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UNITED STATES
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PART |
Item 1 — Business
a. General Development of Business

John B. Sanfilippo & Son, Inc. was formed as a owapon under the laws of the State of Delawar&dii9 as the successor by merger to an
lllinois corporation that was incorporated in 1988. used throughout this annual report on Form 10#iess the context otherwise indicates,
the terms “we”, “us”, “our” or “the Company” refeollectively to John B. Sanfilippo & Son, Inc. aitsl wholly-owned subsidiaries, JBSS Real
Estate, LLC, JBSS Ventures, LLC and Sanfilippo (®&fei) Trading Co. Ltd. Our fiscal year ends onfthal Thursday of June each year, and
typically consists of fifty-two weeks (four thirteaveek quarters). Additional information on the garability of the periods presented is as
follows:

» References herein to fiscal 2015 are to the figeat ending June 25, 201

» References herein to fiscal 2014, fiscal 2048 fiscal 2012 are to the fiscal years ended J6n@@14, June 27, 2013 and June 28, 2012
respectively

We are one of the leading processors and distribatiopeanuts, pecans, cashews, walnuts, almontsthar nuts in the United States. These
nuts are sold under a variety of private brandswarder theFisher, Orchard Valley HarvesindSunshine Countrigrand names. We also
market and distribute, and in most cases manufactuprocess, a diverse product line of food artlsiproducts, including peanut butter,
almond butter, candy and confections, snacks aildtiixes, nut clusters, sunflower kernels, driedtf corn snacks, sesame sticks and other
sesame snack products under private brands and bames.

Our website is accessible to the publitip://www.jbssinc.comnformation about us, including our code of ethasnual reports on Form 10-
K, quarterly reports on Form 10-Q, current reporis=orm 8-K and any amendments to those reportsade available free of charge through
our website as soon as reasonably practicablesaftdr reports have been filed with the United St&ecurities and Exchange Commission
(the “SEC”). Our materials filed with the SEC atsosavailable on the SEC’s websitehitp://www.sec.gov The public may read and copy ¢
materials we file with the SEC at the SEC’s pubdiference room at 100 F St., NE, Washington, DG20%he public may obtain information
about the reference room by calling the SEC at@-8BC-0330. References to our website addresghisifForm 10-K are provided as a
convenience and do not constitute, and should eetdwed as, an incorporation by reference of tifi@rination contained on, or available
through, the website. Therefore, such informattoousd not be considered part of this Form 10-K.

Our headquarters and executive offices are locat@@03 North Randall Road, Elgin, lllinois 60128d our telephone number for investor
relations is (847) 289-1800, extension 4612.

b. Segment Reporting

We operate in a single reportable operating segthanhtonsists of selling various nut and nut eglgtroducts through four distribution
channels. See “Part Il Item 8 — Financial Statesiantl Supplementary Data” for our net sales, mante and total assets.

c. Narrative Description of Business
(i) General

As stated above, we are one of the leading processal distributors of tree nuts and peanuts iruthieed States. Through a deliberate stra

of focused capital expenditures and complementagyiaitions, we have built a generally verticalyeigrated nut processing operation that
enables us to control almost every step of thege®for pecans, peanuts and walnuts, includingupeogent from growers, shelling,
processing, packaging and marketing. Vertical irgggn allows us to enhance product quality ananast crop years, purchase inshell pecan:
peanuts and walnuts at lower costs as opposedtbgsing these nut meats from other shellers. Wewveethat our generally vertically
integrated business model typically works to ouraedage in terms of cost savings and provides tis bvdtter insight into crop development.
Our generally vertically integrated model, howewam under certain circumstances result in redeeedings or losses. See Part |, Item 1A —
“Risk Factors”.

Our products are sold through the major distributbannels to significant buyers of nuts, includiogd retailers, commercial ingredient us:
contract packaging customers and internationaboosts. Selling through multiple distribution chalsrelows us to generate multiple revenue
opportunities for the nuts we process. For exang@ean halves could be sold to food retailers,mawdn pieces could be sold to commercial
ingredient users. We process and sell all majotypés consumed in the United States, includingnpisa pecans, cashews, walnuts and
almonds (our major nut types) in a wide varietypatkaging, thus offering our customers a complatgroduct offering.
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(i) Principal Products

Our principal products are raw and processed fitisse products accounted for approximately 83.108% and 83.2% of our gross sales for
fiscal 2014, fiscal 2013 and fiscal 2012, respadyivThe nut product line includes almonds, pecpaanuts, black walnuts, English walnuts,
cashews, macadamia nuts, pistachios, pine nutgil Brgs, and filberts. Our nut products are solshiimerous package styles and sizes, from
stand-up bags, poly-cellophane packages, envirotathgfriendly packages, composite and clear-ptaséins, plastic tubs and plastic jars for
retail sales, to large cases and sacks for buls salcommercial ingredient customers. In additied offer our nut products in a variety of
different styles and seasonings, including non-titaal, blanched, oil roasted, dry roasted, saltesalted, honey roasted, flavored, spicy,
chocolate and yogurt coated, butter toffee, pradimé cinnamon toasted. We sell our products dooadstito retailers and wholesalers as well
as to commercial ingredient and contract packagisjomers. We also sell certain of our productsiteign customers in the retail and
commercial ingredient markets. We are in the prmoéd®xpanding our nut distribution internationailith a number of our branded products.
For more information about our revenues in ouragidistribution channels, see “Part I, Item 8raRcial Statements and Supplementary
Data”.

We acquire a substantial portion of our peanutapemnd walnut requirements directly from domestangrs. The balance of our raw nut
supply is purchased from importers, trading comgaaind domestic processors.

We manufacture and market peanut butter in segeres and varieties. We also market and distritard,in many cases process and
manufacture, a wide assortment of other food aadlsproducts. These other products include snagksnsalad toppings, snacks, nut clus
trail mixes, dried fruit and chocolate and yoguwéated products sold to retailers and wholesaletsinly ingredients sold to retailers,
wholesalers, and commercial ingredient customen; flood products sold to retail and commercialr@dient users; an assortment of
sunflower kernels, snack mixes, almond butter,reessticks and other sesame snack products soddaib supermarkets, mass merchandisers
and commercial ingredient users and a wide vaaétgppings for ice cream and yogurt sold to conuiaingredient users.

(iii) Customers and Channels

We sell our products to approximately 650 custornttersugh the consumer, commercial ingredient, @mpackaging and export distribution
channels. In fiscal 2014, we made the decisiorgenate our customers by their sell-to data veshigsto data which resulted in the apparen
decrease in customers from prior fiscal years. ddrsumer channel supplies nut-based products,dimgiconsumer-packaged and bulk
products, to retailers; including supermarket chaivholesalers, supercenters, and other retail dodldts, across the United States. We sell
products through the consumer channel under omdbmame products, including tRésher, Orchard Valley HarvesatndSunshine Country
brands, as well as under our customers’ privatedsaThe commercial ingredient channel suppliesoased products to other manufacture
use as ingredients in their final food productshsag bakery, confection, cereal and ice creampamdliices nut-based products that are
customized to the specifications of chefs, natisasiaurant chains, food service distributors, filastl chains, institutions and hotel kitchens.
We sell products through the commercial ingredadr@nnel under oufisherbrand and our customers’ private brands. Our conpackaging
channel produces and packages nut-based snaaksufifacturers under their brand name. Finally esyport distribution channel distributes
our complete product portfolio ¢isherbranded snack nuts, private brand snack nuts amcheocial ingredients to approximately 100
customers worldwide (which accounts for approxityade3% of our net sales).

We are dependent on a few significant customera fogjority of our total net sales, particularhti® consumer channel. Sales to our five
largest customers represented approximately 578etodales in fiscal 2014 and 56% of net sales th fiscal 2013 and fiscal 2012. Net sale
Wal-Mart Stores, Inc. accounted for approximately@ 22% and 21% of our net sales for fiscal 20is¢af 2013 and fiscal 2012, respectively.
Net sales to Target Corporation accounted for apprately 12% in fiscal 2014 and 15% in both fis2all3 and fiscal 2012. Net sales
PepsiCo, Inc. accounted for approximately 10% ofreai sales for fiscal 2014 and 11% for fiscal 2048 other customer accounted for more
than 10% of net sales for any period presented.

(iv) Sales and Distribution
We market our products through our own sales deyeant and through a network of approximately 95 jpafelent brokers and various
independent distributors and suppliers.

We distribute products from each of our princigdifities. The majority of our products are shipfean our production and warehouse
facilities by contract and common carriers.

In the Chicago area, we operate a retail stor@igpaduction facility. This store sells bulk fooaisd other products produced by us and other
vendors.



(v) Marketing

Marketing strategies are developed for each didiob channel and focus primarily on branded présiugranded consumer efforts concent
on building brand awareness, introducing new prigjuttracting new customers and increasing consamim the snack nut, recipe nut and
produce categories. Private brand and commergagdient channel efforts are focused on trade-wéemarketing.

A significant portion of our branded marketing effoare focused on consumer promotional campalwatsriclude advertisements (e.g., social
media, magazine, newspaper, internet, televisigihradio) and coupon offers. We also conduct integranarketing campaigns using multiple
media outlets for the promotion of tRésherbrand, including marketing efforts with celebrityafs and professional sports franchises.
Additionally, shipper display units are utilizedrigtail stores in an effort to gain additional temgry product placement and to drive sales
volume. We work with third-party information ageesj such as Information Resources, Inc., to motfimeffectiveness of our marketing and
measure product growth.

Commercial ingredient trade promotion includes gdidally attending regional and national trade shanade publication advertising and one-
on-one marketing. These promotional efforts highlight processing capabilities, broad product poxfgliroduct customization and packag
innovation.

International sales promotion involves grantingnpotional allowances tBisherretail customers and distributors in key markegsyell as
occasional participation in international tradewsso

Through participation in several trade associatifursding of industry research and sponsorshipdotational programs, we support efforts to
increase awareness of the health benefits, convemigend versatility of nuts as both a snack aret@e ingredient among existing and future
consumers of nuts.

(vi) Competition

Our nuts and other snack food products competasigaioducts manufactured and sold by numerous otimepanies in the snack food
industry, some of whom are substantially larger laade greater resources than us. In the nut indusé compete with, among others, Kraft
Foods Group, Inc. (Planters brand), ConAgra Folmds, Diamond Foods, Inc. (Emerald and Diamond @isnTreehouse Foods, Inc. and
numerous regional snack food processors. Compefiietors in our markets include price, productlityyacustomer service, breadth of proc
line, brand name awareness, method of distribiimhsales promotion. The combination of our gehevaltically integrated operating model
with respect to pecans, peanuts and walnuts, aaugt quality, product offering, brand strengttstdbution model and the fact that we focus
on nut and nut related products generally enabte usmpete in each of these categories, but t@rde no guarantee that our products will
continue to be competitive with many of our largempetitors. See Part |, ltem 1A — “Risk Factorsfduv.

(vii) Raw Materials and Supplies

We purchase nuts from domestic and foreign soutodiscal 2014, all of our walnuts, almonds andimégts were purchased from domestic
sources. We purchase our pecans from the south@tedStates and Mexico. Cashew nuts are imported Vietnam, India, Brazil and
Africa. For fiscal 2014, approximately 26% of thaldr value of our total nut purchases was froneigm sources.

Competition in the nut shelling industry is drivieyshellers’ ability to access and purchase raw,natshell the nuts efficiently and to sell the
nuts to processors. We shell all major domestidypés, with the exception of almonds, and are ajrafew select shellers who further
process, package and sell nuts to the end-usernfrtderial pricing pressure and the high cost ofggant automation have previously
contributed to a consolidation among shellers acatisnut types, especially peanuts and pecans.

We are generally vertically integrated with respgegbecans, peanuts and walnuts and, unlike ousmeapsumer distribution channel retalil
competitors who purchase nuts on the open markepukchase a substantial portion of our pecansyyte@and walnuts directly from growers.
However, there are risks associated with vertitg@gration, such as susceptibility to market dedifor pecans, peanuts and walnuts. See Pa
I, tem 1A — “Risk Factors” below.

Due, in part, to the seasonal nature of the ingluste maintain significant inventories of peanyiscans and walnuts at certain times of the
year, especially in the second and third quartemiofiscal year. Fluctuations in the market pridgpecans, peanuts and walnuts and other
may affect the value of our inventory and thus raksp affect our gross profit and gross profit mar§ee Part I, Item 1A — “Risk Factors”.

We purchase some of our packaging and labels frogtated party. We purchase other inventory itenth |s roasting oils, seasonings, plasti
jars, labels, star-up bags, composite and clear-plastic cans and ptukaging materials from other third parties. i@ costs, including tree
nuts, peanuts, other commodities and other invgritems represented approximately 85% of our todst of sales for fiscal 2014.
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(viii) Trademarks and Patents

We market our products primarily under name bramts$uding theFisher, Orchard Valley HarvesindSunshine Countrigrand names, which
are registered as trademarks with the U.S. PatehTeademark Office as well as in various otheeifgn jurisdictions. We do not own any
trademarks for any private brands, which are owmethe respective private brand customer. Our trextks, particularly those related to our
brands, are important as they provide our customihsinformation about the quality of our produdttowever, registration and use of our
trademark, in foreign jurisdictions may be subjectertain risks in addition to other risks genlgreglated to our intellectual property. See Par
I, Item 1A — “Risk Factors” below. We also own sealepatents of various durations. We expect toioomltto renew for the foreseeable future
those trademarks that are important to our busiaedsxpand registration of our trademarks into jugigdictions. We intend to protect our
intellectual property rights vigorously.

(ix) Employees

As of June 26, 2014, we had approximately 1,30etiule employees, including approximately 160 cogte staff employees. Due to the
seasonality of our business, our labor requiremigpisally peak during the last quarter of the odiar year.

(x) Seasonality

Our business is seasonal. Demand for peanut amditeproducts is highest during the last four msmff the calendar year. Peanuts, pecans
and walnuts, three of our principal raw materiatg, primarily purchased between September and &gband are processed throughout the
year until the following harvest. As a result ofsteeasonality, our personnel requirements risemguhe last four months of the calendar y:
Our working capital requirements generally peakirduthe third quarter of our fiscal year.

(xi) Backlog

Because the time between order and shipment idlyisess than three weeks, we believe that any logcks of a particular date is not material
to an understanding of our business as a whole.

(xii) Operating Hazards and Uninsured Risks

The sale of food products for human consumptioolires the risk of injury to consumers as a resufiroduct contamination or spoilage,
including the presence of shell fragments, foraigjects, insects, foreign substances, chemicd#pain and other agents, or residues
introduced during the growing, storage, handlingransportation phases. We (i) maintain what weekelto be rigid quality control standards
and food safety systems and are SQF 2000 Code Penagtified, (ii) generally inspect our nut anti@t food products by visual examination,
metal detectors or electronic monitors at varidages of our shelling and processing operatioiswork with the United States Department
of Agriculture (“USDA") in its inspection of pearaishipped to and from our peanut shelling facditigv) maintain environmental pathogen
programs, and (v) seek to comply with the Nutriti@beling and Education Act by labeling each pradiat we sell with labels that disclose
the nutritional value and content of each of owdpicts; however, no assurance can be given that sator other food products sold by us
may not contain or develop harmful substancesrderato mitigate this risk, we strive to selecthiguality nut suppliers and currently maint
product liability and contaminated product insuat amounts we believe are adequate in light pbparations.
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Iltem 1A — Risk Factors

We face a number of significant risks and uncetién and therefore, an investment in our CommaulSis subject to risks and uncertainties.
The factors described below could materially angeaskly affect our business, results of operatatsfinancial condition. While each risk is
described separately, some of these risks argétaezd and it is possible that certain risks caritgher the applicability of other risks descril
below. Also, the risks and uncertainties describeldw are not the only ones that we face. Additioiss and uncertainties not presently
known to us, or that are currently deemed immdteztauld also potentially impair our business, fessaf operations and financial condition.
Investors should consider the following factorsaddition to the other information contained irsthAinnual Report on Form 10-K, including
“Part Il, Item 7 — Management’s Discussion and Amsal of Financial Condition and Results of Opernadie— Liquidity and Capital
Resources” before deciding to purchase our ComntockS

We Cannot Control the Availability or Cost of Raw Materials and this May Have a Material Adverse Effect on Our Results of Operations,
Cash Flows and Financial Condition

The availability and cost of raw materials for gfreduction of our products, including peanuts, pecalmonds, cashews, walnuts and other
nuts are subject to crop size and yield fluctuaioaused by factors beyond our control, such athereaonditions, natural disasters (including
floods, droughts, frosts, earthquakes and hurrgamant diseases, other factors affecting glsbaply, changes in global customer demand,
changes in government programs and purchasing lmelai\certain countries, including China. Additally, any determination by the USDA
or other government agencies that certain pestciuerbicides or other chemicals used by growers ledt harmful residues on portions of the
crop or that the crop has been contaminated byoaftaor other agents or any future product recatisld reduce the supply of edible nuts and
other raw materials used in our products and coailltse our costs to increase significantly.

Because these raw materials are commodities, ihiegs are set by the market and can thereforéugibe quickly and dramatically due to
varied events, such as those described above.geombine, we are not able to hedge against changmsrimodity prices because no appropi
futures or other market for these commodities exiS8bnsequently, in order to achieve or maintaddifability levels, there is pressure to
increase the prices of our products to reflecttbeease in the costs of the raw materials thatiseeand sell. However, we may not be
successful in passing along partial or full pricereases to our customers, if at all, and we mapaable to do so in a timely fashion. Our
ability to raise prices is often dependent uponatttéons of our competitors, some of whom are §icantly larger and more diversified than
are. Additionally, any such product price incretis® we are able to pass along to our customersuttiayately reduce the demand for, and
sales of, our products as customers reduce pusloaseibstitute products. For example, we expeei@acreduction in our sales volume
(measured as pounds sold to customers) durind #6d2 that we believe was caused primarily byduction in demand due to the higher
prices of tree nuts and peanuts. Any one or motkeoforegoing aspects may have a material adedfiset on our results of operations, cash
flows and financial condition.

Moreover, fluctuations in the market prices of nutsy affect the value of our inventories and padifility. We have significant inventories of
nuts that would be materially and adversely affedtg any decrease in the market price of such ratenals. See Part Il, Item 7 —
“Management’s Discussion and Analysis of Finan€iahdition and Results of Operations — Liquidity adapital Resources”.

Significant Private Brand Competitive Activity Could Materially and Adversely Affect Our Financial Condition and Results of Operations

Some customer buying decisions, including someuofargest customers, are based upon a periodirigigorocess in which the single,
successful bidder is assured the selling of itscdet! product to the food retailer, supercentenass merchandiser until the next bidding
process to the exclusion of other bidders. Ourssaddume may decrease significantly if our bidos high and we lose the ability to sell
products through these channels, even temporadibgrnatively, we risk reducing our margins if duid is successful but below our desired
price points. In addition, margins could be furtheduced if prices rise and customers are unwillingnable to accept price increases. Any of
these outcomes may materially and adversely aff@ctinancial condition and results of operations.

Our Inability to Manage Successfully the Price Gap Between our Private Brand Products and Those of our Branded Competitors May
Materially and Adversely Affect Our Results of Operations

Although demand for private brand products haseiased as a result of past and current economidtmm g] our competitors’ branded
products have certain advantages over our privatedoproducts primarily due to their advertisingtgies and name recognition.

At the retail level, private brand products gerlgra¢ll at a discount to those of branded compestitid branded competitors reduce the price of
their products, the price of branded products eflfep consumers may approximate the prices of ouate
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brand products. Further, promotional activitiesbibgnded competitors such as temporary price rezhstbuy-one-get-one-free offerings and
coupons, have the same general effect as priceatsxs. Price decreases initiated by branded campeatould result in a decline in the
demand for our private brand products, which caddatively impact our sales volumes and overalfifatality. Such sales volume and
profitability decreases could materially and adebraffect our results of operations.

In addition, many of our competitors with signifitdbranded operations have more diversified prodffetings among a wider variety of food
categories than we have. Such competitors could rasult of their size or diversified offeringg, in a better position to decrease their cosl
their branded products or offer better promotidhsompetitors are able to exploit their size oraisification to make significant price
reductions, it could decrease our sales, whichccmaterially and adversely affect our results adrations.

Changing Consumer Preferences and Demand Could Materially and Adversely Affect Our Financial Condition and Results of Operations

Our financial performance depends in part on oilitalbo anticipate and offer products to our custrs that appeal to their preferences.
Consumer preferences, whether for name brand pt®dugrivate brand products, can quickly changetan a number of factors beyond ou
control. If we fail to anticipate, identify or retagquickly to these changes and are unable to inttedchew and improved products to meet
consumer preferences, demand for our products cuiffdr. In addition, demand for our products cdmdaffected by consumer concerns
regarding the health effects of nutrients or inggats in any of our products. Reduction in demasd gesult of changing consumer preference
could materially and adversely affect our financiahdition and results of operations.

In addition, our success in anticipating and offgrproducts to our customers that appeal to threfepences depends on our ability to adap!
rapidly changing media environment. We increasimgly on social media and online disseminationdyfeatising campaigns as well as
advertising outside of traditional print chann&lggative posts or comments about us on social mkimgpWeb sites or similar online activity
could seriously impact consumer demand for our petsl We are subject to a variety of legal and laguy restrictions on how we market our
products. These restrictions may limit our abitilyrespond to changing tastes as the media and naioations environment continues to
evolve. If we do not react appropriately, then praduct sales, financial condition and resultspdrations could be materially and adversely
affected.

We Sometimes Enter Into Fixed Price Commitments without First Knowing Our Acquisition Costs, Which Could Have a Material Adverse
Effect on Our Financial Condition and Results of Operations

A substantial portion of our commercial ingredisales customers, and certain other customers reegsiito enter into fixed price commitme
with them. Such commitments represented approxignat&®o of our annual net sales in fiscal 2014. Thmmitments are for a fixed period of
time, typically three months to twelve months, m#ty be extended if remaining balances exist. Sonestiwe enter into fixed price
commitments with respect to certain of our nut pieid before fixing our acquisition costs in ordemntaintain customer relationships or when,
in management’s judgment, market or crop harvesditions so warrant. To the extent we do so anditieel prices are not properly aligned
with our acquisition costs, then these fixed pdoemmitments may result in reduced or negative gposit margins which could have a
material adverse effect on our financial conditéom results of operations.

Our Generally Vertically I ntegrated Model Could Materially and Adversely Affect Our Results of Operations

We have a generally vertically integrated nut pssagy operation that enables us to control almeestyestep of the process for pecans, peanu
and walnuts, including procurement from growerst @enerally vertically integrated model has in plaest resulted, and may in the future
result, in significant losses because we are sttiebe various risks associated with purchasintagority of our pecans, peanuts and walnuts
directly from growers, including the risk of purdag such products from growers at costs that, ldtgs to altered market conditions, prove to
be above market prices. Accordingly, because welase a majority of our pecans, peanuts and watlingstly from growers during harvest
season and shell and process these nuts througtofiscal year, there is a possibility that, after acquire these nuts, market conditions may
change and we will be forced to sell these nutslass which could materially and adversely afteatresults of operations.
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We Operate in a Competitive Environment Which Could Materially and Adversely Affect our Financial Condition and Results of Operations

We operate in a highly competitive environment. @rncipal products compete against food and spasiucts manufactured and sold by
numerous regional, national and international camgsa some of which are substantially larger and:lgaeater resources than us, such as
Kraft Foods Group, Inc. (Planters brand), ConAgoads, Inc., Diamond Foods, Inc. (Emerald and Diasnmrands) and Treehouse Foods, Inc
Most of our competitors that sell and market tHeeotop branded snack nut products have committaé mesources to such brands when
compared to the resources spent by us on our hrénalgetail competitors buy their nuts on the opearket and are thus not exposed to the
risks of purchasing inshell pecans, peanuts anduts&tirectly from growers at fixed prices thaelatdue to altered market conditions, may
prove to be above prevailing market prices. We atsupete with other shellers in the commercial@dignt market and with regional
processors in the retail and wholesale marketsrder to maintain or increase our market sharenwst continue to price our products
competitively, which may lower revenue per pound eause a decline in gross profit margin if wewarable to increase unit volumes as well
as reduce our costs, which could materially andembly affect our financial condition and result®perations.

We are Dependent Upon Certain Significant Customers Which Could Materially and Adversely Affect Our Financial Condition, Cash Flows
and Results of Operations

We are dependent on a few significant customera farge portion of our total net sales, partidylar the consumer channel. Sales to our five
largest customers represented approximately 578etdales in fiscal 2014 and 56% of net sales ih fiscal 2013 and fiscal 2012. There can
be no assurance that all significant customersaaifitinue to purchase our products in the sametitiegzn same product mix or on the same
terms as in the past, particularly as increasipghyerful retailers may demand lower pricing or otteems which impact our profitability. A
loss of one of our largest customers or a matdaatease in purchases by one of our largest custpprea significant business interruption at
one of our largest customers would result in des@daales and would materially and adversely affectesults of operations, financial
condition and cash flows.

We are Subject to Customer Pricing Pressures Which Could Materially and Adversely Affect Our Financial Condition and Results of
Operations

As the retail grocery trade continues to consoéigatd our retail customers grow larger, become mapéisticated and obtain more purchasin
power, our retail customers are demanding loweimi especially private brand customers, and aswd free or discounted promotional
programs. Further, these retail customers may begitace a greater emphasis on the lowest-coglisufn making purchasing decisions
especially under current economic conditions amihdyperiods of increased raw material acquisitosts. An increased focus on the lowest-
cost supplier could reduce the benefits of sommuofcompetitive advantages, which include a foquswstomer service, innovation,
production capacity, category management and guélitr sales volume growth could suffer, and it hagome necessary to lower our prices
and increase promotional support of our productg,cd which would materially and adversely affeat gross profit and gross profit margin
and could materially and adversely affect our firiahcondition and results of operations.

Food Safety, Allergy and Product Contamination Concerns Could Have a Material Adverse Effect on Our Financial Condition and Results
of Operations

If consumers in our principal markets lose confiteem the safety of nut products, particularly wiéspect to peanut and tree nut allergies,
borne illnesses or other food safety matters,abidd materially and adversely affect our financiahdition and results of operations.
Individuals with nut allergies may be at risk ofieas illness or death resulting from the consumptf our nut products, including
consumption of other companies’ products contaimingproducts as an ingredient. Notwithstandingesdsting food safety controls, we
process peanuts and tree nuts on the same equipmdrthere is no guarantee that our productsnetlbe cross-contaminated. Concerns
generated by risks of peanut and tree nut crostaronation and other food safety matters, includowd borne illnesses, may discourage
consumers from buying our products, cause produetial delivery disruptions, or result in produaaiés. Product safety issues (i) concerning
products not manufactured, distributed or sold $ymnd (ii) concerning products we manufactureritiste and sell, may materially and
adversely affect demand for products in the nutistiy as a whole, including products without actadkety problems. Decreases in demand fc
products in the industry generally could have aemialtadverse affect on our financial condition aesults of operations. In addition, the
cooling system at the Elgin, lllinois facility uties ammonia. If a leak in the system were to qdbtare is a possibility that the inventory in
cold storage at the Elgin, lllinois facility coute destroyed which could have a material advefsetedn our financial condition and results of
operations.



The Risk Assessment Conducted by the U.S. Food and Drug Administration on the Risks of Tree Nuts May Have a Material Adverse Effect
on Our Financial Condition, Results of Operations and Cash Flows

The U.S. Food and Drug Administration (“FDA”) intgsion assessing the risks of Salmonella contaroimassociated with tree nuts. The
results and impact of this risk assessment coald fe increased industry-specific regulation anddditional risk-based preventive controls
which may result in increased compliance costs whauld have a material adverse effect on our fircondition, results of operations and
cash flows.

Product Liability, Product Recalls and Product Labeling Claims May Have a Material Adverse Effect on Our Results of Operations and
Cash Flows

We face risks associated with product liabilityiria and product recalls in the event: (i) our feadfety and quality control procedures are
ineffective or fail, (ii) we procure products fraimird parties that are or become subject to a keeajardless of whether or not our food safety
and quality control procedures are ineffectiveaik, {iii) our products cause injury or become aerdted or misbranded or (iv) our products ar
determined to be promoted or labeled in a mislaatiishion. In addition, we do not control the lahglof other companies’ products
containing our products as an ingredient. A prodecall of a sufficient quantity, a significant prect liability judgment against us, or other
safety concerns could cause our products to beailable for a period of time and could result itoss of consumer confidence in our prodt

If these kinds of events were to occur, they wddde a material adverse effect on the demand foprmaducts and, consequently, our results
of operations and cash flows.

We are Dependent on Certain Key Personnel and the Loss of Any of Their Services Could Have a Material Adverse Effect on Our Results of
Operations

Our future success will be largely dependent orptitsonal efforts of our senior operating managensam, including Jeffrey T. Sanfilippo,
Chief Executive Officer, Michael J. Valentine, Chiénancial Officer, Group President and Secretdames A. Valentine, Chief Information
Officer and Jasper B. Sanfilippo, Jr., Chief OpagOfficer, President and Assistant Secretary.b&leeve that the expertise and knowledge o
these individuals in the industry, and in theimpedive fields, is a critical factor to our growahd success. Although some of our officers own
significant amounts of our Class A Common Stocksthindividuals have not entered into any employraenon-compete agreement with us,
nor do we have key officer insurance coverage jgdim effect. The departure of any of these irdiigils could have a material adverse effect
on our business and prospects and that in turnditaNe a material adverse effect on our resultpefations. Our success is also dependent
upon our ability to attract and retain additionahlified personnel, and there can be no assur&ateve will be able to do so, especially as
economic conditions improve.

We are Subject to Government Regulation Which Could Materially and Adversely Affect Our Results of Operations

We are subject to extensive regulation by the FIDA,USDA, the United States Environmental Protecfigency (“EPA”) and other state,
local and foreign authorities in jurisdictions wleur products are manufactured, processed orAoldng other things, these regulations
govern the manufacturing, importation, processpagkaging, storage, distribution and labeling af meducts. Our manufacturing and
processing facilities and products are subjectetioplic compliance inspections by federal, stateal and foreign authorities. We are also
subject to environmental regulations governingdiseharge of air emissions, water and food walkteusage and storage of pesticides, and tt
generation, handling, storage, transportationtrmeat and disposal of waste materials. Amendmengisting statutes and regulations,
adoption of new statutes and regulations, increpseduction at our existing facilities as well ag @xpansion into new operations and
jurisdictions, may require us to obtain additioli@nses and permits and could require us to autagiter methods of operations at costs
could be substantial. Compliance with applicablesland regulations may be time-consuming, experwivestly to us in different ways and
could materially and adversely affect our resufteferations. Failure to comply with applicable amnd regulations could subject us to civil
remedies, including fines, injunctions, recallseizures, as well as possible criminal sanctiomgchvcould materially and adversely affect our
results of operations.

Specifically, governmental policies affecting thgriaultural industry, such as taxes, tariffs, dsitigubsidies, incentives, and import and export
restrictions on agricultural commaodities and comityoproducts, can influence the planting of certaiops, the location and size of crop
production, whether commodity products are tradleel yolume and types of imports and exports, thbility and volume of production of
certain of our products, and industry profitability addition, international trade disputes caneadgly affect commaodity trade flows by

limiting or disrupting trade between countries @gions. Future government policies may adverségcathe supply of, demand for, and prices
of our products, restrict our ability to do busis@s its existing and target markets, and negatiwvapact our revenues and operating results.
Changes in regulatory requirements (such as ragainés designed to enhance food safety or marketimgvolving interpretations of existing
regulatory requirements, may result in increasedgi@mnce costs, capital expenditures and othenfii# obligations that could materially and
adversely affect our results of operations.



The Food Safety Modernization Act (“FSMA”) givesetRDA expanded authorities over the safety of titeonal food supply, including
increased inspections and mandatory recalls, dsawstkricter enforcement actions, each of whiadcesult in additional compliance costs
and civil remedies, including fines, injunctionstivdrawals, recalls or seizures and confiscatidihg FSMA further instructed the FDA to
develop new rules and regulations, including thdégpmance of hazard analyses, implementation ofgargve plans to control hazards, and
foreign supplier verification provisions. We curtigrhave “hazard analysis and critical control gsi(*"HACCP”) processes and procedures ir
place that may appropriately address many of thetieg or future concerns arising out of the FSNWawever, any new FDA rules and
regulations could require us change certain ofoparational processes and procedures, or implenganbnes, and there could also be
unforeseen issues, requirements and costs thatemithe FDA promulgates its new rules and reguiatiHACCP is a management system in
which food safety is addressed through the anasysiscontrol of hazards from raw material produttigrocurement and handling, to
manufacturing, distribution and consumption of finsshed product.

We are a publicly traded company and subject toging rules and regulations of federal and stateegonents as well as the stock exchange
on which our Common Stock is listed. These entifreduding the Public Company Accounting OversiBoard, the SEC, the Department of
Justice and the Nasdaq Global Select Market, heseed a significant number of new and increasiogiyplex requirements and regulations
over the course of the last several years andruomtio develop additional regulations and requirgsi response to laws enacted by
Congress. Our efforts to comply with these requéets have resulted in, and are likely to contirugesult in, an increase in expenses and a
diversion of management’s time from other busirsdwities. Failure to comply with any law or regtibn could subject us to civil remedies,
including fines and injunctions, as well as possitiminal sanctions, which could materially andexdely affect our results of operations.

Operational, Legal, Economic, Palitical and Social Risks of Doing Businessin Emerging Markets and Other Foreign Countries May Have a
Material Adverse Effect on Our Results of Operations

Approximately 26% of the dollar value of our totait purchases for fiscal 2014 were made from foreiguntries. We purchase our cashew
inventories from Vietnam, India, Brazil and Afriaad some of our pecans from Mexico, which are inymaspects emerging markets. We are
continually looking to expand our sales internagibnand enter new emerging and established mariketsiding markets within Asia. To this
extent, we are exposed to risks inherent in emgngiarkets, including:

» increased governmental ownership and regulaticgheoéconomy
« greater likelihood of inflation and adverse econogonditions
e governmental attempts to reduce inflation, suctmgsition of higher interest rates and wage amckpsontrols
» supply reduction in the United States from increlademand in foreign countrie
» international competitior
« compliance with, and subjection to, internatiomav$, including our ability to protect our intellaat property, such as our bran
« compliance with U.S. laws and regulations relateddanduct in foreign countries, such as the For€igrrupt Practices Ac
» foreign exchange rate
» potential for contractual defaults or forced rertegimns on purchase contracts with limited legalaurse
» tariffs, duties, trade laws and other barriersadé that may reduce our profitability or sales
« civil unrest and significant political instabilit
The existence of these and other risks in emengiakets and other foreign countries could jeopa&rdizlimit our ability to purchase sufficient

supplies of cashews and other imported raw maseaiadl limit our ability to make international salesd may materially and adversely affect
our results of operations by increasing the costioing business overseas or limiting our inteioradi sales.

The Way in Which We Measure | nventory May Have a Material Adverse Effect on Our Results of Operations

We acquire our inshell nut inventories of pecarsruts and walnuts from growers and farmers irelgrgantities at harvest times, which are
primarily during the second and third quarters wf fiscal year, and receive nut shipments in bulkkloads. The weights of these nuts are
measured using truck scales at the time of recait,inventories are recorded on the basis of thessurements. The nuts are then stored in
bulk in large warehouses to be shelled or processedghout the year. Bulk-stored nut inventoriesralieved on the basis of continuous high
speed bulk weighing systems as the nuts are stmllpobcessed or on the basis of calculations ddrikom the weight of the shelled nuts that
are produced. While we perform various procedures



periodically to confirm the accuracy of our bulloigtd nut inventories, these inventories are eséiséitat must be periodically adjusted to
account for positive or negative variations in ditas and yields, and such adjustments direclgcafearnings. The quantities of each crop
year bull-stored nut inventories are generally shelled et @ ten to fifteen month period, at which timeissns to any estimates, which
historically averaged less than 1.0% of inventamchases, are also recorded. The precise amownutr dfulk-stored nut inventories is not
known until the entire quantity of the particulartiis depleted, which may not necessarily occuryeyear. Prior crop year inventories may ¢
be on hand as the new crop year inventories ahpsed. The majority of bulk-stored nut inventodgesdune 26, 2014 were processed during
the first quarter of fiscal 2015, before any nespxinventories were purchased, thus enabling asljiest the bulk-stored nut inventories at
June 26, 2014. There can be no assurance thatraugettory quantity adjustments will not have a mateadverse effect on our results of
operations in the future.

Certain of Our Stockholders Possess a Majority of Aggregate Voting Power in the Company, Which May Make a Takeover or Changein
Control Moreor Less Difficult; and The Sanfilippo Group Has Pledged a Substantial Amount of their Class A Common Stock, Either of
Which Could Materially and Adversely Affect Our Financial Condition, Results of Operations and Cash Flows

As of August 27, 2014, Jasper B. Sanfilippo, Srarisin Sanfilippo, Jeffrey T. Sanfilippo, JaspelSnfilippo, Jr., Lisa A. Sanfilippo, John E.
Sanfilippo and James J. Sanfilippo (the “Sanfiligamup”) own or control Common Stock (one vote gleare) and Class A Common Stock
(ten votes per share on all matters other thaeldgation of Common Stock directors) representingraximately a 51.5% voting interest in the
Company. As of August 27, 2014, Michael J. Valemtamd Mathias A. Valentine (the “Valentine Groupyn or control Common Stock (one
vote per share) and Class A Common Stock (ten yaeeshare on all matters other than the electid@oonmon Stock directors) representing
approximately a 24.1% voting interest in the Conypdn addition, the Sanfilippo Group and the VaieatGroup are entitled to elect six
Class A Directors which represents 66% of the eftard. As a result, the Sanfilippo Group andvalentine Group together are able to di
the election of a majority of the members to theloof Directors. In addition, the Sanfilippo Grogble to exert certain influence on our
business, or take certain actions, that cannobhateracted by another stockholder or group ofitolciers. The Sanfilippo Group is able to
determine the outcome of nearly all matters sulgehitd a vote of our stockholders, including any atmeents to our certificate of incorporat
or bylaws. The Sanfilippo Group has the power ®vpnt or cause a change in control or sale of thmagainy which may or may not be in the
best interests of the other holders of Common Stac#l can take other actions that may be lessdal@to our other stockholders and more
favorable to the Sanfilippo Group, subject to aggthie legal limitations, which could materially amdlversely affect our financial condition,
results of operations and cash flows.

In addition, several members of the Sanfilippo @rthat beneficially own a significant interest imr&€Company have pledged a substantial
portion of the Companyg’Class A Stock that they own to secure loans rtmtteem by commercial banks. If a stockholder dé$aan any of it
obligations under these pledge agreements or taddoan documents, these banks may have thetoglell the pledged shares. Such a sale
could cause our Company'’s stock price to declinenyvof the occurrences that could result in a foeoe of the pledged shares are out of ou
control and are unrelated to our operations. Bexthese shares are pledged to secure loans, the@owe of an event of default could resu

a sale of pledged shares that could cause a cludimgatrol of our Company, even when such a changg not be in the best interests of our
stockholders, and it could also result in a defanlter certain material contracts to which we apardy, including an event of default under the
Credit Agreement by and among the Company, Wellgd-€apital Finance, (f/k/a Wells Fargo FoothilL, @), as the arranger and
administrative agent and a syndicate of lendeitgddaebruary 7, 2008 (as amended, the “Credit iBagjlwhich could materially and
adversely affect our financial condition, result®perations and cash flows.
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Essentially all of Our Real Property is Encumbered, Which Could Materially and Adversely Affect Our Ability to Obtain Additional Capital
if Required Which Could Materially and Adversely Affect Our Financial Condition, Results of Operations and Cash Flows

Our financing arrangements include a mortgageifacwhich is secured by essentially all of our @sreal property located in Elgin, Illinois,
Gustine, California and Garysburg, North CaroliBacause essentially all of our owned real propisrgncumbered, such properties are not
available as a means of securing further capittiiénevent that additional capital is required liseaof unexpected events, losses or other
circumstances, which could materially and adveraéigct our financial condition, results of opeoas and cash flows.

General Economic Conditions Could Materially and Adversely Affect Our Financial Condition and Results of Operations

General economic conditions and the effects otasson, including uncertainty in economic condigi@nd an economic downturn, and
political uncertainties, including political acti@m inaction having an impact on the economy, ctalde a material adverse effect on our cash
flow from operations, results of operations an@ficial condition. These conditions may include, aghother things, higher unemployment,
increased commaodity costs, increased raw matesibcincreased packaging material prices, deeasaterations in consumer demand,
changes in buying patterns, interest rate andaapirket volatility, a weakened U.S. dollar anghar general energy, transportation and fuel
costs. Maintaining the prices of our products,aiihg price increases (including passing alongemcreases for commodities used in our
products) and increasing the demand for our pragaditof which are important to our plans to irase profitability, may be materially and
adversely affected by general economic conditidmsong other considerations, nuts and our otherystsdare not essential products and
therefore demand and sales volume could decreaseofithe foregoing could materially and adversafgct our financial condition and
results of operations.

Litigation Could Materially and Adversely Affect Our Financial Condition and Results of Operations

We have been the subject of litigation and investigs in the past, and we may become the subjditigation and investigations in the futu
Plaintiffs or regulatory bodies could seek recovefryery large or indeterminate amounts, and thgmtade of the potential loss relating to
lawsuits and investigations is difficult to accalgtestimate. Regardless of whether any claimsagas are valid, or whether we are ultima
held liable, such litigation and investigations nimyexpensive to defend and may divert time andeyemway from our operations and
negatively impact our financial performance. A jogant or settlement for significant monetary damaga®gquiring other significant changes
to our business or assets could materially andradiyeaffect our financial condition and resultpkrations. Any adverse publicity resulting
from allegations or investigations may also advgra#fect our reputation, which in turn could maadly and adversely affect our financial
condition and results of operations.

Technology Disruptions or Failures Could Materially and Adversely Affect Our Financial Condition and Results of Operations

We depend on information technology to maintain stneamline our operations, including, among othegs, (i) interfacing with our
locations, customers and suppliers, (i) complyiith financial reporting, legal and tax regulatoeguirements, (iii) maintaining inventory
control and monitoring systems and (iv) providirggwith real-time feedback about our business. biker companies, our information
technology systems may be vulnerable to a varigigterruptions due to events beyond our contrat|uding natural disasters, terrorist atta
telecommunications failures, computer viruses, begkcyber risks and other security issues. We temlenology security initiatives and
disaster recovery plans in place or in processitigate our risk to these vulnerabilities, but theseasures may not be adequate. In addition,
we are unable to prevent security breaches oradisot of non-public information, we may suffer fic@l and reputational damage, litigation
or remediation costs or penalties because of thathorized disclosure of confidential informaticgldnging to us or to our partners,
customers, consumers, or suppliers. While we havexperienced any significant disruption or faglaf our information technology systems,
any such disruption or failure could adversely etffeur financial condition and results of operasion

Our Products are Processed at a Limited Number of Production Facilities and any Significant Disruption at any of Our Production Facilities
Could Have a Material Adverse Effect on Our Financial Condition and Results of Operations

Our products are shelled, manufactured or otherpriseessed at our five production facilities. Hoesg\certain nut and nut-related products,
including the shelling of peanuts, walnuts and psand processing and packaging of certain otlugtyots, are conducted only at a single
location. If any of these production facilities exignces a disruption for any reason, includingogkvetoppage, power failure, fire, or weather
related condition or natural disaster, this coelsuit in a significant reduction or eliminationtbé availability of some of our products. If we
were not able to obtain alternate production, sigelbr processing capability in a timely manneporsatisfactory terms, this could have a
material adverse effect on our financial conditm results of operations.
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I nability to Protect Our Intellectual Property or Avoid I ntellectual Property Disputes Could Materially and Adversely Affect Our Financial
Condition and Results of Operations

We consider our intellectual property rights, pararly and most notably our brand trademarks (sscburFisher, Orchard Valley Harvest
andSunshine Countrirademarks), but also our patents, trade secmpyrights and licensing agreements, to be a sicarfiand valuable
aspect of our business. We attempt to protectraaléectual property rights through a combinatiémpatent, trademark, copyright and trade
secret laws, as well as licensing agreements, garty nondisclosure and assignment agreementpditihg of third party misuses of our
intellectual property both domestically and int¢io@ally. Our failure to obtain or adequately peiteur trademarks, products, new features of
our products, or our technology, or any changamdr other changes that serve to lessen or retheveurrent legal protections of our
intellectual property, may diminish our competitiess and could materially and adversely affecfioancial condition and results of
operations.

In addition, we may be unaware of intellectual @y rights of others that may cover some of oahtelogy, brands or products. Any dispi
regarding patents or other intellectual propertyldde costly and time-consuming and could divegtdttention of our management and key
personnel from our business operations. Third paetiyns of intellectual property infringement migtiso require us to enter into costly license
agreements. We also may be subject to significamtagjes or injunctions against development andodalertain products if found to be liable
for infringing activity. Any such activities coultiaterially and adversely affect our financial cdioti and results of operations.

Unsuccessful |mplementation of Our Strategic Plan Could Materially and Adversely Affect Our Financial Condition and Results of
Operations

We developed a five-year strategic plan (the “8gat Plan”) during fiscal 2009 and have updated3trategic Plan from time to time, most
recently in fiscal 2013, to help us achieve longrt@rofitable growth. As part of this Strategic ®lave have taken a number of actions
including, among other things, the 2010 acquisitb®VH, promotion of our branded and snack nutpiats, international expansion and
other related strategies related to increasing s#laon-branded business at existing key custariiéesare taking these actions in order to
increase sales in all of our distribution channélere are no assurances that we will be succdssfichieving any portion of our Strategic
Plan, or any other efficiency measures.

In addition, we have in the past, as part of ouat8gic Plan, engaged in strategic acquisitionsj@intl ventures. However, we may be unabl
successfully manage our existing acquisitions imt jeentures or identify additional acquisitionsjoint ventures which are attractive or
advantageous to grow or otherwise supplement datieg business. We may be unable to achieve aamiied portion of any anticipated cost
savings from previous acquisitions or joint vensuoe other anticipated benefits in the timeframeanwtcipate, or at all.

Any inability to realize the anticipated benefiterh the Strategic Plan could materially and ad\ersiect our financial condition and results
of operations.
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ltem 1B — Unresolved Staff Comments

None.

Item 2 — Properties

We own or lease five principal production facilgti€Our primary processing and distribution facifitpng with our headquarters is located at
our facility in Elgin, Illinois that houses our prary manufacturing operations and corporate heatksgthe “Elgin Site”). The remaining
principal production facilities are located in Baiitge, Georgia; Garysburg, North Carolina; Selfrexas and Gustine, California. In addition,
we operate a retail store out of the Elgin Site.

As described below in Part I, Item 7 — “Managereitiscussion and Analysis of Financial Conditiord&Results of Operations — Liquidity
and Capital Resources”, the Mortgage Facility @f#ned below) is secured by mortgages on essan#llbf our owned real property located
in Elgin, lllinois; Gustine, California and Garysigy North Carolina.

We believe that our facilities are generally wellintained and in good operating condition.

a. Principal Facilities

The following table provides certain informatiomgaeding our principal facilities?)

Date Company

Constructed,
Square Type of Acquired or
Location Footage Interest Description of Principal Use First Occupied

Peanut shelling, purchasing,
Bainbridge, Georgia 245,00  Ownec processing, packaging, 1987
warehousing and distributic

Peanut shelling, purchasing,
Garysburg, North Carolina 160,00  Ownec processing, packaging, 1994
warehousing and distributic

Pecan shelling, processing, bulk

Selma, Texa®) 300,00( Lease! packaging, warehousing and 1992
distribution
Walnut shelling, processing,
Gustine, California 215,00  Ownec packaging, warehousing and 1993
distribution

Elgin, lllinois 3
(Elgin Office Building)

400,00(  Ownec Rental Property

2005
Processing, packaging,
1,001,000  Ownec warehousing, distribution and 2005
corporate office:

Elgin, lllinois 4
(Elgin Warehouse Building)

(1) We recently sold land in Elgin, Illinois, whiete originally anticipated using in connection withr facility consolidation project (the
“Old Elgin Site"). For a description of the Old HtgSite, including its sale, see Part Il, ltem 7*Management Discussion and Analys
of Financial Condition and Results of Operati— Real Estate Matte”.

(2) The sale of the Selma properties to relatet/gaartnerships was consummated during the firattgu of fiscal 2007. See Note 5 to the
Consolidated Financial Stateme— “Long-Term Deb”.

(3) The Elgin Office Building (part of the Elgin Sitejas acquired in April 2005. Approximately 26% oéthlgin Office Building is current
being leased to unrelated third parties. The reimgiportion of the office building may be leasedhwd parties; however, there can be
assurance that we will be able to lease the unadedigpace. Further capital expenditures will likeé/necessary to lease all of the
remaining space

(4) The Elgin Warehouse Building (part of the El&iibe) was acquired in April 2005 and was modifie@ur specifications. The Elgin
Warehouse Building is the home of our corporatelfjaarters, Chicago area processing activities dnca@o area distribution
operations
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b. Manufacturing Capability, Utilization, Technology and Engineering

Our principal production facilities are equippediwinodern processing and packaging machinery anigent.

The Elgin Site was designed to our specificatioith what we believe to be state-of-the-art equipm€he layout is designed to efficiently
move products from raw storage to processing t&gmgiog to distribution. The Elgin Site was desigt@dninimize the risk of cross
contamination between tree nuts and peanuts. &lsdlgin Site is designed to accommodate an iser@aproduction capacity of 20% to
35%.

The Selma facility contains our automated pecailispend bulk packaging operation. The facilitgiscan shelling production lines currently
have the capacity to shell in excess of 90 millishell pounds of pecans annually. During fiscal£0ve processed approximately 42 million
inshell pounds of pecans at the Selma facility.

The Bainbridge facility is located in the largesfiput producing region in the United States. Taidify takes direct delivery of farmer stock
peanuts and cleans, shells, sizes, inspects, ldanatasts and packages them for sale to our castoifhe production line at the Bainbridge
facility is almost entirely automated and has thpazity to shell approximately 120 million inshedlunds of peanuts annually. During fiscal
2014, the Bainbridge facility shelled approximatéfymillion inshell pounds of peanuts.

The Garysburg facility has the capacity to proaggsroximately 60 million inshell pounds of farmévsck peanuts annually. During fiscal 20
the Garysburg facility processed approximately Ilian pounds of inshell peanuts.

The Gustine facility is used for walnut shellingopessing, warehousing and distribution. This figcilas the capacity to shell in excess of
60 million inshell pounds of walnuts annually. Dhgifiscal 2014, the Gustine facility shelled appnoately 38 million inshell pounds of
walnuts.

The Bainbridge, Garysburg, Selma, and Gustineifi@silare equipped to handle the processing, panagarehousing and distribution, anc
the case of our Bainbridge and Garysburg facilitiee purchasing of nuts. Furthermore, at our ERjte, we process, package, warehouse an
distribute nuts. We currently have more than sidfitcapacity at our facilities to handle the afoemtioned operations.

Item 3 — Legal Proceedings

We are a party to various lawsuits, proceedingsather matters arising out of the conduct of owiess. Currently, it is management’s
opinion that the ultimate resolution of these nratteill not have a material adverse effect uponhusiness, financial condition, results of
operation or cash flows.

For a discussion of our legal proceedings, invasitigs, settlements and other contingencies, sete"R—Commitments and Contingent
Liabilities” in the Notes to Consolidated Financkthtements in Part II, ltem 8 of this Form 10-K.

Item 4 — Mine Safety Disclosures
Not applicable
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EXECUTIVE OFFICERS OF THE REGISTRANT

Pursuant to General Instruction G(3) of Form 10rd &nstruction 3 to Item 401(b) of Regulation StkKe following executive officer
description information is included as an unnumbétem in Part | of this Report in lieu of beinginded in the Proxy Statement for our ani
meeting of stockholders to be held on October R342Below are our executive officers as of Audlist2014;

Jeffrey T. Sanfilippo, Chief Executive Officer, age 51 — Mr. Sanfilippo has been employed byines1991 and in November 2006 was
named our Chief Executive Officer. Mr. Sanfilipperged as our Executive Vice President Sales andtéfiag from January 2001 to Novem
2006. He served as our Senior Vice President Salédvarketing from August 1999 to January 2001. $&mfilippo has been a member of our
Board of Directors since August 1999. He serve@aseral Manager West Coast Operations from Septeh®®d to September 1993. He
served as Vice President West Coast OperationSales from October 1993 to September 1995, ancbtrfilippo served as Vice President
Sales and Marketing from October 1995 to Augus©9199

Michael J. Valentine, Chief Financial Officer, Group President and Secretary, age 55 — Mr. Valentine has been employed by nsesi
1987. In November 2006, Mr. Valentine was namedChief Financial Officer and Group President andyliay 2007, Mr. Valentine was
named our Secretary. Mr. Valentine served as oective Vice President Finance, Chief Financiaic@ifand Secretary from January 200
November 2006. Mr. Valentine served as our Senioe Yresident and Secretary from August 1999 taakg2001. He has been a membe
our Board of Directors since April 1997. Mr. Valam served as our Vice President and Secretary Beoember 1995 to August 1999. He
served as an Assistant Secretary and the Generadéa of External Operations for us from June 188Y 1990, respectively, to December
1995. Mr. Valentine’s responsibilities also inclyaksanut, imported nut and other ingredient procergmand contract packaging business.

Jasper B. Sanfilippo, Jr., Chief Operating Officer,President and Assistant Secretary age 46 — Mr. Sanfilippo has been employed by us
since 1992. In November 2006, Mr. Sanfilippo washad our Chief Operating Officer and President amdiJay 2007, Mr. Sanfilippo was
named our Treasurer and held that position untildey 2009. Mr. Sanfilippo served as our Executii@e President Operations, retaining his
position as Assistant Secretary, which he assumé&gcember 1995 from 2001 to November 2006. Mrfiigmo became a member of our
Board of Directors in December 2003. He becameSamior Vice President Operations in August 1999serded as Vice President Operati
from December 1995 to August 1999. Prior to that, 8&nfilippo was the General Manager of our Gest@alifornia facility beginning in
October 1995, and from June 1992 to October 199%eheed as Assistant Treasurer and worked in arieial Relations Department.

Mr. Sanfilippo is responsible for overseeing ounspeeanut shelling operations, including plant opers and procurement.

James A. Valentine, Chief Information Officer, age 50 — Mr. Valentine has been employed bynsesi 986 and in November 2006 was
named our Chief Information Officer. He served asBxecutive Vice President Information Technoldgym August 2001 to November 20(
Mr. Valentine served as Senior Vice President imfmion Technology from January 2000 to August 280d as Vice President of
Management Information Systems from January 19%&atmary 2000.

Michael G. Cannon, Senior Vice President, Corporat®©perations, age 61 — Mr. Cannon joined us in October 200Sexsor Vice
President of Operations. Previously, he was Viasident of Operations at Sugar Foods Corp., a mathugr and distributor of food products,
from 1995 to October 2005. Mr. Cannon is respoeditt the production operations for all of our faies.

Thomas J. Fordonski, Senior Vice President, Human &ources age 61 — Mr. Fordonski joined us in August, 2@87/ice President of
Human Resources and was promoted to Senior Vicgderg of Human Resources in January 2010. Prdyidus was Director of Human
Resources for Continental AG, a German-based globalufacturer of electronic automotive equipmernibrRo that, Mr. Fordonski was at
Motorola, Incorporated for 25 years, with his caragminating as the Director of Human ResourcegHte global supply chain in the
messaging and cellular communications businesss Hesponsible for leading the human resourcesifes and functions.

Walter (Bobby) Tankersley Jr., Senior Vice Presidety Procurement and Commodity Risk Management age 62 — Mr. Tankersley has
been employed by us since January 2002 and wasdn&ergor Vice President of Procurement and Commdtigk Management in January
2011. Previously, Mr. Tankersley was Senior VicesRtent of Industrial Sales. He has over 30 yelaeserience in the nut industry where he
was previously Vice President of Sales & Markettighe Young Pecan Company and Director of IndaisBales at the Mauna Loa
Macadamia Nut Company. Mr. Tankersley is respoaditl procurement of almonds, walnuts, macadamidséstachios as well as providing
commodity analysis, crop forecasts, and consumptend analysis for various nut commodities.
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Frank S. Pellegrino, Senior Vice President, Financand Corporate Controller , age 40 — Mr. Pellegrino joined us in January 2867
Director of Accounting and was appointed Corpofaatroller in September 2007. In January 2009, &s mamed Vice President Finance anc
Corporate Controller. In August 2012, he was praddbd Senior Vice President, Finance. Previously,Ré¢llegrino was Internal Audit
Manager at W.W. Grainger, a busines$tsiness distributor, from June 2003 to January 2B€ior to that, he was a Manager in the Assui
Practice of PricewaterhouseCoopers LLP, where leemgloyed from 1996 to 2003. Mr. Pellegrino ipmssible for our accounting and
finance functions.

Christopher Gardier, Senior Vice President, ConsumeSales, age 54 — Mr. Gardier joined us in May 2010 asevizesident, Consumer
Sales. In August 2012, Mr. Gardier was promotefid¢nior Vice President, Consumer Sales. PreviobtlyGardier was the Vice President
Sales for the Snacks Division at The Hain Cele§&iaup, where he led a national sales team of eggibnal managers selling natural and
organic salty snack brands. Prior to that, Mr. Gardias a Customer Vice President, Central Regidtepperidge Farm for six years, where he
led a team of independent biscuit and bakery Bistiors covering 13 Midwestern states. Prior to,thlxt Gardier was a Director of National
Accounts at Frito Lay for almost five years, whheeled a sales and operations team responsibtedanass merchandising channel.

Mr. Gardier is responsible for leading our ConsuBales efforts, including olisherandOrchard Valley Harvesbrands.

Howard Brandeisky, Senior Vice President, Global M&eting and Customer Solutions,age 53— Mr. Brandeisky joined us in April 2010
as Vice President, Marketing & Innovation. His raelas expanded to include Customer Solutions in Maf11. In October 2013, he was
promoted to Senior Vice President, Global Marketind Customer Solutions. Previously, he was arp@deent consultant in the food indu:
for a year. Prior to that, Mr. Brandeisky was aaKiFoods, Inc. for 24 years, with his career cabiting as a Vice President of Marketing. K
responsible for leading the marketing, consumagis, creative services, and customer solutiotigifes and functions.

RELATIONSHIPS AMONG CERTAIN DIRECTORS AND EXECUTIVE OFFICERS

Mathias A. Valentine, a director of the Company(j)she father of Michael J. Valentine, an exeeetofficer and director of the Company, and
James A. Valentine, an executive officer of the @any, (ii) the uncle of Jasper B. Sanfilippo, Jrd deffrey T. Sanfilippo, executive officers
and directors of the Company, and James J. Sailig director of the Company.

Michael J. Valentine, Chief Financial Officer, GpBresident and Secretary and a director of thegaom is (i) the son of Mathias A.
Valentine, (ii) the brother of James A. Valentifig) and the cousin of Jasper B. Sanfilippo, Jeffrey T. Sanfilippo and James J. Sanfilippo.

Jeffrey T. Sanfilippo, Chief Executive Officer aadlirector of the Company, is (i) the brother cfpkx B. Sanfilippo, Jr. and James J.
Sanfilippo, (ii) the nephew of Mathias A. Valentiard (iii) the cousin of Michael J. Valentine arainks A. Valentine.

Jasper B. Sanfilippo, Jr., Chief Operating Offidemresident and a director of the Company, is é)lfother of Jeffrey T. Sanfilippo and James
J. Sanfilippo, (i) the nephew of Mathias A. Valieetand (iii) the cousin of Michael J. Valentinedalames A. Valentine.

James J. Sanfilippo, a director of the Compangi) ihe brother of Jeffrey T. Sanfilippo and JasBeBanfilippo, Jr., (ii) the nephew of Mathi
A. Valentine and (iii) the cousin of Michael J. ¥atine and James A. Valentine.

James A. Valentine, Chief Information Officer oét@ompany, is (i) the son of Mathias A. Valentifig the brother of Michael J. Valentine
and (iii) the cousin of Jasper B. Sanfilippo, Jeffrey T. Sanfilippo and James J. Sanfilippo.

Timothy R. Donovan, a director of the Companyj)ig(nephew by marriage of Mathias A. Valentineedior of the Company and (ii) the first
cousin by marriage of Jasper B. Sanfilippo, Jiffrég T. Sanfilippo, Michael J. Valentine and Jamed/alentine, executive officers and
certain of whom are also directors of the Compamyg, James J. Sanfilippo, a director of the Company.
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PART Il
Item 5 — Market for Registrant’'s Common Equity and Related Stockholder Matters

We have two classes of stock: Class A Stock andr@@mStock. The holders of Common Stock are enttdeglect 25% of the total members
of the Board of Directors, rounded up to the ndam®le number, and the holders of Class A Stoekeatitled to elect the remaining directors
With respect to matters other than the electiodii@fctors or any matters for which class votingeiguired by law, the holders of Common
Stock are entitled to one vote per share whilentiiders of Class A Stock are entitled to ten vpisshare. Our Class A Stock is not registere
under the Securities Act of 1933 and there is mabdished public trading market for the Class AcBtdHowever, each share of Class A Stock
is convertible at the option of the holder at anyetand from time to time (and, upon the occurresfogertain events specified in our Restated
Certificate of Incorporation, automatically conwrinto one share of Common Stock.

Our Common Stock is quoted on the NASDAQ Globae8eMarket and our trading symbol is “JBSS”. Thikofwing tables set forth, for the
quarters indicated, the high and low reported galiegs for the Common Stock as reported on the DG Global Select Market.

Price Range ¢
Common Stocl

Year Ended June 26, 2( High Low

4thQuarter $27.5( $22.2¢
3rdQuarter $25.6¢ $21.2(
2ndQuarter $26.0( $21.07
1stQuarter $26.2¢ $19.5¢

Price Range ¢
Common Stocl

Year Ended June 27, 2( High Low

4th Quarter $21.11 $18.8:
3rdQuarter $20.71 $17.2(
2ndQuarter $19.2¢ $12.4(
1 stQuarter $19.67 $12.52
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The graph below compares our cumulative five-yetal stockholder return on our Common Stock with ¢cimulative total returns of the
Russell 2000 Consumer Staples Index and the RuX¥all Index. The graph tracks the performance&ifQ0 investment in our Common
Stock, in each index (with the reinvestment otdalidends) from June 26, 2009 to June 26, 2014.

COMPARISON OF 5 YEAR CUMULATIVE TOTAL RETURN*
Among John B. Sanfilippo & Son, Inc., the Russé@ Index,
and the Russell 2000 Consumer Staples Index

609 &M1o 611 g2 613 614

—£— John B. Sanfilippo & Son, Inc. =-=&-- Russell 2000 & Russell 2000 Consumer Staples

* $100 invested on June 26, 2009 in stock or indetuding reinvestment of dividenc
Indexes calculated on month-end basis.

The information contained in the preceding perfongegraph shall not be deemed to be “solicitingeniat” or to be “filed” with the
Commission, nor shall such information be incorpiedaby reference into any future filing under tlee®ities Act or the Exchange Act, except
to the extent that we specifically incorporateyitreference in such filing.

As of August 15, 2014 there were 54 holders antdders of record of our Common Stock and Clas40kl§ respectively.

Under our Restated Certificate of Incorporatiomr, @lass A Stock and the Common Stock are entitlesthére equally on a share for share t
in any dividends declared by the Board of Directmmour common equity. However, our current finagcagreements prohibit (except as
consented to by our lenders) the payment of divddesther than in the form of Common Stock. See IRdtem 7 — “Management’s
Discussion and Analysis of Financial Condition &webults of Operations — Liquidity and Capital Reses — Financing Arrangements.”

On October 29, 2013, our Board of Directors dedaeash dividend. A $1.50 special cash dividensl paad to holders of Common Stock &
Class A Stock on December 5, 2013. On Decembe2d1®, our Board of Directors declared a cash divder the first time since 1995. A
$1.00 special cash dividend was paid to holde@ashmon Stock and Class A Stock on December 28,.2012

For purposes of the calculation of the aggregatdebaalue of our voting stock held by non-affigatas set forth on the cover page of this
Report, we did not consider any of the siblingSadper B. Sanfilippo, Sr. (our former chairmanhefiboard) or Mathias A. Valentine, or any
the lineal descendants of either Jasper B. Sapdilir. Mathias A. Valentine or such siblings (otthen those who are our executive officel
who have formed a group within the meaning of ®&cti3(d)(3) of the Securities Exchange Act of 138&lamended (the “Exchange Act”),
with either Jasper B. Sanfilippo Sr. or Mathiasvalentine) as an affiliate. See “Review of RelalRadty Transactions” and “Security
Ownership of Certain Beneficial Owners and Managgineontained in our Proxy Statement for the 20T¥hhal Meeting and “Relationships
Among Certain Directors and Executive Officers” appng immediately before Part Il of this Report.
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Securities Authorized under Equity Compensation Plas

The following table sets forth information as ohdw26, 2014, with respect to equity securities @itled for issuance pursuant to equity
compensation plans previously approved by our $tolclers and equity compensation plans not prewoaysproved by our stockholders.

Equity Compensation Plan Information

(b) Weightec (c) Number of
average securities remaining
exercise pric available for future
(a) Number o issuance under equ
securities to be of outstandin
issued upon compensation plans
exercise of option options, (excluding securitie
warrants and reflected in Column
Plan Categot warrants and righ rights @)
Equity compensation plans approved by stockholdestock options 63,50( $ 13.9¢ 599,70/
Equity compensation plans approved by stockholdeestricted stock
units 201,30¢ — 114,83((D)

Equity compensation plans not approved by stocldrs

(1) Under our 2008 Equity Incentive Plan, as amdnedotal of 599,705 equity based stock awardseadable for distribution, of which
114,830 may be used for grants of Common Stock;jctexd stock and restricted stock un
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Iltem 6 — Selected Financial Data

The following historical consolidated financial dags of and for the years ended June 26, 2014 21yr&913, June 28, 2012, June 30, 201:
June 24, 2010 was derived from our consolidateghfifal statements. The financial data should be ireaonjunction with our audited
consolidated financial statements and notes thendtich are included elsewhere herein, and witinIle— “Management’s Discussion and
Analysis of Financial Condition and Results of Ggtiems”. The information below is not necessatrilglicative of the results of future
operations.

Consolidated Statement of Comprehensive Income Datédollars in thousands, except per share data)

Year Ended
June 26, June 27, June 28, June 30, June 24,
2014 2013 2012 2011 2010

Net sales $778,62. $734,33: $700,57" $674,21: $561,63:
Cost of sale: 655,75° 614,37. 593,52. 590,02: 466,84
Gross profit 122,86¢ 119,96: 107,05 84,19: 94,78t
Selling and administrative expen: 77,51 78,34 74,08: 68,27 65,11«
Gain on sale of assets held for sale, (1,647 — — — —
Goodwill impairment los: — — — 5,66 —
Income from operation 46,99¢ 41,61¢ 32,97 10,25¢ 29,67:
Interest expens 4,35¢ 4,75¢ 5,364 6,444 5,65%
Rental and miscellaneous expense, 2,81( 1,56¢ 1,38¢ 1,02¢ 1,145
Income before income tax 39,83: 35,29¢ 26,22 2,78¢ 22,87:
Income tax expense (bene! 13,54¢ 13,53¢ 9,09¢ (49) 8,44
Net income $ 26,28 $21,76( $ 17,12: $ 2,83t §$ 14,42t
Basic earnings per common sh $ 23€¢ $ 200 $ 16C $ 027 $ 1.3¢
Diluted earnings per common shi $ 23€ $ 19 $ 158 $ 026 $ 1.34
Cash dividends declared per sh $ 15 ¢ 10 $ — & — & —

Consolidated Balance Sheet Datgdollars in thousands
June 26, June 27, June 28, June 30, June 24,

2014 2013 2012 2011 2010
Working capital $137,14; $114,99. $ 87,11( $ 65,337 $ 49,14¢
Total asset 394,61: 374,74. 371,72° 351,78( 358,28:
Long-term debt, less current maturiti 35,66¢ 33,66¢ 36,20¢ 42,43( 42,68(
Total debt 79,557 74,22 94,77¢  101,22: 98,66¢
Stockholder equity 226,82° 215,30 201,01 183,700 179,89
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Item 7 — Management’s Discussion and Analysis of Rancial Condition and Results of Operations

The following discussion and analysis should bel ieaconjunction with the Consolidated Financiat8ments and the Notes to Consolidated
Financial Statements. Our fiscal year ends onittad Thursday of June each year, and typically e ®f fifty-two weeks (four thirteen week
quarters). Additional information on the comparipibf the periods presented is as follows:

» References herein to fiscal 2015 are to the figeal ending June 25, 201

» References herein to fiscal 2014, fiscal 201@ fiscal 2012 are to the fiscal years ended J6n@@14, June 27, 2013 and June 28,
2012, respectively

As used herein, unless the context otherwise itecahe terms “Company”, “we”, “us”, “our” or “th@ompany” refer collectively to John B.
Sanfilippo & Son, Inc. and our wholly-owned subarits, JBSS Real Estate, LLC, JBSS Ventures, LLLCSamfilippo (Shanghai) Trading Co.
Ltd. Our Credit Facility and Mortgage Facility, dsfined below, are sometimes collectively refetieds “our financing arrangements.”

We are one of the leading processors and distribatiopeanuts, pecans, cashews, walnuts, almontsthar nuts in the United States. These
nuts are sold under a variety of private brandswarder theFisher, Orchard Valley HarvesindSunshine Countrigrand names. We also
market and distribute, and in most cases manugctuprocess, a diverse product line of food argtlsproducts, including peanut butter,
almond butter, candy and confections, snacks aidtixes, nut clusters, sunflower kernels, drirdtf corn snacks, sesame sticks and other
sesame snack products under private brands and beemes. We distribute our products in the conspomenmercial ingredients, contract
packaging and export distribution channels.

During the fourth quarter of fiscal 2013 we updabed strategic plan (the “Strategic Plan”) the gofalvhich is to drive profitable growth. Our
long-term goals include:

i. GrowingFisherandOrchard Valley Harvesinto leading nut brands by focusing on consumensasheling quality nuts in the
shacking, recipe and produce categol

i. Expanding globally and building our Company intleading international branded and private brandlsnmat company, an

iii.  Providing integrated nut solutions to grow -branded business at existing key customers in éattibution channe

We continue to execute portions of this strategyfidcal 2014 we were recognized as a top supbplieyne of our largest commercial ingredi
food service customers. We also won “quality sugypdif the yearfrom one of our largest contract packaging custem@uring the second hi

of fiscal 2013 we were recognized as the “suppmlfehe year” by two significant private brand custrs, one of which is our largest. In
addition, we continue to develop deisherbrand business in China by improving our distributetwork and leveraging Sanfilippo (Shanghai)
Trading Co. Ltd. to support our long-term busingtsategy. Domestic sales volume of &isherrecipe nut products continued to increase
during fiscal 2014 compared to fiscal 2013. Thisvgth was achieved through a combination of incréasetore merchandising activity which
led to increased sales to existing customers cogabivith distribution to new recipe nut customeiigally, during fiscal 2014, and especially
during the fourth quarter, we saw meaningful inse=ainOrchard Valley Harvessales volume and sales dollars compared to thegquetisca
year.

We face a number of challenges in the future. Sigestiallenges, among others, include: high treiecommodity costs (due to the continued
high demand for pecans and walnuts in China) ateshgified competition for market share from botivae brand and name brand nut
products. Although we have been focusing on expandur sales presence in China and growingQrahard Valley Harvedbrand, these are
continue to be a relatively small part of our tatatenues. We will continue to focus on seekindifaiole business opportunities to further
utilize our additional production capacity at odgig Site. We expect to maintain our recent leghmmotional and advertising activity for ¢
FisherandOrchard Valley Harvedbrands, and to develop new products for all protines. We continue to see domestic sales and volum
growth in ourOrchard Valley Harvedbrand and expect to continue to focus on this porif our branded business. We believe that owrtsff
to grow ourFisherbrand will be aided by more consistent commoditggs for peanuts, and tree nuts in fiscal 2015 wWNecontinue to face
the ongoing challenges specific to our businesh asdood safety and regulatory issues and theterance and growth of our customer base
See the information referenced in Part I, Item 1ARisk Factors” of this report for additional infoation about our risks, challenges and
uncertainties.
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Annual Highlights
* Our net sales for fiscal 2014 increased by $441Bomj or 6.0%, to $778.6 million from net sales®#34.3 million for fiscal 2012

» Gross profit increased by $2.9 million; however grtoss profit margin, as a percentage of net sd&seased to 15.8% from 16.:
for fiscal 2013,

» Total operating expenses for fiscal 2014 decrehyegP.5 million to 9.7% of net sales from 10.7%nef sales in fiscal 201
» Diluted earnings per share increased approxim&t@¥ compared to last fiscal ye

* We sold the Old Elgin Site (as defined beloviieh generated cash proceeds of $7.8 million asdlted in a pre-tax gain of $1.6
million during the second quarte

»  Our strong financial position allowed us to @agpecial cash dividend of $16.6 million in Decem®013, an increase of 50% on a
pel-share basis over the special cash dividend pdieoember 201z

» The total value of inventories on hand at the efrfisoal 2014 increased by $24.1 million, or 15.2%comparison to the total val
of inventories on hand at the end of fiscal 2(

Acquisition costs for tree nuts have increaseth&2013 crop year (which falls into our 2014 fisgadr), and acquisition costs remain at levels
that are significantly higher than historical axgga. While we completed our procurement of theeturyear crop of inshell walnuts during the
second quarter of fiscal 2014, the total paymemtsut walnut growers were not determined untiltthied quarter of fiscal 2014, which is
typical. The final prices paid to the walnut grow@rere based upon current market prices and adletors, such as crop quality. At June 26,
2014 there are no amounts due to walnut growers.

Results of Operations

The following table sets forth the percentage ietehip of certain items to net sales for the pgimdicated and the percentage increase or
decrease of such items from fiscal 2014 to fis€dl®and from fiscal 2013 to fiscal 2012.

Percentage of Net Sale Percentage Increas:
Fiscal 201- Fiscal 201:
Fiscal Fiscal Fiscal
2014 2013 2012 vs. 2013 vs. 2012
Net sales 100.(% 100.(% 100.(% 6.C% 4.8%
Gross profit 15.¢ 16.: 15.2 2.4 12.1
Selling expense 6.2 6.4 6.4 2.4 4.5
Administrative expense 3.8 4.3 4.2 (6.3 7.7

Fiscal 2014 Compared to Fiscal 2013
Net Sales

Our net sales increased 6.0% to $778.6 milliorfismal 2014 from $734.3 million for fiscal 2013.18svolume (measured as pounds sold to
customers) increased by 8.4% for fiscal 2014 ingarson to sales volume for fiscal 2013. The insecia net sales was primarily attributable
to the aforementioned sales volume increase, spaltjf increased distribution in the consumer, aoencial ingredients and contract packag
channels. Approximately 55% of the total sales m@uncrease occurred in the consumer distributicanoel.
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The following summarizes sales by product type psraentage of total gross sales. The informasdrased upon gross sales, rather than net
sales, because certain adjustments from grossteates sales, such as promotional discounts, @rallocable to product type.

Product Type Fiscal 201: Fiscal 201:
Peanuts 15.1% 18.2%
Pecan:s 13.€ 15.€
Cashews & Mixed Nut 18.7 19.4
Walnuts 11.7 12.C
Almonds 22.2 16.5
Other 18.€ 18.C
Total 100.(% 100.(%

For both fiscal 2014 and fiscal 2013, the largesagonent of the “Other” product type was trail améick mixes which include nut products.

The following table shows a comparison of net shledistribution channel (dollars in thousands):

Distribution Channel Fiscal 201« Fiscal 201:
Consumer* $453,33¢ $436,22¢
Commercial Ingredient 193,18( 177,77
Contract Packagin 98,12¢ 85,94(
Export 33,97¢ 34,39

Total $778,62. $734,33:

* Sales of branded products, primarily Bisherbrand, were approximately 31% and 30% of total aorey channel sales during fiscal 2014
and 2013, respectivel

Net sales in the consumer distribution channekiased by 3.9% in dollars and 8.6% in sales volumiiséal 2014 compared to fiscal 20:

The increase in sales volume of fiscal 2014 wahtli offset by a decrease in average selling ptRemarket data from June 2014 indicates
thatFisherrecipe nuts are the market share leader in theatbvecipe nut category, excluding wholesale clates. TotaFisherbrand sales
volume increased by 6.7% in fiscal 2014 compardistal 2013 due primarily to higher sales to argtcustomers and approximately $1.4
million in sales to new recipe nut customeifisherrecipe nut sales volume increased 22.5% from fiz0aB, primarily as a result of increased
sales to a significant customer. Partially offsettiheFisherrecipe nut sales volume increab&sherbrand snack nut sales volume declined
15.2% primarily as a result of reduced distributidnnshell peanuts at a majBishersnack nut customer due to competitive pricing press
Distribution was regained with this specific custrmat the beginning of the fourth quarter of 2044 a result of our category management an
innovation efforts, sales volume of private brandck nuts and trail mixes increased by 9.1% irafi2014 compared to fiscal 2013. The ab
noted increase in sales volume in the consumaitilision channel was offset in part by a volumelidecfor cashews, primarily due to lost
distribution with a major private brand customettir first half of the current fiscal year that wagained in the latter part of the current fourth
quarter.

Net sales in the commercial ingredients distributtbannel increased by 8.7% in dollars and 5.8%ales volume in fiscal 2014 compal
fiscal 2013. The sales volume increase was prigndtik to increased sales of almonds to a majotiegisustomer.

Net sales in the contract packaging distributioanttel increased by 14.2% in dollars and 19.2%lessalume in fiscal 2014 compared

fiscal 2013. The increase in sales volume was dingapily to increased sales of almonds, trail miaesl chocolate and yogurt coated products
due to new product launches executed by key custoiméehis channel. The increase in sales volunfisaal 2014 was partially offset by a
decrease in average selling price.

Net sales in the export distribution channel desedal.2% in dollars and 12.2% in sales volumesicali 2014 compared to fiscal 2013. 7
decrease in sales volume was due primarily to dseaamounts of bulk inshell walnuts availablesfqort. The decrease in volume was
partially offset by a higher average selling price.

Gross Profit

Gross profit increased 2.4% to $122.9 million stél 2014 from $120.0 million in fiscal 2013. Ouiogs profit margin decreased to 15.8% of
net sales for fiscal 2014 from 16.3% for fiscal 20The increase in gross profit came primarily frimereased sales volume. The decline in
gross profit margin mainly occurred as a resultahpetitive pricing pressures that existed in trst fwo quarters of fiscal 2014, and the delay
in implementing selling price increases for almgmdied nuts and
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walnuts until the third quarter of fiscal 2014. Tdecline in gross profit margin was partially offbg our ongoing continuous improvement
efforts which led to meaningful manufacturing efficcy gains in the current fiscal year. The saviings these efforts allowed us to fund
increases in direct labor wage rates in the lgier of the fiscal year.

Operating Expenses
Operating expenses for fiscal 2014 decreased #6 8fhet sales from 10.7% of net sales for fis€dl2 This decrease is due in part to the
million pretax gain on the sale of the Old Elgin Site thatuoed in the second quarter of fiscal 2014, condbivéh a higher level of net sale

Selling expenses for fiscal 2014 were $48.3 milliam increase of $1.1 million, or 2.4%, over theoamnt recorded for fiscal 2013 due primai
to a $1.6 million increase in shipping expense tuacreased sales volume. This increase in sedlkpgnse was partially offset by a $0.6
million decrease in marketing and advertising exgen

Administrative expenses for fiscal 2014 were $21illion, a decrease of $2.0 million, or 6.3%, fréine amount recorded for fiscal 2013 due
primarily to a decrease in professional expensé&ild million, and a $1.0 million reduction in coemsation-related expenses.

Income from Operations

Due to the factors discussed above, our income fronoperations was $47.0 million, or 6.0% of rades, for fiscal 2014, compared to $41.6
million, or 5.7% of net sales, for fiscal 2013.

I nterest Expense

Interest expense was $4.4 million for fiscal 20thpared to $4.8 million for fiscal 2013. The desein interest expense was due primarily t
lower average borrowings.

Rental and Miscellaneous Expense, Net

Net rental and miscellaneous expense was $2.8mildr fiscal 2014 compared to $1.6 million forctid 2013. This change was primarily ¢
to increased maintenance expense on the exteraradffice building in Elgin, lllinois. This maiahance project is approximately 40%
complete and we expect the project to concludesoaf 2015.

Income Tax Expense

Income tax expense was $13.5 million, or 34.0%mobme before income taxes, for fiscal 2014 comptrékd 3.5 million, or 38.3% of income
before income taxes for fiscal 2013. The decreasled effective tax rate of fiscal 2014 is mainiyedo the tax benefit of losses realized
through the Company’s divestiture of its equityastment in ARMA Energy, Inc. (“AEI"), an unconsddiéd variable interest entity, and
cancellation of a secured promissory note due #dah in the third quarter of fiscal 2014.

Net Income

Net income was $26.3 million, or $2.38 basic and62iluted per common share, for fiscal 2014, carad to $21.8 million, or $2.00 ba:
and $1.98 diluted per common share, for fiscal 201@ to the factors discussed above.

Fiscal 2013 Compared to Fiscal 2012
Net Sales

Our net sales increased 4.8% to $734.3 milliorfifmal 2013 from $700.6 million for fiscal 2012.18s volume (measured as pounds sold to
customers) increased by 4.3% for fiscal 2013 ingarson to sales volume for fiscal 2012. The insecia net sales was primarily attributable
to the aforementioned sales volume increase, spaltyf increased distribution of Fisher snack aacipe nuts and private brand snack nuts to
both new and existing customers. The increasel@s s@lume was also attributable to the favorafsipact of lower selling prices on consumer
demand during the second half of the current figeak.
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The following summarizes sales by product type psraentage of total gross sales. The informasdrased upon gross sales, rather than net
sales, because certain adjustments from grossteates sales, such as promotional discounts, @rallocable to product type.

Product Type Fiscal 201: Fiscal 201:
Peanuts 18.2% 17.€%
Pecan:s 15.€ 17.€
Cashews & Mixed Nut 19.4 20.2
Walnuts 12.C 12.2
Almonds 16.5 14.7
Other 18.C 17.z
Total 100.(% 100.(%

For both fiscal 2013 and fiscal 2012, the largesagonent of the “Other” product type was trail améick mixes which include nut products.

The following table shows a comparison of saleslisyribution channel (dollars in thousands):

Distribution Channel Fiscal 201: Fiscal 201.
Consumer* $436,22¢ $418,69¢
Commercial Ingredient 177,77 176,61
Contract Packagin 85,94( 70,38¢
Export 34,39: 34,871

Total $734,33: $700,57!

* Sales of branded products, primarily Bisherbrand, were approximately 30% and 29% of total aores channel sales during fiscal 2013
and 2012, respectivel

Net sales in the consumer distribution channekiased by 4.2% in dollars and 2.9% in sales volumiiséal 2013 compared to fiscal 20:
Total Fisher brand sales volume increased by 16m5fécal 2013 compared to fiscal 2012 due prinyatdl higher sales to existing customers
and approximately $8.5 million in sales to new peanut customers. Recent market data indicate$thla¢rrecipe nuts continue to gain
significant market share in the overall recipe category. Private brand consumer sales volumeaseceby 3.1% in fiscal 2013 compared to
fiscal 2012. Additionally, sales volume for bothvate brand and branded nut products were favoriatghacted by an increase in consumer
demand for nuts and nut products due to lowenmggfrices during the second half of fiscal 2013.

Net sales in the commercial ingredients distributtbannel increased by 0.7% in dollars and 3.7%ales volume in fiscal 2013 compal
fiscal 2012. The sales volume increase was prigndtik to increased sales of peanut and pecan geolam lower selling prices and increa
almond sales as a result of distribution gainseaed by a major existing customer.

Net sales in the contract packaging distributioantiel increased by 22.1% in dollars and 14.4%lessalume in fiscal 2013 compared
fiscal 2012. The increase in sales dollars andssalkime was primarily due to new snack mix prodaghches and increased promotional
activity implemented by a major existing customerinlg fiscal 2013.

Net sales in the export distribution channel desddl .4% in dollars and 3.9% in sales volume tafi2013 compared to fiscal 2012. 1
decrease in sales volume was due primarily to tiiaverable impact on customer demand of higher yigarices that existed in the first two
quarters of fiscal 2013 which was not offset byréased demand in the last two quarters of fiscaB820

Gross Profit

Gross profit increased 12.1% to $120.0 millionigtél 2013 from $107.1 million in fiscal 2012. Qgross profit margin increased to 16.3% of
net sales for fiscal 2013 from 15.3% for fiscal 20The increases in gross profit and gross praditgim are primarily due to improved
alignment of selling prices with commodity acqu@itcosts that occurred in the first half of fise@l13 combined with efficiency
improvements within the manufacturing process Were achieved in the second half of fiscal 2013.
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Operating Expenses

Selling and administrative expenses for fiscal 2Dit8eased slightly to 10.7% of net sales from ¥ d net sales for fiscal 2012.

Selling expenses for fiscal 2013 were $47.1 milliam increase of $2.0 million, or 4.5%, over theoant recorded for fiscal 2012 due primal
to a $2.0 million increase in marketing and adgarg expenses to support our branded products &damillion increase in compensation
related expense. This increase in selling expeiosdiscal 2013 was partially offset by a $0.7 moifl decrease in broker commissions due
primarily to a change in customer mix.

Administrative expenses for fiscal 2013 were $3tilion, an increase of $2.2 million, or 7.7%, fradhre amount recorded for fiscal 2012 due
primarily to (i) a $1.5 million increase in consolf§ and other professional services, (i) a $0.Bioni increase in compensation related expe
and (iii) a $0.3 million increase in depreciatiordamortization expense. This increase in admatise expenses was patrtially offset by a $0.¢
million gain on the sale of land and a building weheve operated a retail store.

Income from Operations

Due to the factors discussed above, our income fronoperations was $41.6 million, or 5.7% of rades, for fiscal 2013, compared to $33.0
million, or 4.7% of net sales, for fiscal 2012.

I nterest Expense

Interest expense was $4.8 million for fiscal 20tb&pared to $5.4 million for fiscal 2012. The desein interest expense was due primarily t
lower average short-term borrowings.

Rental and Miscellaneous Expense, Net

Net rental and miscellaneous expense was $1.6omildr fiscal 2013 compared to $1.4 million forcig 2012.

Income Tax Expense

Income tax expense was $13.5 million, or 38.3%nobme before income taxes, for fiscal 2013 comptré®.1 million, or 34.7% of income
before income taxes for fiscal 2012. The increadbe effective tax rate of fiscal 2013 is mainlyedo the impact of a full valuation allowance
recorded against deferred tax assets that wertedraa a result of our equity investment in, are shintellectual property rights to an
unconsolidated variable interest entity.

Net I ncome

Net income was $21.8 million, or $2.00 basic an®@8Hiluted per common share, for fiscal 2013, carag to $17.1 million, or $1.60 ba:
and $1.58 diluted per common share, for fiscal 2012 to the factors discussed above.

Liquidity and Capital Resources
General

The primary uses of cash are to fund our curreatatons, fulfill contractual obligations, make gapimprovements, pursue our Strategic F
and repay indebtedness. Also, various uncertaintakl result in additional uses of cash. The prinsaurces of cash are results of operations
and availability under our Credit Agreement, dafetbruary 7, 2008 that provides a revolving loan mitment and letter of credit subfacility
(as amended, the “Credit Facility”). We anticipttat expected net cash flow generated from operstimd amounts available pursuant to the
Credit Facility will be sufficient to fund our opafons for the next twelve months. Increases inamailable credit under our Credit Facility ¢

to our improved financial performance in the pastéallowed us to consummate business acquisitimvate more funds to promote our
products, (especially olisherandOrchard Valley Harvedbrands), develop new products, pay special castiatids in December 2012 and
December 2013, and explore other growth strategidmed in our Strategic Plan, which includes eagan into existing markets and
international markets such as China.

Cash flows from operating activities have histdhicheen driven by net income but are also sigaifity influenced by inventory requirements,
which can change based upon fluctuations in bo#mties and market prices of the various nutsrariproducts we buy and sell. Current
market trends in nut prices and crop estimatesialpact nut procurement.
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The following table sets forth certain cash flofoimation for the last three fiscal years:

2014 to 201 2014 to 201
June 26, 201 June 27, 201 $ Change % Change June 28, 201
Operating activities $  11,95( $ 35,75! $ (23,809 -66.6%0 $ 15,90¢
Investing activities (2,056 (6,379 4,32: -67.8% (7,186¢)
Financing activitie: (8,849 (30,999 22,15¢ -71.5% (7,58))
Total cash flown $ 1,05( $ (1,629 $ 2,67 164.¢%  $ 1,13¢

Operating Activities. Cash provided by operating activities was $11.%anilin fiscal 2014, a decrease of $23.8 milliomared to fiscal
2013. This decline is due primarily to the negatiash flow impact of changes in certain workingitzditems, primarily accounts receivable
and inventory. The accounts receivable decreasewesult of an unfavorable change of $6.6 milfimm fiscal 2013, due primarily to higher
sales in the month of June 2014 compared to Jub&. Zhur nut commaodity purchases were $56.7 milliyher during fiscal 2014 than fiscal
2013 due mainly to higher nut acquisition costs mgneeveral nut commodities, primarily walnuts, ahti® and pecans.

Total inventories were $182.8 million at June 2B142 an increase of $24.1 million, or 15.2%, frdra inventory balance at June 27, 2013.
This increase is due primarily to a $17.8 millioicriease in raw nut input stocks which was primaaityibutable to increased quantities of
peanuts, walnuts and almonds coupled with sigmiflgehigher acquisition costs for walnuts, almosasl pecans. Pounds of finished goods or
hand increased by 8.6% or $4.1 million at June2P@4 compared to June 27, 2013 to support incrgasiles volume.

The weighted average cost per pound of raw nuttisfmeks on hand at June 26, 2014 was relativethamged compared to June 27, 2013 as
the increase in the cost of tree nut input stockbkand was fully offset by a considerable shiffjirantity on hand to lower cost peanuts. Pounc
of raw nut input stocks on hand at the end of 262014 increased by 9.9 million pounds or 21.286mcompared to the quantity of raw nut
input stocks on hand at June 27, 2013. The weightetage cost per pound of finished goods on haddre 26, 2014 increased by 4.5% over
the weighted average cost per pound of finishedlgom hand at June 27, 2013.

Cash provided by operating activities was $35.8ionilin fiscal 2013, an increase of $19.9 millicmngpared to fiscal 2012. This improvement
is due primarily to improved operating results #mel positive cash flow impact of changes in certedmking capital items, primarily accounts
receivable and inventory. The accounts receivabfgdvement was a result of favorable changes of2hhlllion from fiscal 2012. Our nut
commodity purchases were $12.8 million lower duffisgal 2013 than fiscal 2012 due mainly to lowat acquisition costs among several nut
commodities, primarily pecans and cashews.

Total inventories were $158.7 million at June 2712, an increase of $12.3 million, or 8.4%, frora hventory balance at June 28, 2012. This
increase is due primarily to an $8.3 million in@ean finished good inventory to support increasialgs volume, and an increase in other raw
materials of $2.5 million. Pounds of finished goaottshand increased by 20.9% at June 27, 2013 fmosuincreasing sales volume.

The weighted average cost per pound of raw nuttisfmeks on hand at June 27, 2013 decreased b%cl@ B pared to the weighted average
cost per pound of raw nut input stocks on handiaé 28, 2012. Pounds of raw nut input stocks ol ladthe end of June 27, 2013 increased
by 8.9 million pounds or 23.6% when compared toghantity of raw nut input stocks on hand at Juse2®12. The weighted average cost pel
pound of finished goods on hand at June 27, 20&&deed by 12.7% over the weighted average cogtquend of finished goods on hand at
June 28, 2012.

Investing Activities. Cash used in investing activities was $2.1 milliofiscal 2014. Capital expenditures accountecaf$9.9 million use of
cash in fiscal 2014. Partially offsetting theseitxpenditures were $7.9 million of proceedsrfrthe disposition of assets, primarily the sale
of the Old Elgin Site.

Cash used in investing activities was $6.4 milliofiscal 2013, which was mostly attributable taZillion of capital expenditures. Partially
offsetting this use of cash was $1.0 million ofg@eds from the disposition of assets, primarilyshle of real property where we operated a
retail store.

Cash used in investing activities was $7.2 milliofiscal 2012, which was mostly attributable ta%illion of capital expenditures. Partially
offsetting this use of cash was $0.4 million ofgeds from disposition of assets.

We expect total capital expenditures for equipnpemthases and upgrades, facility maintenance aatldafety enhancements for fiscal 2015
to be approximately $12 million. Absent any matesizquisitions or other significant investments, befieve that cash on hand, combined witt
cash provided by operations and borrowings availabder the Credit Facility, will be sufficientweet the cash requirements for capital
expenditures.
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Financing Activities. Cash used in financing activities was $8.8 millthming fiscal 2014. We paid a $16.6 million speci@idend in
December 2013. We repaid $3.3 million of long-tetent during fiscal 2014, $3.0 million of which wasated to the Mortgage Facility (as
defined below). Partially offsetting these usesagh was a net increase in borrowings outstandidgruour Credit Facility of $8.7 million
during fiscal 2014 which occurred primarily as aui¢ of the above noted increase in inventory.

Cash used in financing activities was $31.0 milléuming fiscal 2013. We paid a $10.9 million spédiaidend in December, 2012. We repaid
$6.6 million of long-term debt during fiscal 2082.8 million of which was related to the Mortgagechity and $3.3 million was related to the
repayment of the former industrial development lsoassociated with our Bainbridge facility. The detrease in borrowings outstanding ut
our Credit Facility was $14.0 million during fisc2013 which occurred mainly due to improved operatesults.

Cash used in financing activities was $7.6 millaming fiscal 2012. We repaid $4.3 million of loterm debt during fiscal 2012, $3.0 million
of which was related to the Mortgage Facility. Tiet decrease in borrowings outstanding under oediCFacility was $2.1 million during
fiscal 2012. This decrease in short-term borrowingder our Credit Facility occurred primarily dweimproved operating results.

Real Estate Matters

In August 2008, we completed the consolidationwf@hicago-based facilities into the Elgin Site. st of the facility consolidation project,
on April 15, 2005, we closed on the $48.0 milliamghase of the Elgin Site. The Elgin Site inclubdeth an office building and a warehouse,
and afforded us increased production and processipgcity, such that we continue to offer our sEwito existing and new customers on an
expanded basis. We are currently attempting toduhditional tenants for available space in theceffiuilding at the Elgin Site. Until tenant(s)
are found, we will not receive the benefit of réimaome associated with such space. Approximatébp of the office building is currently
vacant. There can be no assurance that we wilbleeta lease the unoccupied space and furtheratapipenditures may be necessary to lease
the remaining space, including the space previowsited by the seller of the Elgin Site.

On March 28, 2006, our wholly-owned subsidiary JB88perties, LLC acquired title by quitclaim deedhe site that was originally
purchased in Elgin, lllinois (the “Old Elgin Sitefgr our facility consolidation project and alsaenmed into an Assignment and Assumption
Agreement (the “Agreement”) with the City of Eldftle “City”). In the third quarter of fiscal 2013BSS Properties, LLC transferred all of its
properties and agreements to JBSS Real Estate, Uh@er the terms of the Agreement, the City asslgoaus the City’s remaining rights and
obligations under a development agreement entatedy and among the Company, certain related pantynerships, and the City (the
“Development Agreement”)Ve incurred $6.8 million of gross costs under tlev&opment Agreement, and had carrying values &f 86llion
which were recorded as “Assets held for sale” aeRi7, 2013 on the Consolidated Balance SheetsOkhglgin Site was sold in the second
quarter of fiscal 2014 and resulted in a $1.6 onillpre-tax gain.

Financing Arrangements

On February 7, 2008, we entered into the Credilifawith a bank group (the “Bank Lenders”) proind a $117.5 million revolving loan
commitment and letter of credit subfacility. Also Bebruary 7, 2008, we entered into a Loan Agre¢mih an insurance company (the
“Mortgage Lender”) providing us with two term loamse in the amount of $36.0 million (“Tranche Afid the other in the amount of $9.0
million (“Tranche B"), for an aggregate amount @5$0 million (the “Mortgage Facility”).

Credit Facility

The Credit Facility, as amended, is secured bytanhally all of our assets other than real proparid fixtures. The Mortgage Facility is
secured by mortgages on essentially all of our aweal property located in Elgin, Illinois; Gustjri@alifornia and Garysburg, North Carolina
(the “Encumbered Properties”).

On July 15, 2011, we entered into the Second Amemndito the Credit Facility which extended the migjuatate of the Credit Facility from
February 7, 2013 to July 15, 2016. In addition, $leeond Amendment increased the amount by whichmayeincrease the revolving borrow
capacity available under the Credit Facility fro&b® million to $22.5 million. On October 31, 201ie entered into a Third Amendment to
the Credit Facility (the “Third Amendment”). The ifth Amendment permits an additional 5% of outstagdiccounts receivable from a major
customer to be included as eligible in the borrgniase calculation, and the Third Amendment alsdentechnical modifications to
definitions. On January 22, 2013, we entered inBoasent and Fourth Amendment to the Credit Fgaithich permitted us to sell certain
intellectual property assets and invest in AEl.@xtember 16, 2013, we entered into a Consent dtidAmmendment to the Credit Facility
which permitted the Company to form and invest whenlly-owned Chinese subsidiary, Sanfilippo (SHaaiy Trading Co. Ltd., and made
technical modifications to definitions.
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The portion of the borrowing base calculation urtlerCredit Facility based upon machinery and ageipt decreased by $1.5 million per yeal
for the first five years to coincide with depre@at of the machinery and equipment collateral. Adume 26, 2014, the weighted average
interest rate for the Credit Facility was 2.13%eTarms of the Credit Facility contain covenantt,tamong other things, require us to restrict
investments, indebtedness, capital expenditurgslisiions and certain sales of assets, cash didglgransactions with affiliates, redemptions
of capital stock and prepayment of indebtednessu@h prepayment, among other things, is of a slifite debt). If loan availability under the
borrowing base calculation falls below $25.0 millieve will be required to maintain a specified fixeharge coverage ratio, tested on a
monthly basis until loan availability equals or eeds $25.0 million for three consecutive month§cash received from customers is required
to be applied against the Credit Facility. The Baekders have the option to accelerate and denmam#diate repayment of our obligations
under the Credit Facility in the event of defauitthe payments required under the Credit Fac#itghange in control in the ownership of the
Company, non-compliance with the financial coveaamtupon the occurrence of certain other defdoyltss under the Credit Facility
(including a default under the Mortgage Facilit4s of June 26, 2014, we were in compliance wittcallenants under the Credit Facility and
we currently expect to be in compliance with theaficial covenant in the Credit Facility for thedseeable future. As of June 26, 2014, we ha
$72.5 million of available credit under the Crdgltcility. We would still be in compliance with aéistrictive covenants under the Credit
Facility if this entire amount were borrowed.

Mortgage Facility

We are subject to interest rate resets for eadhafche A and Tranche B. Specifically, on MarcR@18 (the “Tranche A Reset Date”) and
March 1, 2016 and every two years thereafter (emthranche B Reset Date”), the Mortgage Lender neagt the interest rates for each of
Tranche A and Tranche B, respectively, in its swid absolute discretion. If the reset interestfi@teither Tranche A or Tranche B is
unacceptable to us and we (i) do not have suffidiemds to repay amounts due with respect to Trachr Tranche B on the Tranche A Rese
Date or Tranche B Reset Date, in each case, agalplgl, or (ii) are unable to refinance amountswiik respect to Tranche A or Tranche B
the Tranche A Reset Date or Tranche B Reset Datgdh case, as applicable, on terms more favotfadatethe reset interest rates, then,
depending on the extent of the changes in the netgeest rates, our interest expense could inerasaerially.

The Mortgage Facility matures on March 1, 2023n€he A under the Mortgage Facility accrues inteaést fixed interest rate of 7.63% per
annum, payable monthly. As mentioned above, suehdst rate may be reset by the Mortgage Lendénefiranche A Reset Date. Monthly
principal payments in the amount of $0.2 milliomoenced on June 1, 2008. Tranche B under the Myetgacility accrues interest, as reset
on March 1, 2014, at a floating rate of the greafdr) one month LIBOR plus 3.75% per annum 0or 4i50%, payable monthly (the “Floating
Rate”). The margin on such Floating Rate may betreg the Mortgage Lender on each Tranche B Resf; [provided, however, that the
Mortgage Lender may also change the underlyingxmateeach Tranche B Reset Date occurring on or kfégch 1, 2016. Monthly principal
payments in the amount of $0.1 million commencedwame 1, 2008. We do not currently anticipate #mgtchange in the Floating Rate or the
underlying index will have a material adverse dfiggon our business, financial condition or resafteperations for fiscal 2015.

The terms of the Mortgage Facility contain covendhat require us to maintain a specified net wofth110,000 and maintain the Encumb
Properties. The Mortgage Lender is entitled to iregimmediate repayment of our obligations underiortgage Facility in the event we
default in the payments required under the Mortdaayglity, non-compliance with the covenants ormpite occurrence of certain other
defaults by us under the Mortgage Facility. Asurie) 26, 2014, we were in compliance with all covesander the Mortgage Facility. We
currently believe that we will be in compliance lwihe financial covenants in the Mortgage Facfiitythe foreseeable future and therefore
$19,000 of Tranche A has been classified as long-tkebt as of June 26, 2014 which represents stéeb@uncipal payments that are due
beyond twelve months. As of the second quarteisoif 2014, amounts outstanding under Tranche Bi@tenger classified entirely as short-
term debt since the Mortgage Lender waived itsoopttb use the proceeds from the sale of the OlthEde, which in part served as collateral
for the Mortgage Facility, to reduce the amounstariding under Tranche B. Therefore, $4,750 of darB has been classified as long-term
debt as of June 26, 2014 which represents schegtiledpal payments that are due beyond twelve hsont

Selma Property

In September 2006, we sold our Selma, Texas pliepdthe “Selma Properties”) to two related parytiperships for $14.3 million and are
leasing them back. The selling price was determbyedn independent appraiser to be the fair markiele which also approximated our
carrying value. The lease for the Selma Propehi@ssa ten-year term at a fair market value rerit thitee five-year renewal options. Also, we
currently have an option to purchase the Selmad?tieg from the partnerships at 95% (100% in certacumstances) of the then fair market
value, but not less than the original $14.3 millmrrchase price. The provisions of the arrangemennot eligible for sale-leaseback
accounting and the $14.3 million was recorded dsl# obligation. No gain or loss was recorded @nShima Properties transaction. As of
June 26, 2014, $12.3 million of the debt obligaticers outstanding.
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Off-Balance Sheet Arrangements

As of June 26, 2014, we were not involved in arfybafance sheet arrangements, as defined in 1te3tay@)(ii) of Regulation S-K
promulgated by the SEC.

Contractual Cash Obligations

At June 26, 2014, we had the following contractizh obligations for long-term debt (including shiled interest payments), capital leases,
operating leases, the Credit Facility, purchasegatibns, retirement plans and other long-termiliidéds (amounts in this subsection in
thousands):

More
Less Than 1-3 35 Than 5
Total 1 Year Years Years Years
Long-term debt obligation@) $ 61,106 $ 6,417 $12,12¢ $11,20¢ $31,36!
Minimum operating lease commitmel 4,24¢ 1,32( 2,22¢ 684 17
Revolving credit facility borrowing 40,54: 40,54: — — —
Purchase obligatior® 142,12: 142,12: — — —
Retirement plan® 15,78 751 1,487 1,43¢ 12,10¢
Total contractual cash obligatio $263,79¢ $191,14¢ $15,84( $13,32F $43,48¢

(1) Interest obligations on floating rate debtiinstents are calculated using interest rates irceffieJune 26, 2014. See Note 5 of the Notes
to Consolidated Financial Statements for furthéaitlen the Compar’s lon¢-term debt obligation:s

(2) The purchase obligations represent $142,121 ohitove purchase:

(3) Represents projected retirement obligations. Se¢e M and Note 13 of the Notes to Consolidatedrigiad Statements for further deta

Our other long term liabilities in the consolidatelance sheet at June 26, 2014 consist primdrilyecognized tax benefits, and the related
interest and penalties totaling $263. At this timve,are unable to make a reasonably reliable etgtiofahe timing of cash payments, or if any
cash payments will be required at all. Therefdresé amounts are not included in the above conatbebligations table.

Critical Accounting Policies and Estimates

Our financial statements are prepared in accordartbeaccounting principles generally acceptecdhia tnited States of America. The
accounting policies as disclosed in the Notes tosBbidated Financial Statements are applied irpteparation of our financial statements and
accounting for the underlying transactions andrzda. The policies discussed below are considegredibmanagement to be critical for an
understanding of our financial statements becawesapplication of these policies places the maggtiitant demands on management’s
judgment, with financial reporting results relyiog estimation regarding the effect of matters #ratinherently uncertain. Specific risks
applicable, for these critical accounting policée described in the following paragraphs. Fortaildel discussion on the application of these
and other accounting policies, see Note 1 of theedlto Consolidated Financial Statements.

Preparation of this Annual Report on Form 10-K igggius to make estimates and assumptions that #fie reported amounts of assets and
liabilities, disclosures of contingent assets aaldilities at the date of our financial statemeats] the reported amounts of revenue and
expenses during the reporting period. Actual resulhy differ from those estimates. See “ForwardKiag Statements” below.

Revenue Recognition

We recognize revenue when persuasive evidence afrangement exists, title has transferred (baped terms of shipment), price is fixed,
delivery occurs and collection is reasonably askuée sell our products under some arrangemenishvificlude customer contracts that fix
the sales price for periods, which typically carupeto one year for some commercial ingredientausts, and through specific programs
consisting of promotion allowances, volume and @usr rebates and marketing allowances, among ¢tieecsnsumer and some commercial
ingredient users. Reserves for these programsstablished based upon the terms of specific arrarges. Revenues are recorded net of
rebates and promotion and marketing allowanceseReas are also recorded net of expected custordactiens which are provided for based
upon past experiences. While customers do havegheto return products, past experience has dsimaied that product returns have
generally been insignificant. Provisions for retiame reflected as a reduction in net sales andstiraated based upon customer specific
circumstances.
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Inventories

Inventories, which consist principally of inshelllk-stored nuts, shelled nuts, dried fruit and pssed and packaged nut products, are stated
the lower of cost (first-in, first-out) or markehieh approximates actual cost. Inventory costgerewed at least quarterly. Fluctuations in the
market price of pecans, peanuts, walnuts, almondother nuts may affect the value of inventory graks profit and gross profit margin.
When expected market sales prices move below agstsecord adjustments to write down the carryialyes of inventories to the lower of
cost (first-in, first-out) or market which approxates actual cost. No such adjustments have beaiveddn any of the periods presented. The
results of our shelling process can also resuthemges to our inventory costs based upon actuslis@xpected crop yields. We maintain
significant inventories of bulk-stored inshell pesapeanuts and walnuts. Quantities of inshelldstdked nuts are determined based upon our
inventory systems and are subject to verificaterhhiques including observation, weighing and othethods. The quantities of each crop
bulk-stored nut inventories are generally shelletaver a ten to fifteen month period, at whichedimvisions to any estimates, which
historically averaged less than 1.0% of inventamchases, are also recorded.

I mpairment of Long-Lived Assets

We review held and used long-lived assets, inclyidiur rental investment property and amortizabémiifiable intangible assets, to assess
recoverability from projected undiscounted caskw#avhenever events or changes in facts and cireumoss indicate that the carrying value of
the assets may not be recoverable. When such eyerus, we compare the sum of the undiscounted ftask expected to result from the use
and eventual disposition of the asset or assejpgimthe carrying amount of the long lived assedsset group. The cash flows are based on o
best estimate of future cash flows derived fromrttwest recent business projections. If this compariadicates there is an impairment, the
carrying value of the asset is reduced to its egtuohfair value.

We did not record any impairment of long-lived dasder the last three fiscal years.

Income Taxes

We account for income taxes using an asset aniitiiadgpproach that requires the recognition ofatedd tax assets and liabilities for the
expected future tax consequences of events thatleen reported in our financial statements oréxns. Such items give rise to differences
in the financial reporting and tax basis of asaets liabilities. A valuation allowance is recordededuce the carrying amount of deferred tax
assets if it is more likely than not that all gp@tion of the asset will not be realized. Any istreent tax credits are accounted for by using the
flow-through method, whereby the credits are réfidas reductions of tax expense in the year theyegognized in the financial statements.
In estimating future tax consequences, we consillexpected future events other than changesitata or rates.

We record liabilities for uncertain income tax pimsis based on a two-step process. The first stegciognition, where we evaluate whether ar
individual tax position has a likelihood of greatean 50% of being sustained upon examination basdtle technical merits of the position,
including resolution of any related appeals ogéition processes. For tax positions that are ctlyrestimated to have a less than 50%
likelihood of being sustained, no tax benefit isareled. For tax positions that have met the redimgnihreshold in the first step, we perform
the second step of measuring the benefit to bededo The actual benefits ultimately realized midfedfrom our estimates. In future periods,
changes in facts, circumstances, and new informattiay require us to change the recognition and nneagnt estimates with regard to
individual tax positions. Changes in recognitionl ameasurement estimates are recorded in resubigevétions and financial position in the
period in which such changes occur. As of June@&4 and June 27, 2013, we had liabilities for cogaized tax benefits pertaining to
uncertain tax positions totaling $263 and $131peetvely. We do not anticipate that total unredegd tax benefits will significantly change
the next twelve months.

We recognize interest and penalties accrued retatadrecognized tax benefits in the income taxeasp/(benefit) caption in the Consolidated
Statement of Comprehensive Income.

We evaluate the realization of deferred tax agsetonsidering our historical taxable income artdriel taxable income based upon the reve
of deferred tax liabilities. As of June 26, 2014 believe that our deferred tax assets are fulllizable, except for $175 of basis difference:
which we have provided a valuation allowance.
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Recent Accounting Pronouncements

Refer to Note 1-“Significant Accounting Policiesf’the Notes to Consolidated Financial Statememistasned in Part II, Item 8 of this Form
10-K, for a discussion of recently issued accougnfironouncements.

Forward-Looking Statements

The statements contained in this Annual ReportanmFLO-K, and in the Chief Executive Officer’s ttto stockholders accompanying the
Annual Report on Form 10-K delivered to stockhadgdénat are not historical (including statementsoeoning our expectations regarding
market risk) are “forward-looking statements.” Thdgrwardlooking statements may be followed (and therefdemiified) by a cross referer
to Part I, Item 1A — “Risk Factors” or may be otiese identified by the use of forward-looking womlsd phrases such as “will”,

" ou

“anticipates”, “intends”, “may”, “believes”, “shod! and “expects”, and they are based on our cuerpéctations or beliefs concerning future
events and involve risks and uncertainties. We tiakle no obligation to update publicly or otherwisgise any forward-looking statements,
whether as a result of new information, future ésem other factors that affect the subject of ¢h&tatements, except where expressly require
to do so by law. We caution that such statemetgjaalified by important factors, including thettas described in Part I, Item 1A — “Risk
Factors” and other factors, risks and uncertairitias are beyond our control, that could causeltesudiffer materially from our current
expectations and/or those in the forward-lookiregeshents, as well as the timing and occurrencadnoccurrence) of transactions and other
factors, risk, uncertainties and events which maguibject to circumstances beyond our control. €qumsntly, results actually achieved may

differ materially from the expected results incldde these statements.

ltem 7A — Quantitative and Qualitative DisclosuresAbout Market Risk

We are exposed to the impact of changes in inteaéss, commodity prices of raw material purchasekforeign exchange. We have not
entered into any arrangements to hedge againsgebhan market interest rates, commodity priceomifin currency fluctuations.

We are unable to engage in hedging activity reledaembmmodity prices, because there are no edtallititures markets for nuts; therefore,
can only attempt to pass on the commodity costamems in the form of price increases to our custensee Part I, Item 1A — “Risk Factors”
for a further discussion of the risks and uncetiasnrelated to commodity prices of raw materiald the impact thereof on our business.

Approximately 26% of the dollar value of our totait purchases for fiscal 2014 were made from foreiguntries, and while these purchases
were payable in U.S. dollars, the underlying costy fluctuate with changes in the value of the @lar relative to the currency in the
foreign country or to other major foreign currerscgich as the euro.

We are exposed to interest rate risk on our Creatitlity, our only variable rate credit facilityebause we have not entered into any hedging
instruments which fix the floating rate or offsetiacrease in the floating rate. A hypothetical 18@8terse change in weighted-average intere:
rates would have had less than a $0.1 million impa®ur net income and cash flows from operatictiyiies for fiscal 2014. In addition, the
fixed interest rate on our Mortgage Facility resatthe future.
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Item 8 — Financial Statements and Supplementary Dat
Report of Independent Registered Public Accountindrirm
To the Board of Directors and Stockholders of JBhB&anfilippo & Son, Inc.:

In our opinion, the accompanying consolidated badasheets and the related consolidated statemfecwsnprehensive income, stockholders’
equity and cash flows present fairly, in all matkrespects, the financial position of John B. $i@pb & Son, Inc. and its subsidiaries at

June 26, 2014 and June 27, 2013, and the resulieiofoperations and their cash flows for eacthefthree years in the period ended June 26
2014 in conformity with accounting principles gealgr accepted in the United States of America. Atsour opinion, the Company
maintained, in all material respects, effectiveeinal control over financial reporting as of JuBe 2014, based on criteria established in
Internal Control- Integrated Framework (1992ssued by the Committee of Sponsoring Organizatafrthe Treadway Commission (COSO).
The Company’s management is responsible for theaadial statements, for maintaining effective intd control over financial reporting and
for its assessment of the effectiveness of interoatrol over financial reporting, included in Ma®snent's Report on Internal Control over
Financial Reporting under item 9A. Our respondipi to express opinions on these financial stat@gmand on the Companyinternal contrc
over financial reporting based on our integrateditauWe conducted our audits in accordance wighstandards of the Public Company
Accounting Oversight Board (United States). Thdaedards require that we plan and perform the sidibbtain reasonable assurance about
whether the financial statements are free of matarisstatement and whether effective internal mdmiver financial reporting was maintained
in all material respects. Our audits of the finahstatements included examining, on a test bagidence supporting the amounts and
disclosures in the financial statements, assessagccounting principles used and significaninesties made by management, and evaluating
the overall financial statement presentation. Qudlitzof internal control over financial reportingciuded obtaining an understanding of interna
control over financial reporting, assessing thk timt a material weakness exists, and testingeaatliating the design and operating
effectiveness of internal control based on thesssskrisk. Our audits also included performing satbler procedures as we considered
necessary in the circumstances. We believe thatadits provide a reasonable basis for our opinions

A company'’s internal control over financial repodiis a process designed to provide reasonableamesuregarding the reliability of financial
reporting and the preparation of financial statets:iéor external purposes in accordance with gelyesatepted accounting principles. A
company’s internal control over financial reportingludes those policies and procedures that (fppeto the maintenance of records that, in
reasonable detail, accurately and fairly refleettitansactions and dispositions of the assetsofdmpany; (ii) provide reasonable assurance
that transactions are recorded as necessary tatg@aparation of financial statements in accor@awith generally accepted accounting
principles, and that receipts and expenditureb®tbmpany are being made only in accordance witioazations of management and
directors of the company; and (iii) provide readwaassurance regarding prevention or timely detectf unauthorized acquisition, use, or
disposition of the company’s assets that could lzaneterial effect on the financial statements.

Because of its inherent limitations, internal cohtiver financial reporting may not prevent or @¢taisstatements. Also, projections of any
evaluation of effectiveness to future periods agject to the risk that controls may become inadegibecause of changes in conditions, or
the degree of compliance with the policies or pdaces may deteriorate.

/sl PricewaterhouseCoopers LLP
Chicago, lllinois
August 27, 2014
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JOHN B. SANFILIPPO & SON, INC.
CONSOLIDATED BALANCE SHEETS
June 26, 2014 and June 27, 2013
(dollars in thousands, except per share amolints

June 26, June 27,
2014 2013
ASSETS
CURRENT ASSETS
Cash $ 1,88 % 834
Accounts receivable, less allowances of $3,210%0628, respectivel 55,80( 49,50¢
Inventories 182,83( 158,70¢
Deferred income taxe 3,48¢ 3,728
Prepaid expenses and other current a: 5,37¢ 4,84:
Assets held for sal — 6,17¢
TOTAL CURRENT ASSETS 249,37- 223,79(
PROPERTY, PLANT AND EQUIPMENT
Land 9,28t 9,28¢
Buildings 102,79¢ 102,42:
Machinery and equipme 170,69: 166,54¢
Furniture and leasehold improveme 4,36: 4,36:
Vehicles 46¢ 524
Construction in progres 2,901 1,20
290,50° 284,35
Less: Accumulated depreciati 181,68« 172,92¢
108,82! 111,42:
Rental investment property, less accumulated degirec of $7,262 and $6,470, respectiv 21,63 22,42;
TOTAL PROPERTY, PLANT AND EQUIPMEN 130,45 133,84
OTHER LONG TERM ASSETS
Cash surrender value of offic’ life insurance and other ass 8,811 8,40¢
Deferred income taxe 72€ 827
Intangible assets, n 5,24¢ 7,87¢
TOTAL ASSETS $394,61. $374,74

The accompanying notes are an integral part ofef@msolidated financial statements.
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JOHN B. SANFILIPPO & SON, INC.
CONSOLIDATED BALANCE SHEETS
June 26, 2014 and June 27, 2013
(dollars in thousands, except per share amounts)

June 26, June 27,
2014 2013
LIABILITIES & STOCKHOLDERS ' EQUITY
CURRENT LIABILITIES:
Revolving credit facility borrowing $ 40,54 $ 31,86
Current maturities of lor-term debt, including related party debt of $348 &8d1, respectivel 3,34¢ 8,69(
Accounts payable, including related party payabfeb232 and $290, respective 44,90° 43,74
Book overdrafs 2,41¢ 1,05z
Accrued payroll and related benel 13,09¢ 15,85¢
Other accrued expens 7,92( 7,59:
TOTAL CURRENT LIABILITIES 112,23: 108,79t
LONG-TERM LIABILITIES:
Long-term debt, less current maturities, including edaparty debt of $11,916 and $12,264, respect 35,66¢ 33,66¢
Retirement plai 14,37: 12,61¢
Other 5,51¢ 4,36:
TOTAL LONG-TERM LIABILITIES 55,55 50,64
TOTAL LIABILITIES 167,78 159,44(
COMMITMENTS AND CONTINGENCIES
STOCKHOLDER¢ EQUITY:
Class A Common Stock, convertible to Common Statla @er share basis, cumulative voting rights of te
votes per share, $.01 par value; 10,000,000 shaitbsrized, 2,597,426 shares issued and outsta 26 2€
Common Stock, non-cumulative voting rights of omgéevper share, $.01 par value; 17,000,000 shares
authorized, 8,569,105 and 8,440,409 shares issegukctively 85 84
Capital in excess of par vali 108,30! 106,13.
Retained earninc 123,11¢ 113,43(
Accumulated other comprehensive |i (3,507%) (3,169
Treasury stock, at cost; 117,900 shares of Comnock: (1,204 (1,204
TOTAL STOCKHOLDER? EQUITY 226,82 215,30«
TOTAL LIABILITIES & STOCKHOLDERS' EQUITY $394,61. $374,74

The accompanying notes are an integral part ofelrmmsolidated financial statements.
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JOHN B. SANFILIPPO & SON, INC.
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
For the years ended June 26, 2014, June 27, 2@L3uae 28, 2012

(dollars in thousands, except per share amolints

Year Ended Year Ended Year Ended
June 26, 201« June 27, 201: June 28, 201
Net sales $ 778,62 $ 734,33 $ 700,57
Cost of sale: 655,75’ 614,37: 593,52!
Gross profit 122,86! 119,96. 107,05¢
Operating expense
Selling expense 48,25¢ 47,11 45,08¢
Administrative expense 29,25 31,23: 28,99¢
Gain on sale of assets held for sale, (1,647 — —
Total operating expens 75,86¢ 78,34 74,08:
Income from operation 46,99¢ 41,61¢ 32,97
Other expense
Interest expense including $1,136, $1,161 and 41td $elated parties,
respectively 4,35¢ 4,75¢ 5,36¢
Rental and miscellaneous expense, 2,81( 1,56¢ 1,38¢
Total other expense, n 7,164 6,32: 6,752
Income before income tax 39,83: 35,29¢ 26,22:
Income tax expens 13,54¢ 13,53¢ 9,09¢
Net income 26,28’ 21,76( 17,12:
Other comprehensive (loss) income, net of
Amortization of prior service cost and actuariahgacluded in net periodic
pension cos 534 574 463
Net actuarial (loss) gain arising during the pel (8793 58¢ (1,54¢)
Other comprehensive (loss) income, net of (339 1,162 (1,085
Comprehensive incorn $  25,94¢ $ 22,92 $ 16,03
Net income per common she— basic $ 2.3¢ $ 2.0C $ 1.6C
Net income per common she— diluted $ 2.3€ $ 1.9¢ $ 1.5¢
Cash dividends declared per sh $ 1.5C $ 1.0C $ —
Weighted average shares outstan— basic 11,033,31 10,863,06 10,726,00
Weighted average shares outstan— diluted 11,132,34 10,992,99 10,828,51

The accompanying notes are an integral part ofermmsolidated financial statements.
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JOHN B. SANFILIPPO & SON, INC.
CONSOLIDATED STATEMENTS OF STOCKHOLDERS' EQUITY
For the years ended June 26, 2014, June 27, 2@L3uae 28, 2012
(dollars in thousand}¥

Accumulated

Class A Common Other
Stock Common Stock Capital in Comprehensiv
Excess of Retained Treasury
Shares Amount Shares Amount Par Value Earnings Loss Stock Total
Balance, June 30, 2011 2,597,420 $ 26 8,18258 $ 82 $102,60¢( $ 85437 $ (3,242 $ (1,204 $183,70°
Net income 17,12 17,12

Pension liability

amortization, net of

income tax expense of

$309 463 463
Pension liability

adjustment, net of

income tax benefit of

$1,031 (1,54¢) (1,54¢)
Equity award exercise 100,12! 1 50C 501
Stock-based compensation

expense 76€ 76€
Balance, June 28, 20: 2,597,421 $ 26 8,282,700 $ 83 $103,87¢ $102,55¢ $ (4,327 $ (1,204 $201,01:
Net income 21,76( 21,76(
Cash dividends ($1.00 pe

common share (10,889 (10,889

Pension liability

amortization, net of

income tax expense of

$383 574 574
Pension liability

adjustment, net of

income tax expense of

$390 58¢ 58¢
Equity award exercise 157,70« 1 1,34( 1,341
Stock-based compensatic

expense 91€ 91€
Balance, June 27, 20: 2,597,421 $ 26 8,440,40° $ 84 $106,13: $113,43( $ (3,169 $ (1,209 $215,30:«
Net income 26,28’ 26,28’
Cash dividends ($1.50 per

common share (16,599 (16,599

Pension liability

amortization, net of

income tax expense of

$355 534 534
Pension liability

adjustment, net of

income tax benefit of

$581 (879 (879
Equity award exercise 128,69¢ 1 1,053 1,05¢
Stock-based compensation

expense 1,11¢ 1,11¢
Balance, June 26, 20: 2,597,420 $ 26 8,569,100 $ 85 $108,30! $123,11¢ $ (3,509 $ (1,209 $226,82°

The accompanying notes are an integral part ofelmmsolidated financial statements.
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JOHN B. SANFILIPPO & SON, INC.

CONSOLIDATED STATEMENTS OF CASH FLOWS
For the years ended June 26, 2014, June 27, 2@L3uae 28, 2012

(dollars in thousands)

CASH FLOWS FROM OPERATING ACTIVITIES:
Net income
Depreciation and amortizatic
(Gain) loss on disposition of properties,
Deferred income tax expense (bene
Stocl-based compensation expel
Change in assets and liabilities, net of businegsiged:
Accounts receivable, n
Inventories
Prepaid expenses and other current a:
Accounts payabl
Accrued expense
Income taxes receivable/payal
Other lon¢-term liabilities
Other, ne
Net cash provided by operating activit
CASH FLOWS FROM INVESTING ACTIVITIES:
Purchases of property, plant and equipn
Proceeds from disposition of ass
Other
Net cash used in investing activiti
CASH FLOWS FROM FINANCING ACTIVITIES:
Borrowings under revolving credit facilitie
Repayments of revolving credit borrowir
Principal payments on lo-term debi
Increase (decrease) in book overd
Dividends paic
Credit facility amendment cos
Payment of contingent considerati
Proceeds from the exercise of stock opti
Tax benefit of equity award exercis
Net cash used in financing activiti

NET INCREASE (DECREASE) IN CASH
Cash, beginning of peric
Cash, end of peria

Supplemental disclosures of cash flow information
Interest paic

Income taxes paid, excluding refunds of $292, il $565, respective

Year Ended Year Ended Year Ended
June 26, 201 June 27, 201 June 28, 201
$ 26,28 $ 21,76( $ 17,12.

16,27¢ 16,71’ 17,117
(1,526 (575) 1€
567 (947) (809)
1,10t 90t 82C
(6,23)) 35¢ (10,836
(24,122 (12,329 (17,446
1,13¢ (805) (19)
61€ 10,52] 4,78¢
(2,439 (2,696) 5,44
(1,669 (754) (1,009
1,15¢ 3,35¢ (114)
792 22¢ 831
11,95( 35,75 15,90¢
(9,92¢) (7,207 (7,532
7,87¢ 993 434
) (165) (89
(2,056 (6,379 (7,18¢€)
304,91( 313,05¢ 310,72
(296,23 (327,040 (312,86
(3,340 (6,575) (4,309)
1,36 (895) 30¢
(16,599 (10,889 -
— — (247)
- - (1,707)
61€ 1,21¢ 452
442 122 48
(8,849 (30,999 (7,58))
1,05( (1,625 1,13¢
834 2,45¢ 1,321
$ 1,88¢ $ 834 $ 2,45¢
$ 4,04¢ $ 4,131 $ 5,011
14,36¢ 15,13¢ 11,38:

The accompanying notes are an integral part ofelmmsolidated financial statements.
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JOHN B. SANFILIPPO & SON, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
(dollars in thousands, except per share data)

NOTE 1 — SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation and Consolidation and Detsonipf Business

Our consolidated financial statements include ttemants of John B. Sanfilippo & Son, Inc., and eolly-owned subsidiaries, JBSS Real
Estate, LLC, JBSS Ventures, LLC and Sanfilippo (®feai) Trading Co. Ltd. Our fiscal year ends onl#st Thursday of June each year, and
typically consists of fiftyfwo weeks (four thirteen week quarters). The acamging consolidated financial statements and relfdetnotes ar
presented in accordance with accounting princigéserally accepted in the United States of AmgfiGRAAP”).

We are one of the leading processors and distribatiopeanuts and tree nuts in the United Statessd nuts are sold under a variety of private
brands and under tti@sher, Orchard Valley HarvesindSunshine Countrigrand names. We also market and distribute, antbist cases
manufacture or process, a diverse product linead fand snack products, including peanut butterpat butter, candy and confections, sn:
and trail mixes, nut clusters, sunflower kernetgdifruit, corn snacks, sesame sticks and otteamse snack products under private brands ar
brand names. Our products are sold through therrdagtsibution channels to significant buyers ofsjuincluding food retailers, commercial
ingredient users, contract packaging customersraachational customers.

Management Estimates

The preparation of financial statements in confeymiith GAAP requires management to make estimatesassumptions that affect the
reported amounts of assets and liabilities andafisice of contingent assets and liabilities atdhte of the financial statements and the repc
amounts of revenues and expenses during the negqréiriod. Significant estimates include resereesfistomer deductions, the quantity and
valuation of bulk inventories, the evaluation of@eerability of long-lived assets, and the realiligbof deferred tax assets. Actual results
could differ from those estimates.

Accounts Receivable

Accounts receivable are stated at the amounts etldogcustomers, less allowances for doubtful atisp@and reserves for estimated cash
discounts and customer deductions. The allowarrcédabtful accounts is calculated by specificallgntifying customers that are credit risks
and estimating the extent that other non-specifiédéntified customers will become credit riskscodunt balances are charged off against the
allowance when we conclude that it is probableréfoeivable will not be recovered. The reserve &ingated cash discounts is based on
historical experience. The reserve for customeudiaoins represents known customer short paymentsiamestimate of future credit memos
that will be issued to customers related to rebatesallowances for marketing and promotions baseagreed upon programs and historical
experience.

Inventories

Inventories, which consist principally of inshelllk-stored nuts, shelled nuts, dried fruit and pssed and packaged nut products, are stated
the lower of cost (first-in, first-out) or markehieh approximates actual cost. Inventory costgevewed at least quarterly. Fluctuations in the
market price of pecans, peanuts, walnuts, almarads$hews and other nuts may affect the value ohiiove, gross profit and gross profit
margin. When expected market sales prices movenadsts, we record adjustments to write down thigyoay values of inventories to the
lower of cost (first-in, first-out) or market. Thesults of our shelling process can also resuthanges to inventory costs, such as adjustment:
made pursuant to actual versus expected crop yMldsmaintain significant inventories of bulk-stdrieshell pecans, peanuts and walnuts.
Quantities of inshell bullstored nuts are determined based on our invenystems and are subject to quarterly physical \oatifon technique
including observation, weighing and other methdde quantities of each crop year bulk-stored nugiiiories are generally shelled out over &
ten to fifteen month period, at which time revisido any estimates are also recorded.

Property, Plant and Equipment

Property, plant and equipment are stated at cagjprNimprovements that extend the useful life, edpacity, or add functionality are
capitalized and charged to expense through depi@ti®kepairs and maintenance costs are chargexb&nse as incurred. The cost and
accumulated depreciation of assets sold or retiredemoved from the respective accounts, and aimyay loss is recognized currently in
operating income.
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Depreciation expense for the last three fiscal yéaas follows:

Year Ended Year Ended Year Ended
June 26, 201 June 27, 201 June 28, 201
Depreciation expense $ 13,64¢ $ 13,64¢ $ 14,06:

Cost is depreciated using the straight-line methaet the following estimated useful lives:

Classification Estimated Useful Lives
Buildings 10 to 40 yeal
Machinery and equipme 5to 10 yeat
Furniture and leasehold improveme 5to 10 yeat
Vehicles 3to 5 year
Computers and softwa 3to 5 year

No interest costs were capitalized for the lastd¢Hiscal years due to the lack of any signifiqanoject.

Assets Held For Sale

An asset is classified as held for sale when (hagament commits to a plan to sell and it is altimearketed, (ii) it is available for immediate

sale and the sale is expected to be completednagtie year and (iii) it is unlikely significant alnges to the plan will be made or that the plan

will be withdrawn. Assets held for sale may excerd year due to events or circumstances beyondamtrol. Recoverability is also assessed
and assets held for sale are reported at the lofa@rrying value or fair-value less costs to sifisets classified as held for sale are no longer
depreciated and are reported on a separate litteedmalance sheet.

Impairment of LoneLived Assets

We review held and used long-lived assets, inclyidiur rental investment property and amortizabéaiifiable intangible assets, to assess
recoverability from projected undiscounted caskw#avhenever events or changes in facts and cireumoss indicate that the carrying value of
the assets may not be recoverable. When such exerus, we compare the sum of the undiscounted ftask expected to result from the use
and eventual disposition of the asset or assepgimthe carrying amount of the long lived assedsset group. The cash flows are based on o
best estimate of future cash flows derived fromrttwest recent business projections. If this compariadicates there is an impairment, the
carrying value of the asset is reduced to its egtuohfair value.

We did not record any impairment of long-lived asder the last three fiscal years.

Deferred Financing Costs

Deferred financing costs are incurred to obtairglterm financing and are amortized using the eilfedhterest method over the term of the
related debt. The amortization of deferred finagainsts, which is classified in interest expensiénconsolidated statement of comprehensiv
income, was as follows for the last three fiscalrge

Year ended Year ended Year ended
June 26, 201 June 27, 201 June 28, 201
Amortization of deferred financing costs $ 32¢ $ 442 $ 37C

Facility Consolidation Project/Real Estate Tranisast

In April 2005, we acquired property to be usedtf@ Elgin Site. Two buildings are located on thgiESite, one of which is an office buildir
Approximately 74% of the office building is currgnvacant. The other building, a warehouse, wagespd and modified for use as our
principal processing facility and headquarters. @l@cation of the purchase price to the two builgi was determined through a third party
appraisal. The value assigned to the office bujdénincluded in rental investment property onliaéance sheet. The value assigned to the
warehouse building is included in “Property, plantl equipment”.
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The net rental expense from the office buildinqm@duded in the caption “Rental and miscellaneoysease, net”. Gross rental income and
rental (expense), net for the last three fiscatyase as follows:

Year ended Year ended Year ended

June 26, 201 June 27, 201 June 28, 201

Gross rental income $ 1,697 $ 1,671 $ 1,42¢
Rental (expense), n (2,799 (1,499 (1,450

Expected future gross rental income under operdgiages within the office building is as follows fbe fiscal years ending:

June 25, 201 $1,74¢
June 30, 201 1,75¢
June 29, 201 1,59¢
June 28, 201 59¢
June 27, 201 55¢
Thereaftel 2,42¢

$8,68¢

On March 28, 2006, our wholly-owned subsidiary JBS8perties, LLC acquired title by quitclaim deedtie site that was originally
purchased in Elgin, lllinois (the “Old Elgin Sitefdr our facility consolidation project and alsaenmed into an Assignment and Assumption
Agreement (the “Agreement”) with the City of Eldftle “City”). In the third quarter of fiscal 2013BSS Properties, LLC transferred all of its
properties and agreements to JBSS Real Estate, Uh@er the terms of the Agreement, the City assidoaus their remaining rights and
obligations under a development agreement entatedy and among the Company, certain related getinerships and the City (the
“Development Agreement”). We incurred $6,806 ofsgraosts under the Development Agreement, and badhang value of $6,175 at

June 27, 2013. These costs were recorded as “Asslet$or sale” at June 27, 2013.

On December 26, 2013 (the second quarter of f&@a4), we completed the sale of the Old Elgin Sitee sales price was $8,000 and resultec
in a pre-tax gain of $1,641.

In September 2012, we completed the sale of laddadvuilding where we owned and operated a rdtaiésn Barrington, lllinois. Proceeds

from the sale were $870, net of expenses of $4bresulted in a pre-tax gain of $660 which is rdedrin “Administrative expenses” for the
year ended June 27, 20:

Fair Value of Financial Instruments

Authoritative guidance issued by the Financial Asting Standards Board (“FASB”) defines fair vaagethe price that would be received for
an asset or paid to transfer a liability in an od&ansaction between market participants omtigasurement date. The guidance establishes
fair value hierarchy that prioritizes observable anobservable inputs used to measure fair valiotfimee broad levels:

Level 1- Quoted prices in active markets that are accesattilee measurement date for identical assetsialnitities.

Level 2- Observable inputs other than quoted prices in actiarkets. For example, quoted prices for simgaets or liabilities in active
markets or quoted prices for identical assetsadnillties in inactive market:

Level = Unobservable inputs for which there is little ormarket data availabl

The carrying values of cash, trade accounts rebkvand accounts payable approximate their faineght June 26, 2014 and June 27, 2013
because of the short-term maturities and natutkasfe balances.

The carrying value of our Credit Facility (as defihin Note 4 in the Notes to Consolidated Finar8tatements “Revolving Credit Facility”
below) borrowings approximates fair value at Judg2®14 and June 27, 2013 because interest ratiésanstrument approximate current
market rates (Level 2 criteria), the short termuritit and nature of this balance. In addition, éhkas been no significant change in our inh
credit risk.
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The following table summarizes the carrying valad &air value estimate of our long term debt, idahg current maturities:

June 26, 201 June 27, 201
Carrying value of long-term debt: $ 39,01t $ 42,35¢
Fair value of lon-term debt 43,09: 46,05¢

The estimated fair value of long-term debt was meiteed using a market approach based upon Levbebs@reable inputs, which estimates fair
value based on interest rates currently offeretbans with similar terms to borrowers of similaedit quality or broker quotes. In addition,
there have been no significant changes in the lidgrassets securing our long-term debt, othen tha sale of the Old Elgin Site discussed
above.

Revenue Recognition

We recognize revenue when persuasive evidence afrangement exists, title has transferred (baped terms of shipment), price is fixed,
delivery occurs and collection is reasonably agskufiée sell our products under some arrangemenishwhelude customer contracts which fix
the sales price for periods, typically of up to gear, for some industrial customers and througiti§isc programs consisting of promotion
allowances, volume and customer rebates and magkaliowances, among others, to consumer custoameisommercial ingredient users.
Reserves for these programs are established bpsedhe terms of specific arrangements. Revenwereaorded net of rebates and promotior
and marketing allowances. Revenues are also regtoieteof expected customer deductions which areiged for based upon past experien
While customers do have the right to return proslysast experience has demonstrated that produchsehave been insignificant. Provisions
for returns are reflected as a reduction in netssahd are estimated based upon customer spédifiecnstances. Billings for shipping and
handling costs are included in revenues.

Segment Reporting

We operate in a single reportable operating segthantonsists of selling various nut and nut eglgiroducts through multiple distribution
channels.

Significant Customers and Concentration of CreikR

The highly competitive nature of our business ptesian environment for the loss of customers amapiportunity to gain new customers. We
are subject to concentrations of credit risk, prityan trade accounts receivable, and we attermhitigate this risk through our credit
evaluation process, collection terms and througigggphical dispersion of sales. Sales to threeomests each exceeded 10% of net sales
during fiscal 2014 and 2013. There were two custsnrefiscal 2012 that each had sales exceeding df04ét sales. Sales to these customers
represented approximately 46%, 48% and 36% of eusales in fiscal 2014, fiscal 2013 and fiscal20#&spectively. Net accounts receivable
from these customers were 55% and 49% of net atsoeceivable at June 26, 2014 and June 27, 28348ectively.

Promotion, Marketing and Advertising Costs

Promotion allowances, customer rebates and magkatiowances are recorded at the time revenuedgrézed and are reflected as reduction
in sales. Annual volume rebates are estimated hgsau projected volumes for the year, while prommtind marketing allowances are
recorded based upon terms of the actual arrangsme@atipon incentive costs are accrued based anades of product sold to retailers at our
measurement date and an estimate of redemptiatsto.

The majority of marketing costs and substantialllgdvertising costs are incurred to promote arpsut branded products in the consumer
distribution channel. These costs are generallygesed as incurred, recorded in selling expensesyare as follows for the last three fiscal
years:

Year ended Year ended Year ended
June 26, 201 June 27, 201 June 28, 201
Marketing and advertising expense $ 10,33« $ 10,92¢ $  8,94¢
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Shipping and Handling Costs

Shipping and handling costs, which include freigil other expenses to prepare finished goods fiomgmt, are included in selling expenses.
Shipping and handling costs for the last threeafigears were as follows:

Year ended Year ended Year ended
June 26, 201 June 27, 201 June 28, 201
Shipping and handling costs $ 17,89¢ $ 15,80 $ 15,757

Research and Development Expenses

Research and development expense represents thef oos research and development personnel andriiated expenses and is charged to
selling expenses as incurred. Research and devetdmrpenses for the last three fiscal years wefell@ws:

Year ended Year ended Year ended
June 26, 201 June 27, 201 June 28, 201
Research and development expense $ 882 $ 1,23 $ 1,062

StockBased Compensation

We account for stock-based employee compensatianggments in accordance with the provisions of A3& by calculating compensation
cost based on the grant date fair value. We theortima compensation expense over the vesting perioa straight line basis. We estimate the
fair value of each stock option on the date ofgrent using the Black-Scholes option pricing matistounted by an estimated forfeiture rate
(using the risk-free interest rate, expected texpected volatility, and dividend yield variableEhe grant date fair value of RSUs is
determined based on the market price of our Com&took on the date of grant.

Income Taxes

We account for income taxes using an asset aniditijadgpproach that requires the recognition ofatedd tax assets and liabilities for the
expected future tax consequences of events thatleen reported in our financial statements orgxns. Such items give rise to differences
in the financial reporting and tax basis of asaets liabilities. A valuation allowance is recordededuce the carrying amount of deferred tax
assets if it is more likely than not that all gp@tion of the asset will not be realized. Any istreent tax credits are accounted for by using the
flow-through method, whereby the credits are réfidas reductions of tax expense in the year theyegognized in the financial statements.
In estimating future tax consequences, we consillexpected future events other than changesitata or rates.

We record liabilities for uncertain income tax pimsis based on a two-step process. The first stegciognition, where we evaluate whether ar
individual tax position has a likelihood of greatean 50% of being sustained upon examination basdtle technical merits of the position,
including resolution of any related appeals ogéition processes. For tax positions that are ctlyrestimated to have a less than 50%
likelihood of being sustained, no tax benefit isareled. For tax positions that have met the redimgnihreshold in the first step, we perform
the second step of measuring the benefit to badedo The actual benefits ultimately realized midfedfrom our estimates. In future periods,
changes in facts, circumstances, and new informattiay require us to change the recognition and nneagnt estimates with regard to
individual tax positions. Changes in recognitionl ameasurement estimates are recorded in resubigevétions and financial position in the
period in which such changes occur.

We recognize interest and penalties accrued retatadrecognized tax benefits in the income taxeasp /(benefit) caption in the Consolidatec
Statement of Comprehensive Income.

We evaluate the realization of deferred tax agsetonsidering our historical taxable income artdriei taxable income based upon the reve

of deferred tax liabilities. As of June 26, 2014 believe that our deferred tax assets are fulllizable, except for $175 of basis difference:
which we have provided a valuation allowance.

Earnings per Share

Basic earnings per common share are calculated tisgnweighted average number of shares of Comrtawrk &nd Class A Stock outstanding
during the period. Diluted earnings per share ctdl¢he potential dilution that could occur if setes or other contracts to issue Common
Stock were exercised or converted into Common Stocksulted in the issuance of Common Stock.
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The following table presents the reconciliatiorttef weighted average shares outstanding used iputong basic and diluted earnings per
share:

Year ended Year ended Year ended

June 26,201 June 27, 201 June 28, 201

Weighted average number of shares outstanding € bas 11,033,31 10,863,06 10,726,00
Effect of dilutive securities

Stock options and restricted stock ui 99,03: 129,93 102,50t

Weighted average number of shares outstar— diluted 11,132,34 10,992,99 10,828,51

The following table presents a summary of antitdikistock options excluded from the computatioibfted earnings per share:

Year ended Year ended Year ended
June 26, 201 June 27, 201 June 28, 201
Weighted average number of anti-dilutive shares: 15,15 41,37" 107,12!
Weighted average exercise pri $ 25.3¢ $ 18.4¢ $ 17.6:

Comprehensive Income

We account for comprehensive income in accordartteASC Topic 220Comprehensive Incomé his topic establishes standards for
reporting and displaying comprehensive income gddmponents in a full set of general-purposeniiig statements. The topic requires that
all components of comprehensive income be repantedinancial statement that is displayed with $hene prominence as other financial
statements. This topic also requires all non-oveha@nges in stockholders’ equity be presented iree# single continuous statement of
comprehensive income or in two separate but cotisecstatements. This guidance also requires ptasen by the respective line items of
income, either on the face of the statement wheténgome is presented or in the notes and infaomatbout significant amounts required
under U.S. GAAP to be reclassified out of accunadaither comprehensive income in their entirety.dfoounts not required to be reclassi

in their entirety to net income, we provide a crosference to other disclosures that offer additiatetails about those amounts.

Recent Accounting Pronouncements

In February 2013, the FASB issued ASU No. 2013@#nprehensive Income (Topic 220)—Reporting of Atsdreclassified Out of
Accumulated Other Comprehensive IncoThe new guidance requires presentation by the céispdine items of net income, either on the
face of the statement where net income is presemtadthe notes and information about significamounts required under U.S. GAAP to be
reclassified out of accumulated other compreherisis@me in their entirety. For amounts not requit@tie reclassified in their entirety to net
income, an entity is required to cross-referencater disclosures that provide additional detliieut those amounts. This guidance is
effective for fiscal years beginning on or aftercBmber 15, 2012, and interim periods within thaseual periods. We adopted this update in
the first quarter of fiscal 2014. The update orffeets the presentation of comprehensive incomedmas not impact what is included in
comprehensive income, and therefore the adoptidhi®fipdate did not have an impact on our findrpaition, results of operations or cash
flows.

In April 2014, the FASB issued ASU No. 2014-B8esentation of Financial Statements (Topic 205) Broperty, Plant, and Equipment
(Topic 360): Reporting Discontinued Operations &idclosures of Disposals of Components of an Enfityis update changes the threshold
for reporting discontinued operations and adds diselosures. The update defines a discontinuedatiparas a disposal of a component or
group of components that is disposed of or is flagsas held for sale and “represents a stratelgjit that has (or will have) a major effect on
an entity’s operations and financial results.” Bmposals of individually significant componentattkdo not qualify as discontinued operations,
an entity must disclose pre-tax earnings of thpatied component. For public business entitiesgthidance is effective prospectively for all
disposals (or classifications as held for saledarhponents of an entity that occur within annuailqeis beginning on or after December 15,
2014, and interim periods within those years. Eadgption is permitted, but only for disposalsdlassifications as held for sale) that have no
been reported in financial statements previouslydd or available for issuance. The Company doeexpect the adoption of this update to
have a material impact on our financial positi@sults of operations or cash flows.
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In May 2014, the Financial Accounting Standardsr8q&ASB) issued ASU 2014-0Revenue from Contracts with Customansl created a
new ASC Topic 606Revenue from Contracts with Customeasd added ASC Subtopic 340-@ther Assets and Deferred Costs—Contracts
with Customers The guidance in this update supersedes the revecognition requirements in ASC Topic 6B&venue Recognitigrand

most industry-specific guidance throughout the stdutopics of the codification. Under the new guide, an entity should recognize revenue
to depict the transfer of promised goods or sesvioecustomers in an amount that reflects the denafion to which the entity expects to be
entitled in exchange for those goods or servicass guidance will be effective for the Company lmegig in fiscal year 2017. This guidance
can be adopted either retrospectively to each pejporting period presented, or retrospectivelhaittumulative-effect adjustment recognized
as of the date of adoption. The Company is culyeagbessing the impact of this new guidance orioancial position, results of operations or
cash flows.

In June 2014, the FASB issued ASU No. 2014-12, Gamegtion—Stock Compensation (Topic 718)counting for Share-Based Payments
When the Terms of an Award Provide That a Perfosedrarget Could Be Achieved after the RequisiteiSePeriod (a consensus of the
FASB Emerging Issues Task For(This guidance requires a performance target thiet@fvesting and that could be achieved after the
requisite service period to be treated as a pednom condition. The current accounting standar@timck-based compensation as it applies to
awards with performance conditions should be agplidis guidance is effective for fiscal years Juning interim reporting periods, beginning
after December 15, 2015. Early adoption is perhitféhis update will be effective for the Companygiba@ing in fiscal year 2017. The
Company is currently assessing the impact of thidance, but does not anticipate it will have aeariat impact on our financial position,
results of operations or cash flows.

NOTE 2 — INVENTORIES

Inventories consist of the following:

June 26, 201 June 27, 201
Raw material and supplies $ 8941 $ 80,92t
Work-in-process and finished goo 93,41i 77,78:
$ 182,83( $ 158,70t
NOTE 3 — INTANGIBLE ASSETS
Intangible assets subject to amortization consitefollowing:
June 26, 201 June 27, 201
Customer relationships $ 10,60( $ 10,60(
Non-compete agreeme 5,40( 5,40(
Brand name 8,09( 8,09(
Total intangible assets, grc 24,09( 24,09(
Less accumulated amortizatic
Customer relationshiy (6,209 (4,689
Non-compete agreeme (4,587) (3,500
Brand name (8,059 (8,02%)
Total accumulated amortizatic (18,849 (16,219
Net intangible asse $  5,24¢ $ 787

Customer relationships and the non-compete agreamlate wholly to the Orchard Valley Harvest (“OVHhcquisition completed in fiscal
2010. Customer relationships are being amortized stnaight line basis over seven years. Theawmpete agreement is being amortized b
upon the expected pattern of cash flow annual litemvdr a five year period. The brand name congigtearily of theFisherbrand name,
which we acquired in a 1995 acquisition. THisherbrand name became fully amortized in fiscal 201e lemainder of the brand name rel
to the OVH acquisition and is being amortized atraight line basis over five years.
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Total amortization expense related to intangibketss which is classified in administrative expeinsihe consolidated statement of
comprehensive income, was as follows for the last fiscal years:

Year ended Year ended Year ended
June 26, 201 June 27, 201 June 28, 201

Amortization of intangible assets $ 2,62¢ $  3,06¢ $ 2,97

Expected amortization expense for the next fivediyears is as follows:

Fiscal year ending

June 25, 201 $2,16
June 30, 201 1,71C
June 29, 201 1,36¢
June 28, 201 —
June 27, 201 —

NOTE 4 — REVOLVING CREDIT FACILITY

On February 7, 2008, we entered into a Credit Agezg with a bank group (the “Bank Lenders”) promgla $117,500 revolving loan
commitment and letter of credit subfacility (theré&dit Facility”). Also on February 7, 2008, we e into a Loan Agreement with an
insurance company (the “Mortgage Lender”) providisgwith two term loans, one in the amount of $868,0Tranche A”) and the other in the
amount of $9,000 (“Tranche B"), for an aggregateant of $45,000 (the “Mortgage Facility”).

The Credit Facility, as amended, matures on Ju)\20%6 and is secured by substantially all ourtassher than real property and fixtures. -
Mortgage Facility is secured by mortgages on egdbnéll of our owned real property located in Elglllinois, Gustine, California and
Garysburg, North Carolina (the “Encumbered Propst}i

On December 16, 2013, we entered into a ConsenfEidthdAmendment to the Credit Facility (the “Fifimendment”) which permitted the
Company to form and invest in a wholly-owned Che&sabsidiary and made technical modifications findmsns.

The portion of the borrowing base calculation baggoh machinery and equipment decreased by $1 &0@ear for the first five years to
coincide with depreciation of the machinery andipauent collateral. As of June 26, 2014 and June@13, the weighted average interest rate
for the Credit Facility was 2.13% and 2.23%, regipety. The terms of the Credit Facility containvemants that require us to restrict
investments, indebtedness, capital expenditurggiisiions and certain sales of assets, cash didglaedemptions of capital stock and
prepayment of indebtedness (if such prepaymentpgrother things, is of a subordinate debt). If laaailability under the Borrowing Base
Calculation falls below $25,000, we will be requir® maintain a specified fixed charge coverage ratsted on a monthly basis. All cash
received from customers is required to be applgadrest the Credit Facility. The Bank Lenders artitled to require immediate repayment of
our obligations under the Credit Facility in theeavof default on the payments required under tteeli€Facility, a change in control in the
ownership of the Company, non-compliance with tharfcial covenants or upon the occurrence of cedtier defaults by us under the Credit
Facility (including a default under the Mortgageciity). As of June 26, 2014, we were in compliangéh all covenants under the Credit
Facility and we currently expect to be in compliamdgth the financial covenant in the Credit Fagifirr the foreseeable future. As of June 26,
2014, we had $72,458 of available credit undeGtedit Facility which reflects borrowings of $4054nd reduced availability as a result of
$4,500 in outstanding letters of credit. We woulli se in compliance with all restrictive covenantinder the Credit Facility if this entire
amount were borrowed.
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NOTE 5 — LONG-TERM DEBT

Long-term debt consists of the following:

June 26, June 27,
2014 2013

Mortgage Facility (“Tranche A"), collateralized bgal property, due in monthly principal installmeof $200 plus

interest at 7.63% per annum through February 20#8anfinal principal payment of $600 on March 023 $21,40C $23,80(
Mortgage Facility (“Tranche B"), collateralized bgal property, due in monthly principal installmeof $50 plus

interest at the greater of one month LIBOR plu$%per annum or 4.50% through February 2023 withad

principal payment of $150 on March 1, 2( 5,35( 5,95(
Selma, Texas facility financing obligation to reldtparties, due in monthly installments of $12btigh September

2031 12,26¢ 12,58t

Other 1 20

39,01t 42,35¢

Less: Current maturitie (3,349 (8,690

Total lon¢-term deb $35,66¢ $ 33,66

We are subject to periodic interest rate resetedch of Tranche A and Tranche B. SpecificallyMarch 1, 2018 (the “Tranche A Reset
Date”) and March 1, 2016 and every two years tH@egeach, a “Tranche B Reset Date”), the Mortgageder may reset the interest rates fol
each of Tranche A and Tranche B, respectivelytsisaole and absolute discretion. If the reset @sterate for either Tranche A or Tranche B is
unacceptable to us and we (i) do not have suffidiemds to repay amounts due with respect to Trachr Tranche B on the Tranche A Rese
Date or Tranche B Reset Date, in each case, agalplgl, or (ii) are unable to refinance amountswiik respect to Tranche A or Tranche B
the Tranche A Reset Date or Tranche B Reset Datadh case, as applicable, on terms more favottadtethe reset interest rates, then,
depending on the extent of the changes in the netgeest rates, our interest expense could inerasaerially.

Tranche A under the Mortgage Facility accrues edeat a fixed interest rate of 7.63% per annuryaiple@ monthly. As mentioned above, such
interest rate may be reset by the Mortgage Lend¢h® Tranche A Reset Date. Tranche B under theégdge Facility accrues interest, as rese
on March 1, 2014, at a floating rate of the greafesne month LIBOR plus 3.75% per annum or 4.50&pable monthly. The margin on such
floating rate may be reset by the Mortgage Lendegach Tranche B Reset Date; provided, howeverthikaviortgage Lender may also cha
the underlying index on each Tranche B Reset Dataroing on or after March 1, 2016. We do not cotlyeanticipate that any change in the
floating rate or the underlying index will have aterial adverse effect upon our business, finamcatlition or results of operations.

The terms of the Mortgage Facility contain covendhat require us to maintain a specified net woftf110,000 and maintain the Encumb
Properties. The Mortgage Lender is entitled to iregimmediate repayment of our obligations underiortgage Facility in the event we
default in the payments required under the Mortdaayglity, non-compliance with the covenants ormpite occurrence of certain other
defaults by us under the Mortgage Facility. Asurie) 26, 2014, we were in compliance with all covesander the Mortgage Facility. We
currently believe that we will be in compliance lwihe financial covenants in the Mortgage Facfiitythe foreseeable future and therefore
$19,000 of Tranche A has been classified as long-tkebt as of June 26, 2014 which represents stdeb@uncipal payments that are due
beyond twelve months. As of the second quarteisoif 2014, amounts outstanding under Tranche Bi@tenger classified entirely as short-
term debt since the Mortgage Lender waived itsoopttd use the proceeds from the sale of the OlthEde, which in part served as collateral
for the Mortgage Facility, to reduce the amounstariding under Tranche B. Therefore, $4,750 of dwarB has been classified as long-term
debt as of June 26, 2014 which represents schegtiledpal payments that are due beyond twelve hsont

In September 2006, we sold our Selma, Texas pliepdd two related party partnerships for $14,38@ are leasing them back. The selling
price was determined by an independent appraides the fair market value which also approximatedaarrying value. The lease for the
Selma, Texas properties has a ten-year term at méaket value rent with three five-year renewgafions. Also, we have an option to purchase
the properties from the partnerships after fiveryed 95% (100% in certain circumstances) of tlem thair market value, but not to be less than
the $14,300 purchase price. The financing obligaisdeing accounted for similar to the accounforga capital lease, whereby the $14,300
was recorded as a debt obligation, as the progsibthe arrangement are not eligible for saledbask accounting. The balance of the debt
obligation outstanding at June 26, 2014 was $12,264
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Aggregate maturities of long-term debt are as fedldor the fiscal years ending:

June 25, 201
June 30, 201
June 29, 201
June 28, 201
June 27, 201
Thereaftel

NOTE 6 — INCOME TAXES

The provision for income taxes for the last thiieedl years is as follows:

Current:
Federa
State
Total current
Deferred:
Deferred federz
Deferred stat
Total deferrec

Total income tax expen:

$ 3,34¢

For the Year Ended:

June 28
June 26, June 27,

2014 2013 2012
$11,27- $12,40¢ $8,42(
1,704 2,07¢ 1,48¢
12,97¢ 14,48: 9,90¢
37¢ (1,205) (750)
192 25¢ (59
567 (947) (809)
$13,54¢ $13,53¢ $9,09¢

The reconciliations of income taxes at the stayutederal income tax rate to income taxes repartable Consolidated Statements of

Comprehensive Income for the last three fiscal yaae as follows:

Federal statutory income tax rate
State income taxes, net of federal ber
Research and development tax cr
Domestic manufacturing deducti
Change in valuation allowan:

Other
Effective tax rate

June 26

2014
35.%
3.2
0.1)
(2.7)
(1.9)
(0.2)
34.%

June 27

2013
35.0%
4.5
0.2)
(3.4)
2.C
0.4

38.2%

June 28

2012

35.(%

3.5
0.2)
(3.2)

(0.9)
34.7%

The increase in the effective tax rate of fiscdl2& primarily due to the impact of an $815 valmaallowance recorded against deferred tax
assets that were created as a result of our eiquitgtment in, and sale of intellectual properghts to an unconsolidated variable interest
entity. During fiscal 2014 we divested our investini@&, and cancelled a secured promissory notdrdue this entity. The tax benefit of these

losses was $640 and consequently reduced the #8dd! effective tax rate.



Deferred tax assets and liabilities are recogniaethe expected future tax consequences of termpditierences between the financial
statement basis and the tax basis of assets duilitika using enacted statutory tax rates appleat future years. Deferred tax assets and
liabilities are comprised of the following:

June 26, 201 June 27, 201
Current tax asset
Accounts receivabl $ 342 $ 29¢
Employee compensatic 1,78t 2,021
Inventory 424 37€
Workers compensatiol 673 597
Other 29¢€ 62C
Less valuation allowanc (37) (189
Net deferred tax ass- current $ 3,48¢ $ 3,72
Non-current tax assets (liabilities
Depreciatior $ (13,389 $ (11,52Y
Amortization (80) (27¢)
Capitalized lease 1,24¢ 1,09¢
Goodwill and intangible asse 5,081 4,69(
Operating loss carryforwart 20t 264
Retirement plal 5,74¢ 5,04¢
Workers compensatiol 1,347 1,19¢
Capital loss carryforwar 17t —
Equity method investmel — 61%
Other 522 34¢
Less valuation allowanc (139 (626)
Net deferred tax ass— long term 72€ 827
Net deferred tax asse- total $ 4,21 $  4,55C

In assessing the realizability of deferred tax sspanagement considers whether it is more littedy not that some portion or all of the
deferred tax assets will not be realized. The altenrealization of deferred tax assets is depengwor the generation of future taxable income
of the character necessary during the periods iotwthose temporary differences become deductibémagement considers the scheduled
reversal of deferred tax liabilities (including timepact of available carryback and carryforwardqds), projected future taxable income, and
tax-planning strategies in making this assessnidm@.net change in the total valuation allowance avdscrease of $640 in fiscal 2014 and an
increase of $815 in fiscal 2013. If or when recagdi the tax benefits relating to any reversahefualuation allowance will be recognized as :
reduction of income tax expense.

We have gross state tax net operating losses obzipmpately $3,649 that will expire in 2024 if nailized.
We have an immaterial amount of gross state taditsre

For the years ending June 26, 2014 and June 23, B8tecognized tax benefits and accrued interespanalties were $263 and $131.
Accrued interest and penalties related to uncettaimpositions are not material for any periodspnted. Interest and penalties were not
material for any period presented. The total gemasunts of unrecognized tax benefits were $247$438 at June 26, 2014 and June 27, 2
respectively.
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A reconciliation of the beginning and ending amoafngross unrecognized tax benefits is as follows:

June 26 June 27
2014 2013
Beginning balance $ 13¢ $ 13¢
Gross increase— tax positions in prior yee 24¢ 5
Gross decreas+— tax positions in prior yez (2079) (12
Settlement: — —
Gross increase— tax positions in current ye 7 23
Lapse of statute of limitatior (40) (10
Ending balanci $ 247 $ 13¢

Unrecognized tax benefits, that if recognized, wiaffect the annual effective tax rate on inconeenficontinuing operations, are as follows:

June 26, 201 June 27, 201 June 28, 201
Unrecognized tax benefits that would affect annual
effective tax ratt $ 23: $ 127 $ 11z

We do not anticipate that total unrecognized tenefies will significantly change in the next twelweonths.

There were certain changes in state tax laws diin@geriod the impact of which was insignificaMe file income tax returns with federal a
state tax authorities within the United States ofekica. Our federal tax returns are open for daditiscal 2011 and later. Our lllinois tax
returns are currently under audit for fiscal 20hdl 2012. Our Illinois tax return is open for audit fiscal 2013. Our California tax returns are
open for audit for fiscal 2009 and later. No otteerjurisdictions are material to us.

NOTE 7 — COMMITMENTS AND CONTINGENCIES

Operating Leases

We lease certain equipment pursuant to agreemeodsiated for as operating leases. Rent expensegaggd under these operating leases wzx
as follows for the last three fiscal years:

Year ended Year ended Year ended
June 26, 201 June 27, 201 June 28, 201
Rent expense related to operating leases $ 1,572 $ 1,41¢ $ 1,45¢

Aggregate non-cancelable lease commitments undsethperating leases with initial or remaining tegreater than one year are as follows:

Fiscal year ending

June 25, 201 $1,32(
June 30, 201 1,187
June 29, 201 1,03¢
June 28, 201 542
June 27, 201 141
Thereaftel 17

$4,24¢

Litigation

We are currently a party to various legal procegslinm the ordinary course of business. While mamage presently believes that the ultimate
outcomes of these proceedings, individually anthénaggregate, will not materially affect our fis&l position, results of operations or cash
flows, legal proceedings are subject to inheregettainties, and unfavorable outcomes could oddnfavorable outcomes could include
substantial money damages in excess of any appteg@tcruals which management has established. $dehreunfavorable final outcomes to
occur, there exists the possibility of a materilexse effect on our financial position, result®pérations and cash flows.
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Cardenas et. al. v John B. Sanfilippo & Son, Inc.

In fiscal 2010, a class action wage and hour latwsas filed against us in the U.S. District Count the Northern District of lllinois (the
“District Court”) under the lllinois Minimum Wagedw (“IMWL") and the Fair Labor Standards Act (“FL3AThe plaintiffs claimed damag
under the IMWL in an amount equal to all unpaidkbpay alleged to be owed to the plaintiffs, prejundgnt interest on the back pay, punitive
damages, attorneys’ fees and costs, and an injumptecluding the Company from violating the IMWIhe plaintiffs additionally claimed
damages under the FLSA in an amount equal to eK pay alleged to be owed to the plaintiffs, prejment interest on the back pay, liquids
damages equal to the amount of unpaid back wagdsttorneysfees and costs. In fiscal 2011, the plaintiffsdilesecond amended compli
in which they alleged that the Company maintained maintains a practice regarding the roundingfleyees’ time entries which violates
the IMWL and the FLSA.

Following mediation during fiscal 2011 in orderdover an expanded scope of wage and hour claimisitiffis and facilities, we agreed in
principle to a $2,600 settlement (the “Settlemegte®ement”). In the fourth quarter of fiscal 201ie Settlement Agreement was finalized and
preliminarily approved by the District Court whigtcluded a provision allowing for a reverter paymigll or some class members do not
submit claim forms. We recorded an accrual of $2 @5iscal 2011 for the class action wage and hawsuit which was our best estimate of
the payout to class members who submitted claimg$opnet of any estimated reverter payout to the izom and other agreed upon payouts
pursuant to the settlement agreement.

During the first quarter of fiscal 2012, the Coisgued a final approval of the Settlement Agreemdrith did not have a material impact on
earnings during fiscal 2012. The case was closdd@mally dismissed by the Court during the fougtharter of fiscal 2012. Pursuant to the
terms of the Settlement Agreement, we paid $2,60084 claims administrator during the first quadgfiscal 2012 and received a reverter
payment for unclaimed settlement funds of approkétyeb665 during the fourth quarter of fiscal 2012.

NOTE 8 — STOCKHOLDERS’ EQUITY

Our Class A Common Stock, $.01 par value (the “€hRStock”), has cumulative voting rights with respto the election of those directors
which the holders of Class A Stock are entitledlert, and 10 votes per share on all other mattesghich holders of our Class A Stock and
Common Stock are entitled to vote, with the ex@aptf election of the directors for which the haklef Common Stock are eligible to elect.
In addition, each share of Class A Stock is corilvierit the option of the holder at any time inteeshare of Common Stock and automatically
converts into one share of Common Stock upon aleyasaransfer other than to related individualack share of our Common Stock, $.01 pal
value (the “Common Stock”) has noncumulative votiigipts of one vote per share. The Class A Stockthe Common Stock are entitled to
share equally, on a share-for-share basis, in asly dividends declared by the Board of Directansg, the holders of the Common Stock are
entitled to elect 25%, rounded up to the nearestievhumber, of the members comprising the Boardiadctors.

NOTE 9 — STOCK-BASED COMPENSATION PLANS

At our annual meeting of stockholders on October2808, our stockholders approved a new equityntiee plan (the “2008 Equity Incentive
Plan”) pursuant to which awards of options andistoased awards may be made to members of the Bé&ulectors, employees and other
individuals providing services to the Company. fat@f 1,000,000 shares of Common Stock are awtédror grants of awards under the 2
Equity Incentive Plan, which may be in the fornoptions, restricted stock, restricted stock ursitsck appreciation rights (“SARs”), Common
Stock or dividends and dividend equivalents. Adwfe 26, 2014, there were 599,705 shares of Contamk that remained authorized for
future grants of awards, subject to the limitatisasbelow. A maximum of 500,000 of the 1,000,068res of Common Stock authorized unde
the 2008 Equity Incentive Plan may be used for tgrahCommon Stock, restricted stock and restristedk units. Additionally, awards of
options or SARs are limited to 100,000 shares dhntmany single individual, and awards of Comnfatiock, restricted stock or restricted
stock units are limited to 50,000 shares annuallgnty single individual. All restricted stock unifsanted under the 2008 Equity Incentive Plar
have vesting periods of three years for awardsrpl@yees and one year for awards to non-employeshaes of the Board of Directors.
Recipients of restricted stock unit awards haveohtéon to defer receipt of vested shares untflecHied later date, typically soon after
separation from the Company. The exercise pricgarfk options was determined as set forth in tf88Zuity Incentive Plan by the
Compensation Committee of our Board of Directons] must be at least the fair market value of them@on Stock on the date of grant.
Except as set forth in the 2008 Equity IncentivenPbptions expire upon termination of employmardicectorship, as applicable. The options
granted under the 2008 Equity Incentive Plan aszasable 25% annually commencing on the first eensiary date of grant and become fully
exercisable on the fourth anniversary date of gi@ptions generally will expire no later than texays after the date on which they are grantec
We issue new shares of Common Stock upon exertisteak options.
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The 2008 Equity Incentive Plan replaced a stoclkoogtlan approved at our annual meeting of stoakdrsl on October 28, 1998 (the “1998
Equity Incentive Plan”) pursuant to which awardopfions and stock-based awards could be madeeTene 700,000 shares of Common
Stock authorized for issuance to certain key engssyand “outside directors” (i.e., directors whe ot employees of the Company). The
exercise price of the options was determined afod#tin the 1998 Equity Incentive Plan by the Rbaf Directors and was at least the fair
market value of the Common Stock on the date aiftgEaxcept as set forth in the 1998 Equity Incemflan, options expire upon termination
of employment or directorship, as applicable. Thgoms granted under the 1998 Equity Incentive RiEnexercisable 25% annually
commencing on the first anniversary date of grawtlzecome fully exercisable on the fourth anniwgrsiate of grant. Options generally will
expire no later than ten years after the date aonhnthey are granted. We issue new shares of Con8taek upon exercise of stock options
issued pursuant to the 1998 Equity Incentive Pl&inough fiscal 2007, all of the options granted;ept those granted to outside directors, \
intended to qualify as incentive stock options wittihe meaning of Section 422 of the Internal Rexe@ode. Effective fiscal 2008, all option
grants are non-qualified awards. The 1998 Equiteiive Plan terminated on September 1, 2008. Hewell outstanding options issued
pursuant to the 1998 Equity Incentive Plan will thome to be governed by the terms of the 1998 Eduitentive Plan and their respective
award agreements.

We determine the fair value of stock option awarsiag the Black-Scholes option-pricing model. Theeze no options granted in fiscal 2014.
The following weighted-average assumptions werel tgeletermine the fair value of options grantedrdyfiscal 2013 and fiscal 2012:

June 27, 201 June 28, 201
Risk-free interest rate 0.% 1.1%
Expected dividend yiel 0.C% 0.C%
Expected volatility 42.2% 38.1%
Expected life (years 6.2 6.2

The expected term of the awards was determined tisen“simplified method” as stated in SEC Staftéuenting Bulletin No. 107 that utilizes
the following formula: ((vesting term + original mwact term)/2). Expected stock volatility was detamed based on historical volatility for the
6.25 year-period preceding the measurement dateriSk-free rate was based on the yield curvefieceft the time the options were granted,
using U.S. treasury constant maturities over thpeeted life of the option. Expected forfeitures evdetermined based upon our expectations
and past experiences. Expected dividend yield vaasdbon our dividend practices at the time theoaptivere granted.

The following is a summary of stock option activity the year ended June 26, 2014:

Weighted-
Weighted- Average
Remaining Aggregate
Average Contractual
Exercise Intrinsic
Shares Price Term Value
Outstanding at June 27, 2013 115,25( $ 13.6¢
Granted — —
Exercisec (49,500 12.4¢
Forfeited (2,250 32.3(
Outstanding at June 26, 20 63,50( $ 13.9¢ 2.01 $ 78¢€
Exercisable at June 26, 20 61,87¢ $ 13.9¢ 1.8¢ $ 76€

The number of stock options vested, and expectgddbin the future, as of June 26, 2014, is rgnifcantly different from the number of
stock options outstanding at June 26, 2014, asdstdiove. All options granted during fiscal 2018 &iscal 2012 were at exercise prices equal
to the market price of Common Stock at the graté.da

The following table summarizes the weighted-aveigigat-date fair value of option awards granted,tttal intrinsic value of all options
exercised and the total cash received from theceseepf options for the last three fiscal years:

Year ended Year ended Year ended
June 26, 201 June 27, 201 June 28, 201
Weighted-average grant date fair value of opticasigd $ — $ 5.7i $ 3.3¢
Total intrinsic value of options exercis $ 602 $ 53t $ 394
Total cash received from exercise of opti $ 61€ $ 1,21¢ $ 452
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The following is a summary of non-vested stock amifor the year ended June 26, 2014:

Weightec-
Average
Grant-Date
Options Shares Fair Value
Non-vested at June 27, 2013 2,62¢ $ 6.4%
Granted — —
Vested (1,000 6.5¢
Forfeited — —
Non-vested at June 26, 20 1,62¢ $ 6.4

Exercise prices for options outstanding as of 262014 ranged from $7.95 to $18.46 and may beegated into two ranges, as shown
below:

Option Price Per Share Range

$7.95- $11.3( $14.73- $18.4¢
Number of option: 28,00( 35,50(
Weightec-average exercise pri $ 8.91 $ 17.9¢
Weightec-average remaining life in yes 3.C 1.2
Number of options exercisak 27,75( 34,12¢
Weightec-average exercise price for exercisable opt $ 8.92 $ 18.0¢

Restricted stock units granted to employees ansidritlirectors vest over a three-year and onepedod, respectively. The fair value of
restricted stock awards is determined based omdrket price of our Common Stock on the date ofigra

The following is a summary of restricted stock wagtivity for the year ended June 26, 2014:

Weightec-

Average
Grant-Date

Restricted Stock Units Shares Fair Value
Outstanding at June 27, 2013 215,29: $ 11.9¢
Granted 68,71( 25.32
Vested (79,196 12.7¢
Forfeited (3,500 12.7:
Outstanding at June 26, 20 201,30t $ 16.2¢

At June 26, 2014 there were 40,098 restricted stods outstanding that were vested but deferréedufe 27, 2013 there were 37,500
restricted stock units outstanding that were vebtadieferred. The non-vested restricted stoclsuatitiune 26, 2014 will vest over a weighted-
average period of 1.4 years.

In the first quarter of fiscal 2011 we granted DO,GARs to a marketing consultant which vested avifiree year period and had a ten year
term. In the third quarter of fiscal 2013 the cdtesu exercised 7,500 of the SARs and the Compmms@pmmittee accelerated the vesting of
the remaining awards. During the first quarterisédl 2014, the remaining 2,500 shares vestedtantesulting liability was settled.

The following table summarizes compensation coatgdd to earnings for all equity compensation plarthe total income tax benefit
recognized for the last three fiscal years:

Year endec Year endec Year endec
June 26, June 27, June 28,
2014 2013 2012
Compensation cost charged to earnings $ 1,10¢ $ 90t $ 82C
Income tax benefit recogniz: 512 20z 95

At June 26, 2014, there was $1,551 of total unmeizegl compensation cost related to non-vested dissed compensation arrangements
granted under our stock-based compensation plaaexpect to recognize that cost over a weightedageeperiod of 1.4 years.
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NOTE 10 — SPECIAL CASH DIVIDENDS

On October 29, 2013, our Board of Directors, attarsidering the financial position of our Company ather factors, declared a special cash
dividend of $1.50 per share on all issued and antshg shares of Common Stock and Class A Stottkeo€ompany (the “2014 Special
Dividend”). The 2014 Special Dividend of $16,599wraid on December 5, 2013 to stockholders of teabthe close of business on
November 21, 2013. The -dividend date was the close of business on Noveit®e2013. The Company obtained the appropriatseat

from the Bank Lenders in order to declare and pay2014 Special Dividend.

On December 10, 2012, our Board of Directors, aftersidering the financial position of our Compamy other factors, declared a special
cash dividend of $1.00 per share on all issuedoartstanding shares of Common Stock and Class AStioihe Company (the “2013 Special
Dividend”). The 2013 Special Dividend of $10,889mid December 28, 2012, to stockholders of reabtle close of business on
December 20, 2012. The ex-dividend date was theeadd business on December 18, 2012. We obtaimedhropriate consent from the Bank
Lenders in order to declare and pay the 2013 Sp@oialend.

NOTE 11 — INVESTMENT IN ARMA ENERGY, INC.

Over the past few years we developed, marketedsenured proprietary and intellectual property tsgh the “ARMA brand” in select
markets. The ARMA brand products consisted of “ggenfused” snack products, including kettle cooledato chips, trail mixes, fruit and
nut blends, granola mixes and other products. S4lIARMA brand products were historically immatétia our financial condition, results of
operations and cash flows.

On February 1, 2013 we entered into a Stock PuecAgseement with ARMA Energy, Inc. (“AEI") wherelwe received approximately 71%
of the preferred stock of AEI in exchange for satearketing, services, and other expenses alresdyred. In addition, on February 1, 2013,
we sold all of our intellectual property rightstie ARMA brand to AEI in exchange for a securedhissory note in the principal amount of
$500 payable over five years. The fair value ofribte received and non-controlling interest retdiaethe time of sale were not deemed
material. At June 27, 2013 our ownership percentegedecreased to approximately 58% due to additiomestment from unrelated parties.
After recording our proportional share of lossas, iavestment in this entity was $0 at June 27,3201

During the third quarter of fiscal 2014 we divestdéaur equity investment in AEI and cancelled slieeured promissory note receivable. This
produced a tax benefit which favorably impactedfiaaal 2014 effective tax rate.

NOTE 12 — EMPLOYEE BENEFIT PLANS

We maintain a contributory plan established purst@the provisions of section 401(k) of the IntrRevenue Code. The plan provides
retirement benefits for all nonunion employees ingatinimum age and service requirements. We ctlyrematch 100% of the first three
percent contributed by each employee and 50% afi¢lxetwo percent contributed, up to certain maximaispecified in the plan. Our expense
for the 401(k) plan was as follows for the lasethfiscal years:

Year endec Year endec Year endec
June 26, June 27, June 28,
2014 2013 2012
401(k) plan expense $ 1,35¢ $ 1,171 $ 92z

During the first quarter of fiscal 2009, we recat@elong-term liability of $868 for the withdrawfabm the multiemployer plan (“Route
pension”) for the step-van drivers that were emetbfor our store-door delivery system that wasatitoued during fiscal 2008. Pursuant to
terms of settlement with a labor union, we are mgknonthly payments of $8 (including interest) tigh April 2022.

The total Route pension liability was as follows flee last two fiscal years:

June 26 June 27
2014 2013
Route pension liability $ 59C $ 64¢€

Virtually all of our salaried employees participaieour Sanfilippo Value Added Plan (as amended,'8VA Plan”) which is a cash incentive
plan (an economic value added-based program) astmiad by our Compensation Committee. We accrueresgrelated to the SVA Plan in
the annual period that the economic performancenlyidg such performance occurs. This method ofegp recognition properly matches
expense associated with improved economic perfocmaiith the period the improved performance ocoura systematic and rational basis.
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NOTE 13 — RETIREMENT PLAN

On August 2, 2007, the committee then known aCiimapensation, Nominating and Corporate Governameerittee (the “Committee”)
approved a restated Supplemental Employee Retitelrien (“SERP”) for certain executive officers day employees, retroactively effective
as of August 25, 2005. The restated SERP retradgtohanged the plan adopted on August 25, 200&nong other things, clarify certain
actuarial provisions and incorporate new Interreféhue Service requirements. The SERP is an unfiunda-qualified benefit plan that will
provide eligible participants with monthly benefitgon retirement, disability or death, subjecteaain conditions. Benefits paid to retirees are
based on age at retirement, years of creditedcggrand average compensation. We use our fisceleyehas the measurement date for the
obligation calculation. Accounting guidance now ified in ASC Topic 715Compensation — Retirement Benefigquires the recognition of
the funded status of the SERP on the Consolidasd@hBe Sheet. Actuarial gains or losses, priofieemosts or credits and transition
obligations that have not yet been recognizedewerded as a component of “Accumulated Other Congmrave Loss” (“AOCL").

The following table presents the changes in thgepted benefit obligation for the fiscal years eshide

June 26, June 27,
2014 2013
Change in projected benefit obligatior

Benefit obligation at beginning of ye $13,26¢ $13,98¢
Service cos 32¢ 34:
Interest cos 634 57C
Actuarial loss (gain 1,45¢ (979
Benefits paic (659 (655)
Projected benefit obligation at end of y: $15,02¢ $13,26¢

Components of the actuarial loss (gain) portiothefchange in projected benefit obligation are gmésd below for the fiscal years ended:

June 26 June 28
June 27,
2014 2013 2012
Actuarial Loss (Gain)

Change in assumed pay increz $ (89 $ 42¢ $ (39
Change in discount ra 1,08¢ (1,559 2,49¢

Change in bonus assumpti 474 — —
Other (19 158 12C
Actuarial loss (gain $1,45¢ $ (979 $2,57¢

The components of the net periodic pension cosasifellows for the fiscal years ended:

June 26 June 27 June 28

2014 2013 2012
Service cost $ 32: $ 34: $ 243
Interest cos 634 57C 60C
Recognized gain amortizatic (68) — (18%)
Prior service cost amortizatic 957 957 957
Net periodic pension co $1,84¢ $1,87( $1,61¢

Significant assumptions related to our SERP inchiidediscount rate used to calculate the actuprésent value of benefit obligations to be
paid in the future and the average rate of compiEmsaxpense increase by SERP participants.
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We used the following assumptions to calculatebibrgefit obligations of our SERP as of the followitages:

June 26, June 27,
2014 2013
Discount rate 4.37% 4.90%
Rate of compensation increa: 4.50% 4.50%
Bonus payment 60% -85% ot  60% -70% of
base, base,
paid 3 of 5 paid 3 of 5
years years

We used the following assumptions to calculaterbteperiodic costs of our SERP as follows for ibedl years ended:

June 26, June 27, June 28,
2014 2013 2012
Discount rate 4.90% 4.17% 5.51%
Rate of compensation increa: 4.50% 4.50% 4.50%
Bonus payment 60% -70% of 60% -70% of 60% -70% of
base, base, base,
paid 3 of 5 paid 3 of 5 paid 3 of 5
years years years

The assumed discount rate is based, in part, uplistaunt rate modeling process that considers ligtin quality long-term indices and the
duration of the SERP plan relative to the duratiomglicit in the broader indices. The discount riatetilized principally in calculating the
actuarial present value of our obligation and pd@xpense pursuant to the SERP. To the exterdtidigeunt rate increases or decreases, our
SERP obligation is decreased or increased, acaydin

The following table presents the benefits expetidae paid in the next ten fiscal years:

Fiscal yeal
2015 $ 65%
2016 65C
2017 64z
2018 62¢
2019 611
2020— 2024 3,07:

The following table presents the components of AQI&it have not yet been recognized in net pensiparese:

June 26, 201 June 27, 201

Unrecognized net gain $ 73t $ 2,257
Unrecognized prior service cc (6,220 (7,177
Tax effect 1,982 1,75¢
Net amount unrecognize $ (3,509 $ (3,169

We expect to recognize $957 of the prior servicg o@o net periodic pension expense during theafigear ending June 25, 2015.
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NOTE 14 — ACCUMULATED OTHER COMPREHENSIVE LOSS

The table below sets forth the changes to accuedilather comprehensive loss (*“AOCL") for the fisgahr ended June 26, 2014. These
changes are all related to our defined benefitipargan.

Accumulated other

comprehensive los:
(@)

Balance - June 27, 2013 $ (3,169
Other comprehensive loss before reclassificat (1,459
Amounts reclassified from accumulated other comgnstve los: 88¢
Tax effect 22€
Net curren-period other comprehensive Ic (339

Balance- June 26, 201 $ (3,509

@  Amounts in parenthesis indicate debits/expe

The reclassifications out of accumulated other amingnsive loss for the year ended June 26, 2014 asfollows:

Year Ended June 2¢ Affected line item in the
Consolidated Statements of
Reclassifications from AOCL to earnings® 2014 Comprehensive Income
Amortization of defined benefit pension iter
Unrecognized prior service cc $ (957) Administrative expens
Unrecognized net gai 68 Administrative expens
Total before ta (889)
Tax effect 35E Income tax expens
Amortization of defined pension items, net of $ (539

®)  Amounts in parenthesis indicate debits to expefse.Note 13 above for additional dete
NOTE 15 — TRANSACTIONS WITH RELATED PARTIES
In addition to the related party transactions dbecrin Note 5, we also entered into transactioitls the related party described below:

We purchase materials from a company that is effelgtowned by three members of our Board of Divesttwo of whom are also executive
officers, and individuals directly related to thePurchases from this related party aggregatedetéolfowing for the years ending:

Year ended Year ended Year ended
June 26, 201 June 27, 201 June 28, 201
Purchases from related party $ 11,077 $ 10,72! $ 11,47

Accounts payable to this related entity aggregtddtie following for the fiscal years ending:

June 26, 201 $23z2
June 27, 201 29C
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NOTE 16 — DISTRIBUTION CHANNEL AND PRODUCT TYPE SAL ES MIX

We operate in a single reportable operating segthemtigh which we sell various nut products throughitiple distribution channels. The
following summarizes net sales by distribution afelrfor the fiscal years ended:

June 26, June 27, June 28,
Distribution Channel 2014 2013 2012
Consumer * $ 453,33! $ 436,22! $418,69!
Commercial Ingredient 193,18 177,77 176,61:
Contract Packagin 98,12¢ 85,94( 70,38¢
Export 33,97¢ 34,39: 34,87%

$778,62: $ 734,33 $700,57!

* Sales of branded products, primarily Bitsherbrand, were approximately 31%, 30% and 29% of fmakumer channel sales during fiscal
2014, 2013 and 2012, respectiv

The following summarizes sales by product type peraentage of total gross sales. The informasdyased upon gross sales, rather than net
sales, because certain adjustments, such as pograbdiiscounts, are not allocable to product tyfersthe fiscal year ended:

June 26 June 27 June 28
Product Type 2014 2013 2012
Peanuts 15.1% 18.2% 17.6%
Pecan: 13.¢ 15.¢ 17.¢
Cashews & Mixed Nut 18.7 19.4 20.2
Walnuts 11.7 12.C 12.2
Almonds 22.c 16.5 14.7
Other 18.¢ 18.C 17.¢
100.(% 100.(% 100.(%

For all periods presented, the largest componetiteofOther” product type is trail and snack mixdsich include nut products.

NOTE 17 — VALUATION AND QUALIFYING ACCOUNTS AND RES ERVES

The following table details the activity in varioalowance and reserve accounts.

Balance a
Beginning
Balance at

Description of Period Additions Deductions End of Period
June 26, 201«

Allowance for doubtful accoun $ 194 $ 3 $ (16) $ 20¢
Reserve for cash discour 55(C 10,53¢ (10,439 65C
Reserve for customer deductic 1,88¢ 5,381 (4,919 2,351
Deferred tax asset valuation allowal 81F — (640) 17t
Total $ 3,44 $15,95] $ (16,009 $ 3,38t
June 27, 201:

Allowance for doubtful accoun $ 19t $ — $ 1) $ 194
Reserve for cash discour 55(C 9,89¢ (9,899 55C
Reserve for customer deductic 2,12; 4,25¢ (4,499 1,88¢
Deferred tax asset valuation allowal — 81F — 81F
Total $ 2,86i $14,97( $ (14,399 $ 3,44%
June 28, 201:

Allowance for doubtful accoun $ 224 $ 45 $ (74) $ 19t
Reserve for cash discour 47C 8,44 (8,367%) 55C
Reserve for customer deductic 2,17¢ 3,63¢ (3,69%) 2,12z
Total $ 2,87 $12,13( $(12,13¢) $ 2,86
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NOTE 18 — SUPPLEMENTARY QUARTERLY DATA (Unaudited)

The following unaudited quarterly consolidated fingl data are presented for fiscal 2014 and fig0aB. Quarterly financial results
necessarily rely on estimates and caution is reduir drawing specific conclusions from quarterdysolidated results.

First Second Third Fourth
Quarter Quarter Quarter Quarter @)
Year Ended June 26, 2014
Net sales $176,69 $ 225,11 $174,29: $202,52(
Gross profit 29,36¢ 36,94¢ 22,79¢ 33,74¢
Income from operation 12,32¢ 16,39« 6,13¢ 12,13¢
Net income 6,77¢ 9,22¢ 3,681 6,607
Basic earnings per common sh $ 0.6z $ 0.84 $ 0.3t $ 0.6C
Diluted earnings per common shi $ 0.61 $ 0.8: $ 0.3t $ 0.5¢
Cash dividends declared per common sl $  — $ 15 $ — $ —
First Second Third Fourth
Quarter Quarter Quarter Quarter
Year Ended June 27, 2013:

Net sales $ 177,50 $215,61! $163,81! $177,39:
Gross profit 30,57 36,67¢ 22,87¢ 29,83«
Income from operation 13,86¢ 14,42¢ 3,32« 10,00(
Net income 7,53¢ 8,301 34z 5,58
Basic earnings per common sh $ 0.7¢ $ 0.77 $ 0.0¢ $ 051
Diluted earnings per common shi $ 0.6¢ $ 0.7¢ $ 0.0¢ $ 051
Cash dividends declared per common sl $ — $ 1.0C $ — $ —

(1) The fourth quarter of fiscal 2014 containeddaddincrease in cost of sales due to a changeeiegtimate of on-hand quantities of bulk-
stored inshell pecan and walnut inventor
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Item 9 — Changes in and Disagreements with Accoumnti#s on Accounting and Financial Disclosure

None.

Item 9A — Controls and Procedures
Disclosure Controls and Procedures

Under the supervision and with the participatiomof management, including our Chief Executive €ffi(“CEO”)and Chief Financial Offict
(“CFQO"), we conducted an evaluation of the effeetigss of our disclosure controls and proceduresjasterm is defined in Rules 13a-15(e)
and 15d-15(e) promulgated under the Exchange Aatf the end of the period covered by this Annughétt on Form 10-K. Based on this
evaluation, our CEO and CFO concluded that, asioé 26, 2014, our disclosure controls and proceduere effective to provide reasonable
assurance that information required to be disclégeds in reports that we file or submit under Exehange Act is recorded, processed,
summarized and reported within the time periodsi§ipe in SEC rules and forms and is accumulatediraported to our management,
including our CEO and CFO, as appropriate to aliovely decisions regarding required disclosure.

Managements Report on Internal Control over Financial Reporting

Our management is responsible for establishingnaaidtaining adequate internal control over finah@aorting, as such term is defined in
Exchange Act Rule 13a-15(f) and 15d-15(f). Underghpervision and with the participation of our mgement, including our CEO and CFO,
we carried out an evaluation of the effectivendssuo internal control over financial reporting @sJune 26, 2014, based on the&ernal
Control-Integrated Frameworil992) issued by the Committee of Sponsoring Omgitins of the Treadway Commission. Based on this
evaluation, our management has concluded thainternial control over financial reporting was effeetas of June 26, 2014.

The effectiveness of our internal control over ficial reporting as of June 26, 2014 has been alibid’ricewaterhouseCoopers LLP, an
independent registered public accounting firm,tatged in their report contained in this Annual Re¢pm Form 10-K.

Changes in Internal Control over Financial Reporting

There were no changes in internal control ovemfiia reporting that occurred during the fourtttéisquarter ended June 26, 2014 that have
materially affected, or are reasonably likely totenglly affect, our internal control over finantiaporting.

Limitations on the Effectiveness of Controls

Our management, including our CEO and CFO, doesxymct that the Disclosure Controls and Proceduresir Internal Control over
Financial Reporting will prevent or detect all esrand all fraud. A control, no matter how welligagd and operated, can provide only
reasonable, not absolute, assurance that the tsrtbjectives will be met. Further, the desigrecfontrol must reflect the fact that there are
resource constraints, and the benefits of contnoist be considered relative to their costs. Becafifee inherent limitations in all internal
controls, no evaluation of controls can provideddlite assurance that all control issues and inetaantfraud, if any, within the Company have
been detected. These inherent limitations inclhde¢alities that judgments in decision-making loarfiaulty, and that breakdowns can occur
because of simple error or mistake. Controls cao bé circumvented by the individual acts of soms@ns, by collusion of two or more
people, or by management override of the contfidis. design of any control is based in part upotageassumptions about the likelihood of
future events, and there can be no assurancerthatesign will succeed in achieving its stated gamider all potential future conditions. Over
time, controls may become inadequate because afyelsan conditions or deterioration in the degrieeompliance with associated policies or
procedures. Because of the inherent limitatiores ¢ost-effective control, misstatements due torerdraud may occur and may not be
detected.

Item 9B — Other Information

There was no information required to be disclosed ieport on Form 8-K during the fourth quartefiedal 2014 that was not previously
reported.

PART lIl
Item 10 — Directors, Executive Officers and Corporée Governance

The Sections entitled “Nominees for Election by Hwders of Common Stock,” “Nominees for ElectionThe Holders of Class A Stock”,
“Section 16(a) Beneficial Ownership Reporting Coiapte” and “Corporate Governance — Board Meetimgs@ommittees — Audit
Committee” and “Corporate Governance — Independehdtee Audit Committee” of our Proxy Statement floe 2014 Annual Meeting and
filed pursuant to Regulation 14A are incorporatecein by reference. Other certain information ietato the directors and executive officers
of the Company is included immediately before Raof this Report.
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We have adopted a Code of Ethics applicable t@timeipal executive, financial and accounting daffis (“Code of Ethics”) and a separate
Code of Conduct applicable to all employees anekcttirs generally (“Code of Conduct”). The Code tifies and Code of Conduct are
available on our website atww.jbssinc.com

Item 11 — Executive Compensation

The Sections entitled “Compensation of Directord BRecutive Officers”, “Compensation Discussion &malysis”, “Compensation
Committee Interlocks and Insider Participation” d@dmpensation Committee Report” of our Proxy Staat for the 2014 Annual Meeting
are incorporated herein by reference.

Item 12 — Security Ownership of Certain BeneficialOwners and Management and Related Stockholder Matts

The Section entitled “Security Ownership of CertBaneficial Owners and Management” of our Proxytesteent for the 2014 Annual Meeting
is incorporated herein by reference. Other ceitdormation relating to the directors and executiiécers of the Company is included
immediately before Part Il of this Report.

Item 13 — Certain Relationships and Related Transaons, and Director Independence

The Sections entitled “Corporate Governance — leddpnce of the Board of Directors” and “Review efda®ed Party Transactions” of our
Proxy Statement for the 2014 Annual Meeting areiiporated herein by reference. Other certain in&tiom relating to the directors and
executive officers of the Company is included immtsly before Part Il of this Report.

Item 14 — Principal Accounting Fees and Services

The information under the proposal entitled “Rattg Audit Committee’s Appointment of PricewaterseGoopers LLP as our Independent
Registered Public Accounting Firm for the 20154disgear” of our Proxy Statement for the 2014 Anndekting is incorporated herein by
reference.

PART IV
Item 15 — Exhibits, Financial Statement Schedules
(a) (1) Financial Statements

The following financial statements are includedPant Il, Item 8 — “Financial Statements and Sup@etary Data”:

Report of Independent Registered Public AccourfEing

Consolidated Statements of Comprehensive Incomtéo¥ear Ended June 26, 2014, the Year Ended2Zurn2013 and the Year Ended
June 28, 201

Consolidated Balance Sheets as of June 26, 2014wmsd27, 201

Consolidated Statements of Stockholders’ EquitytiierYear Ended June 26, 2014, the Year Ended 202013 and the Year Ended June 28
2012

Consolidated Statements of Cash Flows for the ¥Eaded June 26, 2014, the Year Ended June 27, 2@iltha Year Ended June 28, 2(

Notes to Consolidated Financial Statem

(a) (2) Financial Statement Schedules

All schedules are omitted because they are notcaiyhé or the required information is shown in @ensolidated Financial Statements or N
thereto.

() (3) Exhibits
The exhibits required by Item 601 of Regulation S4id filed herewith are listed in the Exhibit Indekich follows the signature page and
immediately precedes the exhibits filed.

(b) Exhibits
See Item 15(a)(3) above.

(c) Financial Statement Schedules
See Item 15(a)(2) above.
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SIGNATURES

Pursuant to the requirements of Section 13 or 1&f(the Securities Exchange Act of 1934, the Resyigthas duly caused this report to be
signed on its behalf by the undersigned, theredatyp authorized.

JOHN B. SANFILIPPO & SON, INC

Date: August 27, 2014 By: /s/ Jeffrey T. Sanfilippo
Jeffrey T. Sanfilippo
Chief Executive Office

Pursuant to the requirements of the Securities &xgh Act of 1934, this report has been signed belptine following persons on behalf of 1
Registrant in the capacities and on the datesaetic

Nan Title Date
/sl Jeffrey T. Sanfilippo Chief Executive Officer and Director August 27, 2014
Jeffrey T. Sanfilippc (Principal Executive Officer)
/sl Michael J. Valentine Chief Financial Officer, Group President, Secretamg August 27, 2014
Michael J. Valentine Director

(Principal Financial Officer

/s/ Frank S. Pellegrino Senior Vice President, Finance and Corporate Chatro August 27, 2014
Frank S. Pellegrin (Principal Accounting Officer)

/sl Mathias A. Valentine Director August 27, 2014
Mathias A. Valentine

/s/ Jim Edgar Director August 27, 2014
Jim Edgal

/s/ Timothy R. Donovan Director August 27, 2014
Timothy R. Donovat

/sl Jasper B. Sanfilippo, Jr. Director August 27, 2014
Jasper B. Sanfilippo, J

/s/ Daniel M. Wright Director August 27, 2014
Daniel M. Wright

/sl Ellen C. Taaffe Director August 27, 2014
Ellen C. Taaffe

/sl James J. Sanfilippo Director August 27, 2014

James J. Sanfilipp
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EXHIBIT INDEX
(Pursuant to Item 601 of Regulation S-K)

Exhibit
Number Description
12 Not applicable
3.1 Restated Certificate of Incorporation of John Bnffligpo & Son, Inc. (the“Registrar” or the* Compan™) (13)
3.2 Amended and Restated Bylaws of Regist(12)
4.1 Specimen Common Stock Certificd3)
4.2 Specimen Class A Common Stock Certific(3)
£9 Not applicable
10.1 Tax Indemnification Agreement between Registrat @rtain Stockholders of Registrant prior toiigsial public offering(@
10.2 Indemnification Agreement between Registrant anthze Stockholders of Registrant prior to its iaitpublic offering@
*10.3 The Registrars 1998 Equity Incentive Ple4)
*10.4 First Amendment to the Registr’'s 1998 Equity Incentive Ple®)
*10.5 Amended and Restated John B. Sanfilippo & Son, $ptit-Dollar Insurance Agreement Number One amawoton E.

Sanfilippo, as trustee of the Jasper and Mariariilfgoo Irrevocable Trust, dated September 23, 193@per B. Sanfilippo,
Marian R. Sanfilippo and Registrant, dated Decendie200(®)

*10.6 Amended and Restated John B. Sanfilippo & Son,3pdit-Dollar Insurance Agreement Number Two ambtighael J.
Valentine, as trustee of the Valentine Life Insweairust, Mathias Valentine, Mary Valentine and iRegnt, dated
December 31, 200®)

*10.7 Amendment, dated February 12, 2004, to AmendedRarstiated John B. Sanfilippo & Son, Inc. Split-Doliasurance
Agreement Number One among John E. Sanfilippaussete of the Jasper and Marian Sanfilippo Irrebtzarust, dated
September 23, 1990, Jasper B. Sanfilippo, MariaBdfilippo and Registrant, dated December 31, {(7)

*10.8 Amendment, dated February 12, 2004, to AmendedRarstiated John B. Sanfilippo & Son, Inc. Split-Doliasurance
Agreement Number Two among Michael J. Valentingrastee of the Valentine Life Insurance Trust, Mas Valentine,
Mary Valentine and Registrant, dated December 823 (")

10.9 Development Agreement, dated as of May 26, 2004 naybetween the City of Elgin, an lllinois muniigorporation, the
Registrant, Arthur/Busse Limited Partnership, &ndis limited partnership, and 300 East Touhy Awethimited Partnership,
an lllinois limited partnershi(®)

10.1( Agreement For Sale of Real Property, dated asroé 18, 2004, by and between the State of lllirmising by and through its
Department of Central Management Services, an@ityeof Elgin ®

*10.11 The Registrars Restated Supplemental Retirement 10)
*10.12 Form of Option Grant Agreement under 1998 Equiteltive Plar®)
*10.12 Amended and Restated Sanfilippo Value Added PlatecdAugust 31, 201(20)
10.1: Credit Agreement, dated as of February 7, 200&rnyamong the Company, the financial institutiomsed therein as

lenders, Wells Fargo Foothill, LLC (“WFF"), as theranger and administrative agent for the lenderd,Wachovia Capital
Finance Corporation (Central), in its capacity asuinentation agei(11)
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Exhibit
Number
10.1¢
10.1¢
10.1%
10.1¢
10.1¢
10.2(
10.21

10.2Z

*10.23
*10.24
*10.25
*10.26
*10.27
10.2¢
**10.29

10.3(
10.31

10.3Z

10.3¢

10.3¢

11-13
14

Description

Security Agreement, dated as of February 7, 20981& Company in favor of WFF, as administrativeragor the lenders
(11)

Loan Agreement, dated as of February 7, 2008, dybatween the Company and Transamerica Finandalhsurance
Company “TFLIC”) (11)

Mortgage, Security Agreement, Assignment of LeasesRents and Fixture Filing, dated as of Febrdag008, made by
the Company related to its Elgin, lllinois propeity the benefit of TFLIC1L)

Mortgage, Security Agreement, Assignment of LeasesRents and Fixture Filing, dated as of Febrda008, made by
JBSS Properties, LLC related to its Elgin, lllinpimperty for the benefit of TFLI(1)

Deed of Trust, Security Agreement, Assignment aides and Rents and Fixture Filing, dated as ofuaepi7, 2008, made
by the Company related to its Gustine, Califormiaperty for the benefit of TFLI(D)

Deed of Trust, Security Agreement, Assignment aides and Rents and Fixture Filing, dated as ofuaepi7, 2008, made
by the Company related to its Garysburg, North @Qaaroperty for the benefit of TFLI(1)

Promissory Note (Tranche A), dated February 7, 20081 principal amount of $36.0 million executsdthe Company in
favor of TFLIC(1D)

Promissory Note (Tranche B) dated February 7, 2D08e principal amount of $9.0 million executgdthe Company in
favor of TFLIC(11)

The Registrar's 2008 Equity Incentive Plan, as amen®

First Amendment to the Registr’s 2008 Equity Incentive Ple14)

The Registrar s Employee Restricted Stock Unit Award Agreen(15)

The Registrar's First Form of No-Employee Director Restricted Stock Unit Award Agresmt(15)
The Registrar's Second Form of N-Employee Director Restricted Stock Unit Award Agremt(18)
Form of Indemnification Agreeme(16)

First Amendment to Credit Agreement, dated as ofdd&, 2010, by and among the Company, Wells F&ayuital Finance,
LLC (f/k/a Wells Fargo Foothill, LLC), as a lendand administrative agent and Burdale Financial tedhias a lende?)

Form of Chang-of-Control Employment Security Agreement and -Compete(8)

Second Amendment to Credit Agreement, dated aslpflb, 2011, by and among the Company, Wells F&gpital
Finance, LLC (f/k/a Wells Fargo Foothill, LLC), adender and administrative agent, and SouthwestdieFarm Credit,
ACA for itself and as agent/nominee for Southwesbfgia Farm Credit, FLCA, as a lend19)

Third Amendment to Credit Agreement, dated as abter 31, 2011, by and among the Company, Wellgd-@apital
Finance, LLC (f/k/a Wells Fargo Foothill, LLC), adender and administrative agent, and SouthwestdgeFarm Credit,
ACA, for itself and as agent/nominee for Southwasbrgia Farm Credit, FLCA, as a lend21)

Consent and Fourth Amendment to Credit Agreemexteddas of January 22, 2013, by and among the Goméells Farg
Capital Finance, LLC (f/k/a Wells Fargo Foothill,C), as a lender and administrative agent, andiSegt Georgia Farm
Credit, ACA, for itself and as agent/nominee fouavest Georgia Farm Credit, FLCA, as a ler(23)

Consent and Fifth Amendment to Credit Agreementdlas of December 16, 2013, by and among the Qomjgéells
Fargo Capital Finance, LLC (f/k/a Wells Fargo FalgthLC), as a lender and administrative agent] &outhwest Georgia
Farm Credit, ACA, for itself and as agent/nomineeSouthwest Georgia Farm Credit, FLCA, as a lel29

Not applicable

The Registrars Code of Conduct, as amend22)
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Exhibit

Number Description
1520 Not applicable
21 Subsidiaries of the Registrant, filed herev
22 Not applicable
23 Consent of PricewaterhouseCoopers LLP, filed hdhe
22-30 Not applicable
31.1 Certification of Jeffrey T. Sanfilippo pursuant$ection 302 of the Sarbal-Oxley Act of 2002, as amended, filed herev
31.2 Certification of Michael J. Valentine pursuant tec8on 302 of the Sarbar-Oxley Act of 2002, as amended, filed herev
32.1 Certification of Jeffrey T. Sanfilippo pursuant8 U.S.C. Section 1350, as adopted pursuant taoBe2®6 of the Sarbanes-
Oxley Act of 2002, as amended, filed herev
32.2 Certification of Michael J. Valentine pursuant ® W.S.C. Section 1350, as adopted pursuant tode@€6 of the Sarbanes-

Oxley Act of 2002, as amended, filed herev

3:-100 Not applicable
101.INS XBRL Instance Document, filed herewi
101.SCt XBRL Taxonomy Extension Schema Document, filed titfe
101.CAL XBRL Taxonomy Extension Calculation Linkbase Docutéled herewitt
101.DEF XBRL Taxonomy Extension Definition Linkbase Documiied herewith
101.LAE XBRL Taxonomy Extension Label Linkbase Documengdiherewitr
101.PRE XBRL Taxonomy Extension Presentation Linkbase Doeninfiled herewitt

*
K%k

1)
(2)
(3)
(4)
()
(6)
(7)
(8)
(9)
(10)

(11)
(12)

Indicates a management contract or compensatonygplarrangemen

Confidential treatment has been requested fatipos of this exhibit. These portions have beeiittath and submitted separately to the
Securities and Exchange Commissi

Incorporated by reference to the Registrantisal Report on Form 10-K for the fiscal year endede 28, 2012 (Commission File No.
0-19681).

Incorporated by reference to the Registrantisal Report on Form 10-K for the fiscal year enBedember 31, 1991 (Commission
File No. (-19681).

Incorporated by reference to the RegistranggiRration Statement on Form S-1 (Amendment NoR8Yistration No. 33-43353, as
filed with the Commission on November 25, 1991 (@ussion File No. -19681).

Incorporated by reference to the Registrantisi@rly Report on Form 10-Q for the first quagaded September 24, 1998
(Commission File No.-19681).

Incorporated by reference to the Registrantiai@rly Report on Form 10-Q for the second quameled December 28, 2000
(Commission File No.-19681).

Incorporated by reference to the Registrantisu@rly Report on Form 10-Q for the second quateled December 25, 2003
(Commission File No.-19681).

Incorporated by reference to the Registrantisu@rly Report on Form 10-Q for the third quageded March 25, 2004 (Commission
File No. (-19681).

Incorporated by reference to the Registrantisal Report on Form 10-K for the fiscal year endede 24, 2004 (Commission File No.
0-19681).

Incorporated by reference to the Registrantisial Report on Form 10-K for the fiscal year endede 30, 2005 (Commission File No.
0-19681).

Incorporated by reference to the Registrafstinual Report on Form 10-K for the year ended 282007 (Commission File No. O-
19681).

Incorporated by reference to the Regis’'s Current Report on Forn-K dated February 8, 2008 (Commission File N-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated February 3, 2014 (Commission File N-19681).
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(13)
(14)

(15)
(16)
(17)
(18)
(19)
(20)

(21)
(22)

(23)
(24)

Incorporated by reference to the Registra@Qtiarterly Report on Form 10-Q for the third quageded March 24, 2005 (Commission
File No. (-19681).

Incorporated by reference to the Registra@tiarterly Report on Form 10-Q for the second quameled December 25, 2008
(Commission File No.-19681).

Incorporated by reference to the Regis's Current Report on Forn-K dated November 12, 2009 (Commission File N-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated May 5, 2009 (Commission File N-19681).
Incorporated by reference to the Regist’'s Current Report on Forn-K dated March 12, 2010 (Commission File N-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated January 31, 2011 (Commission File M-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated July 18, 2011 (Commission File N-19681).
Incorporated by reference to the Registrafstinual Report on Form 10-K for the fiscal year ethdane 30, 2011 (Commission File No.
0-19681).

Incorporated by reference to the Registra@tiarterly Report on Form 10-Q for the first quagaded September 29, 2011
(Commission File No.-19681).

Incorporated by reference to the Regis’'s Current Report on Forn-K dated November 1, 2012 (Commission File N-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated February 1, 2013 (Commission File N-19681).
Incorporated by reference to the Regis’'s Current Report on Forn-K dated December 17, 2013 (Commission File M19681).
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Entity

JBSS Real Estate, LLC
JBSS Ventures, LL(
Sanfilippo (Shanghai)
Trading Co. Ltd

Voting Securities Owned Directly

or Indirectly by the Registrant
100%
100%

100%

Exhibit 21

State or Country of
Organization

Illinois
Illinois

China



EXHIBIT 23

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We hereby consent to the incorporation by referémtiee Registration Statements on Form S-8 (N83:-87661, 333-108298, 333-154850) of

John B. Sanfilippo & Son, Inc. of our report dafaegust 27, 2014 relating to the consolidated finainstatements and the effectiveness of
internal control over financial reporting, whichpagars in this Form 10-K.

/sl PricewaterhouseCoopers LLP
Chicago, lllinois
August 27, 2014



Exhibit 31.1

CERTIFICATION

I, Jeffrey T. Sanfilippo, certify that:

1.
2.

| have reviewed this Annual Report on Forn-K of John B. Sanfilippo & Son, Inc. for the fisg@ar ended June 26, 20:

Based on my knowledge, this report does notaiominy untrue statement of a material fact or dongtate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigadisg with respect to the period
covered by this repor

Based on my knowledge, the financial statememis,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintaimisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%(nd internal control over financial reportirag @defined in Exchange Act Rules
13e&15(f) and 15-15(f)) for the registrant and hav

(a) Designed such disclosure controls and procsdorecaused such disclosure controls and procedaotee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to
by others within those entities, particularly dgrie period in which this report is being prepa

(b) Designed such internal control over financédarting, or caused such internal control overrfgial reporting to be designed under
our supervision, to provide reasonable assurargadang the reliability of financial reporting atfie preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting princip

(c) Evaluated the effectiveness of the registragigslosure controls and procedures and presenteisi report our conclusions about
the effectiveness of the disclosure controls andguiures, as of the end of the period coveredibyéport based on such
evaluation; an

(d) Disclosed in this report any change in thesignt's internal control over financial reportitigat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo#) tlas materially affected, or is
reasonably likely to materially affect, the regast’s internal control over financial reporting; a

The registrant’s other certifying officer(s) anldave disclosed, based on our most recent evafuat internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

(&) All significant deficiencies and material weakses in the design or operation of internal céotrer financial reporting which are
reasonably likely to adversely affect the regig’s ability to record, process, summarize and refpmahcial information; an

(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a simifiole in the registrant’s
internal control over financial reportin

August 27, 2014

/sl Jeffrey T. Sanfilippo
Jeffrey T. Sanfilippc
Chairman of the Board ar
Chief Executive Office




Exhibit 31.2

CERTIFICATION

I, Michael J. Valentine, certify that:

1.
2.

| have reviewed this Annual Report on Forn-K of John B. Sanfilippo & Son, Inc. for the fisg@ar ended June 26, 20:

Based on my knowledge, this report does notaiominy untrue statement of a material fact or dongtate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigadisg with respect to the period
covered by this repor

Based on my knowledge, the financial statememis,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s) anare responsible for establishing and maintaimisglosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%(nd internal control over financial reportirag @defined in Exchange Act Rules
13e&15(f) and 15-15(f)) for the registrant and hav

(a) Designed such disclosure controls and procsdorecaused such disclosure controls and procedaotee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to
by others within those entities, particularly dgrie period in which this report is being prepa

(b) Designed such internal control over financédarting, or caused such internal control overrfgial reporting to be designed under
our supervision, to provide reasonable assurargadang the reliability of financial reporting atfie preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting princip

(c) Evaluated the effectiveness of the registragigslosure controls and procedures and presenteisi report our conclusions about
the effectiveness of the disclosure controls andguiures, as of the end of the period coveredibyéport based on such
evaluation; an

(d) Disclosed in this report any change in thesignt's internal control over financial reportitigat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo#) tlas materially affected, or is
reasonably likely to materially affect, the regast’s internal control over financial reporting; a

The registrant’s other certifying officer(s) anldave disclosed, based on our most recent evafuat internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

(&) All significant deficiencies and material weakses in the design or operation of internal céotrer financial reporting which are
reasonably likely to adversely affect the regig’s ability to record, process, summarize and refpmahcial information; an

(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a simifiole in the registrant’s
internal control over financial reportin

August 27, 2014

/sl Michael J. Valentine

Michael J. Valentine

Chief Financial Officer, Group President and
Secretary




Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of John B. fégpo & Son, Inc. (the “Company”) on Form 10-Krfthe fiscal year ended June 26, 2014
as filed with the Securities and Exchange Commissinthe date hereof (the “Report”), I, JeffreySanfilippo, Chief Executive Officer of the
Company and Director, certify, pursuant to 18 U.A350, as adopted pursuant to Section 906 db#ineanes-Oxley Act of 2002, that based
on my knowledge:

1. The Report fully complies with the requiremenitSection 13(a) or 15(d) of the Securities ExcleaAgt of 1934; and

2. The information contained in the Report fairhegents, in all material respects, the financialdition and results of operations of the
Company.

August 27, 2014

/sl Jeffrey T. Sanfilippo
Jeffrey T. Sanfilippc
Chairman of the Board ar
Chief Executive Office




Exhibit 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of John B. figpo & Son, Inc. (the “Company”) on Form 10-Krfthe fiscal year ended June 26, 2014
as filed with the Securities and Exchange Commissinthe date hereof (the “Report”), I, MichaeValentine, Chief Financial Officer and
Group President and Director, certify, pursuart@dJ.S.C. § 1350, as adopted pursuant to Secti6roBthe Sarbanes-Oxley Act of 2002, that

based on my knowledge:
1. The Report fully complies with the requirementsSefction 13(a) or 15(d) of the Securities Exchangeof1934; anc

2. The information contained in the Report fairhggents, in all material respects, the financialdétion and results of operations of the
Company.

August 27, 2014

/s/ Michael J. Valentine
Michael J. Valentine
Chief Financial Officer, Group President and Sexse




