


Any forward-looking statements in our discussion are based on the expectations, estimates and projections of management as of today 
and are subject to various assumptions, risks, uncertainties and other factors that are difficult to predict, which could cause actual 
results to differ materially from those expressed or implied in the forward-looking statements. These statements are not guarantees of 
future performance, and therefore, undue reliance should not be placed upon them. We refer all of you to our 2018 Form 10-K and other 
recent filings with the SEC for a more detailed discussion of the risks that could impact the future operating results and financial 
condition of RumbleOn, Inc. We disclaim any intentions or obligations to update or revise any forward-looking statements, except as 
required by law.
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RumbleOn, Inc.,
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Cincinnati, OH; Dallas, TX; Daytona Beach, FL; Fontana, CA;
Atlanta, GA; Greensboro, NC; Indianapolis, IN;

Kansas City, KS; Madison, WI; Manheim, PA; Nashville, TN;
Orlando, FL; San Diego, CA; San Francisco, CA;

Spokane, WA; Statesville, NC;
West Palm Beach, FL; Windsor, CT
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RumbleOn RumbleOn Dealer Direct Wholesale Inc., powered by RumbleOn

(as well as any other sub-brands we ultimately may utilize) –
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State Motor Vehicle Sales, Advertising and Brokering Laws
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Federal Advertising Regulations

Federal Antitrust Laws
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pari passu
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pari passu
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Available Information

We have a limited operating history and we cannot assure you we will achieve or maintain profitability.

Our annual and quarterly operating results may fluctuate significantly or may fall below the expectations of investors or securities
analysts, each of which may cause our stock price to fluctuate or decline.
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The initial development and progress of our business to date may not be indicative of our future growth prospects and, if we continue
to grow rapidly, we may not be able to manage our growth effectively.

We may require additional capital to pursue our business objectives and respond to business opportunities, challenges or unforeseen
circumstances. If capital is not available on terms acceptable to us or at all, we may not be able to develop and grow our business as 
anticipated and our business, operating results and financial condition may be harmed.
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The success of our business relies heavily on our marketing and branding efforts, especially with respect to the RumbleOn website 
and our branded mobile applications, and these efforts may not be successful.

The failure to develop and maintain our brand could harm our ability to grow unique visitor traffic and to expand our regional 
partner network.

We rely on Internet search engines to drive traffic to our website, and if we fail to appear prominently in the search results, our traffic 
would decline, and our business would be adversely affected.
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A significant disruption in service on our website or of our mobile applications could damage our reputation and result in a loss of 
consumers, which could harm our business, brand, operating results, and financial condition.

We may be unable to maintain or grow relationships with information data providers or may experience interruptions in the data 
feeds they provide, which may limit the information that we are able to provide to our users and regional partners as well as adversely 
affect the timeliness of such information and may impair our ability to attract or retain consumers and our regional partners and to 
timely invoice all parties.

If we are unable to provide a compelling vehicle buying experience to our users, the number of transactions between our users, 
RumbleOn and dealers will decline, and our revenue and results of operations will suffer harm.
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If key industry participants, including powersports and recreation vehicle dealers and regional auctions, perceive us in a negative
light or our relationships with them suffer harm, our ability to operate and grow our business and our financial performance may be 
damaged.

The growth of our business relies significantly on our ability to increase the number of regional partners in our network such that we 
are able to increase the number of transactions between our users and regional partners. Failure to do so would limit our growth.

Our ability to grow our complementary product offerings may be limited, which could negatively impact our development, growth, 
revenue and financial performance.

We rely on third-party financing providers to finance a portion of our customers' vehicle purchases.
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Our sales of powersports/recreation vehicles may be adversely impacted by increased supply of and/or declining prices for pre-owned 
vehicles and excess supply of new vehicles.

We rely on a number of third parties to perform certain operating and administrative functions for the Company.

We participate in a highly competitive market, and pressure from existing and new companies may adversely affect our business and
operating results.
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Seasonality or weather trends may cause fluctuations in our unique visitors, revenue and operating results.

We collect, process, store, share, disclose and use personal information and other data, and our actual or perceived failure to protect 
such information and data could damage our reputation and brand and harm our business and operating results.

Failure to adequately protect our intellectual property could harm our business and operating results.
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We may in the future be subject to intellectual property disputes, which are costly to defend and could harm our business and 
operating results.

We operate in a highly regulated industry and are subject to a wide range of federal, state and local laws and regulations. Failure to 
comply with these laws and regulations could have a material adverse effect on our business, results of operations and financial
condition.
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We provide transportation services and rely on external logistics to transport vehicles. Thus, we are subject to business risks and costs 
associated with the transportation industry. Many of these risks and costs are out of our control, and any of them could have a
material adverse effect on our business, financial condition and results of operations.

We depend on key personnel to operate our business, and if we are unable to retain, attract and integrate qualified personnel, our
ability to develop and successfully grow our business could be harmed.

We may acquire other companies or technologies, which could divert our management's attention, result in additional dilution to our 
stockholders and otherwise disrupt our operations and harm our operating results.
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We may be unable to realize the anticipated synergies related to the Acquisitions, which could have a material adverse effect on our 
business, financial condition and results of operations.

We may be unable to successfully integrate the Wholesale Entities' business and realize the anticipated benefits of the Acquisitions.
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Our business relationships, those of the Wholesale Entities or the combined company may be subject to disruption due to uncertainty 
associated with the Acquisitions.

If we are unable to maintain effective internal control over financial reporting for the combined companies, we may fail to prevent or 
detect material misstatements in our financial statements, in which case investors may lose confidence in the accuracy and 
completeness of our financial statements.

19



The Wholesale Entities may have liabilities that are not known, probable or estimable at this time.

As a result of the Acquisitions, we and the Wholesale Entities may be unable to retain key employees.

The trading price for our Class B Common Stock may be volatile and could be subject to wide fluctuations in per share price.
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Our principal stockholders and management own a significant percentage of our stock and an even greater percentage of the 
Company's voting power and will be able to exert significant control over matters subject to stockholder approval.

If securities or industry analysts do not publish research or reports about our business, or if they issue an adverse or misleading
opinion regarding our stock, our stock price and trading volume could decline.

Because our Class B Common Stock may be deemed a low-priced "penny" stock, an investment in our Class B Common Stock should 
be considered high risk and subject to marketability restrictions.
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A significant portion of our total outstanding shares of Class B Common Stock is restricted from immediate resale but may be sold
into the market in the near future. This could cause the market price of our Class B Common Stock to drop significantly, even if our 
business is doing well.

We do not currently or for the foreseeable future intend to pay dividends on our common stock.

We are an "emerging growth company" under the JOBS Act of 2012, and we cannot be certain if the reduced disclosure 
requirements applicable to emerging growth companies will make our common stock less attractive to investors.

Even if we no longer qualify as an "emerging growth company," we may still be subject to reduced reporting requirements so long as 
we are considered a "smaller reporting company."

If we fail to maintain an effective system of internal control over financial reporting, we may not be able to accurately report our 
financial results or prevent fraud. As a result, stockholders could lose confidence in our financial and other public reporting, which 
would harm our business and the trading price of our common stock.
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Anti-takeover provisions may limit the ability of another party to acquire us, which could cause our stock price to decline.
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Holders of Common Stock
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Vehicles Sold

Vehicle Inventory Available on Website

Regional Partners

Average Days to Sale
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Sales Profit
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Gross Profit

Key Operation Metrics - Vehicle Logistics and Transportation Services Segment

(1) Inclusive only of the Acquisition Period.

Revenue

Vehicles Delivered

Gross Profit
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Revenue

Pre-owned Vehicle Sales
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Other Sales and Revenue

Vehicle Financing.

Vehicle Service Contracts.

Subscription and other fees. 

Vehicle Logistics and Transportation Services
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Sales Profit
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(1) Inclusive only of the Acquisition Period.
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(1) Inclusive only of the Acquisition Period.

34



35



Powersports Vehicle Revenue

Other Revenue

Powersports Cost of Revenue

Powersports Gross Profit
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(1) Inclusive only of the Acquisition Period.
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Automotive Revenue
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Vehicle Logistics and Transportation Services Revenue

Vehicle Logistics and Transportation Services Cost of Revenue

Vehicle Logistics and Transport Services Gross Profit
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Selling, general and administrative
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Operating Activities

Investing Activities
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Financing Activities

Year Ended December 31, 2018
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Year Ended December 31, 2017
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Investment in Growth

Off-Balance Sheet Arrangements
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Revenue Recognition

Revenue from Contracts with Customers
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Vehicle Inventory

Inventory

Purchase Accounting for Business Combinations
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Goodwill
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Derivatives and Hedging – Contracts in Entity's Own Equity

Stock Based Compensation
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Newly Issued Accounting Pronouncements

Simplifying the Measurement of 
Inventory,

Simplifying
the test for Goodwill Impairment

Disclosure Update and
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Evaluation of Disclosure Controls and Procedures

Management's Report on Internal Control Over Financial Reporting
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Changes in Internal Control Over Financial Reporting
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Compensation Committee

Nominating and Corporate Governance Committee
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Marshall Chesrown

Steven Berrard
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Earnings per share

Revenue from Contracts with Customers
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 — Goodwill and Other.

Inventory 
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-Fair Value Measurement
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Debt with Conversion and Other Options

Derivatives and Hedging – Contracts in Entity's Own Equity

Distinguishing Liabilities from Equity

F-12



, “Simplifying the Presentation of Debt Issuance Costs”

F-13



Income Taxes,

Simplifying
the test for Goodwill Impairment
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Revenue from Contracts with Customers

Financial instruments — Credit Losses (Topic 326): Measurement of Credit 
Losses on Financial Instruments
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U.S. Tax Reform
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Acquisition of Autosport
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February 2019 Public Offering
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BOARD OF DIRECTORS AND EXECUTIVE OFFICERS 

BOARD OF DIRECTORS 

Marshall Chesrown 
Chairman of the Board and Founder 

Co-Founder and COO of Vroom, Inc; SVP of Retail 
Operations for AutoNation; President - Chesrown 
Automotive Group. 

Steven R. Berrard 
Founder 

CEO and Board Member of multiple public
and private companies, including AutoNation, 
Blockbuster, Viacom, and Jamba. 

Denmar Dixon 
Managing Partner, Blue Flame Capital, LLC 

CEO & Vice-Chairman of the Board, Walter 
Investment; Twenty plus years in Investment 
Banking, including Global Head of Basic 
Industries with Banc of America Securities.

Richard A. Gray Jr. 
President, Gray &Co. Realtors, Inc. 

Commercial real estate investment, development 
and management; fund raising for technology 
companies, and land brokerage. 

Kartik Kakarala 
CEO - Halcyon Technologies Inc. 

Founder of multiple automotive and vehicle 
software companies providing inventory 
management, financing and other solutions. 

Joseph Reece 
Founder and CEO of Helena Advisors, LLC 

Head of Investment Bank of the Americas for 
UBS; provided investment banking, capital market 
advisory services, and merger and acquisition 
advice across a broad range of industries. 

Kevin Westfall 
Independent Consultant 

Co-Founder and CEO of Vroom, Inc.; SVP of Sales 
and Finance at AutoNation; Founder and President 
BMW Financial Services. 

*Italics represent prior experience.

EXECUTIVE OFFICERS 

Marshall Chesrown  
Chief Executive Officer

Steven R. Berrard  
Chief Financial Officer

ANNUAL MEETING 

The annual meeting will be held on Monday, May 
20, 2019 at 9:00 AM Central Time, at 1350 
Lakeshore Drive, Suite 160, Coppell, TX 75019. 

INVESTOR RELATIONS 

Shareholders are advised to review financial information 
and other disclosures about RumbleOn contained in its 
2018 Annual Report on Form 10-K, Quarterly Reports on 
Form 10-Q, Proxy Statement and other SEC filings, as 
well as press releases and earnings announcements by 
accessing the Company's website at https://investors. 
rumbleon.com or at www.sec.gov.

INVESTOR INQUIRIES SHOULD BE DIRECTED TO 

The Blueshirt Group: 

Whitney Kukulka 
investors@rumbleon.com

INDEPENDENT AUDITORS 

Scharf Pera & Co., PLLC 

TRANSFER AGENT 

West Coast Stock Transfer, Inc. 






