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PART |
Item 1 — Business
a. General Development of Business

John B. Sanfilippo & Son, Inc. was formed as a ooafion under the laws of the State of Delawar#9n9 as the successor by merger to an
lllinois corporation that was incorporated in 1988. used throughout this annual report on Form 10+Kess the context otherwise indicates,
the terms “we”, “us”, “our” or “the Company” refeollectively to John B. Sanfilippo & Son, Inc. aitsltwo wholly-owned subsidiaries, JBSS
Real Estate, LLC and JBSS Ventures, LLC. Duringttivel quarter of fiscal 2013, JBSS Properties, Lit@hsferred all of its real estate
holdings to JBSS Real Estate, LLC and JBSS PraseitlC changed its name to JBSS Ventures, LLC.fiScal year ends on the final
Thursday of June each year, and typically consisfifty-two weeks (four thirteen week quartersithaugh the fiscal year ended June 30, 201.
consisted of fifty-three weeks (the fourth quadentaining fourteen weeks). Additional informatiom the comparability of the periods

presented is as follows:
» References herein to fiscal 2014 are to the figeal ending June 26, 201

» References herein to fiscal 2013, fiscal 2012 @swhf 2011 are to the fiscal years ended June®3,2June 28, 2012 and June 30, 2011
respectively

We are one of the leading processors and distribatiopeanuts, pecans, cashews, walnuts, almomtsthar nuts in the United States. These
nuts are sold under a variety of private brandso(Bhown as and previously referred to as “priVaibel”) and under thEisher, Orchard Valle
HarvestandSunshine Countrigrand names. We also market and distribute, antbist cases manufacture or process, a diverse prliof
food and snack products, including peanut butterpad butter, candy and confections, snacks arichtiaes, sunflower seeds, dried fruit, ¢
snacks, sesame sticks and other sesame snack tsradder private brands and brand names.

Our website is accessible to the publitip://www.jbssinc.comnformation about us, including our code of ethasnual reports on Form 10-
K, quarterly reports on Form 10-Q, current reporis=orm 8-K and any amendments to those reportmade available free of charge through
our website as soon as reasonably practicablesaftdr reports have been filed with the United St&tecurities and Exchange Commission
(the “SEC”). Our materials filed with the SEC afsosavailable on the SEC’s websitehitp://www.sec.gov The public may read and copy ¢
materials we file with the SEC at the SEC’s pubdiference room at 100 F St., NE, Washington, DG20%he public may obtain information
about the reference room by calling the SEC at@-8BC-0330. References to our website addresghisifForm 10-K are provided as a
convenience and do not constitute, and should @eidwed as, an incorporation by reference of tifi@rination contained on, or available
through, the website. Therefore, such informattoousd not be considered part of this Form 10-K.

Our headquarters and executive offices are loct&@03 North Randall Road, Elgin, lllinois 60128d our telephone number for investor
relations is (847) 289-1800, extension 4612.

b. Segment Reporting

We operate in a single reportable operating segthahtonsists of selling various nut and nut ezlgtroducts through four distribution
channels. See “ltem 8 — Financial Statements apg@l8mentary Data” for our net sales, net incometatal assets.
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c. Narrative Description of Business
(i) General

As stated above, we are one of the leading processal distributors of tree nuts and peanuts iruthiged States. Through a deliberate stra
of focused capital expenditures and complementagyiaitions, we have built a generally verticaliyeigrated nut processing operation that
enables us to control almost every step of theqe®for pecans, peanuts and walnuts, includingupeotent from growers, shelling,
processing, packaging and marketing. Vertical irgggn allows us to enhance product quality anenast crop years, purchase in shell pec
peanuts and walnuts at lower costs as opposedthagsing these nuts from other shellers. We belieaeour generally vertically integrated
business model typically works to our advantageims of cost savings and provides us with betigight into crop development. Our
generally vertically integrated model, however, cader certain circumstances result in reducedregsror losses. See Part |, ltem 1A —
“Risk Factors”.

Our products are sold through the major distributbannels to significant buyers of nuts, includiogd retailers, commercial ingredient us:
contract packaging customers and internationaboosts. Selling through multiple distribution chalsrelows us to generate multiple revenue
opportunities for the nuts we process. For exang#ean halves could be sold to food retailers,mawdn pieces could be sold to commercial
ingredient users. We process and sell all majotypés consumed in the United States, includingnpisa pecans, cashews, walnuts and
almonds (our major nut types) in a wide varietypatkaging, thus offering our customers a complatgroduct offering.

(i) Principal Products

Our principal products are raw and processed fitisse products accounted for approximately 81.B2% and 83.9% of our gross sales for
fiscal 2013, fiscal 2012 and fiscal 2011, respedyivThe nut product line includes almonds, pecpaanuts, black walnuts, English walnuts,
cashews, macadamia nuts, pistachios, pine nutgil Brgs, and filberts. Our nut products are solshimerous package styles and sizes, from
stand-up bags, poly-cellophane packages, envirotathefriendly packages, composite and clear-ptaséins, plastic tubs and plastic jars for
retail sales, to large cases and sacks for buéisgalcommercial ingredient customers. In additiem offer our nut products in a variety of
different styles and seasonings, including non-titaa, blanched, oil roasted, dry roasted, saltesalted, honey roasted, flavored, spicy,
chocolate-coated, butter toffee, praline and cirmatoasted. We sell our products domestically tailexs and wholesalers as well as to
commercial ingredient and contract packaging custsm/e also sell certain of our products to fareigstomers in the retail and commercial
ingredient markets. We are in the process of exipgnulir nut distribution internationally with a nber of our branded products. For more
information about our revenues in our various @hstion channels, see “ltem 8 — Financial Statesiantd Supplementary Data”.

We acquire a substantial portion of our peanutapemd walnut requirements directly from domestawgrs. The balance of our raw nut
supply is purchased from importers, trading com@sand domestic processors. In fiscal 2013, theniapf our peanuts, pecans and walnuts
were shelled at one of our four shelling facilitiaad the remaining portion was purchased shelted processors. See “Raw Materials and
Supplies” and Item 2(b) — “Properties — ManufaatgriCapability, Utilization, Technology and Enginiegf’ below.

We manufacture and market peanut butter in segees and varieties. We also market and distritard,in many cases process and
manufacture, a wide assortment of other food aadlsproducts. These other products include snagksnsalad toppings, snacks, trail mixes
dried fruit and chocolate and yogurt coated proslsotd to retailers and wholesalers; baking ingnetdi sold to retailers, wholesalers, and
commercial ingredient customers; bulk food prodsadisl to retail and commercial ingredient usersassortment of sunflower seeds, snack
mixes, almond butter, sesame sticks and other sesaatk products sold to retail supermarkets, wgnddmpanies, mass merchandisers and
commercial ingredient users and a wide varietyoppings for ice cream and yogurt sold to commeinigedient users.
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(iii) Customers and Channels

We sell our products to approximately 825 custorttersugh the consumer, commercial ingredient, @mpackaging and export distribution
channels. The consumer channel supplies nut-basedgis, including consumer-packaged and bulk ptsddo retailers, including
supermarket chains, wholesalers, supercentersythrd retail food outlets across the United Stadés.sell products through the consumer
channel under our brand name products, includiadrigher, Orchard Valley HarvesandSunshine Countrigrands, as well as under our
customers’ private brands. The commercial ingredi@annel supplies nut-based products to other faaturers to use as ingredients in their
final food products such as bakery, confectioneakand ice cream, and produces Ioated products that are customized to the spe@ifitsao
chefs, national restaurant chains, food servicgiligors, fast food chains, institutions and hdiethens. We sell products through the
commercial ingredient channel under &isherbrand and our customers’ private brands. Our conimanufacturing channel produces and
packages nut-based snacks for manufacturers umeiebtand name. Finally, our export distributidrannel distributes our complete product
portfolio of Fisherbranded snack nuts, private branded snack nuts@ncthercial ingredients to approximately 105 custemeridwide
(which accounts for approximately 5% of our neesalsupplying both the commercial ingredients aehand the consumer channel under th
Fisherbrand and our international customers’ private tsan

We are dependent on a few significant customera fagjority of our total net sales, particularhyti® consumer channel. Sales to our five
largest customers represented approximately 568etdales in both fiscal 2013 and fiscal 2012, %88 of net sales in fiscal 2011. Net sales
to Wal-Mart Stores, Inc. accounted for approxima%, 21% and 20% of our net sales for fiscal 20i8al 2012 and fiscal 2011,
respectively. Net sales to Target Corporation astamlifor approximately 15% in both fiscal 2013 éisdal 2012 and 12% of our net sales for
fiscal 2011. Net sales to PepsiCo, Inc. accourdedfproximately 11% of our net sales for fiscal20No other customer accounted for more
than 10% of net sales for any period presented.

(iv) Sales and Distribution

We market our products through our own sales deyeant and through a network of approximately 90 jpasfelent brokers and various
independent distributors and suppliers.

We distribute products from our lllinois, Georg@alifornia, North Carolina and Texas productionilfaes. The majority of our products are
shipped from our production and warehouse facilitig contract and common carriers.

In the Chicago area, we operate a retail stor@igpaduction facility. This store sells bulk fooaisd other products produced by us and other
vendors.

(v) Marketing

Marketing strategies are developed for each digioh channel and focus primarily on branded présluBranded consumer efforts concent
on building brand awareness, introducing new prtgjuttracting new customers and increasing consamm the snack nut, recipe nut (also
known as and previously referred to as “baking natid produce categories. Private brand and coniah@rgredient channel efforts are
focused on trade-oriented marketing.

A significant portion of our marketing efforts dmused on consumer promotional campaigns thatidiechdvertisements (e.g., newspaper,
radio, internet, television and social media), aupffers and co-op advertising with select retadtomers. We also conduct integrated
marketing campaigns using multiple media outletdtie promotion of th&isherbrand, including marketing efforts with professibsports
franchises and celebrity chefs. Additionally, skEpdisplay units are utilized in retail stores medfort to gain additional temporary product
placement and to drive sales volume. We work wittdtparty information agencies, such as Nielsemonitor the effectiveness of our
marketing and measure product growth.

Commercial ingredient trade promotion includes gdidally attending regional and national trade shianade publication advertising and one-
on-one marketing. These promotional efforts highlight processing capabilities, broad product poxfgiiroduct customization and packac
innovation.



International sales promotion involves grantingnpotional allowances tBisherretail customers and distributors in key markegsyell as
occasional participation in international tradewsbto

Through participation in several trade associatifursding of industry research and sponsorshipdotational programs, we support efforts to
increase awareness of the health benefits, convemignd versatility of nuts as both a snack aret@e ingredient among existing and future
consumers of nuts.

(vi) Competition

Our nuts and other snack food products competasigaioducts manufactured and sold by numerous otimepanies in the snack food
industry, some of whom are substantially larger laade greater resources than us. In the nut indusé compete with, among others, Kraft
Foods Group, Inc. (Planters brand), ConAgra Folmds,(acquirer of Ralcorp Holdings, Inc., a privat@nd manufacturer), Diamond Foods,
Inc. (Emerald and Diamond brands) and numerousnedjsnack food processors. Competitive factomuimmarkets include price, product
quality, customer service, breadth of product lm@and name awareness, method of distribution ales promotion. The combination of our
generally vertically integrated operating modelhaiéspect to pecans, peanuts and walnuts, our grrgdality, product offering, brand streng
distribution model and the fact that we focus ohand nut related products generally enable ustnapete in each of these categories, but t
can be no guarantee that our products will conttouse competitive with many of our larger compatt See Part I, Item 1A — “Risk Factors”
below.

(vii) Raw Materials and Supplies

We purchase nuts from domestic and foreign soutndiscal 2013, all of our walnuts and almonds evpurchased from domestic sources.
While we generally purchase our peanuts from damestrces, the small supply of peanuts harvesidie 2011 crop year in the United
States necessitated the purchase of peanuts frgemfna during the beginning of fiscal 2013. Weghiaise our pecans from the southern
United States and Mexico. Cashew nuts are impdrted Vietnam, India, Brazil and Africa. For fiscaD13, approximately 31% of the dollar
value of our total nut purchases were from foreigarces.

Competition in the nut shelling industry is drivieyshellers’ ability to access and purchase raw,natshell the nuts efficiently and to sell the
nuts to processors. We shell all major domestidypés, with the exception of almonds, and are ajrafew select shellers who further
process, package and sell nuts to the end-usernfrtaerial pricing pressure and the high cost ofggant automation have previously
contributed to a consolidation among shellers acatisnut types, especially peanuts and pecans.

We are generally vertically integrated with resgegbecans, peanuts and walnuts and, unlike ousmnetjail competitors who purchase nuts or
the open market, we purchase a substantial pasfionr pecans, peanuts and walnuts directly froowegrs. However, there are risks associ
with vertical integration such as susceptibilitymiarket declines for pecans, peanuts and walnetsPart I, Item 1A — “Risk Factors” below.

We sponsor a seed exchange program under whiclovalp peanut seed to growers in return for a camaenit to repay the dollar value of
that seed, plus interest, in the form of farmeclsiashell peanuts at harvest (the “Seed Prografgjproximately 51% of the farmer stock
peanuts we purchased in fiscal 2013 were grown Beed provided by us. In fiscal 2013, Seed Progransactions represented less than C
of our cost of sales and the year end balancerdue peanut seed growers was approximately $0.%mitir 0.4% of current assets. We also
contract for the growing of a limited number of geations of peanut seed to increase seed qualitynamntain desired genetic characteristics
of the peanut seed used in processing. Our peaadtis not genetically modified.

Due, in part, to the seasonal nature of the ingluste maintain significant inventories of peanyiscans and walnuts at certain times of the
year, especially in the second and third quartemiofiscal year. Fluctuations in the market pridgpecans, peanuts and walnuts and other
may affect the value of our inventory and thus raksp affect our gross profit and gross profit mar§ee Part I, Item 1A — “Risk Factors”.

We purchase some of our packaging and labels frostated party. We purchase other inventory iteuth s roasting oils, seasonings, plasti
jars, labels, star-up bags, composite and clear-plastic cans and pHekaging materials from other third parties. 8@ costs, including tree
nuts, peanuts, other commodities and other invgritems represented approximately 85% of our todat of sales for fiscal 2013.
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(viii) Trademarks and Patents

We market our products primarily under name braimt$uding theFisher, Orchard Valley HarvesindSunshine Countrigrand names, which
are registered as trademarks with the U.S. PatehTeademark Office as well as in various otheeifgn jurisdictions. We do not own any
trademarks for any private brands, which are owmethe respective private brand customer. Our tremtks, particularly those related to our
brands, are important as they provide our customihsinformation about the quality of our produdttowever, registration and use of our
trademark, in foreign jurisdictions may be subjectertain risks in addition to other risks genlgreglated to our intellectual property. See Par
I, Item 1A — “Risk Factors” below. We also own sealgatents of various durations. We expect toioastto renew for the foreseeable future
those trademarks that are important to our busiaedsxpand registration of our trademarks into jugigdictions. We intend to protect our
intellectual property rights vigorously.

(ix) Employees

As of June 27, 2013, we had approximately 1,30@tiule employees, including approximately 170 cogte staff employees. Due to the
seasonality of our business, our labor requiremigpisally peak during the last quarter of the odiar year.

(x) Seasonality

Our business is seasonal. Demand for peanut amatrteproducts is highest during the last four memif the calendar year. Peanuts, pecans
and walnuts, three of our principal raw materiatg, primarily purchased between September and &gband are processed throughout the
year until the following harvest. As a result ofsteeasonality, our personnel requirements risemguhe last four months of the calendar y:
Our working capital requirements generally peakirduthe third quarter of our fiscal year.

(xi) Backlog

Because the time between order and shipment idlyisess than three weeks, we believe that any logcis of a particular date is not material
to an understanding of our business as a whole.

(xii) Operating Hazards and Uninsured Risks

The sale of food products for human consumptioolves the risk of injury to consumers as a resufiroduct contamination or spoilage,
including the presence of shell fragments, foraigjects, insects, foreign substances, chemicadigpain and other agents, or residues
introduced during the growing, storage, handlingransportation phases. We (i) maintain what weekelto be rigid quality control standards
and food safety systems and are SQF 2000 Code Penagtified, (ii) generally inspect our nut anth@t food products by visual examination,
metal detectors or electronic monitors at varidages of our shelling and processing operatioiii$ work with the United States Department
of Agriculture (“USDA") in its inspection of peamsishipped to and from our peanut shelling facditigv) maintain environmental pathogen
programs, and (v) seek to comply with the Nutriti@beling and Education Act by labeling each pradiat we sell with labels that disclose
the nutritional value and content of each of owdpicts; however, no assurance can be given that sator other food products sold by us
may not contain or develop harmful substancesrderato mitigate this risk, we strive to selecthiguality nut suppliers and currently maint
product liability insurance of $1 million per occence, $2 million aggregate and umbrella coverdggdo $50 million. In an effort to mitiga
some of the risks of product recalls, we have $ianicoverage for contaminated product insurance.
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Iltem 1A — Risk Factors

We face a number of significant risks and uncetién and therefore, an investment in our CommaulSis subject to risks and uncertainties.
The factors described below could materially angeaskly affect our business, results of operatatsfinancial condition. While each risk is
described separately, some of these risks argétaezd and it is possible that certain risks caritgher the applicability of other risks descril
below. Also, the risks and uncertainties describeldw are not the only ones that we face. Additioiss and uncertainties not presently
known to us, or that are currently deemed immdtes@auld also potentially impair our business, tesaf operations and financial condition.
Investors should consider the following factorsaddition to the other information contained irstAinnual Report on Form 10-K, including
“Part Il, Item 7 — “Management’s Discussion and Asés of Financial Condition and Results of Opeyasi — Liquidity and Capital
Resources” before deciding to purchase our ComntockS

We Cannot Control the Availability or Cost of Raw Materials and this May Have a Material Adverse Effect on Our Results of Operations,
Cash Flows and Financial Condition

The availability and cost of raw materials for gfreduction of our products, including peanuts, pecalmonds, cashews, walnuts and other
nuts are subject to crop size and yield fluctuaioaused by factors beyond our control, such atheeaonditions, natural disasters (including
floods, droughts, frosts, earthquakes and hurrEgapdant diseases, other factors affecting glsbpply, changes in global customer demand,
changes in government programs and purchasing lmhafwcertain countries, including China. Additaly, any determination by the USDA
or other government agencies that certain pestciuerbicides or other chemicals used by growers ledt harmful residues on portions of the
crop or that the crop has been contaminated byoaftaor other agents or any future product recadisld reduce the supply of edible nuts and
other raw materials used in our products and coaltse our costs to increase significantly.

Because these raw materials are commodities, pihiegs are set by the market and can thereforéugibe quickly and dramatically due to
varied events, such as those described above.€fomine, we are not able to hedge against changesyimodity prices because no appropi
futures or other market for these commodities sxiSbnsequently, in order to achieve or maintadiifability levels, there is pressure to
increase the prices of our products to reflecttbeease in the costs of the raw materials thatiseeand sell. However, we may not be
successful in passing along partial or full pricereases to our customers, if at all, and we mapaa@ble to do so in a timely fashion. Our
ability to raise prices is often dependent uponatttéons of our competitors, some of whom are §icantly larger and more diversified than
are. Additionally, any such product price incretiss we are able to pass along to our customersuttiayately reduce the demand for, and
sales of, our products as customers reduce pusloaseibstitute products. For example, we expeei@acreduction in our sales volume
(measured as pounds sold to customers) durind #6d2 that we believe was caused primarily byduction in demand due to the higher
prices of tree nuts and peanuts. Any one or motkeoforegoing aspects may have a material adeffset on our results of operations, cash
flows and financial condition.

Moreover, fluctuations in the market prices of nutsy affect the value of our inventories and padifility. We have significant inventories of
nuts that would be materially and adversely affédtg any decrease in the market price of such ratenals. See Part Il, Item 7 —
“Management’s Discussion and Analysis of Finan€iahdition and Results of Operations — Liquidity adapital Resources”.

Significant Private Brand Competitive Activity Could Materially and Adversely Affect Our Financial Condition and Results of Operations

Some customer buying decisions are based uporiajwebidding process in which the single, sucaddsidder is assured the selling of its
selected product to the food retailer, supercemtenass merchandiser until the next bidding prote#se exclusion of other bidders. Our sales
volume may decrease significantly if our bid is tagh and we lose the ability to sell products tlyle these channels, even temporarily.
Alternatively, we risk reducing our margins if doid is successful but below our desired price il addition, margins could be further
reduced if prices rise and we are not able to gértdr fully pass on such price increases to ausis. Any of these outcomes may materially
and adversely affect our financial condition ansuits of operations.



Our Inability to Manage Successfully the Price Gap Between our Private Brand Products and Those of our Branded Competitors May
Materially and Adversely Affect Our Results of Operations

Although demand for private brand products haseiased as a result of past and current economidtmm g] our competitors’ branded
products have certain advantages over our privatedoproducts primarily due to advertising and naevegnition. When branded competitors
focus on promotion and reduce their prices, therenment for private brand products becomes moadi@hging because the price gaps
between private brand and branded products camimtass meaningful.

At the retail level, private brand products gengrsgll at a discount to those of branded compestitid branded competitors reduce the price of
their products, the price of branded products effeén consumers may approximate the prices of ouate brand products. Further,
promotional activities by branded competitors sastiemporary price reductions, buy-one-get-onedffsrings and coupons have the same
general effect as price decreases. Price decregdsa®d by branded competitors could result otegline in the demand for our private brand
products and, consequently, our sales volumes afidgbility. Such sales volume and profitabilitgateases could have a material adverse
effect on our results of operations. Similarly cerdecreases initiated by branded competitors aegjdire to us to lower our prices for both
branded and private brand products based on cusfmmegsure. Because private brand products areabnsold at prices that are lower than
similar branded products, any such price decrease$d affect our products more than some of ourpetitors’ branded products. Taken as a
whole, any price decreases of our private brandymts in response to branded product pricing presstould reduce our profit margins and
could materially and adversely affect our resufteperations.

In addition, many of our competitors with signifitdbranded operations have more diversified prodtfetings among a wider variety of food
categories than we have. Such competitors could rasult of their size or diversified offeringg, in a better position to decrease their cosl
their branded products or offer better promotidhesompetitors are able to exploit their size oraisification to make significant price
reductions, it could decrease our sales, whichccmaterially and adversely affect our results afrapions.

Changing Consumer Preferences and Demand Could Materially and Adversely Affect Our Financial Condition and Results of Operations

Our financial performance depends in part on oilitalo anticipate and offer products to our custrs that appeal to their preferences.
Consumer preferences, whether for name brand pt®dugrivate brand products, can quickly changetan a number of factors beyond ou
control. If we fail to anticipate, identify or relaguickly to these changes and are unable to inttechew and improved products to meet
consumer preferences, demand for our products aufitdr. In addition, demand for our products cduddaffected by consumer concerns
regarding the health effects of nutrients or ingget$ in nut or nut-based products. Reduction mated as a result of changing consumer
preferences could materially and adversely affectimancial condition and results of operations.

In addition, our success in anticipating and offgrproducts to our customers that appeal to threfepences depends on our ability to adap!
rapidly changing media environment. We increasimgly on social media and online disseminationdyfeatising campaigns as well as
advertising outside of traditional print chann&ggative posts or comments about us on social mkimgpWeb sites or similar online activity
could seriously impact consumer demand for our ypetsd We are subject to a variety of legal and legguy restrictions on how we market our
products. These restrictions may limit our abitilyrespond to changing tastes as the media and naioations environment continues to
evolve. If we do not react appropriately, then praduct sales, financial condition and resultspdrations could be materially and adversely
affected.

We Sometimes Enter Into Fixed Price Commitments Without First Knowing Our Acquisition Costs, Which Could Have a Material Adverse
Effect on Our Financial Condition and Results of Operations

A substantial portion of our commercial ingredisales customers, and certain other customers reegsiito enter into fixed price commitme
with them. Such commitments represented approxigna&®o of our annual net sales in fiscal 2013. Tammitments are for a fixed period of
time, typically three months to twelve months, ma#ty be extended if remaining balances exist. Sonastiwe enter into fixed price
commitments with respect to certain of our nut piaid before fixing our acquisition costs in ordemnaintain customer relationships or when,
in



management’s judgment, market or crop harvest tiondiso warrant. To the extent we do so and ttezifprices are not properly aligned with
our acquisition costs, then these fixed price commaints may result in reduced or negative grosstprargins which could have a material
adverse effect on our financial condition and ressof operations.

Our Generally Vertically I ntegrated Model Could Materially and Adversely Affect Our Results of Operations

We have a generally vertically integrated nut pssagg operation that enables us to control almeestyestep of the process for pecans, peanu
and walnuts, including procurement from growerst @enerally vertically integrated model has in plaest resulted, and may in the future
result, in significant losses because we are stitijgbe various risks associated with purchasintagority of our pecans, peanuts and walnuts
directly from growers, including the risk of purdirag such products from growers at costs that,ldtgr to altered market conditions, prove to
be above market prices. Accordingly, because weh@ase a majority of our pecans, peanuts and wadlingstly from growers during harvest
season and shell and process these nuts througtofiscal year, there is a possibility that, after acquire these nuts, market conditions may
change and we will be forced to sell these nutslass which could materially and adversely afteatresults of operations.

We Operate in a Competitive Environment Which Could Materially and Adversely Affect our Financial Condition and Results of Operations

We operate in a highly competitive environment. @rncipal products compete against food and spasiucts manufactured and sold by
numerous regional, national and international carigsa some of which are substantially larger and:lgaeater resources than us, such as
Kraft Foods Group, Inc. (Planters brand), ConAgoads, Inc. (acquirer of Ralcorp Holdings, Inc. revgte brand manufacturer) and Diamond
Foods, Inc. (Emerald and Diamond brands). Mostunfoompetitors that sell and market the other tgméted snack nut products have
committed more resources to such brands when cedparthe resources spent by us on our brandstefair competitors buy their nuts on-
open market and are thus not exposed to the riglisrohasing raw pecans, peanuts and walnuts Bifeom growers at fixed prices that later,
due to altered market conditions, prove to be almaeket prices. We also compete with other sheitetie commercial ingredient market and
with regional processors in the retail and wholesahrkets. In order to maintain or increase ouketaghare, we must continue to price our
products competitively, which may lower revenue peit and cause a decline in gross profit margimafare unable to increase unit volume
well as reduce our costs, which could materiallgh adversely affect our financial condition and fessaf operations.

We are Dependent Upon Certain Significant Customers Which Could Materially and Adversely Affect Our Financial Condition, Cash Flows
and Results of Operations

We are dependent on a few significant customera farge portion of our total net sales, partidylar the consumer channel. Sales to our five
largest customers represented approximately 56%, & 53% of net sales in fiscal 2013, fiscal 284 fiscal 2011, respectively. There can
be no assurance that all significant customersaaifitinue to purchase our products in the sametitiggror on the same terms as in the past,
particularly as increasingly powerful retailers nimand lower pricing. A loss of one of our largasttomers or a material decrease in
purchases by one of our largest customers wouldtriesdecreased sales and would materially ane ey affect our results of operations,
financial condition and cash flows.

We are Subject to Customer Pricing Pressures Which Could Materially and Adversely Affect Our Financial Condition and Results of
Operations

As the retail grocery trade continues to consoéigatd our retail customers grow larger, become mmapéisticated and obtain more purchasin
power, our retail customers are demanding lowainmi especially private brand customers, and amzd free or discounted promotional
programs. Further, these retail customers may begitace a greater emphasis on the lowest-coglisujin making purchasing decisions
especially under current economic conditions amihdyperiods of increased raw material acquisitosts. An increased focus on the lowest-
cost supplier could reduce the benefits of sommuofcompetitive advantages, which include a foquswstomer service, innovation,
production capacity and quality, and not merelg@riOur sales volume growth could suffer, and iy im@come necessary to lower our prices
and increase promotional support of our productg,cd which would materially and adversely affeat gross profit and gross profit margin
and would materially and adversely affect our ficiahcondition and results of operations.
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Food Safety and Product Contamination Concerns Could Have a Material Adverse Effect on Our Financial Condition and Results of
Operations

If consumers in our principal markets lose confiteein the safety of nut products, particularly wiéspect to peanut and tree nut allergies,
borne illnesses or other food safety matters,abidd materially and adversely affect our financiahdition and results of operations.
Individuals with nut allergies may be at risk ofieas illness or death resulting from the consumptf our nut products, including
consumption of other companies’ products contaimingproducts as an ingredient. Notwithstandingesdsting food safety controls, we
process peanuts and tree nuts on the same equipmmdrthere is no guarantee that our productsnetlbe cross-contaminated. Concerns
generated by risks of peanut and tree nut crostronation and other food safety matters, includowd borne illnesses, may discourage
consumers from buying our products, cause produetial delivery disruptions, or result in produaaiés. Product safety issues (i) concerning
products not manufactured, distributed or sold $ymnd (ii) concerning products we manufactureritiste and sell, may materially and
adversely affect demand for products in the nutistiy as a whole, including products without actadkety problems. Decreases in demand fc
products in the industry generally could have aemaltadverse affect on our financial condition aesults of operations. In addition, the
cooling system at the Elgin, lllinois facility uties ammonia. If a leak in the system were to gdbtare is a possibility that the inventory in
cold storage at the Elgin, lllinois facility coute destroyed which could have a material advefsetedn our financial condition and results of
operations.

The Recently Announced Risk Assessment Conducted by the U.S. Food and Drug Administration on the Risks of Tree Nuts May Have a
Material Adverse Effect on Our Financial Condition, Results of Operations and Cash Flows

The U.S. Food and Drug Administration (“FDA§cently announced a plan to assess the riskslmioBalla contamination associated with 1

nuts. The results and impact of this risk assesspwand lead to increased industry-specific regataand/or additional risk-based preventive
controls which may result in increased complianzgt€ which could have a material adverse effecftatt our financial condition, results of
operations and cash flows.

Product Liability, Product Recalls and Product Labeling Claims May Have a Material Adverse Effect on Our Results of Operationsand
Cash Flows

We face risks associated with product liabilityicia and product recalls in the event: (i) our feadfety and quality control procedures are
ineffective or fail, (ii) we procure products fraimird parties that are or become subject to a keemgjardless of whether or not our food safety
and quality control procedures are ineffectiveaik, {iii) our products cause injury or become aeldted or misbranded or (iv) our products ar
determined to be promoted or labeled in a misleatishion. In addition, we do not control the lahglof other companies’ products
containing our products as an ingredient. A prodecall of a sufficient quantity, a significant prect liability judgment against us, or other
safety concerns could cause our products to beailable for a period of time and could result itoss of consumer confidence in our prodt

If these kinds of events were to occur, they wdwdde a material adverse effect on the demand fopmaucts and, consequently, our results
of operations and cash flows.

We are Dependent on Certain Key Personnel and the Loss of Any of Their Services Could Have a Material Adverse Effect on Our Results of
Operations

Our future success will be largely dependent orpersonal efforts of our senior operating managérgam, including Jeffrey T. Sanfilippo,
Chief Executive Officer, Michael J. Valentine, Chiénancial Officer, Group President and Secretdaynes A. Valentine, Chief Information
Officer and Jasper B. Sanfilippo, Jr., Chief OpagOfficer, President and Assistant Secretary.bB&leeve that the expertise and knowledge o
these individuals in the industry, and in theipesive fields, is a critical factor to our growahd success. Although some of our officers own
significant amounts of our Class A Common Stocksthindividuals have not entered into any employraenon-compete agreement with us,
nor do we have key officer insurance coverage jgdin effect. The departure of any of these irdiigils could have a material adverse effect
on our business and prospects and that in turnditaNe a material adverse effect on our resultpefations. Our success is also dependent
upon our ability to attract and retain additionahlified personnel, and there can be no assuréwateve will be able to do so especially as
economic conditions improve.



We are Subject to Government Regulation Which Could Materially and Adversely Affect Our Results of Operations

We are subject to extensive regulation by the FibA&,USDA, the United States Environmental Protecfigency (‘EPA") and other state,
local and foreign authorities in jurisdictions wleur products are manufactured, processed or Aoldng other things, these regulations
govern the manufacturing, importation, processpagkaging, storage, distribution and labeling af oducts. Our manufacturing and
processing facilities and products are subjecetiogic compliance inspections by federal, stateal and foreign authorities. We are also
subject to environmental regulations governingdiseharge of air emissions, water and food wabteusage and storage of pesticides, and t
generation, handling, storage, transportationtrreat and disposal of waste materials. Amendmengisting statutes and regulations,
adoption of new statutes and regulations, increpseduction at our existing facilities as well ag expansion into new operations and
jurisdictions, may require us to obtain additiolz¢nses and permits and could require us to aatagiter methods of operations at costs
could be substantial. Compliance with applicablesland regulations may be time-consuming, expersivestly to us in different ways and
could materially and adversely affect our resufteferations. Failure to comply with applicable amnd regulations could subject us to civil
remedies, including fines, injunctions, recallseizures, as well as possible criminal sanctiohgshvcould materially and adversely affect our
results of operations.

Specifically, governmental policies affecting thgriaultural industry, such as taxes, tariffs, dsitigubsidies, incentives, and import and export
restrictions on agricultural commodities and comityoproducts, can influence the planting of certaiiops, the location and size of crop
production, whether commodity products are tradleel yolume and types of imports and exports, tability and volume of production of
certain of our products, and industry profitability addition, international trade disputes caneadgly affect commaodity trade flows by

limiting or disrupting trade between countries @gions. Future government policies may adverségcathe supply of, demand for, and prices
of our products, restrict our ability to do busis@s its existing and target markets, and negativepact our revenues and operating results.
Changes in regulatory requirements (such as ragainés designed to enhance food safety or marketimgvolving interpretations of existing
regulatory requirements, may result in increasedgi@mnce costs, capital expenditures and othenfii# obligations that could materially and
adversely affect our results of operations.

Furthermore, we are subject to the Public HealtuBty and Bioterrorism Preparedness and Responseff2002 (the “Bioterrorism Act”).
The Bioterrorism Act includes a number of provisida help guard against the threat of bioterrorisitiuding authority for the Secretary of
Health and Human Services (“HHS") to take actioptotect the nation’s food supply against the thoéantentional contamination. The FDA,
as the food regulatory arm of HHS, is responsibitedeveloping and implementing these food safetgguees, which fall into four broad
categories: (i) registration of food facilitied) @stablishment and maintenance of records regaitiie sources and recipients of foods,

(iii) prior notice to FDA of imported food shipmenand (iv) administrative detention of potentiaffected foods. There can be no assurance:
that the effects of the Bioterrorism Act and thiestenacted thereunder by the FDA, including artgmt@al disruption in our supply of import
nuts, which represented approximately 31% of tHadwealue of our total nut purchases in fiscal 20@ill not have a material adverse effect
on our results of operations in the future.

The Food Safety Modernization Act (“FSMA”") givestRDA expanded authorities over the safety of @iteonal food supply, including
increased inspections and mandatory recalls, dsawstkricter enforcement actions, each of whiadcesult in additional compliance costs
and civil remedies, including fines, injunctionstivdrawals, recalls or seizures and confiscatidihg FSMA further instructed the FDA to
develop new rules and regulations, including thdégpmance of hazard analyses, implementation ofgargve plans to control hazards, and
foreign supplier verification provisions. We curtlgrhave “hazard analysis and critical control gsin(*HACCP”) processes and procedures ir
place that may appropriately address many of thetieg or future concerns arising out of the FSNWawever, any new FDA rules and
regulations could require us change certain ofoparational processes and procedures, or implenganbnes, and there could also be
unforeseen issues, requirements and costs thatemithe FDA promulgates its new rules and reguiatiHACCP is a management system in
which food safety is addressed through the anasysilscontrol of hazards from raw material produttigrocurement and handling, to
manufacturing, distribution and consumption of fineshed product.
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We are a publicly traded company and subject toging rules and regulations of federal and stategonents as well as the stock exchange
on which our Common Stock is listed. These entifieduding the Public Company Accounting OversiBoard, the SEC, the Department of
Justice and the Nasdaq Global Select Market, heseed a significant number of new and increasiogiyplex requirements and regulations
over the course of the last several years andruomtio develop additional regulations and requirgs response to laws enacted by
Congress. Our efforts to comply with these requéets have resulted in, and are likely to contirueesult in, an increase in expenses and a
diversion of management’s time from other busirsdwities. Failure to comply with any law or regtibn could subject us to civil remedies,
including fines and injunctions, as well as possitiminal sanctions, which could materially andexdely affect our results of operations.

Operational, Legal, Economic, Palitical and Social Risks of Doing Businessin Emerging Markets and Other Foreign Countries May Have a
Material Adverse Effect on Our Results of Operations

Approximately 31% of the dollar value of our totait purchases for fiscal 2013 were made from foreiguntries. We purchase our cashew
inventories from Vietnam, India, Brazil and Afriaad some of our pecans from Mexico, which are inymaspects emerging markets. We are
continually looking to expand our sales internatitynand enter new emerging and established mankgtish may include markets within As
To this extent, we are exposed to risks inheresnierging markets, including:

» increased governmental ownership and regulaticgheoéconomy

» greater likelihood of inflation and adverse econogonditions

e governmental attempts to reduce inflation, suctmgsition of higher interest rates and wage amckpsontrols

e supply reduction in the United States from incréademand in foreign countrie

» international competitior

» compliance with, and subjection to, internatioavs$, including our ability to protect our intellaat property, such as our bran
» compliance with U.S. laws and regulations relateddanduct in foreign countries, such as the Foré&igmupt Practices Ac
» foreign exchange rate

» potential for contractual defaults or forced rertegimns on purchase contracts with limited legalaurse

» tariffs, duties, trade laws and other barriersadé that may reduce our profitability or sales

« civil unrest and significant political instabilit

The existence of these and other risks in emengiakets and other foreign countries could jeopardizlimit our ability to purchase sufficient
supplies of cashews and other imported raw maseaiadl limit our ability to make international salasd may materially and adversely affect
our results of operations by increasing the costloing business overseas or limiting our inteiradi sales.
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The Way in Which We Measure | nventory May Have a Material Adverse Effect on Our Results of Operations

We acquire our inshell nut inventories of pecaesruts and walnuts from growers and farmers irelgrgantities at harvest times, which are
primarily during the second and third quarters wf fiscal year, and receive nut shipments in bulkkloads. The weights of these nuts are
measured using truck scales at the time of recaiut,inventories are recorded on the basis of thesssurements. The nuts are then stored in
bulk in large warehouses to be shelled or processedghout the year. Bulk-stored nut inventoriesralieved on the basis of continuous high
speed bulk weighing systems as the nuts are stmllpobcessed or on the basis of calculations ddrikom the weight of the shelled nuts that
are produced. While we perform various procedusgmgically to confirm the accuracy of our bugkered nut inventories, these inventories
estimates that must be periodically adjusted toaccfor positive or negative variations in quaesitand yields, and such adjustments directly
affect earnings. The quantities of each crop ye#btored nut inventories are generally shelled oet @vten to fifteen month period, at wh
time revisions to any estimates, which historicalyeraged less than 1.0% of inventory purchasesglao recorded. The precise amount of ou
bulk-stored nut inventories is not known until #rgtire quantity of the particular nut is depletetiich may not necessarily occur every year.
Prior crop year inventories may still be on handh&snew crop year inventories are purchased. Tdjerity of bulk-stored nut inventories at
June 27, 2013 were processed during the first guaftfiscal 2014, before any new crop inventoviese purchased, thus enabling us to adjus
the bulk-stored nut inventories at June 27, 20h@r& can be no assurance that such inventory typadfustments will not have a material
adverse effect on our results of operations irfukgre.

Certain of Our Stockholders Possess a Majority of Aggregate Voting Power in the Company, Which May Make a Takeover or Changein
Control Moreor Less Difficult; and The Sanfilippo Group Has Pledged a Substantial Amount of their Class A Common Stock, Either of
Which Could Materially and Adversely Affect Our Financial Condition, Results of Operations and Cash Flows

As of August 28, 2013, Jasper B. Sanfilippo, Ma&amfilippo, Jeffrey T. Sanfilippo, Jasper B. Shmfio, Jr., Lisa A. Sanfilippo, John E.
Sanfilippo and James J. Sanfilippo (the “Sanfiliga@up”) own or control Common Stock (one vote gleare) and Class A Common Stock
(ten votes per share on all matters other thaeldaion of Common Stock directors) representingraximately a 51.7% voting interest in the
Company. As of August 28, 2013, Michael J. Valemtamd Mathias A. Valentine (the “Valentine Group#yn or control Common Stock (one
vote per share) and Class A Common Stock (ten yaeshare on all matters other than the electid@@oonmon Stock directors) representing
approximately a 24.2% voting interest in the Conypdm addition, the Sanfilippo Group and the ValeetGroup are entitled to elect six
Class A Directors which represents 66% of the erftoard. As a result, the Sanfilippo Group andvhkentine Group together are able to di
the election of a majority of the members to thailoof Directors. In addition, the Sanfilippo Grosmble to exert certain influence on our
business, or take certain actions, that cannobbateracted by another stockholder or group ofi$tolciers. The Sanfilippo Group is able to
determine the outcome of nearly all matters suleaitd a vote of our stockholders, including any admeents to our certificate of incorporat
or bylaws. The Sanfilippo Group has the power &vpnt or cause a change in control or sale of thragany which may or may not be in the
best interests of the other holders of Common Stac#l can take other actions that may be lessdlleto our other stockholders and more
favorable to the Sanfilippo Group, subject to aggthie legal limitations, which could materially amdiversely affect our financial condition,
results of operations and cash flows.

In addition, several members of the Sanfilippo @rthat beneficially own a significant interest imr&€Company have pledged a substantial
portion of the Companyg’Class A Stock that they own to secure loans rtmtteem by commercial banks. If a stockholder défaan any of it
obligations under these pledge agreements or taeddoan documents, these banks may have thetoglell the pledged shares. Such a sale
could cause our Company'’s stock price to declinenyvof the occurrences that could result in a foeoe of the pledged shares are out of ou
control and are unrelated to our operations. Bexthese shares are pledged to secure loans, theaowe of an event of default could resu

a sale of pledged shares that could cause a cludimgatrol of our Company, even when such a changg not be in the best interests of our
stockholders, and it could also result in a defanlter certain material contracts to which we apardy, including an event of default under the
Credit Agreement by and among the Company, Wellgd-€apital Finance, (f/k/a Wells Fargo FoothilL, &), as the arranger and
administrative agent and a syndicate of lendeitgddaebruary 7, 2008 (as amended, the “Credit iBagjlwhich could materially and
adversely affect our financial condition, result®perations and cash flows.
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We May Incur Material Losses as a Licensed Nut Warehouse Operator under the United States Warehouse Act Which Could Materially and
Adversely Affect Our Results of Operations

We store a large amount of peanut inventory on lbeh¢éhe United States government at various faed. As a licensed USDA Nut
Warehouse Operator, to the extent that we do n@hpaise these peanuts, we are responsible for dativne loan value of the peanut inven
in our possession as represented on the warehecsiptron demand. Because the inventory may bedstdrour facilities for a significant
period of time, the peanut inventory may decreasalue as a result of a decline in the qualityhef peanut inventory or shrinkage in the
peanut inventory. We are responsible for reimbgrs¢ire United States government for any such dealimalue associated with quality issues
or shrinkage in excess of an allowable amountdhiae during our custody of such inventory. Accoglly, a decline in the value of the peanut
inventory stored at our facilities for these cir@tances could materially and adversely affect esults of operations.

Essentially all of Our Real Property is Encumbered, Which Could Materially and Adversely Affect Our Ability to Obtain Additional Capital
if Required Which Could Materially and Adversely Affect Our Financial Condition, Results of Operations and Cash Flows

Our financing arrangements include a mortgageifacwhich is secured by essentially all of our @ereal property located in Elgin, Illinois,
Gustine, California and Garysburg, North CaroliBacause essentially all of our owned real propisrgncumbered, such properties are not
available as a means of securing further capittiiérevent that additional capital is required liseaof unexpected events, losses or other
circumstances, which could materially and adveraéfigct our financial condition, results of opeoas and cash flows.

General Economic Conditions Could Materially and Adversely Affect Our Financial Condition and Results of Operations

General economic conditions and the effects otasgon, including uncertainty in economic condigi@nd an economic downturn, and
political uncertainties, including political acti@m inaction having an impact on the economy, ctalde a material adverse effect on our cash
flow from operations, results of operations anaficial condition. These conditions may include, aghother things, higher unemployment,
increased commaodity costs, increased raw matesbcincreased packaging material prices, deeasaterations in consumer demand,
changes in buying patterns, a weakened U.S. dafidihigher general energy, transportation anddostis. Maintaining the prices of our
products, initiating price increases (includinggiag along price increases for commaodities usarlimproducts) and increasing the demand fo
our products, all of which are important to ournddo increase profitability, may be materially autversely affected by general economic
conditions. Among other considerations, nuts ardotiier products are not essential products anéfitve demand and sales volume could
decrease. Any of the foregoing could materially addersely affect our financial condition and résof operations.

Litigation Could Materially and Adversely Affect Our Financial Condition and Results of Operations

We have been the subject of litigation and invediims in the past, and we may become the subjditigation and investigations in the futu
Plaintiffs or regulatory bodies could seek recovefryery large or indeterminate amounts, and thgmtade of the potential loss relating to
lawsuits and investigations is difficult to accalgtestimate. Regardless of whether any claimsagas are valid, or whether we are ultima
held liable, such litigation and investigations nieeyexpensive to defend and may divert time andeyamay from our operations and
negatively impact our financial performance. A jotant or settlement for significant monetary damage®quiring other significant changes
to our business or assets could materially andradiyeaffect our financial condition and resultpkrations. Any adverse publicity resulting
from allegations or investigations may also advgra#fect our reputation, which in turn could maadly and adversely affect our financial
condition and results of operations.
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Technology Disruptions or Failures Could Materially and Adversely Affect Our Financial Condition and Results of Operations

We depend on information technology to maintain sineamline our operations, including, among othewgs, (i) interfacing with our
locations, customers and suppliers, (i) complyiith financial reporting, legal and tax regulatoeguirements, (iii) maintaining inventory
control and monitoring systems and (iv) providirggwith real-time feedback about our business. biker companies, our information
technology systems may be vulnerable to a varitiyterruptions due to events beyond our contrat/uiding natural disasters, terrorist atta
telecommunications failures, computer viruses, begkand other security issues. We have technaegyrity initiatives and disaster recovery
plans in place or in process to mitigate our riskhiese vulnerabilities, but these measures mabaatdequate. While we have not experience
any significant disruption or failure of our infoation technology systems, any such disruption iuracould adversely affect our financial
condition and results of operations.

Inability to Protect Our Intellectual Property or Avoid Intellectual Property Disputes Could Materially and Adversely Affect Our Financial
Condition and Results of Operations

We consider our intellectual property rights, pararly and most notably our brand trademarks (sscburFisher, Orchard Valley Harvest
andSunshine Countrirademarks), but also our patents, trade secmpyrights and licensing agreements, to be a sicartiand valuable
aspect of our business. We attempt to protectraaléectual property rights through a combinatiémpatent, trademark, copyright and trade
secret laws, as well as licensing agreements, fiarty nondisclosure and assignment agreementpditihg of third party misuses of our
intellectual property both domestically and int¢io@ally. Our failure to obtain or adequately peiteur trademarks, products, new features of
our products, or our technology, or any changam dr other changes that serve to lessen or retheveurrent legal protections of our
intellectual property, may diminish our competitiess and could materially and adversely affecfioancial condition and results of
operations.

In addition, we may be unaware of intellectual @y rights of others that may cover some of oohtwlogy, brands or products. Any dispi
regarding patents or other intellectual propertyldde costly and time-consuming and could divesetattention of our management and key
personnel from our business operations. Third peetiyns of intellectual property infringement migliso require us to enter into costly license
agreements. We also may be subject to significamtagjes or injunctions against development andodalertain products if found to be liable
for infringing activity. Any such activities coultiaterially and adversely affect our financial cdiwti and results of operations.

Unsuccessful |mplementation of Our Strategic Plan Could Materially and Adversely Affect Our Financial Condition and Results of
Operations

We developed a five-year strategic plan (the “8trat Plan”) during fiscal 2009 and have updated3trategic Plan from time to time to help
us achieve long-term profitable growth. As partto$ Strategic Plan, we have taken a number obmastincluding, among other things, the
acquisition of OVH, promotion of our branded progdnternational expansion and other relatedesgias related to increasing sales of privat
brand products. We are taking these actions inrdodiecrease sales in all of our distribution amals. There are no assurances that we will be
successful in achieving any portion of our Stratd®jan, or any other efficiency measures.

In addition, we have in the past, as part of owat8gic Plan, engaged in strategic acquisitionsj@intl ventures. However, we may be unabl
successfully manage our existing acquisitions imt jeentures or identify additional acquisitionsjoint ventures which are attractive or
advantageous to grow or otherwise supplement datieg business. We may be unable to achieve aamiird portion of any anticipated cost
savings from previous acquisitions or joint vensuoe other anticipated benefits in the timeframeawgcipate, or at all.

Any inability to realize the anticipated benefitsrh the Strategic Plan could materially and advegrs#ect our financial condition and results
of operations.
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ltem 1B — Unresolved Staff Comments
None.
Item 2 — Properties

We own or lease five principal production facil#ieOur primary processing and distribution faciitpng with our headquarters is located at
our facility in Elgin, lllinois that houses our prary manufacturing operations and corporate heatiEpsgthe “Elgin Site”). The remaining
principal production facilities are located in Baiitge, Georgia; Garysburg, North Carolina; Selfrexas and Gustine, California. In addition,

we operate a retail store out of the Elgin Site.

As described below in Part I, Item 7 — “Managereitiscussion and Analysis of Financial Conditiord&Results of Operations — Liquidity
and Capital Resources”, the Mortgage Facility @f#ned below) is secured by mortgages on essen#llbf our owned real property located
in Elgin, lllinois; Gustine, California and Garysigy North Carolina.

We believe that our facilities are generally wellintained and in good operating condition.

a. Principal Facilities

The following table provides certain informatiomyaeding our principal facilitiesd

Date Company

Constructed,
Square Type of Acquired or
Location Footage Interest Description of Principal Use First Occupied
Bainbridge, Georgia Peanut shelling, purchasing,
processing, packaging, warehousit
245,000 Ownec and distributior 1987
Garysburg, North Carolina Peanut shelling, purchasing,
processing, packaging, warehousing
160,000 Ownec and distributior 1994
Selma, Texa®) Pecan shelling, processing, bulk
packaging, warehousing and
300,000 Lease! distribution 1992
Gustine, California Walnut shelling, processing,
packaging, warehousing and
215,000 Ownec distribution 1993
Elgin, lllinois @
(Elgin Office Building) 400,000 Ownec Rental Propert' 2005
Elgin, lllinois ® Processing, packaging, warehousing,
(Elgin Warehouse Building 1,001,001 Ownec distribution and corporate offict 2005

(1) In addition to the properties listed in theléalve own land in Elgin, Illinois, which we origilly anticipated using in connection with our
facility consolidation project (the “Old Elgin Stje For a description of the Old Elgin Site, inciagd its potential sale, see Part Il, Item 7
— “Managemer's Discussion and Analysis of Financial Conditiod &esults of Operatior— Real Estate Matte”.
(2) The sale of the Selma properties to relatetygartnerships was consummated during the firattgu of fiscal 2007. See Note 5 to the

Consolidated Financial Stateme— “Long-Term Deb”.
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(3) The Elgin Office Building (part of the Elgin Sitejas acquired in April 2005. Approximately 29% oéthlgin Office Building is current
being leased to unrelated third parties. The reimgiportion of the office building may be leasedhd parties; however, there can be
assurance that we will be able to lease the unéedigpace. Further capital expenditures will liketynecessary to lease all of the
remaining space

(4) The Elgin Warehouse Building (part of the El&itbe) was acquired in April 2005 and was modifie@ur specifications. The Elgin
Warehouse Building is the home of our corporatalhaarters, Chicago area processing activities dnda@o area distribution
operations

b. Manufacturing Capability, Utilization, Technology and Engineering
Our principal production facilities are equippedhwinodern processing and packaging machinery anigpregnt.

The Elgin Site was designed to our specificatioith what we believe to be state-of-the-art equipm&he layout is designed to efficiently
move products from raw storage to processing t&g@og to distribution. The Elgin Site was desigt@dninimize the risk of cross
contamination between tree nuts and peanuts. #isdlgin Site is designed to accommodate an isergaproduction capacity of 25% to
40%.

The Selma facility contains our automated pecailispend bulk packaging operation. The facilitgiscan shelling production lines currently
have the capacity to shell in excess of 90 millishell pounds of pecans annually. During fiscal 20ve processed approximately 39 million
inshell pounds of pecans at the Selma facility.

The Bainbridge facility is located in the largesfput producing region in the United States. Taidify takes direct delivery of farmer stock
peanuts and cleans, shells, sizes, inspects, lanaasts and packages them for sale to our castoifhe production line at the Bainbridge
facility is almost entirely automated and has thpacity to shell approximately 120 million inshetlunds of peanuts annually. During fiscal
2013, the Bainbridge facility shelled approximat&8 million inshell pounds of peanuts.

The Garysburg facility has the capacity to proagsoximately 60 million inshell pounds of farmésck peanuts annually. During fiscal 20
the Garysburg facility processed approximately Ian pounds of inshell peanuts.

The Gustine facility is used for walnut shellingppessing, warehousing and distribution. This fgcilas the capacity to shell in excess of
60 million inshell pounds of walnuts annually. Dhgifiscal 2013, the Gustine facility shelled appneately 44 million inshell pounds of
walnuts.

The Bainbridge, Garysburg, Selma, and Gustineifi@silare equipped to handle the processing, panagarehousing and distribution, anc
the case of our Bainbridge and Garysburg facilitiee purchasing of nuts. Furthermore, at our ERjte, we process, package, warehouse an
distribute nuts. We currently have more than sidfitcapacity at our facilities to handle the afoemtioned operations.

Item 3 — Legal Proceedings

We are a party to various lawsuits, proceedingsather matters arising out of the conduct of owihess. Currently, it is management’s
opinion that the ultimate resolution of these nratteill not have a material adverse effect uponhusiness, financial condition, results of
operation or cash flows.

For a discussion of our legal proceedings, invasitigs, settlements and other contingencies, sete“R—Commitments and Contingent
Liabilities” in the Notes to Consolidated Financ&thtements in Part I, ltem 8 of this Form 10-K.

Item 4 — Mine Safety Disclosures
Not applicable
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EXECUTIVE OFFICERS OF THE REGISTRANT

Pursuant to General Instruction G(3) of Form 10rd &nstruction 3 to Item 401(b) of Regulation StKe following executive officer
description information is included as an unnumbétem in Part | of this Report in lieu of beinginded in the Proxy Statement for our ani
meeting of stockholders to be held on October B@32Below are our executive officers as of Auggt2013:

Jeffrey T. Sanfilippo, Chief Executive Officer, age 50 — Mr. Sanfilippo has been employed byines1991 and in November 2006 was
named our Chief Executive Officer. Mr. Sanfilipperged as our Executive Vice President Sales andtéfiag from January 2001 to Novem
2006. He served as our Senior Vice President Salédvarketing from August 1999 to January 2001. $&mfilippo has been a member of our
Board of Directors since August 1999. He serve@aseral Manager West Coast Operations from Septeh®®d to September 1993. He
served as Vice President West Coast OperationSales from October 1993 to September 1995, ancbtrfilippo served as Vice President
Sales and Marketing from October 1995 to Augus©9199

Michael J. Valentine, Chief Financial Officer, Group President and Secretary, age 54 — Mr. Valentine has been employed by nsesi
1987. In November 2006, Mr. Valentine was namedChief Financial Officer and Group President andyiay 2007, Mr. Valentine was
named our Secretary. Mr. Valentine served as oecttive Vice President Finance, Chief Financiaic@ff and Secretary from January 200
November 2006. Mr. Valentine served as our Senioe YPresident and Secretary from August 1999 taalg2001. He has been a membe
our Board of Directors since April 1997. Mr. Valem served as our Vice President and Secretary BBenember 1995 to August 1999. He
served as an Assistant Secretary and the Generadéa of External Operations for us from June 1&&¥ 1990, respectively, to December
1995. Mr. Valentine's responsibilities also inclyakanut, imported nut and other ingredient procergrand contract packaging business.

Jasper B. Sanfilippo, Jr., Chief Operating Officer,President and Assistant Secretary age 45 — Mr. Sanfilippo has been employed by us
since 1992. In November 2006, Mr. Sanfilippo washad our Chief Operating Officer and President améiJay 2007, Mr. Sanfilippo was
named our Treasurer and held that position untildey 2009. Mr. Sanfilippo served as our Executiiae President Operations, retaining his
position as Assistant Secretary, which he assumé&gcember 1995 from 2001 to November 2006. Mrfiigmo became a member of our
Board of Directors in December 2003. He becameSamior Vice President Operations in August 1999smrded as Vice President Operati
from December 1995 to August 1999. Prior to that, $8&nfilippo was the General Manager of our Gest@alifornia facility beginning in
October 1995, and from June 1992 to October 199%eheed as Assistant Treasurer and worked in arieial Relations Department.

Mr. Sanfilippo is responsible for overseeing ounspeeanut shelling operations, including plant opiers and procurement.

James A. Valentine, Chief Information Officer, age 49 — Mr. Valentine has been employed bynsesi 986 and in November 2006 was
named our Chief Information Officer. He served asexecutive Vice President Information Technoléigym August 2001 to November 20l
Mr. Valentine served as Senior Vice President imfmion Technology from January 2000 to August 280d as Vice President of
Management Information Systems from January 19%atmary 2000.

Michael G. Cannon, Senior Vice President, Corporat®©perations, age 60 — Mr. Cannon joined us in October 200Sexsor Vice
President of Operations. Previously, he was Viasident of Operations at Sugar Foods Corp., a mathugr and distributor of food products,
from 1995 to October 2005. Mr. Cannon is respoeditt the production operations for all of our faies.

Thomas J. Fordonski, Senior Vice President, Human &ources age 60 — Mr. Fordonski joined us in August, 2@87ice President of
Human Resources and was promoted to Senior Vicgderg of Human Resources in January 2010. Prdyidus was Director of Human
Resources for Continental AG, a German-based globalufacturer of electronic automotive equipmeribrRo that, Mr. Fordonski was at
Motorola, Incorporated for 25 years, with his car@g@minating as the Director of Human Resourcegste global supply chain in the
messaging and cellular communications businesss Hesponsible for leading the human resourcesities and functions.
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Walter (Bobby) Tankersley Jr., Senior Vice Presidety Procurement and Commodity Risk Management age 61 — Mr. Tankersley has
been employed by us since January 2002 and wasdn@ergor Vice President of Procurement and Commdrigk Management in January
2011. Previously, Mr. Tankersley was Senior VicesRtent of Industrial Sales. He has over 30 yelesmerience in the nut industry where he
was previously Vice President of Sales & Marketghe Young Pecan Company and Director of IndaisBales at the Mauna Loa
Macadamia Nut Company. Mr. Tankersley is respoaditnl procurement of almonds, walnuts, macadantidpéstachios as well as providing
commodity analysis, crop forecasts, and consumptend analysis for various nut commodities.

Frank S. Pellegrino, Senior Vice President, Financand Corporate Controller , age 39 — Mr. Pellegrino joined us in January 2887
Director of Accounting and was appointed Corpofaatroller in September 2007. In January 2009, &s mamed Vice President Finance anc
Corporate Controller. In August 2012, he was praddbd Senior Vice President, Finance. Previously,Ré¢llegrino was Internal Audit
Manager at W.W. Grainger, a busines$tsiness distributor, from June 2003 to January 2B@ior to that, he was a Manager in the Assu
Practice of PricewaterhouseCoopers LLP, where eamgployed from 1996 to 2003. Mr. Pellegrino ipmssible for our accounting and
finance functions.

Christopher Gardier, Senior Vice President, ConsumeSales, age 53 — Mr. Gardier joined us in May 2010 asevizesident, Consumer
Sales. In August 2012, Mr. Gardier was promotefid¢nior Vice President, Consumer Sales. PreviottlyGardier was the Vice President
Sales for the Snacks Division at The Hain Cele§&iaup, where he led a national sales team of eggibnal managers selling natural and
organic salty snack brands. Prior to that, Mr. Gardias a Customer Vice President, Central Regidtepperidge Farm for six years, where he
led a team of independent biscuit and bakery 8istiors covering 13 Midwestern states. Prior to,thlxt Gardier was a Director of National
Accounts at Frito Lay for almost five years, whheeled a sales and operations team responsibtedanass merchandising channel.

Mr. Gardier is responsible for leading our ConsuBales efforts, including olisherandOrchard Valley Harvesbrands.

RELATIONSHIPS AMONG CERTAIN DIRECTORS AND EXECUTIVE OFFICERS

Jasper B. Sanfilippo, a director and former Chairrofthe Board of the Company, is (i) the fathedagper B. Sanfilippo, Jr. and Jeffrey T.
Sanfilippo, executive officers and directors of @@mpany, (ii) the brother-in-law of Mathias A. #atine, a director of the Company and
(iii) the uncle of Michael J. Valentine, an exewetofficer and a director of the Company and Jafmeégalentine, an executive officer of the
Company.

Mathias A. Valentine, a director of the Company()dhe father of Michael J. Valentine, an exeeatofficer and director of the Company, and
James A. Valentine, an executive officer of the @any, (ii) the brother-in-law of Jasper B. Sanfilip a director of the Company and (iii) the
uncle of Jasper B. Sanfilippo, Jr. and Jeffrey dnfllippo, executive officers and directors of thempany.

Michael J. Valentine, Chief Financial Officer, GpBresident and Secretary and a director of thegaom is (i) the son of Mathias A.
Valentine, (ii) the brother of James A. Valenti(ig) the nephew of Jasper B. Sanfilippo and (i ttousin of Jasper B. Sanfilippo, Jr. and
Jeffrey T. Sanfilippo.

Jeffrey T. Sanfilippo, Chief Executive Officer aadlirector of the Company, is (i) the son of JagheBanfilippo, (ii) the brother of Jasper B.
Sanfilippo, Jr., (iii) the nephew of Mathias A. \¢atine and (iv) the cousin of Michael J. Valentamel James A. Valentine.

Jasper B. Sanfilippo, Jr., Chief Operating Offideresident and a director of the Company, is @)gbn of Jasper B. Sanfilippo, (ii) the brother
of Jeffrey T. Sanfilippo, (iii) the nephew of Madisi A. Valentine and (iv) the cousin of Michael &léntine and James A. Valentine.

James A. Valentine, Chief Information Officer, isthe son of Mathias A. Valentine, (ii) the brotteg Michael J Valentine, (iii) the nephew of
Jasper B. Sanfilippo and (iv) the cousin of Jaghe®anfilippo, Jr. and Jeffrey T. Sanfilippo.

Timothy R. Donovan, a director of the Companyj)ig(nephew by marriage of Jasper B. Sanfilippo iathias A. Valentine, directors of the
Company and (ii) the first cousin by marriage ofpla B. Sanfilippo, Jr., Jeffrey T. Sanfilippo, Mazl J. Valentine and James A. Valentine,
executive officers and certain of whom are alsedctors of the Company.
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PART Il
Item 5 — Market for Registrant’s Common Equity and Related Stockholder Matters

We have two classes of stock: Class A Stock andr@amStock. The holders of Common Stock are enttdeglect 25% of the total members
of the Board of Directors, rounded up to the ndamd®le number, and the holders of Class A Stoekeatitled to elect the remaining directors
With respect to matters other than the electiodii@ctors or any matters for which class votingeiguired by law, the holders of Common
Stock are entitled to one vote per share whilentilders of Class A Stock are entitled to ten vpisshare. Our Class A Stock is not registere
under the Securities Act of 1933 and there is mabdished public trading market for the Class AcBtdHowever, each share of Class A Stock
is convertible at the option of the holder at amyetand from time to time (and, upon the occurresfogertain events specified in our Restated
Certificate of Incorporation, automatically conwrinto one share of Common Stock.

Our Common Stock is quoted on the NASDAQ Globae8eMarket and our trading symbol is “JBSS”. Thikofwing tables set forth, for the
quarters indicated, the high and low reported galiegs for the Common Stock as reported on the DG Global Select Market.

Price Range of
Common_Stocl

Year Ended June 27, 20 High Low

4t Quarter $21.11 $18.8:
3rdQuarter $20.71 $17.2(
2 ndQuarter $19.2¢ $12.4(
1stQuarter $19.6% $12.52

Price Range of
Common Stocl

Year Ended June 28, 20 High Low

4t Quarter $17.1( $12.41
3 rdQuarter $12.5¢ $ 7.2
2 ndQuarter $ 8.9C $ 7.1¢
1stQuarter $ 9.1t $ 6.2¢

The graph below compares our cumulative five-yetal stockholder return on our Common Stock with ¢cimulative total returns of the
Russell 2000 Consumer Staples Index and the R0l Index. The graph tracks the performance&ifQ0 investment in our Common
Stock, in each index (with the reinvestment otdalidends) from June 27, 2008 to June 27, 2013.
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COMPARISON OF 5 YEAR CUMULATIVE TOTAL RETURN*
Among John B. Sanfilippo & Son, Inc., the Russé@ Index,
and the Russell 2000 Consumer Staples Index
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—&— John B. Sanfilippo & Son, Inc. - = Russell 2000 =2 Russell 2000 Consumer Staples

* $100 invested on 6/27/08 in stock or index, inahgdieinvestment of dividend
Indexes calculated on month-end basis.

The information contained in the preceding perfongegraph shall not be deemed to be “solicitingeniat” or to be “filed” with the
Commission, nor shall such information be incorgiedaby reference into any future filing under tlee&ities Act or the Exchange Act, except
to the extent that we specifically incorporateyitreference in such filing.

As of August 16, 2013 there were 54 holders antidders of record of our Common Stock and Clas40kl§ respectively.

Under our Restated Certificate of Incorporatior, @lass A Stock and the Common Stock are entitiesthare equally on a share for share t
in any dividends declared by the Board of Directmmour common equity. However, our current finagcagreements prohibit (except as
consented to by our lenders) the payment of divddeather than in the form of Common Stock. See IRdtem 7 — “Management’s
Discussion and Analysis of Financial Condition &websults of Operations — Liquidity and Capital Reses — Financing Arrangements.”

On December 10, 2012, our Board of Directors dedar cash dividend for the first time since 199%1400 special cash dividend was paid to
holders of Common Stock and Class A Stock on Deeer28, 2012.

For purposes of the calculation of the aggregat&ketaalue of our voting stock held by non-affigatas set forth on the cover page of this
Report, we did not consider any of the siblingdasper B. Sanfilippo or Mathias A. Valentine, oy afthe lineal descendants of either Jaspel
B. Sanfilippo, Mathias A. Valentine or such siblin@ther than those who are our executive offioengsho have formed a group within the
meaning of Section 13(d)(3) of the Securities ExgjeaAct of 1934, as amended (the “Exchange Actith wither Jasper B. Sanfilippo or
Mathias A. Valentine) as an affiliate. See “ReviefaRelated Party Transactions” and “Security Owhigref Certain Beneficial Owners and
Management” contained in our Proxy Statement feraB13 Annual Meeting and “Relationships Among &larDirectors and Executive
Officers” appearing immediately before Part Il bistReport.
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Securities Authorized under Equity Compensation Plas

The following table sets forth information as ohdw27, 2013, with respect to equity securities agled for issuance pursuant to equity
compensation plans previously approved by our $tolclers and equity compensation plans not prewoagproved by our stockholders.

Equity Compensation Plan Information

(b) Weightec (c) Number of
average securities remaining
exercise pric available for future
(a) Number of issuance under equ
securities to be of outstandin
issued upon compensation plans
exercise of option options, (excluding securitie
warrants and reflected in Column
Plan Categor warrants and righ rights (@)
Equity compensation plans approved by
stockholders stock options 115,25( $ 13.6¢ 664,911
Equity compensation plans approved by
stockholders restricted stock unit 215,29: — 180,04(®

Equity compensation plans not approved by
stockholders

(1) Under our 2008 Equity Incentive Plan, as amdndeotal of 664,915 equity based stock awardsieadable for distribution,
180,040 of which may be used for grants of CommtoielS restricted stock and restricted stock ul
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Iltem 6 — Selected Financial Data

The following historical consolidated financial dats of and for the years ended June 27, 20132812912, June 30, 2011, June 24, 201(
June 25, 2009 were derived from our consolidateaitial statements. The financial data should &é e conjunction with our audited
consolidated financial statements and notes thendtich are included elsewhere herein, and witinIfe— “Management’s Discussion and
Analysis of Financial Condition and Results of Ggtiems”. The information below is not necessatrilglicative of the results of future
operations.

Consolidated Statement of Comprehensive Income Datédollars in thousands, except per share data)

Year Ended
June 27, June 28, June 30, June 24, June 25,
2013 2012 2011 2010 2009
Net sales $734,33: $700,57! $674,21: $561,63. $553,84¢
Cost of sale: 614,37. 593,52: 590,02. 466,84 481,44
Gross profit 119,96: 107,05 84,19 94,78t 72,39¢
Selling and administrative expen: 78,34 74,08 68,27 65,11« 57,15(
Restructuring expenses, I — — — — (332
Goodwill impairment los: — — 5,66z — —
Income from operation 41,61¢ 32,97: 10,25¢ 29,67: 15,58
Interest expens 4,75¢ 5,36¢ 6,44¢ 5,65 7,64¢
Rental and miscellaneous expense, 1,56¢ 1,38¢ 1,02¢ 1,14 1,27
Income before income tax 35,29¢ 26,22 2,78¢ 22,87. 6,65¢
Income tax expense (bene! 13,53¢ 9,09¢ (49 8,441 (259
Net income $21,76( $ 17,12 $ 2,83t $ 14,42 $ 6,91i
Basic earnings per common sh $ 20 $ 16C $ 027 $ 13¢ $ 0.6t
Diluted earnings per common shi $ 19 $ 158 $ 02 $ 132 $ 0.6t
Cash dividends declared per sh $ 10 ¢ — & — & — & —
Consolidated Balance Sheet Datgdollars in thousands)
June 27, June 28, June 30, June 24, June 25,
2013 2012 2011 2010 2009
Working capital $114,99: $ 87,11C $ 65,337 $ 49,14¢ $ 52,70
Total asset 374,74« 371,72 351,78t 358,28: 322,69¢
Long-term debt, less current maturiti 33,66¢ 36,20¢ 42,43( 42,68( 49,01¢
Total debt 74,22 94,77¢ 101,22: 98,66¢ 93,93¢
Stockholder equity 215,30 201,01 183,70° 179,89: 165,49¢
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Item 7 — Management’s Discussion and Analysis of Rancial Condition and Results of Operations

The following discussion and analysis should bel ieaconjunction with the Consolidated Financiat8iments and the Notes to Consolidated
Financial Statements. Our fiscal year ends onitta Thursday of June each year, and typically e ®f fifty-two weeks (four thirteen week
quarters). However, the year ended June 30, 20ddisted of fifty-three weeks, as our fourth quacentained fourteen weeks. Where
applicable, we present material changes which trésuh the additional week in the fiscal 2011 pdriddditional information on the
comparability of the periods presented is as fallow

» References herein to fiscal 2014 are to the figeal ending June 26, 201

» References herein to fiscal 2013, fiscal 2012 @swhf 2011 are to the fiscal years ended June®@3,2June 28, 2012 and June 30,
2011, respectively

As used herein, unless the context otherwise iteicéhe terms “Company”, “we”, “us”, “our” or “th@ompany” refer collectively to John B.
Sanfilippo & Son, Inc. and our two wholly-owned sitharies, JBSS Real Estate, LLC and JBSS Ventutgs, Our Credit Facility and
Mortgage Facility, as defined below, are someticakectively referred to as “our financing arrangmts.”

We are one of the leading processors and distridatiopeanuts, pecans, cashews, walnuts, almontsthar nuts in the United States. These
nuts are sold under a variety of private brandswarder theFisher, Orchard Valley HarvesindSunshine Countrgrand names. We also
market and distribute, and in most cases manufactuprocess, a diverse product line of food artlsiproducts, including peanut butter,
almond butter, candy and confections, snacks aildtiixes, sunflower seeds, dried fruit, corn srsacesame sticks and other sesame snack
products under private brands and brand names.i$tfébdte our products in the consumer, commeingledients, contract packaging and
export distribution channels.

During the fourth quarter of fiscal 2013 we updabed strategic plan (the “Strategic Plan”) the gofalvhich is to drive profitable growth. Our
long-term goals include:

i. Growing Fisher and Orchard Valley Harvest irdgading nut brands by focusing on consumers demgmgliality nuts in the
shacking, recipe and produce categol

i.  Expanding globally and building our Company intleading premium international snack nut company,
iii.  Providing integrated nut solutions to grow businassxisting key customers in each distributionnied.

We continue to execute portions of this strategg. Wére recently recognized as the “supplier ofyéer” by two significant private brand
customers, one of which is our largest. In addjtiga continue to develop o&isherbrand business in China with recent changes in our
distributor network and progress in establishimgatres to support our business there for the-teng. Domestic sales volume of deisher
recipe nut and snack nut products increased sigmifiy during fiscal 2013 compared to fiscal 20IRis growth was achieved through a
combination of new marketing and advertising praggaincreased sales to existing customers andkbdistm to new recipe nut customers.
Finally, during the fourth quarter, we saw meanimgficreases iorchard Valley Harvessales volume and sales dollars compared to the sar
period last fiscal year.

We face a number of challenges in the future. Sigettiallenges, among others, include: high trelecommodity costs (including as a result of
increased demand for pecans and walnuts in Chidh)rgensified competition for market share fronthbprivate brand and name brand nut
products. We will continue to focus on seeking ftafile business opportunities to further utilize additional production capacity at our Elgin
Site. We expect to continue to be able to devoteerfinds in fiscal 2014 and beyond to promote ahabeise oufFisherbrand and to develop
new products for all product lines. We have seeenedomestic sales and volume growth in@techard Valley Harvedbrand and expect to
continue to focus on this portion of our busin&¥s. believe that our efforts to grow deisherbrand will be aided by more consistent
commodity prices for peanuts, pecans and cashefiscal 2014. In general, while tree nut marketesi are expected to remain higher than
historical averages, we have seen a meaningfubtiywice decrease for nut commodities during fige4 3. We will continue to face the
ongoing challenges specific to our business sudhassafety and regulatory issues and the maintsnand growth of our customer base. Se
the information referenced in Part I, Item 1A — $RiFactors” of this report for additional infornatiabout our risks, challenges and
uncertainties.

23



Annual Highlights
* Our net sales for fiscal 2013 increased by $331Bomj or 4.8%, to $734.3 million from net sales®¥%00.6 million for fiscal 2012

» Gross profit increased by $12.9 million and oursgrprofit margin, as a percentage of net salesased to 16.3% from 15.3% for
fiscal 2012.

» Total operating expenses for fiscal 2013 incredmed4.3 million to 10.7% of net sales from 10.6%nef sales in fiscal 201
» Diluted earnings per share increased approxim&tedy compared to last fiscal ye

» Our strong financial position allowed us to payadal cash dividend of $10.9 million in Decemb@i 2.

* We repaid $6.6 million or approximately 13% of ¢otal lonc-term debt

» The total value of inventories on hand at the effisoal 2013 increased by $12.3 million, or 8.4%6comparison to the total value
of inventories on hand at the end of fiscal 2(

Acquisition costs for tree nuts, with the exceptidrwalnuts and almonds, have decreased in the @@Ryear (which falls into our 2013 fisi
year), but acquisition costs still remain at levtblst are significantly higher than historical aages. While we completed our procuremer

the current year crop of inshell walnuts during $keond quarter of fiscal 2013, the total paymtntaur walnut growers were not determined
until the third quarter of fiscal 2013, which iptgal. The final prices paid to the walnut growerere based upon current market prices and
other factors, such as crop quality. At June 2732Dere are no amounts due to walnut growers.

Peanut market prices have decreased during the@0p2/ear. Peanut market prices were extremely fugthe 2011 crop due to reduced
acreage, reduced yields caused by drought consditiothe majority of the peanut growing areas althited States and the poor quality of the
2010 crop carryover stocks. The major domestic pegrowing areas did not experience drought coowlitifor the 2012 crop year, and plantec
acreage and yields increased significantly whichlbd to a record crop. We observed consumer defioampganuts returning back to histori
levels as peanut prices declined.

Results of Operations

The following table sets forth the percentage iateship of certain items to net sales for the migimdicated and the percentage increase or
decrease of such items from fiscal 2013 to fis€di2and from fiscal 2012 to fiscal 2011.

Percentage of Net Sale Percentage Increast
Fiscal 201 Fiscal 201:
Fiscal Fiscal Fiscal
2013 2012 2011 vs. 201z vs. 2011
Net sales 100.(%  100.%  100.(% 4.8% 3.%
Gross profit 16.2 15.2 12.t 12.1 27.2
Selling expense 6.4 6.4 6.€ 4.t 1.7
Administrative expense 4.3 4.2 3.t 7.7 21.2
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Fiscal 2013 Compared to Fiscal 2012
Net Sales

Our net sales increased 4.8% to $734.3 milliorfifmal 2013 from $700.6 million for fiscal 2012.18s volume (measured as pounds sold to
customers) increased by 4.3% for fiscal 2013 ingarson to sales volume for fiscal 2012. The insecia net sales was primarily attributable
to the aforementioned sales volume increase, spatyf increased distribution éfishersnack and recipe nuts and private brand snackouts
both new and existing customers. The increasel@s s@lume was also attributable to the favorafsipact of lower selling prices on consumer
demand during the second half of the current figeak.

The following table shows a comparison of net shiedistribution channel (dollars in thousands):

Distribution Channel Fiscal 2012 Fiscal 2012
Consumer* $436,22¢ $418,69¢
Commercial Ingredient 177,77 176,61:
Contract Packagin 85,94( 70,38¢
Export 34,39: 34,87

Total $734,33: $700,57!

* Sales of branded products were approximately 308286 of total consumer channel sales during fig0aB and 2012, respective

The following summarizes sales by product type peraentage of total gross sales. The informasdyased upon gross sales, rather than net
sales, because certain adjustments from grossteates sales, such as promotional discounts, @rallocable to product type.

Product Type Fiscal 201< Fiscal 201:
Peanuts 18.2% 17.€%
Pecan:s 15.€ 17.€
Cashews & Mixed Nut 19.4 20.Z
Walnuts 12.C 12.2
Almonds 16.5 14.7
Other 18.C 17.z
Total 100.(% 100.(%

For both fiscal 2013 and fiscal 2012, the largesagonent of the “Other” product type was trail améick mixes which include nut products.

Net sales in the consumer distribution channekiased by 4.2% in dollars and 2.9% in sales volumfis¢al 2013 compared to fiscal 20:
Total Fisherbrand sales volume increased by 16.5% in fiscaB2@mpared to fiscal 2012 due primarily to highedes to existing customers
and approximately $8.5 million in sales to new peanut customers. Recent market data indicates$-tblagrrecipe nuts continue to gain
significant market share in the overall recipe category. Private brand consumer sales volumeaseceby 3.1% in fiscal 2013 compared to
fiscal 2012. Additionally, sales volume for bothvate brand and branded nut products were favoriatghacted by an increase in consumer
demand for nuts and nut products due to lowenggfirices during the second half of fiscal 2013.

Net sales in the commercial ingredients distributtbannel increased by 0.7% in dollars and 3.7%ales volume in fiscal 2013 compal
fiscal 2012. The sales volume increase was prigndtik to increased sales of peanut and pecan geofiiam lower selling prices and increa
almond sales as a result of distribution gainseaad by a major existing customer.
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Net sales in the contract packaging distributioantiel increased by 22.1% in dollars and 14.4%lessalume in fiscal 2013 compared
fiscal 2012. The increase in sales dollars andssalkime was primarily due to new snack mix prodaghches and increased promotional
activity implemented by a major existing customerinlg fiscal 2013.

Net sales in the export distribution channel desedal.4% in dollars and 3.9% in sales volume afi2013 compared to fiscal 2012. 1
decrease in sales volume was due primarily to tiiaverable impact on customer demand of higher yigarices that existed in the first two
quarters of fiscal 2013 which was not offset byréased demand in the last two quarters of fiscaB820

Gross Profit

Gross profit increased 12.1% to $120.0 millionigeél 2013 from $107.1 million in fiscal 2012. Ggross profit margin increased to 16.3% of
net sales for fiscal 2013 from 15.3% for fiscal 20The increases in gross profit and gross praditgim are primarily due to improved
alignment of selling prices with commodity acquitcosts that occurred in the first half of fis2@l13 combined with efficiency
improvements within the manufacturing process Were achieved in the second half of fiscal 2013.

Operating Expenses

Selling and administrative expenses for fiscal 2ibit8eased slightly to 10.7% of net sales from ¥ df net sales for fiscal 2012.

Selling expenses for fiscal 2013 were $47.1 milliam increase of $2.0 million, or 4.5%, over theoant recorded for fiscal 2012 due prima
to a $2.0 million increase in marketing and adgarg expenses to support our branded products &d4amillion increase in compensation

related expense. This increase in selling expeiosdiscal 2013 was partially offset by a $0.7 moifi decrease in broker commissions due
primarily to a change in customer mix.

Administrative expenses for fiscal 2013 were $3tilion, an increase of $2.2 million, or 7.7%, frdhre amount recorded for fiscal 2012 due
primarily to (i) a $1.5 million increase in consolf§ and other professional services, (i) a $0.Bioni increase in compensation related expe
and (iii) a $0.3 million increase in depreciatiordamortization expense. This increase in admatise expenses was patrtially offset by a $0.¢
million gain on the sale of land and a building weheve operated a retail store.

Income from Operations

Due to the factors discussed above, our income fronoperations was $41.6 million, or 5.7% of rades, for fiscal 2013, compared to $33.0
million, or 4.7% of net sales, for fiscal 2012.

I nterest Expense

Interest expense was $4.8 million for fiscal 20t&pared to $5.4 million for fiscal 2012. The desein interest expense was due primarily t
lower average short-term borrowings.

Rental and Miscellaneous Expense, Net
Net rental and miscellaneous expense was $1.6miliir fiscal 2013 compared to $1.4 million forcfié 2012.

Income Tax Expense

Income tax expense was $13.5 million, or 38.3%nobme before income taxes, for fiscal 2013 comptré®.1 million, or 34.7% of income
before income taxes for fiscal 2012. The increadbe effective tax rate of fiscal 2013 is mainlyedo the impact of a full valuation allowance
recorded against deferred tax assets that wertedraa a result of our equity investment in, arle shintellectual property rights to an
unconsolidated variable interest entity.

Net I ncome

Net income was $21.8 million, or $2.00 basic an®@8Hiluted per common share, for fiscal 2013, carag to $17.1 million, or $1.60 ba:
and $1.58 diluted per common share, for fiscal 2012 to the factors discussed above.
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Fiscal 2012 Compared to Fiscal 2011
Net Sales

Our net sales increased 3.9% to $700.6 milliorfifmal 2012 from $674.2 million for fiscal 2011.18svolume (measured as pounds sold to
customers) decreased by 8.7% for fiscal 2012 inpasison to sales volume for fiscal 2011. The corigpas for both net sales and sales
volume are affected by fiscal 2011 containing oxteaeweek than fiscal 2012. Approximately 21% aof #ales volume decrease in the yearly
comparison was attributable to the additional wiediscal 2011. The increase in net sales was piiynattributable to price increases
implemented in response to rising tree nut and yeacquisition costs. The decline in sales voluras mainly attributable to the unfavorable
impact of high cashew, pecan, walnut, mixed nut@eahut prices on consumer demand.

The following table shows a comparison of salesligyribution channel (dollars in thousands):

Distribution Channel Fiscal 2012 Fiscal 2011
Consumer* $418,69¢ $414,48t
Commercial Ingredient 176,61 160,81
Contract Packagin 70,38t¢ 64,02t
Export 34,87 34,88¢

Total $700,57! $674,21.

* Sales of branded products were approximately 29843486 of total consumer channel sales during fi204R and 2011, respective

The following summarizes sales by product type peraentage of total gross sales. The informasdyased upon gross sales, rather than net
sales, because certain adjustments, such as posrabdiiscounts, are not allocable to product type.

Product Type Fiscal 201 Fiscal 201:
Peanuts 17.€% 16.2%
Pecan: 17.¢ 18.€
Cashews & Mixed Nut 20.2 21.C
Walnuts 12.2 12.C
Almonds 14.7 13.€
Other 17.c 18.2
Total 100.(% 100.(%

For both fiscal 2012 and fiscal 2011, the largesagonent of the “Other” product type was trail améck mixes which include nut products.

Net sales in the consumer distribution channekiased by 1.0% in dollars, but decreased 12.7%és salume in fiscal 2012 compared

fiscal 2011. Private brand consumer sales volunsesdsed by 10.3% in fiscal 2012 compared to figball due primarily to the loss of two
customers who elected not to accept price incre&ss®erbrand sales volume decreased by 17.5% in fisc& 20inpared to fiscal 2011,
primarily due to decreasesHisherrecipe and snack nut business. However, recentandsta has indicated thaisherrecipe nuts have
gained significant market share in the overallpeciut category. Sales volume for both private ¢hi@md branded nut products were negativel
affected by a decrease in consumer demand foramgt®ut products due to higher selling prices adibgehigher commodity acquisition costs.
Sales volume, as measured in pounds sold to cusspaiso decreased due to the extra week in f&tEL and a reduction in individual
package sizes to lessen the impact of price ineseas

Net sales in the commercial ingredients distributbannel increased by 9.8% in dollars, but dee®2s3% in sales volume in fiscal 2C
compared fiscal 2011. In addition to the effecthef extra week in fiscal 2011, the sales volumeeaiese was primarily due to lower pecan and
walnut sales mainly from a limited supply of pecans walnuts available for the commercial ingretfiehistribution channel, offset partially
both higher almond butter sales to a food manufacand higher peanut butter sales.
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Net sales in the contract packaging distributioarctel increased by 9.9% in dollars and 2.8% inssaddume in fiscal 2012 compared to fis
2011 notwithstanding the extra week in fiscal 200He sales volume increase was primarily due teigiag new roasting services to an
existing customer during fiscal 2012.

Net sales in the export distribution channel werkiglly unchanged in dollars and decreased 18 %ales volume in fiscal 2012 comparel
fiscal 2011. The decrease in sales volume was domply to the loss a major export retail customéro elected not to accept price increases
a limited supply of walnuts available for the expdistribution channel and the effect of the exteek in fiscal 2011.

Gross Profit

Gross profit increased 27.2% to $107.1 millionigtél 2012 from $84.2 million in fiscal 2011. Oupgs profit margin increased to 15.3% of
net sales for fiscal 2012 from 12.5% for fiscal 20The increases in gross profit and gross praditgim are primarily due to improved
alignment of selling prices with commodity acquitcosts of tree nuts in fiscal 2012 comparedsiced 2011. We also incurred $0.8 million
in moving expenses in relocating the Orchard Vatieyvest (“OVH”) operations to our locations in Gas, California and Elgin, lllinois in
fiscal 2011. This relocation has resulted in add&i manufacturing efficiencies during fiscal 2012.

Operating Expenses
Selling and administrative expenses for fiscal 2bitPeased to 10.6% of net sales from 10.1% ofalets for fiscal 2011.

Selling expenses for fiscal 2012 were $45.1 milliam increase of $0.7 million, or 1.7%, over theoant recorded for fiscal 2011 due primai
to (i) a $3.1 million increase in incentive compaitisn expense, $0.7 million of which relates to ésémated forfeiture in fiscal 2011 of
amounts previously accrued for incentive compeasaluring fiscal 2010 and (ii) a $1.1 million ines® in marketing and promotional
expenses. This increase in selling expenses falf012 was partially offset by (i) a $2.1 millidecrease in freight expense due to lower !
volume and a change in customer mix and (ii) a $il®on decrease in broker commissions due prilmad a change in customer mix.

Administrative expenses for fiscal 2012 were $28illion, an increase of $5.1 million, or 21.2%,fndhe amount recorded for fiscal 2011 due
primarily to (i) a $6.6 million increase in incevei compensation expense, $1.6 million of whichtesldo the estimated forfeiture in fiscal 2011
of amounts previously accrued for incentive compéina during fiscal 2010, (i) a $0.8 increase MHrelated amortization expense and

(iii) a $1.1 million settlement benefit relatedttee fiscal 2009 pistachio recall recognized dufiagal 2011. This increase in administrative
expenses was partially offset by (i) $1.7 millidrfair value adjustment recorded within administratexpense in fiscal 2011 related to the
OVH earn-out liability, (i) $2.0 million of litigdon accruals recorded during fiscal 2011 and &i$j0.7 million write down of machinery and
equipment related to the OVH relocation from Mode§IA during fiscal 2011, none of which recurre@@12. Also, operating expenses for
fiscal 2011 included goodwill impairment of $5.7llion related to the OVH acquisition.

Income from Operations

Due to the factors discussed above, our income Gonoperations was $33.0 million, or 4.7% of rades, for fiscal 2012, compared to $10.3
million, or 1.5% of net sales, for fiscal 2011.

Interest Expense

Interest expense was $5.4 million for fiscal 20bghpared to $6.4 million for fiscal 2011. The desean interest expense was due primarily t
lower average short-term borrowings and lower ayeiaterest rates on our short-term borrowings.

Rental and Miscellaneous Expense, Net
Net rental and miscellaneous expense was $1.4milir fiscal 2012 compared to $1.0 million forcfié 2011.
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Income Tax Expense (Benefit)

Income tax expense was $9.1 million, or 34.7% obme before income taxes, for fiscal 2012 comp#reédcome tax benefit of $0.05 million,
or (1.8%) of income before income taxes for fi2@11. The impact of the rate reconciling itemsfigral 2011 is greater than fiscal 2012
primarily because income before income taxes wasian fiscal year 2011. The 2011 effective taxenatis impacted by the following: (i) $C
million favorable impact of state tax benefits dadavorable resolution of state tax audit, expeettlization of state investment tax credits,
state tax rate changes and other tax provisiorsadgnts; (ii) $0.2 million favorable impact duerézognizing current year research and
development credit and reinstatement of the préarcredit; (i) $0.3 million favorable impact adéd to the domestic production activities
deduction which increased to 9% in 2011 from 6%040; and (iv) $0.1 million favorable impact dueattower level of current year federal
taxable income which is taxed at 34%. Consequewtyrecognized a $0.05 million income tax beneiitffscal 2011 despite reporting income
before income taxes of $2.8 million.

Net Income

Net income was $17.1 million, or $1.60 basic and&diluted per common share, for fiscal 2012, carag to $2.8 million, or $0.27 basic &
$0.26 diluted per common share, for fiscal 201% ttuthe factors discussed above.

Liquidity and Capital Resources
General

The primary uses of cash are to fund our curreatatons, fulfill contractual obligations, make gapimprovements, pursue our Strategic F
and repay indebtedness. Also, various uncertaintakl result in additional uses of cash. The prinsaurces of cash are results of operations
and availability under our Credit Agreement, dafetbruary 7, 2008 that provides a revolving loan mitment and letter of credit subfacility
(as amended, the “Credit Facility”). We anticipttat expected net cash flow generated from operstimd amounts available pursuant to the
Credit Facility will be sufficient to fund our opafons for the next twelve months. Increases inamailable credit under our Credit Facility ¢

to our improved financial performance in the pastéallowed us to consummate the OVH acquisitidistal 2010, devote more funds to
promote our products, (especially dtisherandOrchard Valley Harvesbrands), pay a one-time special cash dividend icebBder 2012, and
explore other growth strategies outlined in ouafggic Plan, which includes expansion into existiraykets and international markets such as
China.

Cash flows from operating activities have histdiicheen driven by net income but are also sigaifity influenced by inventory requirements,
which can change based upon fluctuations in bo#intiies and market prices of the various nutsrartdoroducts we buy and sell. Current
market trends in nut prices and crop estimatesialpact nut procurement.

Operating Activities. Cash provided by operating activities was $35.8ionilfor fiscal 2013, an increase of $19.9 millicompared to fiscal
2012. This improvement is due primarily to improwsgerating results and the positive cash flow imp&changes in certain working capital
items; primarily accounts receivable and inventdiye accounts receivable improvement was a restdivorable changes of $11.2 million
from fiscal 2012. Our nut commodity purchases v&&2.8 million lower during fiscal 2013 than fis@012 due mainly to lower nut acquisit
costs among several nut commaodities, primarily ps@and cashews.

Total inventories were $158.7 million at June 2712, an increase of $12.3 million, or 8.4%, frora hventory balance at June 28, 2012. This
increase is due primarily to an $8.3 million in@gean finished good inventory to support increasakes volume, and an increase in other raw
materials of $2.5 million.

The weighted average cost per pound of raw nuttisfmeks on hand at June 27, 2013 decreased b%l& e pared to the weighted average
cost per pound of raw nut input stocks on handiaé 28, 2012. Pounds of raw nut input stocks ol fathe end of June 27, 2013 increased
by 8.9 million pounds or 23.6% when compared toghantity of raw nut input stocks on hand at Juse2®912. The weighted average cost pel
pound of finished goods on hand at June 27, 20&&deed by 12.7% over the weighted average cogtquend of finished goods on hand at
June 28, 2012, and pounds of finished goods on meneased by 20.9% to support increasing salasvel
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Cash provided by operating activities was $15.%ionilin fiscal 2012, an increase of $8.7 milliomgpared to fiscal 2011. This improvemen
due primarily to improved operating results, pdistiaffset by the negative working capital impaétimcreased accounts receivable and
inventory. The $10.8 million increase in accoumisaivable is due largely to higher dollar saleiéxmonth of June 2012 than in the month of
June 2011. Our nut commodity purchases were $1Rlidmrhigher during fiscal 2012 than fiscal 201dedmainly to higher nut acquisition
costs among several nut commodities, primarily pesaand walnuts.

Challenging economic conditions and increased codityigosts may adversely impact demand for consypratucts. These conditions could,
among other things, have a material adverse affethe cash received from our operations. Seel Agetn 1A — “Risk Factors”.

Investing Activities. Cash used in investing activities was $6.4 milliofiscal 2013, which was mostly attributable taZwillion of capital
expenditures. Partially offsetting this use of casts $1.0 million of proceeds from the dispositifrassets, primarily the sale of real property
where we operated a retail store.

Cash used in investing activities was $7.2 milliofiscal 2012, which was mostly attributable ta%Sillion of capital expenditures. Partially
offsetting this use of cash was $0.4 million ofgeds from disposition of assets.

Cash used in investing activities was $5.2 millionfiscal 2011 which was primarily attributabledapital expenditures.

We expect total capital expenditures for equipmagagrades, facility maintenance and food safety eoéments for fiscal 2014 to be
approximately $11 million. Absent any material aisgions or other significant investments, we betiehat cash on hand, combined with cast
provided by operations and borrowings availableeuride Credit Facility, will be sufficient to metbie cash requirements for capital
expenditures.

Financing Activities. Cash used in financing activities was $31.0 milliuming fiscal 2013. We paid a $10.9 million spédiaidend in
December, 2012. We repaid $6.6 million of long-tefebt during fiscal 2013, $2.8 million of which wadated to the Mortgage Facility (as
defined below) and $3.3 million was related to tagayment of the former industrial development tsoassociated with our Bainbridge
facility. The net decrease in borrowings outstagdinder our Credit Facility was $14.0 million dygifiscal 2013 which occurred mainly due
improved operating results.

Cash used in financing activities was $7.6 milléming fiscal 2012. We repaid $4.3 million of loterm debt during fiscal 2012, $3.0 million
of which was related to the Mortgage Facility. Tiet decrease in borrowings outstanding under oediCFacility was $2.1 million during
fiscal 2012. This decrease in short-term borrowingder our Credit Facility occurred primarily dweimproved operating results.

Cash used in financing activities was $2.2 millémring fiscal 2011. We repaid $5.3 million of loterm debt during fiscal 2011, $3.3 million
of which was related to the Mortgage Facility. Weogpaid $4.1 million in contingent considerati@tated to the 2010 acquisition of OVH. -
net increase in borrowings outstanding under oediCFacility was $7.5 million during fiscal 201This increase in short-term borrowings
under our Credit Facility was primarily due to significant increase in our weighted average puwsetwst for tree nuts.

Real Estate Matters

In August 2008, we completed the consolidationwf@hicago-based facilities into the Elgin Site. st of the facility consolidation project,
on April 15, 2005, we closed on the $48.0 milliamghase of the Elgin Site. The Elgin Site inclubdeth an office building and a warehouse,
and afforded us increased production and processipgcity, such that we continue to offer our smwito existing and new customers on an
expanded basis. We are currently attempting toduhditional tenants for available space in theceffiuilding at the Elgin Site. Until tenant(s)
are found, we will not receive the benefit of réimaome associated with such space. Approximat@bp of the office building is currently
vacant. There can be no assurance that we wilbleeta lease the unoccupied space and furtheratapipenditures may be necessary to lease
the remaining space, including the space previowsited by the seller of the Elgin Site.
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On March 28, 2006, our wholly-owned subsidiary JB88perties, LLC acquired title by quitclaim deedtie site that was originally
purchased in Elgin, lllinois (the “Old Elgin Sitefdr our facility consolidation project and alsaenmed into an Assignment and Assumption
Agreement (the “Agreement”) with the City of Eldftle “City”). In the third quarter of fiscal 2013BSS Properties, LLC transferred all of its
properties and agreements to JBSS Real Estate, Uh@er the terms of the Agreement, the City assigoaus the City’s remaining rights and
obligations under a development agreement entatecy and among the Company, certain related getinerships, and the City (the
“Development Agreement”). The Mortgage Facilitysecured, in part, by the Old Elgin Site. We mugaivbthe consent of the Mortgage
Lender (as defined below) prior to the sale of@he Elgin Site. Also, the State of lllinois, thaginal owner of the Old Elgin Site that sold it
the City, has the option to repurchase the OldrERjte. We currently have an agreed upon salesawirfor the assets located at the Old Elgin
Site and the State of lllinois has waived its repase option. We expect the sales proceeds to@xoeearrying value of these assets. A
portion of the Old Elgin Site contains an officallling (which we began renting to a thipérty during the third quarter of fiscal 2007) thal
likely be included in any future sale. We incurf&g18 million of gross costs under the Developmegtegment, and had carrying values of ¢
million at both June 27, 2013 and June 28, 2012s&lcosts are recorded as “Assets held for salriret 27, 2013 and “Rental investment
property” at June 28, 2012.

Financing Arrangements

On February 7, 2008, we entered into the CreditiBawith a bank group (the “Bank Lenders”) proing a $117.5 million revolving loan
commitment and letter of credit subfacility. Also Bebruary 7, 2008, we entered into a Loan Agre¢mih an insurance company (the
“Mortgage Lender”) providing us with two term loamse in the amount of $36.0 million (“Tranche Afid the other in the amount of $9.0
million (“Tranche B"), for an aggregate amount &5%0 million (the “Mortgage Facility”).

Credit Facility

The Credit Facility, as amended, is secured bytantially all our assets other than real propeng fixtures. The Mortgage Facility is secured
by mortgages on essentially all of our owned reapprty located in Elgin, lllinois, Gustine, Califda and Garysburg, North Carolina (the
“Encumbered Properties”). The encumbered Elgimdif real property includes almost all of the @Idin Site that was purchased prior to out
purchase of the land in Elgin where the Elgin &itmcated.

On July 15, 2011, we entered into the Second Amemdito the Credit Facility which extended the migjuttate of the Credit Facility from
February 7, 2013 to July 15, 2016. In addition, $leeond Amendment increased the amount by whichmayeincrease the revolving borrow
capacity available under the Credit Facility fro&b® million to $22.5 million. On October 31, 201ie entered into a Third Amendment to
the Credit Facility (the “Third Amendment”). The ifth Amendment permits an additional 5% of outstagdiccounts receivable from a major
customer to be included as eligible in the borrgniase calculation, and the Third Amendment alsdentechnical modifications to
definitions. On January 22, 2013, we entered inBoasent and Fourth Amendment to the Credit Fgaithich permitted us to sell certain
intellectual property assets and invest in thetahptock of a company.

The portion of the borrowing base calculation urtierCredit Facility based upon machinery and egeipt will decrease by $1.5 million per
year for the first five years to coincide with artimation of the machinery and equipment collatedal of June 27, 2013, the weighted aver
interest rate for the Credit Facility was 2.23%eTarms of the Credit Facility contain covenants tiequire us to restrict investments,
indebtedness, capital expenditures, acquisitiodscantain sales of assets, cash dividends, redengpdif capital stock and prepayment of
indebtedness (if such prepayment, among othershiagf a subordinate debt). If loan availabilityder the borrowing base calculation falls
below $25.0 million, we will be required to mainta specified fixed charge coverage ratio, tested monthly basis. All cash received from
customers is required to be applied against thdiCracility. The Bank Lenders are entitled to negummediate repayment of our obligations
under the Credit Facility in the event of defauitthe payments required under the Credit Fac#itghange in control in the ownership of the
Company, non-compliance with the financial coveaamtupon the occurrence of certain other defdoyltss under the Credit Facility
(including a default under the Mortgage Facility of June 27, 2013, we were in compliance wittcallenants under the Credit Facility and
we currently expect to be in compliance with theficial covenant in the Credit Facility for thedseeable future. As of June 27, 2013, we ha
$81.6 million of available credit under the Crdgltcility. We would still be in compliance with aéistrictive covenants under the Credit
Facility if this entire amount were borrowed.
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Mortgage Facility

We are subject to interest rate resets for eadhafche A and Tranche B. Specifically, on MarcR@18 (the “Tranche A Reset Date”) and
March 1, 2014 and every two years thereafter (emthranche B Reset Date”), the Mortgage Lender neagt the interest rates for each of
Tranche A and Tranche B, respectively, in its swid absolute discretion. If the reset interestfi@teither Tranche A or Tranche B is
unacceptable to us and we (i) do not have suffidiemds to repay amounts due with respect to Trachr Tranche B on the Tranche A Rese
Date or Tranche B Reset Date, in each case, agalplgl, or (ii) are unable to refinance amountswiib respect to Tranche A or Tranche B
the Tranche A Reset Date or Tranche B Reset Datgdh case, as applicable, on terms more favotfadatethe reset interest rates, then,
depending on the extent of the changes in the netgeest rates, our interest expense could inerasaerially.

The Mortgage Facility matures on March 1, 2023n€hee A under the Mortgage Facility accrues inteaést fixed interest rate of 7.63% per
annum, payable monthly. As mentioned above, suehdst rate may be reset by the Mortgage Lend¢heiranche A Reset Date. Monthly
principal payments in the amount of $0.2 millionmooenced on June 1, 2008. Tranche B under the Mggtgacility accrues interest, as reset
on March 1, 2012, at a floating rate of the greafdi) one month LIBOR plus 4.00% per annum oy %i00%, payable monthly (the “Floating
Rate”). The margin on such Floating Rate may betreg the Mortgage Lender on each Tranche B Reat; [provided, however, that the
Mortgage Lender may also change the underlyingximateeach Tranche B Reset Date occurring on or Eféech 1, 2016. Monthly principal
payments in the amount of $0.1 million commencedume 1, 2008. We do not currently anticipate #mgtchange in the Floating Rate or the
underlying index will have a material adverse dffggon our business, financial condition or resafteperations.

The terms of the Mortgage Facility contain coverdhat require us to maintain a specified net wofth110.0 million and maintain the
Encumbered Properties. The Mortgage Facility isisst; in part, by the Old Elgin Site which is cunttg under contract for sale. We must
obtain the consent of the Mortgage Lender prigh#sale of the Old Elgin Site. A portion of thed@lIgin Site contains an office building
(which we began renting to a thigdty during the third quarter of fiscal 2007) thall likely be included in any future sale (assmgione wer
to occur). The Mortgage Lender is entitled to regiinmediate repayment of our obligations undemloetgage Facility in the event we
default in the payments required under the Mortdaayglity, non-compliance with the covenants ormplve occurrence of certain other
defaults by us under the Mortgage Facility. Asurie) 27, 2013, we were in compliance with all covesander the Mortgage Facility. We
currently believe that we will be in compliance lwihe financial covenants in the Mortgage Facfiitythe foreseeable future and therefore
$21.4 million has been classified as long-term detith represents scheduled principal paymentsnifideiche A that are due at least twelve
months beyond June 27, 2013. All $6.0 million cartsting under Tranche B is classified as short-iebt as of June 27, 2013, since the
Mortgage Lender has the option to use proceedsyo$ale of the site that was originally purchasgdhe Company in Elgin, Illinois to reduce
the amount outstanding under Tranche B.

We financed the acquisition, construction and epjuip of our Bainbridge, Georgia facility (a peasbtlling plant) with industrial developm
bonds (the “bonds”) in 1987. On June 1, 2011, wearketed the bonds, resetting the interest ra3e0886 through May 2013, and at a market
rate to be determined thereafter. We had the opdiainject to certain conditions, to redeem the batdace value plus accrued interest, if any.
We exercised that option in June 2013 and fullyeded the bonds by paying $3.3 million. As of J2ne2013, we had zero in aggregate
principal amount of the bonds outstanding.

In September 2006, we sold our Selma, Texas piiepdthe “Selma Properties”) to two related pasytperships for $14.3 million and are
leasing them back. The selling price was determbyedn independent appraiser to be the fair masiete which also approximated our
carrying value. The lease for the Selma Propehi@ssa ten-year term at a fair market value rerit thitee five-year renewal options. Also, we
currently have an option to purchase the Selmad?tieg from the partnerships at 95% (100% in certacumstances) of the then fair market
value, but not less than the original $14.3 millmmrchase price. The provisions of the arrangemennot eligible for sale-leaseback
accounting and the $14.3 million was recorded dsld obligation. No gain or loss was recorded @Skima Properties transaction. As of
June 27, 2013, $12.6 million of the debt obligaticers outstanding.

Off-Balance Sheet Arrangements

As of June 27, 2013, we were not involved in arfsbafance sheet arrangements, as defined in 1te&8tap@)(ii) of Regulation S-K
promulgated by the SEC.
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Contractual Cash Obligations

At June 27, 2013, we had the following contractizadh obligations for long-term debt (including stilled interest payments), capital leases,
operating leases, the Credit Facility, purchasegatibns and other long-term liabilities (amoumtghis subsection in thousands):

More
Less Than 1-3 3-5 Than 5
Total 1 Year Years Years Years
Long-term debt obligation® $ 67,597 ¢ 13,89 $10,59¢ $ 9,867 $33,23¢
Capital lease obligatior 20 19 1 — —
Minimum operating lease commitmel 4,28¢ 1,08¢ 1,90 1,21t 80
Revolving credit facility borrowing 31,86 31,86 — — —
Purchase obligatior® 160,31 160,31« — — —
Other lon¢-term liabilities reflected on our balance sh®) 14,12: 751 1,49( 1,44¢ 10,43
Total contractual cash obligatio $278,20° $207,93: $13,99¢ $12,53( $43,75!

(1) Interest obligations on floating rate debt instents are calculated using interest rates irceffieJune 27, 2013. See Note 5 to the
Consolidated Financial Statements for further detaithe Compar’s lon¢-term debt obligations

(2) The purchase obligations represent $160,314 ohiiovg purchase:

(3) Represents projected retirement obligations. Sée Mdand Note 13 in the Notes to Consolidatedrfeiz Statements for further deta

Also, as a licensed United States Department ofciitiure Nut Warehouse Operator, to the extent weat purchase peanut inventory, we are
responsible for delivering the loan value of thamé inventory in our possession as representeébdeowarehouse receipt to the holder of the
warehouse receipt on demand. We are responsibénjodecline in the value of the peanut inventarg tb a decline in quality or shrinkage.
Based on current expectations and historical egpee, no amounts related to a potential decliriedrvalue of peanut inventory are include
the schedule above.

Critical Accounting Policies and Estimates

Our financial statements are prepared in accordaitbeaccounting principles generally acceptechia United States of America. The
accounting policies as disclosed in the Notes tosBlidated Financial Statements are applied irpthparation of our financial statements and
accounting for the underlying transactions andrzda. The policies discussed below are considegredibmanagement to be critical for an
understanding of our financial statements becawsapplication of these policies places the maggtiitant demands on management’s
judgment, with financial reporting results relyiog estimation regarding the effect of matters #ratinherently uncertain. Specific risks
applicable, for these critical accounting policies described in the following paragraphs. Fortaildel discussion on the application of these
and other accounting policies, see Note 1 of theedlto Consolidated Financial Statements.

Preparation of this Annual Report on Form 10-K ieggius to make estimates and assumptions that #fie reported amounts of assets and
liabilities, disclosures of contingent assets aalilities at the date of our financial statemeats] the reported amounts of revenue and
expenses during the reporting period. Actual resulhy differ from those estimates. See “ForwardKiag Statements” below.
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Revenue Recognition

We recognize revenue when persuasive evidence afrangement exists, title has transferred (baped terms of shipment), price is fixed,
delivery occurs and collection is reasonably agskufée sell our products under some arrangemenishvificlude customer contracts that fix
the sales price for periods typically of up to gear for some commercial ingredient customers,taraligh specific programs consisting of
promotion allowances, volume and customer rebatdsyarketing allowances, among others, to consaméisome commercial ingredient
users. Reserves for these programs are establigised upon the terms of specific arrangements.iRiegeare recorded net of rebates and
promotion and marketing allowances. Revenues awerakorded net of expected customer deductionshvere provided for based upon past
experiences. While customers do have the righttiorm products, past experience has demonstraaegribduct returns have generally been
insignificant. Provisions for returns are reflectedda reduction in net sales and are estimated lbgssn customer specific circumstances.

Inventories

Inventories, which consist principally of inshelllk-stored nuts, shelled nuts, dried fruit and pssed and packaged nut products, are stated
the lower of cost (first-in, first-out) or markehieh approximates actual cost. Inventory costgerewed at least quarterly. Fluctuations in the
market price of pecans, peanuts, walnuts, almondother nuts may affect the value of inventory graks profit and gross profit margin.
When expected market sales prices move below agstsecord adjustments to write down the carryialyes of inventories to the lower of
cost (first-in, first-out) or market which approxates actual cost. The results of our shelling m®can also result in changes to our inventory
costs based upon actual versus expected crop yiblelsnaintain significant inventories of bulk-stdri@shell pecans, peanuts and walnuts.
Quantities of inshell bulk-stored nuts are deterdibased upon our inventory systems and are subjeetification techniques including
observation, weighing and other methods. The guiesif each crop year bulk-stored nut inventogsiessgenerally shelled out over a ten to
fifteen month period, at which time revisions ty &stimates, which historically averaged less th&ft of inventory purchases, are also
recorded.

I mpairment of Long-Lived Assets

We review held and used long-lived assets, inclyidiur rental investment property and amortizabémiifiable intangible assets, to assess
recoverability from projected undiscounted caskwfiavhenever events or changes in facts and ciranoss indicate that the carrying value of
the assets may not be recoverable. When such eyerus, we compare the sum of the undiscounted ftask expected to result from the use
and eventual disposition of the asset or assejpgimthe carrying amount of the long lived assedsset group. The cash flows are based on o
best estimate of future cash flows derived fromrttwest recent business projections. If this compariadicates there is an impairment, the
carrying value of the asset is reduced to its egtiohfair value.

We did not record any impairment of long-lived asder the last three fiscal years.

Related Party Transactions

As discussed in Notes 5 and 14 of the Notes t€tresolidated Financial Statements, we lease spawed related party and transact with
another related party in the normal course of lssinWe believe, based on our procedures regameatgd party transactions, that these
related party transactions are fair or reasonafdeirathe best interest of the Company.

Income Taxes

We account for income taxes using an asset aniditijadgpproach that requires the recognition ofatedd tax assets and liabilities for the
expected future tax consequences of events thattheen reported in our financial statements orddxns. Such items give rise to differences
in the financial reporting and tax basis of asaets liabilities. A valuation allowance is recordededuce the carrying amount of deferred tax
assets if it is more likely than not that all gp@tion of the asset will not be realized. Any istreent tax credits are accounted for by using the
flow-through method, whereby the credits are réfidas reductions of tax expense in the year theyegognized in the financial statements.
In estimating future tax consequences, we consillexpected future events other than changeitata or rates.
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We record liabilities for uncertain income tax pimsis based on a two-step process. The first stegcognition, where we evaluate whether ar
individual tax position has a likelihood of greatean 50% of being sustained upon examination basdtle technical merits of the position,
including resolution of any related appeals ogéition processes. For tax positions that are ctlyrestimated to have a less than 50%
likelihood of being sustained, no tax benefit ismeled. For tax positions that have met the re¢mgnihreshold in the first step, we perform
the second step of measuring the benefit to bededo The actual benefits ultimately realized mifedfrom our estimates. In future periods,
changes in facts, circumstances, and new informattiay require us to change the recognition and nneagnt estimates with regard to
individual tax positions. Changes in recognitionl ameasurement estimates are recorded in resubigevétions and financial position in the
period in which such changes occur. As of Jun&@T3 and June 28, 2012, we had liabilities for cogmized tax benefits pertaining to
uncertain tax positions totaling $131 thousand $t2P thousand, respectively. We do not anticigaaé tbtal unrecognized tax benefits will
significantly change in the next twelve months.

We recognize interest and penalties accrued retatadrecognized tax benefits in the income taxeesp/(benefit) caption in the consolidated
statement of comprehensive income.

We evaluate the realization of deferred tax agsgetonsidering our historical taxable income artdriei taxable income based upon the reve
of deferred tax liabilities. As of June 27, 2013 believe that our deferred tax assets are fulllizable, except for $0.8 million of basis
differences for which we have provided a valuaatlowance.

Recent Accounting Pronouncements

In February 2013, the FASB issued ASU No. 2013*@®dmprehensive Income (Topic 220)—Reporting of AmisuReclassified Out of
Accumulated Other Comprehensive Income.” The neMtaqnce requires presentation by the respectivetkmes of net income, either on the
face of the statement where net income is presamtadthe notes, information about significant amis required under U.S. GAAP to be
reclassified out of accumulated other compreherisis@me in their entirety. For amounts not requit@tie reclassified in their entirety to net
income, an entity is required to cross-referencather disclosures that provide additional detlileut those amounts. This guidance is
effective for fiscal years beginning on or aftercBmber 15, 2012, and interim periods within thaseual periods. The Company will adopt
this guidance during fiscal 2014 and does not edibecadoption to have a material effect on ouardicial position, results of operations or casl
flows.

In July 2013 the FASB issued ASU 2013-1Rrésentation of an Unrecognized Tax Benefit WhBieaOperating Loss Carryforward, a Sim
Tax Loss, or a Tax Credit Carryforward Exists,” elhemends ASC 740, “Income Taxes.” This new guidarequires that a liability related to
an unrecognized tax benefit be offset against erded tax asset for a net operating loss carryfaiwasimilar tax loss or a tax credit
carryforward if certain criteria are met. The pions of this update are effective for fiscal yearsd interim periods within those years,
beginning after December 15, 2013. Early adoptopermitted. The amendments should be applied eotisply to all unrecognized tax
benefits that exist at the effective date. Retrospe application is permitted. The Company wilbatlithis guidance during fiscal 2015 and ¢
not expect the adoption to have a material effacur financial position, results of operationsash flows.

Forward-Looking Statements

The statements contained in this Annual ReportanmFL0-K, and in the Chief Executive Officer’s ttto stockholders accompanying the
Annual Report on Form 10-K delivered to stockhadgdénat are not historical (including statementsoeoning our expectations regarding
market risk) are “forward-looking statements.” Thdgrwardlooking statements may be followed (and therefdemiified) by a cross referer
to Part I, Item 1A — “Risk Factors” or may be otiese identified by the use of forward-looking womlsd phrases such as “will”,
“anticipates”, “intends”, “may”, “believes”, “shod! and “expects”, and they are based on our cuerpéctations or beliefs concerning future
events and involve risks and uncertainties. We tiakle no obligation to update publicly or otherwisgise any forward-looking statements,
whether as a result of new information, future ésem other factors that affect the subject of ¢h&tatements, except where expressly require
to do so by law. We caution that such statemetgjaalified by important factors, including thettas described in Part I, Item 1A — “Risk

Factors” and other factors, risks and uncertairtias are beyond our control, that could causeltesudiffer
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materially from our current expectations and/osthn the forwardeoking statements, as well as the timing and getuee (or nonoccurrenc
of transactions and other factors, risk, uncerigsrind events which may be subject to circumstabegond our control. Consequently, results
actually achieved may differ materially from thepegted results included in these statements.

ltem 7A — Quantitative and Qualitative DisclosuresAbout Market Risk

We are exposed to the impact of changes in inteaéss, commodity prices of raw material purchasekforeign exchange. We have not
entered into any arrangements to hedge againsgeban market interest rates, commodity priceomifn currency fluctuations.

We are unable to engage in hedging activity reledaembmmodity prices, because there are no edtallititures markets for nuts; therefore,
can only attempt to pass on the commodity costames in the form of price increases to our custeansee Part I, Item 1A — “Risk Factors”
for a further discussion of the risks and uncettasénrelated to commodity prices of raw materiald the impact thereof on our business.

Approximately 31% of the dollar value of our totait purchases for fiscal 2013 were made from foreiguntries, and while these purchases
were payable in U.S. dollars, the underlying costy fluctuate with changes in the value of the d@lar relative to the currency in the
foreign country or to other major foreign currescgich as the euro.

We are exposed to interest rate risk on our Creatiflity, our only variable rate credit facilityebause we have not entered into any hedging
instruments which fix the floating rate or offsetiacrease in the floating rate. A hypothetical 1@8terse change in weighted-average intere:
rates would have had less than a $0.1 million impa®ur net income and cash flows from operatictiyiies for fiscal 2013. In addition, the
fixed interest rate on our Mortgage Facility resetthe future.
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Item 8 — Financial Statements and Supplementary Dat

Report of Independent Registered Public Accountindrirm
To the Board of Directors and Stockholders of JBh&anfilippo & Son, Inc.:

In our opinion, the accompanying consolidated bzdasheets and the related consolidated statemfecasnprehensive income, stockholders’
equity and cash flows present fairly, in all maierespects, the financial position of John B. $igpb & Son, Inc. and its subsidiaries at

June 27, 2013 and June 28, 2012, and the resuligiofoperations and their cash flows for eacthefthree fiscal years in the period ended
June 27, 2013 in conformity with accounting prinespgenerally accepted in the United States of AgaeAlso in our opinion, the Company
maintained, in all material respects, effectiveinal control over financial reporting as of Juife 2013, based on criteria established in
Internal Contro—Integrated Frameworkl992) issued by the Committee of Sponsoring Omgditins of the Treadway Commission (COSO).
The Company’s management is responsible for theaadial statements, for maintaining effective intd control over financial reporting and
for its assessment of the effectiveness of interoatrol over financial reporting, included in Ma®snent's Report on Internal Control over
Financial Reporting under item 9A. Our respondipi to express opinions on these financial stat@mand on the Compagyinternal contrc
over financial reporting based on our integrateditauWe conducted our audits in accordance wighstandards of the Public Company
Accounting Oversight Board (United States). Thdaedards require that we plan and perform the sidibbtain reasonable assurance about
whether the financial statements are free of matarisstatement and whether effective internal mdmiver financial reporting was maintained
in all material respects. Our audits of the finahstatements included examining, on a test bagidence supporting the amounts and
disclosures in the financial statements, assessgccounting principles used and significaninesties made by management, and evaluating
the overall financial statement presentation. Qudlitzof internal control over financial reportingciuded obtaining an understanding of interna
control over financial reporting, assessing thk tiimt a material weakness exists, and testingeaatliating the design and operating
effectiveness of internal control based on thesseskrisk. Our audits also included performing satbler procedures as we considered
necessary in the circumstances. We believe thaaadits provide a reasonable basis for our opinions

A company'’s internal control over financial repodiis a process designed to provide reasonableaassuregarding the reliability of financial
reporting and the preparation of financial statet:iéor external purposes in accordance with gelyesatepted accounting principles. A
company’s internal control over financial reportingludes those policies and procedures that (fppeto the maintenance of records that, in
reasonable detail, accurately and fairly refleettitansactions and dispositions of the assetsofdmpany; (ii) provide reasonable assurance
that transactions are recorded as necessary tatgeaparation of financial statements in accor@anith generally accepted accounting
principles, and that receipts and expenditureh®ttbmpany are being made only in accordance witibaizations of management and
directors of the company; and (iii) provide readwaassurance regarding prevention or timely detectf unauthorized acquisition, use, or
disposition of the company’s assets that could lzaneterial effect on the financial statements.

Because of its inherent limitations, internal cohtiver financial reporting may not prevent or @¢taisstatements. Also, projections of any
evaluation of effectiveness to future periods agject to the risk that controls may become inadegjbecause of changes in conditions, or
the degree of compliance with the policies or pdoces may deteriorate.

/sl PricewaterhouseCoopers LLP
Chicago, lllinois
August 28, 2013
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JOHN B. SANFILIPPO & SON, INC.
CONSOLIDATED BALANCE SHEETS
June 27, 2013 and June 28, 2012
(dollars in thousands, except per share amolints

June 27, June 28,
2013 2012
ASSETS
CURRENT ASSETS
Cash $ 834 $ 245¢
Accounts receivable, less allowances of $2,628%%867, respectivel 49,50¢ 49,86
Inventories 158,70t 146,38«
Deferred income taxe 3,72% 4,82:
Prepaid expenses and other current a: 4,84: 3,28¢
Assets held for sal 6,17¢ —
TOTAL CURRENT ASSETS 223,791 206,81
PROPERTY, PLANT AND EQUIPMENT
Land 9,28t 9,39¢
Buildings 102,42: 102,81«
Machinery and equipme 166,54¢ 160,95¢
Furniture and leasehold improveme 4,36: 4,30¢
Vehicles 524 474
Construction in progres 1,207 1,09¢
284,35: 279,04.
Less: Accumulated depreciati 172,92 161,77:
111,42. 117,26¢
Rental investment property, less accumulated dégirec of $6,470 and $6,256, respectiv 22,42; 29,44
TOTAL PROPERTY, PLANT AND EQUIPMENT 133,84 146,71;
OTHER LONG TERM ASSETS
Cash surrender value of offic’ life insurance and other ass 8,40¢ 7,25¢
Deferred income taxe 827 —
Intangible assets, n 7,87¢ 10,94
TOTAL ASSETS $374,74.  $371,72

The accompanying notes are an integral part ofef@msolidated financial statements.
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JOHN B. SANFILIPPO & SON, INC.
CONSOLIDATED BALANCE SHEETS
June 27, 2013 and June 28, 2012
(dollars in thousands, except per share amolints

LIABILITIES & STOCKHOLDERS ' EQUITY
CURRENT LIABILITIES:
Revolving credit facility borrowing
Current maturities of lor-term debt, including related party debt of $321 $8€7, respectivel
Accounts payable, including related party payabfe&290 and $75, respective
Book overdrafi
Accrued payroll and related benel
Other accrued expens
TOTAL CURRENT LIABILITIES
LONG-TERM LIABILITIES:
Long-term debt, less current maturities, including edagparty debt of $12,264 and $12,585, respect
Retirement plai
Deferred income taxe
Other
TOTAL LONG-TERM LIABILITIES
TOTAL LIABILITIES

COMMITMENTS AND CONTINGENCIES
STOCKHOLDER¢ EQUITY:
Class A Common Stock, convertible to Common Stath @er share basis, cumulative voting rights iof te
votes per share, $.01 par value; 10,000,000 shatésrized, 2,597,426 shares issued and outsta
Common Stock, non-cumulative voting rights of o¢evper share, $.01 par value; 17,000,000 shares
authorized, 8,440,409 and 8,282,705 shares issesgkctively
Capital in excess of par val
Retained earning
Accumulated other comprehensive i
Treasury stock, at cost; 117,900 shares of Comnaek:
TOTAL STOCKHOLDERS EQUITY

TOTAL LIABILITIES & STOCKHOLDERS' EQUITY

The accompanying notes are an integral part ofelmmsolidated financial statements.
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June 27,
2013

June 28,
2012

$ 31,867 $ 45,84¢
8,69( 12,72
43,741 33,04
1,057 1,947
15,85¢ 14,67
7,59: 11,46°
108,79¢ 119,70
33,66¢ 36,20¢
12,61 13,33t
— 46C
4,36z 1,00¢
50,64: 51,00;
159,44( 170,71
26 26

84 83
106,13; 103,87
113,43(  102,55¢
(3,169 (4,327)
(1,204) (1,204)
21530  201,0L
$374,74«  $371,72




JOHN B. SANFILIPPO & SON, INC.
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
For the years ended June 27, 2013, June 28, 2@L2uae 30, 2011
(dollars in thousands, except per share amolints

Year Ended Year Ended Year Ended
June 27, 2013 June 28, 2012 June 30, 2011
Net sales $ 734,33 $ 700,57 $ 674,21.
Cost of sale: 614,37: 593,52: 590,02!
Gross profit 119,96:. 107,05¢ 84,19:
Operating expense
Selling expense 47,11 45,08¢ 44,34¢
Administrative expense 31,23: 28,99¢ 23,92.
Goodwill impairment — — 5,662
Total operating expens 78,34 74,08! 73,93t
Income from operation 41,61¢ 32,97: 10,25¢
Other expense
Interest expense including $1,161, $1,151 and $lt@%elated parties,
respectively 4,75¢ 5,36¢ 6,44¢
Rental and miscellaneous expense, 1,56¢ 1,38¢ 1,02¢
Total other expense, n 6,322 6,752 7,47(C
Income before income tax 35,29¢ 26,22: 2,78¢
Income tax expense (bene! 13,53¢ 9,09¢ (49)
Net income 21,76( 17,12 2,83t
Other comprehensive income (loss), net of
Amortization of prior service cost and actuariaihgacluded in net periodic
pension cos 574 462 44~
Net actuarial gain (loss) arising during the pel 58¢ (1,549 (28¢)
Other comprehensive income (loss), net of 1,162 (1,085 157
Comprehensive incorn $  22,92! $ 16,03: $ 2,99:
Net income per common she— basic $ 2.0C $ 1.6C $ 0.27
Net income per common she— diluted $ 1.9¢ $ 1.5¢ $ 0.2¢
Cash dividends declared per sh $ 1.0C $ — $ —
Weighted average shares outstan— basic 10,863,06 10,726,00 10,671,78
Weighted average shares outstan— diluted 10,992,99 10,828,51 10,770,35

The accompanying notes are an integral part ofef@msolidated financial statements.
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JOHN B. SANFILIPPO & SON, INC.
CONSOLIDATED STATEMENTS OF STOCKHOLDERS' EQUITY
For the years ended June 27, 2013, June 28, 2@L2uae 30, 2011
( dollars in thousand$

Class A Common Capital in Accgmtélf\ted
Stock Common Stock Excess ¢ Retained Comprehensive Treasury
Shares Amount  Shares  Amount Par Value Earnings Loss Stock Total
Balance, June 24, 2010 2,597,421 $ 26 8,166,84' $ 82 $ 101,78 $ 82,60: $ (3,399 $ (1,204 $179,89
Net income 2,83t 2,83t
Pension liability amortization, net of income teh$@96 44F 44F
Pension liability adjustment, net of income tax éfigrof $190 (28¢) (28¢)
Equity award exercise 15,73: 91 91
Stocl-based compensation expel 73C 73C
Balance, June 30, 20: 2,597,421 $ 26 8,182,558 $ 82 $ 102,60¢ $ 85437 $ (3,242 $ (1,204 $183,70°
Net income 17,12: 17,12:
Pension liability amortization, net of income teh$809 462 463
Pension liability adjustment, net of income tax dfigrof $1,031 (1,549 (1,54¢)
Equity award exercise 100,12! 1 50C 501
Stocl-based compensation expel 76€ 76¢
Balance, June 28, 20: 2,597,420 $ 26 8,282,70: $ 83 $ 103,87t $102,55¢ $ (4,327) $ (1,209 $201,01:
Net income 21,76( 21,76(
Cash dividends ($1.00 per common sh: (10,889 (10,889
Pension liability amortization, net of income teH$883 574 574
Pension liability adjustment, net of income tax$800 58¢ 58¢
Equity award exercise 157,70 1 1,34( 1,341
Stocl-based compensation expel 91€ 91€
Balance, June 27, 20: 2,597,421 $ 26 8,440,40 $ 84 $ 106,13. $11343( $ (3,169 $ (1,204 $215,30«

The accompanying notes are an integral part ofef@msolidated financial statements.
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JOHN B. SANFILIPPO & SON, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS
For the years ended June 27, 2013, June 28, 2@L2uae 30, 2011
( dollars in thousand$

Year Ended Year Ended Year Ended
June 27, 201 June 28, 201 June 30, 201
CASH FLOWS FROM OPERATING ACTIVITIES:
Net income $ 21,76( $ 17,12 $ 2,83t
Depreciation and amortizatic 16,717 17,117 16,96¢
(Gain) loss on disposition of properties, (57%) 16 817
Deferred income tax bene (947) (809) (3,02))
Stocl-based compensation expe! 90t 82C 73C
Goodwill impairment — — 5,66:
Change in assets and liabilities, net of businegsieed:
Accounts receivable, n 35¢ (20,836 767
Inventories (12,327 (17,446 (14,579
Prepaid expenses and other current a: (80%) (19 1,42(
Accounts payabl 10,521 4,784 (1,365
Accrued expense (2,696 5,44: (1,420
Income taxes receivable/paya (7549) (1,009 921
Other lon¢-term liabilities 3,35¢ (119 (4,43€)
Other, ne 22¢ 831 1,93:¢
Net cash provided by operating activit 35,75 15,90¢ 7,23¢€
CASH FLOWS FROM INVESTING ACTIVITIES:
Purchases of property, plant and equipn (7,207 (7,537 (5,199
Proceeds from disposition of ass 99:¢ 434 25¢
Purchase of assets of Orchard Valley Harvest, — — (11%)
Other (16%) (89 (122)
Net cash used in investing activiti (6,379 (7,186) (5,177)
CASH FLOWS FROM FINANCING ACTIVITIES:
Borrowings under revolving credit facilitit 313,05¢ 310,72° 274,13(
Repayments of revolving credit borrowin (327,040 (312,869) (266,587
Principal payments on lo-term debt (6,575 (4,309 (5,257)
(Decrease) increase in book overd (895) 30¢ (422)
Dividends paic (20,889 — —
Credit facility amendment cos — (247) —
Payment of contingent considerati — (1,702 (4,139
Proceeds from the exercise of stock opti 1,21¢ 452 84
Tax benefit of equity award exercis 122 48 7
Net cash used in financing activiti (30,999 (7,587 (2,175
NET (DECREASE) INCREASE IN CASH (1,62%) 1,13¢ (11¢)
Cash, beginning of peric 2,45¢ 1,321 1,435
Cash, end of perio $ 834 $  2,45¢ $ 1,321
Supplemental disclosures of cash flow information:
Interest paic $ 4,131 $ 5,011 $ 5,87¢
Income taxes paid, excluding refunds of $14, $565%81, respectivel 15,13t 11,38 2,16:
Capital lease obligations incurr — — 267

The accompanying notes are an integral part ofef@msolidated financial statements.
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JOHN B. SANFILIPPO & SON, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
(dollars in thousands, except per share data)

NOTE 1 — SIGNIFICANT ACCOUNTING POLICIES
Basis of Presentation and Consolidation and Detsonipf Business

Our consolidated financial statements include temants of John B. Sanfilippo & Son, Inc., and tww wholly-owned subsidiaries, JBSS
Real Estate, LLC and JBSS Ventures, LLC. Duringttiel quarter of fiscal 2013, JBSS Properties, Lit&hsferred all of its real estate
holdings to JBSS Real Estate, LLC (a recently fatrmgbsidiary) and JBSS Properties, LLC changekitse to JBSS Ventures, LLC. Our
fiscal year ends on the last Thursday of June gaah and typically consists of fiftyvo weeks (four thirteen week quarters). Howevss, ytea
ended June 30, 2011 consisted of fifty-three weakaur fourth quarter contained fourteen weeks. ddtompanying consolidated financial
statements and related footnotes are presenteaténdance with accounting principles generally ptea in the United States of America
(“GAAP").

We are one of the leading processors and distridatiopeanuts and tree nuts in the United Statessd nuts are sold under a variety of private
brands and under tti@sher, Orchard Valley HarvesindSunshine Countrigrand names. We also market and distribute, antbist cases
manufacture or process, a diverse product linead fand snack products, including peanut butterpat butter, candy and confections, sn:
and trail mixes, sunflower seeds, dried fruit, cemacks, sesame sticks and other sesame snaclcizradder private brands and brand names
Our products are sold through the major distributbannels to significant buyers of nuts, includiogd retailers, commercial ingredient us:
contract packaging customers and internationabowsts.

Reclassifications

Certain reclassifications have been made to theddiolated balance sheet at June 28, 2012 to cortfothe current year presentation which
had no effect on net equity reported for any period

Management Estimates

The preparation of financial statements in conftymiith GAAP requires management to make estimatesassumptions that affect the
reported amounts of assets and liabilities andafisice of contingent assets and liabilities atdhte of the financial statements and the repc
amounts of revenues and expenses during the negqrtiriod. Significant estimates include resereexfistomer deductions, allowances for
doubtful accounts, the quantity and valuation dklwventories, the evaluation of recoverabilitylofig-lived assets, the realizability of
deferred tax assets and various other accrual atzoictual results could differ from those estiezat

Accounts Receivable

Accounts receivable are stated at the amounts etldogcustomers, less allowances for doubtful atisp@and reserves for estimated cash
discounts and customer deductions. The allowarrcédobtful accounts is calculated by specificallgntifying customers that are credit risks
and estimating the extent that other non-specifi¢dentified customers will become credit riskodunt balances are charged off against the
allowance when we conclude that it is probableréoeivable will not be recovered. The reserve &ingated cash discounts is based on
historical experience. The reserve for customeudiaoins represents known customer short paymentsiamestimate of future credit memos
that will be issued to customers related to rebamekallowances for marketing and promotions basekistorical experience.
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Inventories

Inventories, which consist principally of inshelllk-stored nuts, shelled nuts, dried fruit and pssed and packaged nut products, are stated
the lower of cost (first-in, first-out) or markehieh approximates actual cost. Inventory costgevewed at least quarterly. Fluctuations in the
market price of pecans, peanuts, walnuts, almaradsews and other nuts may affect the value ohiiovg, gross profit and gross profit
margin. When expected market sales prices movemadsts, we record adjustments to write down thieyoay values of inventories to the
lower of cost (first-in, first-out) or market. Thesults of our shelling process can also resuthanges to inventory costs, such as adjustment:
made pursuant to actual versus expected crop yMldsmaintain significant inventories of bulk-stdiaeshell pecans, peanuts and walnuts.
Quantities of inshell bullstored nuts are determined based on our invenystems and are subject to quarterly physical \oatiibn technique
including observation, weighing and other methdde quantities of each crop year bulk-stored nugiiiories are generally shelled out over &
ten to fifteen month period, at which time revisido any estimates are also recorded.

We store a large amount of peanut inventory onlbehtéhe United States government at various fied. As a licensed United States
Department of Agriculture Nut Warehouse Operamthe extent that we do not purchase these peametare responsible for delivering the
loan value of the peanut inventory in our possesa®represented on the warehouse receipt to tertaf the warehouse receipt on demand.
We are responsible for any decline in the valuthefpeanut inventory due to a decline in qualitglainkage in excess of an allowable ama
No such declines in value are currently anticipa

Property, Plant and Equipment

Property, plant and equipment are stated at cogpmmprovements that extend the useful life, edpacity, or add functionality are
capitalized and charged to expense through depimtid&kepairs and maintenance are charged to egmenmcurred. The cost and accumul:
depreciation of assets sold or retired are reménogd the respective accounts, and any gain oritosscognized currently in operating income.

Depreciation expense for the last three fiscal yé&aas follows:

Year Endec Year Ended Year Ended
June 27, June 28, June 30,
2013 2012 2011
Depreciation expense $ 13,64¢ $ 14,06 $ 14,90:

Cost is depreciated using the straight-line methaat the following estimated useful lives:

Classification Estimated Useful Live:
Buildings 10 to 40 yeal
Machinery and equipme 5to 10 yeat
Furniture and leasehold improveme 5to 10 yeat
Vehicles 3to 5 year
Computers and softwa 3to 5 year

No interest costs were capitalized for the lastd¢Hiscal years due to the lack of any signifiganoject.

Assets Held For Sale

An asset is classified as held for sale when (hagament commits to a plan to sell and it is altimearketed, (ii) it is available for immediate

sale and the sale is expected to be completednagtie year and (iii) it is unlikely significant alnges to the plan will be made or that the plan

will be withdrawn. Assets held for sale may excerd year due to events or circumstances beyondamtrol. Recoverability is also assessed
and assets held for sale are reported at the lofa@rrying value or fair-value less costs to sifisets classified as held for sale are no longer
depreciated and reported on separate lines ofalamte sheet.

We currently have assets held for sale on our dimlaged balance sheets at June 27, 2013 due feetiding sale of property we own. For more
information, see Note 15 — Assets Held for Sale.
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Goodwill

In accordance with authoritative guidance on godidwider the provisions of ASC 350 “Intangibles-@@all and Other”, goodwill is subject
to impairment testing at least annually or morgdently if an event occurs or conditions changéwwauld more likely than not reduce the fair
value of a reporting unit below its carrying valWée performed our impairment test, annually dutimgfourth quarter, using the two-step
method.

We completed an acquisition of certain assets iabdities of Orchard Valley Harvest (“OVHguring the fourth quarter of fiscal 2010. Duri
the fourth quarter of fiscal 2011, we experienceaiaificant decline in the market value and opagatesults of the Company driven by
challenging market conditions and also performedasunual impairment analysis under the provisidn82C 350. Based upon our analysis,
we concluded that the entire goodwill balance 9662 was impaired.

Impairment of LoneLived Assets

We review held and used long-lived assets, inclyidiur rental investment property and amortizabémiifiable intangible assets, to assess
recoverability from projected undiscounted caskw#avhenever events or changes in facts and cireumoss indicate that the carrying value of
the assets may not be recoverable. When such exeris, we compare the sum of the undiscounted ftask expected to result from the use
and eventual disposition of the asset or assejpgimthe carrying amount of the long lived assedsset group. The cash flows are based on o
best estimate of future cash flows derived fromrttwest recent business projections. If this compariadicates there is an impairment the
carrying value of the asset is reduced to its egtohfair value.

We did not record any impairment of long-lived asder the last three fiscal years.

Deferred Financing Costs

Deferred financing costs are incurred to obtairglterm financing and are amortized using the eilfedhterest method over the term of the
related debt. The amortization of deferred finaganosts, which is classified in interest expensiénconsolidated statement of comprehensiv
income, was as follows for the last three fiscalrge

Year ended Year ended Year ended
June 27, 201 June 28, 201 June 30, 201
Amortization of deferred financing costs $ 442 $ 37C $ 733

Facility Consolidation Project/Real Estate Tranigamst

In April 2005, we acquired property to be usedtfa Elgin Site. Two buildings are located on thgiESite, one of which is an office buildir
Approximately 71% of the office building is currgnvacant. The other building, a warehouse, waspspd and modified for use as our
principal processing facility and headquarters. @l@cation of the purchase price to the two builgi was determined through a third party
appraisal. The value assigned to the office bujdénincluded in rental investment property onliaéance sheet. The value assigned to the
warehouse building is included in “Property, plantl equipment”.

The net rental expense from the office buildinqm@duded in the caption “Rental and miscellaneoysease, net”. Gross rental income and
Rental (expense), net for the last three fiscatyaee as follows:

Year ended Year ended Year ended

June 27, 201 June 28, 201 June 30, 201

Gross rental income $ 1,671 $ 1,42¢ $ 1,45¢
Rental (expense), n (1,495 (1,450 (1,412
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Expected future gross rental income under operdgiages within the office building is as follows fbe fiscal years ending:

June 26, 201 $ 1,84¢
June 25, 201 1,86(
June 30, 201 1,87:
June 29, 201 1,71¢
June 28, 201 57¢
Thereaftel 2,66(

$10,53¢

On March 28, 2006, our wholly-owned subsidiary JB88perties, LLC acquired title by quitclaim deedtie site that was originally
purchased in Elgin, lllinois (the “Old Elgin Sitefdr our facility consolidation project and alsaenmed into an Assignment and Assumption
Agreement (the “Agreement”) with the City of Eldtle “City”). In the third quarter of fiscal 2013BSS Properties, LLC transferred all of its
properties and agreements to JBSS Real Estate, Uh@er the terms of the Agreement, the City asslgoaus the City’s remaining rights and
obligations under a development agreement entatedy and among the Company, certain related getinerships and the City (the
“Development Agreement”). The Mortgage Facilitysecured, in part, by the Old Elgin Site. We musaivbthe consent of the Mortgage
Lender (as defined below) prior to the sale ofG@heé Elgin Site. Also, the State of lllinois, thaginal owner of the Old Elgin Site that sold it
the City, has the option to repurchase the OldrERjte. We currently have an agreed upon salesagirgnd the State of Illinois has waived its
repurchase option. Consequently, we have clasdliiese assets as held for sale in the consolithatietice sheets. See Note 15. A portion of
the OId Elgin Site contains an office building (ehiwe began renting to a third-party during thedtlgjuarter of fiscal 2007) that will likely be
included in any future sale. We incurred $6,80@rafss costs under the Development Agreement, athddraying values of $6,175 and $6,228
at June 27, 2013 and June 28, 2012, respectiveBselcosts are recorded as “Assets held for saleing 27, 2013 and “Rental investment
property” at June 28, 2012.

In September 2012, we completed the sale of laddadvuilding where we owned and operated a rdtaiésn Barrington, lllinois. Proceeds
from the sale were $870, net of expenses of $4bresulted in a pre-tax gain of $660 which is reedrin “Administrative expenses” for the
year ended June 27, 20:

Introductory Funds

The ability to sell to certain retail customerseofrequires upfront payments to be made by us. Bagiments are frequently made pursuant to
contracts that stipulate the term of the agreentkatquantity and type of products to be sold andexclusivity requirements. If appropriate,
the cost of these payments is recorded as anas$és amortized over the term of the contract.ei@ense payments if no written arrangen
exists and amounts are not recoverable in the efantstomer cancellation.

Total introductory funds are insignificant at bdiime 27, 2013 June 28, 2012.

Amortization of introductory funds, which is recedlas a reduction in net sales, was as followthiotast three fiscal years:

Year ended Year ended Year ended
June 27, 201 June 28, 201 June 30, 201
Amortization of introductory funds $ 24¢€ $ 82 $ 41

Fair Value of Financial Instruments

Authoritative guidance issued by the Financial Againg Standards Board (“FASB”) defines fair vaagethe price that would be received for
an asset or paid to transfer a liability in an od&ansaction between market participants omtigasurement date. The guidance establishes
fair value hierarchy that prioritizes observable anobservable inputs used to measure fair valioetfimee broad levels:
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Level 1 - Quoted prices in active markets that are accesatlitee measurement date for identical assetsialnitities.

Level z — Observable inputs other than quoted prices in actiarkets. For example, quoted prices for simsaets or liabilities in active
markets or quoted prices for identical assetsatnillties in inactive market:

Level = — Unobservable inputs for which there is little ormarket data availabl

The carrying values of cash, trade accounts rebkvend accounts payable approximate their faesht June 27, 2013 and June 28, 2012
because of the short-term maturities and natutkesfe balances.

The carrying value of our Credit Facility (as definbelow) borrowings approximates fair value ateJan, 2013 and June 28, 2012 because
interest rates on this instrument approximate ciimearket rates (Level 2 criteria), the short tenaturity and nature of this balance. In
addition, there has been no significant changeaumrtherent credit risk.

The estimated fair value of long-term debt, inchgdcurrent maturities, at June 27, 2013 and Jun2@® was $46,059 and $53,327,
respectively, and the related carrying value w385 and $48,930, respectively. The estimated/&dire of our long-term debt was
determined using a market approach based upon Reseservable inputs, which estimates fair valugedaon interest rates currently offered
on loans with similar terms to borrowers of simitaedit quality or broker quotes. In addition, #adave been no significant changes in the
underlying assets securing our long-term debt.

Revenue Recognition

We recognize revenue when persuasive evidence afrangement exists, title has transferred (baped terms of shipment), price is fixed,
delivery occurs and collection is reasonably askufiée sell our products under some arrangemenishwhelude customer contracts which fix
the sales price for periods, typically of up to gear, for some industrial customers and througiti§isc programs consisting of promotion
allowances, volume and customer rebates and magkatiowances, among others, to consumer custoameisommercial ingredient users.
Reserves for these programs are established bpsedhe terms of specific arrangements. Revenwereaorded net of rebates and promotior
and marketing allowances. Revenues are also regtoieteof expected customer deductions which areigeed for based upon past experien
While customers do have the right to return proslysast experience has demonstrated that produchsehave been insignificant. Provisions
for returns are reflected as a reduction in netssahd are estimated based upon customer spédificnstances. Billings for shipping and
handling costs are included in revenues.

Segment Reporting

We operate in a single reportable operating segthahtonsists of selling various nut and nut eglgtroducts through multiple distribution
channels.

Significant Customers and Concentration of CreiBkR

The highly competitive nature of our business ptesian environment for the loss of customers amapiportunity to gain new customers. We
are subject to concentrations of credit risk, pritpan trade accounts receivable, and attempt itiigatte this risk through our credit evaluation
process, collection terms and through geographlisgkersion of sales. Sales to three customerseadeded 10% of net sales during fiscal
2013. In fiscal 2012 and fiscal 2011 two custongzrsh had sales that exceeded 10% of net sales.tBdlese customers represented
approximately 48%, 36% and 32% of our net saldsaal 2013, fiscal 2012 and fiscal 2011, respetivNet accounts receivable from these
customers were 49% and 29% of net accounts redeigalune 27, 2013 and June 28, 2012, respectively
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Promotion, Marketing and Advertising Costs

Promotion allowances, customer rebates and magkatiowances are recorded at the time revenuedgrézed and are reflected as reduction
in sales. Annual volume rebates are estimated hgsem projected volumes for the year, while prommind marketing allowances are
recorded based upon terms of the actual arrangsme@atipon incentive costs are accrued based anates of product sold to retailers at our
measurement date and an estimate of redemptiatsto.

The majority of marketing costs and substantiallydvertising costs are incurred to promote argbsut branded products in the consumer
distribution channel. These costs are expensedcasréd, recorded in selling expenses, and wefellasss for the last three fiscal years:

Year ended Year ended Year ended
June 27, 201 June 28, 201 June 30, 201
Marketing and advertising expense $ 10,92¢ $  8,94¢ $ 7,86«

Shipping and Handling Costs

Shipping and handling costs, which include freigil other expenses to prepare finished goods fipm&mt, are included in selling expenses.
Shipping and handling costs for the last threeafigears were as follows:

Year ended Year ended Year ended
June 27, 201 June 28, 201 June 30, 201
Shipping and handling costs $ 15,80: $ 15,75 $ 17,93

Research and Development Expenses

Research and development expense represents thaf oos research and development personnel anidriiated expenses and are charged tc
selling expenses as incurred. Research and devetamwpense for the last three fiscal years wefellasvs:

Year ended Year ended Year ended
June 27, 201 June 28, 201 June 30, 201
Research and development expense $  1,23¢ $ 1,06: $ 861

Income Taxes

We account for income taxes using an asset aniditijadgpproach that requires the recognition ofatedd tax assets and liabilities for the
expected future tax consequences of events thattheen reported in our financial statements orddxns. Such items give rise to differences
in the financial reporting and tax basis of asaets liabilities. A valuation allowance is recordededuce the carrying amount of deferred tax
assets if it is more likely than not that all gp@tion of the asset will not be realized. Any istreent tax credits are accounted for by using the
flow-through method, whereby the credits are réfidas reductions of tax expense in the year theyegognized in the financial statements.
In estimating future tax consequences, we consillexpected future events other than changeitata or rates.

We record liabilities for uncertain income tax pimsis based on a two-step process. The first stegcognition, where we evaluate whether ar
individual tax position has a likelihood of greatlkan 50% of being sustained upon examination baseate technical merits of the position,
including resolution of any related appeals ogétion processes. For tax positions that are ctlyrestimated to have a less than 50%
likelihood of being sustained, no tax benefit isareled. For tax positions that have met the redimgnihreshold in the first step, we perform
the second step of measuring the benefit to bededo The actual benefits ultimately realized mifedfrom our estimates. In future periods,
changes in facts, circumstances, and new informatiay require us to change the recognition and urea®ent estimates with regard to
individual tax positions. Changes in recognitionl ameasurement estimates are recorded in resubizeréitions and financial position in the
period in which such changes occur. As of June@Z3 and June 28, 2012, we had liabilities for utage tax positions totaling $131 and $1
respectively.
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We recognize interest and penalties accrued retatadrecognized tax benefits in the income taxeese /(benefit) caption in the consolidated
statement of comprehensive income.

We evaluate the realization of deferred tax agsetonsidering our historical taxable income artdriel taxable income based upon the revt
of deferred tax liabilities. As of June 27, 2013 believe that our deferred tax assets are fulllizable, except for $815 of basis difference:
which we have provided a valuation allowance. Tim@ant of the deferred tax asset considered red¢izhbwever, could be reduced in the
near term if estimates of future taxable incomenduthe carryforward period are reduced.

Earnings per Share

Basic earnings per common share are calculated tisinweighted average number of shares of Comrnamk &nd Class A Stock outstanding
during the period. Diluted earnings per share ctdl¢he potential dilution that could occur if setes or other contracts to issue Common
Stock were exercised or converted into Common Stocksulted in the issuance of Common Stock. DHeviing table presents the
reconciliation of the weighted average shares antihg used in computing basic and diluted earnregshare:

Year Ended Year Ended Year Ended

June 27, 2013 June 28, 201 June 30, 201

Weighted average number of shares outstanding € bas 10,863,06 10,726,00 10,671,78
Effect of dilutive securities

Stock options and restricted stock ui 129,93 102,50t 98,57¢

Weighted average number of shares outstar— diluted 10,992,99 10,828,51 10,770,35

The following table presents a summary of antitdikistock options excluded from the computatioibfted earnings per share:

Year Endec Year Endec Year Ended
June 27, June 28, June 30,
2013 2012 2011
Weighted average number of anti-dilutive shares: 41,37t 107,12! 125,37
Weighted average exercise pri $ 18.4¢ $ 17.6: $ 16.7¢

Comprehensive Income

We account for comprehensive income in accordariteASC Topic 220, “Comprehensive Income”. Thisitopstablishes standards for
reporting and displaying comprehensive income gxdamponents in a full set of general-purposentiia statements. The topic requires that
all components of comprehensive income be repantadinancial statement that is displayed with $hene prominence as other financial
statements. This topic also requires all non-ovehanges in stockholders’ equity be presented heea single continuous statement of
comprehensive income or in two separate but cotisecstatements.

Recent Accounting Pronouncements

In February 2013, the FASB issued ASU No. 2013*@®dmprehensive Income (Topic 220)—Reporting of AmisuReclassified Out of
Accumulated Other Comprehensive Income.” The neidance requires presentation by the respectivetiémes of net income, either on the
face of the statement where net income is presamtadthe notes, information about significant amis required under U.S. GAAP to be
reclassified out of accumulated other compreherisis@me in their entirety. For amounts not requit@tie reclassified in their entirety to net
income, an entity is required to cross-referencather disclosures that provide additional detalileut those amounts. This guidance is
effective for fiscal years beginning on or aftercBmber 15, 2012, and interim periods within thaseual periods. The Company will adopt
this guidance during fiscal 2014 and does not eixhecadoption to have a material effect on ouardicial position, results of operations or casl
flows.
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In July 2013 the FASB issued ASU 2013-1Rrésentation of an Unrecognized Tax Benefit WhBleaOperating Loss Carryforward, a Sim
Tax Loss, or a Tax Credit Carryforward Exists,” alhamends ASC 740, “Income Taxes.” This new guidarquires that a liability related to
an unrecognized tax benefit be offset against erced tax asset for a net operating loss carryfaiywasimilar tax loss or a tax credit
carryforward if certain criteria are met. The psigns of this update are effective for fiscal yearsl interim periods within those years,
beginning after December 15, 2013. Early adoptsopermitted. The amendments should be applied potisply to all unrecognized tax
benefits that exist at the effective date. Retrospe application is permitted. The Company wilbatithis guidance during fiscal 2015 and ¢
not expect the adoption to have a material effacur financial position, results of operationsash flows.

NOTE 2 — INVENTORIES
Inventories consist of the following:

June 27, 201 June 28, 201
Raw material and supplies $ 80,92t $ 72,86
Work-in-process and finished goo 77,78: 73,52:
$ 158,70t $ 146,38«
NOTE 3 — INTANGIBLE ASSETS
Intangible assets subject to amortization consitefollowing:
June 27, 201 June 28, 201
Customer relationships $ 10,60( $ 10,60(
Non-compete agreeme 5,40( 5,40(
Brand name 8,09( 8,09(
Total intangible assets, grc 24,09( 24,09(
Less accumulated amortizatic
Customer relationshir (4,689 (3,179
Non-compete agreeme (3,507) (1,98))
Brand name (8,025 (7,997
Total accumulated amortizatic (16,219 (13,140
Net intangible asse $ 7,87¢ $ 10,94«

Customer relationships and the non-compete agreamlate wholly to the Orchard Valley Harvest (“OVHcquisition completed in fiscal
2010. Customer relationships are being amortized stnaight line basis over seven years. Theawnpete agreement is being amortized b
upon the expected pattern of cash flow annual litemedr a five year period. The brand name congigtearily of theFisherbrand name,
which we acquired in a 1995 acquisition. THisherbrand name became fully amortized in fiscal 2011e femainder of the brand name rel
to the OVH acquisition and is being amortized atraight line basis over five years.

Total amortization expense related to intangibketss which is classified in administrative expeinshe consolidated statement of
comprehensive income, was as follows for the lage fiscal years:

Year ended Year ended Year ended
June 27, 201 June 28, 201 June 30, 201
Amortization of intangible assets $ 3,06¢ $ 2,97 $  2,20¢
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Expected amortization expense for the next fivediiyears is as follows:

Fiscal year ending

June 26, 201 $2,62¢
June 25, 201 2,167
June 30, 201 1,71C
June 29, 201 1,36¢
June 28, 201 —

NOTE 4 — REVOLVING CREDIT FACILITY

On February 7, 2008, we entered into a Credit Apgerg with a bank group (the “Bank Lenders”) promgla $117,500 revolving loan
commitment and letter of credit subfacility (theré&dit Facility”). Also on February 7, 2008, we e into a Loan Agreement with an
insurance company (the “Mortgage Lender”) providirsgwith two term loans, one in the amount of $86,0Tranche A”) and the other in the
amount of $9,000 (“Tranche B”), for an aggregat®ant of $45,000 (the “Mortgage Facility”).

The Credit Facility, as amended, is secured bytanhially all our assets other than real propeng fixtures. The Mortgage Facility is secured
by mortgages on essentially all of our owned reapprty located in Elgin, lllinois, Gustine, Califda and Garysburg, North Carolina (the
“Encumbered Properties”). The encumbered Elgimdif real property includes almost all of the @Idin Site that was purchased prior to out
purchase of the land in Elgin, lllinois, on whichr&hicago area operations are now consolidated.

On July 15, 2011, we entered into a Second Amentdtnghe Credit Facility (the “Second Amendmenthioh extended the maturity date of
the Credit Facility from February 7, 2013 to Jufy, 2016. In addition, the Second Amendment incre#lse amount by which we may increase
the revolving credit commitment available under @redit Facility from $15,000 to $22,500.

On October 31, 2011, we entered into a Third Amesmirto the Credit Facility (the “Third AmendmentThe Third Amendment permits an
additional 5% of outstanding accounts receivaldenfa major customer to be included as eligibldvekiorrowing base calculation, and the
Third Amendment also made technical modificatiandefinitions.

On January 22, 2013, we entered into a ConsenFaudth Amendment to the Credit Facility which petted us to sell certain intellectual
property assets and invest in the capital stockadmpany.

The portion of the borrowing base calculation baggoh machinery and equipment will decrease byGRLgEer year for the first five years to
coincide with depreciation of the machinery andipaent collateral. As of June 27, 2013 and June2@82, the weighted average interest rats
for the Credit Facility was 2.23% and 2.36%, regipety. The terms of the Credit Facility containvemants that require us to restrict
investments, indebtedness, capital expenditurggiisiions and certain sales of assets, cash didglaedemptions of capital stock and
prepayment of indebtedness (if such prepaymentpgrother things, is of a subordinate debt). If laaailability under the Borrowing Base
Calculation falls below $25,000, we will be requait® maintain a specified fixed charge coverage régsted on a monthly basis. All cash
received from customers is required to be applgadrest the Credit Facility. The Bank Lenders artitled to require immediate repayment of
our obligations under the Credit Facility in theeavof default on the payments required under tteeli€Facility, a change in control in the
ownership of the Company, non-compliance with tharfcial covenants or upon the occurrence of cedtier defaults by us under the Credit
Facility (including a default under the Mortgagecifity). As of June 27, 2013, we were in compliandgéh all covenants under the Credit
Facility and we currently expect to be in compliamndgth the financial covenant in the Credit Fagifior the foreseeable future. As of June 27,
2013, we had $81,608 of available credit undeGtedit Facility which reflects borrowings of $318&nd reduced availability as a result of
$4,025 in outstanding letters of credit. We woulli se in compliance with all restrictive covenantnder the Credit Facility if this entire
amount were borrowed.
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NOTE 5 — LONG-TERM DEBT
Long-term debt consists of the following:

June 27, June 28,
2013 2012

Mortgage Facility (“Tranche A”), collateralized bbgal property, due in

monthly principal installments of $200 plus interat7.63% per annum

through February 2023 with a final principal payineh$600 on March 1

2023 $23,80( $ 26,00(
Mortgage Facility (“Tranche B”), collateralized bgal property, due in

monthly principal installments of $50 plus interasthe greater of one

month LIBOR plus 4.00% per annum or 5.00% throughrbary 2023

with a final principal payment of $150 on March2D23 5,95( 6,50(
Industrial development bonds, collateralized byding, machinery and

equipment with a cost aggregating $8,! — 3,29(
Selma, Texas facility financing obligation to reldtparties, due in monthly

installments of $121 through September 1, 2 12,58¢ 12,88:
Equipment loan, collateralized by machinery and@gent, monthly

installments of $30 through December 2! — 14¢
Capitalized equipment leas 2C 11C

42,35¢ 48,93(

Less: Current maturitie (8,690 (12,729
Total lon¢-term deb: $33,66¢ $ 36,20¢

We are subject to periodic interest rate resetgdich of Tranche A and Tranche B. SpecificallyMarch 1, 2018 (the “Tranche A Reset
Date”) and March 1, 2014 and every two years tifeegeach, a “Tranche B Reset Date”), the Mortgagieder may reset the interest rates fol
each of Tranche A and Tranche B, respectivelytsisole and absolute discretion. If the reset ésterate for either Tranche A or Tranche B is
unacceptable to us and we (i) do not have suffidiemds to repay amounts due with respect to Trachr Tranche B on the Tranche A Rese
Date or Tranche B Reset Date, in each case, agalplgl, or (ii) are unable to refinance amountswiik respect to Tranche A or Tranche B
the Tranche A Reset Date or Tranche B Reset Datgdh case, as applicable, on terms more favotfadatethe reset interest rates, then,
depending on the extent of the changes in the natsgest rates, our interest expense could ineresserially.

Tranche A under the Mortgage Facility accrues edeat a fixed interest rate of 7.63% per annuiyaiple monthly. As mentioned above, such
interest rate may be reset by the Mortgage Lendéh® Tranche A Reset Date. Tranche B under thegdge Facility accrues interest, as rese
on March 1, 2012, at a floating rate of the greafesne month LIBOR plus 4.00% per annum or 5.0p&able monthly. The margin on such
floating rate may be reset by the Mortgage Lendegach Tranche B Reset Date; provided, howeverthikaviortgage Lender may also cha
the underlying index on each Tranche B Reset Datarang on or after March 1, 2016. We do not catigeanticipate that any change in the
floating rate or the underlying index will have aterial adverse effect upon our business, finamcatlition or results of operations.

The terms of the Mortgage Facility contain coverahat require us to maintain a specified net woftf110,000 and maintain the Encumbe
Properties. The Mortgage Facility is secured, in,g@y the Old Elgin Site. We must obtain the canis# the Mortgage Lender prior to the sale
of the Old Elgin Site. A portion of the Old Elgiiit&contains an office building (which we begantirg during the third quarter of fiscal 2007)
that will likely be included in any future sale. & Mortgage Lender is entitled to require immediafgayment of our obligations under the
Mortgage Facility in the event we default in the/p@nts required under the Mortgage Facility, nompliance with the covenants or upon the
occurrence of certain other defaults by us undeMbrtgage Facility. As of June 27, 2013, we waredmpliance with all covenants under the
Mortgage Facility. We currently believe that welvaié in compliance with the financial covenantshia Mortgage Facility for the foreseeable
future and therefore $21,400 has been classifiddnasterm debt as of June 27, 2013 which repressiteduled principal payments under
Tranche A that are due beyond twelve months. AR$8 outstanding under Tranche B is classifiechastserm debt as of June 27, 2013, si
the Mortgage Lender has the option to use any pascef any sale of the site that was originallychased by the Company in Elgin, lllinois to
reduce the amount outstanding under Tranche B.
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We financed the construction of a peanut shelliagtin Bainbridge, Georgia with industrial devatognt bonds in 1987. On June 1, 2011, we
remarketed the bonds, resetting the interest t&8608% through May 2013, and at a market rateetddiermined thereafter. On June 1, 2013,
and on each subsequent interest reset date footids, we are required to redeem the bonds awfdae plus any accrued and unpaid interest
unless a bondholder elects to retain his or hed®owe had the option at any time, however, sulbgecertain conditions, to redeem the bonds
at face value plus accrued interest, if any. Weased that option in June 2013 and paid $3,290lkp redeem the bonds.

In September 2006, we sold our Selma, Texas piiepda two related party partnerships for $14,300 are leasing them back. The selling
price was determined by an independent appraides the fair market value which also approximatedaarrying value. The lease for the
Selma, Texas properties has a ten-year term at méaket value rent with three five-year renewgafions. Also, we have an option to purchase
the properties from the partnerships after fiveryed 95% (100% in certain circumstances) of tlem thair market value, but not to be less than
the $14,300 purchase price. The financing obligeisdeing accounted for similar to the accountorga capital lease, whereby the $14,300
was recorded as a debt obligation, as the prodsibthe arrangement are not eligible for saledbask accounting. As of June 27, 2013,
$12,585 of the debt obligation was outstanding.

Aggregate maturities of long-term debt are as fadldor the fiscal years ending:

June 26, 201 $ 8,69(
June 25, 201 2,74¢
June 30, 201 2,77¢
June 29, 201 2,807
June 28, 201 2,841
Thereaftel 22,49:

$42,35¢

NOTE 6 — INCOME TAXES
The provision (benefit) for income taxes for thstldnree fiscal years is as follows:

June 27, 201 June 28, 201 June 30, 201
Current $ 14,48 $ 9,90¢ $ 2,977
Deferred (947) (809) (3,02))
Total income tax expense (bene $ 13,53¢ $ 9,09¢ $ (49)

The reconciliations of income taxes at the stajutederal income tax rate to income taxes repdrtéde consolidated statements of
comprehensive income for the last three fiscal yeae as follows:

June 27 June 28 June 30
2013 2012 2011
Federal statutory income tax rate 35.(% 35.(% 35.(%
State income taxes, net of federal ber 4.5 3.5 (18.9
Research and development tax cr (0.2 (0.2 (5.7)
Domestic manufacturing deducti (3.9 (3.2 (10.9)
Change in valuation allowan: 2.C — —
Other 0.4 (0.9 (1.5
Effective tax rate 38.2% 34.71% (1.8)%

The impact of the rate reconciling items for fis@ll1 is greater than fiscal 2013 and fiscal 20d/2grily because income before income taxe
is lower in fiscal year 2011. The significant ite(os after-tax basis) impacting the fiscal 201 % iiatlude the following: (i) $190 of state tax
benefit related to release of state valuation aloee due to change in state law and our expedieation of state investment tax credits, $13€
of state tax benefit related to out of period atijuent for excess state tax over book
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depreciation available in future periods, $74 afetax benefit due to favorable resolution ofestak audit, $124 of state tax benefit for tax
changes and tax provision adjustments; (ii) $16@wthenefit related to the current year reseanchdevelopment credit and the reinstatemen
of the prior year research and development crgiljt$297 of tax benefit related to the Domestio@uction Activities Deduction; and (iv) $41
of net tax benefit primarily related to a lower éeal income tax bracket of 34% due to a lower l@fdiscal 2011 federal taxable income as
well as other miscellaneous permanent adjustments.

Deferred tax assets and liabilities are recogniaethe expected future tax consequences of termpditierences between the financial
statement basis and the tax basis of assets duilitika using enacted statutory tax rates appleat future years. Deferred tax assets and
liabilities are comprised of the following:

June 27, 201: June 28, 201:
Asset Liability Asset Liability
Current
Accounts receivabl $ 29¢ $ — $ 29¢ $ —
Employee compensatic 2,021 — 1,78¢ —
Inventory 37¢ — 46¢€ —
Workers compensatiol 597 — 1,701 —
Other 62( — 573 —
Total current 3,912 — 4,82: —
Valuation allowanct (189 — — —
Net current deferred tax ass $ 3,72¢ $ — $ 4,828 $ —
Long term
Depreciatior $ — $(11,52H $ — $(11,80))
Amortization — (27¢) — (145)
Capitalized lease 1,09¢ — 95¢ —
Goodwill and intangible asse 4,69( — 4,12: —
Operating loss car-forwards 264 — 641 —
Retirement plai 5,04¢ — 5,33¢ —
Workers compensatic 1,19¢ — — —
Equity method investmel 61¢ — — —
Other 427 (79 42¢ —
Total lon¢-term 13,33t (11,887 11,48¢ (11,946
Valuation allowanct (62¢€) — — —
Net lon¢-term deferred tax assets (liabilitie 12,70¢ (11,88:) 11,48¢ (11,946
Total net deferred tax assets (liabiliti $16,43: $(11,887)  $16,30¢ $(11,946)

In assessing the realizability of deferred tax sspanagement considers whether it is more littedy not that some portion or all of the
deferred tax assets will not be realized. The alterealization of deferred tax assets is depengwori the generation of future taxable income
of the character necessary during the periods iotwthose temporary differences become deductibémagement considers the scheduled
reversal of deferred tax liabilities (including timepact of available carryback and carryforwardqds), projected future taxable income, and
tax-planning strategies in making this assessnidm.net change in the total valuation allowance aramcrease of $815 in fiscal 2013 and a
decrease of $68 in fiscal 2012. The valuation alioge at June 27, 2013 is entirely related to therdal tax assets that were created as a resi
of our investment in, and sale of intellectual gndp rights to, an unconsolidated variable inteeggity. If or when recognized, the tax benefits
relating to any reversal of the valuation allowandébe recognized as a reduction of income tapemse.

We have gross state tax net operating losses obgipmtely $5,040 that will expire between 2017 2030 if not utilized.
We have gross state tax credits of $239 which d@xpire.
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For the years ending June 27, 2013 and June 28, 2récognized tax benefits and accrued interekpanalties were not material. There v
no material changes to the amount of unrecogneeth¢nefits or interest and penalties during arthefperiods presented. Total gross amc
of unrecognized tax benefits were $139 and $13Bia¢ 27, 2013 and June 28, 2012, respectively.

Unrecognized tax benefits, that if recognized, wiaffect the annual effective tax rate on inconeenficontinuing operations, are as follows:

June 27, 201 June 28, 201 June 30, 201
Unrecognized tax benefits that would affect annual
effective tax rate $ 127 $ 113 $ 65

We do not anticipate that total unrecognized tenefies will significantly change in the next twelweonths.

There were certain changes in state tax laws dinegeriod the impact of which was insignificaMe file income tax returns with federal a
state tax authorities within the United States ofekica. Our federal tax returns are open for daditiscal 2011 and later. Our lllinois tax
returns are open for audit for fiscal 2009 andrla@air California tax returns are open for auditfiscal 2008 and later. No other tax
jurisdictions are material to u

NOTE 7 — COMMITMENTS AND CONTINGENCIES

Operating Leases

We lease certain equipment pursuant to agreemeotsiated for as operating leases. Rent expensegajgd under these operating leases w:
as follows for the last three fiscal years:

Year ended Year ended Year ended
June 27, 201 June 28, 201 June 30, 201
Rent expense related to operating leases $ 1,41 $ 1,45¢ $ 1,86:

Aggregate non-cancelable lease commitments undsethperating leases with initial or remaining tegreater than one year are as follows:

Fiscal year ending

June 26, 201 $1,08¢
June 25, 201 1,01¢
June 30, 201 884
June 29, 201 791
June 28, 201 424
Thereaftel 80

$4,28¢

Litigation

We are currently a party to various legal procegslin the ordinary course of business, includirgpfoceeding noted below. While
management presently believes that the ultimateoouts of these proceedings, individually and inagregate, will not materially affect our
financial position, results of operations or caslws, legal proceedings are subject to inhereneamties, and unfavorable outcomes could
occur. Unfavorable outcomes could include substantbney damages in excess of any appropriate alsomnich management has
established. Were such unfavorable final outcormestur, there exists the possibility of a matea@erse effect on our financial position,
results of operations and cash flows.
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Cardenas et. al. v John B. Sanfilippo & Son, Inc.

In fiscal 2010, a class action wage and hour latwgas filed against us in the U.S. District Count the Northern District of lllinois (the
“District Court”) under the lllinois Minimum Wagedw (“IMWL") and the Fair Labor Standards Act (“FL3AThe plaintiffs claimed damag
under the IMWL in an amount equal to all unpaidkopay alleged to be owed to the plaintiffs, prejundgnt interest on the back pay, punitive
damages, attorneys’ fees and costs, and an infumptecluding the Company from violating the IMWIhe plaintiffs additionally claimed
damages under the FLSA in an amount equal to ek pay alleged to be owed to the plaintiffs, prejoent interest on the back pay, liquid:
damages equal to the amount of unpaid back wagdsteorneysfees and costs. In fiscal 2011, the plaintiffsdilesecond amended compli
in which they alleged that the Company maintained maintains a practice regarding the roundingleyees’ time entries which violates
the IMWL and the FLSA.

Following mediation during fiscal 2011 in orderdover an expanded scope of wage and hour claimisitiffs and facilities, we agreed in
principle to a $2,600 settlement (the “Settlemegte®ement”). In the fourth quarter of fiscal 201ie Settlement Agreement was finalized and
preliminarily approved by the District Court whigitluded a provision allowing for a reverter paymiéall or some class members do not
submit claim forms. We recorded an accrual of $2,@5iscal 2011 for the class action wage and hawsuit which was our best estimate of
the payout to class members who submitted claimg$pnet of any estimated reverter payout to the izom and other agreed upon payouts
pursuant to the settlement agreement.

During the first quarter of fiscal 2012, the Coisgued a final approval of the Settlement Agreemdrith did not have a material impact on
earnings during fiscal 2012. The case was closdd@mally dismissed by the Court during the fougtharter of fiscal 2012. Pursuant to the
terms of the Settlement Agreement, we paid $2,6a8¢ claims administrator during the first quadgfiscal 2012 and received a reverter
payment for unclaimed settlement funds of approxétyeb665 during the fourth quarter of fiscal 2012.

NOTE 8 — STOCKHOLDERS’ EQUITY

Our Class A Common Stock, $.01 par value (the “€hRStock”), has cumulative voting rights with respto the election of those directors
which the holders of Class A Stock are entitleélaxt, and 10 votes per share on all other mattesghich holders of our Class A Stock and
Common Stock are entitled to vote, with the exaaptf election of the directors for which the haklef Common Stock are eligible to elect.
In addition, each share of Class A Stock is corilvierit the option of the holder at any time inteeshare of Common Stock and automatically
converts into one share of Common Stock upon aleyasaransfer other than to related individualack share of our Common Stock, $.01 pal
value (the “Common Stock”) has noncumulative votiigits of one vote per share. The Class A Stocktae Common Stock are entitled to
share equally, on a share-for-share basis, in asly dividends declared by the Board of Directand, the holders of the Common Stock are
entitled to elect 25%, rounded up to the nearestievhumber, of the members comprising the Boardiadctors.

NOTE 9 — STOCK-BASED COMPENSATION PLANS

At our annual meeting of stockholders on October2808, our stockholders approved a new equityntiee plan (the “2008 Equity Incentive
Plan™) pursuant to which awards of options andistoased awards may be made to members of the Bé&alectors, employees and other
individuals providing services to the Company. fat@f 1,000,000 shares of Common Stock are awtédror grants of awards under the 2
Equity Incentive Plan, which may be in the fornoptions, restricted stock, restricted stock ursitsck appreciation rights (“SARs”), Common
Stock or dividends and dividend equivalents. Adwife 27, 2013, there were 664,915 shares of Congtomk that remained authorized for
future grants of awards, subject to the limitatisasbelow. A maximum of 500,000 of the 1,000,068rss of Common Stock authorized unde
the 2008 Equity Incentive Plan may be used for tgrahCommon Stock, restricted stock and restristedk units. Additionally, awards of
options or SARs are limited to 100,000 shares dhntmany single individual, and awards of Comnfatiock, restricted stock or restricted
stock units are limited to 50,000 shares annuallgrty single individual. All restricted stock uniiganted under the 2008 Equity Incentive Plar
have vesting periods of three years for awardspl@yees and one year for awards to non-employeehaes of the Board of Directors.
Recipients of restricted stock unit awards haveohtén to defer receipt of vested shares untflecHied later date, typically soon after
separation from the
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Company. The exercise price of stock options wasrdened as set forth in the 2008 Equity InceniNan by the Compensation Committee of
our Board of Directors, and must be at least tirenfiarket value of the Common Stock on the datgraht. Except as set forth in the 2008
Equity Incentive Plan, options expire upon termorabf employment or directorship, as applicablee Bptions granted under the 2008 Equity
Incentive Plan are exercisable 25% annually comimgran the first anniversary date of grant and beedully exercisable on the fourth
anniversary date of grant. Options generally wilbiee no later than ten years after the date orchvttiey are granted. We issue new shares of
Common Stock upon exercise of stock options.

The 2008 Equity Incentive Plan replaced a stockoagtlan approved at our annual meeting of stoakdrsl on October 28, 1998 (the “1998
Equity Incentive Plan”) pursuant to which awardopfions and stock-based awards could be madeeTene 700,000 shares of Common
Stock authorized for issuance to certain key engsgyand “outside directors” (i.e., directors whe ot employees of the Company). The
exercise price of the options was determined afsitin the 1998 Equity Incentive Plan by the Bbaf Directors and was at least the fair
market value of the Common Stock on the date aftgExcept as set forth in the 1998 Equity Incenflan, options expire upon termination
of employment or directorship, as applicable. Thgams granted under the 1998 Equity Incentive Riznexercisable 25% annually
commencing on the first anniversary date of grawtlzecome fully exercisable on the fourth anniuwgrsiate of grant. Options generally will
expire no later than ten years after the date aohwthey are granted. We issue new shares of Con8taek upon exercise of stock options
issued pursuant to the 1998 Equity Incentive Pl@nough fiscal 2007, all of the options granted;ept those granted to outside directors, \
intended to qualify as incentive stock options wittihe meaning of Section 422 of the Internal Rexe@ode. Effective fiscal 2008, all option
grants are non-qualified awards. The 1998 Equiteiive Plan terminated on September 1, 2008. Hewell outstanding options issued
pursuant to the 1998 Equity Incentive Plan will thome to be governed by the terms of the 1998 Eduitentive Plan and their respective
award agreements.

We determine the fair value of stock option awarsiag the Black-Scholes option-pricing model. Tokofving weighted-average assumptions
were used to determine the fair value of optiomsitgd for the last three fiscal years:

June 27, 201 June 28, 201 June 30, 201
Risk-free interest rate 0.% 1.1% 2.2%
Expected dividend yiel 0.C% 0.C% 0.C%
Expected volatility 42.2% 38.1% 43.6%
Expected life (years 6.2 6.3 6.2

The expected term of the awards was determined tisen“simplified method” as stated in SEC Staftéuenting Bulletin No. 107 that utilizes
the following formula: ((vesting term + original miwact term)/2). Expected stock volatility was daetamed based on historical volatility for the
6.25 year-period preceding the measurement dateriSk-free rate was based on the yield curvefieceft the time the options were granted,
using U.S. treasury constant maturities over tipeeted life of the option. Expected forfeitures evdetermined based upon our expectations
and past experiences. Expected dividend yield wwasdon our dividend policy at the time the optimese granted.

The following is a summary of stock option activity the year ended June 27, 2013:

Weighted-
Weighted- Average
Average Remaining Aggregate
Contractual
Exercise Intrinsic
_ Shares Price Term Value
Outstanding at June 28, 2012 205,50( $ 13.3¢
Grantec 3,00( 12.3¢
Exercisec (92,37 13.0¢
Forfeited (879 6.9¢
Outstanding at June 27, 20 115,25( $ 13.6¢ 3.1 $ 74C
Exercisable at June 27, 20 112,62! $ 13.6¢ 2.8 $ T72¢
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The number of stock options vested, and expectgddbin the future, as of June 27, 2013, is rgnificantly different from the number of
stock options outstanding at June 27, 2013, asdstdiove. All options granted during fiscal 2018;dl 2012, and fiscal 2011 were at exercise
prices equal to the market price of Common Stod¢kegrant date.

The following table summarizes the weighted-avegmgat-date fair value of option awards granted,tttal intrinsic value of all options
exercised and the total cash received from theceseepf options for the last three fiscal years:

Year ended Year ended Year ended
June 27, 201 June 28, 201 June 30, 201
Weighted-average grant date fair value of optiaasigd $ 5.77 $ 3.3¢ $ 6.71
Total intrinsic value of options exercis $ 53¢ $ 394 $ 77
Total cash received from exercise of opti $ 1,21¢ $ 452 $ 84

The following is a summary of non-vested stock amifor the year ended June 27, 2013:

Weighted-

Average

Grant-Date

Options Shares Fair Value
Non-vested at June 28, 2012 1,87¢ $ 5.27
Grantec 3,00( 5.71
Vested (1,875 4.84
Forfeited (379 3.14
Non-vested at June 27, 20 2,62F $ 6.4F

Exercise prices for options outstanding as of Rihe013 ranged from $7.95 to $32.30 and may beegated into two ranges, as shown
below:

Option Price Per Share Range

$7.95- $11.3( $14.73- $32.3(
Number of option: 56,50( 58,75(
Weightec-average exercise pri $ 8.61 $ 18.5¢
Weightec-average remaining life in yes 4.1 2.1
Number of options exercisak 56,12¢ 56,50(
Weightec-average exercise price for exercisable opt $ 8.61 $ 18.6¢

Restricted stock units granted to employees ansidritlirectors vest over a three-year and onepeod, respectively. The fair value of
restricted stock awards is determined based om#rket price of our Common Stock on the date ofigra

The following is a summary of restricted stock wattivity for the year ended June 27, 2013:

Weighted-

Average

Grant-Date

Restricted Stock Units Shares Fair Value
Outstanding at June 28, 2012 220,50( $ 10.71
Grantec 66,29 16.4(
Vested (64,000 12.12
Forfeited (7,500 12.2%
Outstanding at June 27, 20 215,29: $ 11.9¢
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At June 27, 2013 there were 37,500 restricted stodifls outstanding that were vested but deferrédufe 28, 2012 there were 34,000
restricted stock units outstanding that were vebtddieferred. The non-vested restricted stoclsiatiiune 27, 2013 will vest over a weighted-
average period of 1.2 years.

In the first quarter of fiscal 2011 we granted DO,GARSs to a marketing consultant which vested avhiree year period and have a ten year
term. In the third quarter of fiscal 2013 the cdtesu exercised 7,500 of the SARs and the Compmms@pmmittee accelerated the vesting of
the remaining awards. At June 27, 2013 the remailigility for the SAR’s is insignificant.

Under the fair value recognition provisions of A$@pic 718, stock-based compensation is measure grantdate based on the fair value
the award and is recognized on a straight-lineshager the vesting period. The following table suamizes compensation cost charged to
earnings for all equity compensation plans anddka income tax benefit recognized for the laseéfiscal years:

Year endec Year endec Year endec
June 27, June 28, June 30,
2013 2012 2011
Compensation cost charged to earnings $ 90t $ 82 $ 73
Income tax benefit recognizt 20z 95 11

At June 27, 2013, there was $994 of total unreaeghcompensation cost related to non-vested dfes®ed compensation arrangements gr:
under our stock-based compensation plans. We eipeetognize that cost over a weighted-averagegef 1.2 years.

NOTE 10 — SPECIAL CASH DIVIDEND

On December 10, 2012, our Board of Directors, aftersidering the financial position of our Compadgclared a special cash dividend of
$1.00 per share on all issued and outstanding slo&i@ommon Stock and Class A Stock of the Comgirey“Special Dividend”)The Specie
Dividend of $10,889 was paid December 28, 2012tdokholders of record at the close of businesBerember 20, 2012. The ex-dividend
date was the close of business on December 18, B0&2btained the appropriate consent from the Bamiders in order to declare and pay
this Special Dividend.

NOTE 11 — INVESTMENT IN ARMA ENERGY, INC.

Over the past few years we have been developindkatiag, and securing proprietary and intellecfu@perty rights to the “ARMA brand” in
select markets. The ARMA brand products consistedmergy-infused” snack products, including kettteoked potato chips, trail mixes, fruit
and nut blends, granola mixes and other produeies®f ARMA brand products have historically b@amaterial to our financial condition,
results of operations or cash flows.

On February 1, 2013 we entered into a Stock PuecAgseement with ARMA Energy, Inc. (“AEI” or the UPchaser”) whereby we received
approximately 71% of the preferred stock of thecRaser in exchange for sales, marketing, servicespther expenses already incurred. In
addition, on February 1, 2013, we sold all of auellectual property rights in the ARMA brand tetRurchaser in exchange for a secured
promissory note in the principal amount of $500gidg over five years. Annual payments of $100 b&gnember 2013 on the promissory
note. The fair value of the note received and namtrolling interest retained at the time of saleevweot deemed material. At June 27, 2013 ou
ownership percentage had decreased to approxinietydue to additional investment from unrelatedigs. After recording our proportional
share of losses, our investment in this entitydiafJune 27, 2013.

The criteria outlined in ASC 81@onsolidation, provides a framework for identifying variableangst entities (“VIEs”) and determining
whether an investment in another entity shoulduigext to consolidation. Upon consideration of giédance, we determined the Purchase
VIE. Further, we have concluded that power is sthared we are not the primary beneficiary of the \@Bared control of the VIE's board of
directors was the most significant factor in codahg that power was shared among us and otheraiadeparties. The operating results of the
Purchaser are not currently material to our finahgdsition, operating results and cash flows, @wadlo not provide financial support to the
Purchaser.

59



Based on ASC 323nvestments- Equity Method and Joint Venturesre determined we have significant influence datierPurchaser and have
accounted for this investment under the equity odth

NOTE 12 — EMPLOYEE BENEFIT PLANS

We maintain a contributory plan established purst@the provisions of section 401(k) of the InrRevenue Code. The plan provides
retirement benefits for all nonunion employees ingatinimum age and service requirements. We ctlyrematch 100% of the first three
percent contributed by each employee and 50% afi¢lietwo percent contributed, up to certain maximaspecified in the plan. Our expense
for the 401(k) plan was as follows for the lasethfiscal years:

Year endec Year endec Year endec
June 27, June 28, June 30,
2013 2012 2011
401(k) plan expense $ 1,171 $ 92z $ 554

During the first quarter of fiscal 2009, we recat@elong-term liability of $868 for the withdrawfabm the multiemployer plan (“Route
pension”) for the step-van drivers that were emetbfor our store-door delivery system that wasati§ioued during the third quarter of fiscal
2008. Pursuant to terms of settlement with a lalmion, we are making monthly payments of $8 (intigdnterest) through April 2022.

The total route pension liability was as follows foe last two fiscal years:

June 27 June 28
2013 2012
Route pension liability $ 64€ $ 69¢

Virtually all of our salaried employees participateour Sanfilippo Value Added Plan (as amended,'8VA Plan”) which is a non-equity cash
incentive plan (an economic value added-based anogadministered by our Compensation Committeeaddéeue expense related to the SVA
Plan in the annual period that the economic perdmee underlying such performance occurs. This ntetfi@xpense recognition properly
matches the expense associated with improved edompariormance with the period the improved perfanee occurs on a systematic and
rational basis.

We also employ several union-represented emplogegsontribute to one multiemployer defined berngditsion plan and one multiemployer
defined contribution plan under the terms of aemillve bargaining agreement.
The risks of participating in the multiemployer p&m plan are different from single-employer pengian for the following reasons:

«  Amounts contributed to the multiemployer plan by @mployer may be used to provide benefits to epagle of other participatir
employers

« If a participating employer stops contributing be fplan, the unfunded obligations of the plan mapdrne by the remaining
participating employer:

« If we choose to stop participating in the plan,may be required to pay the plan an amount basdldeonnfunded status of the pl
referred to as the withdrawal liabilit

The estimated withdrawal liability at June 27, 2@d 80t significant. Contributions to these plaosthe last three fiscal years were not
significant. The Pension Protection Act certifiexhe status was green as of June 30, 2012 whichheatate of the most recent annual fundin
notice.
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NOTE 13 — RETIREMENT PLAN

On August 2, 2007, the committee then known aCdmapensation, Nominating and Corporate Governameerdittee (the “Committee”)
approved a restated Supplemental Employee Retirelfrien (“SERP”) for certain executive officers deay employees, retroactively effective
as of August 25, 2005. The restated SERP retradgtohanged the plan adopted on August 25, 200&ong other things, clarify certain
actuarial provisions and incorporate new Interreféhue Service requirements. The SERP is an unfiunda-qualified benefit plan that will
provide eligible participants with monthly benefitgon retirement, disability or death, subjectaaain conditions. Benefits paid to retirees are
based on age at retirement, years of creditedcgerand average compensation. We use our fisceleyehas the measurement date for the
obligation calculation. Accounting guidance now ified in ASC Topic 715, “Compensation — RetiremBenefits” requires the recognition of
the funded status of the SERP on the Consolidasd@hBe Sheet. Actuarial gains or losses, priofieemosts or credits and transition
obligations that have not yet been recognizedererded as a component of “Accumulated Other Cohgmgve Loss” (“AOCL").

The following table presents the changes in thgepted benefit obligation for the fiscal years eshide

June 27, June 28,
2013 2012
Change in projected benefit obligatior

Benefit obligation at beginning of ye $13,98¢ $11,22:
Service cos 34: 243
Interest cos 57C 60C
Actuarial (gain) los: (979 2,57¢
Benefits paic (655) (654)
Projected benefit obligation at end of y. $13,26¢ $13,98¢

Components of the actuarial (gain) loss portiothefchange in projected benefit obligation are gmésd below for the fiscal years ended:

June 28 June 30
June 27,
2013 2012 2011
Actuarial (Gain) Loss
Change in assumed pay increz $ 42: $ (39 $ 79
Change in discount ra (1,559 2,49 15C
Other 15z 12(C 24¢
Actuarial (gain) los: $ (979 $2,57¢ $ 47¢
The components of the net periodic pension cosasifellows for the fiscal years ended:

June 27 June 28 June 30

2013 2012 2011
Service cost $ 34: $ 24c $ 21€
Interest cos 57C 60C 577
Recognized gain amortizatic — (18%) (21€)
Prior service cost amortizatic 957 957 957
Net periodic pension co $1,87( $1,61F $1,534
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Significant assumptions related to our SERP inchhe@ediscount rate used to calculate the actuprédent value of benefit obligations to be
paid in the future and the average rate of compiEmsaxpense increase by SERP participants.

We used the following assumptions to calculatebibrgefit obligations of our SERP as of the followttages:

June 27, June 28,
2013 2012
Discount rate 4.90% 4.17%
Rate of compensation increa: 4.50% 4.50%
Bonus payment 60% - 70% obase 60% - 70% obase

paid 3 of 5 year paid 3 of 5 year

We used the following assumptions to calculaterbteperiodic costs of our SERP as follows for ibedl years ended:

June 27, June 28, June 30,
2013 2012 2011
Discount rate 4.17% 5.51% 5.61%
Rate of compensation increa: 4.50% 4.50% 4.50%
Bonus payment 60% - 70% obase 60% - 70% obase 60% - 70% obase

paid 3 of 5year paid 3 of 5year paid 3 of 5 year

The assumed discount rate is based, in part, upliscaunt rate modeling process that considers ligtin quality long-term indices and the
duration of the SERP plan relative to the duratiomglicit in the broader indices. The discount riatetilized principally in calculating the
actuarial present value of our obligation and md@xpense pursuant to the SERP. To the exterttisiceunt rate increases or decreases, our
SERP obligation is decreased or increased, acaiydin

The following table presents the benefits expettdae paid in the next ten fiscal years:

Fiscal year
2014 $ 652
2015 651
2016 644
2017 634
2018 61¢
2019— 2023 2,67¢

The following table presents the components of AQI&it have not yet been recognized in net pensiparese:

June 27, 201 June 28, 201

Unrecognized net gain $ 2,25i $ 1,27¢
Unrecognized prior service cc (7,177%) (8,139
Tax effect 1,75¢€ 2,52¢
Net amount unrecognize $ (3,169 $ (4,32)

We expect to recognize $957 of the prior service offset by $68 of the net gain into net perigaknision expense during the fiscal year
ending June 26, 2014.
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NOTE 14 — TRANSACTIONS WITH RELATED PARTIES
In addition to the related party transactions dbecrin Note 5, we also entered into transactioitls the related party described below:

We purchase materials from a company that is effelgtowned by two members of our Board of Direstatho are also executive officers, ¢
individuals directly related to them. Purchasesgftbis related party aggregated to the followingtfe years ending:

Year ended Year ended Year ended
June 27, 201 June 28, 201 June 30, 201
Purchases from related party $ 10,72 $ 11,47 $ 11,18;

Accounts payable to this related entity aggregtddte following for the fiscal years ending:

June 27, 201 $29C
June 28, 201 75

NOTE 15 — ASSETS HELD FOR SALE

Since March 2006 we have owned property in Eldiimdis (the “Old Elgin Site”) originally purchasddr our facility consolidation project.
During the third quarter of fiscal 2013 we reachedagreed upon sales contract with a third pattg. State of lllinois, the original owner of 1
Old Elgin Site, has the option to repurchase thigerty and has waived this repurchase option.pléened sale of this property meets the
criteria of an asset “Held for Sale” in accordamdth ASC 360,Property, Plant and EquipmenfAssets held for sale are required to be
measured at the lower of their carrying value orvalue less cost to sell. No adjustment to failue less costs to sell was required. A current
asset of $6,175 is presented in the consolidatkthta sheets at June 27, 2013.

NOTE 16 — DISTRIBUTION CHANNEL AND PRODUCT TYPE SAL ES MIX
We operate in a single reportable operating segtheotigh which we sell various nut products throughitiple distribution channels.

The following summarizes net sales by distributitbiannel for the fiscal years ended:

June 27, June 28, June 30,
Distribution Channel 2013 2012 2011
Consumer * $436,22¢ $418,69¢ $414,48t
Commercial Ingredient 177,77 176,61 160,81
Contract Packagin 85,94( 70,38¢ 64,02t
Export 34,39: 34,87 34,88

$734,33: $700,57! $674,21:

* Sales of branded products were approximately 329%6 and 31% of total consumer channel sales dtisngl 2013, 2012 and 2011,
respectively
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The following summarizes sales by product type psraentage of total gross sales. The informasdrased upon gross sales, rather than net
sales, because certain adjustments, such as porabdiiscounts, are not allocable to product tyfmrsthe fiscal year ended:

June 27 June 28 June 30
Product Type 2013 2012 2011
Peanuts 18.2% 17.€% 16.2%
Pecan: 15.¢€ 17.¢ 18.€
Cashews & Mixed Nut 19.4 20.2 21.C
Walnuts 12.C 12.2 12.C
Almonds 16.5 14.7 13.€
Other 18.C 17.c 18.2

100.(% 100.(% 100.(%

For all periods presented, the largest componetiteofOther” product type is trail and snack mixdsich include nut products.

NOTE 17 — VALUATION AND QUALIFYING ACCOUNTS AND RES ERVES
The following table details the activity in varioaBowance and reserve accounts.

Balance a
Beginning

Balance at
Description of Period Additions Deductions End of Period
June 27, 201:
Allowance for doubtful accoun $ 19t $ — $ (1) $ 194
Reserve for customer deductic 2,12 4,25¢ (4,499 1,88¢
Reserve for cash discour 55( 9,89¢ (9,899 55C
Deferred tax asset valuation allowai — 81F — 81F
Total $ 2,867 $14,97( $(14,399) $ 3,44
June 28, 201z
Allowance for doubtful accoun $ 224 $ 45 $ (79 $ 19t
Reserve for cash discour 47C 8,44 (8,367) 55C
Reserve for customer deductic 2,17¢ 3,63¢ (3,695 2,122
Total $ 2,87 $12,13( $(12,13¢) $ 2,86
June 30, 2011
Allowance for doubtful accoun $ 16C $ 281 $ (219) $ 224
Reserve for cash discour 39¢ 8,10( (8,029 47C
Reserve for customer deductic 1,51z 6,10z (5,437 2,17¢
Total $ 2,071 $14,48¢ $(13,687) $ 2,87
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NOTE 18 — SUPPLEMENTARY QUARTERLY DATA (Unaudited)

The following unaudited quarterly consolidated finil data are presented for fiscal 2013 and fi26aR. Quarterly financial results
necessarily rely on estimates and caution is reduir drawing specific conclusions from quarteidysolidated results.

First Second Third Fourth
Quarter Quarter Quarter Quarter
Year Ended June 27, 2013
Net sales $177,50° $215,61¢ $163,81! $177,39:
Gross profit 30,57 36,67¢ 22,87¢ 29,83¢
Income from operation 13,86¢ 14,42¢ 3,32 10,00(
Net income 7,53¢ 8,301 34z 5,58
Basic earnings per common sh $ 0.7 $ 0.77 $ 0.0¢ $ 051
Diluted earnings per common shi $ 0.6¢ $ 0.7€ $ 0.0¢ $ 051
First Second Third Fourth
Quarter Quarter Quarter Quarter (1)
Year Ended June 28, 2012:
Net sales $156,80( $223,30¢ $153,76( $166,70¢
Gross profit 21,76¢ 35,44 22,09 27,75:
Income from operation 5,491 15,78: 4,03 7,667
Net income 2,44: 9,35¢ 1,44( 3,88¢
Basic earnings per common sh $ 0.2 $ 0.87 $ 0.1: $ 0.3€
Diluted earnings per common shi $ 0.2 $ 0.87 $ 0.1: $ 0.3¢

(1) The fourth quarter of fiscal 2012 contained@®@increase in cost of sales due to a changesipgtimate of on-hand quantities of bulk-
stored inshell pecan and walnut inventor
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Item 9 — Changes in and Disagreements with Accoumnti#s on Accounting and Financial Disclosure
None.

Item 9A — Controls and Procedures
Disclosure Controls and Procedures

Under the supervision and with the participatiomof management, including our Chief Executive €ffi(“CEO”)and Chief Financial Offict
(“CFQO"), we conducted an evaluation of the effeetiess of our disclosure controls and proceduresjasterm is defined in Rules 13a-15(¢e)
and 15d-15(e) promulgated under the Exchange Aatf the end of the period covered by this Annughétt on Form 10-K. Based on this
evaluation, our CEO and CFO concluded that, asioé 27, 2013, our disclosure controls and proceduere effective to provide reasonable
assurance that information required to be discldisedss in reports that we file or submit under Exehange Act is recorded, processed,
summarized and reported within the time periodsi§pe in SEC rules and forms and is accumulatediraported to our management,
including our CEO and CFO, as appropriate to aliovely decisions regarding required disclosure.

Managements Report on Internal Control over Financial Reporting

Our management is responsible for establishingnaaidtaining adequate internal control over finaha@orting, as such term is defined in
Exchange Act Rule 13a-15(f) and 15d-15(f). Underghpervision and with the participation of our mgement, including our CEO and CFO,
we carried out an evaluation of the effectivendssuo internal control over financial reporting @sJune 27, 2013, based on the&ernal
Control-Integrated Framewori992) issued by the Committee of Sponsoring Omgiuins of the Treadway Commission. Based on this
evaluation, our management has concluded thanéennial control over financial reporting was effeetas of June 27, 2013.

The effectiveness of our internal control over ficial reporting as of June 27, 2013 has been alibid’ricewaterhouseCoopers LLP, an
independent registered public accounting firm,tatged in their report contained in this Annual Re¢pm Form 10-K.

Changes in Internal Control over Financial Reportim

There were no changes in internal control ovemfiia reporting that occurred during the fourtttéisquarter ended June 27, 2013 that have
materially affected, or are reasonably likely totenglly affect, our internal control over finantiaporting.

Limitations on the Effectiveness of Controls

Our management, including our CEO and CFO, doesxymct that the Disclosure Controls and Proceduresir Internal Control over
Financial Reporting will prevent or detect all esrand all fraud. A control, no matter how welligagd and operated, can provide only
reasonable, not absolute, assurance that the tsrtbjectives will be met. Further, the desigreafontrol must reflect the fact that there are
resource constraints, and the benefits of contnoist be considered relative to their costs. Becafifee inherent limitations in all internal
controls, no evaluation of controls can provideddlite assurance that all control issues and inetatfraud, if any, within the Company have
been detected. These inherent limitations inclhde¢alities that judgments in decision-making lcarfiaulty, and that breakdowns can occur
because of simple error or mistake. Controls cao bé circumvented by the individual acts of soms@ns, by collusion of two or more
people, or by management override of the contfidis. design of any control is based in part upotageassumptions about the likelihood of
future events, and there can be no assurancerthatesign will succeed in achieving its stated gamider all potential future conditions. Over
time, controls may become inadequate because afyelsan conditions or deterioration in the degrieeompliance with associated policies or
procedures. Because of the inherent limitatiores ¢ost-effective control, misstatements due torerdraud may occur and may not be
detected.
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Iltem 9B — Other Information

There was no information required to be disclosed ieport on Form 8-K during the fourth quartefisdal 2013 that was not previously
reported.

PART lIl
Item 10 — Directors, Executive Officers and Corporée Governance

The Sections entitled “Nominees for Election by Hwders of Common Stock,” “Nominees for ElectionThe Holders of Class A Stock”,
“Section 16(a) Beneficial Ownership Reporting Coiaapte” and “Corporate Governance — Board Meetimgb@ommittees — Audit
Committee” and “Corporate Governance — Independehdee Audit Committee” of our Proxy Statement floe 2013 Annual Meeting and
filed pursuant to Regulation 14A are incorporatecein by reference. Other certain information ietato the directors and executive officers
of the Company is included immediately before Raof this Report.

We have adopted a Code of Ethics applicable tetimeipal executive, financial and accounting dffis (“Code of Ethics”) and a separate
Code of Conduct applicable to all employees anekttirs generally (“Code of Conduct”). The Code tifies and Code of Conduct are
available on our website atww.jbssinc.com

Item 11 — Executive Compensation

The Sections entitled “Compensation of Directord Brecutive Officers”, “Compensation Discussion &malysis”, “Compensation
Committee Interlocks and Insider Participation” d@dmpensation Committee Report” of our Proxy Staat for the 2013 Annual Meeting
are incorporated herein by reference.

Item 12 — Security Ownership of Certain BeneficialDwners and Management and Related Stockholder Matte

The Section entitled “Security Ownership of Cert@aneficial Owners and Management” of our ProxyeSteent for the 2013 Annual Meeting
is incorporated herein by reference. Other ceitdormation relating to the directors and executiiécers of the Company is included
immediately before Part Il of this Report.

Item 13 — Certain Relationships and Related Transdons, and Director Independence

The Sections entitled “Corporate Governance — leddpnce of the Board of Directors” and “Review efd®ed Party Transactions” of our
Proxy Statement for the 2013 Annual Meeting areiiporated herein by reference. Other certain in&tiom relating to the directors and
executive officers of the Company is included immtsly before Part Il of this Report.

Item 14 — Principal Accounting Fees and Services

The information under the proposal entitld&Ratify Appointment of PricewaterhouseCoopers LLPnaependent Registered Public Accoun
Firm” of our Proxy Statement for the 2013 Annualé¥leg is incorporated herein by reference.
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PART IV
Item 15 — Exhibits, Financial Statement Schedules
(a) (1) Financial Statements
The following financial statements are includedPant Il, Item 8 — “Financial Statements and Supetary Data”:

Report of Independent Registered Public Accourféing

Consolidated Statements of Comprehensive Incomtéo¥ear Ended June 27, 2013, the Year EndedZ®ini2012 and the Year Ended
June 30, 201

Consolidated Balance Sheets as of June 27, 2013uaed28, 201

Consolidated Statements of Stockholders’ EquitytlierYear Ended June 27, 2013, the Year EndedZRir2012 and the Year Ended
June 30, 201

Consolidated Statements of Cash Flows for the ¥Eaded June 27, 2013, the Year Ended June 28, 2@iltha Year Ended June 30, 2(

Notes to Consolidated Financial Statem

(a) (2) Financial Statement Schedules
All schedules are omitted because they are notcaiyhé or the required information is shown in @@nsolidated Financial Statements or N

thereto.
(@) (3) Exhibits
The exhibits required by Item 601 of Regulation &4t filed herewith are listed in the Exhibit Indekich follows the signature page and
immediately precedes the exhibits filed.
(b) Exhibits
See Item 15(a)(3) above.

(c) Financial Statement Schedules
See Item 15(a)(2) above.
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SIGNATURES

Pursuant to the requirements of Section 13 or 1&f{(the Securities Exchange Act of 1934, the Regiisthas duly caused this report to be
signed on its behalf by the undersigned, thereduaty authorized.

JOHN B. SANFILIPPO & SON, INC

Date: August 28, 2013 By: /s/ Jeffrey T. Sanfilippo
Jeffrey T. Sanfilippo
Chief Executive Office

Pursuant to the requirements of the Securities &xgé Act of 1934, this report has been signed bélpthe following persons on behalf of 1
Registrant in the capacities and on the datesaetic

Name Title Date

/sl Jeffrey T. Sanfilippo Chief Executive Officer and Director August 28, 2013
Jeffrey T. Sanfilippc (Principal Executive Officer)

/sl Michael J. Valentine Chief Financial Officer, Group President, Secretang Director August 28, 2013
Michael J. Valentin (Principal Financial Officer)

/sl Frank S. Pellegrino Senior Vice President, Finance and Corporate Chatro August 28, 2013
Frank S. Pellegrin (Principal Accounting Officer)

/sl Jasper B. Sanfilippo Director August 28, 2013
Jasper B. Sanfilipp

/sl Mathias A. Valentine Director August 28, 2013
Mathias A. Valentine

/sl Jim Edgar Director August 28, 2013
Jim Edgal

/s/ Timothy R. Donovan Director August 28, 2013
Timothy R. Donovat

/sl Jasper B. Sanfilippo, Jr. Director August 28, 2013
Jasper B. Sanfilippo, J

/s/ Daniel M. Wright Director August 28, 2013
Daniel M. Wright

/sl Ellen C. Taaffe Director August 28, 2013
Ellen C. Taaffe
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Exhibit
Number

1-2
3.1
3.2
41
4.2
5-9
10.1
10.2
*10.3
*10.4
*10.5

*10.6

*10.7

*10.8

10.9

10.1C

*10.11
*10.12
*10.13

10.1¢

EXHIBIT INDEX
(Pursuant to Item 601 of Regulation S-K)

Description
Not applicable
Restated Certificate of Incorporation of John Bnf8i@po & Son, Inc. (the‘Registrar” or the*Compan™) (13)
Amended and Restated Bylaws of Regist(2
Specimen Common Stock Certificd®
Specimen Class A Common Stock Certific®
Not applicable
Tax Indemnification Agreement between Registrait @grtain Stockholders of Registrant prior toitisial public offering@
Indemnification Agreement between Registrant amthge Stockholders of Registrant prior to its ialtpublic offering@
The Registrars 1998 Equity Incentive Ple®
First Amendment to the Registr’s 1998 Equity Incentive Ple®

Amended and Restated John B. Sanfilippo & Son,3ptit-Dollar Insurance Agreement Number One amaottn E. Sanfilippo, as
trustee of the Jasper and Marian Sanfilippo Irrebbe Trust, dated September 23, 1990, Jasper Hligam Marian R. Sanfilippo
and Registrant, dated December 31, 26)

Amended and Restated John B. Sanfilippo & Son,$pdit-Dollar Insurance Agreement Number Two ambfighael J. Valentine,
as trustee of the Valentine Life Insurance TrusatiNbs Valentine, Mary Valentine and Registranteddecember 31, 20(©®

Amendment, dated February 12, 2004, to AmendedRastated John B. Sanfilippo & Son, Inc. Split-Dollassurance Agreement
Number One among John E. Sanfilippo, as trustékeeofasper and Marian Sanfilippo Irrevocable Trdisted September 23, 19¢
Jasper B. Sanfilippo, Marian R. Sanfilippo and Re&gnt, dated December 31, 2(™

Amendment, dated February 12, 2004, to AmendedRarstiated John B. Sanfilippo & Son, Inc. Split-Dolizsurance Agreement
Number Two among Michael J. Valentine, as trusfdaeValentine Life Insurance Trust, Mathias Vdilee, Mary Valentine an
Registrant, dated December 31, 2("

Development Agreement, dated as of May 26, 2004 naybetween the City of Elgin, an lllinois muniigorporation, the
Registrant, Arthur/Busse Limited Partnership, #indis limited partnership, and 300 East Touhy Awehimited Partnership, an
lllinois limited partnershi®

Agreement For Sale of Real Property, dated asroé 18, 2004, by and between the State of lllirmising by and through its
Department of Central Management Services, an€ityeof Elgin ®

The Registrars Restated Supplemental Retirement [(10)
Form of Option Grant Agreement under 1998 Equitehtive Plar®)
Amended and Restated Sanfilippo Value Added PlateddAugust 31, 2010

Credit Agreement, dated as of February 7, 200&rdyamong the Company, the financial institutiomsad therein as lenders,
Wells Fargo Foothill, LLC (“WFF"), as the arrangand administrative agent for the lenders, and WiaehGapital Finance
Corporation (Central), in its capacity as documgoaagenitd
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Exhibit
Number

10.15
10.16

10.17

10.18

10.19

10.20

10.21

10.22

*10.23
*10.24
*10.25
*10.26
*10.27
10.28
**10.29

10.30
10.31

10.32

10.33

11-13
14

Description
Security Agreement, dated as of February 7, 2098 & Company in favor of WFF, as administrativerggor the lender®d

Loan Agreement, dated as of February 7, 2008, bybatween the Company and Transamerica Finand@lhs$urance
Company “TFLIC") 11)

Mortgage, Security Agreement, Assignment of LeasebRents and Fixture Filing, dated as of Febrdag008, made by the
Company related to its Elgin, Illinois property fitve benefit of TFLICY

Mortgage, Security Agreement, Assignment of LeasebRents and Fixture Filing, dated as of FebréaB008, made by JBSS
Properties, LLC related to its Elgin, lllinois peny for the benefit of TFLI(Y

Deed of Trust, Security Agreement, Assignment afdess and Rents and Fixture Filing, dated as ofugepi7, 2008, made by
the Company related to its Gustine, California prtyfor the benefit of TFLI(D)

Deed of Trust, Security Agreement, Assignment afdess and Rents and Fixture Filing, dated as ofugepi7, 2008, made by
the Company related to its Garysburg, North Caeofiroperty for the benefit of TFLI1

Promissory Note (Tranche A), dated February 7, 2008e principal amount of $36.0 million executgdthe Company in
favor of TFLIC@1)

Promissory Note (Tranche B) dated February 7, 200@e principal amount of $9.0 million executedthe Company in favor
of TFLIC a1

The Registrars 2008 Equity Incentive Plan, as amen()

First Amendment to the Registr’s 2008 Equity Incentive Ple4

The Registrar s Employee Restricted Stock Unit Award Agreen(s)

The Registrar's First Form of No-Employee Director Restricted Stock Unit Award Agrest(5)
The Registrars Second Form of N-Employee Director Restricted Stock Unit Award Agremt(8)
Form of Indemnification Agreeme(26)

First Amendment to Credit Agreement, dated as ofdd&, 2010, by and among the Company, Wells F&aymital Finance,
LLC (f/k/a Wells Fargo Foothill, LLC), as a lend@and administrative agent and Burdale Financial tedhias a lende®?)

Form of Chang-of-Control Employment Security Agreement and -Compete(8)

Second Amendment to Credit Agreement, dated aslpflb, 2011, by and among the Company, Wells F&agpital Finance,
LLC (f/k/a Wells Fargo Foothill, LLC), as a lendand administrative agent, and Southwest Georgim zredit, ACA for itself
and as agent/nominee for Southwest Georgia FarhitCFe.CA, as a lende9

Third Amendment to Credit Agreement, dated as abter 31, 2011, by and among the Company, Wellgd-@apital Finance,
LLC (f/k/a Wells Fargo Foothill, LLC), as a lend&nd administrative agent, and Southwest Georgia [Gxedit, ACA, for itself
and as agent/nominee for Southwest Georgia FarhitCFe.CA, as a lendev

Consent and Fourth Amendment to Credit Agreemextgddas of January 22, 2013, by and among the Gomdéells Fargo
Capital Finance, LLC (f/k/a Wells Fargo Foothill,C), as a lender and administrative agent, andiSegt Georgia Farm
Credit, ACA, for itself and as agent/nominee fouBwvest Georgia Farm Credit, FLCA, as a ler@3

Not applicable

The Registrars Code of Conduct, as amenc@?
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Exhibit

Number Description
15-20 Not applicable
21 Subsidiaries of the Registrant, filed herev
22 Not applicable
23 Consent of PricewaterhouseCoopers LLP, filed hahe
24-30 Not applicable
31.1 Certification of Jeffrey T. Sanfilippo pursuant3ection 302 of the Sarbai-Oxley Act of 2002, as amended, filed herev
31.2 Certification of Michael J. Valentine pursuant tecBon 302 of the Sarbar-Oxley Act of 2002, as amended, filed herev
32.1 Certification of Jeffrey T. Sanfilippo pursuant18 U.S.C. Section 1350, as adopted pursuant taoBed®6 of the Sarbanes-
Oxley Act of 2002, as amended, filed herev
32.2 Certification of Michael J. Valentine pursuant ® W.S.C. Section 1350, as adopted pursuant todse@@6 of the Sarbanes-
Oxley Act of 2002, as amended, filed herev
33-100 Not applicable
t101.INS XBRL Instance Document, furnished herew
Tt 101.SCt XBRL Taxonomy Extension Schema Document, furnighewith
T 101.CAL XBRL Taxonomy Extension Calculation Linkbase Docutéurnished herewit
Tt 101.DEF XBRL Taxonomy Extension Definition Linkbase Documeirnished herewitl
T 101.LAB XBRL Taxonomy Extension Label Linkbase Documentnished herewitl
T 101.PRE XBRL Taxonomy Extension Presentation Linkbase Doentnfurnished herewit
* Indicates a management contract or compensatonygplarrangemen

*x Confidential treatment has been requested fatipos of this exhibit. These portions have beeiittath and submitted separately to the
Securities and Exchange Commissi

t The Interactive Data Files on Exhibits 101 are degfiurnished, not filec

Q) Incorporated by reference to the Registrantisdal Report on Form 10-K for the fiscal year endede 28, 2012 (Commission File No.
0-19681).

(2 Incorporated by reference to the Registrantisal Report on Form 10-K for the fiscal year enBedember 31, 1991 (Commission
File No. (-19681).

3 Incorporated by reference to the RegistranégiRtration Statement on Form S-1 (Amendment NoR8yistration No. 33-43353, as
filed with the Commission on November 25, 1991 (@ussion File No. -19681).

4 Incorporated by reference to the Registrantisi@rly Report on Form 10-Q for the first quagaded September 24, 1998
(Commission File No.-19681).

(5) Incorporated by reference to the Registrantisu@rly Report on Form 10-Q for the second quateled December 28, 2000
(Commission File No.-19681).
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(6)
(7)
(8)
(9)
(10)

(11)
(12)

(13)
(14)

(15)
(16)
(17)
(18)
(19)
(20)

(21)

(22)
(23)

Incorporated by reference to the Registrantiai@rly Report on Form 10-Q for the second quameled December 25, 2003
(Commission File No.-19681).

Incorporated by reference to the Registrantisu@rly Report on Form 10-Q for the third quageded March 25, 2004 (Commission
File No. (-19681).

Incorporated by reference to the Registrantisdal Report on Form 10-K for the fiscal year endede 24, 2004 (Commission File No.
0-19681).

Incorporated by reference to the Registrantisal Report on Form 10-K for the fiscal year endede 30, 2005 (Commission File No.
0-19681).

Incorporated by reference to the Registraftinual Report on Form 10-K for the year ended 282007 (Commission File No. O-
19681).

Incorporated by reference to the Regis's Current Report on Forn-K dated February 8, 2008 (Commission File N-19681).
Incorporated by reference to the Registra@tiarterly Report on Form 10-Q for the first quagaded September 27, 2007
(Commission File No.-19681).

Incorporated by reference to the Registra@Qtiarterly Report on Form 10-Q for the third quageded March 24, 2005 (Commission
File No. (-19681).

Incorporated by reference to the Registra@Qtiarterly Report on Form 10-Q for the second quameled December 25, 2008
(Commission File No.-19681).

Incorporated by reference to the Regis's Current Report on Forn-K dated November 12, 2009 (Commission File N-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated May 5, 2009 (Commission File N-19681).
Incorporated by reference to the Regis's Current Report on Forn-K dated March 12, 2010 (Commission File N-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated January 31, 2011 (Commission File M-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated July 18, 2011 (Commission File N-19681).
Incorporated by reference to the Registrafisual Report on Form 10-K for the fiscal year ethdane 30, 2011 (Commission File No.
0-19681).

Incorporated by reference to the Registra@tiarterly Report on Form 10-Q for the first quagaded September 29, 2011
(Commission File No.-19681).

Incorporated by reference to the Regis's Current Report on Forn-K dated November 1, 2012 (Commission File N-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated February 1, 2013 (Commission File N-19681).
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ENTITY
JBSS Real Estate, LLC
An lllinois limited liability
company

JBSS Ventures, LLC

An lllinois limited liability
company

LIST OF SUBSIDIARIES OF REGISTRANT

RELATIONSHIP
TO REGISTRAN1

Subsidiary

Subsidiary

REGISTRANT'S

OWNERSHIP
PERCENTAGE

10C%

10C%

EXHIBIT 21



EXHIBIT 23
CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We hereby consent to the incorporation by referémtiee Registration Statements on Form S-8 (N83:-87661, 333-108298, 333-154850) of

John B. Sanfilippo & Son, Inc. of our report dafaegust 28, 2013 relating to the consolidated finainstatements and the effectiveness of
internal control over financial reporting, whichpagars in this Form 10-K.

/sl PricewaterhouseCoopers L
Chicago, Illinois
August 28, 201.



Exhibit 31.1

CERTIFICATION

I, Jeffrey T. Sanfilippo, certify that:

1.
2.

| have reviewed this Annual Report on Forn-K of John B. Sanfilippo & Son, Inc. for the fisgaar ended June 27, 20:

Based on my knowledge, this report does notaiominy untrue statement of a material fact or dongtate a material fact necessary to
make the statements made, in light of the circuntstsunder which such statements were made, niaadisg with respect to the period
covered by this repor

Based on my knowledge, the financial statememig,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintaimisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%(nd internal control over financial reportirag @defined in Exchange Act Rules
13z15(f) and 15-15(f)) for the registrant and hav

(@) Designed such disclosure controls and procsgdorecaused such disclosure controls and procedaoige designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtubsidiaries, is made known to
by others within those entities, particularly dgrihe period in which this report is being prepa

(b) Designed such internal control over financ&darting, or caused such internal control overrfaial reporting to be designed under
our supervision, to provide reasonable assurargadiang the reliability of financial reporting atfie preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting princip

(c) Evaluated the effectiveness of the registragigslosure controls and procedures and presenteisi report our conclusions about
the effectiveness of the disclosure controls andguiures, as of the end of the period coveredibyéport based on such
evaluation; ant

(d) Disclosed in this report any change in thesignt's internal control over financial reportitigat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo#) tlas materially affected, or is
reasonably likely to materially affect, the regast’s internal control over financial reporting; &

The registrant’s other certifying officer(s) anldave disclosed, based on our most recent evafuat internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

(@ All significant deficiencies and material weakses in the design or operation of internal cooirer financial reporting which are
reasonably likely to adversely affect the regig’s ability to record, process, summarize and refpmahcial information; an

(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a sigmiifiole in the registrant’s
internal control over financial reportin

August 28, 201:

/sl Jeffrey T. Sanfilippo
Jeffrey T. Sanfilippc
Chairman of the Board ar
Chief Executive Office




Exhibit 31.2

CERTIFICATION

I, Michael J. Valentine, certify that:

1.
2.

| have reviewed this Annual Report on Forn-K of John B. Sanfilippo & Son, Inc. for the fisgaar ended June 27, 20:

Based on my knowledge, this report does notaiominy untrue statement of a material fact or dongtate a material fact necessary to
make the statements made, in light of the circuntstsunder which such statements were made, niaadisg with respect to the period
covered by this repor

Based on my knowledge, the financial statememig,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintaimisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%(nd internal control over financial reportirag @defined in Exchange Act Rules
13z15(f) and 15-15(f)) for the registrant and hav

(@) Designed such disclosure controls and procsgdorecaused such disclosure controls and procedaoige designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtubsidiaries, is made known to
by others within those entities, particularly dgrihe period in which this report is being prepa

(b) Designed such internal control over financ&darting, or caused such internal control overrfaial reporting to be designed under
our supervision, to provide reasonable assurargadiang the reliability of financial reporting atfie preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting princip

(c) Evaluated the effectiveness of the registragigslosure controls and procedures and presenteisi report our conclusions about
the effectiveness of the disclosure controls andguiures, as of the end of the period coveredibyéport based on such
evaluation; ant

(d) Disclosed in this report any change in thesignt's internal control over financial reportitigat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo#) tlas materially affected, or is
reasonably likely to materially affect, the regast’s internal control over financial reporting; &

The registrant’s other certifying officer(s) anldave disclosed, based on our most recent evafuat internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

(@ All significant deficiencies and material weakses in the design or operation of internal cooirer financial reporting which are
reasonably likely to adversely affect the regig’s ability to record, process, summarize and refpmahcial information; an

(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a sigmiifiole in the registrant’s
internal control over financial reportin

August 28, 201:

/sl Michael J. Valentine
Michael J. Valentint
Chief Financial Officer, Group President and Sexre




Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of John B. figpo & Son, Inc. (the “Company”) on Form 10-Krfthe fiscal year ended June 27, 2013
as filed with the Securities and Exchange Commissinthe date hereof (the “Report”), I, JeffreySanfilippo, Chief Executive Officer of the
Company and Director, certify, pursuant to 18 U.A350, as adopted pursuant to Section 906 db#ineanes-Oxley Act of 2002, that based
on my knowledge:

1. The Report fully complies with the requiremenit$Section 13(a) or 15(d) of the Securities ExcleaAgt of 1934; and

2. The information contained in the Report fairhegents, in all material respects, the financialdition and results of operations of the
Company.

August 28, 201!

/sl Jeffrey T. Sanfilippo
Jeffrey T. Sanfilippc
Chairman of the Board ar
Chief Executive Office




Exhibit 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of John B. figpo & Son, Inc. (the “Company”) on Form 10-Krfthe fiscal year ended June 27, 2013
as filed with the Securities and Exchange Commissinthe date hereof (the “Report”), I, MichaeValentine, Chief Financial Officer and
Group President and Director, certify, pursuart@dJ.S.C. § 1350, as adopted pursuant to Secti6roBthe Sarbanes-Oxley Act of 2002, that

based on my knowledge:
1. The Report fully complies with the requiremenit$Section 13(a) or 15(d) of the Securities ExcleAgt of 1934; and

2. The information contained in the Report fairhegents, in all material respects, the financialdition and results of operations of the
Company.

August 28, 201!

/s/ Michael J. Valentine

Michael J. Valentin
Chief Financial Officer, Group President and Sexre




