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FORWARD-LOOKING INFORMATION

This annual report contains forward-looking stateteeFor this purpose, any statements containezirtrat
are not statements of historical fact may be deaimbée forwardooking statements. Without limiting the foregoi
the words “believes”, “anticipates”, “plans”, “exgs”, “should” and similar expressions are intenttedentify
forward-looking statements. The factors discussetbu“ltem 1A. Risk Factors”, among others, cowddse actual
results to differ materially from those indicatedfbrward-looking statements made herein and ptesesisewhere
by management from time to time. We expressly distlny obligation to update or alter our forwasdking

statements, whether as a result of new informafidare events or otherwise, except as requireky
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The following (identified in the chart of produaad services on pages 10 — 12) are registerechicaiie
and/or service marks of the Company in the UniteedeS and/or in other countries: ADVISORWARE, DBC,
FUNDRUNNER, MARGINMAN, PACER, PAGES, PORTPRO, RECOBKYLINE, SYLVAN, TRADEDESK,
TRADETHRU, and ZOOLOGIC. SS&C Technologies, Incdén its subsidiaries in the United States andior i
other countries have trademark or service marksighcertain other names and marks referred tioisrannual
report.

SS&C Technologies Holdings, Inc., or “SS&C Holdihgs our top-level holding company. SS&C
Technologies, Inc., or “SS&C,” is our primary optmg company and a wholly-owned subsidiary of SS&C
Technologies Holdings, Inc. “We,” “us,” “our” antlé “Company” mean SS&C Technologies Holdings, &d its
consolidated subsidiaries, including SS&C.

Unless context otherwise requires, references tdammmon stock” includes both shares of our comrsimtk
and shares of our Class A non-voting common stock.




Table of Contents

PART I

Item 1. Business
Overview

We are a leading provider of mission-critical, sisfibated software products and softwarebled services tr
allow financial services providers to automate ctaxpusiness processes and effectively manageittieimation
processing requirements. Our portfolio of softwareducts and rapidly deployable softwamabled services allov
our clients to automate and integrate front-offigections such as trading and modeling, middleeeffunctions
such as portfolio management and reporting, anl-bfce functions such as accounting, performance
measurement, reconciliation, reporting, procesamg clearing. Our solutions enable our clientotué on core
operations, better monitor and manage investmeafdnpeance and risk, improve operating efficiency aaduce
operating costs. We provide our solutions globdlynore than 4,500 clients, principally within tinstitutional
asset management, alternative investment managemetriinancial institutions vertical markets. Irdétbn, our
clients include commercial lenders, corporate trgagroups, insurance and pension funds, muniéipahce
groups and real estate property managers.

We provide the global financial services industithva broad range of softwasmabled services, which cons
of software-enabled outsourcing services and sigigor-based ordemand software that are managed and hos
our facilities, and specialized software produetisich are deployed at our clients’ facilities. Gaftware-enabled
services, which combine the strengths of our petgry software with our domain expertise, enablectiants to
contract with us to provide many of their missiaitical and complex business processes. For examgeitilize
our software to offer comprehensive fund adminigiraservices for alternative investment managarduding func
manager services, transfer agency services, fufithds services, tax processing and accountingoffée clients
the flexibility to choose from multiple softwareldkery options, including on-premise applicatiomgldhosted,
multi-tenant or dedicated applications. Additionally, pvevide certain clients with targeted, blended sohs base
on a combination of our various software and saféwenabled services. We believe that our softwasdied
services provide superior client support and aiaeite alternative to clients that do not wishrnstall, manage and
maintain complicated financial software. The follng/table describes selected functionality of amftvgare
products and software enabled services and thé wégtical markets that we serve.

Treasury, Real

Alternative Banks & Institutional Insurance & Municipal  Estate
Selected Investment Financial Credit Asset Pension Commercial Finance Property
Functionality Managers Markets Unions Managers Funds Lenders Groups Managers
Portfolio Management/Accounting v v v v v
Trading/Treasury Operations v v 4 v v
Financial Modeling v v v
Fund Administration Services v
Loan Management/Accounting v v v
Money Market Processing v
Property Management v

Our business model is characterized by substardiatactually recurring revenues, high operatinggims and
significant cash flow. We generate revenues priménrough our high-value software-enabled serviedsch are
typically sold on a long-term subscription basid @tegrated into our clients’ business procesSes.software-
enabled services are generally provided under mocetable contracts with initial terms of one teefiears that
require monthly or quarterly payments and are sltgeautomatic annual renewal at the end of thiirterm
unless terminated by either party. We also geneeatenues by licensing our software to clientsualtoeither
perpetual or term licenses and by selling mainteeaervices. Maintenance services are generaliiidad under
annually renewable contracts. As a consequendgndicant portion of our revenues consists of suilpgion
payments and maintenance fees and is contractaallyring in nature. Our pricing typically scalesaafunction of
our clients’ assets under management, the complekisset classes managed and the volume of tizoss
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Our contractually recurring revenue model helpsugmize the fluctuations in revenues and cash $low
typically associated with up-front, perpetual safterlicense revenues and enhances our ability tmgeacosts. Our
contractually recurring revenues, which we defis@ar software-enabled services and maintenaneaues,
represented 86% of total revenues in the year ebeéedmber 31, 2010. We have experienced averagauev
retention rates in each of the last five yearsrefiter than 90% on our software-enabled servicesraintenance
contracts for our core enterprise products. Weekielthat the high value-added nature of our pradaictl services
has enabled us to maintain our high revenue retemntites and significant operating margins.

Through a combination of organic growth and acgoiss, we generated revenues of $328.9 milliortHeryea
ended December 31, 2010 as compared to reven$2806f0 million for the year ended December 31, 2008
generated 83% of our revenues in 2010 from clientsorth America and 17% from clients outside Noftierica.
Our revenues are highly diversified, with our lageient in 2010 accounting for less than 5% aof rwvenues.
Additional financial information, including geogtaip information, is available in our consolidatéasahcial
statements, including the notes thereto.

Our industry

We serve a number of vertical markets within timaficial services industry, including alternativeestment
funds, investment management firms, insurance cammpabanks and brokerage firms. The financialris
negatively affected each of these markets andiboméd to a significant decline in asset valuepduticular,
alternative investment funds, such as hedge fuiexggerienced a shift from equities to money markatls,
treasuries and other liquid instruments. Thesefadll contributed to reducing revenues amondittancial
services firms, which, in turn, affected their a&xéo credit, spending ability and, in some cabesr, long-term
viability. With improvements in the financial seces industry since the height of the financialisriwe have
experienced increased demand for our productsemitss, as evidenced by the increase in our ocganenues in
2010 from the comparable period of 2009, and weseixip benefit from continued improvements in tinarficial
services industry.

Opportunities

We believe that we are well positioned to addressongoing business and regulatory needs of thatslive
seek to serve in the financial services industling into account a competitive environment tledlects the
following competitive dynamics.

Asset Classes and Securities Products Growing lnv® and Complexity.Investment professionals must
increasingly track and invest in numerous typeasskt classes far more complex than traditionatyegnd debt
instruments. These assets require more sophistisgitems to automate functions such as tradingramtling,
portfolio management, accounting, performance nreasent, reconciliation, reporting, processing aedrng.
Manual tracking of orders and other transactionwiseffective for these assets. In addition, asaihsiness
knowledge requirements increase, firms see inargasilue in outsourcing the management of thestsass firms
such as SS&C who offer software-enabled services.

Increasing Regulatory Requirements and Investor &ehfor Transparency.Recent market and economic
conditions have led to new legislation and numemogosals for changes in the regulation of tharfaial services
industry, including significant additional legistat and regulation in the United States. Sevegiprofile scandal
have also led to increased investor demand fospamency. The financial services industry must rtreete
complicated and burdensome requirements, and meargy/ struggled to do so. In addition, as the finasgrvices
industry continues to grow in complexity, we argatie regulatory oversight will continue to imposswdemands
on financial services providers. The expectatiaihé hedge funds may start to experience simglgulatory
pressures. In addition, financial services proddamtinue to face increasing regulatory oversigith domestic
organizations such as the Financial Industry RegulaAuthority, U.S. Treasury Department, Secusitad
Exchange Commission, New York Stock Exchange, Matidssociation of Insurance Commissioners and
U.S. Department of Labor as well as foreign reguiat
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bodies such as the Office of Supervision of Finalndistitutions in Ottawa, Canada, Financial Sexgidssociation
in London, England and Ministry of Finance in Tokyapan.

Increasing Willingness to Implement Solutions fiadependent Software Vendors and Outsource IT
Operations. Historically, financial services providers haedied in large part on their internal IT departnsetiat
supply the systems required to manage, analyze@mtdol vast amounts of data. Rather than inteyrddleloping
applications that automate business processes, fimamgial services providers are implementing adeal
software solutions from independent software vesidoreplace their current systems, which are aftenbersome,
time-consuming to operate and expensive to implénoeistomize, update and support. Additionallyafinial
services providers globally are outsourcing a gngwiercentage of their business processes to bénogfi
best-in-class process execution, focus on coreatipas, quickly expand into new markets, reducdéss@reamline
organizations, handle increased transaction vollandsnsure system redundancy. We believe thabfothe key
challenges faced by investment management indpatticipants is how to expand their use of thirdipaervice
providers to address the increasing complexityenf products and the growing investor and regulaittigrmation
demands. For example, many alternative investniensflack the substantial in-house IT resourcegssary to
establish and manage the complex IT infrastructtimeis investment professionals require. Thesedimereasingly
seek end-to-end solutions that enable them to owdedheir operations from the front-office througk back-
office.

Intense Global Competition Among Financial Servieesviders. Competition within the financial services
industry has become intense as financial serviomggers expand into new markets and offer newiseswo their
clients in an effort to maximize their profitabjlitAdditionally, a significant number of small- antedium-sized
organizations, such as hedge funds, have begwntpete with large financial institutions as thegls® attract
new clients whose assets they can manage. Asitrzaliequity and debt instruments become more coditined,
financial services providers are expanding intoeraymplex product and service offerings to drivefipability. In
response to these increasingly competitive comtitiworldwide, financial services organizations seetapidly
expand into new markets, manage operational emgerpsk, increase front-office productivity andvercost
savings by utilizing software to automate and iraég) their mission-critical and labor intensiveibess processes.

Our competitive strengths
We believe that our position in the marketplaceilte§rom several key competitive strengths, ingigd

Enhanced Capability Through Software Ownershijye use our proprietary software products and
infrastructure to provide our software-enabled wewy; strengthening our overall operating margim$@oviding a
competitive advantage. Because we primarily useoaur proprietary software in the execution of ocoftware-
enabled services and generally own and contropoaducts’ source code, we can quickly identify degloy
product improvements and respond to client feedbachancing the competitiveness of our softwaresafitvare-
enabled service offerings. This continuous feedlpaokess provides us with a significant advantage many of
our competitors, specifically those software coritpet that do not provide a comparable model ardetfore do nc
have the same level of hands-on experience wiih pheducts.

Broad Portfolio of Products and Services Focusedrmrancial Services OrganizationsOur broad portfolio ¢
over 60 software products and software-enabledcgallows professionals in the financial servicekistry to
efficiently and rapidly analyze and manage infoiiorgtincrease productivity, devote more time tdical business
decisions and reduce costs. Our products and ssraistomate our clients’ most mission-critical, ptar business
processes, and improve their operational efficiel¢g believe our product and service offerings fomsius as a
leader within the specific verticals of the finadervices software and services market in whielcempete. We
provide highly flexible, scalable and caftective solutions that enable our clients tokraesmplex securities, bett
employ sophisticated investment strategies, sdtitgemtly and meet evolving regulatory requirermgr®ur
solutions allow our clients to automate and integtheir front-office, middle-office and back-offidunctions, thus
enabling straight-through processing.

Independent Fund Administration ServiceBhe third-party service providers that particgpt the alternative
investment market include auditors, fund administig attorneys, custodians and prime brokers.
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Each provider performs a valuable function with ititention of providing transparency of the fundssets and the
valuation of those assets. Conflicts of interesy mudse when the above parties attempt to provideerthan one of
these services. The industry is increasingly bengraivare of these conflicts and seeking indeperfdedt
administrators such as SS&C.

Highly Attractive Operating Model.We believe we have a highly attractive operatimaglel due to the
contractually recurring nature of our revenues sitedability of our software and software-enabled/iges, the
significant operating cash flow we generate andhiginly effective sales and marketing model.

Growing Contractually Recurring RevenuesVe continue to focus on growing our contractuadigurring
revenues from our software-enabled services andhaimtenance contracts because they provide greater
predictability in the operation of our business andble us to strengthen long-term relationshipls air clients.
Contractually recurring revenues represented 86%6taf revenues for the year ended December 31,2¢1from
52% of total revenues in 2000.

Scalable Software and Software-enabled Servidd® have designed our software and software-edable
services to accommodate significant additionaltess volumes with limited incremental costs. Thiétato
generate additional revenues from increased volwaitbgut incurring substantial incremental costsvides us
with opportunities to improve our operating margins

Significant Operating Cash FlowWe are able to generate significant operating flasvs due to our strong
operating margins and the relatively modest capi#glirements needed to grow our business.

Highly Effective Sales and Marketing ModélVe utilize a direct sales force model that beéadfom
significant direct participation by senior managem&/e achieve significant efficiency in our satesdel by
leveraging the Internet as a direct marketing madie currently deliver over 400,000 electronic sktters to
industry participants worldwide approximately evemp weeks. TheseBriefingsare integrated with our corporate
website, www.ssctech.com, and are the source $abatantial number of our sales leads. Our deegiiom
knowledge and extensive participation in day-to-oeestment, finance and fund administration atiégienable us
to create informative and timely articles that e basis of oueBriefings.

Deep Domain Knowledge and Extensive Industry Egped. As of December 31, 2010, we had 1,195
development, service and support professionals sigghificant expertise across the eight verticatkats that we
serve and a deep working knowledge of our cliemtsinesses. By leveraging our domain expertisekaod/ledge,
we have developed, and continue to improve, ousionigritical software products and services to enahlectient:
to overcome the complexities inherent in their basses. For example, our Complete Asset ManageReparting
and Accounting, or CAMRA, software, which suppdhs entire portfolio management function acrossyaiical
securities transactions, was originally releaseti®9 and has been continually updated to meetlmnts’ new
business requirements. We were founded in 1986 itliaWv C. Stone, who has served as our ChairmanGinidf
Executive Officer since our inception. Our seni@magement team has a track record of operatiocallerce and
an average of more than 15 years of experiendeisdftware and financial services industries.

Trusted Provider to Our Highly Diversified and Griogg Client Base. By providing mission-critical, reliable
software products and services for more than 2€sy@a& have become a trusted provider to the fiedservices
industry. We have developed a large and growingllesi base within multiple segments of the finahservices
industry. Our clients include some of the largest mmost well-recognized firms in the financial sees industry.
We believe that our high-quality products and sigpeservices have led to long-term client relattips, some of
which date from our earliest days of operations: €xong client relationships, coupled with thetfdat many of
our current clients use our products for a rel&igenall portion of their total funds and investrhgahicles under
management, provide us with a significant oppotjutu sell additional solutions to our existingeeits and drive
future revenue growth at lower cost.

Superior Client Support and FocuQur ability to rapidly deliver improvements anar eeputation for superic
service have proven to be a strong competitive mdge when developing client relationships. We gewour
larger clients with a dedicated client support teginose primary responsibility is to resolve quesdiand provide
solutions to address ongoing needs. We also dfeeE6&C Solution Center, an
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interactive website that serves as an exclusivie@wclient community where clients can find answerproduct
guestions, exchange information, share best pesctinod comment on business issues. We believsa aiha active
service and support relationship significantly entes client satisfaction, strengthens client refethips and
furnishes us with information regarding evolvingeaot issues.

Our growth strategy

We intend to be the leading provider of supericht®logy solutions to the financial services industhe key
elements of our growth strategy include:

Continue to Develop Software-Enabled Services aawl Rroprietary Software.Since our founding in 1986,
we have focused on building substantial finanaaviees domain expertise through close workingtiatahips witt
our clients. We have developed a deep knowledge thas enables us to respond to our clients’ masipdex
financial, accounting, actuarial, tax and regulatoeeds. We intend to maintain and enhance ountdaobical
leadership by using our domain expertise to bugldiable new software-enabled services and solyta@mginuing
to invest in internal development and opportunaljcacquiring products and services that addressighly
specialized needs of the financial services ingu€r internal product development team worksealpsvith
marketing and client service personnel to enswuaegtoduct evolution reflects developments in tregkatplace and
trends in client requirements. In addition, we fatéo continue to develop our products in a @fietive manner t
leveraging common components across product fasniée believe that we enjoy a competitive advantsgause
we can address the investment and financial managemeeds of high-end clients by providing indusésted
products and services that meet global market ddsand enable our clients to automate and intetimatefront-,
middle- and back-office functions for improved puetlvity, reduced manual intervention and bottonelsavings.
Our software-enabled services revenues increasgd$B80.9 million for the year ended December 304210
$211.8 million for the year ended December 31, 204fresenting a compound annual growth rate of.38%

Expand Our Client Base Our client base of more than 4,500 clients regptssa fraction of the total number of
financial services providers globally. As a resuwi, believe there is substantial opportunity toxgour client base
over time as our products become more widely adbomée have a substantial opportunity to capitatizehe
increasing adoption of mission-critical, sophistichsoftware and software-enabled services by €iahservices
providers as they continue to replace inadequatEclesolutions and custom in-house solutions tleirdlexible
and costly to maintain.

Increase Revenues from Existing Clientale believe our established client base presestbstantial
opportunity for growth. Revenues from our existatignts generally grow along with the amount anchptexity of
assets that they manage and the volume of trangadtiat they execute. While we expect to contiouzenefit
from the financial services industry’s growing assasmder management, expanding asset classes)@aedsing
transaction volumes, we also intend to leveragedeep understanding of the financial services itrgius identify
other opportunities to increase our revenues frameaisting clients. Many of our current clienteuwsir products
only for a portion of their total assets under ngament and investment funds, providing us with ificamt
opportunities to expand our business relationshipravenues. We have been successful in, and expechtinue
to focus our marketing efforts on, providing adutithl modules or features to the products and ses\aar existing
clients already use, as well as cross-selling thergroducts and services. Additionally, we intémdell additional
software products and services to new divisionsrewd funds of our existing client base. Our clisetvices team |
primarily responsible for expanding our relatiomshivith current clients. Moreover, our high quabfyservice
helps us maintain significant client retention saa@d longer lasting client relationships.

Continue to Capitalize on Acquisitions of CompletagnBusinesses and Technologied/e intend to continue
to employ a highly disciplined and focused acqigristrategy to broaden and enhance our producseavice
offerings, expand our intellectual property poiitipadd new clients and supplement our internakbtigyment
efforts. We believe our acquisitions have beenxdension of our research and development effoithiha enabled
us to purchase proven products and remove the tantés associated with software development ptsjaVe will
seek to opportunistically acquire, at reasonableat@ns, businesses, products
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and technologies in our existing or complementamizal markets that will enable us to better $atimir clients’
rigorous and evolving needs. We have a proventahdiintegrate complementary businesses as deravestoy th
31 businesses we have acquired since 1995. Ourierped senior management team leads a rigorolisadican of
our acquisition candidates to ensure that thegfyatur product or service needs and will succdlgsifutegrate with
our business while meeting our targeted finanaalg As a result, our acquisitions have contriutwrketable
products or services that have added to our reefieough the broad reach of our direct salesfard our large
installed client base, we believe we can marketdtaequired products and services to a large nuaiflprospective
clients. Additionally, we have been able to imprdive operational performance and profitability af acquired
businesses, creating significant value for ourldiotders.

Strengthen Our International Presenc&Ve believe that there is a significant marketarfymity to provide
software and services to financial services pragideitside North America. In the year ended Decer@he2010,
we generated 17% of our revenues from clients deitsiorth America. We are building our internatioopérations
in order to increase our sales outside North Anaefite plan to continue to expand our internationatket
presence by leveraging our existing software prtsdand software-enabled services. For example eleve that
the rapidly growing alternative investment manageinnearket in Europe presents a compelling growiootunity.

Our acquisitions

We intend to continue to employ a highly disciptirend focused acquisition strategy to broaden ahdrece
our product and service offerings, add new cliami$ supplement our internal development efforts. &2quisitions
have enabled us to expand our product and serffieengs into new markets or client bases withia fimancial
services industry. The addition of new products sewices has also enabled us to market other prodnd
services to acquired client bases. We believe cguiaitions have been an extension of our reseanrdh
development effort and have enabled us to purghasesn products and remove the uncertainties samsti
associated with software development projects.

Since 1995, we have acquired 31 businesses withimdustry. These acquisitions have contributedketable
products and services, which have added to ountmsand earnings. We believe we have generally dlgle to
improve the operating performance and profitabibtyur acquired businesses. We seek to reduosottie of the
acquired businesses by consolidating sales andetirggkefforts and by eliminating redundant admrnaitive tasks
and research and development expenses. In many, easéave also been able to increase revenuesgethéy
acquired products and services by leveraging ostieg products and services, larger sales capiasitnd client
base.

We generally seek to acquire companies that satisgffinancial metrics, including expected retum o
investment, and that:

 provide complementary products or services in ihanicial services industr

¢ possess proven technology and an establidleed base that will provide a source of ongoingeraue and to
whom we may be able to sell existing products ardices.

» expand our intellectual property portfolio to coeplent our busines

« address a highly specialized problem or a marlatenin the financial services indust
« expand our global reach into strategic geograplaitkets; anc

 have solutions that lend themselves to being deltvas softwarenabled service:

We believe, based on our experience, that therawarerous solution providers addressing highlyipalgrizec
financial services needs or providing specializaises that would meet our disciplined acquisitoiteria.
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The following table provides a list of acquisitions have made since 1995:

Acquisition Date
March 1995

November 199
December 1997

March 1998

April 1998
March 1999
March 1999

November 200:

January 2002

November 200:

December 2003

January 2004

February 2004

April 2004

February 2005

February 2005

Acquired Busines:
Chalke

Mabel Systems
Shepro Braun Systems

Quantra

The Savid Group
HedgeWare
Brookside

Digital Visions

Real-Time, USA

DBC

Amicorp Fund Services

Investment Advisory
Network

NeoVision Hypersystemr

OMR Systems

Achievement Technologi

EisnerFast

Contract Purchase
Price*

$10,000,000

$850,000 and
109,224 share
1,500,000 shares

$2,269,800 and
819,028 shares

$821,500
1,028,524 shares
41,400 shares

$1,350,000

$4,000,000

$4,500,000

$1,800,000

$3,000,000

$1,600,000

$19,671,000

$470,000

$25,300,000
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Acquired Capabilities, Products and
Service:

Expanded insurance footprint with PTS
actuarial produc

Entered Benelux market with investm
accounting produc

Entered hedge fund and family office
markets with Total Return produ
Entered the real estate property
management market with SKYLINE
product

Expanded debt & derivative product
offerings

Expanded product offerings for the
hedge fund and family office marke
Expanded our consulting services
capabilities

Entered financial institutions market
with BANC Mall, PALMS and PortPro
products

Expanded financial institutions offerin
with Lightning and Rei-Time products
Added municipal finance structuring
products for underwriters, investment
banks, municipal issuers and financial
advisors

Entered offshore fund administration
services marke

Expanded wealth management
capabilities with Compass and Portfolio
Manager product

Added data visualization dashboard
capabilities with Heatmaps prodt
Added integrated global product offer|
for financial institutions and hedge fur
with TradeThru produc

Enhanced real estate property
management offering with SamTrak
facilities management produ
Expanded fund administration services
to the hedge fund and private equity
markets
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Acquisition Date
April 2005

June 2005

August 2005

October 2005

March 2006
August 2006
March 2007

October 2008

March 2009

May 2009
November 200¢
December 2009

February 2010

Acquired Busines:

Financial Models
Company

Financial Interactivi

MarginMan

Open Information
Systems

Cogent Manageme
Zoologic

Northport

Micro Design
Services

Evare

MAXIMIS
TheNextRound
Tradeware

GIPS

Contract Purchase
Price*

$159,000,000

358,424 shares and
warrants to purchas
50,000 share
$5,600,000

$24,000,000

$12,250,000
$3,000,000
$5,000,000

$17,200,000

$3,514,500

$7,700,000

$21,000,000

$22,500,000

$12,000,000
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Acquired Capabilities, Products and
Service:

Expanded front-, middle- and back-office
products and services to the investment
management industry including Pacer,
Pages, Recon and Sylvan prodt
Expanded alternative investment fund
offerings with FundRunnerCRM

product.

Expanded depth in foreign currency
exchange market with MarginMan
product

Entered money market , custody and
security lending market with Global Debt
Manager, Information Manager and
Money Market Manager produc
Expanded fund administration services to
hedge fund and private equity mark
Added education and training courseware
offerings for financial institution
Expanded fund administration services to
private equity marke

Expanded real-time, missiamitical orde
routing and execution services with AC
BlockTalk and MarketLook produc
Expanded institutional middle- and back-
office outsourcing services with financial
data acquisition, transformation and
delivery service:

Expanded institutional footprint and
provided new cros-selling opportunitie:
Expanded private equity client base with
TNR Solution produc

Expanded electronic trading offering in
broker/dealer marke

Expanded fund administration services to
private equity marke
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Contract Purchase Acquired Capabilities, Products and
Acquisition Date Acquired Busines: Price* Service!
October 2010 thinkorswim Technologie $5,000,000 Added electronic OMS/EMS offering in
broker/dealer marke
December 2010 TimeShareWare $30,500,000 Added shared ownership property
management platform to real estate
offering

* Share references are to shares of SS&C common aftrkgiving effect to SS&C's three-for-two commsitock
split in the form of a stock dividend effective@dMarch 2004, but do not reflect the capital stuoe of SS&C
Holdings.

Products and services

Our products and services allow professionalsefitancial services industry to automate complesitess
processes within financial services providers ardrsstrumental in helping our clients manage gigant
information processing requirements. Our solutienable our clients to focus on core operationgebatonitor anc
manage investment performance and risk, improveatipg efficiency and reduce operating costs. Qutfplio of
over 60 products and software-enabled servicewgliur clients to automate and integrate fronteeffunctions
such as trading and modeling, middle-office funtdisuch as portfolio management and reporting pbact-office
functions such as accounting, performance measunteneeonciliation, reporting, processing and dlegar

The following chart summarizes our principal softev@aroducts and services, typical users and thecaker
markets each product serves. Most of these produetalso used to deliver our software-enabledsesy

Products Typical Users Vertical Markets Served

Portfolio Management/Accounting

AdvisorWare Portfolio manager Alternative investment manage
Altair Asset managel Financial market

CAMRA Fund administrator Institutional asset manage
Debt & Derivatives Investment advisor Insurance & pension func
Fund RunnerMarathon Auditors Treasury, banks & credit uniol
Global Wealth Platforn Alternative investment manage

Lightning Brokers/dealer

MAXIMIS

Pace!

Pages

PALMS

PortPra

Recon

Sylvan

TNR Solution

Total Returr

12
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Products

Trading/Treasury Operation:
Antares

Antares Trade

MarginMan

MarketLook Information Systel
TradeDes}

TradeThru

Tradeware MarketCent

Financial Modeling
DBC

PTS

Risk Analytics

Loan Management/Accounting
BANC Mall

LMS Loan Suite

LMS Originator

LMS Servicet

Property Managemen
CondotelWare

SKYLINE
TimeShareWar:

Money Market Processin
Information Manage
Money Market Manage
Global Debt Manage

Typical Users

Securities trader
Financial institution:
Asset manage!
Brokers/dealer
Financial exchange

CEO/CFOs

Risk manager

Actuarial professional
Bank asset/liability manage
Investment bankel
State/local treasury ste
Financial advisor

Mortgage originator
Commercial lender

Mortgage loan servicel
Mortgage loan portfolio manage
Real estate investment manag
Bank/credit union loan officel

Real estate investment managers

Real estate leasing age
Real estate property manag
Facility manager

Condo managel

Time share resort managt

Financial institution:
Custodian:

Security lender.
Cash manage!
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Vertical Markets Served

Alternative investment manage
Financial market

Treasury, banks & credit uniol
Corporate treasurie

Insurance & pension func
Municipal finance group
Treasury, banks & credit uniol
Asset managel

Hedge fund:

Commercial lender
Insurance & pension func
Treasury, banks & credit uniol

Real estate leasing/property
manager:

Treasury, banks & credit uniol
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Products

Training
Zoologic Learning Solution

Service!

Advanced Component Architectu
Custom Mobility

Evare

GlobalX

SS&C Direct

SS&C Fund Service

SS&C PEI Solution

SSCNeil

SvC

Tradeware FIXLink
Tradeware OATS Consolidat

Portfolio management/accounting

Typical Users

Financial institution:s
Asset manage!
Hedge fund manage
Investment bankel

Typical Users

Portfolio manager

Asset managel

Financial exchange

Fund administrator
Investment advisor

Alternative investment manage
Securities tradetr
Brokers/dealer

Private equity

Vertical Markets Served

All verticals

Vertical Markets Served

Alternative investment manage
Financial market

Institutional asset manage
Insurance and pension fun
Treasury, banks & credit uniol

Our products and services for portfolio managemspah most of our vertical markets and offer owgrdh a
wide range of investment management solutions.

AdvisorWare. AdvisorWare software supports hedge funds, fuufdands and family offices with
sophisticated global investment, trading and mamage concerns, and/or complex financial, tax (idzig German
tax requirements), partnership and allocation répgrequirements. It delivers comprehensive muttiency
investment management, financial reporting, perforoe fee calculations, net asset value calculatmomgact
management and partnership accounting in a stréigbtigh processing environment.

Altair. Altair software is a portfolio management systsigned for companies that are looking for a smiut
that meets Benelux market requirements and wasntétierver architecture with SQL support. We lieeAlair
primarily to European asset managers, stock brpkestodians, banks, pension funds and insurano@aoies.
Altair supports a full range of financial instruntgnincluding fixed income, equities, real estateestments and

alternative investment vehicles.

CAMRA. CAMRA (Complete Asset Management, Reporting asdodinting) software supports the integrated
management of asset portfolios by investment psidesls operating across a wide range of institatiinvestment
entities. CAMRA is a 32-bit, multi-user, integratealution tailored to support the entire portfali@nagement
function and includes features to execute, accfmrdand report on all typical securities transatsio

We have designed CAMRA to account for all actiwtad the investment operation and to continuallglatp
investment information through the processing gftteday securities transactions. CAMRA maintaimssactions
and holdings and stores the results of most aco@uoalculations in its open, relational databaseyiding user-
friendly, flexible data access and supporting deteehousing.

CAMRA offers a broad range of integrated moduleg ttan support specific client requirements, suchBA
dollar rolls, trading, compliance monitoring, nesat value calculations, performance measurenmentdlculations
and reporting.

Debt & Derivatives. Debt & Derivatives is a comprehensive financigblecation software package designe
process and analyze all activities relating tov@give and debt portfolios, including pricing, vation and risk
analysis, derivative processing, accounting, mamage reporting and regulatory reporting. Debt & iDatives
delivers real-time transaction processing to treaand investment professionals, including tradepgrations staff,
accountants and auditors.

14
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FundRunner Marathon.Fund RunnerMarathon gives hedge fund managers the tools nageks investor
communication and reporting.

Global Wealth Platform. A web-based service, Global Wealth Platform carmabiour core asset management
product functions with an innovative, easyuse interface. Global Wealth Platform providesraagrated suite wit
key components — modeling, trading, portfolio aguing, client communications and other missionicait
workflows — as an on-demand, software-enabled servi

Lightning. Lightning is a comprehensive software-enabledisersupporting the front-, middle- and back-
office processing needs of commercial banks ankldordealers of all sizes and complexity. Lightnengomates a
number of processes, including trading, sales,ifigycgccounting, risk analysis and asset/liabititgnagement.

MAXIMIS. MAXIMIS is a real-time intranet-enabled portfolmanagement solution for insurance companies,
pension funds and institutional asset managerkeitgproduct functions include portfolio analysis;estment
management, trade processing, cash processing;aurriéncy accounting, regulatory reporting, opiera and
analysis and management reporting.

Pacer. Pacer is a portfolio management and accountiatesydesigned to manage diversified global
portfolios and meet the unigue management and atioguneeds of all business streams, from institwti and
pension management, to separately managed accpurgge client portfolios, mutual funds and umitsts.

Pages. Pages is a client communication system that géeeunique individual client statements and slide
presentations for print, electronic or face-to-faweetings. Pages helps enhance customer servigesdiycing
client statements that automatically assemble fdata portfolio management, customer relationshimaggement,
performance measurement and other investment system

PALMS. PALMS (Portfolio Asset Liability Management Sysigis an Internet-based service for community
banks and credit unions that enables them to maamadj@nalyze their balance sheet. PALMS gives €i@n
institutions instant access to their balance she@nporting data directly from general ledger,ipdeposit and
investment systems and can perform simulationdétailed analysis of the data.

PortPro. PortPro delivers Internet-based portfolio accognaénd is available as a software-enabled service.
PortPro helps financial institutions effectively aserre, analyze and manage balance sheets andhievst
portfolios. PortPro is offered as a stand-alonepeb or as a module of Lightning. PortPro includesd accounting
and analytics.

Recon. Recon is a transaction, position and cash retatioh system that streamlines reconciliation by
identifying exceptions and providing effective wilokv tools to resolve issues faster, thereby remtyiciperational
risk. Recon automatically reconciles transactitwadglings and cash from multiple sources.

Sylvan. Sylvan is a performance measurement, attribwtimhcomposite management platform that is des
to streamline the calculation and reporting of parfance measurement requirements.

TNR Solution. TNR Solution is a software product for privateiigg, hedge funds, funds of hedge funds and
family offices. Built around Microsoft's .NET platfm, the product gives end users the flexibilityrtanage all
aspects of their operations from contact managerfiemd raising, investor relations, fund, portfodind deal
management, general ledger and reporting.

Total Return. Total Return is a portfolio management and pastrip accounting system directed toward the
hedge fund and family office markets. It is a malirrency system, designed to provide financial tardaccounting
and reporting for businesses with high transactmomes.

Trading/treasury operations

Our comprehensive real-time trading systems offeide range of trade order management solutiorts tha
support both buy-side and sell-side trading. Olirdervice trade processing system delivers conmgnsive
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processing for global treasury and derivative of@na. Solutions are available to clients eitheotigh a license or
as a software-enabled service.

Antares. Antares is a comprehensive, real-time, eventetdrivading and profit and loss reporting system
designed to integrate trade modeling with tradeomanagement. Antares enables clients to tradeeguut fixed-
income, equities, foreign exchange, futures, ogtio@pos and many other instruments across ditfasset classes.
Antares also offers an add-on option of integratitegtmaps’ data visualization technology to broeuse navigate
holdings information.

Antares Trader. Antares Trader is an integrated order and exacutianagement system (OEMS) that enables
clients to integrate pre-trade compliance, reaktposition and profit and loss (P&L), “what-if” dgsis, reporting,
and Financial Information eXchange (FIX) connedyivin addition, Antares Trader facilitates theting of trades
to multiple brokers and execution venues and pesritirect market access for equities, futures atidres trading.

MarginMan. MarginMan delivers collateralized trading softevan the foreign exchange marketplace.
MarginMan supports collateralized foreign exchatrgding, precious metals trading and over-the-caufareign
exchange options trading.

MarketLook Information System (MLISMLIS allows traders anywhere in the world acdessarket color
and size directly from traders on the trading flobthe New York Stock Exchange.

TradeDesk. TradeDesk is a comprehensive paperless tradstgrsythat automates front- and middle-office
aspects of fixed-income transaction processingahticular, TradeDesk enables clients to autonieitettentry,
confirmation and access to offerings and providients with immediate, online access to compleient!
information and holdings.

TradeThru. TradeThru is a web-based treasury and derivatipesations service that supports multiple asset
classes and provides multi-bank, multi-entity andtircurrency integration of front-, middle- anddbaoffice trade
functions for financial institutions. TradeThruasailable either through a license or as a softvealed service.
The system delivers automated front- to back-offizections throughout the lifecycle of a tradenfrdeal capture
to settlement, risk management, accounting andtiegoTradeThru also provides data to other exksgstems,
such as middle-office analytic and risk managersgstems and general ledgers. TradeThru providesamenon
instrument database, counterparty database, aaitliand end-of-day runs.

Tradeware MarketCenter.Tradeware MarketCenter is an order managemeuticolfor all aspects of global
agency trading process, from sending indicationigtefest (I0I's) to managing order flow to prowvidiback-office
and compliance reporting.

Financial modeling

We offer several powerful analytical software améficial modeling applications for the insurancduistry.
We also provide analytical software and servicehéomunicipal finance groups market.

DBC Product Suite. We provide analytical software and services taicipal finance groups. Our suite of
DBC products addresses a broad spectrum of muhfaiaace concerns, including:

 general bond structure
* revenue bond:s
 housing bonds

* student loans, ar

Federal Housing Administratic— insured revenue bonds and securitizati
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Our DBC products also deliver solutions for debicuring, cash flow modeling and database manageme
Typical users of our DBC products include investiismks, municipal issuers and financial advisorssfructuring
new issues, securitizations, strategic planningamset/liability management.

PTS. PTS is a pricing and financial modeling tool liée insurance companies. PTS provides an economic
model of insurance assets and liabilities, gensgaiption-adjusted cash flows to reflect the comlet of options
and covenants frequently encountered in insuraontracts or comparable agreements.

Risk Analytics. Risk Analytics provides a comprehensive viewisk across all asset classes for banks, hedge
funds, asset managers, insurance companies anidpé&nsds. Risk Analytics is designed for risk mgeis who
need better tracking, managing and reporting afexalt-risk and ex-ante risk measures across &t aEsses.

Loan management/accounting
Our products that support loan administration a@dtis are LMS and BANC Mall.

BANC Mall. BANC Mall is an Internet-based lending and leggivol designed for loan officers and loan
administrators. BANC Mall provides, as a softwanadgled service, online lending, leasing and reetarals that
deliver critical information for credit processiagd loan administration. Clients use BANC Mall on a
basis to access more than a dozen data providers.

LMS Loan Suite. The LMS Loan Suite is a single database apptinatiat provides comprehensive loan
management throughout the life cycle of a loamftbe initial request to final disposition. We hataictured the
flexible design of the LMS Loan Suite to meet thestncomplex needs of commercial lenders and sesvice
worldwide. The LMS Loan Suite includes both the LK@8ginator and the LMS Servicer, facilitating igtated
loan portfolio processing.

LMS Originator. LMS Originator is a comprehensive commercial logigination system, designed to bring
efficiencies and controls to streamline the loagination process. LMS Originator tracks the oragion of a loan
from the initial request through the initial fundirit enables clients to set production goals, mesproduction
volumes against these goals and analyze the qudliban requests being submitted by third partidsS
Originator is integrated with LMS Servicer for sdass loan management processing throughout theyldie of a
loan.

LMS Servicer. LMS Servicer is a comprehensive commercial laamising system designed to support the
servicing of a wide variety of product types anthpdex loan structures. LMS Servicer provides capas in
implementing complex investor structures, efficipayment processing, escrow processing and analysis
commercial mortgage-backed securities (CMBS) sergiand reporting and portfolio analytics. LMS Seev is
integrated with LMS Originator for seamless loamagement processing throughout the life cycle loga.

Property management

CondotelWare. CondotelWare incorporates a Service Oriented ifgcture (SOA) and is designed to address
the special operational challenges of condominiotels.

SKYLINE. SKYLINE is a comprehensive property managemestesy that integrates all aspects of real estate
property management, from prospect managemenase ladministration, work order management, acoogiatnd
reporting. By providing a single-source view of i@l estate holdings, SKYLINE functions as andné¢ed lease
administration system, a historical property/pditfknowledge base and a robust accounting anadimhreporting
system, enabling users to track each property nehagcluding data on specific units and tenantarkdt segmen
served include:

e commercia
* residential
* retail
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* retirement communitie
e universities
* hospitals

TimeShareWare.TimeShareWare Enterprise incorporates a Servi@nt@d Architecture (SOA) and provides
the tools, structure, and performance needed tonatwmdate management of complex and demanding resort
operations, including sales and marketing, managgrentract processing, loan servicing and prgpert
management.

Money market processing

Information Manager. Information Manager is a comprehensive web-emaftdution for financial institutions
that delivers core business application functidpati internal and external clients’ desktops. fnfation Manager
provides reporting, transaction entry, schedulexgitlement and work flow management and interfaodhird-
party applications. Information Manager supportskbaffice systems, including custody, trust accaumtsecurity
lending, cash management, collateral managemerglabdl clearing.

Money Market Manager.Money Market Manager (M3) is a web-enabled sotuthat is used by banks and
broker-dealers for the money market issuance ®svid3 provides the functionality required for isguand acting
as a paying agent for money market debt instruméf@sprovides the reports needed for clients to agartheir
business, including deals, issues and paymentalscru

Global Debt Manager. Global Debt Manager is a robust browser baseticapipn for corporate and municig
bond accounting. Fully integrated with Money Markf&nager (M3), Global Debt Manager offers proceg$on
conventional and structured debt within a secuteflxible platform.

Training

Zoologic Learning Solutions.Zoologic Learning Solutions is a suite of leaghgolutions that provides in-
depth, introductory and continuing education tragnat all levels, offering mix-and-match coursesilgaonfigured
into curriculums that meet our clients’ needsntfliides instructor-led training, web-based coursewaad program
design.

Services

Advanced Component Architecture (ACA)CA is a robust set of service capabilities tealep customized
trading and support solutions for exchanges, bages and financial institutions. With the core tedbgy
components of ACA, clients can significantly redtice traditional system delivery process.

Custom Mobility. Custom Mobility provides expertise in designimglaleveloping mobility solutions for the
financial markets. We believe that our understagaifithe power of mobile/wireless technology, caaplith a
deep understanding of the financial markets, hawnitted us to offer services tailored to this grogvportion of the
market.

Evare. Evare is a leader in financial data acquisiticemysformation and delivery services. Global Mankge
Services connect you to your clients and countéigsansing each firm’s preferred method of conmvégti custom
data formats, and industry standards. All partidize their existing systems and protocols withbatving to
upgrade or install software.

GlobalX. GlobalX is a trading solution providing brokeratiers with a simplified, integrated crolssrder trad
execution and settlement process. The GlobalX @olgy is designed to provide clients with improwezerational
efficiency, lower costs and a significantly higlpercentage of successful cross-border trades.

SS&C Direct. We provide comprehensive software-enabled sesvto®ugh our SS&C Direct operating unit
for portfolio accounting, reporting and analysiadtions. Since 1997, SS&C Direct has offered ASP,
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business process outsourcing (BPO) and blendeduraiag services to institutional asset managassjrance
companies, hedge funds, and financial institutions.

The SS&C Direct service includes:

« full BPO investment accounting and investment ofj@na services
« hosting of a compar's application software

« automated workflow integratiol

« automated quality control mechanisms,

» extensive interface and connectivity services &iadian banks, data service providers, depositaridsothe
external entities

SS&C Fund ServicesWe provide comprehensive on- and offshore fundiattration services to hedge fund
and other alternative investment managers usingyrietary software products. SS&C Fund Servafésrs fund
manager services, transfer agency services, fufdsids services, tax processing and accountingoancessing.
SS&C Fund Services supports all fund types andsimvent strategies. Market segments served include:

« hedge fund manage

« funds of funds manage

« commodity trading advisol
 family offices

 private wealth group

* investment manage

« commodity pool operatol
 proprietary trader

* private equity group

» separate managed accou

SS&C PEI Solutions.SS&C PEI Solutions provides outsourced admirtistnaservices and software designed
specifically for the private equity firms and thermerships they sponsor.

SSCNet. SSCNet is a global trade network linking investimaanagers, broker-dealers, clearing agencies,
custodians and interested parties. SSCNet's nead-tiade matching utility and delivery instructibatabase
facilitate integration of front-, middle- and baoffice functions, reducing operational risk andtsos

SVC. SVC is a single source for securities data thasolidates data from leading global sources toigeo
clients with the convenience of one customized ttd. SVC provides clients with seamless, timelg accurate
data for pricing, corporate actions, dividendsgiiest payments, foreign exchange rates and secuaitjer for
global financial instruments.

Tradeware FIXLink. Tradeware FIXLink is a FIX network for 10ls, trag| orders, and allocations, providing a
reliable broker-neutral and platform-neutral FIXhoectivity service to broker-dealers and institngio

Tradeware OATS ConsolidatorTradeware OATS Consolidator is a broker-neutoahgliance service that
provides an Order Audit Trail System, or OATS, mejpg solution for broker-dealers using multiplading
systems.
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Software and service delivery option:

Our delivery methods include software-enabled sesyisoftware licenses with related maintenance
agreements, and blended solutions. Substantidlbf alr software-enabled services are built aroand leverage
our proprietary software.

Software-Enabled ServicesWe provide a broad range of softwamabled services for our clients. By utilizi
our proprietary software and avoiding the substhuitse of third-party products to provide our safite+enabled
services, we are able to greatly reduce potenpietating risks, efficiently tailor our products asetvices to meet
specific client needs, significantly improve ovésdrvice levels and generate high overall opegatiargins and
cash flow. Our software-enabled services are gépgnavided under non-cancelable contracts wiitiahterms of
one to five years that require monthly or quart@dyments and are subject to automatic annual @revwhe end «
the initial term unless terminated by either paRsicing on our software-enabled services varigedding upon the
complexity of the services being provided, the namdf users, assets under management and tramsgaotione.
Importantly, our software-enabled services allovtaieverage our proprietary software and exisiirigastructure,
thereby increasing our aggregate profits and das¥sf For the year ended December 31, 2010, resfinom
software-enabled services represented 64.4% dfreatanues.

Software License and Related Maintenance Agreemeants license our software to clients through either
perpetual or term licenses. In connection with ¢hesntracts we provide maintenance. Maintenanceamis on our
core enterprise software products, which typicelborporate annual pricing increases, provide uhk wistable and
contractually recurring revenue base due to averaggnue retention rates of over 90% in each ofasiefive years
We typically generate additional revenues as oistieg clients expand usage of our products. Ferygar ended
December 31, 2010, license and maintenance reveapessented 7.2% and 22.1% of total revenuesectsply.

Blended Solutions.We provide certain clients with targeted, blendeliitions based on a combination of our
various software and softwaemabled services. We believe that this capabilitther differentiates us from many
our competitors that are unable to provide thigle¥ service.

Professional services

We offer a range of professional services to astets. Professional services consist of consgiléind
implementation services, including the initial gl$dtion of systems, conversion of historical data ongoing
training and support. Our in-house consulting teammsk closely with the client to ensure the smawémsition and
operation of our systems. Our consulting teams ladwmad range of experience in the financial sesvindustry
and include certified public accountants, chartdireahcial analysts, mathematicians and IT professis from the
asset management, real estate, investment, ingydaedge fund, municipal finance and banking indestWe
believe our commitment to professional servicedifates the adoption of our software products asrour target
markets. For the year ended December 31, 2010nuegerom professional services represented 6.3Wtalf
revenues.

Product support

We believe a close and active service and supplationship is important to enhancing client satibn and
furnishes an important source of information regage@volving client issues. We provide our largieerds with a
dedicated client support team whose primary respiityg is to resolve questions and provide solntdo address
ongoing needs. Direct telephone support is provdlethg extended business hours, and additionaishene
available during peak periods. We also offer th&SSolution Center, a website that serves as alugixe online
community for clients, where clients can find ansse product questions, exchange information,esbhast
practices and comment on business issues. Appreadyravery two weeks, we distribute via the Intéroer
software and serviceBriefings, which are industry-specific articles in our eigkttical markets and in geographic
regions around the world. We supplement our semmksupport activities with comprehensive trainifigaining
options include regularly hosted classroom andhenli
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instruction,e.Training, and online client seminars, or “webinars,” thédli@ss current, often technical, issues in the
financial services industry.

We periodically make maintenance releases of liegseftware available to our clients, as well gulatory
updates (generally during the fourth quarter, evhan and if available basis), to meet industry reépg obligations
and other processing requirements.

Clients

We have over 4,500 clients globally in eight vextimarkets within the financial services industrgttrequire a
full range of information management and analyaispounting, actuarial, reporting and compliancévsne on a
timely and flexible basis. Our clients include nmadtional banks, retail banks and credit unionsigesfunds, funds
of funds and family offices, institutional assetrmagers, insurance companies and pension fundsgcipahiinance
groups, brokers/dealers, financial exchanges, carialdéenders, real estate lenders and propertyagens. Our
clients include many of the largest and most wetlegnized firms in the financial services indusbByring the year
ended December 31, 2010, our top 10 clients reptedepproximately 17% of revenues, with no simjknt
accounting for more than 5% of revenues.

Sales and marketing

We believe a direct sales organization is essefatidle successful implementation of our busin&sdegy,
given the complexity and importance of the operaiand information managed by our products, therskte
regulatory and reporting requirements of each itrgiuand the unique dynamics of each vertical ma®er
dedicated direct sales and support personnel ea@ilynundergo extensive product and sales traiaimgjare located
in our various sales offices worldwide. We also tedemarketing to support sales of our real esiaiperty
management products and work through alliance pegtwho sell our software-enabled services to their
correspondent banking clients.

Our marketing personnel have extensive experiembigh tech marketing to the financial serviceaustdy and
are responsible for identifying market trends, eatihg and developing marketing opportunities, gatneg client
leads and providing sales support. Our marketinigities, which focus on the use of the Internetast-effective
means of reaching current and potential clientdudate:

< content-rich, periodic software and servieBsiefingstargeted at clients and prospects in each of aticeé
and geographic marke!

« regular produc-focused webinar:
e seminars and symposiun

« trade shows and conferences,

» e-marketingcampaigns

Some of the benefits of our shift in focus to atetnet-based marketing strategy include lower niareosts,
more direct contacts with actual and potentialntieincreased marketing leads, distribution ofenor
up-to-date marketing information and an improveiitgtio measure marketing initiatives.

The marketing department also supports the sates feith appropriate documentation or electronitarials
for use during the sales process.

Product development and engineering

We believe we must introduce new products and @ifeduct innovation on a regular basis to maintain
competitive advantage. To meet these goals, wenudtidisciplinary teams of highly trained personael leverage
this expertise across all product lines. We havested heavily in developing a comprehensive prodoalysis
process to ensure a high degree of product furalityrand quality. Maintaining and improving thaegrity, quality
and functionality of existing products is the resgibility of individual product managers. Produngaeering
management efforts focus on enterprise-wide stiedegnplementing best-
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practice technology regimens, maximizing resoussgbmapping out an integration plan for our entimérella of
products as well as third-party products. Our reteand development expenses for the years endeshier 31,
2008, 2009 and 2010 were $26.8 million, $26.5 orilland $31.4 million, respectively. In addition, heve made
significant investments in intellectual propertyahgh our acquisitions.

Our research and development engineers work clogigtyour marketing and support personnel to enthae
product evolution reflects developments in the ragplace and trends in client requirements. We lgaverally
issued a major release of our core products dihi@gecond or third quarter of each fiscal yeaickvincludes botl
functional and technical enhancements. We alsoigeecan annual release in the fourth quarter tece®volving
regulatory changes in time to meet clients’ yeat-&porting requirements.

Competition

The market for financial services software and iservis competitive, rapidly evolving and highlynsgive to
new product introductions and marketing effortsdmustry participants, although high conversiontsasn create
barriers to adoption of new products or technolegide market is fragmented and served by botleiacgle
players with broad offerings as well as firms ttaget only local markets or specific types of mige We also face
competition from information systems developed sebiced internally by the IT departments of lafigancial
services firms. We believe that we generally coméfectively as to the factors identified for eacarket below,
although some of our existing competitors and pg@eoompetitors have substantially greater finahdechnical,
distribution and marketing resources than we hanknaay offer products with different functions eafures that
are more attractive to potential customers tharofferings.

Alternative Investments:n our alternative investments market, we compétie multiple vendors that may be
categorized into two groups, one group consistingaependent specialized administration providessich are
generally smaller than us, and the other inclugirigne brokerage firms offering fund administrateervices. Majo
competitors in this market include CITCO Group tStatreet Bank and Citi Alternative Investment 8ms. The
key competitive factors in marketing software aad/ges to the alternative investment industrytheeneed for
independent fund administration, features and adéjiy of the software, level and quality of custer support,
level of software development expertise and tatat of ownership. Our strengths in this marketaaneexpertise,
our independence, our ability to deliver functiatyaby multiple methods and our technology, inchglihe
ownership of our own software. Although no compangominant in this market, we face many competjteome
of which have greater financial resources andibigtion facilities than we do.

Asset Managementin our asset management market, we compete widtniety of other vendors depending
client characteristics such as size, type, locattomputing environment and functionality requirertse
Competitors in this market range from larger prev&of integrated portfolio management systemsoargburcing
services, such as SunGard, BNY Mellon Financiag({&&mvestment Systems) and Advent Software, tdlsma
providers of specialized applications and technel®guch as StatPro, Charles River Developmenbtrats. We
also compete with internal processing and inforamatechnology departments of our clients and pretsgeclients.
The key competitive factors in marketing asset rgangent solutions are the reliability, accuracyelimess and
reporting of processed information to internal amternal customers, features and adaptability ®&tftware, level
and quality of customer support, level of softwaeselopment expertise and return on investment.s@angths in
this market are our technology, our ability to detifunctionality by multiple delivery methods aodr ability to
provide cost-effective solutions for clients. Altlgh no company is dominant in this market, we faeay
competitors, some of which have greater finan@aburces and distribution facilities than we do.

Insurance and Pension Funddn our insurance and pension funds market, wepstenwith a variety of
vendors depending on clients characteristics sadiza, type, location, computing environment anttfionality
requirements. Competitors in this market range flamge providers of portfolio management systemshsas State
Street Bank (Princeton Financial Systems) and Suh@a smaller providers of specialized applicasiamd
services.
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We also compete with outsourcers, as well as tteerial processing and information technology depents o
our clients and prospective clients. The key coitipetfactors in marketing insurance and pensi@ngystems are
the accuracy, timeliness and reporting of procesdedmation provided to internal and external ot features ar
adaptability of the software, level and qualitycastomer support, economies of scale and retuinvastment. Our
strengths in this market are our years of expeegaar top-tier clients, our ability to provide stbns by multiple
delivery methods, our cost-effective and customizablutions and our expertise. We believe thahase a strong
competitive position in this market.

Real Estate Property Managementn our real estate property management marketomgete with numero
software vendors consisting of smaller specialisad estate property management solution providedslarger
property management software vendors with morecagelil resources than our real estate property reare&y
business, such as Yardi Systems. The key compefdirtors in marketing property management syssmshe
features and adaptability of the software, levequdility and customer support, degree of responss@and overall
net cost. Our strengths in this market are theityuafl our software and our reputation with outedlis. This is a ve
fragmented market with many competitors.

Treasury, Banks & Credit Unionsin our treasury, banks & credit unions markegr¢hare multiple software
and services vendors that are either smaller peosidf specialized applications and technologidarger providers
of enterprise systems, such as SunGard and Misgsal¥% compete with outsourcers as well as thenalte
processing and information technology departmehtaipclients and prospective clients. The key cetitipe
factors in marketing financial institution softwaald services include accuracy and timelinessafgesed
information provided to clients, features and adhility of the software, level and quality of custer support, level
of software development expertise, total cost ofi@ship and return on investment. Our strengthiBisnmarket are
our flexible technology platform and our ability poovide integrated solutions for our clients. histmarket we face
many competitors, some of which have greater firdmesources and distribution facilities than vee d

Commercial Lending: In our commercial lending market, we compete witariety of other vendors
depending on client characteristics such as sipe, tocation and functional requirements. Compeditn this
market range from large competitors whose prindipsinesses are not in the loan management busguetsas
PNC Financial Services (Midland Loan Serviceskrtaller providers of specialized applications awahhologies.
The key competitive factors in marketing commertgalding solutions are the accuracy, timelinessrapdrting of
processed information provided to customers, lef/sbftware development expertise, level and gualitcustomer
support and features and adaptability of the saw@ur strength in this market is our ability toyide both
broadly diversified and customizable solutions tio dients. In this market we face many competjtemne of
which have greater financial resources and digiobuacilities than we do.

Financial Markets: In our financial markets, our competition faléd two categories — the internal
development organizations within financial entespsi and specialized financial vendors, such as &uhGidessa
and Cinnober. The key competitive factors in manigtinancial markets technology solutions are @a/pn track
record of delivering high quality solutions, lewélresponsiveness and overall net cost. Our stnerigtthis market
are a successful track record of delivering sohgiand our reputation with our clients. This issatremely
competitive environment which requires developirgirang customer relationship where we are viewetenas a
partner than a vendor.

Proprietary rights

We rely on a combination of trade secret, copyrightiemark and patent law, nondisclosure agreeszart
technical measures to protect our proprietary teldgy. We have registered trademarks for many ofoooducts
and will continue to evaluate the registration ddiiéional trademarks as appropriate. We generaitgranto
confidentiality and/or license agreements with emnployees, distributors, clients and potentialntieWe seek to
protect our software, documentation and other anithaterials under trade secret and copyright lewvigh afford
limited protection. These efforts may be insuffitiéo prevent third parties from asserting intellet property right
in our technology. Furthermore, it may be possibtaunauthorized third
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parties to copy portions of our products or to regesngineer or otherwise obtain and use propyiééormation,
and third parties may assert ownership rights inppaprietary technology. For additional risks tilg to our
proprietary technology, please see “Risk factorfisks relating to our business — If we are unablprbtect our
proprietary technology, our success and our alititpompete will be subject to various risks, sashhird-party
infringement claims, unauthorized use of our tedpy disclosure of our proprietary informationinability to
license technology from third parties.”

Rapid technological change characterizes the softal@velopment industry. We believe factors sucthas
technological and creative skills of our personnely product developments, frequent product enhmaents, name
recognition and reliable service and support areenmaportant to establishing and maintaining a éeskip position
than legal protections of our technology.

Employees

As of December 31, 2010, we had 1,399 full-time kyges, consisting of:

» 242 employees in research and developn
« 826 employees in consulting and servic

« 90 employees in sales and marketi

« 127 employees in client support; ¢

* 114 employees in finance and administrat

As of December 31, 2010, 365 of our employees \Wweogir international operations. No employee isared
by any collective bargaining agreement. We beliévat we have a good relationship with our employees

Additional Information

SS&C Holdings was incorporated in Delaware as Smeshcquisition Corporation in July 2005 and chathge
its name to SS&C Technologies Holdings, Inc. ineJ2A07. SS&C was organized as a Connecticut caiporia
March 1986 and reincorporated as a Delaware cdipara April 1996. On November 23, 2005, SS&C Holgs
acquired SS&C in connection with the Transactiandescribed above. Our principal executive offeeslocated at
80 Lamberton Road, Windsor, Connecticut 06095. t€lephone number of our principal executive offites
(860) 298-4500.

Iltem 1A. Risk Factors

You should carefully consider the following riskctars, in addition to other information includedtivs annual
report on Form 10-K and the other reports we fildhwthe Securities and Exchange Commission. If@frthe
following risks occur, our business, financial citizth and operating results could be materiallyexdely affected.

Risks Relating to Our Business

Our business is greatly affected by changes in shate of the general economy and the financial metg, and ¢
prolonged downturn in the general economy or thadincial services industry could disproportionated§fect
the demand for our products and services.

As widely reported, global credit and financial kets have experienced extreme disruptions ovepale
several years, including severely diminished ligyidnd credit availability, declines in consumentidence,
declines in economic growth, increases in unemptoymates, and uncertainty about economic stabilitese
factors have caused and could continue to causelieats or prospective clients to delay or redpeechases of our
products, and our revenues could be adverselytatfeEluctuations in the value of assets underchents’
management could also adversely affect our revetlr@avorable economic conditions or continuingremoic
uncertainty could make it difficult for our clients obtain credit on
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reasonable terms or at all, preventing them frorkingadesired purchases of our products and servéaresmay
impair the ability of our clients to pay for prodsi¢hey have purchased. We cannot predict the ¢imirduration of
any economic downturn, generally, or in the marketshich our businesses operate. Continued turiwalén the
U.S. and international markets, renewed concerntabe strength and sustainability of a recovesaytipularly
given the risk of sovereign debt defaults by Euaspenion member countries, and prolonged declindgisiness
consumer spending could materially adversely affectiquidity and financial condition, and thedidity and
financial condition of our clients.

Our clients include a range of organizations infthencial services industry whose success is tirtioethe
health of the economy generally and of the findmoiarkets specifically. As a result, we believet tthactuations,
disruptions, instability or prolonged downturngtie general economy and the financial servicessimgdwcould
adversely affect demand for our products and sesvigor example, such fluctuations, disruptionstaiility or
downturns may cause our clients to do the following

« cancel or reduce planned expenditures for our mtsdand service:
» process fewer transactions through our soft-enabled service:
 seek to lower their costs by renegotiating theirt@xts with us

» move their IT solutions -house;

« switch to lowe-priced solutions provided by our competitors

« exit the industry

If such conditions occur and persist, our busimeskfinancial results, including our liquidity aodr ability to
fulfill our obligations to the holders of our 21 4% senior subordinated notes due 2013, which we tefas the
notes or senior subordinated notes, and our oginelers, could be materially adversely affected.

Further or accelerated consolidations and failurés the financial services industry could adversedifect our
results of operations due to a resulting declinedemand for our products and services.

If banks and financial services firms fail or conig to consolidate, there could be a decline inadehfor our
products and services. Failures, mergers and ddasiohs of banks and financial institutions redttoe number of
our clients and potential clients, which could agdety affect our revenues even if these eventsoloeduce the
aggregate activities of the consolidated entitiesther, if our clients fail and/or merge with seacquired by other
entities that are not our clients, or that use fesf@ur products and services, they may discomtimureduce their
use of our products and services. It is also ptssiiat the larger financial institutions resultingm mergers or
consolidations would have greater leverage in netjog terms with us. In addition, these largegfigial
institutions could decide to perform lrpuse some or all of the services that we currgmtdyide or could provide «
to consolidate their processing on a r&®&C system. The resulting decline in demand feorpraducts and servic
could have a material adverse effect on our rev@nue

If we are unable to retain and attract clients, ouevenues and net income would remain stagnant eclihe.

If we are unable to keep existing clients satisfaall additional products and services to existilgnts or
attract new clients, then our revenues and nenigcavould remain stagnant or decline. A varietyaatérs could
affect our ability to successfully retain and attrelients, including:

« the level of demand for our products and servi
« the level of client spending for information teclogy;
« the level of competition from internal client saarts and from other vendot

« the quality of our client servici
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« our ability to update our products and servicesd@aetlop new products and services needed by g}
« our ability to understand the organization and psses of our clients; al

 our ability to integrate and manage acquired bysies

We face significant competition with respect to guroducts and services, which may result in pri@suctions,
reduced gross margins or loss of market share.

The market for financial services software and isesvis competitive, rapidly evolving and highlynsiive to
new product and service introductions and marketififigrts by industry participants. The market soahighly
fragmented and served by numerous firms that tanglgtlocal markets or specific client types. Wsoalace
competition from information systems developed s@diiced internally by the IT departments of finahservices
firms.

Some of our current and potential competitors hsgeificantly greater financial, technical, distrtion and
marketing resources, generate higher revenuesaedieater name recognition. Our current or piatent
competitors may develop products comparable orrsupte those developed by us, or adapt more quitkhew
technologies, evolving industry trends or changilignt or regulatory requirements. It is also pbkesthat alliances
among competitors may emerge and rapidly acqui@fgiant market share. Increased competition negylt in
price reductions, reduced gross margins and lossaoket share. Accordingly, our business may nowgs
expected and may decline.

Catastrophic events may adversely affect our apitit provide, our clients’ ability to use, and tldemand for,
our products and services, which may disrupt ourdiness and cause a decline in revenues.

A war, terrorist attack, natural disaster or ottegiastrophe may adversely affect our businesstastaphic
event could have a direct negative impact on wndndirect impact on us by, for example, affecting clients, the
financial markets or the overall economy and realyicur ability to provide, our clients’ ability iese, and the
demand for, our products and services. The potdotia direct impact is due primarily to our sifjeant investmer
in infrastructure. Although we maintain redundaatilities and have contingency plans in place tiqut against
both manmade and natural threats, it is impossible to falificipate and protect against all potential cedpbes. £
computer virus, security breach, criminal act, faily action, power or communication failure, floesdyere storm ¢
the like could lead to service interruptions anthdasses for clients, disruptions to our operatjam damage to
important facilities. In addition, such an eventyncause clients to cancel their agreements witlolusur products
or services. Any of these events could cause angeici our revenues.

Our software-enabled services may be subject toughisons that could adversely affect our reputati@nd our
business.

Our software-enabled services maintain and proo@sidential data on behalf of our clients, somevbfch is
critical to their business operations. For example,trading systems maintain account and tradifayiination for
our clients and their customers. There is no guageathat the systems and procedures that we maiotairotect
against unauthorized access to such informatiomdegquate to protect against all security breadhear software-
enabled services are disrupted or fail for anyaeasr if our systems or facilities are infiltrateddamaged by
unauthorized persons, our clients could experiglate loss, financial loss, harm to their reputatind significant
business interruption. If that happens, we mayX{p@sed to unexpected liability, our clients mawksaour
reputation may be tarnished, and client dissatigfia@nd lost business may result.
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We may not achieve the anticipated benefits front aoquisitions and may face difficulties in integtimg our
acquisitions, which could adversely affect our rewees, subject us to unknown liabilities, increasests and
place a significant strain on our management.

We have acquired and intend in the future to aegempanies, products or technologies that we\reteuld
complement or expand our business, augment ouraneokerage, enhance our technical capabilitieghw@rwise
offer growth opportunities. However, acquisitiomsiltl subject us to contingent or unknown liabistiand we may
have to incur debt or severance liabilities or evatf investments, infrastructure costs or otheets

Our success is also dependent on our ability topbet® the integration of the operations of acquivadinesses
in an efficient and effective manner. Successftdgration in the rapidly changing financial sergic®ftware and
services industry may be more difficult to accormiplihan in other industries. We may not realizebmeefits we
anticipate from acquisitions, such as lower cosisareased revenues. We may also realize sucHiteemere
slowly than anticipated, due to our inability to:

« combine operations, facilities and differing firmltures;
« retain the clients or employees of acquired e
» generate market demand for new products and sep

« coordinate geographically dispersed operatimssuccessfully adapt to the complexities ofrivagonal
operations

« integrate the technical teams of these companitsomr engineering organizatio
« incorporate acquired technologies and productsdntacurrent and future product lines; ¢

« integrate the products and services of thesgpanies with our business, where we do not hastellition,
marketing or support experience for these prodactsservices

Integration may not be smooth or successful. Thbility of management to successfully integrate the
operations of acquired companies could disruptomgoing operations, divert management from
day-to-day responsibilities, increase our expeasesharm our operating results or financial conditiSuch
acquisitions may also place a significant straimmonadministrative, operational, financial andestresources. To
manage growth effectively, we must continue to iowerour management and operational controls, erhaunc
reporting systems and procedures, integrate nesopeel and manage expanded operations. If we afgeaito
manage our growth and the related expansion imperations from recent and future acquisitions,lmginess ma
be harmed through a decreased ability to monitdrcamtrol effectively our operations and a decréashe quality
of work and innovation of our employees. Certaimof acquisitions have generated disputes withkbtders or
management of acquired companies that have regthieseixpenditure of our resources to address a lealto
litigation; any such disputes may reduce the valaéhope to realize from our acquisitions, eitheirtmyeasing our
costs of the acquisition, reducing our opportuniti@realize revenues from the acquisition or inmppétigation
costs or adverse judgments on us.

We expect that our operating results, including oprofit margins and profitability, may fluctuate aar time.

Historically, our revenues, profit margins and otbperating results have fluctuated from periogédod and
over time primarily due to the timing, size andumatof our license and service transactions. Aoidii factors that
may lead to such fluctuation include:

« the timing of the introduction and the mar&eteptance of new products, product enhancemestrces
by us or our competitor.

« the lengthy and often unpredictable sales cycldargé client engagemen
« the amount and timing of our operating costs ahéro¢xpense:
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« the financial health of our client

« changes in the volume of assets under our ¢’ managemen

« cancellations of maintenanand/orsoftware-enabled services arrangements by our clie
« changes in local, national and international refgmerequirements

» changes in our personn

» implementation of our licensing contracts and saft-enabled services arrangemel

« changes in economic and financial market conditians

« changes in the mix in the types of products andices we provide

If we cannot attract, train and retain qualified m@agerial, technical and sales personnel, we may hetable tc
provide adequate technical expertise and custonm@wige to our clients or maintain focus on our bunss
strategy.

We believe that our success is due in part to spegenced management team. We depend in large:paint
the continued contribution of our senior manageraeit, in particular, William C. Stone, our Chiefdextive
Officer and Chairman of our Board of Directors. ingsthe services of one or more members of ourseni
management could significantly delay or preventatigievement of our business objectives. Mr. Stasebeen
instrumental in developing our business strateg/farging our business relationships since he fedrtie
company in 1986. We maintain no key man life insaeapolicies for Mr. Stone or any other senioraefior
manager.

Our success is also dependent upon our abilityttaca, train and retain highly skilled technicabasales
personnel. Loss of the services of these employedlsl materially affect our operations. Competitionqualified
technical personnel in the software industry ismise, and we have, at times, found it difficulatimact and retain
skilled personnel for our operations.

Locating candidates with the appropriate qualifaad, particularly in the desired geographic lomatnd with
the necessary subject matter expertise, is diffi€uir failure to attract and retain a sufficienttber of highly
skilled employees could prevent us from develoging servicing our products at the same levels as@upetitors
and we may, therefore, lose potential clients arfésa decline in revenues.

If we are unable to protect our proprietary techruay, our success and our ability to compete willsadbject to
various risks, such as third-party infringement étas, unauthorized use of our technology, discloswieour
proprietary information or inability to license tdmology from third parties.

Our success and ability to compete depends inupam our ability to protect our proprietary tectomt. We
rely on a combination of trade secret, copyright aImdemark law, nondisclosure agreements and ialhmeasure
to protect our proprietary technology. We havestged trademarks for some of our products andowiitinue to
evaluate the registration of additional trademakappropriate. We generally enter into confidditytia
and/or license agreements with our employeesildistrs, clients and potential clients. We seefrttect our
software, documentation and other written matetialder trade secret and copyright laws, which dfforly limited
protection. These efforts may be insufficient teyant third parties from asserting intellectualgany rights in our
technology. Furthermore, it may be possible forutharized third parties to copy portions of ourguwots or to
reverse engineer or otherwise obtain and use aprietary information, and third parties may assemership
rights in our proprietary technology.

Existing patent and copyright laws afford only lied protection. Third parties may develop subsaigti
equivalent or superseding proprietary technologyoonpetitors may offer equivalent products in cefitpn with
our products, thereby substantially reducing tHeesaf our proprietary rights. There are many patémthe
financial services field. As a result, we are sabje the risk that others will claim that the innf@ot technology we
have developed, acquired or incorporated into oodycts will infringe the rights, including the pat rights,
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such persons may hold. These claims, if succegsfuld result in a material loss of our intelledtprperty rights.
Expensive and time-consuming litigation may be seagy to protect our proprietary rights.

We incorporate open source software into a limitechber of our software solutions. We monitor o ab
open source software to avoid subjecting our prtsdiecconditions we do not intend. Although we &edi that we
have complied with our obligations under the agglile licenses for open source software that wethees is little
or no legal precedent governing the interpretabbmany of the terms of certain of these licen3é&®refore, the
potential impact of these terms is uncertain anyg reault in unanticipated obligations or restrinaegarding thos
of our products, technologies or solutions affected

We have acquired and may acquire important teclgyalights through our acquisitions and have often
incorporated and may incorporate features of #gkitology across many products and services. Asudty we are
subject to the above risks and the additionalthisik the seller of the technology rights may natehappropriately
protected the intellectual property rights we acegli Indemnification and other rights under apfilieacquisition
documents are limited in term and scope and thexgfimvide us with only limited protection.

In addition, we currently use certain thipdsty software in providing some of our productd aarvices, such
industry standard databases and report writevge lost our licenses to use such software or ihdigenses were
found to infringe upon the rights of others, we Vdomeed to seek alternative means of obtaininditkeesed
software to continue to provide our products ovisess. Our inability to replace such software,@raplace such
software in a timely manner, could have a negatiygact on our operations and financial results.

We could become subiject to litigation regardingetiectual property rights, which could seriously tra our
business and require us to incur significant costghich, in turn, could reduce or eliminate profits.

In recent years, there has been significant litigain the United States involving patents and othiellectual
property rights. We are from time to time a paayitigation to enforce our intellectual propertghts or as a result
of an allegation that we infringe others’ intelleak property rights, including patents, trademaukd copyrights.
From time to time, we have received notices clagmoar technology may infringe third-party intelleat property
rights or otherwise threatening to assert inteliacproperty rights. Any parties asserting thatpuaducts or
services infringe upon their proprietary rights cbiorce us to defend ourselves and possibly dentd against the
alleged infringement. These claims and any regulawsuit, if successful, could subject us to digant liability for
damages and invalidation of our proprietary righitsese lawsuits, regardless of their success, dmitime-
consuming and expensive to resolve, adverselytafiacrevenues, profitability and prospects ancdiv
management time and attention away from our omeTsitiwe may be required to re-engineer our produrcts
services or obtain a license of third-party tecbga@s on unfavorable terms.

Our failure to continue to derive substantial reveas from the licensing of, or the provision of saftre-
enabled services related to, our CAMRA, TradeThRacer, AdvisorWare and Total Return software, artnt
provision of maintenance and professional serviégesupport of such licensed software, could advdysaffect
our ability to sustain or grow our revenues and harour business, financial condition and results of
operations.

The licensing of, and the provision of software{ddad services, maintenance and professional servitating
to, our CAMRA, TradeThru, Pacer, AdvisorWare andal ®eturn software accounted for approximately 5%
our revenues for the year ended December 31, 2U&@xpect that the revenues from these softwamdugte and
services will continue to account for a significaottion of our total revenues for the foreseediniere. As a result,
factors adversely affecting the pricing of or dechér such products and services, such as congreti
technological change, could have a material adweffset on our ability to sustain or grow our remes and harm
our business, financial condition and results aragions.

29




Table of Contents

We may be unable to adapt to rapidly changing teology and evolving industry standards and regulat
requirements, and our inability to introduce new @aucts and services could result in a loss of madr&leare.

Rapidly changing technology, evolving industry skartds and regulatory requirements and new produtt a
service introductions characterize the market forproducts and services. Our future success efledd in part
upon our ability to enhance our existing productd services and to develop and introduce new pitsdura
services to keep pace with such changes and deweldp and to meet changing client needs. The pades
developing our software products is extremely ca@xgind is expected to become increasingly compidx a
expensive in the future due to the introductiomedv platforms, operating systems and technolo@ies.ability to
keep up with technology and business and regulatioapges is subject to a number of risks, includirag;

« we may find it difficult or costly to updataioservices and software and to develop new predarud
services quickly enough to meet our cli¢ needs

< we may find it difficult or costly to make some feees of our software work effectively and secuihgr the
Internet or with new or changed operating syste

« we may find it difficult or costly to updateiosoftware and services to keep pace with busimesdving
industry standards, regulatory and other developsnarthe industries where our clients operate;

* we may be exposed to liability for securitgéches that allow unauthorized persons to gairsadoe
confidential information stored on our computerdgransmitted over our networ

Our failure to enhance our existing products amdises and to develop and introduce new produats an

services to promptly address the needs of the dimhmarkets could adversely affect our busineskrasults of
operations.

Undetected software design defects, errors or fakimay result in loss of our clientslata, litigation against ut
and harm to our reputation and business.

Our software products are highly complex and sdjglaited and could contain design defects or sofivearors
that are difficult to detect and correct. Errordags may result in loss of client data or reqdesign modifications.
We cannot be certain that, despite testing by dsoain clients, errors will not be found in new puots, which error
could result in data unavailability, loss or cottiap of client assets, litigation and other claifosdamages against
us. The cost of defending such a lawsuit, regasdiéss merit, could be substantial and could dimeanagement’s
attention from our ongoing operations. In additibrour business liability insurance coverage psiw@adequate
with respect to a claim or future coverage is uilalle on acceptable terms or at all, we may bedigor payment

of substantial damages. Any or all of these potértinsequences could have an adverse impact arpeuating
results and financial condition.

Challenges in maintaining and expanding our intertianal operations can result in increased costs|ajed
sales efforts and uncertainty with respect to ounteéllectual property rights and results of operatis.

For the years ended December 31, 2008, 2009 ar®] 2@é&rnational revenues accounted for 39%, 3666 an
32%, respectively, of our total revenues. We sattain of our products, such as Altair and Paaémarily outside
the United States. Our international business neagubject to a variety of risks, including:

« changes in a specific coun’s or regior's political or economic conditiol

difficulties in obtaining U.S. export license

potentially longer payment cycle

* increased costs associated with maintaining intermal marketing efforts
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« foreign currency fluctuation:

« the introduction of nc-tariff barriers and higher duty rate

- foreign regulatory compliance; ai

« difficulties in enforcement of thi-party contractual obligations and intellectual gndp rights.

Such factors could have a material adverse effectun ability to meet our growth and revenue pridges and
negatively affect our results of operations.

Risks Relating to Our Indebtedness

Our substantial indebtedness could adversely affeet financial health and prevent us from fulfillig our
obligations under our 18/ 4% senior subordinated notes due 2013 and our semi@dit facilities.

We have incurred a significant amount of indebtednés of December 31, 2010, we had total indeletesiof
$290.8 million and additional available borrowirgfst75.0 million under our revolving credit fagylitOur total
indebtedness consisted of $133.3 million 0f11% senior subordinated notes due 2013 and $157l®mdf
secured indebtedness under our term loan B facility

Our substantial indebtedness could have imporiaméequences. For example, it could:

< make it more difficult for us to satisfy our obligEns with respect to our notes and our senioritfadilities;

e require us to dedicate a substantial portioouo cash flow from operations to payments onindebtedness,
thereby reducing the availability of our cash flemwfund acquisitions, working capital, capital exgéures,
research and development efforts and other gecenabrate purpose

« increase our vulnerability to and limit ouexibility in planning for, or reacting to, changesour business
and the industry in which we opera

* expose us to the risk of increased interdesras borrowings under our senior credit facditiee subject to
variable rates of interes

 place us at a competitive disadvantage comparedrtoompetitors that have less debt;
« limit our ability to borrow additional fund:

In addition, the indenture governing the notes thiedagreement governing our senior credit facditientain
financial and other restrictive covenants thattlimir ability to engage in activities that may heour long-term best
interests. Our failure to comply with those covasamould result in an event of default which, it oared or
waived, could result in the acceleration of albaf debts.

To service our indebtedness, we require a significamount of cash. Our ability to generate cash éeps on
many factors beyond our control.

We are currently obligated to make periodic priatignd interest payments on our senior and subatetindeb
of approximately $21.3 million annually. Our abjlio make payments on and to refinance our indeletesland to
fund planned capital expenditures will depend onatility to generate cash in the future. Thisatoertain extent,
subject to general economic, financial, competjtiegislative, regulatory and other factors that laeyond our
control.

We cannot assure you that our business will geaet#ficient cash flow from operations or that fetu
borrowings will be available to us under our semi@dit facilities in an amount sufficient to enalbls to pay our
indebtedness or to fund our other liquidity ne&tlse. may need to refinance all or a portion of odeistedness on
before maturity. We cannot assure you that welvglhble to refinance any of our indebtedness, dietuour senio
credit facilities and the notes, on commerciallgs@nable terms or at all. If we cannot serviceindebtedness, we
may have to take actions such as selling assetsingeadditional equity or reducing or delaying itap
expenditures, strategic acquisitions, investmemndtisaliances. We
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cannot assure you that any such actions, if neggssauld be effected on commercially reasonahbimseor at all.
Despite current indebtedness levels, we and oursadiries may still be able to incur substantialiyore debt.

This could further exacerbate the risks associateih our substantial financial leverage.

We and our subsidiaries may be able to incur snbatadditional indebtedness in the future becdhederms
of the indenture governing the notes and our semexit facilities do not fully prohibit us or osubsidiaries from
doing so. Subject to covenant compliance and cec@ditions, our senior credit facilities perndétional
borrowing, including borrowing up to $75.0 milliamder our revolving credit facility. If new debtaslided to our
and our subsidiaries’ current debt levels, theteelaisks that we and they now face could intensify

Restrictive covenants in the indenture governingethotes and the agreement governing our senior @red
facilities may restrict our ability to pursue ourusiness strategies.

The indenture governing the notes and the agreegueetrning our senior credit facilities limit SS&Cability,
among other things, to:

« incur additional indebtednes

« sell assets, including capital stock of restrictelsidiaries

» agree to payment restrictions affecting S¢s restricted subsidiarie

 pay dividends

« consolidate, merge, sell or otherwise disposelafraubstantially all of SS&'s assets
* make strategic acquisitior

* enter into transactions with SS/s affiliates;

« incur liens; anc

« designate any of SSé&'s subsidiaries as unrestricted subsidia

In addition, our senior credit facilities includ#her covenants which, subject to permitted excegtiprohibit
us from making capital expenditures in excess ghgethresholds, making investments, loans andraidvances,
engaging in sale-leaseback transactions, entertogpeculative hedging agreements, and prepayingtber
indebtedness while indebtedness under our sergditdacilities is outstanding. The agreement goiey our senic
credit facilities also requires us to maintain ctiamre with specified financial ratios, particulad leverage ratio
and an interest coverage ratio. Our ability to clymyth these ratios may be affected by events hdyaur control.
See Note 6 to our consolidated financial statemfentadditional information.

The restrictions contained in the indenture govegrihe notes and the agreement governing our serdit
facilities could limit our ability to plan for oeact to market conditions, meet capital needs quie& companies,
products or technologies or otherwise restrictamtivities or business plans.

A breach of any of these restrictive covenantsusrimability to comply with the required financiatios could
result in a default under the agreement governurgsenior credit facilities. If such a default ocsuhe lenders
under our senior credit facilities may elect to:

« declare all borrowings outstanding, togethihwaccrued interest and other fees, to be immelgiatue and
payable; ol

« prevent us from making payments on the nc

either of which would result in an event of defauider the notes. The lenders also have the mgthteise
circumstances to terminate any commitments theg bayprovide further borrowings. If we are unalde t
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repay outstanding borrowings when due, the lendeder our senior credit facilities also have tlgitito proceed
against the collateral, including our availablehcaganted to them to secure the indebtednedse ihtlebtedness
under our senior credit facilities and the notesanwe be accelerated, we cannot assure you thatssets would be
sufficient to repay in full that indebtedness amd ather indebtedness.

We may not have the ability to raise the funds nesa&ry to finance the change of control offer reqai by the
indenture governing the notes.

Upon the occurrence of certain specific kinds araye of control events, we will be required to ofte
repurchase all outstanding notes at 101% of thecipdl amount thereof plus accrued and unpaidésteand
liquidated damages, if any, to the date of repusehBlowever, it is possible that we will not hauffisient funds at
the time of the change of control to repurchasentites at the required price or that restrictionsur senior credit
facilities will not allow such repurchases. In &dxh, certain important corporate events, sucteasrbged
recapitalizations that would increase the levadwfindebtedness, would not constitute a “Changearitrol” under
the indenture governing the notes.

SS&C Holdings is a holding company with no operat®or assets of its own and its ability to pay demds is
limited or otherwise restricted.

SS&C Holdings has no direct operations and no Baarit assets other than the stock of SS&C. Ouityald
pay dividends is limited by our status as a holdiampany and by the terms of the indenture govgraim notes
and the agreement governing our senior creditifiesi] which significantly restrict the ability olur subsidiaries to
pay dividends or otherwise transfer assets to S8&ldings. See “Risk factors — Risks relating to our
indebtedness — Restrictive covenants in the indergaverning the notes and the agreement govemingenior
credit facilities may restrict our ability to puesour business strategies.” Moreover, even in tiserce of any such
restrictions, none of the subsidiaries of SS&C litajd is obligated to make funds available to SS&dldihgs for
the payment of dividends or otherwise. In additibelaware law imposes requirements that may restrécability
of our subsidiaries, including SS&C, to pay dividerio SS&C Holdings. Also, SS&C Holdings has ndighio
acquire businesses or property or conduct othénéss activities directly. These limitations cowddiuce our
attractiveness to investors.

Risks relating to ownership of our common stock

If equity research analysts do not publish or cegagblishing research or reports about our businessif they
issue unfavorable commentary or downgrade our commsbock, the price and trading volume of our common
stock could decline.

The trading market for our common stock is influethdy the research and reports that equity researalysts
publish about us and our business. We do not daihiese analysts. The price of our stock couldidedf one or
more equity analysts downgrade our stock or if éharsalysts issue other unfavorable commentaryasece
publishing reports about us or our business. Ifegity research analyst who covers us or may covén the
future were to cease coverage of our company biofaegularly publish reports on us, we could lgsthility in the
financial markets, which in turn could cause oocktprice or trading volume to decline.

The market price of our common stock may be voltilvhich could result in substantial losses for #stors
purchasing shares in this offering.

Shares of our common stock were sold in our ingigdlic offering, or IPO, at a price of $15.00 gbare on
March 31, 2010, and our common stock has subsdgueaded as high as $21.95 and as low as $13.8ackive,
liquid and orderly market for our common stock nmay be sustained, which could depress the tradicg pf our
common stock. In addition, the market price of common stock may fluctuate significantly. Somehaf factors
that may cause the market price of our common dtélkctuate include:

« fluctuations in our quarterly financial resutir the quarterly financial results of companiescpived to be
similar to us;
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< changes in estimates of our financial results comemendations by securities analy

« failure of any of our products to achieve or mamtaarket acceptanc

« changes in market valuations of similar compar

» success of competitive produc

» changes in our capital structure, such as futwgeaisces of securities or the incurrence of additidebt;
* announcements by us or our competitors of signmifipaoducts, contracts, acquisitions or stratetiareces;
« regulatory developments in the United States, fpreiountries or bott

« litigation involving our company, our general inthysor both;

« additions or departures of key personi

« investor’ general perception of us; a

» changes in general economic, industry and markeditons.

In addition, if the market for technology stockstloe stock market in general experiences a logsvestor
confidence, the trading price of our common stomlld decline for reasons unrelated to our busirfesmcial
condition or results of operations. If any of tlbeefgoing occurs, it could cause our stock pricaficand may
expose us to class action lawsuits that, evens@iocessful, could be costly to defend and a disbrato
management.

A significant portion of our total outstanding shas may be sold into the public market in the neature,
which could cause the market price of our commonak to drop significantly, even if our businessdsing
well.

As of March 9, 2011, we have 76,448,720 sharesioEommon stock outstanding. In connection with our
follow-on public offering on February 3, 2011, thelders of approximately 66,143,147 shares of ounraon stock
signed lock-up agreements under which they haveeaignot to sell, transfer or dispose of, directlyndirectly, any
shares of our common stock or any securities inexercisable or exchangeable for shares of ounoamstock,
without the prior written consent of J.P. Morgarc@&éies LLC for a period of 90 days, subject tdemsion. Those
lock-up agreements are expected to expire on Ma@#]. After the expiration of the lock-up peritidese shares
may be sold in the public market, subject to pragistration or qualification for an exemption freegistration,
including, in the case of shares held by affiliatesnpliance with the volume restrictions of Rufel1To the extent
that any of these stockholders sell, or indicatengant to sell, substantial amounts of our comrsimtk in the publi
market after the contractual lock-ups and otheallegstrictions on resale lapse, the trading pofoeur common
stock could decline significantly.

A few significant stockholders control the directicof our business. If the ownership of our commotosk
continues to be highly concentrated, it will preeyou and other stockholders from influencing sidiant
corporate decisions.

As of March 9, 2011, investment funds affiliatedtwCarlyle beneficially owned approximately 46.4%oar
common stock, and William C. Stone, our ChairmathefBoard and Chief Executive Officer, benefigiallvned
approximately 23.0% of our common stock. We are phrty to a stockholders’ agreement with Carlyld a
Mr. Stone, pursuant to which Carlyle and Mr. Stbage agreed to vote in favor of nominees to ourdoé
directors nominated by each other. As a resultly@and Mr. Stone exercise control over mattecgiigng
stockholder approval and our policy and affairs.

The presence of Carlyle’s nominees on our boarirettors may result in a delay or the deterrerigeesible
changes in control of our company, which may redheemarket price of our common stock. The intare$our
existing stockholders may conflict with the intdgesf our other stockholders. Additionally,
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Carlyle and its affiliates are in the business akimg investments in companies, and from timernt@tacquire
interests in businesses that directly or indirectynpete with certain portions of our businessrersaippliers or
clients of ours.

Our management has broad discretion in the use af existing cash resources and may not use suchdsn
effectively.

Our management has broad discretion in the apiitaf our cash resources. Accordingly, our stoddéis
will have to rely upon the judgment of our managetweith respect to our existing cash resourced) witly limited
information concerning management’s specific irnters. Our management may spend our cash resourges/s
that our stockholders may not desire or that mayyisdd a favorable return. The failure by our mgement to appl
these funds effectively could harm our business.

Provisions in our certificate of incorporation andylaws might discourage, delay or prevent a chawgeontrol
of our company or changes in our management anceitefore, depress the trading price of our commoacit.

Provisions of our certificate of incorporation damdaws and Delaware law may discourage, delay event a
merger, acquisition or other change in control #tatkholders may consider favorable, includingdeetions in
which you might otherwise receive a premium foriysliares of our common stock. These provisions asy
prevent or frustrate attempts by our stockholdergplace or remove our management. These progigiatude:

« limitations on the removal of directol

+ aclassified board of directors so that not all rhers of our board are elected at one ti
« advance notice requirements for stockholder prdpa@sal nominations

« the inability of stockholders to call special mags;

« the ability of our board of directors to make, atte repeal our bylaws

« the ability of our board of directors to deside the terms of and issue new series of prefatoedk without
stockholder approval, which could be used to insit rights plan, or a poison pill, that would e dilute
the stock ownership of a potential hostile acquiikely preventing acquisitions that have not bepproved
by our board of directors; ar

< a prohibition on stockholders from acting bsitten consent if William C. Stone, investment fgraffiliated
with Carlyle, and certain transferees of Carlylaseeto collectively hold a majority of our outstamgd
common stock

The existence of the foregoing provisions and takeover measures could limit the price that inwesmight
be willing to pay in the future for shares of oonumon stock. They could also deter potential aegsiiof our
company, thereby reducing the likelihood that yould receive a premium for your common stock iraaquisition

Our management is required to devote significanhé to public company compliance requirements. Tiiay
divert management’s attention from the growth angeration of the business.

The Sarbanes-Oxley Act of 2002, and rules subseiyuemplemented by the Securities and Exchange
Commission and The NASDAQ Global Select Market, asga number of requirements on public companies,
including provisions regarding corporate governgmeetices. Our management and other personnetalavo
significant amount of time to compliance with thesgquirements. Moreover, these rules and regulsitiosly make
some activities time-consuming and costly. For gXanthese rules and regulations may make it mifiieudt and
more expensive for us to obtain director and offl@bility insurance, and we may be required toegt reduced
policy limits and coverage or incur substantialiiddal costs to maintain the same or
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similar coverage. These rules and regulations nisayraake it more difficult for us to attract andaie qualified
persons to serve on our board of directors, ourdbcammittees or as executive officers.

In addition, the Sarbanes-Oxley Act requires, amathgr things, that we maintain effective intercatrol
over financial reporting and disclosure controld anocedures. In particular, we perform system@odess
evaluation and testing of our internal control ofieancial reporting to allow management to remorthe
effectiveness of our internal control over finahcéporting, as required by Section 404 of the Sads-Oxley Act.
Our testing, or the subsequent testing by our iaddpnt registered public accounting firm, may rédeéiciencies
in our internal control over financial reportingattare deemed to be material weaknesses. Our amplivith
Section 404 requires that we expend significantagament time on compliance-related issues. Morebwer or
our independent registered public accounting fadentify deficiencies in our internal control overancial reportin
that are deemed to be material weaknesses, theetqai&e of our common stock could decline and wdd be
subject to sanctions or investigations by The NAED@BIlobal Select Market, the Securities and Exchange
Commission or other regulatory authorities, whiabwid require additional financial and managemesbueces.

Iltem 1B. Unresolved Staff Commen

None.

Item 2. Properties

We lease our corporate offices, which consist Q003 square feet of office space located in 80 Lexmoin
Road, Windsor, CT 06095. In 2006, we extendedehed term through October 2016. We utilize faesitand
offices in eighteen other locations in the Unitedt& and have offices in Toronto, Canada; Mont@ahada;
London, England; Dublin, Ireland; Amsterdam, thal¢elands; Kuala Lumpur, Malaysia; Tokyo, Japamg&pore
Curacao, the Netherlands Antilles; and Sydney, raliat We believe that our facilities are in goaahdition and
generally suitable to meet our needs for the faaisie future; however, we will continue to seekitoldal space as
needed to satisfy our growth.

Item 3. Legal Proceeding:

From time to time, we are subject to certain lggateedings and claims that arise in the normalsgoof
business. In the opinion of our management, waar@volved in any litigation or proceedings byréhparties that
our management believes could have a material seedfect on us or our business.

Item 4. [Removed and Reserve

PART Il

Item 5. Market for Registran’s Common Equity, Related Stockholder Matters anduer Purchases of Equit
Securities

Our common stock began trading on The NASDAQ Gl&méct Market under the symbol “SSNC” on
March 31, 2010. Before then, there was no publidketdor our common stock. The following table sfetsh, for
the periods indicated, the high and low sales pradeour common stock as reported by The NASDAQh@lI&elec

Market:

_High ~_Low
First Quarter 2010 (beginning March 31, 20 $16.3¢ $15.01
Second Quarter 201 $18.41 $14.4¢
Third Quarter 201! $18.3¢ $13.27
Fourth Quarter 201 $21.98  $15.6¢
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On March 9, 2011, the closing price reported on NASDAQ Global Select Market of our common stockswa
$18.95 per share. As of March 9, 2010, we had aqpately 24 holders of record of our common stock.

There is no established public trading market Farss of our Class A non-voting common stock. As of
March 9, 2011, we had one holder of record of das€A non-voting common stock.

We have never declared or paid dividends, and weotlexpect to pay dividends on our common stockHe
foreseeable future. Instead, we anticipate thaifalur earnings in the foreseeable future willised for the
operation and growth of our business. Our abibitpay dividends is limited by our status as a gdiompany and
by the terms of the indenture governing our notestae agreement governing our senior credit fasli insofar as
we may seek to pay dividends out of funds maddablaito us by our subsidiaries, because our asbiliments
directly or indirectly impose certain limitations our subsidiariesability to pay dividends or make loans to us. /
future determination as to the declaration and maytrof dividends, if any, will be at the discretiohour board of
directors and will depend on then existing condiiancluding our financial condition, operatingués, contractus
restrictions, capital requirements, business pratspd other factors our board of directors mandeslevant.

Our equity plan information required by this itesriricorporated by reference to the informationant I,
Item 12 of this Form 10-K.

Performance graph

This performance graph shall not be deemed “swigcinaterial” or to be “filed” with the Securitiesd
Exchange Commission for purposes of Section 18@fSecurities Exchange Act of 1934, as amendetigor
Exchange Act, or otherwise subject to the lialgiitunder that Section, and shall not be deemes tacbrporated
by reference into any filing of SS&C Technologiesléings, Inc. under the Securities Act of 1933aasended, or
the Exchange Act.

The following graph shows a comparison from Marth2010 (the date our common stock commenced tgadin
on The NASDAQ Global Select Market) through Decenfife 2010 of cumulative total return for our commo
stock, the NASDAQ Composite Index and the NASDAQrpater and Data Processing Index. Such returns are
based on historical results and are not intendsdggest future performance. Data for the NASDA@@osite
Index and the NASDAQ Computer and Data Processidg{ assume reinvestment of dividends.
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COMPARISON OF TEN MONTH CUMULATIVE TOTAL RETURN*
Among SS&C Technologies Holdings, Inc., the NASDA@omposite Index
And the NASDAQ Computer and Data Processing Index

200
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* $100 invested in stock on 3/31/2010 in in— including reinvestment of dividenc

3/31/10 | 4/30/10 | 5/31/10 | 6/30/10 | 7/31/10 | 8/31/10 | 9/30/10 | 10/31/10 | 11/30/10 | 12/31/10

SS&C Technologie

Holdings, Inc. 10C 111 10¢€ 10€ 11z 93 10¢ 11F 12¢ 13€
NASDAQ

Composite Inde: 10C 10s 94 88 9 89 99 10¢ 10E 11€
NASDAQ

Computer & Data

Processin( 10C 101 91 84 92 88 99 10€ 10E 113

Recent sales of unregistered securities

None.

Use of Proceeds from Registered Securities

On February 9, 2011, we closed a follow-on pubffering of our common stock, in which 11,000,00@uss
of common stock were sold at a price to the pulfli$17.60 per share. We sold 2,000,000 sharesraf@umon
stock in the offering and selling stockholders s9/@8i00,000 shares of our common stock in the offerOn
March 9, 2011, we sold 1,100,000 shares of our comstock to the underwriters pursuant to the olletraent
option. The aggregate offering price for all shazelsl in the offering, including shares sold byansl the selling
stockholders, was approximately $213.0 million. Differ and sale of all of the shares in the offgnivere registere
under the Securities Act pursuant to a registragiatement on Form S-1 (File No. 333-1716¥8)ich was declare
effective by the SEC on February 3, 2011. The oftecommenced as of February 3, 2011 and did motitate
before all of the securities registered in thesegtion statement were sold. J.P. Morgan Secsilifi€C, Morgan
Stanley & Co. Incorporated and Deutsche Bank Sgesiiinc. acted as co-representatives of the urnitera; We
raised approximately $52.1 million in net procefdsn shares sold by us in the offering after deithgct
underwriting discounts and commissions of $1.4ianlland other estimated offering expenses of $6l&m of
which the underwriters reimbursed us for $0.5 milliNo payments were made by us to directors,@Sior
persons owning ten percent or more of our commaeksir to their associates, or to our affiliateteo than
payments in the ordinary course of business ta@fi for salaries and to non-employee directoragpensation
for board or board committee service, or as a teddales of shares of common stock by sellingldtolders in the
offering. There has been no material change ipkaened use of proceeds from the offering as desdrin
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our final prospectus filed with the SEC pursuanRtde 424(b). On February 15, 2010, we announcad3IB&C
has issued a redemption notice with respect tblifs 4% Senior Subordinated Notes due 2013, and we intend
use our net proceeds from the offering and a podifoour existing cash resources to complete tdemption.

Iltem 6. Selected Financial Dat:

The selected financial data set forth below shbeldead in conjunction with our consolidated finahc
statements and related notes and “Management’'si§lgm and Analysis of Financial Condition and Resof
Operations” appearing elsewhere herein.

Successo!

Year Ended Year Ended Year Ended Year Ended Year Ended
December 31 December 31 December 31 December 31 December 31
2010(5) 2009(4) 2008(3) 2007(2) 2006(1)
(In thousands, except per share date

Statement of Operations Data:

Revenue! $ 32890 $ 270,91* $ 280,00t $ 248,16t $ 205,46¢
Operating incom: 79,84( 67,10 65,08! 48,73( 43,86¢
Net income 32,41 19,01¢ 18,80: 6,57¢ 1,07t
Earnings per shal

Basic $ 047 $ 031 $ 031 $ 011 $ 0.0z

Diluted $ 044 $ 03C $ 03C $ 0.1C $ 0.0z
Weighted average shares outstanc

Basic 69,02° 60,381 60,28 60,24¢ 60,17:

Diluted 73,07¢ 63,65: 63,70( 63,38: 62,18:
Cash dividends declared per sh — — — —

2010 2009 2008 2007 2006

Balance Sheet Data (at period end):
Total asset $1,275,721  $1,185,64. $1,127,35. $1,190,49' $1,152,52.
Total long-term debt, including current

portion 290,79« 397,25¢ 408,72 443,00¢ 471,92¢
Stockholder’ equity 857,18 645,98 587,25! 612,59: 563,13:

(1) On March 3, 2006, we acquired all of the outstagditock of Cogent Management Inc. On August 31620
acquired the assets and business of Zoologic

(2) On March 12, 2007, we acquired all of the assedsharsiness of Northport LL(

(3) On October 1, 2008, we acquired the assets anddmssof Micro Design Services, LLC. See Notes 2ldndf
notes to our consolidated financial stateme

(4) On March 20, 2009, we acquired the assets anddmsf Evare, LLC. On May 29, 2009, we acquired the
assets and related business associated with UB@ymration’s MAXIMIS software. On November 19, 200
we acquired all of the outstanding stock of TheRextnd, Inc. On December 31, 2009, we acquired Tvade
Global Corp., through the merger of TG Acquisit@arp., our wholly-owned subsidiary, with and into
Tradeware Global Corp., with Tradeware Global Cdiping the surviving company and becoming our Whol
owned subsidiary. See Notes 2 and 11 of notesrteansolidated financial statemer

(5) On February 3, 2010, we acquired the assets aatkdebusiness associated with Geller & Company kLC’
Geller Investment Partnership Services division.Gatober 1, 2010, we acquired all of the outstagdtock of
thinkorswim Technologies, Inc. On December 6, 28®acquired the all of the outstanding stock of PC
Consulting d/b/a TimeShareWare. See Notes 2 araf fidtes to our consolidated financial stateme
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Item 7. Managemen's Discussion and Analysis of Financial Condition drResults of Operation
Overview

We are a leading provider of mission-critical, sisfibated software products and softwarebled services tr
allow financial services providers to automate ctamppusiness processes and effectively manageittieimation
processing requirements. Our portfolio of softwareducts and rapidly deployable softwamabled services allov
our clients to automate and integrate front-offigections such as trading and modeling, middleeeffunctions
such as portfolio management and reporting, anl-bfice functions such as accounting, performance
measurement, reconciliation, reporting, procesaimg clearing. Our solutions enable our clientotu$ on core
operations, better monitor and manage investmeafdnpeance and risk, improve operating efficiency aaduce
operating costs. We provide our solutions globdlynore than 4,500 clients, principally within tinstitutional
asset management, alternative investment managemeriinancial institutions vertical markets. Irdéibn, our
clients include commercial lenders, corporate trgagroups, insurance and pension funds, munidipahce
groups and real estate property managers.

Since 2007, we have expanded our presence in ¢umamkets and entered new markets, increased our
contractually recurring revenues, enhanced ouratingyincome, paid down debt and reduced our dsierbge,
increased our revenues through offering our pregmyesoftware as software-enabled services, andredgd our
reach in the financial services market. Our actjoiss since 2007 have expanded our offerings terrétive
investment managers, added to our portfolio managesystems and provided us with new trading prisdioc
broker/dealers and financial exchanges.

Our revenues for 2010 were $328.9 million, compaoe®?270.9 million and $280.0 million in 2009 an@03,
respectively. Our revenues increased in 2010 fro@92rimarily as a result of revenues from prodacid services
that we acquired through our acquisitions of Evate&;, or Evare, in March 2009, Unisys CorporatioMaXIMIS
software, or MAXIMIS, in May 2009, TheNextRoundglnor TNR, in November 2009, Tradeware Global Caoy
Tradeware, in December 2009, Geller & Company LLG&ler Investment Partnership Services divisiorGHPS,
in February 2010, thinkorswim Technologies, Inc.TOS, in October 2010 and TimeShareWare, or TSW, i
December 2010, which, in the aggregate, added $8#i8n in revenues in the year ended Decembe2810.
Organic revenues increased $17.6 million, andakerable impact from foreign currency translaticnaunted for
$5.1 million of the total increase, resulting frdne weakness of the U.S. dollar relative to curesisuch as the
Canadian dollar and the Australian dollar. Our rdng revenues, which consist of our maintenaneemaes and
software-enabled services revenues, were $284limiih 2010, compared to $229.4 million and $23@i8ion in
2009 and 2008, respectively. In 2010, recurringenexes represented 86.5% of total revenues, compaBt7%
and 82.4% in 2009 and 2008, respectively. We belamw high level of recurring revenues providesviik the
ability to better manage our costs and capitalstments. Our revenues from sales outside the UBitaks were
$104.3 million in 2010, compared to $98.6 milliande$110.3 million in 2009 and 2008, respectively.

As we have expanded our business, we have focusgtti@asing our contractually recurring revensisce
2007, we have seen increased demand in the fida®seidces industry for our software-enabled sewifrom
existing and new customers. We have taken a nuoflsteps to support that demand, such as automaiting
software-enabled services delivery methods andigiray our employees with sales incentives. We rase
acquired businesses that offer software-enabladcesror that have a large base of maintenancetsligve believe
that increasing the portion of our total revenuneg tire contractually recurring gives us the abibtbetter plan and
manage our business and helps us reduce the fliactsign revenues and cash flows typically assediatith
software license revenues. Our software-enabledcesrrevenues increased from $165.6 million in@@0
$211.8 million in 2010. Our maintenance revenueseiased from $65.2 million in 2008 to $72.7 million2010.
Maintenance customer retention rates have contitaibed in excess of 90%, and we have maintaineul frating
levels for new contracts and annual price increémesxisting contracts. To support the growth um software-
enabled services revenues and maintain our levalsitbmer service, we have added personnel, exdande
facilities and invested in information technologyese investments and automation improvementsrigaftware-
enabled services have resulted in improved gross
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margins. Gross margins have increased from 49.12008 to 49.6% in 2010. We expect our contractuaityrring
revenues to continue to increase as a percentam® ¢btal revenues.

We continue to focus on improving operating marg@sr total expenses, including costs of revenwese
$249.1 million in 2010, compared to $203.8 milland $214.9 million in 2009 and 2008, respectivElyr expense
increased in 2010 over 2009 primarily due to adtjaiss, which added expenses of $25.3 million,raréase in
stock-based compensation expense of $7.6 millimimerease in costs of $3.5 million related to fgnecurrency
translation, an increase of $4.0 million in amatian expense, and an increase of $4.9 millioroststo support
organic revenue growth. As a result of managingexpenses, our operating income margins were 24f3%
revenues in 2010 compared to 24.8% in 2009 and2t2008. Consolidated EBITDA, a non-GAAP finaricia
measure defined in our credit agreement and usetbésure our debt compliance, was $141.3 milliad20ib0
compared to $119.3 million and $115.6 million, B0® and 2008, respectively. Please Gegenant Compliancker
a reconciliation of net income to Consolidated EBAL

We generated $75.6 million in cash from operatictiviies in 2010, compared to $59.9 million and
$61.7 million in 2009 and 2008, respectively. In@0we used our operating and financing cash flosvexisting
cash to repay $108.1 million of debt, acquire thresinesses for $45.8 million, invest $4.8 milliarcapital
equipment in our business and invest $0.5 millionapitalized software.

Acquisitions

To supplement our organic growth, we evaluate aedue acquisitions that provide complementary petsl
or services, add proven technology and an estadlislient base, expand our intellectual propertgfplo or
address a highly specialized problem or a marlateniSince the beginning of 2008, we have spenbappately
$115.2 million in cash to acquire eight businesséeke financial services industry.

The following table lists the businesses we hawpimed since January 1, 2008:

Acquired Busines: Acquisition Date Acquired Capabilities, Products and Service

TimeShareWare December 201  Added shared ownership property management platform
real estate offerin

thinkorswim Technologie October 201( Added electronic OMS/EMS offering in broker deatearket

GIPS February 2010 Expanded fund administration services to privatgtgq
market

Tradeware December 200  Added electronic trading offering in broker/ deatearket

TheNextRound November 200 Expanded private equity client base with TNR Soluiti
product

MAXIMIS May 2009 Expanded institutional footprint and provided nawss-
selling opportunitie:

Evare March 2009 Expanded institutional middle- and back-office autsing

services with financial data acquisition, transfation and
delivery service!

Micro Design Services October 2008 Added real-time, mission-critical order routing asdecution
services with ACA, BlockTalk and MarketLook prodsi

Critical Accounting Estimates and Assumptions

A number of our accounting policies require theliggion of significant judgment by our managememtd
such judgments are reflected in the amounts reghamteur consolidated financial statements. In gipl these
policies, our management uses its judgment to ahéerthe appropriate assumptions to be used ideétermination
of estimates. Those estimates are based on oorib@texperience, terms of existing contracts, agament’s
observation of trends in the industry, informatmovided by our clients and information
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available from other outside sources, as apprarah an ongoing basis, we evaluate our estimatbgudgments,
including those related to revenue recognition btfall accounts receivable, goodwill and other igiate assets ar
other contingent liabilities. Actual results mayfeli significantly from the estimates containedimr consolidated
financial statements. We believe that the followdmg our critical accounting policies.

Revenue Recognition

Our revenues consist primarily of software-enalsleices and maintenance revenues, and, to a bsgere,
software license and professional services revenues

Software-enabled services revenues, which are lmasadnonthly fee or transaction-based, are rezegras
the services are performed. Software-enabled seére generally provided under non-cancelableactstwith
initial terms of one to five years that require riidy or quarterly payments, and are subject tomate annual
renewal at the end of the initial term unless teated by either party.

We recognize software-enabled services revenu@smoonthly basis as the software-enabled serviees ar
provided and when persuasive evidence of an arnaegeexists, the price is fixed or determinable eoitkctibility
is reasonably assured. We do not recognize anynuescbefore services are performed. Certain cdstcantain
additional fees for increases in market value,ipgi@nd trading activity. Revenues related to thedditional fees
are recognized in the month in which the activitgurs based upon our summarization of accountnmtion and
trading volume.

We recognize revenues from the sale of softwaem$ies when persuasive evidence of an arrangenists, ex
the product has been delivered, the fee is fixedieterminable and collection of the resulting reable is
reasonably assured. Our products generally doepiire significant modification or customizationtb& underlyin:
software and, accordingly, the implementation sewiwe provide are not considered essential téutiationality of
the software.

We use a signed license agreement as evidenceasfaargement for the majority of our transactiddslivery
generally occurs when the product is delivered ¢coramon carrier F.O.B. shipping point, or if delieé
electronically, when the client has been providéith wccess codes that allow for immediate possess#a
download. Although our arrangements generally ddhawe acceptance provisions, if such provisiopsratiuded
in the arrangement, then delivery occurs at acoeptaunless such acceptance is deemed perfunétottye time of
the transaction, we assess whether the fee is fixeéterminable based on the payment terms. Giolfeis assesst
based on several factors, including past trangadiistory with the client and the creditworthineshe client. The
arrangements for perpetual software licenses arerghy sold with maintenance and professionalisesy We
allocate revenue to the delivered components, nityriee license component, using the residual vahathod
based on objective evidence of the fair value eftthdelivered elements. The total contract valatigouted first ti
the maintenance and customer support arrangemsed lom the fair value, which is derived from renleates. Fai
value of the professional services is based upmdsalone sales of those services. Professionatesrare
generally billed at an hourly rate plus out-of-peckxpenses. Professional services revenues amgnieed as the
services are performed. Maintenance agreementsajlgnequire us to provide technical support aoftveare
updates to our clients (on a when-and-if-availddalsis). We generally provide maintenance serviodgmuone-year
renewable contracts. Maintenance revenues aremzearatably over the term of the contract.

We also sell term licenses with maintenance. Thessmgements range from one to seven years. Vendor-
specific objective evidence does not exist forrti@ntenance element in the term licenses, and veeare
therefore recognized ratably over the contracerahtof the arrangement.

We occasionally enter into software license agregseequiring significant customization or fixedefe
professional service arrangements. We accounhé&set arrangements in accordance with the
percentage-of-completion method based on the edtiwurs incurred to expected total hours; accglgive must
estimate the costs to complete the arrangemeitingilan estimate of man-hours remaining. Due teatainties
inherent in the estimation process, it is at leeasonably possible that completion costs may be
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revised. Such revisions are recognized in the genavhich the revisions are determined. Due tocthmplexity of
some software license agreements, we routinelyygpggments to the application of software reveragognition
accounting principles to specific agreements aadsictions. Different judgments or different cocitistructures
could have led to different accounting conclusiamisich could have a material effect on our reporesiilts of
operations.

Allowance for Doubtful Accounts

The preparation of financial statements requiresnanagement to make estimates relating to theaddility
of our accounts receivable. Management establigtgeallowance for doubtful accounts based on hisitbbad debt
experience. In addition, management analyzes diecdunts, client concentrations, client creditiviortss, current
economic trends and changes in our clients’ payrmeents when evaluating the adequacy of the alloeoic
doubtful accounts. Such estimates require sigmifiggdgment on the part of our management. Theeefdranges i
the assumptions underlying our estimates or chaimgae financial condition of our clients couldstdt in a
different required allowance, which could have aarial effect on our reported results of operations

Long-lived Assets, Intangible Assets and Gooduwiill

We must test goodwill annually for impairment (andnterim periods if certain events occur indiogtthat the
carrying value of goodwill or indefinite-lived imgible assets may be impaired). Historically, weehtested the
recoverability of goodwill by comparing the fairlua or our reporting unit to its book value. To théent that we
do not achieve our revenue or operating cash flawspor other measures of fair value decline, iiclg external
valuation assumptions, our current goodwill cargyualue could be impaired. Additionally, since failue is also
based in part on the market approach, if our spoide declines, it is possible we could be requitederform the
second step of the goodwill impairment test andaimmpent could result. The first step of the impamhanalysis
indicated that the fair value of our reporting witeeded its carrying value by more than 25% aeber 31,
2010.

We assess the impairment of identifiable intangiblengtived assets and goodwill whenever events or chs
in circumstances indicate that the carrying valasy mot be recoverable. Factors we consider impbwiaich could
trigger an impairment review include the following:

« significant underperformance relative to historieaprojected future operating resu
« significant changes in the manner of our use ofitipuired assets or the strategy for our overainass; an
« significant negative industry or economic trer

When we determine that the carrying value of intialeg and long-lived assets may not be recoverzdded
upon the existence of one or more of the above#tdis of potential impairment, we assess whethémpairment
has occurred based on whether net book value agbets exceeds related projected undiscountedloashfrom
these assets. We consider a number of factorsidimg past operating results, budgets, economiegtions,
market trends and product development cycles imatihg future cash flows. Differing estimates astumptions
as to any of the factors described above couldtresa materially different impairment charge ahds materially
different results of operations.

Acquisition Accounting

In connection with our acquisitions, we allocate flurchase price to the assets and liabilitiesageiee, such
as net tangible assets, completed technologgraness research and development, client contiattist identifiable
intangible assets, deferred revenue and goodwal.ayplied significant judgments and estimates terdaning the
fair market value of the assets acquired and trmsful lives. For example, we have determined dlirevilue of
existing client contracts based on the discounstichated net future cash flows from such clienttrats existing ¢
the date of acquisition and the fair value of thenpleted technology based on the relief-from-ragalnethod on
estimated future revenues of such completed teogaind
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assumed obsolescence factors. While actual redulitsg the years ended December 31, 2010, 2002@08l were
consistent with our estimated cash flows and wendidncur any impairment charges during those gjadifferent
estimates and assumptions in valuing acquiredsssetd yield materially different results.

Stock-based Compensation

Using the fair value recognition provisions of r&lat accounting literature, stock-based compensatst is
measured at the grant date based on the value afithrd and is recognized as expense over the@pgisoservice
period. Determining the fair value of stock-base@ias requires considerable judgment, includingreging the
fair value of our common stock prior to our init@lblic offering, the expected term of stock opsipexpected
volatility of our stock price, and the number ofards expected to be forfeited. In addition, foccktbased awards
where vesting is dependent upon achieving certaénading performance goals, we estimate the likelthof
achieving the performance goals. Differences beatveextual results and these estimates could hawaterial effect
on our financial results. A deferred income taxeagsrecorded over the vesting period as stockpemsation
expense is recorded for non-qualified stock optidine realizability of the deferred tax asset tsnately based on
the actual value of the stotdased award upon exercise. If the actual valuawsil than the fair value determined
the date of grant, then there could be an incomexpense for the portion of the deferred tax atbsstis not
realizable.

To date, we have granted stock options to our eyegl® and directors under our 2006 equity inceniaa and
2008 stock incentive plan. Because there was nbgomiarket for our common stock prior to our IP@y @oard of
directors determined the fair value of our commtmtls on the measurement date, which required coogrid
subjective judgments. Our board reviewed and cemnsitla number of factors when determining theviaime of ou
common stock, including:

« the value of our business as determined a’s length in connection with the Transacti

« significant business milestones that may redfected the value of our business subsequentto th
Transaction

« the risks associated with our busine

* the economic outlook in general and the conditioth @utlook of our industry

« our financial condition and expected operating ltss

« our level of outstanding indebtedne

« the market price of stocks of publicly traded caogiimns engaged in the same or similar lines oinass;

e as of July 31, 2006, March 31, 2007 and Mdrch008, analyses using a weighted average of tfeeerally
accepted valuation procedures: the income approlaetmarket approach — publicly traded guideline
company method and the market apprc— transaction method; ar

« as of November 15, 2008, April 1, 2009 and &maber 30, 2009, analyses using a weighted avefag®o
generally accepted valuation procedures: the incappeoach and the market approach-publicly traded
guideline company method. The market approachsaeion method was not utilized due to the lack of
comparable transactions in the evaluation pe
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The following table summarizes information aboocktbased compensation awards granted since August
2006, the date of the first option grants sinceTttasaction:

Weighteo- Weighted Weighted-Average Grant Date Fair Value of
Shares Under Average Average Options by Vesting Type(1):
Shares Under Restricted Exercise Fair Value of Change in
Grant Date Option Stock Award Price Underlying Stock Time Performance Control
August 200¢  9,909,55! $ 8.717 $ 8.717 $ 3.6¢€ $3.8¢ $2.5C
November 200  89,25( 8.71 8.71 3.62 3.84 2.5C
March 2007 195,50( 8.71 8.71 3.61 3.8¢ 0.81
May 2007 148,75( 11.6¢ 11.6¢ 4.81 5.1C 1.07
June 200° 25,50( 11.6¢4 11.6¢4 4.8i 5.1¢€ 1.0Z
January 200! 255,04 10.0¢ 10.0¢ 2.8¢€ — —
December 200  102,00( 14.5: 14.5: 4.54 — —
January 201 4,25( 14.5¢ 14.5: 4.4¢ — —
February 201(  400,35( 14.5: 14.5: 4.4¢ — —
March 201( 1,615,08! 14.5: 14.5: 4.51 — —
March 201C — 153,84t 14.5: 14.5: 14.5: — —
April 2010 21,25( 15.2¢ 15.2¢ 4.7¢ — —
May 2010 50,20( 16.4¢ 16.4¢ 5.64 — —
June 201( 48,50( 17.8: 17.8¢ 6.0¢€ — —
August 201( 14,50( 16.2¢ 16.2¢ 5.42 — —

(1) The weighted-average fair value of options by vestype represents the value at the grant dateseTtadr
values do not reflect the raluation of certain options related to modificasceffected in February 2009, Mal
2008 and April 2007, or the resolutions approveabyboard and compensation committee in Februat 2
relating to performancbased and change in control or superior optionsyae fully described in note 10 to ¢
consolidated financial statemer

Income Taxes

The carrying value of our deferred tax assets assuhat we will be able to generate sufficient fatiaxable
income in certain tax jurisdictions, based on eatem and assumptions. If these estimates anddelasaimptions
change in the future, we may be required to readditional valuation allowances against our defbtex assets
resulting in additional income tax expense in cursolidated statement of operations. On a quarbays, we
evaluate whether deferred tax assets are realizabdl@ssess whether there is a need for additrahzdtion
allowances. The carrying value of our deferredassets and liabilities is recorded based on thetets rates that
we expect our deferred tax assets and liabilibegverse into income. We estimate the state tatdiah our
deferred tax assets and liabilities will reverssdushon estimates of state income apportionmetitifore years. Eac
of these estimates requires significant judgmertherpart of our management. In addition, we eweltize need to
provide additional tax provisions for adjustmentsgmsed by taxing authorities.

As of December 31, 2010, we had $9.5 million dbiliies for unrecognized tax benefits. All of the
unrecognized tax benefits, if recognized, wouldrease our effective tax rate and increase oumegenie. We
recognize accrued interest and penalties relatinmtecognized tax benefits as a component ofniteme tax
provision.
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Results of Operations for the Years Ended Decemb&l, 2010, 2009 and 20(

The following table sets forth revenues (dollarshiousands) and changes in revenues for the panditsited:

Revenues
Software license
Maintenance
Professional service
Software-enabled service

Total revenue

Percent Change from Prior

Year Ended December 31 Period
2010 2009 2008 2010 2009
$ 23,68: $ 20,66. $ 24,84« 14.6% (16.8%
72,70: 66,09¢ 65,17¢ 10.C 14
20,727 20,88¢ 24,35, (0.9 (14.2)
211,79: 163,26¢ 165,63: 29.7 (1.9
$328,90! $270,91! $280,00¢ 21.4% (3.2%

The following table sets forth the percentage aftotal revenues represented by each of the fofigwburces

of revenues for the periods indicated:

Revenues
Software license
Maintenance
Professional service
Software-enabled service

Total revenue

Year Ended December 31
2010 2009 2008

72% 7% 8.%
22.1 24.4 23.2

6.3 7.7 8.7
64.4 60.3 59.1

100.C% 100.% 100.(%
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Comparison of Years Ended December 31, 2010, 2008d62008

Revenues

Our revenues consist primarily of software-enalsleices and maintenance revenues, and, to a bsgere,
software license and professional services reveigea general matter, our software license antepsional
services revenues tend to fluctuate based on tmb@uof new licensing clients, while fluctuatiomsaur software-
enabled services revenues are attributable toutmbar of new software-enabled services clientselkag the
number of outsourced transactions provided to gigtiag clients and total assets under managemeuttri clients’
portfolios. Maintenance revenues vary based omateeby which we add or lose maintenance clients tisne and,
to a lesser extent, on the annual increases intemgince fees, which are generally tied to the aoesyrice index.

Revenues were $328.9 million, $270.9 million an8C2 million in 2010, 2009 and 2008, respectivelyr
revenues increased in 2010 by $58.0 million, o424 .primarily due to an increase in revenues froeatpcts and
services that we acquired through our acquisitarsvare in March 2009, MAXIMIS in May 2009, TNR in
November 2009, Tradeware in December 2009, GIF®Imuary 2010, TOS in October 2010 and TS\
December 2010, which, in the aggregate, added $8Hi8n in revenues in the year ended Decembe2810.
Revenues for businesses and products that we aweddfor at least 12 months, or organic revenueseased
$17.6 million, or 6.5%, and the favorable impacifrforeign currency translation accounted for $8illion of the
total increase, resulting from the weakness otil& dollar relative to currencies such as the @medollar and
the Australian dollar. Our revenues decreased @92 $9.1 million, or 3.2%, primarily due to a degse in
organic revenues of $18.3 million, or 7%, partiaffset by revenues from products and serviceswiesdcquired
through our acquisitions of Micro Design Servic8#d[DS”) in October 2008, Evare in March 2009, MAXIEIin
May 2009 and TNR in November 2009, which added &iillion in revenues in the aggregate. The revenue
decrease in 2009 was also due in part to the imgfabe recent economic downturn and the unfaverabpact
from foreign currency translation of approximat$8.4 million resulting from the strength of the Uddllar relative
to the Canadian dollar, British pound, Australiafiar and the euro.

Software Licenses

Software license revenues were $23.7 million, $20il6on and $24.8 million in 2010, 2009 and 2008,
respectively. Our software license revenues ine#as 2010 by $3.0 million primarily due to an iease of
$1.9 million in organic software license revenuesenues from acquisitions, which contributed $@ifion, and ar
increase of $0.1 million related to foreign curng@nslation. Our software license revenues deeea 2009 by
$4.1 million primarily due to a decrease of $5.1liom in organic software license revenues and@etese of
$0.4 million related to foreign currency translatipartially offset by revenues of $1.4 millionfncacquisitions.
Software license revenues will vary depending @ntittming, size and nature of our license transastiéor
example, the average size of our software licemasesactions and the number of large transactionsfimetuate on
a period-to-period basis. During 2010, the avesge and number of perpetual license transactimereased from
those for the comparable period in 2009, whilerthenues from term licenses decreased from the ye&r period.
During 2009, we had fewer perpetual license traiimas than in 2008, but they remained at a singilarage size.
Additionally, software license revenues will vampang the various products that we offer, due ttedéinces such
as the timing of new releases and variances ina@nanconditions affecting opportunities in the veat markets
served by such products.

Maintenance

Maintenance revenues were $72.7 million, $66.lioniland $65.2 million in 2010, 2009 and 2008,
respectively. Our maintenance revenues increas2@lit by $6.6 million, or 10%, primarily due to emwues from
acquisitions, which contributed $6.6 million in taggregate, and the favorable impact from foreigmency
translation of $0.3 million. These increases wexgiglly offset by a decrease in organic mainteearewenues of
$0.3 million. Our maintenance revenues increas&Dd® by $0.9 million, or 1%, primarily due to rene from
acquisitions, which added $5.0 million, partiallfjset by a decrease of $2.7 million in
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organic maintenance revenues and a decrease ofrffilich related to foreign currency translatioheTdecrease in
organic maintenance revenues in 2009 was primduig/to a decrease in fees for one significant custoWe
typically provide maintenance services under orge-yenewable contracts that provide for an anmakase in
fees, which is generally tied to the percentagengba in the consumer price index. Future maintenaevenue
growth is dependent on our ability to retain exigtclients, add new license clients and increasesae
maintenance fees.

Professional Services

Professional services revenues were $20.7 mil$20,9 million and $24.4 million in 2010, 2009 ar2D3,
respectively. Our professional services revenuesedsed by $0.2 million in 2010 primarily due tdexrease of
$2.5 million in organic professional services raves) partially offset by revenues from acquisitiomBich
contributed $1.9 million in the aggregate and @nofable impact from foreign currency translatié$0.4 million.
The decrease in organic revenues for 2010 was ghyntlue to a one-time significant project fee rgoized in the
second quarter of 2009. Our professional servieesnues decreased in 2009 by $3.5 million, or lg¥¥marily due
to a decrease of $4.9 million in organic revenuesadecrease of $0.7 million related to foreigmency
translation, partially offset by revenues of $2.ilion from acquisitions. The decrease in orgameanues in 2009
was primarily due to one significant professioreivices project that commenced during the firstreguaof 2008
and was completed during 2008. Our overall softiaemse revenue levels and market demand for gsafeal
services will continue to have an effect on ourfggsional services revenues.

Software-Enabled Services

Software-enabled services revenues were $211.Bmi$163.3 million and $165.6 million in 2010, Z0and
2008, respectively. Our software-enabled servieeenues increased in 2010 by $48.5 million, or 3pfmarily
due to revenues from acquisitions, which contrid@25.7 million, an increase of $18.5 million irganic software-
enabled services revenues and the favorable infiygeatforeign currency translation of $4.3 millic@rganic
revenues increased in 2010 due primarily to highated for our services from alternative asset masa@r
software-enabled services revenues decreased $hi0$2.3 million, or 1%, primarily due to a decseaf
$5.5 million in organic software-enabled servioegenues and a decrease of $3.9 million relatedreagn currency
translation, partially offset by revenues of $7.ilion from acquisitions. Contributing to the dewi in organic
revenues in 2009 was a decrease in fees for ondisamt client and decreases in the variable partf our fees,
which are tied to our clients’ assets under managentuture software-enabled services revenue griswt
dependent on our ability to add new software-erthbdvices clients, retain existing clients andease average
software-enabled services fees.

Cost of Revenues

The total cost of revenues was $165.9 million, $13illion and $142.4 million in 2010, 2009 and 800
respectively. Our gross margin increased from 49%0i09 and 2008 to 50% in 2010. Our total cosewénues
increased in 2010 by $28.2 million primarily aseault of acquisitions, which added costs of reverafe
$16.0 million, an increase of $4.0 million in anipation expense, an increase of $3.7 million in€ts support
organic revenue growth, an increase in costs & $llion related to foreign currency translatiamdaan increase in
stock-based compensation expense of $2.2 millibe.ificrease in amortization expense was primagibted to
recent acquisitions. Our total cost of revenuesedesed in 2009 by $4.7 million primarily due toexkase of
$9.9 million in costs to support organic revenuangh as a result of our workforce reduction in fiverth quarter of
2008 and a decrease in costs of $3.6 million rélegdoreign currency translation. Our 2009 stoelkdxl
compensation decreased by $0.5 million, as the-biased options granted in August 2006 became Veltyed
during the year and a lower valuation was ascrtbatle 2009 performance-based options as compartke 2008
performance-based options. These cost reductiore pegtially offset by our acquisitions of MDS, Ega
MAXIMIS and TNR, which added costs of $6.2 millionthe aggregate, and an increase in amortizatiparese of
$3.1 million.
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Cost of Software License Revent

Cost of software license revenues consists prignafiemortization expense of completed technologyalties.
third-party software, and the costs of product raggdackaging and documentation. The cost of softWeense
revenues was $7.8 million, $8.5 million and $9.3iom in 2010, 2009 and 2008, respectively. Therdase in cost
of software license revenues in 2010 was primatilg to a reduction of $0.8 million in amortizatiexpense,
partially offset by an increase of $0.1 millionatd to foreign currency translation. The decréasest of software
license revenues in 2009 was primarily due to aedese of $0.9 million in costs to support orgaoitvgare license
revenues and a decrease of $0.1 million relatéor&ign currency translation, partially offset by iacrease of
$0.3 million in amortization expense.

Cost of Maintenance Revenues

Cost of maintenance revenues consists primaritgdinical client support, costs associated with the
distribution of products and regulatory updates amartization of intangible assets. The cost ofreaiance
revenues was $32.7 million, $27.6 million and $2®&iBion in 2010, 2009 and 2008, respectively. Tieease in
cost of maintenance revenues in 2010 of $5.1 millio 19%, was primarily due to acquisitions, whiclded
$2.5 million in costs, an increase of $2.1 milliaramortization expense, an increase in costs & $lllion related
to foreign currency translation and an increasstack-based compensation expense of $0.2 milliost 6f
maintenance revenues as a percentage of thesaiesvenas 45% for 2010 compared to 42% for 2009.ifi¢rease
in costs as a percentage of revenues for the perjmdimarily related to our recent acquisitionieTincrease in cost
of maintenance revenues in 2009 of $0.7 million masarily due to an increase of $2.1 million in @mization
expense and our acquisitions, which added $0.8omilh costs, partially offset by a decrease ob3$tillion in cost:
to support organic maintenance revenue and a derégb0.6 million related to foreign currency skation. The
increase in amortization expense for the periogsimarily related to recent acquisitions.

Cost of Professional Services Revenues

Cost of professional services revenues consigtsapilly of the cost related to personnel utilizegbtovide
implementation, conversion and training servicesuosoftware licensees, as well as system intiegrand custom
programming consulting services. The cost of pifeml services revenue was $14.0 million, $14.[Haniand
$16.1 million in 2010, 2009 and 2008, respectiv@lye decrease in costs of professional servicemtes in 2010
of $0.2 million, or 1%, was primarily related taeduction of $2.2 million in costs to support orgaprofessional
services revenues, primarily as a result of oneifstgint implementation project that occurred dgrig009, partially
offset by our acquisitions, which added $1.4 millin costs, an increase in costs of $0.3 millidatel to foreign
currency translation and an increase in stock-basetpensation expense of $0.3 million. Cost of gssional
services revenues as a percentage of these revenad’% for 2010 compared to 68% for 2009. Theedese in
cost of professional services revenues in 2009pniagarily due to reductions of $3.6 million in cetb support
professional services revenues and a decreaseDofrillion related to foreign currency translatiguaytially offset
by acquisitions, which added $2.2 million in costs.

Cost of Software-Enabled Services Revenues

Cost of software-enabled services revenues conmistarily of the cost related to personnel utitize
servicing our software-enabled services clientsandrtization of intangible assets. The cost ofveafe-enabled
services revenues was $111.5 million, $87.5 milaod $90.3 million in 2010, 2009 and 2008, respebti The
increase in costs of softwaesrabled services revenues in 2010 of $24.0 milior27%, was primarily related to
acquisitions, which added $12.1 million in costsjrecrease of $5.9 million in costs to supportdgnewth of organit
software-enabled services revenues, an incregg2 oimillion in amortization expense, an increasedsts of
$1.6 million related to foreign currency translat@nd an increase in stock-based compensation sxén
$1.7 million. Cost of software-enabled servicesraes as a percentage of these revenues was 52%ilfor
compared to 54% for 2009. The decrease in cogifolare-enabled services revenues in 2009 of $AlBmMwas
primarily due to reductions of $3.8 million in cesb
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support software-enabled services revenues, aateed $2.4 million related to foreign currencynsiation and a
decrease of $0.5 million in stock-based compensatipense, partially offset by our acquisitionsjclibadded
$3.2 million in costs, and an increase of $0.7iomlin amortization expense. The increase in amatibn expense
for the period is primarily related to recent a&ifions.

Operating Expenses

Our total operating expenses were $83.1 milliors. $énillion and $72.5 million in 2010, 2009 and 300
respectively, representing 25%, 24% and 26%, réisjedg of total revenues in those years. The iaseein total
operating expenses in 2010 of $17.0 million, or 2@%s primarily due to our acquisitions, which adide
$9.2 million in costs, an increase in stock-basadmensation of $5.4 million, an increase in co$ts1ol million
related to foreign currency translation and angase of $1.3 million in costs to support revenwewvin. The
decrease in operating expenses in 2009 of $6./bmilas primarily due to reductions in costs of @ppmately
$7.7 million, which were partially the result ofmoecurring prior year expenses of $1.6 millioratet! to our prior
proposed initial public offering, which was withdna due to market conditions, and severance experises
$1.0 million related to our workforce reduction2@08. Additionally, our acquisitions added cost$®57 million
and amortization expense increased $0.2 milliortjglly offset by a decrease of $1.2 million in ckebased
compensation expense and a decrease of $1.4 nridliated to foreign currency translation.

Selling and Marketing

Selling and marketing expenses consist primarilihefpersonnel costs associated with the sellidg an
marketing of our products, including salaries, cassions and travel and entertainment. Such expeatsesnclude
amortization of intangible assets, the cost of binasales offices, trade shows and marketing anchg@tional
materials. Selling and marketing expenses were2§®@8lion, $20.4 million and $19.6 million in 2012009 and
2008, respectively, representing 8%, 8% and 7%eas/ely, of total revenues in those years. Tloegase in
selling and marketing expenses in 2010 of $4.8anillor 24%, was primarily related to our acquisis, which
added $3.3 million in costs, an increase in stoageld compensation expense of $1.0 million, an aseref
$0.3 million in costs to support revenue growth andncrease in costs of $0.2 million related t@ign currency
translation. The increase in selling and markegirgenses in 2009 of $0.8 million was primarilyiatitable to our
acquisitions, which added $1.0 million in costsjmarease in costs of $0.3 million and an increasemortization
expense of $0.2 million, partially offset by a dese of $0.5 million related to foreign curren@nsiation and a
decrease in stock-based compensation expenseofrfiion.

Research and Development

Research and development expenses consist priro&plgrsonnel costs attributable to the enhancewnfent
existing products and the development of new safypaoducts. Research and development expenses were
$31.4 million, $26.5 million and $26.8 million iM020, 2009 and 2008, respectively, representing aDistal
revenues in each of those years. The increasséareh and development expenses in 2010 of $4li®dmibr 19%,
was primarily related to our acquisitions, whicldad $3.5 million in costs, an increase in cost$06 million
related to foreign currency translation, an incegiasstock-based compensation expense of $0.7om#ind an
increase of $0.1 million in costs to support revegrowth. The decrease in research and developempanhses in
2009 of $0.3 million was primarily due to a redoctiof $1.8 million in costs, a decrease of $0.9iamlrelated to
foreign currency translation and a decrease irkdbased compensation expense of $0.2 million, artoffset by
our acquisitions, which added $2.2 million in costs

General and Administrative

General and administrative expenses consist piiynafrpersonnel costs related to management, aditmuanc
finance, information management, human resourceésdministration and associated overhead costgekss fee:
for professional services. General and adminisieatkpenses were $26.5 million, $19.2 million a@@.% million ir
2010, 2009 and 2008, respectively, representing@%oand 9%,
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respectively, of total revenues in those years.imbease in general and administrative expens&g.8fmillion, or
38%, was primarily related to an increase in stbaked compensation expense of $3.7 million, ouniaitmpns,
which added $2.4 million in costs, an increasedsts of $0.3 million related to foreign currencartslation and an
increase in costs of $0.9 million to support revegwowth. The decrease in general and administratpenses in
2009 of $6.9 million was primarily due to reductsoof $6.2 million in costs, which were partiallyethesult of non-
recurring prior year expenses of $1.6 million rethour prior proposed initial public offering, whigvas withdrawn
due to market conditions, and severance expensk® dimillion related to our workforce reductionNiovember
2008. A decrease of $0.8 million in stock-based pensation expense and a decrease of $0.4 milliatedeto
foreign currency translation were partially offegtour acquisitions, which added $0.5 million irsts

Interest Income, Interest Expense and Other IncoméExpense), Net

We had interest expense of $30.6 million and irsieirecome of $0.2 million in 2010 compared to ieter
expense of $36.9 million and interest income o agn $0.1 million in 2009. We had interest expeufs
$41.5 million and interest income of $0.4 million2008. The decrease in interest expense in 20Eetethe lowe
average debt balance resulting from net repayntérsbt of $108.1 million, which includes the paftiedemption
on our senior subordinated notes in April 2010ddssed further in “Liquidity and Capital Resourge¥he increas
in interest income in 2010 is related to slightigtter average interest rates as compared to 20@d@&crease in
interest expense in 2009 reflects the lower avedage balance and lower average interest rateeonrthedged
floating portion of our debt as compared to 200& Tecrease in interest income in 2009 is alstectk® the lower
average interest rates as compared to 2008.

Other income, net in 2010 of $0.5 million consgtsnarily of a reduction of $1.0 million in our ctimgent
consideration liability associated with the TNR @isition from $1.0 million to $0, partially offsély foreign
currency transaction losses of $0.5 million. (Sete 7 and 11 to our consolidated financial statesier
additional information regarding the TNR contingBability.) Other expense, net in 2009 of $1.4lmi consists
primarily of foreign currency transaction losses$af5 million. Other income, net in 2008 of $2.0limn consists
primarily of foreign currency transaction gains$af0 million, partially offset by a $2.0 millionds we recorded
relating to our investment in a private companyiclitwe account for under the equity method of aaotiog.

Loss on extinguishment of debt

Loss on extinguishment of debt in 2010 consiste®4o2 million in note redemption premiums and $hiBion
from the write-offs of deferred financing costs@sated with the redemption of $71.75 million ofr ewtes, which
is discussed further in “Liquidity and Capital Resmes”.

Provision for Income Taxes

For the year ended December 31, 2010, we recorgealvision for income taxes of $12.0 million. The
difference between the provision we recorded aadsthtutory rate was primarily due to foreign taxéfits of
approximately $4.0 million, partially offset by sancome taxes of $1.8 million. For the year enBedember 31,
2009, we recorded a provision for income taxeso8 $nillion. The difference between the provisioa recorded
and the statutory rate was primarily due to foramnbenefits of approximately $2.3 million, paltfiaoffset by state
income taxes of $1.8 million. For the year endedddeber 31, 2008, we recorded a provision for inctares of
$7.1 million. The difference between the proviswa recorded and the statutory rate was primarily tduforeign
tax benefits of approximately $2.3 million and aéfit of $0.6 million due to changes in Canadiathivlding rate
enacted in December 2008. These benefits wereahadifset by state income taxes of $1.0 millivvie had
$59.4 million of deferred tax liabilities and $20rbllion of deferred tax assets at December 310201 future
years, we expect to have sufficient levels of téxaicome to realize the net deferred tax assdbeaeémber 31
2010.

51




Table of Contents

Liquidity and Capital Resources

Our principal cash requirements are to financectigts of our operations pending the billing andextion of
client receivables, to fund payments with respectur indebtedness, to invest in research and deweint and to
acquire complementary businesses or assets. Weteyorecash on hand and cash flows from operatiopsovide
sufficient liquidity to fund our current obligatienprojected working capital requirements and eapjpending for ¢
least the next twelve months.

Our cash and cash equivalents at December 31,\2860$84.8 million, an increase of $65.7 millioarfr
$19.1 million at December 31, 2009. The increaseash is due primarily to proceeds from our IPO of
$134.6 million and cash provided by operations,clvhias partially offset by repayments of debt, azstd for
acquisitions and capital expenditures.

On February 3, 2011, we completed a follow-on pubffering of 11,000,000 shares of our common stick
price per share of $17.60. Of the 11,000,000 shaffesed to the public, 2,000,000 shares were effdry us and
9,000,000 shares were offered by selling stockmslden March 9, 2011, we sold 1,100,000 sharesio€ommon
stock to the underwriters pursuant to the overtmiémt option. We received total net proceeds frioendffering of
approximately $52.1 million, none of which relategproceeds from the sale of shares by sellingbtders. On
February 15, 2011, we announced that SS&C issuedeaption notice for $66.6 million in aggregatapipal
amount outstanding of its B 4% senior subordinated notes due 2013, at a redemptice of 102.9375% of
principal amount, plus accrued and unpaid intesastuch amount to, but excluding, March 17, 2014 date of
redemption. This redemption will result in a lossextinguishment of debt of approximately $2.9 ioilin the
period in which the notes are redeemed, which dedua $2.0 million redemption premium and a nash charge «
approximately $0.9 million relating to the writefaff deferred financing fees attributable to théeemed notes.

Net cash provided by operating activities was $miléon in 2010. Cash provided by operating adiés was
primarily due to net income of $32.4 million adjdtfor noneash items of $44.5 million, partially offset byartyes
in our working capital accounts (excluding the effef acquisitions) totaling $1.3 million. The clggs in our
working capital accounts were driven by decreasescounts payable, accrued expenses and defekredues and
other liabilities and by increases in prepaid exgsmnd other assets, partially offset by a changeome taxes
prepaid and payable from a use of cash to a safirc@sh and decreases in accounts receivable. 8drease in
accounts receivable was primarily due to the imprognt in days’ sales outstanding from 53 days aeBéer 31,
2009 to 48 days at December 31, 2010. The chanigeame taxes prepaid and payable was primaribtedlito an
income tax benefit associated with the exercisgtadk options, partially offset by a prepaymenincbme taxes.

Investing activities used net cash of $51.1 millier2010, primarily related to $45.8 million cashigbfor our
acquisitions of GIPS, TOS and TSW and $5.3 millet cash paid for capital expenditures.

Financing activities provided net cash of $41.1lionlin 2010, representing $134.6 million in nebgeeds
received from our IPO in April 2010, $10.8 millioeceived from the exercise of stock options anateel income
tax benefits of $5.1 million, partially offset byt 8.1 million in net repayments of debt and $1.Riomi in purchase
of common stock for treasury. The repayment of dielping the period is due to our use of proceeais four IPO tc
redeem $71.75 million in principal amount of outstanding 12/ 4% senior subordinated notes due 2013 at a
redemption price of 105.875% of the principal antquins accrued and unpaid interest on such amoubut
excluding, the date of redemption and approxim&$&.3 million of repayments on our senior creddility.
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Contractual Obligations

The following table summarizes our contractual gdtions as of December 31, 2010 that require nsatce
future cash payments (in thousands):

Payments Due by Perioc

Contractual Obligations and Other Less than More than
Commitments Total 1 Year 1-3 Years 3-5 Years 5 Years All Other
Shor-term and lon-term debt $290,79« $ 1,70z $28909. $ — $ — $ —
Interest payments(’ 54,92( 19,65( 35,27( — — —
Operating lease obligations( 52,06¢ 8,85¢ 14,82« 10,24: 18,14« —
Purchase obligations(. 7,13¢ 4,90¢ 1,71 52C — —
Uncertain tax positions and related intere
(4) 11,24( — — — — 11,24(
Total contractual obligatior $416,16: $35,117 $340,89¢ $10,76: $18,14¢ $11,24(

(1) Reflects interest payments on our term loan fgcditan assumed interest rate of three-month LIBO®R30%
plus 2.0% for U.S. dollar loans and CDOR of 1.20%s2.5% for Canadian dollar loans, and requiréerast
payments on our senior subordinated notes of 11.

(2) We are obligated under noncancelable operatingscfas office space and office equipment. The Idasthe
corporate facility in Windsor, Connecticut expiie®2016. We sublease office space under noncarledizdses.
We received rental income under these leases 8frillion, $1.3 million and $1.4 million for the ges ended
December 31, 2010, 2009 and 2008, respectively effieet of the rental income to be received inftitare has
not been included in the table abo

(3) Purchase obligations include the minimum amountsrmoited under contracts for goods and servi

(4) As of December 31, 2010, our liability for uncentééx positions and related net interest payable we
$9.5 million and $1.7 million, respectively. We amgable to reasonably estimate the timing of siadsility and
interest payments in individual years beyond 12 timodue to uncertainties in the timing of the dffex
settlement of tax position

Off-Balance Sheet Arrangements

We have no off-balance sheet arrangements thatdraue reasonably likely to have a current orreieffect
on our financial condition, changes in financiahdiion, revenues or expenses, results of opemgtiajuidity,
capital expenditures or capital resources thatatenal to investors.

The Transaction

On November 23, 2005, in connection with the Tratiea, SS&C (1) entered into a new $350.0 millisadit
facility, consisting of a $200.0 million term lodercility with SS&C as the borrower, a $75.0 milli@quivalent tern
loan facility with a Canadian subsidiary as therbaver ($17.0 million of which is denominated in d8llars and
$58.0 million of which is denominated in Canadiatfiatrs) and a $75.0 million revolving credit fatliand
(2) issued $205.0 million aggregate principal amiafri13/ 4% senior subordinated notes due 2013, which were
subsequently reduced to $133.3 million as discubsémiv.

As a result of the Transaction, we are highly laged and our debt service requirements are signifié\t
December 31, 2010, our total indebtedness was $2fillion, and we had $75.0 million available fartowing
under our revolving credit facility.

Senior Credit Facilities

SS&C'’s borrowings under the senior credit facititeear interest at either a floating base rateEuracurrency
rate plus, in each case, an applicable marginddiitian, SS&C pays a commitment fee in respectrofsed
revolving commitments at a rate that will be adidsbased on our leverage ratio. SS&C is
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obligated to make quarterly principal paymentstanterm loan of $1.7 million per year. Subjectéotain
exceptions, thresholds and other limitations, SS&f@quired to prepay outstanding loans under ¢nés credit
facilities with the net proceeds of certain assgpakitions and certain debt issuances and 50% ekcess cash
flow (as defined in the agreements governing tméoseredit facilities), which percentage will beduced based on
our reaching certain leverage ratio thresholds.

The obligations under the senior credit faciliee guaranteed by SS&C Holdings and all of SS&Ristimg
and future material wholly owned U.S. subsidiarigsh certain exceptions as set forth in the craditement. The
obligations of the Canadian borrower are guarantgefS&C Holdings, SS&C and each of SS&C’s U.S. and
Canadian subsidiaries, with certain exceptioneafosth in the credit agreement. The obligationdar the senior
credit facilities are secured by a perfected farsbrity security interest in all of SS&C'’s capitstiock and all of the
capital stock or other equity interests held by £38oldings, SS&C and each of SS&C'’s existing artdriel
U.S. subsidiary guarantors (subject to certaintétions for equity interests of foreign subsidiarénd other
exceptions as set forth in the credit agreement)adirof SS&C Holdings’ and SS&G'tangible and intangible ass
and the tangible and intangible assets of eacl8&C3s existing and future U.S. subsidiary guarasitavith certain
exceptions as set forth in the credit agreemerd.Jdnadian borrower’s borrowings under the senxditfacilities
and all guarantees thereof are secured by a pedféicst priority security interest in all of SS&tapital stock and
all of the capital stock or other equity interdstdd by SS&C Holdings, SS&C and each of SS&C'’s tingsand
future U.S. and Canadian subsidiary guarantors, edttain exceptions as set forth in the credieegrent, and all
SS&C Holdings’ and SS&C's tangible and intangibdsets and the tangible and intangible assets bf @##8S&C's
existing and future U.S. and Canadian subsidiagraptors, with certain exceptions as set fortthédredit
agreement.

The senior credit facilities contain a number oferants that, among other things, restrict, sultgecertain
exceptions, SS&C'’s (and its restricted subsidigrigsility to incur additional indebtedness, payidends and
distributions on capital stock, create liens oretssenter into sale and lease-back transactiepayrsubordinated
indebtedness, make capital expenditures, engacgrtain transactions with affiliates, dispose afeds and engage
in mergers or acquisitions. In addition, underghaior credit facilities, SS&C is required to stignd maintain a
maximum total leverage ratio and a minimum inteoesterage ratio. We were in compliance with allemants at
December 31, 2010.

113/ 4% Senior Subordinated Notes due 2013

The 113/ 4% senior subordinated notes due 2013 are unsesargor subordinated obligations of SS&C that
are subordinated in right of payment to all exgtamd future senior debt, including the senior tredilities. The
senior subordinated notes will pari passun right of payment to all future senior subordethtiebt of SS&C.

The senior subordinated notes are redeemable itevaindn part, at SS&C'’s option, at any time atyiag
redemption prices that generally include premiuntsch are defined in the indenture governing thaae
subordinated notes. In addition, upon a chang®wtral, SS&C is required to make an offer to rededinof the
senior subordinated notes at a redemption pricaleéquL01% of the aggregate principal amount thgpkes accrue
and unpaid interest. In May 2010, SS&C redeemed/&7tillion in principal amount of its outstanditig 3/ 4
% senior subordinated notes due 2013 at a redemyptioe of 105.875% of the principal amount, plosraed and
unpaid interest on such amount to, but excludingy I24, 2010, the date of redemption. In Februat126S&C
issued a notice of redemption for $66.6 millioraggregate principal amount of its outstanding 14% senior
subordinated notes due 2013 at a redemption pfit829375% of the principal amount, plus accrued anpaid
interest on such amount to, but excluding, March201.1, the date of redemption.

The indenture governing the senior subordinatedsiobntains a number of covenants that restribjestito
certain exceptions, SS&C'’s ability and the abibifyits restricted subsidiaries to incur additiomalebtedness, pay
dividends, make certain investments, create lidispose of certain assets and engage in mergargaisitions.
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Covenant Complianci

Under the senior credit facilities, we are requit@g@atisfy and maintain specified financial ratéosl other
financial condition tests. As of December 31, 20408 ,were in compliance with the financial and nomafcial
covenants. Our continued ability to meet theseniiie ratios and tests can be affected by eventsrizeour control
and we cannot assure you that we will meet thesesrand tests. A breach of any of these coveramtil result in
a default under the senior credit facilities. Uploa occurrence of any event of default under tidoseredit
facilities, the lenders could elect to declareaatiounts outstanding under the senior credit falito be
immediately due and payable and terminate all cdmanits to extend further credit.

Consolidated EBITDA is a noBAAP financial measure used in key financial covdaaontained in the sen
credit facilities, which are material facilitiesgaorting our capital structure and providing ligtydo our business.
Consolidated EBITDA is defined as earnings befaterest, taxes, depreciation and amortization ()T, further
adjusted to exclude unusual items and other adgresrpermitted in calculating covenant complianogen the
senior credit facilities. We believe that the irsthn of supplementary adjustments to EBITDA appiredresenting
Consolidated EBITDA is appropriate to provide awaial information to investors to demonstrate cdarpde with
the specified financial ratios and other financiahdition tests contained in the senior creditliées.

Management uses Consolidated EBITDA to gauge tesad our capital structure on a day-to-day basien
full financial statements are unavailable. Managanfierther believes that providing this informatiatbows our
investors greater transparency and a better uradelisg of our ability to meet our debt service gations and mak
capital expenditures.

Any breach of covenants in the senior credit féegithat are tied to ratios based on Consolida&id DA
could result in a default under that agreemeniyhich case the lenders could elect to declarenadiumts borrowed
due and payable and to terminate any commitmeatshhve to provide further borrowings. Any suchede@tion
would also result in a default under the indengoeerning the senior subordinated notes. Any detand
subsequent acceleration of payments under ouraggbements would have a material adverse effectionesults
of operations, financial position and cash flowdd#ionally, under our debt agreements, our abilitgngage in
activities such as incurring additional indebtedn@saking investments and paying dividends is tdsbto ratios
based on Consolidated EBITDA.

Consolidated EBITDA does not represent net incomzash flow from operations as those terms arenddfby
GAAP and does not necessarily indicate whether flasls will be sufficient to fund cash needs. Fertithe senior
credit facilities require that Consolidated EBITDA calculated for the most recent four fiscal qerartAs a result,
the measure can be disproportionately affected figricularly strong or weak quarter. Further, &ymot be
comparable to the measure for any subsequent foantey period or any complete fiscal year.

Consolidated EBITDA is not a recognized measuremaader GAAP, and investors should not consider
Consolidated EBITDA as a substitute for measuresuofinancial performance and liquidity as detered in
accordance with GAAP, such as net income, operaticgme or net cash provided by operating actisit®ecause
other companies may calculate Consolidated EBITD#&mntly than we do, Consolidated EBITDA may et
comparable to similarly titted measures reportedtiner companies. Consolidated EBITDA has otheitditions as
an analytical tool, when compared to the use ofrreeime, which is the most directly comparable GAfikRncial
measure, including:

» Consolidated EBITDA does not reflect the provistdrincome tax expense in our various jurisdictic

¢ Consolidated EBITDA does not reflect the sfigaint interest expense we incur as a result ofdelnt
leverage

e Consolidated EBITDA does not reflect any atition of costs to our operations related to ouestments
and capital expenditures through depreciation amarézation charges
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¢ Consolidated EBITDA does not reflect the aafstompensation we provide to our employees irfohe of
stock option awards; ar

¢ Consolidated EBITDA excludes expenses thabeleve are unusual or non-recurring, but whictethmay
believe are normal expenses for the operationtefsiness

The following is a reconciliation of net incomeQ@onsolidated EBITDA as defined in our senior credit

facilities.
Year Ended December 31,
2010 2009 2008
(In thousands)

Net income $ 32,41 $ 19,01¢ $ 18,80!
Interest expense, n 35,89 36,86: 41,13(
Income tax provisiol 12,03¢ 9,80¢ 7,14¢
Depreciation and amortizatic 40,72¢ 36,02¢ 35,03¢

EBITDA 121,06’ 101,71: 102,11!
Purchase accounting adjustments (23¢) (93 (289)
Capita-based taxe 1,091 79t 1,212
Unusual or no-recurring charges(z (325) 1,99C 1,48(C
Acquired EBITDA and cost savings( 6,392 8,05z 2,37¢
Stocl-based compensatic 13,25¢ 5,607 7,328
Other(4) 39 1,201 1,34¢

Consolidated EBITDA, as define $141,28( $119,26¢ $115,56¢

(1) Purchase accounting adjustments include (a) arstd@nt to increase revenues by the amount thatdiaue
been recognized if deferred revenue were not afjust fair value at the date of acquisitions and(b
adjustment to increase rent expense by the ambahwbuld have been recognized if lease obligatwae not
adjusted to fair value at the date of the Traneac

(2) Unusual or non-recurring charges include foreigmency transaction gains and losses, expensesdd@bur
prior proposed public offering, severance expeasssciated with workforce reduction, equity earsiagd
losses on investments, proceeds and payments égahdnd other settlements, costs associated héthlbsing
of a regional office and other c-time gains and expenst

(3) Acquired EBITDA and cost savings reflects the EBA Inpact of significant businesses that were aeglir
during the period as if the acquisition occurrethatbeginning of the period and cost savings teekézed fron
such acquisitions

(4) Other includes management fees and related exppaigesd Carlyle and the non-cash portion of straline
rent expense

Our covenant restricting capital expenditures fieryear ended December 31, 2010 limits expenditores
$25.5 million. Actual capital expenditures for tywar ended December 31, 2010 were $4.8 million.@uenant
requirements for total leverage ratio and minimuateriest coverage ratio and the actual ratios ®ytar ended
December 31, 2010 are as follows:

Covenant Actual

Requirements Ratios

Maximum consolidated total leverage to Consolid&84#TDA Ratio(1) 5.5(x 1.85x
Minimum Consolidated EBITDA to consolidated netkirgst coverage rat 2.25 4.9

(1) Calculated as the ratio of funded debt, less cadfiand up to a maximum of $30.0 million, to Condaled
EBITDA, as defined by the senior credit facilitpy fthe period of four consecutive fiscal quarterdesl on the
measurement date. Funded debt is comprised of edieéss for borrowed money, notes, bonds or similar
instruments, and capital lease obligations. Thisepant is applied at the end of each qua
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Recent Accounting Pronouncements

In October 2009, the Financial Accounting Stand&dard (“FASB”) issued an authoritative literatuedate
relating to multiple-deliverable revenue arrangetsenhis updated literature establishes the acaoyand
reporting guidance for arrangements including rpldtrevenue-generating activities. The standardiges
amendments to the criteria for separating delivembmeasuring and allocating arrangement congidarspo one or
more units of accounting. The amendments in thisdedrd also establish a selling price hierarchydé&ermining
the selling price of a deliverable. Significantlynanced disclosures are also required to providenration about a
vendor’'s multiple-deliverable revenue arrangementduding information about the nature and tergignificant
deliverables, and its performance within arrangaseérhe amendments also require disclosure regatbe
significant judgments made and changes to thoggjedts and regarding the effect of the applicadiotihe relative
selling-price method on the timing or amount ofaewe recognition. These amendments are effectoappctively
for revenue arrangements entered into or matenadigified in the fiscal years beginning on or aftene 15, 2010.
Early application is permitted. We are currentlalenating the impact of this new standard.

ltem 7A. Quantitative and Qualitative Disclosures About MagkRisk

We do not use derivative financial instrumentstfading or speculative purposes. We have inveated o
available cash in short-term, highly liquid finasdnstruments, having initial maturities of thr@enths or less.
When necessary, we have borrowed to fund acquisitio

At December 31, 2010, excluding capital leaseshagetotal debt of $290.8 million, including $158lion of
variable interest rate debt. As of December 3102611% change in interest rates would resultdhange in
interest expense of approximately $1.6 million pear.

At December 31, 2010, $27.9 million of our debt wWlasominated in Canadian dollars. We expect that ou
Canadian dollar-denominated debt will be servitedugh operating cash flows from our Canadian djmrs. A
5% change in the foreign currency exchange ratedst the U.S. dollar and Canadian dollar wouldltésa
change in our consolidated debt balance of apprateiy $1.4 million.

During 2010, approximately 32% of our revenues vigrm clients located outside the United Statepoftion
of the revenues from clients located outside thiddrStates is denominated in foreign currencles najority
being the Canadian dollar. While revenues and esggof our foreign operations are primarily denated in their
respective local currencies, some subsidiariemtir énto certain transactions in currencies thatdifferent from
their local currency. These transactions consigtamily of cross-currency intercompany balances @ade
receivables and payables. As a result of thesedrdions, we have exposure to changes in foreigerocy
exchange rates that result in foreign currencystiation gains and losses, which we report in dtiemme
(expense). These outstanding amounts were notialdtarthe year ended December 31, 2010. The atmfuthese
balances can fluctuate in the future as we bilt@muers and buy products or services in currendiesrdhan our
functional currency, which could increase our expego foreign currency exchange rates. We contiausonitor
our exposure to foreign exchange rates as a refsoltr foreign currency denominated debt, our agitjahs and
changes in our operations. We do not enter intonaanket risk sensitive instruments for trading msgs.

The foregoing risk management discussion and tfieetethereof are forward-looking statements. Actesllts
in the future may differ materially from these mcied results due to actual developments in glfifeahcial
markets. The analytical methods used by us to assgsminimize risk discussed above should nobbsidered
projections of future events or losses.

Item 8. Financial Statements and Supplementary D¢

Information required by this item is contained i consolidated financial statements, related foietm and the
report of PricewaterhouseCoopers LLP, which infdramafollows the signature page to this annual repod is
incorporated herein by reference.
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Item 9. Changes in and Disagreements with Accountants orcégnting and Financial Disclosure

None.

Item 9A. Controls and Procedure

Disclosure Controls and Procedures

Our management, with the participation of our cleiedcutive officer and chief financial officer, éwated the
effectiveness of our disclosure controls and pracesias of December 31, 2010. The term “disclosongrols and
procedures,” as defined in Rules 13a-15(e) and1B§d}under the Securities Exchange Act of 1934, meansals
and other procedures of a company that are destgnesure that information required to be disaldsg a
company in the reports that it files or submitsemitie Exchange Act is recorded, processed, surnetbaind
reported, within the time periods specified in thkes and forms of the Securities and Exchange Cesiom.
Disclosure controls and procedures include, withioitation, controls and procedures designed suenthat
information required to be disclosed by a comparthe reports that it files or submits under theliange Act is
accumulated and communicated to the company’s neaneigt, including its principal executive and prpadi
financial officers, as appropriate to allow timelgcisions regarding required disclosure. Managemseatgnizes
that any controls and procedures, no matter howdesigned and operated, can provide only reasersgsurance
of achieving their objectives, and management rsacég applies its judgment in evaluating the dosiefit
relationship of possible controls and proceduresddl on the evaluation of our disclosure contnetspocedures
of December 31, 2010, our chief executive officad ahief financial officer concluded that, as oflsulate, our
disclosure controls and procedures were effectitkeareasonable assurance level.

Exemption from Management’s Report on Internal Caont Over Financial Reporting for 2010

This annual report does not include a report ofagament’s assessment regarding internal contral ove
financial reporting or an attestation report of deenpany’s registered public accounting firm due toansition
period established by rules of the SEC for newlglisgilcompanies.

Changes in Internal Control Over Financial Reportm

There have not been any changes in our internatamver financial reporting (as defined in
Rules 13a-15(f) and 15d-15(f) under the Exchangg that occurred during the year ended Decembe2@10, that
have materially affected, or are reasonably likelynaterially affect, our internal control overdimcial reporting.

Iltem 9B. Other Information

On March 10, 2011, we entered into Amendment No.tBe Stockholders Agreement, dated as of
November 23, 2005, as amended by Amendment Notet dgoril 22, 2008, and Amendment No. 2 dated Maa¢
2010, by and among Holdings, Carlyle Partners I¥.La Delaware limited partnership (“CP IV”), CP |
Coinvestment, L.P., a Delaware limited partnergtogether with CP 1V, the “Carlyle Stockholdersdyd William
C. Stone. The Amendment provides, among other shithgt Mr. Stone and the Carlyle Stockholdersl shké such
action as may be required to increase the sizeioboard of directors from seven members to eigirnivers, with
the additional director to be collectively nomirchtey the Carlyle Stockholders and Mr. Stone.

Mr. Stone is our Chairman of the Board and Chiegdutive Officer. As of March 9, 2011, Mr. Stone @ein
approximately 23.0% of the outstanding shares otommon stock, and the Carlyle Stockholders beizify
owned approximately 46.4% of the outstanding shafesir common stock. The members of our boardrefttbrs
affiliated with the Carlyle Stockholders are: Allth Holt, a Managing Director and Head of the UBRyout Groug.
of Carlyle; Campbell (Cam) R. Dyer, a Principatte Technology Buyout Group of Carlyle; and ClasdiBud) E.
Watts IV, a Managing Director and Head of the Tetbgy Buyout Group of Carlyle.

58




Table of Contents

PART IlI

Item 10. Directors, Executive Officers and Corporate Govente

Incorporated by reference from the informationhia Company’s proxy statement for the 2011 annuatimg
of stockholders, which the Company intends towilthin 120 days after the end of the fiscal yeawtoch this
annual report on Form 10-K relates.

Item 11. Executive Compensatio

Incorporated by reference from the informationhia Company’s proxy statement for the 2011 annuatimg
of stockholders, which the Company intends towilthin 120 days after the end of the fiscal yeawtoch this
annual report on Form 10-K relates.

Item 12. Security Ownership of Certain Beneficial Owners atnbnagement and Related Stockholder Matt

Incorporated by reference from the informationhia Company’s proxy statement for the 2011 annuatimg
of stockholders, which the Company intends towilthin 120 days after the end of the fiscal yeawtdch this
annual report on Form 10-K relates.

Item 13. Certain Relationships and Related Transactio

Incorporated by reference from the informationhia Company’s proxy statement for the 2011 annuatime
of stockholders, which the Company intends towilthin 120 days after the end of the fiscal yeawtdch this
annual report on Form 10-K relates.

Item 14. Principal Accountant Fees and Servict

Incorporated by reference from the informationhia Company’s proxy statement for the 2011 annuatime
of stockholders, which the Company intends towilthin 120 days after the end of the fiscal yeawtoch this
annual report on Form 10-K relates.
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PART IV
Item 15. Exhibits and Financial Statement Schedul
(@

1. Financial Statements

The following financial statements are filed astdithis annual report:

Document Page
Report of Independent Registered Public Accourfdinm F-1
Consolidated Balance Sheets as of December 31,&01.200¢ F-2
Consolidated Statements of Operations for the yeadsed December 31, 2010, 2009 and F-3
Consolidated Statements of Cash Flows for the yeadsd December 31, 2010, 2009 and z F-4
Consolidated Statements of Changes in Stockhol&eysty for years ended December 31, 2010, 2009 and
2008 F-5
Notes to Consolidated Financial Stateme F-6

2. Financial Statement Schedule

Financial statement schedules are not submitteausecthey are not applicable, not required orrfemation
is included in our consolidated financial statersent

3. Exhibits

The attached list of exhibits in the “Exhibit Indemnmediately preceding the exhibits to this anngdort is
incorporated herein by reference in response $oitin.
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SIGNATURES

Pursuant to the requirements of Section 13 or 1&f{the Securities Exchange Act of 1934, the regigthas
duly caused this report to be signed on its behathe undersigned, thereunto duly authorized.

SS&C TECHNOLOGIES HOLDINGS, INC.

By: /s/ William C. Ston¢

William C. Stone
Chairman of the Board and Chief Executive Officer

Date: March 11, 2011

Pursuant to the requirements of the Securities &xgh Act of 1934, this report has been signed bélpthe
following persons on behalf of the registrant amthie capacities and on the dates indicated.

Signatures Title Date
/s/ William C. Stone Chairman of the Board and Chief Execuw  March 11, 201
William C. Stone ~ Officer ]
(Principal Executive Officer
/sl Patrick J. Pedor Senior Vice President and Chief Financial March 11, 201
Patrick J. Pedonti o ~ Officer _
(Principal Financial and Accounting
Officer)
/s/ Normand A. Boulange¢ Director March 11, 201
Normand A. Boulange
/s Campbell R. Dye Director March 11, 201
Campbell R. Dye
/sl William A. Etheringtor Director March 11, 201
William A. Etherington
/s/ Allan M. Holt Director March 11, 201
Allan M. Holt
/s/ Claudius E. Watts, I' Director March 11, 201

Claudius E. Watts, I\

/s/ Jonathan E. Micha Director March 11, 201
Jonathan E. Michat

/s/ David Varsan Director March 11, 201
David Varsanc
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Stockholders of SSEgghnologies Holdings, Inc.

In our opinion, the accompanying consolidated bhadasheets and the related consolidated statenfents o
operations, of cash flows and of changes in stddens’ equity present fairly, in all material respe the financial
position of SS&C Technologies Holdings, Inc. ardsitibsidiaries at December 31, 2010 and 2009 anctHults of
their operations and their cash flows for eacthefthree years in the period ended December 3D, in0donformity
with accounting principles generally accepted i thited States of America. These financial statémare the
responsibility of the Company’s management. Oupaasibility is to express an opinion on these fiah
statements based on our audits. We conducted dits af these statements in accordance with thredatas of the
Public Company Accounting Oversight Board (Unitedt&s). Those standards require that we plan arfidrpethe
audit to obtain reasonable assurance about whittbdinancial statements are free of material rateshent. An
audit includes examining, on a test basis, evideapporting the amounts and disclosures in the iz
statements, assessing the accounting principlesarggsignificant estimates made by managementgaadating
the overall financial statement presentation. Wiethe that our audits provide a reasonable basisdo opinion.

/sl PricewaterhouseCoopers LLP
Hartford, Connecticut

March 8, 2011
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SS&C Technologies Holdings, Inc. and subsidiaries

Consolidated balance sheets

December 31 December 31
2010 2009
(In thousands, except per share dat:
ASSETS
Current asset:
Cash and cash equivale $ 84,84 $ 19,05t
Accounts receivable, net of allowance for doubffctounts of $1,986 and $1,425,
respectively (Note g 45,53: 41,60(
Prepaid expenses and other current a: 5,932 6,16<
Prepaid income taxe 2,242 66¢
Deferred income taxe 1,142 1,78(
Total current asse 139,69( 69,26¢
Property and equipmer
Leasehold improvemen 5,60t 5,35¢
Equipment, furniture, and fixture 30,40 25,91¢
36,01: 31,27:
Less accumulated depreciati (22,447 (17,23)
Net property and equipme 13,57( 14,03¢
Deferred income taxe 68¢€ 49¢
Goodwill 926,66¢ 885,51
Intangible and other assets, net of accumulatedtaration of $153,123 and $116,670,
respectively 195,11: 216,32:
Total asset $ 1,275,721 $ 1,185,64
LIABILITIES AND STOCKHOLDERS ' EQUITY
Current liabilities:
Current portion of lon-term debt (Note € $ 1,702 $ 4,27(
Accounts payabl 3,79( 4,80¢
Income taxes payab — 703
Accrued employee compensation and ben 16,85« 14,69:
Other accrued expens 11,05 16,93¢
Interest payabl 1,30¢ 2,07(
Deferred maintenance and other reve 41,67 40,40(
Total current liabilities 76,37¢ 83,87¢
Long-term debt, net of current portion (Note 289,09: 392,98¢
Other lon¢-term liabilities 12,34: 12,77¢
Deferred income taxes (Note 40,73¢ 50,00¢
Total liabilities 418,54 539,65

Commitments and contingencies (Note
Stockholder’ equity (Notes 4 and 10
Common stock
Class A non-voting common stock, $0.01 par valy@Q® shares authorized; 791 shares
issued and outstanding, of which 154 are unve 8 —
Common stock, $0.01 par value, 100,000 shares axgldg 72,489 shares and
60,807 shares issued, respectively, and 72,00&shad 60,400 shares outstanding

respectively 72t 60¢
Additional paic-in capital 750,85’ 587,29:
Accumulated other comprehensive inca 32,69¢ 16,43¢
Retained earning 78,71 46,30(
863,00: 650,63

Less: cost of common stock in treasury, 488 shamdsA07 shares, respectiv (5,819 (4,650
Total stockholder equity 857,18 645,98
Total liabilities and stockholde’ equity $ 1,275,721 $ 1,185,64.

The accompanying notes are an integral part ottheasolidated financial statements.
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SS&C Technologies Holdings, Inc. and subsidiaries

Consolidated statements of operations

Year Ended December 31,

2010 2009 2008
(In thousands, except share and per share
data)
Revenues
Software license $ 23,68 $ 20,66 $ 24,844
Maintenance 72,70: 66,09¢ 65,17¢
Professional service 20,727 20,88¢ 24,35;
Software-enabled service 211,79. 163,26t 165,63
Total revenue 328,90! 270,91! 280,00¢
Cost of revenues
Software license 7,75C 8,49¢ 9,19¢
Maintenance 32,71: 27,55¢ 26,85¢
Professional service 13,95¢ 14,15« 16,11¢
Software-enabled service 111,51¢ 87,52¢ 90,26:
Total cost of revenue 165,93: 137,74( 142,43:
Gross profit 162,97. 133,17! 137,57
Operating expense
Selling and marketin 25,22¢ 20,36: 19,56¢
Research and developm 31,44: 26,51 26,80¢
General and administratiy 26,46 19,19° 26,12(
Total operating expens 83,13: 66,07: 72,49(
Operating incom: 79,84( 67,10 65,08:
Interest incom: 17C 28 40¢
Interest expens (30,587 (36,89) (41,539
Other income (expense), r 49¢ (1,419 1,99/
Loss on extinguishment of de (5,480 — —
Income before income tax 44,44 28,82: 25,947
Provision for income taxes (Note 12,03¢ 9,80/ 7,14¢
Net income $ 32,41 $ 19,01¢ $ 18,801
Basic earnings per she $ 047 $ 031 $ 031
Basic weighted average number of common sharetaodisg 69,027 60,38 60,28
Diluted earnings per sha $ 0.4 $ 0.3 $ 0.3C
Diluted weighted average number of common and comegmivalent
shares outstandir 73,07¢ 63,65:¢ 63,70(

The accompanying notes are an integral part ottheasolidated financial statements.
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SS&C Technologies Holdings, Inc. and subsidiaries

Consolidated statements of cash flows

Year Ended December 31,
2010 2009 2008
(In thousands)

Cash flow from operating activitie

Net income $ 32,41: $19,01¢ $18,80:
Adjustments to reconcile net income to net cashigenl by operating activitie:
Depreciation and amortizatic 40,72¢ 36,02¢ 35,03¢
Stock compensation exper 13,25¢ 5,607 7,32
Amortization of loan origination cos 3,392 2,30¢ 2,32¢
Equity losses in lor-term investmen — — 2,09¢
(Gain) loss on sale or disposition of property agdipmen 9) 13 1
Deferred income taxe (13,700 (8,867) (7,36%)
Provision for doubtful accoun 831 218 86&
Changes in operating assets and liabilities, exoudffects from acquisition:
Accounts receivabl 1,06¢€ 3,36( (1,307
Prepaid expenses and other as (139 (284) (2,742
Income taxes prepaid and paya 2,07t (5,236 2,552
Accounts payabl (1,047 1,54¢ (499
Accrued expense (2,660 1,64¢ 1,581
Deferred maintenance and other reve (647) 4,49: 2,97:
Net cash provided by operating activit 75,567 59,85: 61,65¢
Cash flow from investing activitie:
Additions to property and equipme (4,834 (2,559 (6,746
Proceeds from sale of property and equipn 58 3 2
Cash paid for business acquisitions, net of caghieed (Note 11 (45,81  (51,477) (17,869
Additions to capitalized softwal (509) (1071) —
Net cash used in investing activiti (51,099 (54,139  (24,60¢)

Cash flow from financing activitie:

Cash received from other borrowin — 2,00( —
Repayment of det (108,12() (19,679 (25,579
Income tax benefit related to exercise of stockomst 5,06¢ — —
Proceeds from common stock issuance 134,55¢ — —
Proceeds from exercise of stock opti 10,81: 1,99¢ 2,39¢
Purchase of common stock for treas (1,169 (2,215 (2,357
Net cash provided by (used in) financing activi 41,14¢ (17,89¢)  (25,53)
Effect of exchange rate changes on ¢ 174 1,93¢ (1,39))
Net increase (decrease) in cash and cash equis 65,78¢ (10,249 10,12«
Cash and cash equivalents, beginning of pe 19,05¢ 29,29¢ 19,17¢
Cash and cash equivalents, end of pe $ 84,84: $19,05¢ $29,29¢
Supplemental disclosure of cash paid
Interest $ 29,290 $34,060 $38,50¢
Income taxes, ne $ 18,34« $2351: $12,47:

Supplemental disclosure of non-cash investing aietss

See Note 11 for a discussion of acquisitions.
The accompanying notes are an integral part ottheasolidated financial statements.
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SS&C Technologies Holdings, Inc. and subsidiaries

Consolidated statements of changes in stockholdersquity
For the years ended December 31, 2010, 2009 and 200

Class A
Common Stock Common Stock Accumulated
Number Number Other Total
of of Additional Comprehensive Total Comprehensive
Issued Issued Paid-in  Retainec Income Treasury Stockholders’ Income
Shares Amount Shares Amount Capital Earnings (Loss) Stock Equity (Loss)
(In thousands)
Balance, at December 31, 2C — $ — 6025« $ 605% 56997:% 8481% 33,61 $ (78) $ 612,59
Net income — — — — — 18,80: — — 18,80 $ 18,80:
Foreign exchange translati
adjustmen — — — — — — (49,07%) — (49,07%) (49,079
Change in unrealized loss
interest rate swaps, net of
tax — — — — — — (2,427) — (2,427) (2,427
Total comprehensive lo: $ (32,709
Stocl-based compensatic
expense — — — — 7,328 — — — 7,328
Exercise of option — — 291 2 2,39¢ — — —
Purchase of common sto — — — — — — — (2,357%) (2,357)
Balance, at December 31, 2C — — 60,54¢ 60& 579,69: 27,28 (17,890) (2,43%) 587,25:
Net income — — — — —  19,01¢ — — 19,01¢ $ 19,01¢
Foreign exchange translati
adjustmen — — — — — — 32,87¢ — 32,87¢ 32,87¢
Change in unrealized loss
interest rate swaps, net of
tax — — — — — — 1,44 — 1,447 1,447
Total comprehensive incon $ 53,34«
Stocl-based compensatic
expense — — — — 5,607 — — — 5,607
Exercise of option — — 262 3 1,99 — — — 1,99¢
Purchase of common sto — — — — — — — (2,21%) (2,21%)
Balance, at December 31, 2C — — 60,807 60€ 587,290  46,30( 16,43¢ (4,650 645,98
Net income — — — — —  32,41¢ — 32,411 $ 32,418
Foreign exchange translati
adjustmen — — — — — — 13,44¢ 13,44¢ 13,44¢
Change in unrealized loss
interest rate swaps, net of
tax — — — — — — 2,81t 2,81t 2,81t
Total comprehensive incon $ 48,67¢
Stocl-based compensatic
expense — — — — 13,25¢ — — — 13,25¢
Exercise of option 637 6 1,84¢ 19 10,78¢ — — — 9,64¢
Income tax benefit related
exercise of stock optior — — — — 5,06¢ — — — 5,06¢
Issuance of common sto 154 2 9,83¢ 98 134,45¢
Purchase of common sto — — — — — — — (1,169 134,55¢
Balance, at December 31, 2C 791 $ 8 7248( $ T72tE$ 750,85 $ 78,71 $ 32,69¢ $ (5,819% 857,18:

The accompanying notes are an integral part oktheasolidated financial statements.
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SS&C Technologies Holdings, Inc. and subsidiarie
Notes to consolidated financial statements

SS&C Technologies Holdings, Inc. is our top-levatiing company. SS&C Technologies, Inc., or “SS&(S,”
our primary operating company and a wholly-owneldsidiary of SS&C Technologies Holdings, Inc. “W&ys,”
“our” and the “Company” mean SS&C Technologies Hioigs, Inc. and its consolidated subsidiaries, inlihg
SS&C
1. Organization

The Company provides software products and softwaebled services to the financial services ingustr
primarily in North America. The Company also hagm@ions in the U.K., the Netherlands, Malaysialaind,
Australia, the Netherlands Antilles and Japan. Tbhenpany’s portfolio of over 60 products and softevanabled
services allows its clients to automate and intiegirant-office functions such as trading and modglimiddle-
office functions such as portfolio management apbrting, and back-office functions such as acdognt
performance measurement, reconciliation, reporfinogcessing and clearing. The Company providgsrdducts
and related services in eight vertical markethefinancial services industry:

1. Insurance and pension funds;

. Asset management;

. Alternative investments;

. Financial markets;

. Commercial lending;

. Real estate property management;

. Municipal finance; and

o N O O b~ W DN

. Treasury, banks and credit unions.

2. Summary of Significant Accounting Policies
Use of Estimates

The preparation of the consolidated financial stetets in conformity with generally accepted accmgnt
principles (“GAAP”) requires management to makeneates and assumptions that affect the reportediataf
assets and liabilities and the disclosure of cgetitt assets and liabilities at the date of thenfifed statements and
the reported amounts of revenues and expensegydhsgireporting period. Estimates are used fornbttimited to
collectibility of accounts receivable, costs to qiete certain contracts, valuation of acquired tassed liabilities,
valuation of stock options, income tax accruals taedvalue of deferred tax assets. Estimates aceusled to
determine the remaining economic lives and carryige of fixed assets, goodwill and intangiblestssActual
results could differ from those estimates.

Principles of Consolidation

The consolidated financial statements include tu@ants of the Company and its subsidiaries. Ahificant
accounts, transactions and profits between theotidased companies have been eliminated in corestidid.
Unconsolidated investments in entities over whih@ompany does not have control but has the ahiliexercise
influence over operating and financial policies ateounted for under the equity method of accogntiarnings
and losses from such investments are recordedpos-tax basis.

Revenue Recognition

The Company’s payment terms for software licengeigally require that the total fee be paid upansig of
the contract. Maintenance services are typically idufull at the beginning of the maintenance
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SS&C Technologies Holdings, Inc. and subsidiarie

Notes to consolidated financial statements — (Comtiied)

period. Professional services and software-enag#edces are typically due and payable monthlyriaas.
Normally the Compar’s arrangements do not provide for any refund gghhd payments are not contingent on
specific milestones or customer acceptance comditibor arrangements that do contain such prosibe
Company defers revenue until the rights or cond&ibave expired or have been met.

Unbilled accounts receivable primarily relates tofessional services and software-enabled servisesnue
that has been earned as of month end but is noicied until the subsequent month, and to softwiaemse revenue
that has been earned and is realizable but notdeddo clients until future dates specified in thient contract.

Deferred revenue consists of payments receiveterkta product delivery, maintenance and otherisesy
which have been paid by customers prior to thegeition of revenue. Deferred revenue relates plilgnér cash
received for maintenance contracts in advancerefcgs performed.

License Revenue

The Company follows the principles of accountiranstards relating to software revenue recognitidnckv
provides guidance on applying GAAP in recogniziaganue on software transactions. Accounting staisdaquire
that revenue recognized from software transactienallocated to each element of the transactioadbas the
relative fair values of the elements, such as softvproducts, specified upgrades, enhancementscmoaact clien
support, installation or training. The determinataf fair value is based upon vendor-specific ofpjecevidence
(“VSOE"). The Company recognizes software licerseenues allocated to software products and enhartem
generally upon delivery of each of the related poisl or enhancements, assuming all other reverogméion
criteria are met. In the rare occasion that a srwicense agreement includes the right to a ipdaipgrade or
product, the Company defers all revenues undeartamgement until the specified upgrade or protudelivered,
since typically VSOE does not exist to supportftievalue of the specified upgrade or product.

The Company generally recognizes revenue from sdissftware or products including proprietary safte
upon product shipment and receipt of a signed aohtprovided that collection is probable and #ikeo revenue
recognition criteria are met. The Company sellpeeral software licenses in conjunction with prefesal services
for installation and maintenance. For these arnavgges, the total contract value is attributed fiosthe maintenanc
arrangement based on its fair value, which is éerfvom stated renewal rates. The contract valtieeis attributed
to professional services based on estimated fhieyavhich is derived from the rates charged forilsir services
provided on a stand-alone basis. The Company’svaodtlicense agreements generally do not requgrefgiant
modification or customization of the underlyingtsedre, and, accordingly, implementation servicexjoled by the
Company are not considered essential to the fumatity of the software. The remainder of the tatahtract value i
then attributed to the software license based emdhkidual method.

The Company also sells term licenses ranging fromto seven years, some of which include bundled
maintenance services. For those arrangements wittiléd maintenance services, VSOE does not exishéo
maintenance element and therefore the total fezcizgnized ratably over the contractual term ofairangement.
The Company classifies revenues from bundled texem$e arrangements as both software licenses aimdemanc
revenues by allocating a portion of the revenuesfthe arrangement to maintenance revenues arsifgiag the
remainder in software licenses revenues. The Coynpses its renewal rates for maintenance undeepgap
license agreements for the purpose of determitiagortion of the arrangement fee that is clasbdi® maintenan:
revenues.

The Company occasionally enters into license agea¢srequiring significant customization of the Guamy’s
software. The Company accounts for the licensededsr these agreements on the percentage-of-ctomplasis.
This method requires estimates to be made for tostsmplete the agreement
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SS&C Technologies Holdings, Inc. and subsidiarie

Notes to consolidated financial statements — (Comtiied)

utilizing an estimate of development man-hours liemg. Revenue is recognized each period basetl@ohdurs
incurred to date compared to the total hours exgettt complete the project. Due to uncertaintibgiiant in the
estimation process, it is at least reasonably plestiat completion costs may be revised. Suclsi@vs are
recognized in the period in which the revisionsaetermined. Provisions for estimated losses oompteted
contracts are determined on a contract-by-conbrasis, and are made in the period in which suctekare first
estimated or determined.

Maintenance Agreements

Maintenance agreements generally require the Coynjpaprovide technical support and software updéiasa
when-and-if-available basis) to its clients. Suetviges are generally provided under one-year rabécontracts.
Maintenance revenues are recognized ratably oegietim of the maintenance agreement.

Professional Services

The Company provides consulting and training seito its clients. Revenues for such services emerglly
recognized over the period during which the sewvme performed. The Company typically chargeprfofessiona
services on a time and materials basis. Howeveresmntracts are for a fixed fee. For the fixedda@angements,
an estimate is made of the total hours expectée iocurred to complete the project. Due to una®iés inherent i
the estimation process, it is at least reasonatdgiple that completion costs may be revised. $exisions are
recognized in the period in which the revisionsaetermined. Revenues are recognized each persadi lwan the
hours incurred to date compared to the total heypected to complete the project.

Software-enabled Services

The Company'’s software-enabled services arrangenmeaike its software applications available to lients
for processing of transactions. The software-erthégvices arrangements provide an alternativeli@nts who do
not wish to install, run and maintain complicatedhhcial software. Under the arrangements, thatctiees not ha
the right to take possession of the software, rathe Company agrees to provide access to itscapipins, remote
use of its equipment to process transactions, atoedients data stored on its equipment, and connectivitywéen
its environment and the client’s computing systeBoftware-enabled services are generally providetbu
non-cancelable contracts with initial terms of eméive years that require monthly or quarterly pents, and are
subject to automatic annual renewal at the entieftitial term unless terminated by either party.

The Company recognizes software-enabled servisenives on a monthly basis as the software-enabled
services are provided and when persuasive evidefrexe arrangement exists, the price is fixed oemeinable and
collectibility is reasonably assured. The Compaogsinot recognize any revenue before serviceseafermed.
Certain contracts contain additional fees for iases in market value, pricing and trading actiiRgvenues related
to these additional fees are recognized in the monivhich the activity occurs based upon the Camjsa
summarization of account information and tradinfuve.

Research and Development

Research and development costs associated withutengonftware are charged to expense as incurred.
Capitalization of internally developed computertsafre costs begins upon the establishment of téobival
feasibility based on a working model. Net capiedizoftware costs of $0.6 million and $0.1 milleme included in
the December 31, 2010 and 2009 balance sheetsctegly, under “Intangible and other assets”.
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The Company’s policy is to amortize these costswupproduct’s general release to the client. Amatibn of
capitalized software costs is calculated by thetgreof (a) the ratio that current gross revenoes fproduct bear to
the total of current and anticipated future grassenues for that product or (b) the straight-linethmnd over the
remaining estimated economic life of the produnt|uding the period being reported on, typicallptie six years.
It is reasonably possible that those estimatesitidipated future gross revenues, the remaininignaséd economic
life of the product, or both could be reduced digantly due to competitive pressures. There waamortization
expense related to capitalized software developrests for the year ended December 31, 2010. Aratitin
expense related to capitalized software developeesis was $0.1 million for each of the years eridedember 3:
2009 and 2008.

Stock-based Compensation

Using the fair value recognition provisions of kgat accounting literature, stock-based compensatst is
measured at the grant date based on the estinaatealue of the award and is recognized as expewnsethe
appropriate service period. Determining the falugaf stock-based awards requires considerabmjedt,
including estimating the expected term of stockan®, expected volatility of the Company’s stoclcer and the
number of awards expected to be forfeited. In #@atdifor stock-based awards where vesting is degengpon
achieving certain operating performance goalsCbmpany estimates the likelihood of achieving tdfgrmance
goals. Differences between actual results and thstimates could have a material effect on the Gmylp financia
results. A deferred income tax asset is recorded the vesting period as stock compensation expenseorded
for non-qualified option awards. The realizabilitfithe deferred tax asset is ultimately based eratiiual value of
the stock-based award upon exercise. If the agalak is lower than the fair value determined andhte of grant,
then there could be an income tax expense fordah@op of the deferred tax asset that is not realie.

Other Income

Other income, net for 2010 consists primarily eéduction of $1.0 million in the Company’s continge
consideration liability associated with the TNR @isition from $1.0 million to $0, partially offsély foreign
currency transaction losses of $0.5 million. Otheome, net for 2009 consists primarily of foremmnrency
transaction losses of $1.5 million. Other incomet, for 2008 consists primarily of foreign currericgnsaction gair
of $4.0 million, partially offset by a $2.0 millidnss relating to an investment in a private conypahich is
accounted for under the equity method of accounting

Income Taxes

The Company accounts for income taxes in accordaiibethe relevant accounting literature. An assel
liability approach is used to recognize deferredassets and liabilities for the future tax conssmes of items that
are recognized in its financial statements andetxns in different years. A valuation allowansestablished
against net deferred tax assets if, based on tightvef available evidence, it is more likely thaot that some or all
of the net deferred tax assets will not be realized

The Company accounts for uncertain tax positiomsgus twostep approach. The first step is to evaluate tk
position for recognition by determining if the whigf available evidence indicates it is more fkédan not that th
position will be sustained on audit, including resion of related appeals or litigation processeany. The second
step is to measure the tax benefit as the largestiat which is more than 50% likely of being reatlaipon ultimat
settlement. The Company considers many factors whaluating and estimating its tax positions amxdoenefits,
which may require periodic adjustments and whicly mat accurately forecast actual outcomes.
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Cash and Cash Equivalents

The Company considers all highly liquid marketed#eurities with original maturities of three montndess a
the date of acquisition to be cash equivalents.Gtipany did not hold any cash equivalents at Déeerdl, 2010
and 2009.

Property and Equipment

Property and equipment are stated at cost. Depi@tiaf property and equipment is calculated using
combination of straight-line and accelerated meshmebr the estimated useful lives of the assetsllasvs:

Description Useful Life

Equipment 3-5 years

Furniture and fixture 7-10 years

Leasehold improvemen Shorter of lease term or estimated useful

Depreciation expense for the years ended Decenib@030, 2009 and 2008 was $5.6 million, $4.9 onillanc
$4.9 million, respectively.

Maintenance and repairs are expensed as incurhedcdsts of sold or retired assets are removed tinem
related asset and accumulated depreciation accandtany gain or loss is included in other incones,

Registration Costs

During the year ended December 31, 2009, the Comipaarred a total of $0.7 million in professioriaés ani
other costs related to the initial public offeriofgits common stock. These costs were recordedepagid expenses
and other current assets in the consolidated balsineet at December 31, 2009. In 2010, these asy@lahg with
additional registration costs, were netted withiahipublic offering proceeds in the accompanyimgficial
statements.

Goodwill and Intangible Assets

The Company tests goodwill annually for impairmastof December 31st (and in interim periods ifaiart
events occur or circumstances change that woule titaly than not reduce the fair value of a rejpgrunit below
its carrying amount). The Company has completeddfaired impairment tests for goodwill and hasdeined
that no impairment existed as of December 31, 2012D09. The first step of the impairment analysiicated that
the fair value of the Company’s reporting unit eeaed its carrying value by more than 25% at Decer®bg2010.
There were no other indefinite-lived intangibleeissas of December 31, 2010 or 2009.

The following table summarizes changes in goodfivilthousands):

Balance at December 31, 20C $822,40¢
2009 acquisition 30,12
Adjustments to previous acquisitio (147
Income tax benefit on Rollover options exerci (11¢)
Effect of foreign currency translatic 33,25(
Balance at December 31, 20C 885,51°
2010 acquisition 32,82
Adjustments to previous acquisitio (409)
Income tax benefit on Rollover options exerci (4,399
Effect of foreign currency translatic 13,13
Balance at December 31, 201 $926,66¢
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Completed technology and other identifiable intaiegyassets are amortized over lives ranging frametio
15 years based on the ratio that current cash flomthe intangible asset bear to the total of entriand expected
future cash flows for the intangible asset. Amatiian expense associated with completed techna@agyother
amortizable intangible assets was $35.1 milliord,.@3nillion and $30.0 million for the years endeddember 31,
2010, 2009 and 2008, respectively.

A summary of the components of intangible assets ifllows (in thousands):

December 31,

2010 2009
Customer relationshif $245,83. $ 233,50
Completed technolog 72,62 68,16¢
Trade name 18,51¢ 18,27¢
Other 2,372 2,29¢
339,34« 322,24t
Less: accumulated amortizati (152,699 (116,24

$ 186,64t $ 206,00:

Total estimated amortization expense, relatedtamiible assets, for each of the next five yeaafa
December 31, 2010, is expected to approximatehfngands):

Year Ending December 31

2011 $ 35,42t
2012 32,60:
2013 29,64
2014 26,75¢
2015 23,63

$148,06-

Impairment of Long-Lived Assets

The Company evaluates the recoverability of itgitimed assets when there is evidence that everthanges
in circumstances have made recovery of the assamtg/ing value unlikely. An impairment loss would kecognize
when the sum of the expected future undiscountedash flows is less than the carrying amount efabset. The
Company has identified no such impairment lossebstantially all of the Company’s long-lived assats located
in the United States and Canada.

Concentration of Credit Risk

Financial instruments, which potentially subjea ©ompany to concentrations of credit risk, conistcipally
of cash, cash equivalents, marketable securitiestrade receivables. The Company has cash invaspmécies
that limit investments to investment grade seasitlConcentrations of credit risk, with respedtade receivables,
are limited due to the fact that the Company’sntlizase is highly diversified. As of December 301 @ and 2009,
the Company had no significant concentrations edlitr

International Operations and Foreign Currency

The functional currency of each foreign subsidiarthe local currency. Accordingly, assets andiliiéds of
foreign subsidiaries are translated to U.S. dokdnseriod-end exchange rates, and capital stombuads
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are translated at historical rates. Revenues apeinses are translated using the average rategdhéarperiod. The
resulting translation adjustments are excluded fn@tnearnings and accumulated as a separate contpaine
stockholdersequity. Foreign currency transaction gains anddesse included within other income (expense) é
results of operations in the periods in which tbegur.

Derivative Instruments

The Company has used derivative instruments, dimgisf interest rate swaps, to manage interestrisk
associated with the variable interest rate onatsixredit facility. The Company’s objective in nagimg interest
rate risk is to manage volatility in the effectisest of debt. The Company accounts for its derreatistruments ar
hedging activities in accordance with relevant anting standards and all derivative instrumentsecerded at fa
value.

In order for derivative instruments to qualify foedge accounting, the underlying hedged item muysise the
Company to risks associated with market fluctuatiand the financial instrument used as a hedge madste the
Company'’s exposure to market fluctuation throughbathedge period. If these criteria are not mehange in the
market value of the financial instrument is recagdias a gain or loss and is recorded as a compohiererest
expense in the period of change. The Company egsltle change in the time value of money when sisgethe
effectiveness of the hedging relationship. All datives are evaluated quarterly.

Derivative instruments entered into by the Compauglify for hedge accounting and are designatezhab
flow hedges. Cash flow hedges are hedges of faegtasmnsactions or the variability of cash flowde received ¢
paid related to a recognized asset or liability. éash flow hedge transactions, changes in thev&ire of the
derivative instrument are reported in other comensive income. The gains and losses on cash flogehe
transactions reported in other comprehensive incameffectively reclassified to earnings in thequs in which
earnings are affected by the variability of thehcisws of the hedged item.

Net interest paid or received pursuant to the @¢ivie instruments is included as a component ef st
expense in the period. Pending interest settleneantsed/incurred on derivative instruments helth@tend of a
period are also included as a component of int@a@gible and in the accompanying consolidated belaheet. See
Note 6 for further disclosure related to the Cony’'s derivative instruments.

Comprehensive Income

Items defined as comprehensive income, such agfoceirrency translation adjustments and unrealgagds
(losses) on interest rate swaps qualifying as hedge separately classified in the financial statas. The
accumulated balance of other comprehensive incemeprted separately from retained earnings aditiakal
paid-in capital in the equity section of the bakasbeet. Total comprehensive income consists ahoeme and
other accumulated comprehensive income disclos#teiequity section of the balance sheet.

At December 31, 2010, the Company had a balan§82x million in foreign currency translation gaidd
December 31, 2009, the Company had a balance o2 $diflion in foreign currency translation gainsdae balance
of $2.8 million (net of taxes of $1.4 million) imtealized losses on interest rate swaps.

Reclassifications

Certain amounts in prior year consolidated finanstiatements have been reclassified to be compeaveiti
current year presentation. These reclassificatiave had no effect on net income or net equity.
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Recent Accounting Pronouncements

In October 2009, the Financial Accounting Stand&dard (“FASB”) issued an authoritative literatuedate
relating to multiple-deliverable revenue arrangetsenhis updated literature establishes the acaoyand
reporting guidance for arrangements including rpldtrevenue-generating activities. The standardiges
amendments to the criteria for separating delivesbmeasuring and allocating arrangement congidarspo one or
more units of accounting. The amendments in thisddrd also establish a selling price hierarchydé&ermining
the selling price of a deliverable. Significantlynanced disclosures are also required to provigenration about a
vendor’s multiple-deliverable revenue arrangementduding information about the nature and tergignificant
deliverables, and its performance within arrangaseérhe amendments also require disclosure regatbe
significant judgments made and changes to thoggjedts and regarding the effect of the applicadiotihe relative
selling-price method on the timing or amount ofaewe recognition. These amendments are effectoappctively
for revenue arrangements entered into or mateniadigified in the fiscal years beginning on or aftene 15, 2010.
Early application is permitted. The Company is ently evaluating the impact of this new standard.

Basic and Diluted Earnings per Share

Earnings per share is calculated in accordanceththelevant standards. Basic earnings per shelgdies no
dilution and is computed by dividing income avaltatn the Company’s common stockholders by the ktei)
average number of common shares outstanding dtivengeriod. Diluted earnings per share is comphtedividing
net income by the weighted average number of comemancommon equivalent shares outstanding duriag th
period. Common equivalent shares consist of stptioins and restricted stock using the treasurykstoethod.
Common equivalent shares are excluded from the atatipn of diluted earnings per share if the effe#fdncluding
such common equivalent shares is antidilutive beedlieir total assumed proceeds exceed the faie edlcommor
stock.

The following table sets forth the weighted averegemon shares used in the computation of basiagunted
earnings per share (in thousands):

Year Ended December 31,
2010 2009 2008

Weighted average common shares outstanding — ansealdulation of basic earnings

per share 69,027 60,38. 60,28¢
Weighted average common stock equival— options 4,05z 3,27: 3,41¢
Weighted average common and common equivalent sloatstanding — used in

calculation of diluted earnings per sh 73,07¢ 63,65! 63,70(

Options to purchase 1,267,293 and 95,479 sharesoutstanding for the year ended December 31, 26d0
2009, respectively, but were not included in thempatation of diluted earnings per share becausefthet of
including the options would be antidilutive.
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3. Accounts Receivable
Accounts receivable are as follows (in thousands):

December 31,

2010 2009
Accounts receivabl $31,37F  $30,83¢
Unbilled accounts receivab 16,14 12,183
Allowance for doubtful accoun (1,986€) (1,425)
Total accounts receivab $45,53.  $41,60(

The following table represents the activity for #ilowance for doubtful accounts during the yeadesl
December 31, 2010, 2009 and 2008 (in thousands):

Year Ended December 31

Allowance for Doubtful Accounts: 2010 2009 2008

Balance at beginning of peri $1,428  $1,44¢  $1,22:
Charge to costs and expen 831 218 86%
Write-offs, net of recoverie (364) (313 (529
Other adjustment 94 81 (120
Balance at end of peric $1,98¢ $1,42F $1,44¢

Management establishes the allowance for doubtitd@nts based on historical bad debt experience. In
addition, management analyzes client accountsytatiencentrations, client creditworthiness, curegtgnomic
trends and changes in the client’s payment termenvelvaluating the adequacy of the allowance fobtfalu
accounts.

4. Stockholder's Equity

In March 2010, the Company’s Board of Directorsrappd an 8.5-for-1 stock split of the Company’s coom
stock to be effected in the form of a stock divideeffective as of March 10, 2010. All share datat aelates to this
Form 10-K for prior periods has been retroactivelyised to reflect the stock split and increasauthorized shares.

At December 31, 2010, 100,000,000 shares of conmstamk were authorized and 72,488,979 and
72,001,166 shares of common stock were issued @sthading, respectively. At December 31, 2009,
100,000,000 shares of common stock were authodardd0,807,379 and 60,400,052 shares of commok stee
issued and outstanding, respectively. During tree yeded December 31, 2010, the Company repurchased
80,486 shares of common stock at an average pri8&4052 per share. During the year ended Decethe2009,
the Company repurchased 212,950 shares of commok at an average price of $10.40 per share.

At December 31, 2010, 5,000,000 shares of ClassrmAvoting common stock were authorized and
791,394 shares were issued and outstanding, ofwilltid,846 are unvested. During the year ended Daeedl,
2010, the Company granted 153,846 restricted sludiies Class A non-voting common stock, which veatr a
period of three years from March 11, 2010, withrd/8f the shares vesting on March 11, 2011 andeimaining
2/3rds of the shares vesting in eight equal qugriestallments over the remaining two years.
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5. Income Taxes
The sources of income before income taxes werellasvk (in thousands):

Year Ended December 31,

2010 2009 2008

u.s. $20,71:  $9,74¢ $ 6,671
Foreign 23,73t 19,07: 19,27¢
Income before income tax $44,44° $28,82: $25,94°

The income tax provision (benefit) consists of fiblowing (in thousands):

Year Ended December 31,

2010 2009 2008

Current:
Federa $12,71° $8,33¢ $ 6,58(C
Foreign 9,46¢ 8,721 7,74¢
State 3,69¢ 1,55¢ 94
Total 25,87¢ 18,62( 14,42(

Deferred:
Federa (7,207) (8,06%) (7,129
Foreign (2,60%) (1,907) (1,602)
State (4,037%) 1,14¢ 1,457
Total (13,84%) (8,81€6) (7,279
Total $12,03: $9,80¢ $ 7,14¢

The reconciliation between the expected tax expandghe actual tax provision (benefit) is compuigd
applying the U.S. federal corporate income tax o&t&85% to income before income taxes as followghpusands):

Year Ended December 31,

2010 2009 2008
Computec“expecte” tax expens: $15,55¢  $10,08° $ 9,081
Increase (decrease) in income tax expense reséitng
State income taxes (net of federal income tax ligr 1,79C 1,77 1,00¢
Foreign operation (2,950 (2,258 (2,339
Rate change impact on tax liabiliti (1,029 — (581)
Uncertain tax position (1,057 46€ 70z
Other (287) (26€) (737)
Provision (benefit) for income tax $12,03¢ $ 9,80¢ $7,14¢
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The components of deferred income taxes at DeceBihe?010 and 2009 are as follows (in thousands):

2010 2009

Deferred Deferred Deferred

Deferred Tax Tax Tax Tax
Assets Liabilities Assets Liabilities
Deferred compensatic $ 1241¢ ¢ — $918 $ —
Tax credit carryforward 3,02( — 3,34¢ —
Accrued expense 1,61¢ — 1,72( —
Net operating loss carryforwar 1,55¢€ — 1,44¢ —
Acquired technolog 1,51¢ — 12¢€ —
Impaired investment intere 82¢ — 86C —
Purchased -process research and developn 684 — 1,002 —
Other 121 — 454 —
Interest rate swa — — 1,73¢ —
Property and equipme — 1,227 — 932
Trade name — 3,94(C — 5,00¢
Other intangible asse — 7,85: — 6,31¢
Customer relationshiy — 46,40¢ — 54,15¢
Total 21,76¢ 59,42t 19,88: 66,40¢
Valuation allowanct (1,245 (1,202 —
Total $ 20,51¢ $59,42F $18,67¢ $66,40¢

At December 31, 2010, the Company has not accrefdréd income taxes of $18.3 million on unremitted
earnings from non-U.S. subsidiaries as such easrang expected to be reinvested overseas andaisedvice

Canadian debt.

At December 31, 2010, the Company has foreign petating loss carryforwards of $4.3 million, whiate
available to offset foreign income on an infinitaryforward basis.

At December 31, 2010, the Company believes thatedberded domestic state income tax credit candiod of

$3.0 million will be utilized before it starts toxgire in 2011.

The Company has recorded valuation allowances @f $illion at December 31, 2010 and 2009 relategkto
operating loss carryforwards and tax credits inaderstate and foreign jurisdictions.

The following table summarizes the activity relatedhe Company’s unrecognized tax benefits foryewrs

ended December 31, 2010 and 2009 (in thousands):

Balance at January 1, 200!

Increases related to current year tax posit
Settlements with tax authoriti

Lapse of statutes of limitatic

Foreign exchange translation adjustrr
Balance at December 31, 20C

Increases related to current year tax posit
Settlements with tax authoriti

Lapse of statutes of limitatic

Foreign exchange translation adjustrr

Balance at December 31, 201
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The Company accrued potential penalties and irtterethe unrecognized tax benefits of $0.6 millituming
both 2010 and 2009 and has recorded a total kglidi potential penalties and interest of $1.7lionl and
$1.3 million at December 31, 2010 and 2009, re$gelgt The above unrecognized tax benefits at Ddeer1,
2009 reflects an additional $1.3 million of amouptsviously included in other long-term liabiliti€ehe reserve for
unrecognized tax benefits is likely to decreas&®y million within the next 12 months due lapsgtgtutes of
limitation. These unrecognized tax benefits retattems surrounding the company’s foreign operstid he
Company’s unrecognized tax benefits as of Decer@bgP010 relate to domestic and foreign taxingsidtions.

The Company is subject to examination by tax auflkerthroughout the world, including such major
jurisdictions as the U.S., Canada, ConnecticutNe York. In these major jurisdictions, the Compasypo longel
subject to examination by tax authorities for ygaier to 2006, 2007, 2004 and 2005, respectivEhe Company’s
U.S. federal income tax returns are currently uradlit for the tax periods ended December 31, 20172008. Th
Company’s Connecticut income tax returns are ctigremder audit for the tax years containing 202306 and
2007 activity.

6. Debt, Derivative Instruments, and Capital Lease:
At December 31, 2010 and 2009, debt consistedeofalfowing (in thousands):

December 31

2010 2009

Senior credit facility, revolving portion(A $ — $ 2,00C
Senior credit facility, term loan portion, weightaderage interest rate of 2.55% and 2.3

respectively(A) 157,49¢ 190,03:

113/ 4% senior subordinated notes due 201: 133,25( 205,00t

Capital lease 45 227

290,79« 397,25¢

Shor-term borrowings and current portion of l-term debt (1,702 (4,270)

Long-term debi $289,09: $392,98¢

On November 23, 2005, in connection with the Tratisa, the Company (i) entered into a new $350ianill
credit facility, consisting of a $200 million teriman facility with SS&C as the borrower, a $75 mitl-equivalent
term loan facility with a Canadian subsidiary as tlorrower ($17 million of which is denominatedJrs. dollars
and $58 million of which is denominated in Canadiatlars) and a $75 million revolving credit fatyli of which
$10 million was immediately drawn ($5 million of wh is denominated in U.S. dollars and $5 millidwich is
denominated in Canadian dollars) and (ii) issue@b$®illion aggregate principal amount of 3/14 % senior
subordinated notes due 2013, which were subseguewdiliced to $133.3 million as discussed below. Jdréion of
the term loan facility denominated in Canadianaltsliwas $27.9 million and $41.9 million at Decentkier2010
and 2009, respectively. The Company capitalizeafiing costs of approximately $17.2 million asstatlavith
these facilities. Costs of $8.5 million associatéth the credit facility are being amortized ovepexiod of seven
years. Costs of $8.7 million associated with th@aresubordinated notes are being amortized oyerrad of eigh
years. Costs of $2.1 million, $2.3 million and $tBlion were amortized to interest expense inythars ende
December 31, 2010, 2009 and 2008, respectivelynanelxpensed $5.5 million in losses on extinguightroé debt
associated with the partial redemption of the sesiibordinated notes in May 2010. The unamortizddrize of
capitalized financing costs is included in intargiand other assets in the Company’s consolidedtxhbe sheets.
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(A) Senior Credit Facilities

Borrowings under the senior credit facilities bidierest at either a floating base rate or a Eureogy rate
plus, in each case, an applicable margin. In amdithe Company pays a commitment fee in respeataed
revolving commitments at a rate that will be adpdsbased on its leverage ratio. The initial comraititrfee rate is
0.5% per annum. The Company is obligated to maketeudy principal payments on the term loan of agpnately
$1.7 million per year. Subject to certain excemighresholds and other limitations, the Compamgdggiired to
prepay outstanding loans under its senior credilitias with the net proceeds of certain assepa#tions and
certain debt issuances and 50% of its excess tmshds defined in the agreements governing thesenedit
facilities), which percentage will be reduced basedhe Company reaching certain leverage ratiestiwlds.

The obligations under the senior credit faciliiee guaranteed by all of SS&C’s existing and fuuhelly
owned U.S. subsidiaries and by Holdings, with éerxceptions as set forth in the credit agreenigme.
obligations of the Canadian borrower are guaranige8S&C, each of its U.S. and Canadian subsidianel
Holdings, with certain exceptions as set forthhia tredit agreement. Obligations under the semattitcfacilities ar
secured by a perfected first priority security it in all of SS&CS capital stock and all of the capital stock oret
equity interests held by Holdings, SS&C and eac89&C'’s existing and future U.S. subsidiary guavaen{subject
to certain limitations for equity interests of faye subsidiaries and other exceptions as set forthe credit
agreement) and all of Holdings’ and SS&C'’s tangntel intangible assets and the tangible and intémgssets of
each of SS&C'’s existing and future U.S. subsid@ugirantors, with certain exceptions as set fortihéncredit
agreement. The Canadian borrower’s borrowings utidesenior credit facilities and all guaranteesdbf are
secured by a perfected first priority security it in all of SS&CS capital stock and all of the capital stock oret
equity interests held by Holdings, SS&C and eac8®£&C'’s existing and future U.S. and Canadian slisi
guarantors, with certain exceptions as set forthéncredit agreement, and all of Holdings’ and E3Rtangible an
intangible assets and the tangible and intangideta of each of SS&C'’s existing and future U.8. @anadian
subsidiary guarantors, with certain exceptionsea$asth in the credit agreement.

The senior credit facilities contain a number oferants that, among other things, restrict, sultgecertain
exceptions, Holdings’, SS&C’s and most of SS&C’'bsdiaries’ ability to incur additional indebtedsepay
dividends and distributions on capital stock, czdens on assets, enter into sale and lease-tmwactions, repay
subordinated indebtedness, make capital expendjtangage in certain transactions with affiliathspose of assets
and engage in mergers or acquisitions. In additioder the senior credit facilities, the Companseguired to
satisfy and maintain a maximum total leverage ratid a minimum interest coverage ratio. As of Ddoan31,
2010, the Company was in compliance with the fimgrend non-financial covenants.

The Company has utilized interest rate swap agretste manage the floating rate portion of its dadtfolio.
An interest rate swap is a contractual agreemeex¢bange payments based on underlying interesst. rait
November 2005, the Company entered into threedsteate swap agreements which fixed the inteatss rfor
$181.9 million of its variable rate debt. Two oét@ompany’s swap agreements, one denominated irdoli8rs
with a notional value of $50.0 million and one demieated in Canadian dollars with a remaining natloralue of
approximately $31.9 million U.S. dollars, expirel December 31, 2008. Under these agreements, tmp&ty wa
required to pay the counterparty a stream of fixeerest payments of 4.71% and 3.93%, respectiagig,in turn,
receive variable interest payments based on LIB@dRthe Canadian dollar Bankers’ Acceptances, réisjphg
from the counterparty. The Company’s third swapeagrent, denominated in U.S. dollars with a notioadle of
$100 million, expired on December 31, 2010. Unéiexr agreement, the Company was required to pay the
counterparty a stream of fixed interest paymen#. 8% and in turn, receive variable interest paysibased on
LIBOR from the counterparty. The net receipt orrpayt from the interest rate swap agreements isdeddn
interest expense and increased net
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interest expense by $4.5 million, $4.0 million &1d9 million during the years ended December 3102Q009 and
2008, respectively. The interest rate swaps anguiagd and qualify as cash flow hedges under agleaccounting
guidance. As such, the swaps are accounted fasa$saand liabilities in the consolidated balameesat fair value

For the years ended December 31, 2010, 2009 arg] #8Company recorded unrealized gains of $2lgm
and $1.4 million and unrealized losses of $2.4iamillrespectively, net of tax, in other compreheasncome
related to the change in fair value of the swap®&ré is no income statement impact from changdseifair value
of the swap agreements as the hedges have bessase have no ineffectiveness. There were neessiteate
swaps outstanding as of December 31, 2010.

(B) 113/4% Senior Subordinated Notes due 2013

The 113/ 4% senior subordinated notes due 2013 are unsesareor subordinated obligations of SS&C that
are subordinated in right of payment to all exgtamd future senior debt of SS&C, including theisearedit
facilities. The senior subordinated notes willgagi passun right of payment to all future senior subordattebt
of SS&C. The senior subordinated notes are joiatigl severally fully and unconditionally guaranteedan
unsecured senior subordinated basis by all existimfuture direct and indirect domestic subsidmof SS&C that
guarantee the obligations under the senior cradiliies or any of SS&C's other indebtedness eritidebtedness
of the guarantors.

The senior subordinated notes are redeemable itevaindn part, at SS&C'’s option, at any time atyiag
redemption prices that generally include premiunwtsch are defined in the indenture. In additionpmia change of
control, SS&C is required to make an offer to rededl of the senior subordinated notes at a rediemtrice equal
to 101% of the aggregate principal amount theréed pccrued and unpaid interest. On May 24, 2088,
redeemed for $71.75 million in principal amounitefoutstanding 13/ 4% senior subordinated notes due 2013 at a
redemption price of 105.875% of the principal antpptus accrued and unpaid interest, which resuitedloss on
extinguishment of debt of $5.5 million as shownomm statement of operations.

The indenture governing the senior subordinatedsiobntains a number of covenants that restribjestito
certain exceptions, SS&C's ability and the abibifyits restricted subsidiaries to incur additiomalebtedness, pay
dividends, make certain investments, create lidispose of certain assets and engage in mergexsjarsitions.
Although the indenture generally limits the abilitiyHoldings to obtain funds from its subsidiariegiether by
dividend or loan, the indenture permits SS&C, afteiinitial public offering of Holdings, to pay didends to
Holdings in an amount not to exceed in any fis&&ry6% of the net proceeds received by SS&C thraugh
contribution to equity capital from such offerirggeénable Holdings to pay dividends to its stockbdd An event of
default under the senior credit facility that ledglsn acceleration of those amounts due alsotseisuh default
under the indenture governing the senior subordihabtes. As of December 31, 2010, SS&C was in tange
with the financial covenants.

At December 31, 2010, annual maturities of longatelebt and capital leases during the next fiveg/ead
thereafter are as follows (in thousands):

Year Ending December 31

2011 $ 1,70
2012 155,84
2013 133,25
2014 —
2015 —

$290,79-
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7. Fair Value Measurements

The Company adopted the requirements of the Fdiresleasurements and Disclosure Topic as of Jariuary
2008, with the exception of the application to menurring nonfinancial assets and nonfinancialiliigds, which
was delayed and therefore adopted as of Janu2§09, As of December 31, 2010, the Company doebana any
significant nonfinancial assets and nonfinancabilities that are measured at fair value on a mmoHring basis.

Valuation Hierarchy. The authoritative guidance relating to fair valneasurements and disclosure establishes
a valuation hierarchy for disclosure of the inpiotshe valuations used to measure fair value. filgigarchy
prioritizes the inputs into three broad levels@fvs. Level 1 inputs are quoted prices (unadplisie active
markets for identical assets or liabilities. Le2ahputs are quoted prices for similar assets gmities in active
markets, quoted prices for identical or similareassn markets that are not active, inputs othan tjuoted prices
that are observable for the asset or liability|uding interest rates, yield curves and creditgjsk inputs that are
derived principally from or corroborated by obsdateamarket data through correlation. Level 3 inprts
unobservable inputs based on our own assumpti@tstoganeasure assets and liabilities at fair vaufmancial
asset or liability’s classification within the hagchy is determined based on the lowest level itipttis significant
to the fair value measurement.

The following table provides the assets and litibgicarried at fair value measured on a recutvasjs as of
December 31, 2010 and 2009 (in thousands):

Fair Values at December 31, 20! Level 1 Level 2 Level 3
Assets $— $— $—
Liabilities

Contingent consideratic
Total liabilities

171
171
171

Fair Values at December 31, 20( Level 1 Level 2 Level 3
Assets $  — $ — & —
Liabilities
Derivative financial instrumer $ — $415¢ $ —
Contingent consideratic — — 1,00(
Total liabilities $ — $4,15¢ $1,00(

Valuation Techniques.The Company determined the fair value of itsregérate swap based on the amount at
which it could be settled, or the exit price. Thitce is based upon observable market assumpti@mhapropriate
valuation adjustments for credit risk. The Comphag categorized its interest rate swap as Levétteeosaluation
hierarchy based on inputs other than quoted piicastive markets that are either directly or iedity observable.

As of December 31, 2010 and 2009, there has nat &g significant impact to the fair value of oeridative
liability due to our own credit risk. The intereate swap expired on December 31, 2010.

As of December 31, 2009, the Compangbntingent consideration liability of $1.0 miliavas measured at fi
value using estimated future cash flows based epttiential payments of the liability based onuhebservable
input of the estimated post-acquisition financedults of TNR through May 2011 (see Note 11). Dyitite year
ended December 31, 2010, the Company reducedahibty to its current fair value of $0. The adjoent of
$1.0 million was recorded to other income.
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The carrying amounts and fair values of finanaiatiuments at December 31, 2010 and 2009 arelaw/$ofin

thousands):
2010 2009
Carrying Fair Carrying Fair
Amount Value Amount Value
Financial liabilities:
Senior credit facility $157,49¢ $157,49¢ $192,03. $192,03.
113/ 4% senior subordinated notes due 2 133,25( 137,83¢ 205,00( 217,30(

The above fair values were computed based on cablgaguoted market prices or an estimate of theuatrto
be paid to terminate or settle the agreement, plgcaple. The fair values of cash and cash equidajeéccounts
receivable, net, short-term borrowings, and accopayable approximate the carrying amounts duleetghortterm
maturities of these instruments.

8. Leases

The Company is obligated under noncancelable apgrkgases for office space and office equipmeatall
rental expense was $11.8 million, $9.7 million &3d5 million for the years ended December 31, 2@0D09 and
2008, respectively. The lease for the corporatgitiagy Windsor, Connecticut expires in 2016. Frguminimum
lease payments under the Company’s operating leaselsiding future sublease income, as of Decer@bge?010,
are as follows (in thousands):

Year Ending December 31

2011 $ 8,85¢
2012 7,651
2013 7,17°
2014 5,50¢
2015 4,73¢
2016 and thereaft 18,14«

$52,06¢

The Company subleases office space to other pantiésr noncancelable leases. The Company recesvéal r
income under these leases of $1.3 million, $1.8aniland $1.4 million for the years ended Decengier2010,
2009 and 2008, respectively.

Future minimum lease receipts under these leasesacember 31, 2010 are as follows (in thousands)

Year Ending December 31

2011 $1,371
2012 1,371
2013 1,371
2014 22€

$4,341

9. Defined Contribution Plans

The Company has a 401(k) Retirement Plan (the “Ptaat covers substantially all domestic employédesch
employee may elect to contribute to the Plan, thhopayroll deductions, up to 20% of his or her cesimpensatior
subject to certain limitations. The Plan providesd Company match of employees’
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contributions in an amount equal to 50% of an eygxds contributions up to $3,000 per year. The Camypoffers
employees a selection of various public mutual fubdt does not include Company common stock asvasiment
option in its Plan.

During the years ended December 31, 2010, 2002@08, the Company incurred $1.7 million, $1.4 roiili
and $1.3 million, respectively, of matching contitibon expenses related to the Plan.

10. Stock Options and Stocl-based Compensatior

In April 2008, the Company’s Board of Directors ptixl, and its stockholders approved, an equityebase
incentive plan (“the 2008 Plan”), which authorisegplity awards to be granted for up to 1,416,66teshaf
Company’s common stock. Additionally, there is anw@al increase to be added on the first day of e&chir fiscal
years during the term of the 2008 stock incentiem fpeginning in fiscal 2009 equal to the leas
(i) 1,416,661 shares of common stock, (ii) 2% &f thutstanding shares on such date or (iii) an atebetermined
by our board of directors. Under the 2008 Planciiiecame effective in July 2008, the exercisespofcawards is
set on the grant date and may not be less thafaithmarket value per share on such date. Genemlgrds expire
ten years from the date of grant. The Company heasted time-based options under the 2008 Plan.

In August 2006, the Company’s Board of Directoreggdd an equity-based incentive plan (“the 200&'pla
which authorizes equity awards to be granted fatoupl, 173,819 shares of the Company’s common stde#er
the 2006 Plan, the exercise price of awards isrs¢ihe grant date and may not be less than thenfaiket value per
share on such date. Generally, awards expire tars yeom the date of grant. SS&C Holdings has gaibth time-
based and performance-based options under theR1a66

The Company generally settles stock option exesaigth newly issued common shares.

Time-based options.Time-based options granted under the 2006 Plaimec2008 Plan generally vest 25% on
the first anniversary of the grant date and 1/36tthe remaining balance each month thereafteBéamonths. All
time-based options can vest upon a change in dpatrgject to certain conditions. Time-based opgtigranted
during 2010 and 2009 have a weightadrage grant date fair value of $4.59 and $3.84lpare, respectively, bas
on the Black-Scholes option pricing model. Thereen® time-based options granted during 2008. Cosgten
expense is recorded on a straight-line basis dwerequisite service period. The fair value of tinased options
vested during the years ended December 31, 2000, 2@d 2008 was approximately $2.3 million, $3.0iom and
$3.4 million, respectively. At December 31, 201&re was approximately $7.8 million of unearned-nash stock-
based compensation related to tibesed options that the Company expects to recogsieepense over a weigh
average remaining period of approximately thregsea

For the time-based options valued using the Blaakefs option-pricing model, the Company used the
following weighted-average assumptions:

Time-Based awards

2010 2009
Expected term to exercise (yea 4.C 4.C
Expected volatility 36.3% 34.25%
Risk-free interest rat 1.95% 1.8%
Expected dividend yiel 0% 0%

Expected volatility is based on a combination & @ompany'’s historical volatility adjusted for theansaction
and historical volatility of the Company’s peer gpo Expected term to exercise is based on the Coyphistorica
stock option exercise experience, adjusted fofTtla@saction. There were no options granted durag2
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Performance-based optionsCertain performance-based options granted uheée2@06 Plan vest upon the
attainment of annual EBITDA targets for the Compédnying the five fiscal year periods following ttate of grani
Additionally, EBITDA in excess of the EBITDA targat any given year shall be applied to the EBITDffany
previous year for which the EBITDA target was nadtrim full such that attainment of a prior year EBIA target
can be achieved subsequently. In the event all BBITargets of previous years were met in full, €xeess
EBITDA shall be applied to the EBITDA of future yeaThese performance-based options can also pestai
change in control, subject to certain conditionsere were no such performance-based options grdntéty 2010,
2009 or 2008. Compensation expense is recorddnt dinte that the attainment of the annual and cativel
EBITDA targets becomes probable. For purposes o N6, references to EBITDA mean the Company’s
Consolidated EBITDA, as further adjusted to excladquired EBITDA and cost savings.

< In March 2008, the Company’s Board of Direstapproved (i) the vesting, conditioned upon thexgGany’s
EBITDA for 2008 falling within the targeted rangs,the 2006 and 2007 performance-based optiongttiat
not otherwise vest during 2006 or 2007, and (&) teduction of the Company’s annual EBITDA targetge
for 2008. As of that date, the Company estimateditbighted-average fair value of its performanceeba
options that vest upon the attainment of the 20BBIBA target range to be $4.83. In estimating thenmor
stock value, the Company valued the Company usrkgral methods, including the income approach,
guideline company method and comparable transapt&thod. The Company used the following weighted-
average assumptions to estimate the option vakpeated term to exercise of 2.5 years; expecteatilit/
of 26.0%; risk-free interest rate of 1.735%; anddhadend yield. Expected volatility is based oe th
historical volatility of the Company’s peer grolgxpected term to exercise is based on the Company’s
historical stock option exercise experience, adi$or the Transactiol

¢ In February 2009, the Company’s Board of Dimex approved the vesting of the 2006, 2007 an@& 200
performance-based options that did not otherwisé dering 2008 and established the Company’s annual
EBITDA target range for 2009. As of that date, @@mmpany estimated the weightaderage fair value of tt
performance-based options that were vested by dlaedBand those that vest upon the attainment c2@68
EBITDA target range to be $3.65. In estimatingthemon stock value, the Company valued the Company
using the income approach and the guideline compgetiiod. The Company used the following weighted-
average assumptions to estimate the option vakpeoted term to exercise of 2.5 years; expecteatilio
of 38.0%; risk-free interest rate of 1.2%; and nodénd yield. Expected volatility is based on tiistorical
volatility of the Company’s peer group. Expectedrtao exercise is based on the Company’s histositaik
option exercise experience, adjusted for the Trctitsa

¢ In February 2010, the Company’s Board of Civex established SS&C'’s annual EBITDA target rafuge
2010. As of that date, the Company estimated thghtexd-average fair value of the performance-based
options that vest upon the attainment of the 20B0NBA target range to be $6.90 per share. In edtilga
the common stock value, the Company valued the @osnpsing the income approach and the guideline
company method. The Company used the following hteidraverage assumptions to estimate the option
value: expected term to exercise of 2.5 years; argevolatility of 43.0%; risk-free interest ratt102%; and
no dividend yield. Expected volatility is basedanombination of the Company’s historical volafilit
adjusted for the Transaction and historical vatgtidf the Company’s peer group. Expected ternxereise
is based on the Compé’s historical stock option exercise experience, stdplifor the Transactio

¢ In February 2010, the Company’s Board of Dimex amended the 2006 Plan to provide for the amwe of
the outstanding performar-based options that would vest only upon a changeritrol
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into performance-based options that vest 50% basdeBITDA performance in each of 2010 and 2011sThi
amendment affected 1,680,868 outstanding options.

The fair value of these performance-based opti@ssad during the years ended December 31, 2010, 200
2008 was approximately $10.4 million, $2.6 milliand $3.9 million, respectively. At December 31, @0there wa
approximately $9.3 million of unearned non-casltistoased compensation that the Company could rézogs
expense over approximately the next year whenfahé iattainment of the future EBITDA targets beesm
probable.

The amount of stock-based compensation expensgmizea in the Company’s consolidated statements of
operations for the years ended December 31, 2@ and 2008 was as follows (in thousands):

Statement of Operations Classificatio 2010 2009 2008
Cost of maintenanc $ 341 $ 114 $ 14z
Cost of professional servic 48E 20¢ 24C
Cost of softwar-enabled service 2,78¢ 1,138 1,621
Total cost of revenue 3,612 1,45¢ 2,00z
Selling and marketin 1,962 954 1,18¢
Research and developmt 1,34¢ 60C 777
General and administrative( 6,334 2,59¢ 3,35¢
Total operating expens 9,642 4,152 5,32(
Total stocl-based compensation expel $13,25¢ $5,607 $7,32%

(1) For the year ended December 31, 2010, includek-stmased compensation expense of $0.6 million agtati
with restricted Class A stock. At December 31, 20h6re was approximately $1.6 million of unearned-cast
stock-based compensation related to the restratterk that the Company expects to recognize ansepaver
an average remaining period of approximately 2 s/

The associated future income tax benefit recognivasi$4.4 million, $3.1 million and $2.4 millionrfthe
years ended December 31, 2010, 2009 and 2008 ctasghe.

For the year ended December 31, 2010, the amowastf received from the exercise of stock optioas w
$10.4 million, with an associated tax benefit rzadi of $9.5 million. The intrinsic value of optioegercised during
the year ended December 31, 2010 was approxim®2&gl@ million. For the year ended December 31, 2689
amount of cash received from the exercise of stgtions was less than $0.1 million, with an asdedigax benefit
realized of less than $0.1 million. The intrinsadwe of options exercised during the year endeccbéer 31, 2009
was approximately $0.8 million. For the year enBettember 31, 2008, the amount of cash received them
exercise of stock options was less than $0.1 milWith an associated tax benefit realized of teas $0.1 million.
The intrinsic value of options exercised during yiear ended December 31, 2008 was approximate8yriillion.

F-24




Table of Contents

SS&C Technologies Holdings, Inc. and subsidiarie

Notes to consolidated financial statements — (Comtiied)

The following table summarizes stock option tratisas for the years ended December 31, 2010, 2669 a

2008:

Weighted

Average
Shares Exercise Price
Outstanding at December 31, 2( 13,775,66. $ 6.8C
Granted — —
Cancelled/forfeitec (622,36() 8.8¢
Exercisec (291,189 8.2¢4
Outstanding at December 31, 2( 12,862,12: 6.67
Granted 357,04 11.3¢
Cancelled/forfeitec (219,010 8.91
Exercisec (262,59) 7.62
Outstanding at December 31, 2( 12,737,55 6.74
Granted(1 2,154,13! 14.6%
Cancelled/forfeitec (224,124 13.6(
Exercisec (2,485,37) 4.3t
Outstanding at December 31, 2( 12,182,19 8.51

(1) Of the grants during 2010, 1,636,335 were grantetbuthe 2008 Plan and 517,800 were granted uhdez(O¢
Plan.

The following table summarizes information abowicktoptions outstanding that are expected to vebstock
options outstanding that are exercisable at Deceihe2010:

Outstanding, Vested Options Currently Exercisable Outstanding Options Expected to Ves

Weighted Weighted
Weighted Average Weighted Average
Average Aggregate Remaining Average Aggregate Remaining
Exercise Intrinsic Contractual Exercise Intrinsic Contractual
Shares Price Value Term Shares Price Value Term
(In thousands) (Years) (In thousands) (Years)
9,193,83: $7.0¢ $123,43! 4.7 2,131,11' $14.5C $12,80: 9.1¢

11. Acquisitions
TimeShareWare

On December 6, 2010, the Company purchased dieobtitstanding stock of PC Consulting d/b/a
TimeShareWare (“TSW") for approximately $29.3 nailiin cash, plus the assumption of certain liabgit TSW
provides technology solutions for shared-ownersegorts including vacation membership associatifvastional
membership properties, condo-hotels, vacation lgrdaad timeshare resorts.

The net assets and results of operations of TSW haen included in the Company’s consolidated fiizn
statements from December 6, 2010. The purchase was allocated to tangible and intangible assetedon their
fair value at the date of acquisition. The fairueabf the intangible assets, consisting of comgletehnology, trade
name, and client contracts, was determined usegitome approach. Specifically, the relief-fronyatty method
was utilized for the completed technology and tragme and the discounted cash flows method wazadtifor the
contractual relationships. The intangible assetsaarortized each year based on the ratio thatrthjeqgted cash
flows for the intangible asset bear to the totadwirent and expected future cash flows for tharigible asset. The
completed technology is amortized over
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approximately seven years, the trade name is aredrbver approximately 10 years, and the contrhctua
relationships are amortized over approximately 4éry, the estimated lives of the assets. The relmaof the
purchase price was allocated to goodwill and istatdeductible.

There are $0.6 million in revenues from TSW operatiincluded in the consolidated statement of djpers
for the year ended December 31, 2010.

thinkorswim Technologies, Inc.

On October 1, 2010, the Company purchased allebttistanding stock of thinkorswim Technologies, In
(“TOS”) for approximately $5.2 million in cash, ghe costs of affecting the transaction and tkaragption of
certain liabilities. TOS is an Internet-deployegide order management system, execution systenligartity
engine that provides connectivity to algorithmiding systems.

The net assets and results of operations of TO8 heen included in the Company’s consolidated fiian
statements from October 1, 2010. The purchase maseallocated to tangible and intangible assetedban their
fair value at the date of acquisition. The fairuebf the intangible assets, consisting of comgl&étehnology and
customer contracts, was determined using the inappeoach. Specifically, the relief-from-royalty thed was
utilized for the completed technology and the disted cash flows method was utilized for the cartral
relationships. The intangible assets are amorgzath year based on the ratio that the projectddftass for the
intangible asset bear to the total of current aquketed future cash flows for the intangible asbkeé completed
technology is amortized over approximately fivergeand the contractual relationships are amoriizea
approximately three years, the estimated livehefassets. The remainder of the purchase pricalegsited to
goodwill and is tax deductible.

There are $0.9 million in revenues from TOS operetiincluded in the consolidated statement of djpersfor
the year ended December 31, 2010.

Geller Investment Partnership Services

On February 3, 2010, the Company purchased sulstaiat| of the assets and related business astatiwith
the Geller Investment Partnership Services (“GIR®B/jsion of Geller & Company LLC for approximately
$12.2 million in cash, plus the assumption of dartabilities. GIPS provides accounting and repuayt
performance, tax, administrative and investor sexvifor private equity funds, funds of hedge fuad limited
partners that invest in alternative asset classes.

The net assets and results of operations of GIRS een included in the Company’s consolidatechfira
statements from February 4, 2010. The purchase prés allocated to tangible and intangible assetedon their
fair value at the date of acquisition. The fairuebf the intangible assets, consisting of custarlationships and
contracts, was determined using the income appr&udcifically, the discounted cash flows method wtlized
for the contractual relationships. The intangildeeds are amortized each year based on the ratiththprojected
cash flows for the intangible asset bear to thal titcurrent and expected future cash flows ferithangible asset.
The contractual relationships are amortized over@pmately six years, the estimated life of theedsA portion of
the purchase price was attributed to the settlemfeatb1.0 million liability associated with the @pany’s
acquisition of TNR. The remainder of the purchaseepwas allocated to goodwill and is tax deduetibl

There are $7.0 million in revenues from GIPS openatincluded in the consolidated statement of ajans
for the year ended December 31, 2010.
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Tradeware Global Corp.

On December 31, 2009, the Company acquired Trade@kmbal Corp. (“Tradeware”) for approximately
$22.4 million in cash, plus the costs of effectihg transaction and the assumption of certainliieds and net of
cash acquired. The acquisition was effected thrabghmerger of TG Acquisition Corp., a wholly-ownagbsidiary
of the Company, with and into Tradeware, with Tradee being the surviving company and a wholly-owned
subsidiary of the Company. Tradeware is a broketraésolution provider for electronic access tobgll equity
markets.

The net assets and results of operations of Tragelave been included in the Company’s consolidated
financial statements from December 31, 2009. Thehase price was allocated to tangible and intdegibsets
based on their fair value at the date of acquisitiche fair value of the intangible assets, coimgjsdf completed
technology, trade name, and client relationshipsaient contracts, was determined using the incappgoach.
Specifically, the relief-from-royalty method wasliaed for the completed technology and trade name the
discounted cash flows method was utilized for thetactual relationships. The intangible assetsarertized each
year based on the ratio that current cash flowshf@iintangible asset bear to the total of curast expected futu
cash flows for the intangible asset. The complétetinology is amortized over approximately fivergeshe trade
name is amortized over approximately 10 years taeaontractual relationships are amortized over@pmately
12 years, the estimated lives of the assets. Thaingler of the purchase price was allocated to @b portion o
which is tax deductible.

TheNextRound, Inc.

On November 19, 2009, the Company purchased atidtstanding stock of TheNextRound, Inc. (“TNR"} fo
approximately $18.7 million in cash, plus the casfteffecting the transaction and the assumptioceofain
liabilities and net of cash acquired. TNR proviftesit- and back-office software solutions to thavgte equity and
alternative investment communities.

The net assets and results of operations of TNR baen included in the Company’s consolidated firzn
statements from November 20, 2009. The purchase pras allocated to tangible and intangible agseted on
their fair value at the date of acquisition. Thie f@lue of the intangible assets, consisting afipteted technology,
trade name, client relationships and client cotgraand non-compete agreements, was determineg tiisinincome
approach. Specifically, the relief-from-royalty metl was utilized for the completed technology aadé¢ name and
the discounted cash flows method was utilizedHerdontractual relationships. The intangible assetamortized
each year based on the ratio that current castsflomthe intangible asset bear to the total ofentrand expected
future cash flows for the intangible asset. The pleted technology is amortized over approximatelyes years,
the trade name is amortized over approximatelyedrs; the client relationships are amortized oppr@&imately
13 years, and the non-compete agreements are aetbaver approximately two years, the estimatesklinf the
assets.

As of December 31, 2009, the Company recorded ainggant consideration liability of $1.0 million, wdh is
based on the attainment of certain revenue and BRIfargets by the acquired business through Mayl20he
total possible undiscounted payments could rarma zero to $6.5 million. As of December 31, 201@, liability
has a fair value of $0. See Note 7 for furtheraston of the contingent consideration liability.addition, the
Company accrued a $1.0 million contingent liabjlishich was subsequently settled concurrent wighGIPS
acquisition. The Company was fully indemnified fbis amount by the TNR shareholders. The remaiofitre
purchase price was allocated to goodwill and isteductible.
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MAXIMIS

On May 29, 2009, the Company purchased the assétsetated business associated with Unisys Coriporat
MAXIMIS software (“MAXIMIS”) for approximately $6.9million in cash, plus the assumption of certaabiiities.
MAXIMIS is a real-time, intranet-enabled investmeartounting application with comprehensive supfuort
domestic and international securities trading.

The net assets and results of operations of MAXIkk8e been included in the Company’s consolidated
financial statements from May 29, 2009. The purehatce was allocated to tangible and intangibsesbased on
their fair value at the date of acquisition. Thie f@lue of the intangible assets, consisting afipteted technology,
trade name, and client relationships and clientreats, was determined using the income approgmcifically, the
relief-from-royalty method was utilized for the cplated technology and trade name and the discowaig flows
method was utilized for the contractual relatiopshiThe intangible assets are amortized each ywsadon the rat
that current cash flows for the intangible asser bbe the total of current and expected future d¢hsirs for the
intangible asset. The completed technology is ameattover approximately 5.5 years, the trade nawenortized
over approximately 7.5 years, and the contractlationships are amortized over approximately @aryg, the
estimated lives of the assets. The remainder gbtinehase price was allocated to goodwill andxsdeductible.

Evare, LLC

On March 20, 2009, the Company purchased subdtaratibthe assets of Evare, LLC (“Evare”), for
approximately $3.6 million in cash, plus the casfteffecting the transaction, and the assumptiocesotfain
liabilities. Evare is a managed utility service yader for financial data acquisition, enrichmengnisformation and
delivery.

The net assets and results of operations of Exare been included in the Company’s consolidatezhfiral
statements from March 21, 2009. The purchase praceallocated to tangible and intangible assetscan their
fair value at the date of acquisition. The fairuebf the intangible assets, consisting of tradeenand client
relationships and client contracts, was determirsdg the income approach. Specifically, the rdiiem-royalty
method was utilized for the trade name and theodisted cash flows method was utilized for the citral
relationships. The intangible assets are amortzeth year based on the ratio that current castsffonthe
intangible asset bear to the total of current aqubeted future cash flows for the intangible asbké trade name is
amortized over approximately seven years, anddah&actual relationships are amortized over appnately four
years, the estimated lives of the assets. The retaabf the purchase price was allocated to goddwd is tax
deductible.

Micro Design Services, LLC

On October 1, 2008, the Company purchased sulsitgrgll the assets of Micro Design Services, LLC
(“MDS") for approximately $17.9 million in cash,ys the costs of effecting the transaction, andisaimption of
certain liabilities. MDS specializes in the desamd development of real-time, mission-critical oromiting and
execution services for equities, options and conitiesdexchanges and brokerage firms. During the gaded
December 31, 2009, the Company received a $0.®miltimbursement from the escrow account estadish
connection with the acquisition of Micro Design #ees, LLC in October 2008.

The net assets and results of operations of MD& haen included in the Company’s consolidated firedn
statements from October 1, 2008. The purchase praseallocated to tangible and intangible assetsdan their
fair value at the date of acquisition. The fairueabf the intangible assets, consisting of comglétehnology, trade
name, and client relationships and client contragés determined using the income approach. Spatltyfj the
relief-from-royalty method was utilized for the cplated technology and
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trade name and the discounted cash flows methoditvaed for the contractual relationships. Theamgible assets
are amortized each year based on the ratio thegrturash flows for the intangible asset bear ¢otdtial of current
and expected future cash flows for the intangikleed The completed technology and trade namenaoetiaed ove
approximately six years, and the contractual refesthips are amortized over approximately eights;gae
estimated lives of the assets. The remainder obtinehase price was allocated to goodwill.

The following summarizes the allocation of the fha®e price for the acquisitions of TSW, TOS, GIPS,
Tradeware, TNR, MAXIMIS, Evare, and MDS (in thoudaj

TSW TOS GIPS  Tradeware _ TNR _ MAXIMIS  Evare MDS

Tangible assets acquired, net o

cash receive $ 187 $ 33 $ 32 $ 1,79F $ 1,458 $ 14F $1,09C $ 1,21¢
Accounts receivabl 2,99/ 77C 1,68( 1,212 3,36% — 92¢ —
Completed technolog 3,00( 48C — 2,70C 3,20( 1,48t — 2,30(C
Trade name 20C — — 30C 20C 11C 15C 15E
Acquired client relationships an

contracts 5,90C 1,95( 2,50( 8,30C  4,80( 542( 1,72( 5,37(C
Non-compete agreemer — — — — 10C — — —
Goodwill 22,397 2,02: 8,40 15,29 13,05} 821 50C 8,79(
Deferred revenu (73%) —  (1,12¢ 2 (3,177 (965) (28) (1149
Deferred taxe (3,489 — — (2,98)) — — — —
Other liabilities assume (1,199 (27) (118 (4,236 (3,980 (108) (810 (18)
Consideration paid, net of cash

acquirec $29,26( $5,22¢ $11,37: $ 22,38! $18,72: $ 6,90¢ $3,55( $17,69¢

The preliminary purchase price allocations for eafctihe acquisitions completed during the fourtamer of
fiscal 2010 were based upon a preliminary valuagind our estimates and assumptions for these dtiopgsare
subject to change as we obtain additional inforamator our estimates during the respective measeméperiods.
The primary areas of those purchase price allogatibat are not yet finalized relate to certairytiaie assets and
liabilities acquired, identifiable intangible assetertain legal matters, income and non-incomedéaxes and
residual goodwill.

The fair value of acquired accounts receivablerxada approximates the contractual amounts due dczpuire
customers, except for approximately $1.0 milliod,3million and less than $0.1 million of contraatamounts that
are not expected to be collected as of the acounigitate and that were also reserved by the corapatiquired —
Tradeware, TSW and TOS, respectively.

The goodwill associated with each of the transast@bove is a result of expected synergies frombatingy
the operations of businesses acquired with the @ognpnd intangible assets that do not qualify émasate
recognition, such as an assembled workforce.
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The following unaudited pro forma condensed considdid results of operations is provided for illattre
purposes only and assumes that the acquisition$@f, TOS, GIPS, Tradeware, TNR, MAXIMIS, Evare aMbBS
occurred on January 1, 2009. This unaudited prodanformation (in thousands) should not be relipdn as bein
indicative of the historical results that would bayeen obtained if these acquisitions had actoaltyrred on that
date, nor of the results that may be obtainederfukure.

2010 2009
Revenue: $343,26¢ $320,11:
Net income $ 35,27¢  $ 22,40¢
Basic earnings per she $ 051 $ 0.37
Basic weighted average number of common sharetaodisag 69,027 60,38
Diluted earnings per sha $ 048 $ 0.3t
Diluted weighted average number of common and comegmivalent shares outstand 73,07¢ 63,65

12. Related Party Transactions

At the time of the Transaction, the Company agtequhy TC Group, L.L.C. an annual fee of $1.0 roiilfor
certain management services to be performed by MO L.L.C. following the Transaction and will alpay
Carlyle additional reasonable compensation forrogieevices provided by TC Group, L.L.C. to the Campfrom
time to time, including investment banking, finaalcdvisory and other services. The Company’s akibg to pay
TC Group, L.L.C. an annual fee of $1.0 million témated upon completion of the Company’s IPO in NMa2010.
Expenses of $0.3 million, $1.1 million, and $1.1limn in 2010, 2009 and 2008, respectively, relatethese
services are included in general and administraikgenses in the statement of operations.

In 2008, the Company agreed to provide fund adrnatisn services to certain investment funds affédd with
The Carlyle Group. The Company recorded revenu&8 & million, $0.3 million and $0.5 million undtris
arrangement during the years ended December 30, 2009 and 2008, respectively.

In 2009, the Company agreed to provide procesg@ngces to the Carlyle Investment Management L.L.C.
including investment accounting and data processamgices. The agreement continues until June@21.2The
Company will be paid a monthly charge based on ahmrates derived from the net asset value of Gattyvestment
Management L.L.C., subject to a minimum monthly. fEee Company will also receive other fees foraiart
ancillary services that it provides under the agrest. In 2010 and 2009, the Company recorded revehu
$0.5 million and less than $0.1 million, respedtiyeinder this arrangement.

13. Commitments and Contingencie:

From time to time, the Company is subject to cartdher legal proceedings and claims that arishémormal
course of its business. In the opinion of managéntiea Company is not involved in any litigationmoceedings
by third parties that management believes coule fzamaterial adverse effect on the Company orisinless.

14. Product and Geographic Sales Informatior

The Company operates in one reportable segmente T¥ere no sales to any individual clients durimeg t
periods in the three-year period ended Decembe2(®I0) that represented 10% or more of net sales Ciimpany
attributes net sales to an individual country bagsah location of the client.

The Company manages its business primarily on grgpbic basis. The Company’s reportable regionsisbn
of the United States, Canada, Americas excludiedhited States and Canada, Europe and Asia Paaoifidapan.
The European region includes European countriegelisas the Middle East and Africa.
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The Company relies exclusively on its operationth@Netherlands for sales of its Altair produdital revenu
derived from this product was $1.8 million, $2.3limh and $2.7 million in the years ended Decen@er2010,

2009 and 2008, respectively.

Revenues by geography were (in thousands):

United State:

Canade

Americas, excluding United States and Car
Europe

Asia-Pacific and Japa

Long-lived assets as of December 31, were (in tods):

United State:

Canade

Americas, excluding United States and Car
Europe

Asia-Pacific and Japa

Revenues by product group were (in thousands):

Portfolio management/accounti
Trading/treasury operatiol
Financial modeling

Loan management/accounti
Property manageme

Money market processir
Training

15. Selected Quarterly Financial Data (Unaudited)
Unaudited quarterly results for 2010 and 2009 were:

2010

Revenue

Gross profit

Operating incom:

Net income

Basic earnings per she
Diluted earnings per sha

F-31

2010 2009 2008
$224,63( $172,320 $169,74¢
49,70« 41,70¢ 44,11
6,152 7,39¢ 4,44¢
40,28¢ 42,15: 53,86(
8,134 7,33¢ 7,831
$328,90* $270,91' $280,00¢

2010 2009
$14,69. $18,14¢
4,46( 4,90¢
10¢ 10C
687 46C
79z 65C
$20,73¢  $24,26:

2010 2009 2008
$261,73t $222,20¢ $225,56°
40,23¢ 22,95: 27,66¢
8,78¢ 8,47t 8,68t
4,97, 4,60¢ 5,18¢
5,57¢ 5,34: 5,87¢
5,14: 4,51« 4,032
2,44¢ 2,81t 2,99¢
$328,90F $270,91! $280,00¢

First Second Third Fourth

Quarter Quarter(1) Quarter Quarter

(In thousands, except per share date

$78,17¢ $81,61¢
39,01: 40,67¢
19,42 19,78¢
9,021 4,362

$ 0.1fF $ 0.0¢
$ 0.14 $ 0.0¢

$83,00:
40,66¢
19,58¢
9,85¢

$ 0.1¢
$ 0.1:

$86,11(
42,61
21,04¢
9,17¢

$ 0.1c
$ 0.1z
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(1) During the second quarter of 2010, the Companygeized a loss on extinguishment of debt of $5.5ioni)
which decreased net income for the per

First Second Third Fourth
Quarter Quarter Quarter Quarter
(In thousands, except per share date

2009
Revenue $63,72: $67,25. $68,897 $71,04f
Gross profit 30,65( 32,73( 34,09¢ 35,69¢
Operating incom: 14,47: 15,83¢ 17,66: 19,13:
Net income 3,89¢ 3,491 5,607 6,022
Basic earnings per she $ 006 $ 006 $ 00 $ 0.1
Diluted earnings per sha $ 006 $ 0.06 $ 0.0¢ $ 0.0¢

16. Subsequent Events

Follow-on public offering. On February 3, 2011, the Company completed avietin public offering of
11,000,000 shares of its common stock at a pricslpae of $17.60. Of the 11,000,000 shares bdfegeal to the
public, 2,000,000 shares were offered by the Compad 9,000,000 shares were offered by sellingkstmiders.
The Company granted the underwriters a 30-day optigourchase up to an additional 1,100,000 stafresmmon
stock to cover over-allotments, if any. In Februa®l 1, the Company received total net proceeds fhanoffering,
excluding the over-allotment, of approximately $#hillion, none of which relates to proceeds frdra sale of
shares by selling stockholders. If the offering baén effected on January 1, 2010, the pro forrsi laad diluted
net income per share would have been $0.45 an@ $@dpectively, for the year ended December 31020

Redemption of senior subordinated noté3n February 15, 2011, the Company announcedSB&C issued a
redemption notice for $66.6 million in aggregatagipal amount outstanding of its 214 % senior subordinated
notes due 2013, at a redemption price of 102.93@5pfincipal amount, plus accrued and unpaid irsieo@ such
amount to, but excluding, March 17, 2011. Upon clatign of the redemption, $66.6 million in aggregptincipal
amount of the notes will remain outstanding. Insen the redeemed portion of the notes will céasecrue on or
after March 17, 2011. The redemption is being fuhaéh the cash proceeds from the follow-on pubfiering
described above together with existing cash ressurc

Overallotment option from follow-on public offerifignaudited). On March 9, 2011, the Company sold
1,100,000 shares of its common stock to the undiemsipursuant to the over-allotment option. Thenany
received total net proceeds from the overallotnoémtpproximately $18.6 million.

Acquisition (unaudited).On March 10, 2011, the Company purchased all@butstanding stock of
BenefitsXML, Inc. (“BenefitsXML") for approximatel$15.1 million in cash, plus the costs of effectihg
transaction and the assumption of certain liabsitBenefitsXML provides technology solutions forgoyee
benefit plan providers. The net assets and restitiperations of BenefitsXML will be included ingfCompany’s
consolidated financial statements from March 11,120"he relevant business combination disclosuitdev
included in the Company’s financial statements aheepreliminary accounting has been finalized.
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Agreement and Plan of Merger, dated as of Jul\2@85, by and among the Registrant, Sunshine Merger
Corporation and SS&C Technologies, Inc. is incoaped herein by reference to Exhibit 2.1 to SS&C
Technologies, In’s Current Report oForm &K, filed on July 28, 2005 (FilNo. 00(-28430)
Amendment No. 1 to Agreement and Plan of Mergeedlas of August 25, 2005, by among the
Registrant, Sunshine Merger Corporation and SS&¢hielogies, Inc. is incorporated herein by
reference to Exhibit 2.1 to SS&C Technologies,'€urrent Report on Form 8-K, filed on August 30,
2005 (FileNo. 00(-28430)

Asset Purchase Agreement, dated September 30, Bp@8d among SS&C Technologies New Jersey,
Inc., Micro Design Services, LLC and, for the ligdtpurposes stated therein, Roman J. Szymansky and
Xavier F. Gonzales is incorporated herein by refeegto Exhibit 2.1 to SS&C Technologies, Inc.’s
Current Report oForm ¢-K, filed on October 2, 2008 (FiNo. 33:-135139)

Restated Certificate of Incorporation of the Reagist is incorporated herein by reference to Exi8i8tto
the Registrant’s Registration Statement on Form & hmended (File No. 333-164043) (the “2010
Form &-1")

Amended and Restated Bylaws of the Registrantraa@porated herein by reference to Exhibit 3.4t t
2010Form &1

Indenture, dated as of November 23, 2005, amongtsue Acquisition Il, Inc., SS&C Technologies, |
the Guarantors named on the signature pages tharetdVells Fargo Bank, National Association, as
Trustee, relating to the B 4% Senior Subordinated Notes due 2013, includingdhma of 113/ 4

% Senior Subordinated Note due 2013, is incorpdragzein by reference to Exhibit 4.1 to SS&C
Technologies, Inc’s Registration Statement on F8k as amended (File No. 333-135139) (the
“Form $-4")

First Supplemental Indenture, dated as of AprilZIQ6, among Cogent Management Inc., SS&C
Technologies, Inc. and Wells Fargo Bank, Nationsédciation, as Trustee, relating to the311

% Senior Subordinated Notes due 2013, is incorpdrhagérein by reference to Exhibit 4.2 to Form &-4
Second Supplemental Indenture, dated as of SeptelinB809, among SS&C Technologies Connecticut,
LLC, SS&C Technologies, Inc. and Wells Fargo Bad#tional Association, as Trustee, relating to th
3/ 4% Senior Subordinated Notes due 2013, is incorpdraérein by reference to Exhibit 10.3 to SS&C
Technologies, Inc.’s Current Report on Form 8-kedion September 4, 2009 (File No. 000-28430) (the
“September 4, 20(8-K")

Third Supplemental Indenture, dated as of Decer@®eP009, among TheNextRound, Inc., SS&C
Technologies, Inc. and Wells Fargo Bank, Nationsédciation, as Trustee, relating to the311

% Senior Subordinated Notes due 2013, is incorpdraérein by reference to Exhibit 10.2 to SS&C
Technologies, Inc.’s Current Report on Form 8-kedion December 23, 2009 (File No. 000-28430) (the
“December 23, 2008-K")

Fourth Supplemental Indenture, dated as of April2l10, among Tradeware Global Corp., SS&C
Technologies, Inc. and Wells Fargo Bank, Nationsédciation, as Trustee, relating to the311

% Senior Subordinated Notes due 2013, is incorpdraérein by reference to Exhibit 10.2 to the
Registrant’s Current Report on Form 8-K, filed opriA15, 2010 (File No. 001-34675) (the “April 15,
20108-K")

Guarantee of 13/ 4% Senior Subordinated Notes due 2013 by Financ@és Company Ltd., Financ
Models Holdings Inc., SS&C Fund Administration Sees LLC, OMR Systems Corporation and Open
Information Systems, Inc. is incorporated hereindfgrence to Exhibit 4.3 to ttForm <-4

Guarantee of 13/ 4% Senior Subordinated Notes due 2013 by Cogent {mant Inc. is incorporated
herein by reference to Exhibit 4.4 to fForm $-4

Guarantee of 13/ 4% Senior Subordinated Notes due 2013 by SS&C Tdogies Connecticut, LLC is
incorporated herein by reference to Exhibit 10.thto September 4, 20(8-K

Guarantee of 13/ 4% Senior Subordinated Notes due 2013 by TheNext®duo. is incorporated here
by reference to Exhibit 10.3 to the December 289:8-K

Guarantee of 13/ 4% Senior Subordinated Notes due 2014 by TradewhrieaGCorp. is incorporated |
reference to Exhibit 10.3 to the April 15, 2C8-K
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Registration Rights Agreement, dated as of NoveraBeR005, among Sunshine Acquisition 11, Inc.,
SS&C Technologies, Inc. and the Guarantors namaeith, as Issuers, and Wachovia Capital Markets,
LLC, J.P. Morgan Securities Inc. and Banc of AmeiSecurities LLC, as Initial Purchasers, is
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Purchase Agreement, dated as of November 17, 2@deen Sunshine Acquisition Il, Inc. and the
Initial Purchasers named in Schedule | theretodsriporated herein by reference to Exhibit 4.6 t
Form -4

Joinder Agreement, dated as of November 23, 20@&s,uted by SS&C Technologies, Inc., Financial
Models Company Ltd., Financial Models Holdings |i8S&C Fund Administration Services LLC, OMR
Systems Corporation and Open Information Systents,i$ incorporated herein by reference to

Exhibit 4.7 to theForm ¢-4

Joinder Agreement, dated as of April 27, 2006, etet by Cogent Management Inc. is incorporated
herein by reference to Exhibit 4.8 to fForm $-4

Joinder Agreement, dated as of September 1, 26@8ue=d by SS&C Technologies Connecticut, LLC is
incorporated herein by reference to Exhibit 10.5he September 4, 208-K

Joinder Agreement, dated as of December 22, 20@8u&d by TheNextRound, Inc. is incorporated
herein by reference to Exhibit 10.4 to the Decen#3r200<8-K

Joinder Agreement, dated as of April 12, 2010, etextby Tradeware Global Corp. is incorporated
herein by reference to Exhibit 10.4 to the Apri| 26108-K

Credit Agreement, dated as of November 23, 2009ngnSunshine Acquisition Il, Inc., SS&C
Technologies, Inc., SS&C Technologies Canada Ctrp.several lenders from time to time parties
thereto, JPMorgan Chase Bank, N.A., as Administeafigent, JPMorgan Chase Bank, N.A., Toronto
Branch, as Canadian Administrative Agent, Wach®aak, National Association, as Syndication Agent,
and Bank of America, N.A., as Documentation Agenincorporated herein by reference to Exhibit 10.1
to theForm -4

First Amendment, dated as of March 6, 2007, taGhexlit Agreement, dated as of November 23, 2005,
among SS&C Technologies, Inc., SS&C Technologiasa@a Corp., as CDN Borrower, the several
banks and other financial institutions or entifiesn time to time parties to the Credit Agreemest a
lenders, Wachovia Bank, National Association, asdiation Agent, JPMorgan Chase Bank, N.A., as
Administrative Agent and JPMorgan Chase Bank, NTAronto Branch, as Canadian Administrative
Agent, is incorporated herein by reference to EixHiB.1 to SS&C Technologies, Inc.’s Current Report
onForm &K, filed on March 9, 2007 (FilNo. 33:-135139)

Guarantee and Collateral Agreement, dated as oéiMber 23, 2005, made by the Registrant, Sunshine
Acquisition Il, Inc., SS&C Technologies, Inc. anert@ain of its subsidiaries in favor of JPMorgan §ha
Bank, N.A., as Administrative Agent, is incorpotteerein by reference to Exhibit 10.2 to Form $-4
CDN Guarantee and Collateral Agreement, dated &owémber 23, 2005, made by SS&C Technologies
Canada Corp. and 3105198 Nova Scotia Company or fa\JPMorgan Chase Bank, N.A., Toronto
Branch, as Canadian Administrative Agent, is inocogaed herein by reference to Exhibit 10.3 to the
Form -4

Assumption Agreement, dated as of April 27, 2006denby Cogent Management Inc., in favor of
JPMorgan Chase Bank, N.A., as Administrative Agsnicorporated herein by reference to Exhibit:

to theForm &4

Assumption Agreement, dated as of August 31, 26G#je by SS&C Technologies Connecticut, LLC, in
favor of JPMorgan Chase Bank, N.A., as Adminisgeathgent, is incorporated herein by reference to
Exhibit 10.1 to the September 4, 2(8-K

Assumption Agreement, dated as of December 22,,2888e by TheNextRound, Inc., in favor of
JPMorgan Chase Bank, N.A., as Administrative Agsnihcorporated herein by reference to ExhibitL:

to the December 23, 20(8-K

Assumption Agreement, dated as of April 12, 2018demby Tradeware Global Corp. in favor of
JPMorgan Chase Bank, N.A., as Administrative Agenicorporated herein by reference to Exhibitl:

to the April 15, 201(8-K
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Acknowledgment and Confirmation Agreement, datedfasugust 31, 2009, among SS&C Technolo
Canada Corp., JPMorgan Chase Bank, N.A. and JPMdzbase Bank, N.A., Toronto Branch, is
incorporated herein by reference to Exhibit 10.theo September 4, 20(8-K

Stockholders Agreement, dated as of November 28,26y and among the Registrant, Carlyle Partners
IV, L.P., CP IV Coinvestment, L.P., William C. Smand Other Executive Stockholders (as defined
therein) is incorporated herein by reference toiliikA0.5 to theForm <-4

Amendment No. 1, dated April 22, 2008, to the Shmdtters Agreement dated as of November 23, 2005,
by and among the Registrant, Carlyle Partners I?, LCP IV Coinvestment, L.P. and William C. Stone
is incorporated herein by reference to Exhibit 8G®the Registrant’s Registration Statement on

Form &1, as amended (FilNo. 333-143719)(the“2008Form £-17)

Amendment No. 2, dated March 2, 2010, to the Stolcldrs Agreement dated as of November 23, 2005,
as amended by Amendment No. 1 to the Stockholdgreeinent dated April 22, 2008, by and amonc
Registrant, Carlyle Partners IV, L.P., CP IV Coistveent, L.P. and William C. Stone is incorporated
herein by reference to Exhibit 10.1 to SS&C Tecbgdas, Inc.’s Current Report on Form 8-K, filed on
March 2, 2010 (FiliNo. 00(-28430)(the“March 2, 201(8-K")

Registration Rights Agreement, dated as of NoveriBeR005, by and among the Registrant, Carlyle
Partners IV, L.P., CP IV Coinvestment, L.P., WitliaC. Stone and Other Executive Investors (as define
therein) is incorporated herein by reference toiliikA0.6 to theForm <-4

Form of Service Provider Stockholders Agreemenaiy among the Registrant, Carlyle Partners IV,
L.P., CP IV Coinvestment, L.P. and the Service RievStockholders (as defined therein) is incorfem
herein by reference to Exhibit 10.7 to Form -4

Amendment No. 1, dated April 22, 2008, to the Ser\Rrovider Stockholders Agreement dated as of
November 23, 2005, by and among the Registrantyléd?artners IV, L.P. and CP IV Coinvestme

L.P. is incorporated herein by reference to ExHibi29 to the 200Form &-1

SS&C Technologies, Inc. Management Rights Agreentaied as of November 23, 2005, by and ar
Carlyle Partners IV, L.P., CP IV Coinvestment, |.fAe Registrant and SS&C Technologies, Inc. is
incorporated herein by reference to Exhibit 10.¢h&Form <-4

1998 Stock Incentive Plan, including form of stagkion agreement, is incorporated herein by refegen
to Exhibit 10.10 to thFForm -4

1999 Non-Officer Employee Stock Incentive Plan]uding form of stock option agreement, is
incorporated herein by reference to Exhibit 10d theForm $-4

Form of Option Assumption Notice for 1998 Stockdntive Plan and 1999 Nddfficer Employee Stoc
Incentive Plan is incorporated herein by refereidexhibit 10.12 to thForm <-4

2006 Equity Incentive Plan is incorporated hergindference to Exhibit 10.1 to SS&C Technologies,
Inc.’s Current Report on Form 8-K, filed on Augad$, 2006 (File No. 333-135139) (the “August 15,
20068-K™)

Forms of 2006 Equity Incentive Plan Amended and#&ed Stock Option Grant Notice and Amended
and Restated Stock Option Agreement are incorpdtatesin by reference to Exhibit 10.2 to the

March 2, 201(8-K

Form of Stock Award Agreement is incorporated hehsi reference to Exhibit 10.4 to the August 15,
20068-K

2008 Stock Incentive Plan is incorporated hereindfgrence to Exhibit 10.26 to the 2CForm -1

Form of 2008 Stock Incentive Plan Stock Option Gidatice and Stock Option Agreement is
incorporated herein by reference to Exhibit 10@2ée 201(Form ¢-1

Employment Agreement, dated as of March 11, 20¢@&nral among William C. Stone, the Registrant
SS&C Technologies, Inc. is incorporated hereindfgnence to Exhibit 10.27 to the 20Form &-1

Lease Agreement, dated September 23, 1997, byetmeén SS&C Technologies, Inc. and Monarch
Life Insurance Company, as amended by First Amemdtoelease dated as of November 18, 1997, is
incorporated herein by reference to Exhibit 10d58&C Technologies, Inc.’s Annual Report on

Form 1(-K for the year ended December 31, 1997 (No. 00(-28430)
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Second Amendment to Lease, dated as of April 1888@yeen SS&C Technologies, Inc. and New Bo
Lamberton Limited Partnership is incorporated hebsi reference to Exhibit 10.12 to SS&C
Technologies, Inc.’s Annual Report on Form 10-Kttoe year ended December 31, 2004 (File

No. 00(-28430)(the“20041C-K")

Third Amendment to Lease, effective as of Julyd99, between SS&C Technologies, Inc. and New
Boston Lamberton Limited Partnership is incorpadaterein by reference to Exhibit 10.13 to the 2004
10-K

Fourth Amendment to Lease, effective as of Jurkd@5, between SS&C Technologies, Inc. and New
Boston Lamberton Limited Partnership, is incorpedaterein by reference to Exhibit 10.5 to SS&C
Technologies, Inc.’s Quarterly Report on Form 1@s6the quarterly period ended June 30, 2005 (File
No. 00(-28430)(the“ Q2 20051C-Q")

Fifth Amendment to Lease, dated as of Novembef@62by and between SS&C Technologies, Inc. and
New Boston Lamberton Limited Partnership is incogbed herein by reference to Exhibit 10.25 to
2008Form &-1

Lease Agreement, dated January 6, 1998, by andebat®winancial Models Company Inc. and Polaris
Realty (Canada) Limited, as amended by First Amesrdrof Lease, dated as of June 24, 1998, and as
amended by Second Lease Amending Agreement, datetdNovember 13, 1998, is incorporated herein
by reference to Exhibit 10.6 to the Q2 2(10-Q

Amended and Restated Stock Option Agreement, dabruary 16, 2010, between the Registrant and
William C. Stone is incorporated herein by refeeta Exhibit 10.33 to SS&C Technologies, Inc.’s
Annual Report oiForm 1(-K, filed on February 26, 2010 (FiNo. 00(-28430)

Form of Director Indemnification Agreement is inporated herein by reference to Exhibit 10.35 to the
2010Form &1

Restricted Stock Agreement, dated as of Januarg®11, between the Registrant and William C. Stone
is incorporated by reference to Exhibit 10.34 ® Registrant’s Registration Statement on Form &1,
amended (FiliNo. 33:-171673)

Amendment No. 3, dated March 10, 2011, to the $tolclers Agreement dated as of November 23,
2005, as amended by Amendment No. 1 to the Stodkr®Agreement dated April 22, 2008, and
Amendment No. 2 to the Stockholders Agreement distaxath 2, 2010, by and among the Registrant,
Carlyle Partners IV, L.P., CP IV Coinvestment, LaRd William C. Ston

Statement of Computation of Ratio of Earnings txeHiCharge

Subsidiaries of the Registre

Consent of PricewaterhouseCoopers |

Certifications of the Registrant’s Chief ExecutWéficer pursuant to Section 302 of the SarbanespxI
Act of 2002

Certifications of the Registrant’s Chief Finand@fficer pursuant to Section 302 of the SarbanespxI
Act of 2002

Certification of the Registrant’s Chief Executivéfi@er and Chief Financial Officer pursuant to

18 U.S.C. Section 1351, as adopted pursuant taoBea®6 of the Sarban-Oxley Act of 200z

ement contract or compensatory plan or arraagefiled herewith in response to Item 15(a)(3jhef

Instructions to the Annual Report Form 1(-K.

t The Registrant hereby agrees to furnish supplertigataopy of any omitted schedules to this agregnethe
Securities and Exchange Commission upon its req



Exhibit 10.3¢

AMENDMENT NO. 3 TO STOCKHOLDERS AGREEMENT
OF
SS&C TECHNOLOGIES HOLDINGS, INC.

This Amendment No. 3 (* Amendmef)t dated March 10, 2011, to the Stockholders Agrest dated as of November 23,
2005, as amended by Amendment No. 1 to the Stodkh®Agreement dated April 22, 2008 and Amendment2\o the
Stockholders Agreement dated March 2, 2010 (callelst, the “ Agreement) is entered into by and among SS&C Technologies
Holdings, Inc., a Delaware corporation (formerlyolm as Sunshine Acquisition Corporation) (the “ @amy”), Carlyle Partners
IV, L.P., a Delaware limited partnership_(* CP 1)/ CP IV Coinvestment, L.P., a Delaware limitedtparship (“_Coinvestmerit
and, together with CP 1V, the “ Initial Carlyle $tdolders’), and William C. Stone, an individual (* ExecugiV)). Certain
capitalized terms used herein without definitiondnthe meanings ascribed to them in the Agreenaandifhended hereby).

RECITALS:

WHEREAS, the Company, the Initial Carlyle Stocktresisland Executive desire to amend the Agreemeatdardance
with the terms of this Amendment.

AGREEMENT:

NOW, THEREFORE, in consideration of the foregoimgl he mutual agreements set forth herein, and gthed and
valuable consideration, the receipt and adequagshath is hereby acknowledged, the Parties henetending to be legally bound,
hereby agree as follows:

Section 1. Amendments

(a) Effective as of the date hereof, Section 7{ahe® Agreement is hereby amended and restatad éntirety to read as
follows:

“(a) Nomination. The Company and the Stockholdeedltake such action as may be required undeiicgipé law to
cause the Board to consist of eight (8) Directdle Stockholders and the Company agree that (iCtréyle Stockholders shall
collectively be entitled to nominate for electianthe Board four (4) Directors (the “ Carlyle Desgs’); (ii) the Chief Executive
Stockholders shall collectively be entitled to noate for election to the Board two (2) Directofse(t Executive Designeé} one
of whom shall be Executive for so long as Execuisvihe Chief Executive Officer of the Company; diiijl the Carlyle Stockholdel
and the Chief Executive Stockholders shall collestyi be entitled to nominate for election to theaBbtwo (2) Directors (the “
Stockholders Designeéy provided, however, that (A) the number of Céel{pesignees shall be reduced to (x) three (3)dire at
such time as the Carlyle Stockholders hold less ##6 of the then-outstanding shares of CommonkS{grtwo (2) Directors at
such time as the Carlyle Stockholders hold less &6 of the then-outstanding shares of CommonkStod (z) one (1) Director at
such time as the Carlyle Stockholders hold less it of the then-outstanding shares of CommonkStod (B) the number of
Executive Designees shall be reduced to one @)dt time as Executive holds less than 15% oftthe-butstanding shares of
Common Stock. So long as the Carlyle Stockholdea#l be entitled to nominate directors for electiorthe Board pursuant to this
Section 7(a), CP IV shall be entitled to desigratieast one of the Carlyle Designees. At the opdithe Carlyle Stockholders, the
Carlyle Stockholders may, by written notice to @@mpany, designate the Carlyle Stockholder(s)hhae the right to nominate the
individual Carlyle Designees. For so long as Exiseuserves as a member of the Board, Executivé saa member of any
Executive Committee of the Board.”




Section 2. Miscellaneous

(a) Effect of AmendmentExcept as expressly set forth herein, this Amesmdrshall not by implication or otherwise
limit, impair, constitute a waiver of, or otherwia#fect the rights and remedies of the Parties utideAgreement or any agreement
or instrument referred to therein, and shall nt#ramodify, amend or in any way affect any of thens, conditions, obligations,
covenants or agreements contained in the Agreeonety agreement or instrument referred to theadirof which are ratified and
affirmed in all respects and shall continue in falice and effect. This Amendment shall apply aeafiective only with respect to
the provisions of the Agreement specifically rederto herein. On and after the date hereof, amyerte to the Agreement in any
agreement or instrument referred to therein shalimthe Agreement as modified hereby.

(b) Governing Law This Amendment shall be governed by, and condtinaccordance with, the laws of the State of
Delaware (without giving effect to the choice ofvlarinciples therein).

(c) Interpretation The headings of the Sections contained in thigAament are solely for the purpose of referenee, ar
not part of the agreement of the Parties and sloglhffect the meaning or interpretation of this @mdment.

(d) CounterpartsThis Amendment may be executed in two or morentaparts, each of which shall be deemed to be an
original and all of which together shall be deert®donstitute one and the same agreement.

(e) Severability In the event that any one or more of the prowisicontained herein, or the application thereain
circumstances, is held invalid, illegal or unen&able in any respect for any reason, the valithyality and enforceability of any
such provision in every other respect and of theaiaing provisions contained herein shall not barig way impaired thereby.

[ Remainder of Page Intentionally Left Blahk.




IN WITNESS WHEREOF, the Parties have executedAhiendment on the date first written above.
SS&C TECHNOLOGIES HOLDINGS, INC.

By: /s/ Patrick J. Pedon

Name: Patrick J. Pedor
Title: Senior Vice President and Chief Financiafi€r

CARLYLE PARTNERS IV, L.P.,
a Delaware limited partnersh

By: TC Group IV, L.P.,
its General Partne

By: TC Group IV Managing GP, L.L.C.,
its General Partne

By: TC Group, L.L.C.,
its Managing Membe

By: TCG Holdings, L.L.C.,
its Managing Membe

By: /s/ Claudius E. Watts, I

Name: Claudius E. Watts, |
Title: Managing Directo

CP IV COINVESTMENT, L.P.,
a Delaware limited partnersh

By: TC Group IV, L.P.,
its General Partne

By: TC Group IV Managing GP, L.L.C.,
its General Partne

By: TC Group, L.L.C.,
its Managing Membe

By: TCG Holdings, L.L.C.,
its Managing Membe

By: Claudius E. Watts, I\

Name: Claudius E. Watts, |
Title: Managing Directo

By: /s/ William C. Stone

William C. Stone

[Signature Page to Amendment No. 3 to Stockholdlgreement]



(in thousands, except ratic

Income (loss) before income tax

Distributed income and (gains)/losses of equity
investee

Interest expense and amortization of deferred
financing costt

Portion of rentals deemed to be a reasonable
approximation of the interest fact

Income available for fixed charg

Fixed Charges
Interest expense and amortization of deferred
financing costt
Portion of rentals deemed to be a reasonable
approximation of the interest fact

Total fixed charge

Ratio of earnings to fixed charg

* Earnings for the year ended December 31, 2006 iwadequate to cover fixed charges by $3.1 mill

SS&C Technologies Holdings, Inc.
Computation of Ratio of Earnings to Fixed Chargesnaudited)

(% in thousands)

Exhibit 12

Year Ended Year Ended Year Ended Year Ended Year Ended
December 31, December 31, December 31, December 31, December 31,
2010 2009 2008 2007 2006
$44.,44 $28,82:% $25,94" $ 6,117 $(2,719

— — 2,13 29t $ (399
30,58: 36,89: 41,53¢ 45,46 47,421
3,49¢ 2,821 2,711 2,62¢ 2,64:
$78,52: $68,53¢ $72,33¢ $54,504 $46,96:
$30,58: $36,89: $41,53¢ $45,46: $47,42"
3,49¢ 2,821 2,711 2,62¢ 2,64:
$34,07¢ $39,71% $44,25( $48,09: $50,06¢
2.3 1.7 1€ 1.1 *



NAME

SS&C Technologies, Ini

Financial Models Company Lt
SS&C Fund Administration Services LL
Financial Interactive, Inc

Open Information Systems, Ir
SS&C Technologies New Jersey, |i
SS&C Technologies Connecticut, LL
TheNextRound, Inc

TheNextRound, In— EAFE, Ltd.
PC Consulting, Inc. (d.b.a. TimeShareW:e
SS&C Technologies Canada Ca
Financial Models Corporation Limite
Tradeware Global UK Ltc

FMC Global Investments Limite
SS&C Technologies Australia Pty Lt
SS&C Technologies Limite

SS&C Technologies Sdn. Bh

SS&C Technologies, Kl

SS&C Technologies B.\

SS&C Technologies (s) Pte L
SS&C Fund Services N.\

SS&C Fund Services (B.V.l.) Limite
HC Investments Ltc

SS&C (Bahamas) Ltc

SS&C Technologies Ireland Lt

JURISDICTION OF ORGANIZATION
Delaware
New York
New York
California
Connecticu
New Jerse)
Connecticu
Massachusett
Massachuseti
Utah
Nova Scotic
United Kingdom
United Kingdom
Barbados
Australia
United Kingdom
Malaysia
Japar
Netherlands
Singapore
Netherlands Antille:
British Virgin Islands
British Virgin Islands
Bahama:
Ireland

Exhibit 21



Exhibit 23.1

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We hereby consent to the incorporation by referémt¢lee Registration Statement on Form S-8 (No-B888796) of SS&C Technologies
Holdings, Inc. of our report dated March 8, 201latiag to the financial statements which appeathim Form 10-K.

/sl PricewaterhouseCoopers LLP

Hartford, Connecticut
March 8, 2011



Exhibit 31.1

CERTIFICATION

I, William C. Stone, certify that:

1. | have reviewed this annual report on Forr-K of SS&C Technologies Holdings, In

2.  Based on my knowledge, this report doesantain any untrue statement of a material factnoit to state a material fact necessary
to make the statements made, in light of the cistances under which such statements were madmislieading with respect to the
period covered by this repo

3. Based on my knowledge, the financial statésjeand other financial information included irstreport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtfe periods presented in this rep

4.  The registrard’other certifying officer(s) and | are responsitdleestablishing and maintaining disclosure cdstemd procedures (
defined in Exchange Act Rules 13a-15(e) and 15&)1%nd internal control over financial reportirag defined in Exchange Act
Rules 13-15(f) and 15-15(f)) for the registrant and hav
a) Designed such disclosure controls and praesdor caused such disclosure controls and puoesdo be designed under our

supervision, to ensure that material informatidatieg to the registrant, including its consolidhgbsidiaries, is made known
to us by others within those entities, particulatlying the period in which this report is beingared

b) Designed such internal control over finahm@gorting, or caused such internal control owearicial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repogiand the preparation of
financial statements for external purposes in atmare with generally accepted accounting princij

c) Evaluated the effectiveness of the regissatisclosure controls and procedures and predentthis report our conclusions
about the effectiveness of the disclosure conaintsprocedures, as of the end of the period coumyeldis report based on su
evaluation; ant

d) Disclosed in this report any change in #gistrant’s internal control over financial repodithat occurred during the
registrant’s most recent fiscal quarter (the regidts fourth fiscal quarter in the case of an aimeport) that has materially
affected, or is reasonably likely to materiallyeaft, the registra’s internal control over financial reporting; &

5.  The registrant’s other certifying officer@)d | have disclosed, based on our most recehiaian of internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the
equivalent functions)

a) All significant deficiencies and materialakaesses in the design or operation of internairabaver financial reporting which
are reasonably likely to adversely affect the regig’s ability to record, process, summarize aqbrt financial information;
and

b)  Any fraud, whether or not material, thatotwes management or other employees who have Hisag role in the registrant’s
internal control over financial reportin

Date: March 11, 2011 /s/ William C. Stone

William C. Stone
Chairman of the Board and Chief Executive Officer
(Principal Executive Officer,



Exhibit 31.

CERTIFICATION

I, Patrick J. Pedonti, certify that:

1.
2.

| have reviewed this annual report on Forr-K of SS&C Technologies Holdings, In

Based on my knowledge, this report doesantain any untrue statement of a material factnoit to state a material fact necessary
to make the statements made, in light of the cistances under which such statements were madmislieading with respect to the
period covered by this repo

Based on my knowledge, the financial statésjend other financial information included iistheport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this rep

The registrarg’ other certifying officer(s) and | are responsiioleestablishing and maintaining disclosure cdetemd procedures (
defined in Exchange Act Rules 13a-15(e) and 15&)1%nd internal control over financial reportirag defined in Exchange Act
Rules 13-15(f) and 15-15(f)) for the registrant and hav

a) Designed such disclosure controls and praesdor caused such disclosure controls and puoesdo be designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgbsidiaries, is made known
to us by others within those entities, particulatlying the period in which this report is beingmared

b) Designed such internal control over finahm@gorting, or caused such internal control owearicial reporting to be designed
under our supervision, to provide reasonable assargegarding the reliability of financial repogiand the preparation of
financial statements for external purposes in ataoece with generally accepted accounting princij

c) Evaluated the effectiveness of the regissatisclosure controls and procedures and predentthis report our conclusions
about the effectiveness of the disclosure conints procedures, as of the end of the period coueyéhis report based on su
evaluation; ant

d) Disclosed in this report any change in #gistrant’s internal control over financial repogithat occurred during the
registrant’s most recent fiscal quarter (the regidts fourth fiscal quarter in the case of an aimeport) that has materially
affected, or is reasonably likely to materiallyeaft, the registra’s internal control over financial reporting; &

The registrant’s other certifying officer@)d | have disclosed, based on our most recehtaian of internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct(@spersons performing the
equivalent functions)

a) All significant deficiencies and materialak@esses in the design or operation of internairabaver financial reporting which
are reasonably likely to adversely affect the regig’s ability to record, process, summarize aqbrt financial information;
and

b)  Any fraud, whether or not material, thatothwes management or other employees who have Hisag role in the registrant’s
internal control over financial reportin

Date: March 11, 2011 /s/ Patrick J. Pedont

Patrick J. Pedont
Senior Vice President and Chief Financial Officer
(Principal Financial Officer)



Exhibit 32

CERTIFICATION PURSUANT TO 18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the annual report on FodrKlof SS&C Technologies Holdings, Inc. (the “Comp§ for the year ended
December 31, 2010 as filed with the SecuritiesExchange Commission on the date hereof (the “R@ptie undersigned officers of the
Company hereby certify to their knowledge, pursuari8 U.S.C. Section 1350, that:

(1) the Report fully complies with the requirementsSefiction 13(a) or 15(d) of the Securities Exchangeof 1934; anc

(2) the information contained in the Reportlfapresents, in all material respects, the finahcondition and results of operations of the

Company
Date: March 11, 2011 By: /s/ William C. Stone
William C. Stone
Chairman of the Board and
Chief Executive Officer
(Principal Executive Officer,
Date: March 11, 2011 By: /s/ Patrick J. Pedont

Patrick J. Pedont
Senior Vice President and Chief Financial Off

(Principal Financial Officer)



