 31.2

CERTIFICATION PURSUANT TO
SECTION 302 OF

THE SARBANES-OXLEY ACT OF 2002

I, Philip V. Bancroft, certify that:

1) I have reviewed this annual report on Form 10-K of ACE Limited;

2) Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state
a material fact necessary to make the statements made, in light of the circumstances under which such
statements were made, not misleading with respect to the period covered by this report;

3) Based on my knowledge, the financial statements, and other financial information included in this report,
fairly present in all material respects the financial condition, results of operations and cash flows of the regis-
trant as of, and for, the periods presented in this report;

4) The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure
controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over
financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures
to be designed under our supervision, to ensure that material information relating to the registrant,
including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for external purposes in accordance
with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of
the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that
occurred during the registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the
case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’s internal control over financial reporting; and

5) The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s Board
of Directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record, proc-
ess, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a sig-
nificant role in the registrant’s internal control over financial reporting.

Date February 28, 2008

/s/ Philip V. Bancroft

Chief Financial Officer



Exhibit 32.1

CERTIFICATIONS PURSUANT TO
18 U.S.C. SECTION 1350,

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

The undersigned officer of ACE Limited (the Corporation) hereby certifies that the Corporation’s Annual Report on
Form 10-K for the year ended December 31, 2007, fully complies with the applicable reporting requirements of Sec-
tion 13(a) of the Securities Exchange Act of 1934 (15 U.S.C. 78m(a)) and that the information contained in the Form 10-K
fairly presents, in all material respects, the financial condition and results of operations of ACE Limited.

Dated: February 28, 2008 /s/ Evan G. Greenberg

Evan G. Greenberg
Chairman and Chief Executive Officer



Exhibit 32.2

CERTIFICATIONS PURSUANT TO
18 U.S.C. SECTION 1350,

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

The undersigned officer of ACE Limited (the Corporation) hereby certifies that the Corporation’s Annual Report on
Form 10-K for the year ended December 31, 2007, fully complies with the applicable reporting requirements of Sec-
tion 13(a) of the Securities Exchange Act of 1934 (15 U.S.C. 78m(a)) and that the information contained in the Form 10-K
fairly presents, in all material respects, the financial condition and results of operations of ACE Limited.

Dated: February 28, 2008 /s/ Philip V. Bancroft

Philip V. Bancroft
Chief Financial Officer
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Evan G. Greenberg
Chairman and Chief Executive Officer, 
ACE Limited

Prior experience:
President and Chief Operating Officer, 
Vice Chairman, ACE Limited; President 
and Chief Operating Officer, American
International Group.

Board/Trustee memberships: 
Vice Chairman, American Insurance
Association; Trustee, New York Philharmonic;
Trustee, The Eisenhower Fellowships. 

Michael G. Atieh
Executive Vice President and Chief
Financial Officer, OSI Pharmaceuticals 

Prior experience:
Group President, Dendrite International,
Inc.; Senior Vice President and Chief
Financial Officer, Dendrite International,
Inc.; Vice President, U.S. Human Health 
(a division of Merck & Co., Inc.); Senior
Vice President, Merck-Medco Managed
Care L.L.C. (a division of Merck & Co., Inc.);
Treasurer, Merck & Co., Inc.

Certified Public Accountant

Mary Cirillo
Advisor, Hudson Venture Partners L.P.

Prior experience:
Chairman, Opcenter LLC; Chief Executive
Officer, Global Institutional Services,
Deutsche Bank North America; Senior Vice
President, Global Relationship Banking
Operations & Technology, Citicorp (USA).

Board/Trustee memberships:
Director, Health Care Property Investors, Inc.;
Director, Thomson Corporation (Canada);
Director, DealerTrack, Inc.; Director,
Roundabout Theatre Company.

Bruce L. Crockett
Chairman, Crockett Technologies
Associates (CTA)

Prior experience:
President, Chief Executive Officer, COMSAT
Corporation.

Board/Trustee memberships:
Chairman, AIM Family of Mutual Funds;
Chairman, Captaris, Inc.; Senior Trustee,
University of Rochester.

Robert M. Hernandez
Chairman, RTI International Metals, Inc.

Prior experience:
Vice Chairman, Director and Chief Financial
Officer, USX Corporation; President and
Chief Operating Officer, US Diversified
Group, USX Corporation.

Board/Trustee memberships: 
Chairman, BlackRock Open End Equity 
and Long-Term Bond Complex; Director,
Eastman Chemical Company; Director, 
RTI International Metals, Inc.; Director,
TYCO Electronics Ltd.

Mr. Hernandez is Lead Director of the
Board of Directors of ACE Limited.

John A. Krol
Retired Chairman and Chief Executive
Officer, E.I. du Pont de Nemours 
and Company

Prior experience:
Vice Chairman, President, E.I. du Pont de
Nemours and Company.

Board/Trustee memberships:
Director, Tyco International Ltd.; Director,
Milliken & Company; Director, Norvax Inc.;
Advisory Board Member, Bechtel 
Corporation; Trustee, University of Delaware.
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Robert Ripp
Chairman, Lightpath Technologies Inc.

Prior experience:
Director, Chairman and Chief Executive
Officer, AMP Incorporated; Vice President
and Chief Financial Officer, AMP
Incorporated; Vice President and Treasurer,
International Business Machines
Corporation.

Board/Trustee memberships:
Director, PPG Inc.; Director, Lightpath
Technologies Inc.

Dermot F. Smurfit
Chairman, Federation European
Fabrication Carton Ondule (FEFCO)

Prior experience:
Chairman, Anker plc; Chairman, Peach
Holdings plc; Chairman, Smurfit Europe;
Joint Deputy Chairman, Jefferson Smurfit
Group plc; Chairman and Chief Executive
Officer, Continental European Operations,
Jefferson Smurfit Group plc; Director, Sales
and Marketing, Jefferson Smurfit Group plc.

Board/Trustee memberships:
Chairman, Eurolink Motorway Operation
Ltd.; Chairman, World Containerboard
Organization; Chairman, Powerflute Oy;
Chairman, Pankaboard Oy; Chairman, 
Sellu Trading Oy.

Gary M. Stuart
Former Chief Financial Officer, 
Optimum Logistics Inc.

Prior experience: 
Executive Vice President and Chief
Financial Officer; Vice President and
Treasurer, Union Pacific Corporation.

Peter Menikoff
Private Investor

Prior experience:
Interim Chief Financial Officer, Vlasic Foods
International Inc.; President and Chief
Executive Officer, CONEMSCO, Inc.;
Executive Vice President and Chief
Administrative Officer, Tenneco Energy
Corporation; Senior Vice President,
Tenneco, Inc.; Executive Vice President,
Case Corporation; Treasurer, Tenneco, Inc.

Board/Trustee memberships:
Director, American Electric Technologies, Inc.

Leo F. Mullin
Senior Advisor, Goldman Sachs Capital
Partners

Prior experience:
Chairman and Chief Executive Officer, 
Delta Air Lines.

Board/Trustee memberships:
Director, Johnson & Johnson; Director,
Alltel; Director, Hawker Beechcraft;
Director, Cooper Standard; Director,
Educational Management Corporation;
Director, Euromax; Director, Juvenile
Diabetes Research Foundation.

Thomas J. Neff
Chairman, Spencer Stuart

Prior experience:
President and Managing Partner, 
Spencer Stuart

Board/Trustee memberships: 
Director, Hewitt Associates, Inc.; 
Director, Lord Abbett Mutual Funds;
Trustee, Lafayette College.



Audit Committee
The committee was established by the Board to assist 
the Board in its oversight of the integrity of the Company’s 
financial statements and financial reporting process, 
compliance with legal and regulatory requirements, the 
system of internal controls, the audit process, the performance
of the Company’s internal auditors and the performance,
qualification and independence of the Company’s independent
registered public accounting firm.

Robert Ripp, Chairman 
Michael G. Atieh
Bruce L. Crockett
Peter Menikoff
Leo F. Mullin
Gary M. Stuart

Nominating and Governance Committee
The committee was established by the Board to assist 
the Board in identifying individuals qualified to become
Board members; to recommend to the Board director 
nominees; and to develop and recommend to the Board
appropriate corporate governance guidelines. In addition 
to general corporate governance matters, the Nominating
and Governance Committee assists the Board and the 
Board committees in their self-evaluations.

Robert M. Hernandez, Chairman
Mary A. Cirillo
John A. Krol
Thomas J. Neff
Dermot F. Smurfit

Compensation Committee
The committee was established to discharge the 
Board’s responsibilities relating to compensation of the
Company’s employees.

John A. Krol, Chairman
Mary A. Cirillo
Robert M. Hernandez
Thomas J. Neff
Dermot F. Smurfit

Finance and Investment Committee
The committee was established to oversee management’s
investment of the Company’s investable assets. The 
committee also oversees the Company’s capital structure
and financing arrangements in support of the Company’s
annual financial plan and makes recommendations to 
the Board with regard thereto.

Michael G. Atieh, Chairman
Bruce L. Crockett
Peter Menikoff
Leo F. Mullin
Robert Ripp
Gary M. Stuart

Executive Committee
The committee, which meets only in emergency situations,
was established by the Board to exercise all the powers and
authority of the Board in the management of the business
and affairs of the Company between the meetings of the
Board, except as limited by the Company’s Memorandum 
or Articles of Association, rules of the New York Stock
Exchange or applicable law or regulation; and matters that
are specifically reserved for another committee of the Board.

Evan G. Greenberg, Chairman 
Michael G. Atieh
Robert M. Hernandez
John A. Krol
Robert Ripp
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Samantha Froud
Group Financial Controller, ACE Limited

David Furby
President, ACE Continental Europe

Barry Jacobson
President, ACE International Life

Andrew Kendrick
Chairman and Chief Executive Officer, ACE European Group

Rainer Kirchgaessner
Global Corporate Development Officer, ACE Group

Ken Koreyva
Treasurer, ACE Group

Frank Lattal
Chief Claims Officer, ACE Limited

John Lupica
President and Chief Executive Officer, ACE USA

Patrick F. McGovern
Chief Communications Officer, ACE Group

Constantin Petalas
President, ACE Tempest Re Canada

Richard Pryce
President, ACE UK

Sean Ringsted
Chief Actuary, ACE Group

Ronald J. Rintala
Global Operations Officer, ACE Group

Audrey Samers
Global Compliance and Business Ethics Officer, ACE Group

Lori Samson
Chief Administration Officer, Bermuda Companies

Julie Schaekel
Chief Auditor, ACE Group

Matthew Shaw
Managing Director, ACE Tempest Re Europe 

Kevin Shearan
Chief Information Officer, ACE Group

Neil C. Smith
President, ACE Far East

Damien Sullivan
Chief Operating Officer, ACE Asia Pacific

James E. Wixtead
Chief Executive Officer, ACE Tempest Re USA

ACE Limited Executive Officers*

Evan G. Greenberg
Chairman and Chief Executive Officer

Philip V. Bancroft
Chief Financial Officer

Robert Cusumano
General Counsel

Brian E. Dowd
Chief Executive Officer, Insurance-North America

John Keogh
Chief Executive Officer, ACE Overseas General 

Paul Medini
Chief Accounting Officer

ACE Group Executives

Erin Anderson
President and Chief Operating Officer, 
ACE Tempest Re Bermuda

John Bassetto
President and Chief Executive Officer, ACE Asia Pacific

Robert A. Blee
Chief Financial Compliance Officer, ACE Limited

Jacques Q. Bonneau
President and Chief Executive Officer,
ACE Tempest Re Group

Timothy Boroughs
Chief Investment Officer, ACE Group

Jorge Luis Cazar
President and Chief Executive Officer,
ACE Latin America 

Edward Clancy
President and Chief Operating Officer, 
ACE Overseas General; Executive Vice President,
ACE Group Holdings, Global Accident & Health

Phillip B. Cole
Global Human Resources Officer, ACE Group

Dennis Crosby
President and Chief Executive Officer,
ACE Westchester

David Drury
Chairman and Chief Executive Officer, 
ACE Tempest Re Bermuda; 
President and Chief Executive Officer, ACE Tempest Life Re

Rees Fletcher
President and Chief Executive Officer, ACE Bermuda

Corporate Information

* Executive Officers for SEC reporting purposes
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Visit the Investor Information section of acelimited.com,
write to the Investor Relations Department at ACE Limited 
or e-mail investorrelations@ace.bm for copies of the
Company’s reports to the Securities and Exchange
Commission on Form 10-K, Form 10-Q or Form 8-K, 
all of which are available without charge. 

Address Investor Relations Inquiries to:
Director, Investor Relations
ACE Limited
17 Woodbourne Avenue
Hamilton HM 08
Bermuda
Tel: 441 299 9283
Fax: 441 292 8675
E-mail: investorrelations@ace.bm

Transfer Agent & Registrar:
Mellon Investor Services LLC
480 Washington Boulevard
Jersey City, NJ 07310-1900
Tel: 877 522 3752
Tel: 201 329 8677 (outside the U.S.)

Address Shareholder Inquiries to:
Mellon Investor Services LLC
P.O. Box 358010
Pittsburgh, PA  15252-8010
E-mail: shrrelations@bnymellon.com
Website: www.bnymellon.com/shareowner/isd

Send Certificates for Transfer and 
Address Changes to:
Mellon Investor Services LLC
Stock Transfer Department
P.O. Box 358010
Pittsburgh, PA 15252-8010

Independent Auditors:
PricewaterhouseCoopers LLP
Two Commerce Square, Suite 1700
Philadelphia, PA 19103
Tel: 267 230 3000

New York Stock Exchange Symbol:
ACE

ACE Cusip Number:
G0070K-10-3

CEO and CFO Certifications:
In 2007, ACE Limited’s Chief Executive Officer (CEO) 
provided to the New York Stock Exchange the annual 
CEO certification regarding ACE Limited’s compliance 
with the New York Stock Exchange’s corporate governance 
listing standards. In addition, in 2007 ACE Limited filed
with the U.S. Securities and Exchange Commission all 
certifications of its CEO and Chief Financial Officer 
required by the Sarbanes-Oxley Act of 2002. 

Price Range of Ordinary Shares and Dividends

As of March 31, 2008, the Company had 332,506,547 
Ordinary Shares outstanding with 3,686 registered holders 
of Ordinary Shares.

2007 2006

High Low High Low

Quarter ending March 31 $ 60.35 $ 53.22 $ 0.25 $ 56.66 $ 52.01 $ 0.23

Quarter ending June 30 $ 62.54 $ 57.21 $ 0.27 $ 55.54 $ 48.18 $ 0.25

Quarter ending September 30 $ 63.97 $ 54.23 $ 0.27 $ 55.98 $ 48.99 $ 0.25

Quarter ending December 31 $ 63.33 $ 56.83 $ 0.27 $ 61.16 $ 54.09 $ 0.25

Cash
Dividends

Cash
Dividends

The accompanying table sets forth the cash dividends
declared and the high and low closing sales prices of the
Company’s Ordinary Shares, as reported on the NYSE
Composite Tape for the periods indicated:
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The ACE Group of Companies is a global leader in insurance 
and reinsurance serving a diverse group of clients. Headed 
by ACE Limited, a component of the Standard & Poor’s 
500 stock index, the ACE Group of Companies conducts its 
business on a worldwide basis with operating subsidiaries 
in more than 50 countries. 

Insuring Progress
We take on the responsibility of risk so our clients can 
take on the responsibility of making things happen. 
We call this insuring progress.

This Annual Report contains
trademarks, trade names and service
marks owned by ACE Limited and 
its subsidiaries. In addition, the 
photographs included in this report
contain trademarks, trade names or
service marks of companies other 
than us, which belong to their 
respective owners.

This report is printed on recycled
paper containing 10% and 100%
post-consumer waste, the latter 
of which was also manufactured 
using windpower. These papers 
are certified to the international 
standards of the Forest Stewardship
Council (FSC), which promotes 
responsible management of the 
world’s forests. It was printed by
Finlay, an FSC-certified printer.
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